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OF A STERLING ANCESTRY. 


Man is the embodiment of mystery. Who can ade- 
quately account for the varied traits of men? Alike in 
general form and feature, each has characteristics pecu- 
liar to the individual alone. General traits distinguish 
races, nationalities and families, but each individual dif- 
ferentiates from all the others in physical form, - in 
intellect, temper and motive, a con- 
geries of potencies that make up what 
is called character. Yet character is 
an inheritance, a combination of all 
the characteristics of one’s progeni- 
tors, with environment, training and 
exterior influences thrown in as modi- 
fiers of many inborn peculiarities. 

Much is said in support of the 
claim that environment is the domi- 
nant influence in the formation of 
character. This dictum has much 
force when plastic, degenerate and 
more or less weak individuals are con- 
sidered. But when the man or woman 
is born of a virile, well conditioned, 
strong, high minded parentage en- 
vironment its influences are impo- 
tent to produce a character radically 
different from its progenitors. Thus 
it is that in the mass of any com- 
munity only occasionally is found one 
who, from childhood, has successfully 
buffeted every assault and influence 
that would tend to weaken, demoral- 
ize, stultify, degrade or neutralize, 
and who, like a giant oak, maintains 
his individualism in spite of storms, 
mutations, stress, or strain of any 
sort. Trace the lienage of such an 
individual backward through several 
generations and it generally will be 
found that his ancestry was well born, 
not necessarily so as to rank and 
station in life but in respect to those 
things that conduce to strength of 
body, mind and morals—for that an 
aristocracy of character exists as well 
as one of royalty and plutocracy is 
too patent to necessitate assertion. 

In considering the question of being 
well born one should not make the 
mistake of supposing that no definite 
cause existed for the propagation of a 
race of strong characteristics. Here 
environment, contact with exigencies 
of life, strife amid difficulties, depri- 
vations, successful encounters with 
opposition, sometimes the hard lessons 
of defeat, occasional emergence from 
desperate conditions—all these ex- 
periences through successive genera- 
tions molded and indurated the typ- 
ical character of the strong man’s 
race or family. When once a breed 
of men of potent characteristics has become established 
under circumstances as described the progeny is apt to 
maintain its virility, strength and high quality for gener- 
ations without degeneracy, except in instances of indi- 
vidual aberration that are exceptions to the general rule. 

The foregoing train of thought has been suggested by 
a contemplation of the character and career of a father 
and his sons, principals in one of the more prominent 
and successful lumber manufacturing combinations in 
the United States. Reference is made to Chancy Lamb 
and his sons Artemus and Lafayette Lamb, the last 
named a prominent, honored citizen of Clinton, Iowa. 
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‘Though it is the purpose to treat here of the life and 
achievements of Lafayette Lamb, he was so much in- 
debted to his father and his mother for his birthright 
of character and example that it seems essential to 
glance at the family origin and history in order to intro- 
duce properly the subject of this sketch. 

The genealogy of the Lamb family in America begins 
with Thomas Lamb, who came from England in com- 





LAFAYETTE LAMB, OF CLINTON, IOWA; 
Eminent Representative of the Second Generation of a Famous Family of Lumbermen, 


pany with those on board Governor Winthrop’s fleet in 
1630 and settled at Roxbury, Mass. Thus the Lambs 
ean rightfully claim to belong to the ‘‘ first families’’ 
of New England and are entitled to all the heraldic 
honors that are involved in the genealogical origin. 
Chaney Lamb, father of Lafayette Lamb, was born at 
Ticonderoga, N. Y., January 4, 1816. That was at a 
time and in a locality in which strong men physically 
and mentally were born and reared. It was a rugged 
land, with nature’s largess in meager distribution, a 
land of cold winters, where stringent economy and cease- 
less work were necessary in order to make both ends 


in the South and on the Pacific Coast. 
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meet in the year round struggle. But it was a land 
that produced stalwart men of iron will and unyielding 
persistence, as the life of Chancy Lamb exemplified, 

After having learned the trade of a millwright and 
operating mills in New York, Pennsylvania and Canada 
and farming for a term in Illinois the elder Lamb, with 
his wife and family, located near Clinton and engaged 
in the saw mill business. At this time Lafayette was 
11 years of age. He was the fourth 
child and second son and was born 
February 26, 1845, in Carroll county, 
Illinois, his mother being Jane (Be 
vier) Lamb. When he was 5 years 
old his father moved from Illinois to 
Williamsport, where the family re- 
mained for one year. 

In those days traveling consumed 
much time and was tedious and consid- 
erably a hardship. As an instance, 
the Lamb family in making the migra- 
tion from Illinois to Pennsylvania had 
to go down the Mississippi to Cairo, 
up the Ohio to Pittsburg and from 
that city the journey was over the 
mountains to Harrisburg by stage and 
thence by canal and a short railroad 
trip to Williamsport. Yet it is prob- 
able that the children of the family, 
and perhaps the parents, enjoyed the 
variety of the journey more keenly 
than do modern day travelers who 
whisk over the country a thousand 
miles in twenty-four hours, sleep half 
the time and have no interest in the 
flight beyond getting to destination as 
soon as possible. 

From Williamsport, the next year, 
the family moved to Big Flats, Che- 
mung county, N. Y., where the father 
for three and a half years superin- 
tended the milling operations of J. C. 
Cameron & Co. He then became in- 
terested in a mill at Barrie, Ont., but 
within a year and a half sold out to 
his partner and moved to Fulton, IIl., 
and soon thereafter to Clinton. 

The elder Mr. Lamb bought a small 
saw mill and lumber yard in the town 
of Lafayette and, though only a small 
boy, Lafayette, the son, was called 
upon to assist in running the plant. 
At that time his task was to raise 
the logs, as they were hauled into the 
mill, on to a rotary carriage, the oper- 
ation being performed - moving a 
lever. From the age of 5 years he 
had been familiar with saw mills and 
now he entered practically into the 
operation of one. He thus acquired 
that knowledge, experience and endur- 
ance that fitted him for the great and 
varied responsibilities of his career 
as a manufacturer of lumber with all 
of its cognate and multifarious and absorbing interests. 

Having been early employed, and continuing thus, the 
boy’s schooling necessarily was restricted to the winter 
terms, when the river was frozen and the mill forced into 
a period of idleness. When the plant was enlarged and a 
shingle mill added Lafayette made shingles for his father 
for five years. His first experience in a lumber yard was 
in 1862 and his first work in that relation was as a 
tallyman. After spending a year in that position he 
became a retail salesman for his father. 

From 1862 to about 1864 the elder Mr. Lamb was 

(Concluded on Page 63.) 
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| MICHIGAN 


* 


.| HARD MAPLE 


FF 


ALL SIZES and 
THICKNESSES. 
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The Michigan Maple Co. 


INCORPORATED 1902, 


609-611 MICHIGAN TRUST BLDG., 
Grand Rapids, Mich. 


HENRY W. CAREY, President. WILLIAM H. WHITE, Treasurer. 

HENRY N. LOUD. Vice President. EDWARD BUCKLEY, Director. 

WILLIAM P. PORTER, Vice President. G. VON PLATEN, Director. 

WILMER T. CULVER, Secretary. EDWIN G. RUST, Director. 
MARSHALL F. BUTTERS, Director. 


MANUFACTURERS 


FINEST 
MAPLE FLOORING 


KILN DRIED, HOLLOW BACKED, 
MATCHED OR JOINTED, 
POLISHED AND BUNDLED. 


Hard Maple, 
Beech and Birch Lumber 


WRITE FOR PRICES. 


WEST BAY CITY, MICHIGAN. 
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We have just eguipped our 
‘Hardwood Flooring fFlant with 
the most Modern Machinery 
‘and are now it position toLill 
‘orders with the greatest 

Wi DPOTNESS. 

||) 70 this is added the advantage or 
furnishing mixed cars of Pine 
‘and Hemlock with yourflardwood 
Flooring, where customers do not , 
wisi 7o purchase @aLull car load 
oS Flooring. 
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Write us for prices on 
carloads and less than 
carloads. We have the 
best goods on the mar- 
ket and prices that will 
interest you. %& & & 
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We Solicit youP oPaers or ingut- 
7es and guarantee satisfaction 
ln guality and delivery af our Stock. 
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E are manufacturing from the richest 
tract of WHITE PINE left in Wis- 


consin. Our stock is all SOFT WHITE 
PINE. 
O : We have a FULL ASSORTMENT OF 
GOOD LUMBER IN ALL THICKNESSES 
AND GRADES. 


& 
° Also EVERYTHING in the way of 12- 
1S( O!1 1S11 i inch, 10-inch, 8-inch, 6-inch and 4-inch in 
one inch thickness. 


We also have in stock DRY and ready 
for IMMEDIATE SHIPMENT, 11-inch 


WHITE PINE from SHOP to and including 
Lumber «= UPPERS. 


Special Attention Given 


Manufacturing a Sons FS 








Our LATH ARE ALL WHITE PINE. 


Tl We also make an EXTRA GOOD QUALITY 
tT) ‘ ng 


We also have a SPLENDID ASSORT- 
MENT OF WHITE PINE SHINGLES 
FROM CLEARS TO NO. 1 GRADE. 


HAYWARD, WISCONSIN. Write Us For Prices. 




















Maple and 
Oak Flooring. 


We manufacture it from superior stock in 
a modern and strictly up-to-date factory 
and constantly carry a well assorted stock 
on hand which enables us to fill all orders 














promptly. 

OUR NEW YORK WAREHOUSE 
Has made for itself a reputation that fits it for service located at 58th Street and 11th Avenue, 
in any palace. For thirty-three years it has been was built to facilitate the handling of the 
among the foremost on the market and because we trade only at this point and in it we have 
have kept in close touch with modern requirements . : , 
and advanced ideas of manufacturing there is no floor- constantly 800,000 feet of flooring in per- 
ing made today that surpasses it. We produce a fect condition ready for all rush orders. 
flooring with a polished surface, tongued and grooved, - 
hollow backed, matched ends and holes bored for blind 
nailing, so that the expense of laying and polishing is ‘PHONE AND TELECODE. 
reduced to a minimum. 


Our Booklet tells all about Hardwood Flooring 


Spee The Thos. Forman Company, 


The T. Wilce Co DETROIT, MICHIGAN. 


Local Managers of Warehouse, MAGOVERN & BOWEN, 29 Broadway, New York. 











22nd and Throop Sts., CHICAGO, ILL. 
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A Section of Our Log Pond. 
e e 
Louisiana Red Cypress Lumber. 
Owning 250,000,000 feet of timber located right in the heart of the best Red Cypress section in this 
country, we have spared no expense in equipping a plant for its perfect manufacture, with a daily capa- 
city of 70,000 feet, including ample planing mill and dry kiln facilities. As a result of this fortunate 
selection of timber and mill equipment we now have a stock of 
ro . | r =" : 7 1 
15,000,000 Feet of the Best Lumber You Ever Laid Your Eyes On 
a good portion of which is dry and ready for shipment. Being located on the Texas and Pacific rail- 
road, about 53 miles from New Orleans, we have transportation facilities that insure good service. 
We solicit your inquiries. 
BURTON-SWARTZ CYPRESS CoO., fouistai 
/ -» LOUISIANA. 
If you want a Veneeréd Door that is F 7 OBERT c0 
l ( ( e ail ;' & . | 
bck r } 1 TION 99 
| Buy ‘““MORGAN’S” make. 
‘ . . se . ( 
Send for special 64-page “Perfect Door” 
Catalog. Free to Dealers on request. | 
Morgan Sash & Door Co. 
CHICAGO. CHICAGO, U.S.A. 
MORGAN COMPANY, OSHKOSH AND BALTIMORE. 
JA POSTAL OARD WILL GET IT. @&L 3 
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True @ True Co., Chicago. 


On January 31, 1906 (last week) a Retail Lumber Firm wrote us: 


‘We expect in future to give you part of our trade, as we have some of your doors that we 
purchased at (of another Retailer) and we find that they are a better quality 
than we have been getting from other firms. ”’ 


(The Original Letter may be seen at our office.) 





The True Doors are Good Doors. 
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Alkili Ike—“This yere world is shore some peculiar aint it Pete? Heyer we air a totein’ this yere TRUE & TRUE door 
plumb t’ th, top o’ th’ Seven Devils jiss sost to have a boughten door in our shack.” ; 

Red Mountain Bill—‘‘Yes, yore plumb right in th’ main Ike, but I reckon youall forget th’ most importantest thing—that 
is that aa TRUE & TRUE door is like gold—always wuth full value any wheres, any time—see?” 


Made right—graded right—priced right. 
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As Finishing Material 


There is no other wood produced in 
the South or North that gives such a 
variety of grain and color as can be 
brought out in cypress. Our facilities 
enable us to mill it to the best advan- 
tage and a well assorted stock is a 


iia SHINGLES AND LATH 





Ruddock Orleans Cypress Co. 


Successor to Ruddock Cypress Co., Ltd., New Orleans Cypress Co., Ltd. 


MANUFACTURERS AND WHOLESALERS. 


General Office and Mills: Carrollton Ave. and New Basin, NEW ORLEANS, LA. 

















POPLAR 


WIDE 








SOFT 





YELLOW 














Diagonal View Across a Few Piles of Poplar. 


Yellow Poplar Lumber Co. 


COAL GROVE, OHIO. 
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SUPERIOR QUALITY 
IN MAPLE FLOORING 


Because of the many important 
processes through which it passes 
from the felling of the tree to the 
shipping of the finished product, 
can best be insured when the entire 
operation is under the direct super- 
vision of but one firm. Owning and 
controlling 30,000 acres of the best 
virgin Sugar Maple timber on the 
lower peninsula we have planned 
our entire equipment with the view 
of quality uppermost in our mind 
and in our 


“Chief Brand” 


we believe you will find that quality 
for which the progressive trade is 
ever seeking. Taken as a whole, 
we feel safe in saying we have one 
of the most modern flooring plants 
in existence today and if this, sup- 
plemented with the closest personal 
supervision and experienced help, 
counts for aught, we are surely en- 
titled to your consideration. 






H. H. WHELESS : T°: H. B.ALLEN 
President -————- Secy and Treas 
J. C. McLACHLIN % TET: H. 0. DICKINSON , 
Vice Pres &Mgr /@e a ASSt. Secy. 


LLEN' BROS. 


“& WADLEY. © 


NIOWN 





Kerry & Hanson Flooring Co. 
GRAYLING, MICH. 








Yellow Poplar. 


We have dry kiln and planing mill facilities amply -arge to 
insure the prompt shipment of almost any sized order of 
yellow poplar. In addition to this we also carry good stocks of 


WHITE PINE, WHITE OAK, ASH, 
BASSWOOD, CHESTNUT, HEMLOCK, 


BAND SAWED, SQUARE EDGED, EQUALIZED. 


BEVEL AND DROP SIDING. 


WRITE FOR PRICES. 


W.M. RITTER LUMBER CO., Columbus, Ohio. 
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In 


Eastern 


Oregon 


White Pine 


200,000 ft. 1x4 to 1x12—4 ft to 10 ft. C and Better. 
200,000 ft. {x4—10 ft. to 20 ft. C and Better. 
200,000 ft. 1x6—10 ft. to 20 ft. BC & D Flooring Strips. 


The C and Better runs about 40 percent each of A and B! 
Will sell this very cheap in large lots and can work it to any 
thing desired. 


2,000,000 ft. 5-4, 6-4 and 8-4 No. ! and No. 2 Shop. 
500,000 ft. 5-4, 6-4 and 8-4 C & Better Factory Plank. 





Eastern Oregon White Pine Agency, 


Representing all the large Pine Mills of Oregon, 


ALL DRY AND READY FOR SHIPMENT. 


SALT LAKE CITY, UTAH. 

















Loading Spars and Piling at Wendling, 


OREGON PINE essis x. 


Operating five mills continuously, which is the largest capacity of 
any concern manufacturing Oregon pine, we are always able to fill 
orders of almost any size and variety without delay. We carry a 
general yard stock for quick shipment and in additon to our other 
Fir products, make a specialty of 


LONG TIMBERS 7 "fore and CAR MATERIAL 


If you want anything in Fir lumber, write or wire at our expense 
and we will give you prompt and careful attention. 


We use the Telecode. 


Booth-Kelly Lumber Co., 


EUGENE, OREGON. 


EK. R. & R. G. HUTCHINS, 
Rookery Building, Chicago. 


Daily kiln capacity, 100,000 feet. 


I. G. ROBERTS, 


McGAVIC & HANNA, 7. 
505-6 Kohl Bldg., San Francisco, Cal. 


Denver, Colo. 


























History ofthe Lumber Industry 
of America. 


IN FOUR VOLUMES—VOL. I NOW READY. 





Below will be found Chapter Headings of Volume I. 


CuHapTter I—Dtscovery AND EArLy SETTLEMENT. 

CHAPTER II—Norru AMERICAN Forest GEOGRAPHY. 

Cuapter I1]I—Laprapor AND NEWFOUNDLAND. 

CHAPTER IV—CANADA—Its COMMERCIAL Forests. 

CHAPTER V—CANADA—FORESTRY AND Forest RESERVES. 

CHAPTER VI—CANADA—PRODUCTION AND TRADE. 

CuHarrer VII—CANADA—COoorERAGE Stock INbDUSTRY. 

Cuarrer VILI—Qvesec—Timber History, ADMINISTRATION. 
~ CHAPTER [X—QvEBEC—PRESENT CONDITIONS. 

CiarreR XK—QvueBec—QuesBeEc CULLING. 

CHAPTER XNI—QUEBEC—PERSON NEL, 

CruApreR XII—OntTArRto—EArzLy History. 

CHAPTER XIITI—ONTARIO AND THE UNITED STATEs. 

CHAPTER XITV—ONTARIO—REVENUES AND RESOURCES. 

CHAPTER XV—OntTARIO—ForEsT RESERVES. 

CHAPTER XVI—OntTARIO—ToORONTO INSPECTION. 


CHAPTER XVII—ONTARIO—PERSONNEL. 

“HAPTER XVIII—New BruNswicK—TIMBER History. 
HAPTER XIX—NeEw BruNswicK—Forest LEGISLATION. 
HAPTER XX—NEw BRUNSWICK—RECENT OPERATIONS 
HAPTER XXI—Nova ScotrA—LuMBER HistTory. 

HAPTER XXII—Nova ScotrA—Exports, STATISTICS. 
HAPTER XXIII—Prince Epwarp ISLAND. 

“HAPTER XXIV—Tue District or UNGAvA. 

HAPTER XXV—CANApDA—Its Lumber I[NDustTRY IN 1874. 
HAPTER XXVI—Unitep StateEs—Forest RESOURCES. 
“HAPTER XXVII—Unirep States—Pusric Lanp Poticy. 
HAPTER XX VIII—Forestry AND Forest RESERVES. 
“HAPTER XXIX—UNITED STATES—TARIFF LEGISLATION. 
HAPTER XXX—UNITED STATES—LUMBER PRODUCTION. 
“HAPTER XXXI—UNITED STATES—FOREIGN TRADE. 
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American Lumberman, Publisher, 


Write for terms and 


complete descriptive pamphlet. 


315 Dearborn Street, CHICAGO. 
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“Where Rolls the Oregon.” 


Lower Columbia River Spruce and Fir 


because of its close and beautiful grain 





is specially suited to demands of the 
yard trade and throughout our entire 
equipment we have held the interests 
of the yard man uppermost in our 





minds—hence are now able to fill orders 
promptly for 


Straight or Mixed Cars of 
Flooring, Ceiling, Drop Siding, 
Finish, Bevel Siding, Moulding, 
“Vy” Gutter and Columns. 


i, 
POINT 
LUMBER 

7 ASTORIA 


Manufacturers of Fir and Spruce Lumber, Lath, Boxes, Etc. Car and Cargo Shippers. 


G. W. HUME, Pres’t. Cable Address, “TONGUE,” ASTORIA. ANNUAL CAPACITY, 70, en 000 Ft. 
W. R. HUME, Vice-Pres’t & Mgr. Codes: Telecode, Western Union, SAN FRANCISCO OFFIC e 
JAY DEMING, Sec’y. Pacific Coast, A. B.C. 203 CALIFORKIA STREET. 





Oregon Yellow Fir 


is a soft and even grained wood and because it is 
easily worked is adaptable to all sorts of house 
building purposes. It matters little what the de- 
mands of your trade have been heretotore, the ex- 





perience of dealers all over the country proves 
conclusively that it appeals readily to all classes of 
trade and is a good seller. Having an equipment 
of the most modern type, we can guarantee perfect 
milling of the following: 


FIR TIMBER 100 Feet Long, FINISH, FLOORING, 


DROP SIDING, CEILING, LUMBER AND LATH. 














We ship either car or cargo orders. A line will 
bring our prices by return mail.—Want them? 


PORTLAND LUMBER COMPANY, 


G. K. WENTWORTH, Presid a P : : : 
LLOYD J. WENTWORTH. V —_ Mer. San Francisco Office, Office and Mills, 


aT EVENSON becree 420 Rialto Bldg. Foot of Lincoln Street, | ortland, Oregon. 
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WATER SUPPLY—REDWOOD TANK. 





Telegraph: 
Western Union, Cornwall, Cal. 
Postal, Diamond, Cal. 














Redwood 


25 to 30 million feet in stock. 








Nature’s Dry Kiln. 





Redwood Manufacturers Co., 
Black Diamond, 
California. 





















































Sample El Dorado Sugar Pine Timber. 


El Dorado California 
White and Sugar Pine 


is distinctly the best virgin California Sugar and White Pine 
Timber now extant and with our triple band mill, which is 
the only one in California under one roof, extensive dry kilns, 
planing mills and large cut-up factory, we are in excellent con- 
dition to fill your orders promptly and satisfactorily. Our 
storage yards covering 183 acres at Camino, connect via the 
Placerville and Lake Tahoe Railway Co. with the Southern 
Pacific, which insures us excellent transportation facilities. 


El Dorado Lumber Company, 


Sales Offices, 328 Montgomery St., Safe Deposit Bldg., 


E. N. HARMON. Pres’t. & Gen’l. Mgr. San Francisco, Calif. 


8. J. RASSETTE, Secretary. Telecode. 











S. H. FULLERTON, 
Pres. & Gen. Mgr. 


a Chicag O 
Lumber & Coal Co., 


St. Louis, Mo. 


Paid up Capital, $2,500,000. 


Cc. I. MILLARD, 
Secretary. 


FRANK GOEPEL, 
Treasurer. 


Established 1866. Incorporated 1895. 


Manufacturers of 


Yellow Pine, Idaho and 
Oak, Cypress, Western White Pine, 
White and Red Red Cedar Shingles, 


Cedar Posts and Poles West Coast Products, 


We own and operate mills in Arkansas, Mississippi, 
Louisiana, Wisconsin and Minnesota giving us an 
annual 


Capacity 350,000,000 Feet. 


General Offices, 
Fullerton Bldg., 


St. Louis, Mo. 


Standard Codes Used. 
Cable Address, “‘Pitch Pine.”’ 
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Cable Address: 
** SUGAR.” 


GEO. W. SCOTT, President. 








Where to Buy 
Sash, Doors and Blinds 


should no longer be a serious problem to those who 
want high grade quality and satisfactory service. 
The trade long ago recognized the superiority of 
our Sugar and White Pine lumber for factory pur- 
poses and because the manufacturers of the east 
have been using it for several years past, most of 
you know the kind of sash, doors and blinds it 
makes. To insure prompt and satisfactory service 
to buyers of carload lots we have secured the con- 
trol of the entire output of eight of the largest fac- 
tories in California and are now prepared to fill all 
orders without delay. 

In addition to sash, doors and blinds we can 
also include base and head blocks, mould- 
ing, turned columns etc. 


bin CUM 





hes , 7 FREDERICK F. *y & Gen’l Mgr. e + 
{cc cue sisson salt Francisco, Calif. 





Lumberman’s Telecode, 
Western Union, 
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CLOQUET LUMBER CO. 
JOHNSON-WENTWORTH CO. 
NORTHERN LUMBER CO. 


Still Looking for Business at CLOQUET eT a a 
om 1 . 














A Camp Dinner. 


Your Opportunity. 





“Opportunity knocks once at every man’s door”. It is knocking now at yours. 
We need your patronage to make our business good. You need our STOCK to make 
your business good. | 

Good quality is what people want, and when they can get it at no greater cost 
than inferior quality, you know which they will buy. 

Get in a stock of our posts and poles and then show your customers that you 
have the best grade of posts in your vicinity, at prices no higher than others. It 
doesn't take a philosopher to see which they will buy. Of course they will buy from 
you. That's what makes your business good. Order from us now. 


CLOQUET TIE & POST CO. 
CLOQUET, MINN. 
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| McCloud River Pine 


ANNUAL CAPACITY, 100,000,000 FEET 














A TRAINLOAD OF CALIFORNIA WHITE PINE LOGS FROM THE McCLOUD TIMBER 


A Guarantee of Satisfaction. 


By marketing our product direct we eliminate the dissatisfaction experienced in shipments from 
the coast and are able at all times to fill special rush orders promptly. Our equipment is of the most 
modern type which, owing to the enormous size of our timber, enables us to turn out lumber of good 
widths and thickness, square edged and trimmed. Another advantage we have over many coast 
concerns is our large dry kiln facilities—capacity 100,000 feet daily—together with dry shed storing 
capacity of 8,000,000 feet of lumber. If your trade demands a good white pine product we would 
be pleased to hear from you. 





FOR PROMPT SHIPMENT: 





No. 1 and 2 Clears—1 in. and 
= thicker, suitable for export 
ee or any market. 

eo > 
i pone ae ee a 4 Good average widths — thor- 
Liny ry HY Yl besos oughly seasoned and well 
! Pere oe manufactured. 





A TRAINLOAD OF SUGAR PINE“LOGS. SHIPMENTS BY RAIL OR WATER. 








The McCloud River Lumber Co. 


Office, 605 Shreve Building, 


SAW MILLS AND FACTORIES AT McCLOUD, CALIFORNIA. SAN FRANCISCO, CAL. 
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FOURCHE RIVER LUMBER CO. 





Write for prices Also on 


on our 


Flooring, Flooring.| 


Finish Bored, 
_ End-matched 
and 


Yard Stock 


Hollow Back. 





Double Band Mill—(Note Reflection. ) 


A Few Timber Facts 
Worthy of Your Consideration. 


As the quality of lumber depends almost wholly upon the timber from which it is sawed, it behooves every 
dealer who is striving for success to investigate carefully, so far as is possible, the general character of 
the timber found in the locality where the stock he handles is manufactured. To facilitate such an in- 
vestigation in regard to the timber on our holdings, we reproduce herewith an extract from a govern- 
ment report which is concise and to the point: 

** The timber-from these most northern of the forests of short leaf pine is remarkably free from resin, 
of a fine close grain, almost white and claimed to be lighter and softer than the timber grown farther 
south, and like the timber occasionally found on the dry rocky hills in Hot Springs County, Ark., re- 
sembling the wood of the white pine. 


—(“The Timber Pines of the Southern United States’—published by the Division of Forestry, U. S. 
Department of Agriculture.) 


STRAIGHT or \ Arkansas Soft Yellow Pine, Oak 
MIXED CARS / and Gum Flooring, Wainscoting. 


To insure the perfect milling of this exceptional timber and in quantities adequate to supply the de- 
mands of the trade we have erected a plant modern in every respect, consisting of a double band mill, with 
a daily capacity of 125,000 feet, ample planing mill facilities, large dry kiln capacity and capacious stor- 
ing sheds, and in addition to being able to fill all orders for the above promptly can also include Pine Lath, 
Cypress Lath and Shingles. 


Ask for Delivered Prices. Telecode and Western Union Code. 


FOURCHE RIVER LUMBER CO. 


ESAU, ARKANSAS. 


N. P. BIGELOW President, Chicago. L. T. WALKER, Vice-President, Chicago. 
Fk. H. HARTSHORN, 2nd Vice-Pres’t. and Gen’l Mgr., Ksau, Ark. 


CHARLES NEIMEYER, Secretary and Treasurer, Little Rock, Ark. 
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is the discovery of men who acquired 

their timber experience in the forests 

of Michigan and the fact that they saw 

a future for it sufficient to warrant the 

° investment of their money and time 

should be pretty conclusive evidence 

that it has extraordinary merit. Fact 

of the matter is it fills all the requirements of the house builder and 

is especially valuable for pattern making, sash and door stock and all 
kinds of cut up material. 


Having a strictly modern equipment with a capacity 
of 70,000,000 feet yearly we are in excellent position to 
fill all orders promptly and satisfactorily. The following 
are a few items on which we are particularly well stocked 
at present and can ship in mixed cars 


4-4, 5-4, 6-4 and 8-4 C and Better, 
Bevel Siding, Doors and Box Shooks. 


Your inquiries for either straight or mixed cars of the above 
will be given prompt attention. Our prices are interesting. 


American Lumber Company 


ALBUQUERQUE, NEW MEXICO. 


We use the Telecode. 


Eastern Representative, THE HAVILAND LUMBER CO., 
No. 50-52 Pine St., New York City. 

Indiana Representative, L. H. GRISWOLD, No. 5444 Uni- 
versity Ave., Indianapolis, Ind. 

Representative, Eastern Kansas, Oklahoma and Indian 
Territory, DEAL & TRENT, Wichita, Kansas. 

Representative, Western Kansas and Colorado, J. D. CAR- 
PENTER, Hutchinson, Kansas. 





ns ents ine 


ee ee 








AMERICAN LUMBERMAN. 




















WINTON 


Model K 





Newest and Best Product of America’s Oldest, Greatest and 
Most Successful Automobile Manufactory. 


Motor Four-cylinder, vertical, water cooled, 4%-inch bore; 5-inch stroke. 

Located under bonnet. Cylinders cast in pairs with integral 
heads, water jackets and exhaust valve chambers. Made of specially tough 
stock to receive mirror finish, and to insure against loss of compression. 
Crank shafts of special treated carbon steel, having tensile strength of 
95,000 pounds to the square inch. Three eccentric piston rings fitted to 
each piston. Oil groove in cylinders and pistons. Crank shaft, pistons and 
connecting rods removable, without detaching cylinders or motor accessories. 
Cam shaft gears enclosed, insuring protection and perfect lubrication. 
Bronze bearing surfaces. Gears operating water pump, cam shaft, etc., so 
arranged that rawhide gear intervenes between all metal gears, eliminating 
noise and reducing wear. Drain at bottom of crank case for flushing. 


I ition Jump-spark. One six-volt accumulator and one set of dry 
gn cells, carried in locked box on running board. Roller-contact 
commutator, with hardened tool steel contacts. Unit spark coil, carried on 
dash. Spark lead on steering column. The Winton ignition system enables 
motor to be started from the seat without cranking—obviates physical exer- 
tion, saves the engine from unnecessary running, and is a remarkable advan- 
tage in touring. 

Winton construction is such that, should the purchaser desire to substi- 
tute magneto for the regular ignition equipment, the change can easily be 
made before car leaves factory, or it can be later substituted. 


s : Eight-lead Hill Precision Oiler, with sight-feed attach- 
Lubrication ment placed on dash. Absolutely forces oil through every 
feed at comparatively low pressure; but if, for any reason, oil congeals in 
the tube, as is possible in cold weather, the pressure increases to 200 pounds 
to the square inch and drives the oil to the bearing. This oiler is an 
especially good one, and means the proper lubrication of all motor parts, 
without any readjustment, in any temperature from below the cipher to 
summer heat. Pressure is mechanical. No air pressure. No gravity feed. 
Feeds all bearings except transmission bearings and pinion shaft bearing. 
Transmission gears run In oil, and bearings are constantly bathed in lubri- 
cant. Pinion shaft bearing at rear axle is equipped with compression grease 
cup of ample size, sufficient to care for 400 miles travel. To reach this 
grease cup, lift hand-hole cover in tonneau floor. Through same opening, 
pipe plug in differential housing can be removed. Differential requires fresh 
supply of lubricant only for each 1,000 miles. 

Special Winton carbureter, manufactured exclusively for 
Carbureter us by Holley Bros. Float concentric with aspirating 
nozzle. Automatic and compensating. Assures economy of fuel, consump- 
tion being 8-10 pounds of gasoline per horsepower per hour. 
+] 4 Individual clutches, the only system recognized as 
Transmission legitimate in mechanical science. Indestructible. Oil 
film between clutch members permits clutch to take hold gently, avoiding 
the shocks to machinery characteristic of other forms of transmission gears. 
Speed changes made without passing through intermediate gears. Double 
cone high gear, with increased surface. Direct drive on high gear. Dust 
and oil-proof transmission case cover instantly removable for inspection or 
adjustment of clutches. Drain cock at bottom of case for flushing. 

With the Winton transmission, the bevel gear drive reaches its highest 
state of efficiency. With the shocking system of sliding gears and non-oiled 
clutch, the chain drive is absolutely necessary to absorb some of the shocks, 
although it cannot absorb them all. 


Dri Longitudinal shaft, with special heavy hardened and ground 
ve universal couplings, enclosed in grease-tight metallic case, which 
is provided with plug for replenishing grease. Thus these couplings con- 
stantly revolve in lubricant. Gears completely protected from dust, water, 
mud, ete. No noise-breeding chain anywhere. This avoids jack-shaft, 
unnecessary friction, and those unsightly sprocket-boxes which make en- 
trance to and exit from tonneau dangerous, especially for ladies. Absence 
of side chain also permits handsomer body design than would otherwise be 
possible. : 

s Special axle steel, having tensile 
Axle, Rear (Floating Type) strength of 100,000 to 110,000 pounds 
to the square inch. Spur differential. Drop forged gears. Special Timken 
roller bearings. Most accessible axle ever built. Axle, differential gear and 
differential bearings can be removed without the use of jack or pit, car 
remaining supported by the wheels. No load on driving axle. Axle merely 
transmits power, weight of car being carried on heavy drawn steel tubs 
(tapered from center to axle ends) which surround the axle. Roller bear- 
ings and alignments of bevel gears adjustable. 


A l Front Exceptionally strong, one-piece I-beam, Manganese 
x e, bronze. Tensile strength, 90,000 pounds to the square 
inch. No welds; therefore of uniform strength throughout, and always of 
uniform width, permitting steering connections to fit perfectly. Ball thrust 
collars on steering knuckles eliminate friction and make for easy steering. 


Cc lin Constant circulation of water assured by gear-driven centrif- 
00 ugal pump. Vertical tube radiator. Fan back of radiator 
and secondary fan cast in fly wheel. Radiator fan driven by friction clutch, 
securing proper suction of air without possibility of accident to fan or 
adjacent parts. 


Muffler Particularly effective expansion chamber produces a practically 
noiseless exhaust. Muffler ‘‘cut-out.” 


Dust Pan Permanently attached steel pan, tightly covered with heavy 
canvas, prevents motor parts becoming affected by dust or 
moisture, and acts as a sound deadener. 
Control Winton Air Governor, covered by basic patents, and conse- 
quently used exclusively on Winton cars, gives motor an 
innumerable variety of speeds, all of which are at the command of the 
driver, without shifting gears or moving levers. Operated for constant or 
variable speed by either foot button or lever on steering column. 


Steering Gear Screw and nut design. Yoke and block joints. No 


ball and socket Joints. Lemoine type forward steer 


front axle. Oil hole plug on steering gear case. Spark and throttle levers 
above steering wheel. 


Brakes Three. Two band brakes on driving wheel hubs. Single band 
brake on drive shaft. Brake surfaces increased 25 per cent 
over previous models, insuring greatest possible factor of safety. 


; One pedal and two levers control all transmission clutches 
Simplicity and brakes. Winton operation is the simplest In the 
world. Learned in half an hour. 


Direct and Immediate access to all working parts of 
Accessibility motor and transmission. Hand hole covers (8x5 inches) 


on crank case and transmission gear case removed by turning hand wheel. 
Left half of crank case easily detached to permit quick and easy removal 
of crank shaft, pistons and connecting rods. Upper half of transmission 
gear case likewise detachable, affording easy removal of all transmission 
gears and shafts. 


Ground Parts All cylinders, pistons, piston rings, crank shafts, 


valves, universal couplings and transmission shafts 

are ground to the accuracy of 1-10000 of an inch. This means perfect 

fitting machinery, absence of destructive friction, the use and not the 

po geo = power, lengthened life of the working parts, and interchangeability 
rts. 

On the subject of cylinder grinding, that well-known automobile authority, 
the Horseless Age, says: 

“In automobile engines the cylinder walls are necessarily thin, and when 
the surface is finished by boring or reaming, there is a continual tendency 
of the iron to spring away from the cutting tool. If there are hard and soft 
spots in the iron, it is almost impossible to have the boring tools cut a 
perfectly round hole, as the iron in this thin shell will spring away from 
the tool and come back again after the tool has passed on. 

“With grinding, however, this is not the case, because there is not the 
pressure against the walls of the cylinder with the grinding wheel that 
there is with a boring tool.’ 


Tested Materia All materials in which strength is required— 


‘ such as stock for frames, crank shafts, connect- 
ing rods, axles, etc.—are exhaustively tested on our automatic and auto- 
graphic 200,000 pounds Riehle Testing Machine, before accepted for use in 
Winton manufacture. That test shows how many pounds pressure or pull 
to the square inch the metal withstands before it cracks or breaks. Conse- 
quently, we know that the material we use is absolutely safe, that it has 
marvelously greater strength than is required. We don’t guess. This test 
assures that Winton buyers get the strongest automobile made. Because 
material manufacturers dare not send us poor stock. Knowing that we 
test all stock, they know we will refuse that which does not stand our 
test. Consequently, they send their first-quality material to the Winton 
plant, and the seconds go elsewhere. 

After proving our metals to be the best, we carry out every precaution 
to put Winton cars together right. Experienced inspectors scrutinize all 
work. No slip-shod carelessness is permitted. Safety is the keynote. 
For instance: every nut in every Winton car is securely held in place by a 
cotter pin. That same carefulness, exercised throughout our factory, makes 
—. gypsy accident-proof, so far as critically careful manufacture can 
make it so. 


Frame Side members of one-piece, channel-section pressed steel, 
rs ~~ reinforced. Motor and transmission carried on drop frames. 
o sub-frame. 


Bod Distinctively new and particularly artistic and practical design 

y side-entrance body. Dust-proof tonneau. Tonneau foot-rest 

(patent applied for). Seats six. First quality, deep, spring upholstery. 

S rings Special patented Winton Twin Springs serve as light springs 
Pp. for light loads and good roads, and heavy springs for heavy 

loads and rough roads. Extra length springs behind. Improved shackle 

nap these springs even more comfortable than before. Provided only on 
Jinton cars. 


Das Hollow steel. Carries spark coil, oiler and auxiliary gasoline 
tank. 
Guards Extra width, laminated wood, placed close to frame. Flaring 
guards over front wheels. Horizontal extension over rear 
wheels. Running board at either side of car. 


Whee Twelve-spoke artillery wood wheels, 34x4 inches. Especially 
strong. Made of toughest and best seasoned material. 
Tires We do not manufacture tires, but always endeavor to furnish 
on Winton cars the best tires that can be purchased. Our regular 
equipment fits the standard clincher rim. 
Tanks Main gasoline tank, 15 gallons, placed at rear of frame under 
tonneau. Auxiliary gasoline tank on dash. Oil tank under front 
floor board at left side of frame. No water tank. Water carried only in 
radiator and circulating system. Main gasoline tank has locked ‘cover. 
Fuel supply sufficient for 175 to 200 miles. Oil supply 
Consumption sufficient for 400 miles. Water supply requires re- 
plenishing at the rate of one or two quarts per week. 


Luggage Compartments Ample storage space under front and 
Finish Excellence and elegance of finish will continue to be a Winton 
characteristic. 


Two-side oil lamps, horn and full set of tools. Locked 
Equipment tool box carried on running board. 


Net cash F. O. B. Cleveland. Twenty per cent of purchase price 
Terms to accompany order, balance on delivery to transportation com- 


Price, $2,500. Get Catalog No. 10. 


THE WINTON MOTOR CARRIAGE CoO. 


CLEVELAND, O., U. S. A. 


(MEMBER A. L. A. M.) 
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Eastman, Gardiner & Co. 
YELLOW PINE LUMBER. 
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PRODUCTION 6O MILLION FEET PER ANNUM. 


LAUREL, MISSISSIPPI. 




















American 
Enterprise. 


The Eagle Brand 


has been a long time favorite with the critical 
trade. None know its worth better than those 
who have used it for years and the fact that they 
continue ordering it is proof that it is correctly 
graded, our prices right and our service prompt. 
Drop us a line and get prices. 











Eagle Lumber Co. 


We use the Telecode, EAGLE MILLS, ARK. 





The Nacogdoches Brand 


is manufactured the best we know how from the 
finest of soft yellow pine timber and with our new 
plant which is now in operation we are prepared 
to give prompt and satisfactory service. Our 
planer work is unexcelled and grades standard. 
Write for prices before placing your order. 


Hayward Lumber Co. 


NACOGDOCHES, TEXAS. 
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W. R. PICKERING, WILL A. PICKERING, T. M. BARHAM, FRANKLIN GREENWOOD. 
President. Vice-President & Gen. Manager. Secretary. General Sales Agent. 


W. R. Pickering Lbr. Co. 


PAID UP CAPITAL, $1,000,000. 


MANUFACTURERS OF 


Yellow Pine Lumber 


ANNUAL CAPACITY, 100,000,000 FEET. 


OFFICES: 
319 to 324 Keith & Perry Building, 


LLS: 
PICKERING, LA. 
BARHAM, LA. 
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View of Log Boom and Plant. 


WASHINGTON LUMBER 


ling of our large Washington timber, and with all our 


ills are equipped 7 hinery best suited for the hand- 
Our mills are equipped throughout with mac a ee cee on A Snap for Eastern Dealers. 


are able at all times to fill orders promptly. In addition to lumber we make the 


celebrated 


which are the nearest to perfection in manufacture of 
Capacity 2,000,000 daily. 


BOLCOM MILLS, INC., Ballard, Wash. 
BOLCOM-BARTLETT MILL CO., Machias, Wash., (3 mills). 
BOLCOM-VANDERHOFF CO., Sumas, Wash , (2 mills). 
ANDERSON-NELSON CO., Acme, Wash. 

KIRKLAND SHINGLE CO., Kirkland, Wash. 


SILVER LAKE LUMBER & SHINGLE CO., Silver Lake, Wash, 


SMITH & CHRISTMAN CO,, Maple Valley, Wash. 
BOLCOM-MILLER SHINGLE CO., Harrison Lake, B. C. 





complete. 


H. C. Bolcom Lumber Co. 


Home Office: WINONA, MINN. 
Kansas City Office: 


Kansas City, Mo. 

















We own at Minneapolis and Winona, Minn., the most extensive storage 
houses in the East devoted exclusively to Pacific coast lumber products and red 


Bolcom Blue Brand Red Cedar Shingles cedar shingles, hence are in excellent position to fill rush orders. Our combined 


storing capacity at these two points is easily 700 carloads and by constantly keep- 
any shingles on the market. ing a string of cars on the way across the continent, our assortment is always 


Mill Office; SEATTLE, WASH. ANSON SHINGLE @ LUMBER CO., 
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Our Specialties Are: 


RETAIL LUMBER, 
YARD STOCK 
AND 

MOULDINGS 

IN CAR LOTS. 


oS es 





LARGEST MANUFACTURERS 
OF LONG AND SHORT LEAF 


Yellow Pine 
Lumber 





Our Lumber is Shipped From the Following 
Well Known Mills: 


BODCAW LUMBER CO., Stamps, Ark. 

MINDEN LUMBER CO., Minden, La. 

SABINE LUMBER CO., Zwolle, La. 

TROUT CREEK LUMBER CO., Trout, La. 

PINE WOODS LUMBER CO., Springhill, La. 
LIVINGSTON LUMBER CO., Livingston, Texas. 
GRANT LAND & LUMBER CO., Selma, La. 
PORTER-WADLEY LUMBER CO., Cotton Valley, La. 
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Equal to any Emergency— 


Is a factor that should be seriously 
considered when deciding of whom 
you are going to buy this year’s stock. 
There’s no telling when you may run 
a little short, but if you have been 


buying 


Pearl River Pine 


(PEARL BRAND) | | 





You can rest assured we won’t let you suffer if there’s any possible way to help you out; and 
inasmuch as we have a daily capacity of 300,000 feet, together with ample drying facilities, we 
feel sure you would have little occasion to find fault with our shipments. 








Pearl River Lumber Company, 
HANDLED PROMPTLY. WE USE THE TELECODE. BROOKHAVEN, MISS. 
































| Dealers Who Talk Quality 


will readily appreciate the natural high grade 
character of our products and the additional fact 
that we employ throughout our entire plant only 
competent and experienced help. We eliminate 
thereby,as nearly as is possible, all cause for com- 
plaints, either because of poor milling or incor- 
rect grading. If you are a stickler for quality, 
we want you to try our 























AND OTHER HARWOODS 


We have excellent shipping facilities and usually carry a large 
assortment, which is a guarantee of prompt shipments. 


OUR DIXIE BRAND OAK FLOORING WILL PLEASE YOU. 























| Bliss Cook Oak Company, 
| a Fe a et Ne SEISVILLE AR BLISSVILLE, ARKANSAS. 
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We use Lumberman’s Telecode. 














SHORT LEAF FINISH, 
LONG LEAF TIMBERS, 
(WE CUT TO 20x20—50) 


LATH AND 
SHINGLES. 


SAW AND PLANING MILLS IN 
CLAY, COOSA AND TALLA- 
DEGA COUNTIES, ALA. 


ANNUAL CAPACITY 50,000,000 FEET. 


Kaul Lumber Co. 


BIRMINGHAM, ALA. 
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[JNIVERSALLY acknowledged by builders and contractors to be an 
_ excellent substitute for White Pine because of its soft and fine 
grain. It is adaptable for all purposes. 





Wy 
i PROMPT 
Ke 


¢ »s 
WE ALWAYS i 
HAVE A yort i. SHIPMENTS 
LARGE STOCK. -llow Pine A SPECIALTY. 








Wisconsin & Arkansas Lumber Co. 


MALVERN, ARKANSAS. 


H. H. FOSTER. Pres't. WALTER ALEX ANDER, Treas. 
C.C, YAWnEY, Vice-Pres't. L. N. ANSON, Sec’y. 
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A Great Mistake 


To be without our policy. 





Penna. Lumbermens Mutual Fire Ins. Co. 


923 DREXEL BLDG. 
} 
PHILADELPHIA, PENNA. 
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Office and Yards:—22d, Throop and Loomis Streets. 
Retail Office:—Throop Street, near 22d, 











Chicago Yards 
we carry large stocks of 


AND HEMLOCK LUMBER jf 


and can ship 


WHITE PINE LATH AND 
WHITE CEDAR SHINGLES 


direct from the mill. 

















WHOLESALE LUMBER. 


West Va. Spruce 


ANNUAL CUT 50,000,000 FEET. 


We are prepared to furnish promptly 
anything in West Virginia Spruce. 


S. E. SLAYMAKER & Co. 


No. 309 Broadway, 


WEST VIRGINS SPRUCE LUMBER CO. 
Cass, West Virginia. ~ New York. 
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TEMPORARY HEADQUARTERS 
At Minneapolis, 716 Lumber Exchange. 








Hemlock Lumber IXL Basswood Siding 
Cedar Posts and Poles Ceiling, Base and Casing 
Cedar Shingles IXL Hardwood Flooring 

















Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICH. 


CALL FOR F. J. LANG. N. W. TELEPHONE, 1873. 




















White, Norway and 
Yellow Pine Lumber 


Lath and Shingles 
Maple and Oak Flooring. 


HERMAN H. HETTLER LUMBER COMPANY 


1324 ELSTON AVENUE, 
CHICAGO, ILL. 








SAGINAW MANUFACTURING CO. 


SAGINAW, MICH., U.S. A. 


35 SO. CANAL ST. 44 DEY STREET. 
Cable address, ENGRAVE. A BC and Lieber’s Codes. 
SALE AGENCIES IN ALL THE PRINCIPAL CITIES. 








Gilbert Wood Split Pulleys 


CHICAGO BRANCH, | NEW YORK BRANCH, 
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We Want to Move 


500,000 Feet I-inch Common and Cull, 


100,000 Feet t-inch Clear Strips 
QUARTERED WHITE OAK {2 MONTHS and OLDER—DRY— 
SAWED FROM A FINE LOT OF LOGS. 








THE ATLANTIC LUMBER C0., Boston: mass. 














/° STOUT- GREER “We 
LUMBER CO. — 


MANUFACTURERS 


ARKANSAS SOFT PINE 


SUPERIOR QUALITY. PROMPT SERVICE. 
THORNTON, ARKANSAS. 
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THE TIMBERMAN 


ESTABLISHED 1886. 
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The Exponent of the American Lumber Industry. 





PUBLISHED WEEKLY. 
OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING, 
315 Dearborn St., 
CHICAGO, ILLINOIS, U. S. A. 


Cable Address, by either Company: “‘Lumberman, Chicago."* 
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THE SEASON’S RETAIL TRADE. 


The desire to know what the future has in store for 
us is a natural one, hence to some extent all try to solve 
the conundrum. When making a forecast often the 
outcome does no credit to the would be prophet, still he 
thinks he is serving his interests by looking ahead and 
planning by the best light that is within him, and so he 
is. Were there no plans which were to reach a realiza- 
tion in the future the affairs of men would be a jumble. 

Naturally the retail dealers of the country have an eye 
on prospective trade and the outlook, on the whole, has 
been declared most promising. That there will be a 
heavy consumption of lumber is practically a foregone 
conelusion. In the large cities plans have been made 
for extensive building. In the smaller cities it is the tes- 
timony of the architects that they are busy. Two opin- 
ions obtain regarding country building—one that owing 
to the price of material the farmers may postpone build- 
ing in expectation of lower prices, the other that, never 
before being so well able to build, new houses and barns 
will go up. Sure it is that the farmers have grown rich 
within a few years on the advance in the value of their 
land alone, in many instances this increase amounting 
to 100 pereent; they have been raising good crops and 
getting good prices for them, and with these conditions 
it would show a poor business policy to postpone any 
needed building or repairs on account of the price of ma- 
terial when no man can positively say that this material 
will be sold at lower figures. It would be no more rea- 
sonable to assume that the price of lumber will drop 
back where it was five years ago than that the price of 
land again will rule at the figures then current. 

That general business is in a healthy condition augurs 
well for any line for the comirg year. He is a remark- 
ably healthy man who is never afflicted with minor pains 
and aches, so in the business world there may be critics 
who, with their microscopes, detect unhealthy symptoms, 
but all such are only those which stand in the way, and 
ever will stand in the way, of perfection on earth. There 
is in existence at this time a business momentum that 
will carry things forward for at least months, and the 
cautious may ask, what then? Well, then, more likely 
than otherwise, there will be a continuation of good 
business, 

That the people of the United States may simply live 
—and that they are going to do—that they may eat, 
be clothed, educated, entertained, housed, will require 
the operation of machinery so vast that it can hardly 
be comprehended. Some there are who appear to think, 
but who always later ascertain that their thinking pro- 
pensities were not in accord with the facts, that at some 
period—at the end of this year, or the next, or on the 
coming of a presidential election—the industries sud- 
denly will become crippled and that the industry of the 
people will become as naught. As a result of unintel- 





ligent observation they float the flag of truce, but in so 
doing they assume individual responsibility. The great 
mass of people keep on working, struggling and accom- 
plishing with no idea of the meaning of the word ‘‘sur- 
render. ’’ 

Dealers exist whose expectations of trade are so high. 
that they will be pleased if the supply of lumber shall 


meet the demand for it. On one hand they see a large 
amount of building, which is always a part of a period 
ot prosperity, and on the other depleted mill stocks and 
slowness of delivery. These dealers may be wrong in 
their conclusions, or they may not be so far as they are 
coneerned it answers the purpose of this article that 
their views shall be recorded, 





AN INTERVIEW WITH MR. YELL 0. PINE. 


Foremost among the reeent ‘‘arrivals’’ is Yell O. 
Pine. In this respect a number of other woods may 
be referred to in the past tense; prominent among 
them are cottonwood, hemlock and various of the west 
coast timbers the worth of nearly all of whieh has 
been demonstrated and which now are regarded as 
staple articles of use where competitive conditions 
permit. 

But of all the woods that have reached destination 
that of the south has had centered upon it the great- 
est attention. When asked to give his experience Yell O. 
Pine consented to outline in a general way his views 
en current conditions and incidentally give a glimpse 
of his observations and emotions during the past, 
which condensed are as follows: 


It is somewhat amusing that my advent should be spoken 
of in the present tense. I have been here a long time and 
think it a high tribute to me that I have not stored up 
resentment against those whose snobbish disposition refused 
me recognition when I got in. All of a sudden they have 
become acutely conscious that I am here, and it is “How 
do you do, Pine? How are Mrs. Pine and all the little 
Pines?’ This is somewhat of a bore, but I suppose it’s all 
in a lifetime. 

One of the peculiar features and one not without its 
mirth provoking aspects is that I am no better today as 
Lord Yell O. Pine, which cognomen has been given me by 
some, than I was twenty years ago when a social and moral 
outcast, or ten years ago when by dint of perseverance I 
elbowed my way into select circles and was tolerated 

Why, at one time—and it has not been so very long ago 
it was currently rumored throughout the country that I was 
cut, dressed and sent to market as an excuse for an alleged 
lumber manufacturer to operate a commissary department. 
I remember a few years ago my stanch old friend Capt 
J. B. White said I was of no great importance to some when 
compared with the commissary end of the business. Just 
think that I, the dependence of the republic, should have 
been cut down and run through a sausage machine and 
made into near lumber merely that some impecunious in 


dividual might sell groceries to his laborers! but that was 
in the old days, the days that have passed and largely 
have been forgotten. Today I am much sought after I 
visit every country where people have advanced beyond the 
fig leaf stage. I tell you it's a change, and were I younger 
I probably would feel my oats were I older I probably 
would mount a throne and order my halo. 

All this change is due to the fact that today I am better 
understood. People have learned to know me, appreciate 
my eccentricities, my good points and my bad points. It 
saddens me to see the disregard—I might almost say the 
contempt—in which some of my brothers of the forest are 
held, but their day will come just as mine has and after 
seeking to be admitted on the same floor as the upper ten 
their request in time will be complied with. 

You know all newcomers are admitted at the back door. 
[I can recollect the time when they let me in the kitchen: 
then they deemed me good enough for the servant's room: 
now they put me in the parlor or any other place. I sup 
pose the reason I was not admitted into the best society 
at first was that my modesty caused me to shrink, and 
ordinarily people do not like timid, shrinking souls around 
Then too in my younger days I colored very easily, but I 
have gotten over the blushing stage now and can make 
myself at home and at ease with the laborer in his cottage 
or the captain of industry in his palace; it is all one and 
the same to me. I am as good one place as another. 

Do I like the change? Well, yes. You know everyone 
wants to be appreciated. Lack of appreciation will take 
the heart out of anything. It took the heart out of yellow 
pine in the old days and people thought the heart was the 
only thing worth having. Today they are taking not the 
heart only but its entire body. 

Yes, I have arrived. I have been hanging around for a 
long time and now that people have found it out they are 
somewhat concerned. But I will be here a long time and 
whenever time permits will be glad to have you drop in 


The old fellow turned to the telephone and sent in 
an order for 500 empties, with a wink at his visitor 
which said, ‘‘Bet I won’t get half of them,’’ jingled 
the loose change in his trousers pocket, shook hands 
and bowed his visitor out. 





AMALGAMATION OF THE NORTHERN PINE ASSOCIATIONS. 


Consolidation, amalgamation, unification of prior 
contending interests is the tendency of our time and 


generation. This is true of all large business rela- 
tions. Organization of allied branches of manufac- 


ture and trade for the purposes of unifying methods, 
schooling the membership in matters that make for the 
general good and opposing contingent and outside in- 
fluences for the common injury has become common. 

Organization is going one step farther; it is joining 
together separate organizations in the same line of 
business when the greater good seems desirable. An 
instance of this development lately was seen in the 
amalgamation of the Mississippi Valley Lumbermen’s 
Association and the Wisconsin Valley Lumbermen’s 
Association, which oceurred at the annual meeting of 
the first named body January 23, as previously recorded 
in the AMERICAN LUMBERMAN. 

For a year or more the members of the two associa- 
tions had been seriously discussing consolidation. 
They had come to the conclusion that the manufacture 
and sale of pine and hemlock lumber in the upper 
Mississippi district and in the Wisconsin valley had 
become of mutual interest. Market conditions had 
changed within a few years so that what was the con- 
cern of one section had become the concern of both 
sections. Time was when the Mississippi valley manu- 
facturers sold nearly all their product west of the big 
river. This disposition also mainly included the 
Chippewa valley output of logs and lumber. The 
Wisconsin valley dealers marketed their lumber mainly 
in southern Wisconsin, northern Illinois, western In- 
diana, and considerable found its way into Chicago 


wholesale and retail stocks and some flowed over to 
the west side of the Mississippi river. It was wholly 
a carload trade and, in some features, radically dis- 
tinct from that of Minneapolis, Stillwater and the 
Chippewa valley in the old days of rafting, and the 
middle Mississippi district, which involved rafted 
lumber, the supply of a vast system of line yards and 
some divergence in quality and style of manufacture 
and grading. 

Within recent years much of this divergence has 
ceased. The field of distribution for both grand divi- 
sions of manufacture has broadened and to a large 
extent the lines of separation have been broken down 
or obliterated and the whole market field has become 
common. The effect of this has been to draw to- 
gether the Mississippi river section and the Wisconsin 
valley district into a oneness of interests. The unifica- 
tion of the grading practice as between the two sec- 
tions was an important step toward amalgamation of 
the two assocmtions, That measure worked so well 
that the members of the two bodies began to sce 
that there was no reason why separate organizations 
should longer be maintained. 

At the semiannual meeting of the Wisconsin Val- 
ley Lumbermen’s Association, held August 11, 1905, 
a resolution was passed creating a committee to make 
arrangements for consolidation. This was an over- 
ture from the Wisconsin valley millmen to those of 
the Mississippi valley association. August 15 the last 
named body held its semiannual meeting and responded 
to the proffer of the Wisconsin valley people by resolv- 
ing that its president should be instructed to ap- 
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point a committee to confer with the committee of 
the Wiseonsin valley lumbermen for the purpose of 
eileeting consolidation. 

hese committees comprised the following named 
well known lumber manufacturers: For the Wiscon- 
sin valley C. C. Yawkey, Hazelhurst; W. H. Bissell, 
Arbor Vitae; FE. O. Brown, Rhinelander; L. K. Baker, 
Odanah, and R. C. Sehulz, Merrill. For the Mississippi 
Association Thomas Wilkinson, 
Burlington, Towa; Edward Hines, Chicago; William 
Irvine, Chippewa Falls, Wis.; Edgar Dalzell, Minneap- 
olis, and EH. J. Taylor, Cloquet, Minn. J. E. Rhodes, 
ot Minneapolis, acted as seeretary. December 12 the 
committees met in conference at Milwaukee, Thomas 
Wilkinson being in the chair. 

The preamble to the resolutions that were passed 
at this meeting recited that the interests of the mem- 
bers of the Wisconsin Valley Lumbermen’s Associa- 
tion and the Mississippi Valley Lumbermen’s Associa- 
tion were identical and exactly similar in practically 
every respeet; and from the facts that the two asso- 
ciations worked together through the bureau of grades 
and that both sections were coming rapidly to market 
their product in the same field of distribution it was 
resolved that the interests of the two sections could 
best be served by, working through means of one or 
vanization instead of two and therefore that consoli- 
dation should take place. It was proposed to name 


Valley Lumbermen?’ 


the unified body the Northern Pine Manufacturers’ 
Association and that its first annual meeting should 
be held at Minneapolis January 23, 1905, or at a date 
simultaneous with that of the annual meeting of the 
Mississippi Valley Lumbermen’s Association. <Ac- 
cordingly the dual meeting was held on the date named 
and the welding of the two old associations was ac- 
complished. 

The joint committee recommended that the North- 
ern Pine Manufacturers’ Association submit to the 
burean of grades the following innovations: 


That 2-inch No. 1 piece stuff may include 20 percent of 
tamarack and that 83-inch plank and timbers may include 
any portion of tamarack ; 

That the bureau of grades consider the question of revis- 
ing the specifications of No. 1 piece stuff; 

That the following standard thicknesses for rough lumber 
be recommended for adoption by the bureau of grades, 
namely, 15-16, 1%, and 3 inches. 

These thicknesses apply to inch, 2-inch and 3-inch lumber 
as commonly understood in sawing. 


The recommendation in respect to tamarack was 
adopted without dissent, but some question arose over 
the proposition to reduce the standard of thickness. 
Several manufacturers, especially those catering to 
western trade, already were sawing thinner dimen- 


sion than was recommended in the committee’s re- 
port, and while these manufacturers were entirely will- 
ing that the Wisconsin valley mills and others that 
previously had been cutting to plump dimension shoul: 
reduce their thicknesses they did not wish any stand 
ard thickness adopted that would by interference or 
otherwise require them to increase their own dimen 
sion. In executive session the convention adopted thu 
thicknesses as recommended, but without making thx 
standard obligatory on those who theretofore had cut 
to twenty-nine thirty-seconds of an inch in catering to 
the western trade. 

This matter of thicknesses seems to have been about 
the only bone of contention between the two sections 
of the business, and that was easily passed over in 
a compromising way, without injury to any interests, 
other conclusions being entirely harmonious. 

The consolidation was effected in a markedly suc 
cessful manner and showed that conditions had 
changed so that operators in the bulk of remaining 
northern pine would better stand together because of 
no remaining reason why they should not. They sel! 
in the same markets, manufacture in a similar manner, 
operate under the same system of grades and are all 
in the same boat, so to speak. A unity of method 
and purpose throughout the northern pine field of Wis 
consin and Minnesota cannot fail to effeet a grand 
result, in which all manufacturers will share. 





BEFOGGING LOUISIANA LAND TITLES BY BLACKMAILING SCHEMES. 


Illustrative of the tendeney on the part of some 
men to avoid the straight and narrow way it is re 
lated that when a certain individual inadvertently 
told the truth he lied out of it. While many delib- 
erately choose a course in violation of the laws of 
society the percentage so inclined is small. It is, 
however, too large and will continue to be so as long 
as even one individual by unlawful practices seeks 
to divert the fruits of the labors of others to the up- 
building of his own fortunes, Those given to such 
practices display a readiness of invention, applica- 
tion and resource worthy of a better cause. Many of 
them would achieve prominence along legitimate lines 
with a smaller expenditure of energy and ability and 
just why they reject the good and cleave to the evil 
is one of the unsolvable puzzles. 

A peculiar instance of a desire on the part of a 
few to profit by the industry of, many comes to light 
in connection with the timber lands of Louisiana. An 
attempt is being made by a coterie of briefless law- 
yers acting for principals as unscrupulous as_ them- 
selves to east doubt and suspicion upon titles to thou- 
sands of acres of Louisiana timber land, Titles to 
these lands base on a direct patent to some individual 
by the state and transfers to the present owners. In 
order to set forth clearly the scheme of operation by 
which those behind it hoped to reap a blackmailing 
profit something of the history of the land depart- 
ment of the state must be given. 

In 1880 the legislature passed what is known as act 
No, 23, which authorized the governor to enter into a 
contract with some e¢reditable person to recover for 
the state any land, money or scrip due the state under 
any of the various congressional acts. This agent 
was to be allowed 50 percent of any land, money or 
serip recovered as compensation for his services, and 
this method of payment was specified in the act. Un- 
der the power conferred by this measure a contract 
was made between the state and John MeEnery, ‘This 
contract stipulated that where land was recovered the 
fee of the agent should be represented by scrip, stat- 
ing on its face that it could be used to locate any 
land granted the state under congressional acts of 
1849 and 1850. The records show that serip of this 
character was issued to John MecEnery only. He was 
given the privilege of locating vacant state lands or 
could assign or sell at his discretion. It is impos- 
sible at this time to give the exact figures showing 
the total aereage recovered or the scrip that was is- 
sued, but it aggregated many thousands of acres. The 
bulk of the land was recovered and the serip pay- 
ments made in the years 1880 to 1885 inelusive. 

To Louisiana like other states were given by the 
federal government large amounts of land for various 
purposes. In this country three classes of lands are 
recognized: those owned by the individuals, those 
owned by the state and those owned by the national 
government, Titles to all privately owned lands were 
secured originally from either the state or the federal 
government, or in some states, such as Louisiana, by 
a grant of a former sovereign power which was recog- 
nized and sanctioned by the subsequent government. 

Louisiana has offered its Jands for sale at varying 
prices. In 1880 to 1885 the price was 75 cents an 
acre, in uddition to which the purchaser paid the land 


office charges. During the period mentioned the scrip 
which Mr, McEnery received for his services was used 
to locate large areas of state lands, principally in the 
pine belt in the western part of the state. These loca- 
tions were approved by the governor and registrar of 
the state Jand office and patents for them signed by 
these officials were issued. ‘This, of course, divested 
the state of all its title and right in and to the 
lands thus patented. At present the state lands are 
sold at $1.50 an acre plus the land office charges, and 
since pine lands have appreciated so greatly in value 
a band of sharpers and contingent fee lawyers are 
seeking to profit by a daring scheme which in its 
essential features is a near relation to blackmail. The 
methods pursued are unique. Formal application is 
made to the registrar at Baton Rouge to purchase 
lands which already have been patented and at the 
time the application is filed a cash tender of the pur- 
chase price and the land office fees is made. Naturally 
the registrar declines to consider such applications 
and has rejected all tender for lands for which patents 
already have been issued, stating that it was beyond 
his province to interfere with estates which the prop- 
erly appointed officers of Louisiana had sold. It is 
here that the daring move is made. The applications 
being denied and the tenders refused the parties insist 
upon the preservation of their right to purchase the 
state lands at the present price of $1.50 an acre when 
their legal status shall have been decided by courts 
of competent jurisdiction. Necessary to the preserva- 
tion of their right they ins?st that a representative 
of the state land office write in red ink across the 
face of the tract books wherein are described the 
lands located by the McEnery warrants or scrip this 
title befogging memorandum; ‘{Applied for by 
January —, 19—.’’ 

Their operations have received considerable atten- 
tion at the hands of the daily press, the question hav- 
ing been agitated to such an extent that practically 
everybody in Louisiana knows that efforts are being 
made to diseredit titles to lands located with Me- 
Enery scrip and subsequently patented by the state. 





Having made the first strategical move the operators 
are content to await developments. If the land, most 
of which is covered with timber, is held by an operator 
or as an investment and no attempt is made to sell it 
the game is fruitless for the sharpers. It is only 
where an owner desires to convey title to some other 
purty that the shysters get it their dire work. So 
thoroughly has the scheme been advertised that a pur- 
chaser does not feel like accepting titles to lands based 
on Mr. McEnery’s scrip until this question shall have 
been settled and the notation of right of prior entry on 
the tract books shall have been effaced. When these 
operators get wind of a pending deal in these lands 
a henchman at an opportune moment approaches the 
buyer or seller and explains in detail the enormity of 
the crime committed by the sovereign state of Louis- 
iana thirty years ago in permitting John McEnery to 
carry out the terms of the contract authorized by 
the legislature. He emphasizes the dark and dangerous 
nature of the cloud on the title. He explains at length 
what the application for prior right of entry is and 
how applicants have been at great expense in their 
endeavors to restore to the state property to which 


it is rightfully entitled. In consideration of the in 
terests involved and out of regard for the personality of 
those who desire to sell or buy this land his  prin- 
cipals will for a modest consideration withdraw thu 
application from the tract book and thus clear’ the 
way for a transfer of the property. 

The foregoing is not a supposition by any means. 
Recently a prospective purchaser advised the agent 
of a land owner to this effect: ‘‘Our attorney will 
not advise the purchase of this land, as he considers 
the title is not clear. Mr. Blank wants $8 an acre 
to get out of the way and give us clear sailing, so it 
seems it is impossible for us to include these lands in 
our deal at this time. We feel we can get this cloud 
cleared up in a short time and if so woud like to 
buy the land.’’ 

Louisiana necessarily must recognize and protect those 
who have acquired property under the terms of the 
legislative act No. 23 of the Louisiana session of 1S8SU. 
Of that responsibility there can be no doubt. In the 
meantime, however, these buccaneers—or, as some have 
called them, land buzzards—taking advantage of some 
technicality, some real or fancied provision of a law, 
or boldly imposing upon the clerical force of the land 
office, succeeded in levying tribute upon those who de- 
sired to buy or sell their property, there being no alter 
native, as no one will buy property unless a clear title 
can be secured. It is not an alluring picture of a great 
state like Louisiana permitting these scavengers to en 
cumber the records of a department with spurious ap 
plications. Many nonresidents are vitally interested in 
this question and the future development of the state 
depends somewhat upon the speedy adjustment of these 
questions. For nearly a quarter of a century the state 
has asserted no claims to these lands, has in earrying 
out a contract divested itself of title to them, claims 
no right in them, today rejects applications and ten- 
ders made to purchase them, yet the land office records 
are bleeding with the red ink notations in box car let 
ters, so that be who runs may read. 

Incaleulable damage already has been done to inno 
cent purchasers and holders of these lands. 
volving hundreds of thousands of dollars have been 
held up on aecount of the malicious clouds on the title. 


Sales in 


The parties making the applications are not desirous 
of having the issues brought up before the courts and 
determined. They want the present status maintained, 
in order that they can carry out their policy of ex 
tracting blood money from the owners; or, if tribute 
should be refused, to make delivery of ihe property 
without a cloudy title impossible. 

The best interests of Louisiana owe it to themselves 
to stamp out this blackmailing scheme. Especially does 
this necessity arise when the recent attempts to divert 
migration to the south, in particular Louisiana, are con 
If these prospective citizens of the state 
knew what scant protection the law affords against the 
land sharks it is doubtful if they would cross the 
threshold and enter the state. 


sidered, 


Effective steps shoul: 


be taken to clip the wings of these vile birds of prey, 
and until such measure shall be evolved and carried out 
a cloud of uncertainty and suspicion will hang over 
the state, darker and more ominous than the cloud 
which rests upon the titles and incaleulably obstructive 
to the proper development of the state. 
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IS THE COUNTRY CONFRONTED BY THE DISASTER OF 


PirTsBuRG, Pa., Feb. 3.—Editor AMERICAN LUMBER- 

You will pardon me if I again ask the pleas- 

of being a “guest at your table.” My letter 

December 6 published in your valued journal seems to 

ye provoked your sense of justice. I shall attempt to 

plain to you how I arrived at my deductions and to con- 
rt the “false premises” into facts; a posse ad esse. 

As to the statement that in 1897 I figured that the coun- 
try at large was cutting into its reserve at the rate of 70 
percent of its consumption: Meyers’ Lexicon (a standard 
German work), volume 8, article “Holz,” gives a compara- 
tive table of the yearly percapita consumption of wood in 
the different countries of the world, United States included, 
crediting the average of Europe at 51 cubic feet, while the 
United States is credited with 340 cubic feet, the largest 
individual users of timber in Europe being Norway and 
Sweden, with 100 cubic feet percapita yearly. Furthermore, 
our own government, in Circular No. 10, United States de 
partment of agriculture, division of forestry, on page 2 
estimates the yearly percapita consumption at 350 cubic 
feet, making a total of 25,000,000,000 cubic feet, divided as 
follows: 4,000,000,000 cubie feet cut into lumber, 500,000, 
goo cubie feet for railroad purposes and fences and 180,- 
000,000 cords of wood. This is not taking into considera- 
tion the millions of cubie feet lost through forest fires each 
year and other causes. ‘Then again, an increase of 30 per 
cent in consumption has been noted for each decade past, 
according to a statement published in the same circular. 

In the well managed forests of Prussia, Germany, being 
about $5,000,000) acres, the average total production of 
wood to the acre (annual increase) for a long series of 
years has not been more than 21 cubic feet, including 
branch-wood, brush and roots. Of this only about 15 per 
cent, or 3 cubie feet, represents what we would consider fit 
for industrial purposes. On the other hand, in the well 
managed government forests of russia the annual produc 
tion has been about 6 cubic feet per acre a year of mer 
chantable timber. In Bavaria, Germany, and also in Baden, 
Germany, much higher results have been achieved and, if | 
um not mistaken, in some instances as high as 30 or 40 
cubic feet per acre (I quote from memory). 

From facts and figures as compiled by our own govern 
ment and published in the annual report, division of for 
estry, department of agriculture, for 1895, pages 314 and 
315, it is assumed that an annual increase in growth of 14 
cubie feet an acre would be a liberal increase for virgin 
forest growth, at an average, in the United States. That all 
of the above statistics relative to the United States are 
“crude” there is no doubt, but they are the best reliable 
statistics available and I had a perfect right to use them in 
trying to arrive at a basis upon which to build my premises 
and the argument. 

Referring to Circular No. 11, department of agriculture, 
division of forestry, I find that the forest area a few years 
ago was estimated (exclusive of Alaska) at somewhat less 
than 500,000,000 acres for the United States. 

The problem is now reduced to a very simple example in 
proportion. We had approximately 500,00U,000 acres of 
potential forest producing at the rate of 14 cubic feet an 
acre a yeur. Opposed to this we had an approximate yearly 
consumption of 25,000,000,000 cubic feet of timber, or prac- 
tically 50 cubic feet an acre yearly; thus the proportion of 
consumption to production is as 50 is to 14—in other words, 
14 cubic feet of the 50 consumed was being grown each 
year, while the balance, or 36 cubie feet, came from the 
“reserve,” the “capital” or whatever you wish to call it, 
36 cubic feet being exactly 72 percent of 50 cubic feet, hence 
my statement that 70 percent of the consumption is or 
rather was being cut from the reserve or capital. 

Are we facing a timber famine today? Geographically 
considered, decidedly so, and all timber famines must be 
considered in a geographical sense. ‘There are vast forest 
reserves in the Rocky mountains, particularly on the Pacific 
coast side, so also in Alaska and Canada and in the north- 
ernmost island of Japan. There might »e vast forests in 
Corea, or even in China—yes, no doubt vast forests exist 
in many quarters of the globe—but when I speak of a timber 
famine in the eastern United States I mean the timber which 
is naturally tributary, in a geographical sense, to that sec- 
tion of the country. The timber on the Pacific coast was 
aot intended from its geographical position to furnish the 
whole United States with building material and the many 
other uses that timber is put to. Think of the vast treeless 
areas that depend upon the Pacific coast timber in the far 
west; and yet the day is not far off when the bulk of it 
will of necessity come from there until the ‘‘coming” gap in 
the eastern, northwestern and southern forest conditions will 
have been bridged over. 

I concur heartily with Mr. Defebaugh when he says that 
it is a matter for the state or national government and not 
the individual. But the state and the national governments 
derive their entity from the many individuals, and is not a 
coterie of individuals trying to avert the repeal of the tim- 
ber and stone act? What shall we do with such individuals? 

That the case is not yet hopeless there is no doubt, and 
I am not aware that I said it was; at any rate I certainly 
should not care to waste my time and energy on what I 
would consider a hopeless case, but if something shall not 
be done very soon, and very aggressively, we will have some 
hopeless cases on our hands, 

I ask again, Are we facing a timber famine, within our 
own country (geographically considered), as far as white 
pine is concerned? I will ask Mr. Defebaugh this one ques- 
tion: If from tomorrow on the United States should ex- 
clude all Canadian white pine would the white pine manu- 
facturers in the Great Lakes belt be able to meet the present 
and future demand? and how long would we have to wait, 
providing the present consumption continues, until the white 
pine industry in the States would be practically nil? 


If we are still thirty or forty or fifty years distant from 
4 timber famine why do the rallroads throughout the coun- 


try seem to be so much concerned about their future tie 
supply? Why do they make almost prohibitive rates on the 
transportation of railroad ties, so as to keep them at home? 
Why are some of the railroads experimenting with steel ties? 
Every engineer knows that a good wooden tie has, as yet, bo 
equal, be it steel or stone. 

German engineers have been experimenting with steel rail- 
road ties for twenty-live years, at least, and still they are 
found wanting. 

That a timber famine is coming upon us seems to me 
evident when | note how difficult it is at times to fill the 
orders that are looking for a seller and not a buyer. 

As to the statements that the $2 tariff on Canadian white 
pine was a bunco game and that it has cost our country 
$5,000,000 in wages in the last five years I will have some 
thing to say next week. Very truly yours, 

HeNRY M. MELCHERS. 

Glad to see you and trust you will enjoy the fare. 
Ours, of course, is a friendly argument about an ab- 
stract proposition in regard to which neither of us is 
possessed ot much knowledge. But, brother, many 
wise minds in the past have figured this timber propo- 
sition out to their own satisfaction and demonstrated 
and proved beyond a reasonable doubt that all the 
timber disappeared ten or fifteen years ago. The 
forests of Maine were exhausted about twenty-five 
years ago; those of Michigan about sixteen years ago; 
Wisconsin’s and Minnesota’s timber supplies have 
been used and the south is on the last lap. Despite 
this fact Michigan, Wisconsin and Minnesota lumber 
manufacturers turn out probably 7,500,000,000 feet of 
pine, hemlock and hardwoods and the production in the 
south is heavier than ever before. ‘These facts may be 
somewhat disconcerting but nevertheless are true. 

On the basis of the figures used by Our Guest the 
excess of consumption over production levies a toll of 
thirty-six cubic feet upon the timber of each of the 
500,000,000 acres of ‘‘ potentially producing forest.’’ 
Now, if the average amount of timber be placed at 
500 cubic feet—or, not to be niggardly, at 1,000 cubic 
feet, making the average production board measure 
from the commercial forests 12,000 feet to the acre— 
every vestige of the forest will have disappeared in 
twenty-eight years. 1f the average stand on each acre 
is only 500 cubic feet all will have been used in half 
that time. Not a very alluring prospect, is it? 

It should be remembered, however, that the national 
forests do not gain fourteen cubic feet a year or any- 
thing like it. Instead of an increase of that amount 
there is no gain whatever, so that to round out the 
figures and strengthen the statement if each acre 
of forest contains 500 cubic feet all will have been 
used in ten years, or if 1,000 feet, if all has been cut, 
in twenty years. This possibility should cause buiiJ- 
ers to get a ‘‘hurry up’’ on them. 

‘*Are we facing a timber famine today?’’ 

Yes, and trying the best we can to adjust ourselves 
to it, with commendable success. ‘There is a timber 
famine in Illinois, parts of Missouri, nearly all of 
Iowa; it prevails in all of the prairie states of the 
west now and always has, and has made itself felt in 
many of the eastern states. The people of a state 
one of whose chief resources comes from the forest 
have reason to congratulate themselves because of the 
partial or total famine in other states. Were it not so 
their resources would be of little value. Also, as 
everyone advised is willing to admit, people of this 
country are worrying along the best they know how 
with a walnut famine. True, there is a considerable 
production of walnut lumber, but ‘‘it is not what it 
used to be.’’ 

Relative to the question asked in regard to white 
pine, if the conditions outlined could be carried into 
effect it is probable the ‘‘exhaustion’’ of the white 
pine timber of the north would be accelerated. It 
should be borne in mind, however, that today there 
is a famine in white pine even counting Canada. Three- 
fourths of the demand of consumers which would have 
been filled with white pine if stocks had been avail- 
able is now cared for by the southern pine manufac- 
turer. Today white pine would be sold in Georgia, 
Mississippi and Texas and every other state in the 
south had not high prices turned the attention of users 
to the native product. Instead of white pine invading 
the south the product of the pineries of the southern 
states has conquered the north. 

At the recent meeting of the Yellow Pine Manufac- 
turers’ Association at New Orleans the author of a 
very valuable paper said: ‘‘The tree lieth as it 
falleth and there is no resurrection.’’ For that tree 
certainly not, but the sun which caused the germina- 
tion of the seed from which that tree sprang, the mois- 
ture in the air, the sunlight and the food in the soil 


A FAMINE IN TIMBER? 


which nourished the tree are capable of producing y« 
many more trees, 


Under pust methods of operation the timber of a 
forest has been handled in the same manner as is the 
ore from a mine. In a sense it has been mined and 
the profits from the operation did not justify the 
‘*miner’’ in taking steps to replace the product. 
Viewed from a business standpoint the lumberman has 
not been able financially to replace the timber any 
more than the miner has been able physically to re- 
place the ore, 

Too much attention cannot be given to ways and 
means of producing an adequate timber supply for 
the people of this country for all time. An adequate 
supply ot timber does not mean necessarily as much 
lumber for each individual as is used today. Keckless 
handling of the forests and forest products does not 
end with the lumberman, It begins with him, it is 
true; but from necessity, not choice. Probably the 
same excuse could be offered by subsequent wasters, 
using that term to distinguish them from users. It 
Our Guest wili take occasion to use his eyes on his 
next trip downtown and will endeavor to estimate the 
amount of lumber that has been wasted rather than 
used by applying it to purposes for which it is not 
suited or for temporary use he will gain some idea of 
the economy that it will be possible to make wheu 
prices shall reach a level to make economy profitable. 

A word more about the annual increase in the 
amount of standing timber in the merchantable forests, 
Within the confines of the United States are located 
the finest forests the world has ever produced; largely 
they are matured forests. If left untouched for a 
century and if they should remain unharmed by tlhe 
elements and fires should not devastate them the 
amount of timber that could be cut from the same 
acreage would be no greater than it is today. Growth 
and decay balance one another. Strictly speaking 
‘there are no additions to the forest resources and no 
provisions for any save where the government has 
taken control or in exceptional cases where private 
owners are endeavoring to see what they can do to re- 
place the cutover tracts or to inaugurate conservative 
methods of operation. It is well known of course that 
on some cutover lands a second growth is springing up, 
but this cuts little figure in supplying mills with loys. 

So far as the present timber supply is concerned the 
date of its removal is not of itself an important con- 
sideration, providing steps are taken to replace it by 
nature’s process. The real question is, What proportion 
of the area of this country will produce enough timber 
to satisfy the real, not the fancied, needs of users? 
This cannot be determined by any mathematical calcu- 
lation but doubtless may be ascertained with enough 
certainty for all practical purposes. Necessary for 
the provision of a future timber supply is the codpera- 
tion of the owners of cutover lands, of those who 
are cutting virgin forests and state and national gov- 
ernments which of necessity must enter into some 
scheme for the establishment and perpetuation of the 
forests on what properly may be termed absolute forest 
land. Of such lands there are probably 500,000,000 
or 600,000,000 aeres. If these lands will give an aver- 
age production of fourteen cubic feet to the acre they 
will make available 7,000,000,000 cubie feet for the 
requirements of the users of this and other countries. 

Our Guest claims 4,500,000,000 cubie feet are re- 
quired each vear for lumber and by the railroads and 
a very much larger quantity for fuel and other pur- 
poses. It should be remembered, however, that the 
fuel does not come from commercial timber. The use 
of wood for fuel is selfadjusting. When the price of 
wood becomes very much higher than that of coal, 
gas or oil one of the last will be employed. Much 
of the firewood used now is secured from lands which 
have been cut over once or oftener and the same is 
true with respect to pulpwood and other small sizes of 
timber available for any specific purpose. 

The land, not the standing timber, is the capital of 
the lumber business and it can be made a producing 
capital. Before more timber can be grown that which 
now stands must be cut wholly or in part. In some 
districts the stand must be thinned; in others it seems 
the only way of handling the land is to.cut the present 
stand and provide for another growth. It may be that 
the surplus timber has been used. If this is true there 
is no cause for tears, because the land has not been 
destroyed and the real question is to ‘‘ get busy’’ with 
the land, not bewail the disappearance of the forest, 
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INTERCHANGE OF FOREST PRODUCTS DURING 1905, WITH COMPARATIVE FIGURES. 


(Generally the United States has during the last two 
veirs been looked upon as the best lumber market in 
The world. A dike conelusion holds good with respect 
to the use of many other commodities. In lumber, how- 
ever, the records show that manufacturers and dealers 
have not been so intent on pushing their goods abroad, 
which largely is to be attributed to the excellent home 
consumption. which has called not only for a greater 
percentage of the domestic output but has levied a 
heavier tribute upon forest resources of other countries. 
This condition is recognized by all in touch with the 
business and this common knowledge is emphasized by 
2 summary and comparison of the interchange of wood 
products during the last three years. For the calendar 
year j903 exports exceeded imports by 128 percent, im 
1904 by 114 percent and in 1905 by only S6 percent. 
The figures in detail are illustrative of the trend of 
affuirs in this particular: 





Brcess Pt. 
YEAR Euaports Imports. 
1903.... { S27, 676,685 
1904.... 
TOUS. «a 





It will be seen that while exports of forest products 
show a decline in value of nearly $2,000,000 each year 
users in this country have bought more largely than 
ever before of all kinds of woods, purchases during 
1905 being valued at approximately $5,000,000 more 
than those of 1903. In this country the difference be- 
tween the value of exports and imports of wood goods 
is being cut into at a rapid rate, the gap of 128  per- 
cent which existed in 1903 being reduced to S6 percent 
in 1905. Not only are consumers in this country buy- 
ing larger quantities of lumber, shingles, cabinet woods 
ete. but they are paying higher average prices now than 
during either of the comparative years. Last year, for 
instance, an average price of $15.25 a thousand feet 
was paid for lumber imported from British North Amer 
ica, an inerease of 20 cents in the price a thousand 
feet. This was paid for 794,797,000 feet, making the 
total import of lumber from that source 167,188,000 
feet in excess of the amount imported in 1904. A handy 
means of comparison of the quantities and values of 
lumber imported from British North American is given 
here: 


Value a 

YEAR Feet, Value. thousand. 
rer eens e 794,797,000 $12,117,582 $15.25 
Fares ay eee ar ea 627,609,000 1,441,110 15.05 


‘ 
x: Stes era sia, oie eig:i6. Seam eoe 647,254,000 9,686,838 14.54 


In two years the imports of lumber from this source 
, 


increased nearly 23 percent in volume and a little 
more than 25 percent in value; that is, in 1905 the 





lumber users in this country bought nearly one-fourth 
more lumber in Canada than they did in 1903 and paid 
25 percent more for their supplies. 

While imports of shingles show a very considerable 
gain in quantity prices have remained practically sta- 
tionary during the last three years. The difference in 
value has been only 2 cents in the time given. Details 
of the shingle import are tabulated here: 


Valuea 

YEAR thousand, 
bl re - $2.00 
Ae 2.09 
ee 2.07 





Wood pulp to the value of $4,528,247 was imported 
in 1905, as against imports of similar products in 1904 
valued at $4,077,320, and in 1963 at $3,500,168, 

More than usual interest attaches to the importation 
of cabinet woods, particularly mahogany. In two years, 
according to the figures compiled by the Monthly Sum- 
mary of Commerce and Finance, the average value of 
mahogany imports has increased $11.26 a thousand feet. 
There has, however, been a considerable decrease in the 
amounts received. In 1903 total imports aggregated 50,- 
978,000 feet; in 1905, 31,475,000 feet, showing a loss of 
19,503,000 feet, or nearly 40 percent. Details of the 
import of mahogany for the last three years are given: 











Valuea 

YEAR Feet. Value. ’ 
a I ee ee ee ee ea 5O.9TS8,000 52 1,609 : > 
a a er ert re 4.914 6.61 
re or orurerce are" 31,475,000 2,096,670 66.61 


During the calendar year 1905 Central America sup- 
plied about one-third of the total mahogany import, the 
price, however, being below the average for the year. 
Comparing the average import from each country and 
the prices paid gives this tabulation: 





Valuea 

FRoM— Feet. Value. thousand. 
United Kingdom........... 9,496,000 $968,125 $101.95 
Central Ameries®........0.6 10,160,000 517,970 Df 
MNS ofa eds n-00icb Sey 0 veo emo ere 7,647,000 363,433 
SN? ig. het awe eaerds 6) bine 6.8 1,535,000 89.204 
ee 59.000 3 
ROU: AMGVIGR.. occ cess ne 1,041,000 
Other countries... ......0c6. 1,537,000 


Average values of mahogany do not signify a great 
deal. Prices are based largely on the desirability of 
lots and in many cases the question of fitness is decided 
by the buyer. Prices given are no greater than those 
for which the upper grades of oak are sold. 

The total value of all imports of forest products has 
been given in the table in comparison with the value of 
exports of similar commodities. 

lor three years the value of exports of forest prod- 
ucts average more than 100 percent greater than the 








value of the imports. Figures compiled by the gov- 
ernment bureau show that exporters in this country 
are receiving higher average prices for the goods they 
send abroad than are paid for the wood products im- 
ported into the United States. This difference may be 
attributed very largely to variation in quality. A great 
deal of low grade lumber is bought in British North 
America, while exports from the south and west are 
usually high elass material. Another factor in raising 
the average value is that, included as a part of the 
material under the various heads, are large quantities 
of hardwoods which bring high prices. In contrast 
with the figures that have been given those relating to 
the quantities, aggregate values and average values of 
export products will be of interest. Here they are: 






EXPORTS Quantity. Value. Ar. value. 
Sawed  timber—1905.. ..493, 787,000 $7,921,617 $16.04 

BOE ono sccts aces os see 7.767 4G 15.26 

1903 351,000 p 14.64 





19.60 





1903 

Shingles—1905 
1904 
1903 

Staves 
OE OER ee 
ern etree a, 

Doors, sash etc.—1905............ 867,149 
SRP ISA re i rr 981,126 
tne aath vse each «4 9 eee 1,850,608 

Wareetere— 1908 anc c ccescwwecnees 4,913,664 
BOR Weare een ee ear 4,314,492 
I ras hie aap ate. 0) hrect,oe Sino 4 kee 6 cee 4,707,802 





used are for sawed timber, board feet; hewn timber, 
cubic feet; lumber, which includes boards, deais, planks, 
joists and scantling, board feet; shingles, pieces; staves, 
number. 

These figures tell their own story. The fluctuations 
shown are caused by such a variety of influences that 
it is useless to attempt to explain them. Politics and 
commerce have much to do with the quantities of lum- 
ber which other countries purchase in this market. The 
demand in any one of foreign countries customers of 
the American lumbermen is controlled entirely by local 
conditions. A loss in one direction may be made up by 
increases from other sources. It is probable, however, 
that the heavy call for lumber in this country has had 
much to do with placing nearer together the values of 
imports and exports of forest products. 





ODDITIES AND DIFFICULTIES OF THE NATION’S EARLY LAND POLICIES. 


The public land policy of the United States, as 
delineated in the *‘‘ History of the Lumber Industry 
of America,’’ is a subject that might be made to fill 
a volume. In the history referred to it comprises 

w+ . hd 
a long chapter and the treatment of it is thorough and 
sufficiently complete to convey all desirable informa- 
tion to timber owners, lumbermen and students of 
economical subjects. 

To start with, a table is given showing the present 
Jand area of the original thirteen states. Following is 
shown how Kentucky, Vermont, Maine and West Vir- 
ginia were carved out and set off as states. A con- 
siderable amount ef detail and elaboration is given to 
the extinguishment of Indian titles and the method by 
which the United States adjusted the apportionment 
of land to the several states. 

The following paragraph from the history shows the 
origin of the claim to western lands of the original 
states: 

The English colonies were established under royal charters, 
with grants of land in fee simple, though some of the char 
ters were afterward forfeited or surrendered and the col 
onies became royal or crown colonies. The land grants 
usually were between given parallels of latitude, or a given 
distance north and south from a certain point, bounded on 
the east, in respect to most of the colonies, by the Atlantic 
ocean, with the western boundaries necessarily somewhat 
vague because of the limited and inaccurate geographical 
knowledge of the period but usually in supposition extending 
westward to the “south sea” or Pacific ocean; though, of 
course, practically contined to the western limits of British 
territory or the Mississippi river. These charter grants 
were in most cases the bases of colonial claims to western 
lands or “back lands,” though the claims of New York were 
based on Indian purchases, while Virginia, in addition to 
charter titles, claims a large portion of the northwestern 
territory on the basis of conquest and occupancy as the 
result of the expedition of Gen. George R. Clarke to the 
Illinois country. The north and south extent of the various 
charter grants often overlapped, causing much confusion. 

Then comes the restriction of land grants by procla- 
mation of King George II], the setting apart of crown 
lands in the west and certain reservations for the use 
of Indian tribes. Various land companies were formed 
which secured areas of western lands by crown grant, 


*The History of the Lumber Industry of America. By 
James Eh. Defebaugh. The American LUMBERMAN, Chicago, 
publisher. Half leather, $3.50 a volume, 


among which were the Ohio Company, 1748, 600,000 
acres; the Loyal Company, 1749, 800,000 acres; the 
Greenbriar Company, 1757, 100,000 acres; the Walpole 
Company, 1766, 2,500,000 acres; the North Carolina 
Company and the Pennsylvania Company, 1775, and 
the Mississippi Company, 1769. Thus it can be seen 
that there were speculative schemes in those early 
days as well as in later times, the early ones doubtless 
having been worked for all there was in them to the 
promoters, as such schemes are worked in the present 
era. 

When the colonies asserted their independence they 
reéstablished their claims to western lands, so that 
at the beginning of the revolt against the crown and 
the establishment of the new government the United 
States did not own a foot of the land to which the 
declaration of independence applied. Still it pro- 
ceeded to grant lands to commissioned and noncom- 
missioned officers who had served in the war for indé- 
pendence, to which Maryland demurred because it held 
that it was an injustice to the soldiers to pay them 
off in lands when the government had no visible claim 
to any lands that could be used for the contemplated 
purpese. Maryland even held off about ratifying the 
articles of confederation between the states until the 
land question should be settled. New Jersey supported 
Maryland in this position. 

This contention led to the ceding of western lands 
held by the several states to the United States, which 
cession formed the basis for the public land policy of 
the general government. Subsequently several annexa- 
tions to the public domain were made. In the history 
under review is a table showing the dates of these 
several annexations, the area in square miles and the 
cost thereof. There are also added dates und areas 
of the cessions or acquisitions of the Hawaiian islands, 
Porto Rico, Guam and the Philippine and Samoan 
islands, with the costs involved in such acquisitions. 

It will be seen that so far in the history of the 
land policy of the government there was such a com- 
plexity of conditions and such difficulties to he over- 
come that it seems as if the task of clearly defining 
the government’s title to lands was nearly impossible, 
Yet all conflicting interests were at length adjusted, 


so that a government patent to lands now is consid- 
ered the best title that can be obtained. 

The chapter under review treats of surveys and 
administration of public lands and gives several inter- 
esting statistical tables illustrative of the subject, all 
being of great value for reference. 

The table showing the present area of the surveyed 
public lands makes a total of 270,267,760 acres; of 
unsurveyed lands, 571,604,617 acres, or a total of 
841,872,887. The area reserved comprises 172,873,079 
acres. An accompanying table exhibits unappropri- 
ated, appropriated and reserved lands in each of the 
states and territories, which is of importance to all 
secking a knowledge of the standing areas of timber 
in different portions of the country, especially to those 
looking for opportunities for investment. 

The total public domain remaining in possession of 
the United States comprises 1,014,745,356 acres. These 
lands have cost the government 14.36 cents an acre. 
Deducting the cost of 368,103,680 acres of land in 
Alaska and the probable $10,000,000 that the aequisi- 
tion of Alaska has cost, the cost of the public lands 
remaining in the United States has been 20.99 cents 
an acre. But when the management and maintenance 
of the Indians is taken into the calculation it is as- 
sumed that the remaining public domain must realize 
41.9 an acre above the cost of survey to compensate 
the United States for its outlay in the public lands. 

Calculations in respect to the public domain as an 
investment for Uncle Sam are further elaborated and 
will make interesting reading for those who seek data 
and conclusions about such matters. 

The chapter on the public land policy goes on to 
explain the methods of administration of the public 
jands; the course of germane legislation from the 
days of Thomas Jefferson to the present time; the 
organization of new states—a_ very interesting 
feature; the early disposal of public lands; Alexander 
Hamilton’s report to congress on the public land 
status in 1790; the establishment of the general land 
office in 1812 and its conversion to a bureau of the 
department of the interior in 1849; the minimum price 
—namely, $1 an acre—fixed in Hamilton’s report; the 
establishment of rectangular surveys in 1785, and 
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other matter connected with the administration of the 
public lands in the early period of the republic. 
Chen follow disquisitions on the claims made by the 
states on publie lands and the cessions made to them; 
preémption act passed in 1841; the homestead act 


1862, and a complete and clear elucidation of this 


important measure, of great value for reference; 
erants for educational and university purposes; agri- 
cultural and mechanical college grants; a treatise on 
desert lands, swamp lands, saline lands; railroad and 
canal grants, with selections of lands under such 
erants; land warrants for military service and similar 
pertinent subjects. 

The Indian land question is thoroughly treated in 


this part of the work, which includes a statement con- 


cerning the timber culture law and the reclamation of 
lands under irrigation. This last feature is elaborated 
to the extent its importance demands and will be of 
intense interest to the thousands who are becoming 
eager to procure information concerning irrigable lands 
now and prospectively attainable and the prospects for 
investment in them. 

The ‘‘relation of laws to lumbermen’’ is a subhead 
to the discussion of a subject in which all lumbermen 
should be interested. In this section of the work it is 
asserted that of late years, with the discontinuance of 
public land sales and of private entry, the deficiency 
of the public land system in making no _ provision 
whatever for the direct acquisition of timber from 


the public domain in areas adapted to the establish 


ment of lumber operations has been most keenly felt 

Enough has been said to show that the chapter on 
the public land policy of the United States included 
in the first volume of the ‘‘ History of the Lumber 
Industry of America’’ is of value sufficient to induce 
any intelligent lumberman who wishes to be thoroughly 
informed about things germane to his vocation to pro 
eure the work. It is doubtful if so complete a state 


ment of the evolution and past l 


and present status of 
the public lands was ever before placed in complete 
form for handy reference. Following this chapter is 
one devoted to the forestry reserves of the United 
States and the forestry question and practice, which 
will not fail to interest lumbermen, foresters and 


students of economic questions. 





LIGHT ON THE BOX SHOOKS REIMPORTATION QUESTION. 


The question of the correct division of shooks for 
the assessment of duty and rebate when they come 
into the country in mixed lots has been up for deci- 
sion before the United States board of general up- 
praisers at Washington, D. C., in connection with 
importations of orange and lemon boxes through the 
port of New Orleans some of which were of American 
and some of foreigi origin. The collector assessed 
them for duty as of foreign origin at 30 percent ad 
valorem ander the provisions of paragraph 205 of the 
present tariff, which reads as follows: - 


Boxes, barrels or other articles containing oranges, lemons, 
limes, grape fruit, shaddocks or pomelos, 30 percent ad 
valorem; provided, that the thin wood, so called, comprising 
the sides, tops and bottoms of orange and lemon boxes of 
the growth and manufacture of the United States, exported 
as orange and lemon box shooks, may be reimported in com 
pleted form, filled with oranges and lemons, by the payment 
of duty at one-half the rate imposed upon similar boxes of 
entirely foreign growth and manufacture. 


It was claimed by the importers that duty should 
have been assessed at one-half the rate on the ground 
that the thin wood, so called, comprising the sides, 


tops and bottoms of the boxes was the growth and 
manufacture of the United States; that they had been 
exported as shooks and reimported in completed form. 

The hearing took place in New Orleans and the 
importers and exaininer were questioned closely. Sam 
ples were in evidence. It appears to be the practice 
at New Orleans that where boxes of this kind are not 
intermingled so as to embrace both American and 
foreign manufacture and the American consul abroad 
furnishes a certificate to the effect that the articles 
are of domestic manufacture the appraiser so reports 
upon the strength of this certificate, and they are 
assessed at half rate. Where, however, the goods are 
shown to be mixed no proportionate allowance is made. 
The government examiner testified very clearly that, 
while in some instances questions of doubt 
whether the boxes were of American or foreign man- 
ufacture might exist, about 50 percent would be the 
general proportion of each kind in all of the importa- 
tions returned as mixed goods; in other words, that 
half of them were American goods and the other half 
not, and that this applied to each of the protests 
under consideration. 

It was adinitted that the samples under considera- 


as to 


tion were of foreign origin; that some of the goods 


were American shooks and some foreign, and that in 
some instances the difference could not easi'y be dis 
tinguished. It was stated also that, while the Ameri 
ean shooks are cheaper than the foreign, the shippers 
on the other side buy the foreign shooks and export 
them when they sre compelled to do so on account of 
the scarcity of the American manufacture and that 
the foreign shooks at the port of New Orleans seemed 
to be coming in half and half with the American at 
the present time. 

It is manifest that, where tops and bottoms are 
American and the sides foreign, goods of this char 
acter manifestly should be subject to the full rate of 
30 percent ad valorem, inasmuch as the proviso in the 
paragraph’ requires for the half rate that the tops, 
bottoms and sides should be of American origin. It 
was the opinion of the board that while the goods 
under consideration were indiscriminately mixed, some 
of them being subject to the full rate of duty and 
others to only half, a fair proportion of the American 
shooks would be represented by 50 percent of the 
importations. To that extent, in accordance with the 
finding of the board, the entries are to be reliquidated. 





INTERESTING DEVELOPMENTS 


‘*Red cedar shingles are held in too light supply to 
meet demands of buyers. Prices are firm and show a 
tendency to advance.’’ Something in the nature of the 
toregoing would a year ago have been regarded not as 
an average report representing market conditions but 
as an inappropriate attempt to be humorous, yet in 
substance the reports given may apply to the red cedar 
shingle business and that at a very early date. Recent 
advices from Seattle, which in many respects may be 
considered the headquarters of the red cedar shingle 
industry, are to the effect that stocks at the mills are 
badly depleted, with nothing in transit or at transfer 
points. Eastern orders, however, are scarce, buyers 
holding off in the hope of being able to place business 
on more advantageous terms later in the season. 

Will they be abie to do so? This is a question of vast 
import to the manufacturers as well as their customers ; 
also it is of vital importance to producers of other kinds 
of shingles. It is not one that can be discussed from 
a preference standpoint nor is the present situation com- 
parable with that obtaining in the past. Buyers of 
necessity must admit that stocks at transfer points, in 
transit and in the sheds of wholesalers and jobbers are 
light; also it must conceded that at the mills stocks 
have been cleaned up thoroughly. The situation then 
amounts to this: Will the present light supply in the 
hands of retailers, supplemented by that which may be 
procured from any source, suffice for the needs until 
the new cut shall be in shipping condition? Another 
and very important factor to be considered is the car 
situation. Will the improvement be great enough to 
enable the product to move from mill to destination by 
the time desired? These are the vital questions to be 
considered. The supply of cars in the shingle manu- 
facturing district continues inadequate, though a vast 
improvement is to be noted. The Burlington, for in- 
stance, has removed the embargo and now its cars may 
be loaded for points off its own line. The general sup- 
ply of cars on other northwestern roads is larger though 
not yet sufficient for requirements. Cars without loads 
will go no farther toward supplying the wants of shin- 
gle users than will loads without cars. 

Any attempt to outline the extent of the stocks in the 
hands of retailers largely would be guesswork. At some 
points the bottom of the bins doubtless has been in view 
for some time; at others probably an average stock is 
on hand; at still other points those who bought last fall 
at the then current prices have not received the shingles 
ordered and this injects an element of uncertainty the 
influence of which is difficult to estimate. Those who 
traffic in red cedar shingles expect to get on the wrong 
side of the market occasionally. This is about the only 
part of the lumber business in which a tinge of specula- 
tion is found. By some it is held that uncertainty pre- 
vails from the time the cedar tree is cut until the shingle 
is put on the roof. Retail dealers, as a rule, are inclined 
to be philosophical about the matter, their margin being 
wide enough to let them out a little more than even on 
a bad deal and their conscience elastic enough to take 
advantage of a good one. 

The contrast of stock conditions this winter with last 

. 






AND POSSIBILITIES IN THE RED CEDAR SHINGLE SITUATION. 


is of exceptional interest. The mills operated through- 
out the winter months of 1904-5, the result being an 
accumulation at the plants and a surplus of transit and 
stored stocks the greatest ever known. Last winter at 
Minnesota Transfer, at Peoria and a dozen or more june- 
tions or transfer points in the middle west stocks cov- 
ered acres of ground. In addition every wholesale con- 
cern’s storiug facilities were taxed to the utmost and at 
every point were to be found mountains of shingles, 
These quantities of shingles disappeared under the heavy 
demand during the summer. March 1, 1905, an estimate 
showed nearly 9,000 carloads of unsold shingles divided 
about in this manner: At Minnesota Transfer, Chaska, 
Peoria, Albert Lea and other transfer points, 2,800; 
held by shippers and wholesalers, 1,000; at the milis, 
3,000; transfer lines and consigned cars belonging to 
manufacturers, 2,000. Against these 8,800 carloads is 
a statement of stocks today as follows: Minnesota 
Transfer, 180; wholesalers, 400; transfer lines, 250; 
at the mills, 500, making a total of 1,330 ears, and this 
estimate by some is believed to be over rather than 
under the actual stocks. The statement of stocks at 
Minnesota Transfer by the superintendent of the Pacifie 
Coast Shippers’ Association shows 640 cars in the shingle 
yards, of which number 460 cars have been ordered out 
but are waiting for equipment; the remaining 180° cars 
are in storage. It is stated by this same authority that 
empties were being furnished a little more plentifully 
than previously, that some shingles were being loaded 
out but that prospects were not bright for a rapid im- 
provement in the car situation. Some of the shingles 
are going forward loaded in gondolas. 

One of the big red cedar shingle wholesale dealers 
stated recently that he had twenty-five cars of shingles 
unloaded at Minnesota Transfer which reached that 
point in October, November and December. All of these 
cars had been sold and the buyers were elevating a local- 
ity usually considered very warm because delivery was 
not made, and ‘‘we ean get no assurance from the rail- 
roads that they will be moved before next July’’ 
plaintive ending of this recital. 

A note of warning is given in this review of the sit- 
uation by a company which logically may be regarded as 
an authority on red cedar shingles: 


is the 


Shingle stocks at the mills were unusually heavy Decem 
ber 1 owing to the severe car shortage at that time, and by 
stringing along the shipments of this old stock an impres 
sion has been given that there are plenty of shingles f 


everyone, which has caused orders to be held up 


or 
until they 
could be placed at prices more in favor of the buyer. Iow 
very serious the situation is the trade does not realize and 
will not until some morning it will wake up and find it 
impossible to replenish stocks for two or three months. ‘This 
is not said with an intention or desire to unduly alarm any 
one or in the hope that it will bring about an advance in 
prices. It is merely said to show you the situation as 
see it. 


we 
No conservative manufacturer wants to see an advance 
in prices and any increase would have a tendency to attract 
others to the field and in the end defeat itself, in that it 
would stimulate production beyond requirements. We think, 


however, that the trade ought to be stirred up a bit by 


realizing figures and statistics 


n order that we may avoid 
if possible a rush of orders late in the 
quantity of stock that will carry 
level. 


season calling for 
prices to an unhealthy 


After a review of the red cedar shingle situation 
in the Pacifie northwest and_ taking into account the 
changes for the better brought about by the late policy 
ot shingle manufacturers the AMERICAN LUMBERMAN 
in its issue of January 13 pointed out the possibility 
of a permanent organization growing out of the tem 
porary movement. At that time this was considered 
the logical outcome, as manufacturers had tasted of 
the unquestionable benefits of codperation. This week 
the incorporation of the Shingle Mills Bureau of 
Washington is announced. Thus one of the last gaps 
in lumber manufacturing circles is closed by an ef 
fective association. : 

Organization was the only logical and effective 
remedy that conld be employed. It was necessary to 
bring about an understanding among the shingle man 
ufacturers in order to lift that industry out of the 
slough of despond into which it had fallen and place 
it on firm ground and in other manner so to shape 
and direct its affairs that the business could be made 
profitable to those whose time and money are em- 
ployed and the product could be made uniform and 
satisfactory to users. In the past there has been much 
complaint in regard to the quality of red cedar 
shingles, a considerable portion of which was not justi- 
fied; but undoubtedly where there was so much dis- 
sension some cause existed. This strife should be 
eliminated and undoubtedly will be reduced by the 
work of the Shingle Mills Bureau, providing, of 
course, that the organization plays its proper part. 

According to the results of the bureau’s investiga 
tion of the stock situation, dealers are withholding or- 
ders with the expectation of stocking up later on more 
favorable terms. It is stated also that some whole 
sale dealers are offering shingles for future delivery 
at old priees. Such actions, the bureau claims, are 
not warranted and many who are in touch with the 
situation in both the consuming and manufacturing 
fields claim that $1.70 for stars and $1.95 for clears, 
f. o. b. mill, are reasonable prices, circumstances con 
sidered. The mills, as now is generally known, be 
gan operations February 1, though several were in 
favor of a closedown until February 15. 

In support of the general contention and beliet that 
red cedar shingles are held in light supply at this time 
returns from the western states show total stocks of 189,- 
850,000 shingles. This stock is to be compared with a 
quantity in 1904 of 284,873,000 shingles and 258,661,000 
shingles in 1903. While it is not possible here to state 
the comparative number of shingle manufacturers from 
whom reports were received in 1905 and during previous 
years the fact that the total number of reports show 
an increase of about 15 percent is significant. 

This review of the red cedar shingle situation is given 
with the hope that it will be of advantage to those who 
manufacture or subsequently handle the product, 
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REASONABLE RATE REGULATION MEASURE PASSES HOUSE BY VOTE OF 246 TO 7. 


\bout a year nego the house of representatives passed 


What was known as the Esch-Townsend bill by an over 
Whelming majority. On most questions the passing of 
a year would bring considerable change in the attitudes 
of some men. For this reason the result of the vote on 
the rate bill which was brought up before the house 
Thursday, February 8, may be classed as out of the 
ordinary. Instead of the proposal for the government to 
exercise reasonable supervision over the operations of 
the railroads losing friends it has gained them. The 
measure passed by the house embodies the ideas of 
President Roosevelt on this matter and was adopted by 
a vote of 246 to 7. 

Two hundred and forty-six to 7—by this expression 
of preference for supervision or regulation of the rail- 
roads and of confidence in the position of President 
Roosevelt the house passes the question on to the senate 
for consideration. According to the schedule the senate 
committee on interstate commerce will take up the rate 


question for final action February 15, when the various 


measures before it will be voted upon. Whichever of 
the many bills shall receive the majority of the votes 
will be reported by the committee. 

The Hepburn bill is said to meet the approval of the 
executive. According to a statement made by Mr. Hep- 
burn in the closing debate the bill was intended to and 
does, so far as possible, comply with the recommend.- 
tions of President Roosevelt on the rate question. It 
gives the Interstate Commerce Commission authority, 
when a rate has been complained of as ‘‘ unreasonable’? 
by a shipper, to investigate that rate, state whether or 
not it is unreasonable and, if found to be unreasonable, 
to name a rate which is to be just and reasonable and 
fairly remunerative, which is to be the maximum rate to 
be charged. 

This rate so fixed is to go into effect thirty days after 
being announced by the commission, subject during the 
time to an order of suspension by the commission or by 
the courts. After it has gone into effect it is to remain 


the rate for three vears. During this time the rate may 


also be reviewed by the courts and if found to be in 
conflict either with the terms of the act or with the 
constitution by being confiscatory it can be set aside 
by the courts. 

Another important feature is the definition of the 


words ‘‘railroad’’ and ‘‘transportation’’ in a manner to 
include all auxiliary instrumentalities of the common ear- 
rier and to bring them within the control of the com 
mission. This power to name a reasonable rate and the 
inclusion of the auxiliaries within the jurisdiction of the 
commission are said to be new features. 

All other provisions are modifications of existing law. 
They include publicitiy of railroad methods, which is to 
be aided by prescribing a system of bookkeeping anil 
enlarging the commission to seven members and inecreas- 
ing salaries of members to $10,000 a year. 

Now it is up to the senate to quit talking about per 
sonal rights and personal dignity and to forget sena 
torial privilege long enough to consider this question, of 


vital moment to the entire business world. 





CORDIAL RECEPTION ACCORDED THE “HISTORY OF THE LUMBER INDUSTRY OF AMERICA.” 


in complianee with advertised promises the first vol 


ume of the ‘* History of the Lumber Industry of 


America,’’* upon the compilation and writing of which 
the editor of the AMERICAN LUMBERMAN, with a corps 
of assistants, has heen engaged for several years, was 
issued from the press and its distribution begun Janu- 
ary Lo. In accordance with the time honored custom 
copies of this volume were sent to the more important 
daily newspapers of the country, with invitations for 
frank criticisms of the work, the letters of transmis- 
sion avoiding carefully any attempt at prejudice or 
direction of the subsequent criticisms. 

The returns from these dailies are beginning to ar- 
rive. Excerpts from some of these, selected at random 
as characteristie of the general tenor of the whole, are 
reproduced here, The Reeord-Herald, of Chicago, in 
its weekly review of recent publications, says in part: 


All persons interested directly or indirectly in timber or 
lumber will welcome the first volume of the “History of the 
Lumber Industry of America,” written by James E. Defe- 
baugh, editor of the AMERICAN LUMBERMAN. The work is 
to fill four volumes of 500 pages each and when completed 
will be the first comprehensive and adequate treatise on this 
important subject. The scope and quality of the first vol- 
ume are sufficient proof of the lasting value of Mr. Defe- 
baugh’s work. 

Perhaps the most interesting chapter is that in which 
Mr. Defebaugh seeks to estimate the present forest resources 
of the United States. He holds that these resources have 
been considerably underestimated. Ilis tabulated figures 
show a total of 1,040,000 square miles of wooded area still 
remaining in this country, or 35 percent of the total land 
area, as against 4S percent originally. The standing pine 
in Minnesota in 1880 was estimated at 8,170,000,000° feet, 
and, after all the millions that have been cut, the fire war- 
den of that state now estimates that there still remains a 
pine timber supply of about 25,000,000,000 feet. The author 
believes that there have been similar miscalculations in 
other parts of the country and concludes that from all data 
obtainable there remain in the United States 2,000,000,000, 
0o0 feet of standing timber, which, with a consumption of 
10,000,000,000 feet annually, will supply the needs of the 
country for fifty years. 

He has an equally encouraging array of figures with regard 
to the supply in Canada. 

This is a work of vital interest and value to all con 
cerned in any phase of the lumber business, 


That conceded literary authority the Globe-Demo- 
erat, of St. Louis, Mo., offers this unsolicited testi- 


monial: 


It appears that a history of the lumber industry in Amer- 


*Reference is made to the ‘‘History of the Lumber In- 
dustry of America,’ by James E. Defebaugh, published 
by the AMERICAN LUMBERMAN, the first volume of 
which is now being distributed. The call for the initial 
volume is already so large that the first edition is being 
exhausted rapidly. In instances subscribers to the work 
are asking for from six to ten sets of the four or more 
volumes to be issued; one lumber manufacturer of Wis- 
consin this week ordered six sets for distribution among 
his friends. Four volumes will be issued and possibly 
five; the price for each is $3.50. 


ica, when set forth by one who knows it thoroughly, has all 
the interest of a romance. Mr. Defebaugh, who is the editor 
of the AMERICAN LUMBERMAN, is perhaps better equipped 
than auy other writer in this country to tell the story of the 
lumber industry and in addition to his ability as a writer 
he is plainly a student of diligence and intelligence. Thus 
the work he has written will have much interest for the 
lumberman and for the student of economic conditions as 
well—for nothing needs the application of economic science 
more than the lumber industry in some parts of the coun- 
try and nothing has a more farreaching influence on the 
prosperity of the generations yet to come than the conserva- 
tion of the lumber wealth of the land. The same problems 
that have been confronted and largely solved in this country 
are sure to arise also when the settlement of some of the 
insular possessions begins; and a guide to the science of 
lumbering should be welcomed as a work of real importance. 
Mr. Defebaugh has begun with a chapter that is devoted to 
the forestal condjtions of America at the time of the dis- 
covery of the country, followed by a unique chapter on ‘‘for- 
est geography.” Later chapters deal with modern phases of 
aun industry that is of immense importance to a large num- 
ber of persons. The work. of which the present volume is 
the first, is to be continued through four large and hand- 
some volumes, bound in half leather and averaging 500 
pages. 

In brief space the Daily Journal, of Chicago, records 
its impressions of the first volume of the history as 
follows: 


This is a work of much interest to the lumber industry 
and, in a general way, to students of economic history. The 
volume bears evidence of painstaking research, directed by 
a practical acquaintance with the lumber industry. It is 
general in its character, except as to Canada, the detailed 
history of the United States being reserved for succeeding 
volumes. 

Following an introductory story which treats briefly of 
the discovery, exploration’ and settlement of the Americas 
and a résumé of the forest conditions at the beginning of 
white civilization on the western continent is a chapter 
devoted to the forest geography cf North America. 

Then follows a series of chapters devoted to Canada. 
The forest resources of the country are set forth and the 
lumber history of Ontario, Quebec, New Brunswick, Nova 
Scotia, Prince Edward island and Newfoundland is gone into 
at some length. Following the Canadian department are 
chapters relating to the -forest resources of the United 
States, the land laws that have had an influence upon tim- 
ber ownership and the lumber business, the history of lum- 
ber tariff legislation, a description of the forest reserves of 
the country and exhaustive chapters on preduction of lum 
ber and its associated products and the foreign trade of the 
United States in goods of this class, both export and import. 

The Inter Ocean, of Chicago, accords the first volume 
of the history the compliment of a review of column 
length. As indicative of the comprehensive character 
of the criticism the following paragraphs are selected 
for quotation: 

The AMERICAN LUMBERMAN, of Chicago, has brought out 
the first volume of an important historical and economic 
work in four volumes with the title the “History of the 
Lumber Industry of America.” The author is James Elliott 
Defebaugh, editor of the AMERICAN LUMBERMAN. 

The volume at hand bears every evidence of painstaking 
It is plain that the government reports and the 
records of the United States and other American countries 
have been thoroughly examined and it is stated by the 
author that the files of American, Canadian and English 
lumber journals have been read and thousands of individuals 
have been interviewed. An example of the thoroughness of 
the search for data is the fact that most of the tables of 
imports and exports run back nearly to the establishment 


research. 


of the United States government under the constitution, Of 
course a practical acquaintance with the lumber industry is 
necessary for the intelligent handling of this data. On 
this point it can safely be assumed that this work speaks 
with authority, since the AMERICAN LUMBERMAN is the lead 
ing publication of its kind. 

The first volume of this important work is somewhat gen 
eral in its character, except as to Canada, the detailed his 
tory of the United States being reserved for succeeding vol 
umes. Following an introductory chapter which treats 
briefly of the discovery, exploration and settlement of the 
Americas, and a résumé of the forestal conditions at the 
beginning of white civilization on the western continent, is 
a chapter devoted to the forest geography of North America. 
This chapter outlines the forest areas of the continent, 
enters into a somewhat technical explanation of the influ 
ences determining forest distribution and development of 
tree species and concludes with a list of the leading com 


. mercial woods which gives their botanical as well as com 


mon names, their distribution ete. 

Then follows a series of chapters devoted to Canada. 
The forest resources of the country are set forth and the 
lumber history of Ontario, Quebec, New Brunswick, Nova 
Scotia, Prince Edward island and Newfoundland is gone 
into at some length. ‘About 200 pages of the volume are 
devoted to the Canadian chapters, and minute treatment of 
the western provinces is reserved for a later volume, when 
they will be taken up in connection with Minnesota and 
Washington. In these Canadian chapters is shown the devel 
opment of the timber business from the time of the French 
dominion, with the changes in timber regulations and the 
laws affecting the business of the lumberman. Ample sta 
tistics show the facts concerning the industry from such 
dates as they are available down to 1905. 

Following the Canadian department are chapters relating 
to the forest resources of the United States, the land laws 
that have had an influence upon timber ownership and the 
lumber business, the history of lumber tariff legislation, a 
description of the forest reserves of the country and 
exhaustive chapters on production of lumber and its asso- 
ciated products, and the foreign trade of the United States 
in goods of this class, both export and import. 

* * * * * 

Judging by the first volume, the “History of the Lum 
ber Industry of America” is a work of both special and 
general interest. To the timber owner and to the lumber 
manufacturer and merchant it should be invaluable; to the 
student of economics it should be a mine of information. 
and to the patriotic American it is an illuminating book on 
the forestry problem of today. Moreover, it is a reference 
work that every public library should have. 

The Chicago Examiner says in briefly expressed ap- 
preciation: 

A publication of interest to lumbermen is the “History of 
the Lumber Industry of America,” which has just been 
issued by the AMERICAN .LUMBERMAN. ‘The work is the first 
of four volumes and treats of the discovery, exploration and 
settlement of the Americas and the conditions prevailing 
at the time of the white invasion. 

The forest resources of the country and of Canada are 
exhaustively discussed and one chapter is devoted to forest 
resources of this country. This is likely to provoke wide 
discussion, because it differs in its conclusions from those 
drawn by accounted authorities. The book is timely. 
thoughtful and creditably gotten up. 


The commendatory character of the criticisms quoted 
is most acceptable after the years of arduous, incessant 
toil which have been devoted to this work by the author 
and his assistants—toil the volume and engrossing char- 
acter of which, with its heavy incidental financial ex- 
penditure, would tax the credulity of the uninitiated 
were it recounted in detail. 
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SUMMARY OF YELLOW PINE CUT AND SHIPMENTS FOR 1905. 


fhe ‘‘might have been’’ does not figure at all in the 100,000,000 feet or more of yellow pine lumber was 
eports issued by the Yellow Pine Clearing House show- shipped. One of the important showings made is that 
ng amount of lumber cut and shipped each month. This used locally in the states in which the lumber was manu- 
statement is confined strictly to the facts in the case. factured was more than 255,000,000 feet, as against compilation given, is below that held by the mills 
lor instance, the recapitulation for 1905 shows that about 280,000,000 feet last year. This cannot be consid- either Texas or Louisiana. 
during the year an average of 213 mills each month ered as an indication that the home use of lumber is manufacturers a large 





Stocks at Louisiana and Texas mills are about on a 
parity, the difference being less than 100,000 feet. The 
average stock at the Arkansas mills, according to the 
in 
Judging by the testimony ot 


percentage of the stocks held 


hipped 3,311,772,731 feet and produced 3,229,079,845 decreasing, because reports from all states show an by them has been sold and will remain on the yards 
feet, encroaching on stocks previously held to the extent increase in the local trade. Local conditions may have or in the sheds only until cars can be secured on which 


of 82,692,886 feet. The record for 1904 showed a net affected the trade last year. to load it. 









deerease of 45,785,503 feet. During 1903 and 1902 Accompanying the showing of the summary of cut and A statement showing the average number of mills re 
stocks inereased 38,155,250 feet and 65,136,148 feet shipments are statements secured from 129 mills show- porting each year, the amount of lumber cut, the amount 
respectively. This phase of the situation was com- ing the total stock at these points to be 465,035,141 feet. shipped and the increase or decrease in stock is of 
mented on in connection with the report for December The number of mills in each state from which reports interest: 
given in last week’s LUMBERMAN. were secured and the average stock at each plant, secured 

One of the more interesting features of the summary by prorating the total among the mills reporting, is No Stock Stock 
of reports is the amount of lumber shipped into each given here: 9 
state or subdivision of the country. Im this respect 2,437 12 
\lissouri stands first, the table given here showing the STATE— No. mills. Total stocks. Average stocks. 9 81,656,667 43,501,417 
states in order and the amounts shipped to each: I id secs ee ele 1 19 82,300,918 17,164,770 





issourl aan - 

Missouri .......348,691,639 | Indiana ........ 173,545,137 — JOT hep anes, 34 Details of tl — , 

soa 71 1''"369'750'436 | Oklahoma and I. 7.148.882.4211 OXAS eee eee eee eee 24 etal is of the year's novements W ith comparative 

Illinois ........319,082,100 | Ohio ........+0- 129,451,164 oe sae rl Se ae 1 rT figures for 1904 and deductions showing the gain or loss 

: 928 9 298 !|wnw en es . One ED © 6-5%-20-6a be eos ° . . . ; 

Kansas ........236,142,828 | Nebraska ....... 119,946,306 nee Vier Cie ae 19 ‘principally gain—in the amounts shipped to each state 
The foregoing list comprises all the states into which Georgia and Florida...... 8 are given in the table herewith: 


RECAPITULATION AND SUMMARY OF REPORTS OF YELLOW PINE CLEARING HOUSE FOR 1905 


Georgia and Lint 















































































PCUSES 
STATES Missouri. Arkansas. Texas. Louisiana, Vississippi. {labama. Florida Total. Total, 1904 in 1905 
Number mills reporting ........... 39 39 5 3 9 12 212 wer, 
Now TERGIRRE SIRORS. 2... ccc ccce secunecs 35,911,638 11,388,940 7.000 95.98 O40 STOUT 
MeO TOE 2 cseascccvrscodencssees 17,671 808,406 17,844,087 1.312 By 16.456 LOXxU001 
Pennsylvania and New Jersey....... 990,992 5,179,276 15,821,005 13.137.412 
West Virginia and Maryland........ 56,319 1,566,721 5,611,726 4,008,003 
Ore ec ee eer 267,454 14,944,266 5,867,011 1,760,485 
_ ES a ee gree ie err .. 1,100,557 27,809,667 31,558,686 4.156.615 
OTS Seen Oe Ee ee ee 9,457,036 31,597,557 16,688,340 5 
ELECTORS COT COCO ETT 19,546,982 3,33 : : 24,011,273 q 
SE RE arr en eee ae her 3,405,420 8,102,476 606.912 
SECO CT TT OCC TOT CCE: 85,824 828,992 20,390 
IN ics 5 ait eis overereee eun ie eee 671,401 2,194,763 1,236,203 28.660 7.700.164 
OE reer eee r { 53,852,211 2 929 927 1209837 
Kansas -987,718 52,615,083 61,843,997 70.786 331 
EEE ORT ee 10,506,652 301,143 20,181,184 111,999 507 ot 
Colorado and South Dakota......... 143,607 3,008,873 4,055,199 Sia ie 
Indian Ty. and Oklahoma Ty........ 753,668 31,337,687 60,706,055 | 54,973,320 $1,111,691 —...... . f 8.631.080 
pO EPR rr ert ee eee er eee ae ee ee ee 2,685,031 pee RO ky ee ee eee ee 329,750,436 331, 3,690 é 
Tennessee and Kentucky............ ..+-eeee- 10,644,851 651,958 33,012,536 $ ‘ 8°651,007 8.296.999 
New Mexico, Arizona and Mexico..... ........ 209,111 23,658,108 8,8 | Ze rr rrr é 29,673 32,276,145 DOB, O28 
Local (into state manufactured) ..... 1,547,804 oF, Sree 66,174,844 56,545,194 20,712,386 ; 006 
DUNN oars cary © ard teint worn Sofa er wid Sa s6s- are a orere a 17,491,629 21,113,237 55,051,619 14,437,928 -.+.+... 146,888,005 — ...... 
CEOTIOERS onc ccccsccccrccsccoccese stpennse 8 8 §= |. s02keees 141,102 2 221 5,770,824 24,593,375  § 36.493.852 ........ 
NOE BROCMMOR gn. cc rccewccercacwens 29,275,256 140,573,481 99,708,801 908 47,676,784 35.02 i44 
Total GRIPMOCOS: «..5...006c0scce 7 DS 362 470,241 1,02 ) 435, 315,646,300 146.66: 772.73 2 8.758 
Ce eer eer rere TT 108,460,730 57 2,109 241,081 ,023,8 428,572,834 306,974,663 150,620,694 299 OT9.845 3 51RD 
Decreases in 1905: Number mills, 12; Ohio, 3,373,394; Iowa, .934,264 ; Minnesota, ,193; Colorado and South Dakota, 3,442,303; Texas, 1,666,254; local (into state manufac 
tured), 27,424,009; not specified, 35,113,001; total shipments, 25,526,027; total cut, 60,43: ). 
*Last year the general and domestic ports exports were expressed in one total—205,480,181 feet. This year the export figureswere divided as above Their addition produces a total of 
283,381,857 feet, a gain in 1905 of 77,901,676 feet. 





66 IT OUGHT TO BE IN EVERY LUMBERMAN’S LIBRARY.” CYPRESS MEN ORGANIZE SELLING COMPANY. 


(Special telegram to the AMERICAN LUMBERMAN.) 
NEW ORLEANS, La., Feb. 8.—Details of the 





selling 

company organization, plans for which have been under 

’ an . consideration for some time by members of the Southern 

An Appreciative Judgment by an Eminent and Successful Lumberman on the “ History of Cypress Manufacturers’ Association, are reported to 
the Lumber Industry of America.” 


have been perfected at a meeting of the special com 
mittee held in this city today. It is understood the 





plan agreed upon will be submitted to the association 
at its next meeting and it is thought it will be approved. 


None of the officers of the association will consent to 


LONG DISTANCE TELEPHONE IN OUR OFFICE 


discuss the matter and no official information can be 
obtained. One of the members, however, is quoted as 
follows in regard to the new plan: 


It simply is a business move that is made advisable by 
conditions which have arisen in the cypress trade. It is 





not an organization of the character that some people seem 


to attribute to it. It is not an attempt to force into the 

MERRILL, WIS., U.S.A. Feb. 7. 1906. selling company all those engaged in the manufacture of 

cypress lumber. On the contrary several manufacturers 

Mr. J. E. Defebaugh, W a have bemn consulted have decided to stay outside the 

Editor American Lumberman, - pants ay ig rs scape 9 their own vara — 

of course, is their privilege and no pressure of any kin¢ 

My D Si Chicago, Til. will be brought to bear upon them with a view to changing 
y Dear Yr: 


their decision. The purpose of the organization is to 
obviate the expense incident to, the individual maintaining a 
selling organization to handle the output of his mill. Of 
course a company with a limited product would not have as 


I have looked over your first volume of your History 
of the Lumber Industry of America: Am very much pleased with it. 
It will be invaluable as a text book and ought to be in every lum- 


berman's library. You may enter my order for HALF A DOZEN complete elaborate machinery as that maintained by the selling 
sets, so that I may present to each member of my family a set for agency, but when you multiply the expense of one concern 
his or her individual use. by that of all cypress manufacturers you have a total 
I did not appreciate the vast amount of work which you are ee eee a eee ee ee ere 
doing in this connection, but the history shows for itself. Judg- ines ai: dminiadibis: tik lanham Deieilidlh Uiiiesete 
ing by the first volume, you have the only complete history of the one office and eacit member will be allotted a proportionate 
lumber industry that ever was published and unquestionably the only share of the business and each member will contribute 
authoritative one. In wealth of detail and multiplicity of subjects a prorata share toward the expense of maintaining the 
treated, I firmly believe that your history stands unique, without company. Those who remain outside the organization will 
another with which to compare it. have the same opportunity they now have to sell their 
Its usefulness fe eminently practical ways to this and product on the open market. 
future generations is incalculable. The volumes constitute a guide POILILLILILIISS 
to all that might be sought by the most enthusiastic lumberman on AN IOWA DISTRICT ANNUAL. 
this continent, and you are especially to be thanked for the re- Secretary C. E. Greef, of the Central Iowa Retail 
cords you have preserved, which otherwise might have been utterly Lumbermen’s Association, advises the AMERICAN LuM 
lost. BERMAN that the annual meeting of that organization 
To anyone interested in the lumber trade, practically or will be held at Marshalltown, lowa, February 23, in- 
theoretically, the value of your history is beyond computation. stead of February 16, as previously announced. This 
Very trulv yours will be the eleventh annual meeting of the associa- 
— "* . tion. Headquarters will be at the Pilgrim hotel and 
oo from preliminary indications the meeting possibly 


will be the most numerously attended in the associa- 


President A. H. Stange Company. tion’s history. 





a 
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EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


WITHIN one year of the alloted three score and 
ten (and in this case may a cipher be added to the 
biblical allotment), January 25, last. one of the chief 
factors in the moral, intellectual and material progress 
of the south celebrated its birthday anniversary. This 
is the Daily Picayune, of New Orleans, which was 
born at a time when this country had a population 
of but 15,000,000 and restricted territory and had not 
dreamed of insular possessions. Throughout this long 
span of life the Picayune has suffered and prospered 
with the whole south, a restraint on the suffering, an 
impetus to the prosperity. Throughout its honorable 
eareer it has been the zealous champion of the south- 
ern people, always incorruptibly, fearlessly and con- 
scientiously. A foremost factor in the best progress 
of the south, its future career may safely be predicted 

one to the advantage alike of its owners and the 
great and intelligent section which it ably represents. 
The Pieayune is one of the really great newspapers 
of the country. 


\ NEWS item states that a Seattle gentleman, 
while excavating in his cellar, uncovered a_ petrified 
forest most of the trees of which were twelve inches 
in diameter. This discovery would be of interest 
regardless of where it was made, but when a man 
wakes up and finds a forest in his cellar it is rather 
suggestive. Some people might think it was a large 
cellar and others would draw different conclusions. 


WHATEVER startling information the Mississippi 
legislative committee may have to unload it is keeping 
literally a state secret. Lumbermen of that section 
of the country are somewhat curious to find out what 
form of ‘‘catch ’em and swallow ’em whole’? combina- 
tion they are identified with. 


A TIMBER seandal in connection with the manage- 
ment of the crown lands department of Ontario, Can- 
ada, under the Ross government, has been brought to 
1ight. It appears that in 1898 a timber limit on the 
northwest of the east branch of the Spanish river, 
containing pine estimated at 5,750,000 feet, was sold 
by tender to Angus MeLeod and J. J. McNeil, of Mus- 
koka, for a bonus of $20,150 in addition to the ordi- 
nary stumpage. This transaction was perfectly regu- 
lar and legitimate, but shortly afterward an extension 
to the limit was granted, including an additional area 
on the east and south side of the river for which noth- 
ing was paid. Hon. E. J. Davis, late commissioner of 
crown lands, authorized the extension, no record of 
which, however, can be found. Timber to the amount 
of 40,000,000 feet already has been eut from this area 
and about 80,000,000 feet remains for which the 


Georgian Bay Lumber Company, which purchased the 
rights of the original holders, has been offered $235,- 
000. The application of the wouldbe purchasers to 
the present government to secure a title—which is 
necessary in all transfers of timber limits—resulted in 
the exposure of the original transaction. 





GEORGLA lumbermen are reported to be taking steps 
to register an emphatic protest against the reduction of 
the free time allowed by the railroads in which to 
unload ears. This ‘‘kick’’? is reéchoed from southern 
California, where a similar rule has been put into 
effect with like results—discontent on the part of ship- 
pers and receivers of freight. Evidently concerted action 
is being taken by the railroads on this question with 
a view of reducing the free time allowance. 


ANOTHER combination has been perfected having 
for its object the completion of a line of railway 
between San Francisco and Eureka. Again it is re- 
ported that the Southern Pacific and Santa Fe interests 
have been harmonized to an extent that will permit of 
cooperation in this project. This is good news provided 
it has a better foundation on which to rest than had 
other reported schemes of similar nature. 


A TORONTO (Ontario) newspaper has discovered that 
the province has been despoiled of a tract twelve by 
eighteen miles, reputed originally to have contained 
about 120,000,000 feet of timber, of which one-third 
has been cut. The publication which fathers this allega- 
tion states that the remaining 80,000,000 feet is worth 
about $330,000. The authorities, however, seem to bear 
up with equanimity under the disclosure, contenting 
themselves with saying that if such a steal ever was per- 
petrated those profiting by it will be punished in 
accordance with their deserts. 


ONE of the interesting features of the association 
meetings this year is that to everyone is given a chance 
to have his say. In a manner this development is shown 
by the size of the AMERICAN LUMBERMAN. When the 
‘*kickers’’ are through those who are satisfied with the 
way affairs are being carried on are given a chance; 
then the forestry enthusiasts and believers in associa- 
tion work, forecasters, recasters and members of every 
other contingent are given opportunity to say what 
tuey think. 


HARDWOOD mills in the Chattanooga district report 
that late tides have added to their log supply. Along 
the Ohio river, however, reports are that while the 
lowlands have been flooded the mountains have been 
bare of snow all winter and the water not sufficient to 
bring out the timber. 


WHILE overshadowed by rate regulation matters, the 
pure food bill, the ship subsidy movement and other 
popular and unpopular legislative possibilities, the land 
laws are receiving a part of the attention they demani. 
The repeal of the timber and stone act is being advo- 
cated earnestly by many western congressmen. Along 
with this matter it is urged that the timber on the re- 
serves should be offered for sale from time to time 
and the proceeds of such sales devoted to the work of 
reclaiming the arid regions of the west. It might be 
well to proceed cautiously along this line and to use 
a sufficient portion of the proceeds in caring for the 
lands from which the timber was eut providing it is not 
suitable nor desired at the time for agricultural purposes. 


BUYERS should bear in mind the admonition laid 
down by the president of the Retail Lumber Dealers’ 
Association of the State of New York, who gave voice 
to the idea that competitors should be friends. Now 
that the greatest competition is between those who 
want lumber they should govern their actions in accor- 
dance with this fraternal principle. 


NEXT September, when the Hoo-Hoo annual will 
convene in Oklahoma City, some of the visitors from 
a distance probably will be surprised to find that ‘evi- 
dence of the original Spanish explorations in that 
country still exists, or at any rate the uninformed may 
reach that conclusion. The propensity of the southern 
retail lumber dealers to air their Spanish does not mean 
that they are descendants from the Spanish but merely 
that they were members of the excursion to Cuba. 


BUILDERS thought they were ‘‘going some’’ in 
1905, but reports for the first month of this year in 
thirty-two cities show a gain of 51 percent in the cost 
of buildings for which permits were issued. Ten of 
the thirty-two cities are in the million dollar class; of 
these ten Cleveland shows the largest gain, aggregating 
538 pereent; Pittsburg second, 264 percent; Detroit 
third, 263 percent. Chicago shows a gain of 53 per- 
cent; St. Louis 74 percent, San Francisco 73 percent 
and New York 66 percent. Other large gains were 
made by several cities where the totals for the month 
were less than $1,000,000. 





A MICHIGAN lumberman wants to know what the 
world is going to do for hardwoods after 1925. Was it 
a relative of this gentleman who twenty years ago wanted 
to know what we were going to do for hardwoods after 
1905? 





NORTHERN logging camps report a big improvement 
in conditions and state that the work is being carried on 
to much better advantage now than earlier in the winter. 





THE LUMBERMAN POET ATTENDS THE DISTRICT CONVENTION AT DECATUR. 


. 

This week I have been down home. I never lived at 
Decatur, but, nevertheless, when the stranger goes there 
he feels more at home than in most cities. At Decatur 
the retail lumbermen have one of the banner local asso- 
ciations of the country. 

And their banquets are the best anywhere—not_ be- 
cause of superior cuisine, although there is good enough 
eating, and plenty; not because of a flow of oratory, for 
they have just ordinary spouters; but it is because 
they bring along their wives and sweethearts and there 
isn’t very much formality. 

It is in this part of the association work. that T am 
interested particularly—the feed and the dance and 
the tete-a-tete in the corner. If vou can get the women 
to come to the association meeting vou couldn’t drive 
the men away with a club. And you couldn ’t drive me 
away with a elub flush. 


‘*The Ladies.’’ 
Who toasts the ladies, toasts the best in life; 
For, be she sweetheart, be she maid or wife, 
“Tis she who keeps our wayward feet aright 
Though, I admit, she keeps our pockets light. 


Each man should have a woman he holds dear, 
Ilave heaven's own attending angel near. 


It sometimes seems to me that woman dear 

All life’s great mysteries may tender clear. 

Who gives our soul, in birth, initial breath? 

Who shuts our tired eyes asleep in death? 

Who lights the way of life, so often drear? 

Who brings the very joys of heaven near? 

And gives us, now and then, a glimpse of Hades? 
Your hearts make answer as one heart—‘The Ladies.’ 


That may be bad poetry, but I trust that it is good 
Jogic. One of the ladies at the Decatur meeting who 
registered for the AMERICAN LUMBERMAN signed her- 
self ‘‘the silent partner.’’ 


Truth compels us to doubt 
this some. 


We would not deny the partnership. She 
undoubtedly is a partner. Probably she is the board 
of directors. But a ‘‘silent’’ partner?—not likely. 
There are men who will not let their wives ent tongue 
— because they think their wives have enough 
already, 


Going down from Decatur to Centralia on the old 
‘main line’? of the Illinois Central L saw one of the 
most beautiful sunsets | ever have seen in my life—and 
| have seen more sunsets than sunrises. The sun set 
that afternoon in the west nd in that region of the 
sky clouds were banked from horizon to zenith. 

Slowly burning his way down through this filmy 
lace appeared the sun, blood red and distorted. As he 
sank the conflagration spread. Every cloud was as 
bright as the livid coal that ignited it and, as the con- 
tact passed, the mysterious alchemy of nature turned 
the crimson clouds to banks of burnished gold that 
hung as brilliant bars across a shield of amethyst and 
emerald. Slowly sank the sun into the heart of night, 
scattering as he fell his royal largess to the dull, gray 
world. He threw upon the water a satin robe of pink, 
upon the clouds his cloak of royal purple; and, after he 
had passed from sight, one burning shaft of light still 
marked the path that he had followed, a promise of his 
ultimate return. It was a sunset on the Illinois prairies, 
when nature spreads her canvas in the west and her 
gayest artist wields the brush. 

So I told the voung man in the seat in front of me. 
ITe agreed that it was ‘‘certainly swell.’’ 


Night. 


The arms of night enfold the tired day, 
The heavens light their million little lamps, 

And, where the sun beheld the world’s affray, 
The gentle moon reviews its sleeping camps. 

fhank God for night; thank God that men must sleep; 
Thank God that men must pause in toil for gain 

For, did they not, their eyes must ever weep. 

For, did they not, their hearts must ever pain. 

Thank God for sleep; thank God for night and rest; 

I take the balm and press it to my eyes. 
Ifere I shall slumber, head upon my breast, 
And here, refreshed, behold the new day rise. 

I have seen something that beats the Adams street 
car line in Chicago—that is the Centrafia and Central 
City street railway. The electric power is supplied 
by two mules. I eall it ‘‘electrie’’ power because a 
man who tock hold of one of the rear controllers of the 
dyvnamos received such a shock that he landed over in 
Washington county. The ordinary automobile is a risky 
thing with which to tamper; but when the agitator of 


an Illinois mule gets crossed with the comptometer and 
short circuits the reciprocator so that it comes into con- 
tact with the alternator it makes the investigating man 
realize that the gatling gun is not the only deadly weapon 
in existence, 

Now that Earl Evans, of Hammond, III, and Arden 
Ancell, of Marceline, Mo., have seen their poetic battle 
declared a draw why not couple a Missouri mule and 
an Illinois mule together and decide a supremacy that 
the poets have left in doubt? -The result might be more 
definite and couldn’t be any more picturesque and 
painful. 

{ shook hands with Earl at Decatur, just as I had 
a week previous with Ancell at Kansas City, and told 
him, likewise, he had a great deal for which to answer. 
He said he realized that. for he had been answering 
for me ever since I made that decision. 

Charlie Glore, formerly president of the Illinois Lum 
ber Dealers’ Association, did the honors at Centralia, 
showed his model office and shed, found the postoftice 
and ferried me over the street crossings. The streets of 
Centralia are like the curses described by Shakespeare, 
‘‘not loud but deep.’’ Materials are on the ground, 
however, for several miles of brick streets. 

From Centralia we journeyed on down to Cairo, TIl 
of which ‘‘more anon.’’ 


” 


‘*Journey On.’’ 


You can't stand still in life, 

Can't pause amid the strife— 
Journey on. 

You will never win success 

Or achieve your goal unless 
You journey on. 


So keep moving up the trail, 
For to linger is to fail 
Journey on. 
If you halt, your heart depressed, 
se assured that all the rest 
Will journey on. 


Keep on moving—stand not still, 
Keep on moving—others will; 
Journey on. 
* Brace your shoulders, lift your load, 
And be sure that right’s the road 
You journey on. 
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REVIEW OF THE COAL TRADE IN A MIDWINTER WEEK. ' 


The new element which during the past week has 
een injected into the coal market is of course the pre- 
dominant one. It is all important whether a strike of 
the United Mine Workers will come April 1. On the 
face of things the strike is scheduled to take place. The 
operators and the miners of the four ‘‘competitive’’ 
states have had their conference and have disagreed. 
The present agreements terminate March 31 and in the 
natural order of things the men will cease work until 
an agreement with their employers shall be made. And 
not only in these four states will work be suspended 
but in all others or at all mines the workers in which 
hold membership in the United Mine Workers. 

This disagreement at the Indianapolis convention late 
last week was a surprise to the attending operators. 
They had gone to the convention thinking the chances 
for a settlement were good and had made up their minds 
that this settlement would be a renewal of the old scale. 
Prices of coal are lower than when the present scale was 
adopted, two years ago, difficulty in getting the men 
to accept a reduction was foreseen and in the interest 
of peace a renewal of the old scale would be preferable 
to a stubborn fight. 

It had been the rule at previous conferences for each 
side to make radical demands in order to leave them 
« good margin from which to compromise or ‘‘trade.’’ 
Accordingly, when the miners put in their claim for a 
121%4 percent advance in the scale, in addition to other 
radieal demands, this presentation of the miners’ case 
was regarded as merely their old method of extravagant 
claim. But it was soon discovered that the radical ele- 
ment of the miners’ organization was in control of the 
convention and that the men would not be satisfied with 
anything less than an advance. When the operators 
contended that prices would not warrant the raise in 
costs the answer was to add it to the selling price of 


coal and let the public pay the difference. The men, 
in brief, had determined to get a higher scale and that 
idea dominated their action throughout. 

Probably some time before April 1 an effort will be 
made to secure an arbitration of the issue by commercial, 
industrial or political interests. But whether sufficient 
pressure can be exerted by outside influences to bring 


about a renewal of deliberations is a question. At the 
present writing the operators are in « manner dazed. 
The claim for an advance seemed to them wholly un- 
justifiable and they find themselves with a strike con- 


fronting them in a most unexpected manner. 

Whether a strike would prove advantageous to the 
producers of coal is another disputed question. Tem- 
porarily it would, beyond cavil. But the terrible reac- 
tion is the aftermath feared by some of the old timers, 
the stimulation of production everywhere, the inevitable 
and long continued depression that must follow eventu 
ally. It is recalled that the vast incrense in the capacity 
for production during the past two years is traceable 
largely to the anthracite strike of three years ago and 
the large profits obtained by the producers. <A strike 
therefore is not welcomed by the experienced coal pro- 
ducers, though a glamor may be cast over the event by 
the less experienced. 

The market is destined to act hysterically during the 
next few weeks if the present uncertainties regarding 
the closing of mines shall continue. During the early 
part of this week, under a visible improvement in de- 
mand, prices began to rise from the extreme depths 
into which they had fallen. For the present the supply 
available seems excellent. On track at Chicago and 
doubtless at other distributing centers as well are a 
large number of loaded cars. The call for these has 
increased this week, causing a breaking up of the solid 
masses of coal thus held. But at the same time has 


begun a more energetic production, so that the decrease 
of stocks is not as yet peculiarly rapid 

It seems a fact that the ordinary individual does not 
look far ahead in the matter of coal supplies any more 


than he does in other matters. April 1 is still 


a good 


way off to the average man and there has not been 
the great onrush for coal that might have been antici 
pated in view of the seriousness of the situation. It is 
from the large consumer that the best inquiry comes 
at present. Railroad companies have not yet seriously 
begun to store coal. It is expected that they will in 


March exercise their prerogative of confiscating most 
of the coal produced during that month if at that time 
it shall seem fitting and proper, but they are already 
inquiring for large lots on the ground for emergency 
purposes. There is no telling how long the men may 


be out should the suspension come, and the railroad com- 
panies cannot afford to take chances. Neither can the 
large industrial institutions. The precautions which 
they will take will be in the nature of insurance against 
a disastrous shutdewn of plants. There is therefore 
certain to be an accelerated movement of coal if the 
present hazardous situation should continue, with in- 
creasing diflicultv in getting the coal and with higher 


prices to pay. 

Cold weather this week has also stimulated demand. 
Anthracite has improved the same as bituminous and 
the stocks of individual mine coal recentiy offered at 
slight concessions probably will soon disappear as a 
disturbing factor. There is little expectation that the 
conference between President Mitchell, of the United 
Mine Workers, and the large anthracite producing com 
panies, to be held February 15, will result in any settle 
ment, for the miners at the Indianapolis convention 
passed a resolution to make a settlement in no district 
until the seale for the whole country was adopted. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Inquiries for Raw Material—Poles and Ties of Cypress—ttilizing Mill Refuse 


Shaved Shingles. 


BALLARD, WASH., Jan. 28.—Editor AMERICAN LUMBER 
MAN: Do you know the names of any dealers in Pennsyl 
vania who handle shaved shingles, % inch thick and 26 
inches long? I once made such shingles in Michigan and 
sold them to a man of the name of Hines on the Big Rapids 
and Muskegon branch of the Chicago & West Michigan 
railroad. If any such shingles are being used I would like 
to make some out of the cedar we have here. 

ASA HALLOCK 

{Who wants shaved shingles?—EpITor. | 





Unusual Size of White Pine. 

30STON, MAss., Jan. 30.—Editor AMERICAN LUMBERMAN . 
Can you inform me where I can secure Michigan white pine 
uppers, free of shakes, knots and sap, 24 inches thick and 
“4 to 30 feet long or longer, 8 inches and wider? This is 
required for yacht decks and if quality and lengths are sat 
isfactory there will be a steady demand. A sample car will 
be ordered at once, if the stock can be found and prices are 
anywhere in reason. Reply can come to me direct or to the 
George Lawley & Sons Corporation, South Boston, Mass.. 
which wants this lumber for a yacht being built for me, and 
also for several others. WILLIAM S. Eaton. 

{It is doubtful if such items are carried in stock by 
any of the white pine manufacturers of the north. 
Some of the producers have timber that will enable 
them to cut considerable quantities of such lumber 
but the price will be a stiff one. All of the white pine 
men are by this means given opportunity to figure on 
the business. The request is so unusual that the Lum- 
BERMAN would be pleased to learn the name of the com- 
pany or companies that desire to figure on the sizes and 
grades mentioned.—EbiTor. | 





Use of Cypress for Poles and Ties. 

SoutH BeEnp, Inpb., Jan. 31.—Editor AMERICAN LUMBER 
MAN: We have been referred to you for information, by south- 
eastern Missouri parties, concerning the lasting quatities of 
southeastern Missouri cypress when used for telephone and 
trolley wire poles and interurban railroad ties. Most people 
in the north have a limited knowledge of this timber when 
used for this purpose. As you probably know, white cedar 
telephone and trolley poles and railway ties are getting 
scarce and high and it looks as if something will have to 
be found to help out. Kindly give us any information as to 
the durability and lasting qualities of this timber in the 
ground for this purpose, for your experience with matters 
of this kind is much more extended than is the writer's. 

FINIS CARTWRIGHT LUMBER COMPANY. 

[Cypress and white cedar have much in common in 
regard to the kind of soil in which they thrive. Both 
are swamp timber which reaches its highest develop- 
ment where the moisture in the ground is so great as 
to limit or prohibit the development of other kinds of 
trees. Seemingly the timber becomes immune and when 
used for purposes which bring it into contact with the 
soil or subject it to excessive moisture none of the usual 
deterioration and decay of the wood structure follows. 
This is true in a comparative sense only, as both cypress 
and cedar will in time return to dust. 

l‘or many \years cypress has been one of the favorite 
tie materials of the railroads of the south; particularly 
is it preferred for use in work in a swampy district, 
where reins are frequent and the ground is wet through- 
out the year. The only drawback to the use of cypress 
for ties—and this holds true with respect to: white 
cedar—is that the wood is soft and tie plates must be 
used. This, however, is a minor consideration when com- 
pared with the satisfactory service that the tie gives 
under conditions which prove fatal to long life for* other 
kinds of ties. 

While the LumBEerMAN is not able to quote com- 
parative records it feels safe in saying that cypress 





ties will last as long if not longer than white cedars. 
Were they cut from the same kind of timber they prob 
ably would last much longer, but the bulk of cypress 
ties are sawed, while practically all of the white cedar 
ties are hewn from one piece, thus giving to the tie 
the strength of an entire tree rather than a section 
of a tree. 

Cypress poles for telegraph or for use by street car 
companies will give satisfactory service, but the output 
necessarily must be limited. It is possible that in south- 
eastern Missouri are to be found considerable quantities 
of small cypress timber. Whether or not this is the 
case cannot be stated with certainty. Practically all 
the cypress timber, however, is large, varying from two 
feet to four feet in diameter. Timber of this size, of 
course, is too large to be used for poles. If a stock can 
be secured, however, at a reasonable price there should 
be no hesitancy about using it.—Eprror.] 





Wants to Utilize Mill Refuse. 


GALVESTON, TEX., Jan. 21.—Editor American LUMBER- 
MAN: Will you please advise me if a successful and 
nomical process has been devised for the manufacture 
wood alcohol and byproducts from saw mill refuse? I have 
heard considerable discussion on this subject and therefore 
would like to know if any practical plant can be had for 
the purpose. If so who are the makers and where can I 
get full information on the subject? Do you know any 
saw mill men who have these outtits at their plants? 

> S. Vipor, 
Secretary and Treasurer Miller & Vidor Lumber Company. 


eco 


[Strictly speaking this much desired process never 
has been perfected. Many individuals and companies 
are trying to work out the problem and, it is believed, 
along the right lines; but so far everything is in an 
experimental stage. The Wood Distillates & Fiber 
Company is operating a test plant at Orange, Tex., 
and if this process shall result one-half as profitably 
as those in charge of the experiments expect it will 
make the refuse which now is left in the woods or sent 
to the burner of great value. Those in charge of this 
undertaking are applying themselves steadfastly to 
the problem encountered and they have gone about 
their work in a more systematic and businesslike man- 
ner than has any other individual or company of 
which the LUMBERMAN is advised. IJIna&$much as this 
is a neighbor of the correspondent he might eall.— 
EDITor. | 

eee ee 
Sources of Information. 

TacoMA, WASH., Jan. 30.—Editor AMprIcAN LUMBERMAN : 
Will you kindly advise me where I can secure a list of rules 
governing the loading of lumber on cars? Aliso where can I 
get information showing the strength of fir timber? 

J. W. Lewis. 

[ Write to the Official Railway Equipment Register, 24 
Park place, New York, for copy of the Master Car 
Builders’ rules governing loading lumber and logs on 
ears. The Southern Pacific Company has made a num- 
ber of tests of fir timbers and probably others of the 
western roads have engaged in the work. In addition 
the forest service has issued a bulletin showing the 
results of a number of experiments carried on by it.— 
EDITOR. | 





As Others See Them. 


BARCELONA, SPAIN, Jan. 19.—Editor AMERICAN LUMBER 
MAN: We confirm our last respects of the 9th inst. We 
have written to almost all the export houses of pitch pine 
which advertise in your newspaper, but none of them can 
offer pitch pine under current circumstances. We see that 
the Oregon pine begins to compete with pitch pine and that 


Carriers for Spanish Lumber Trade. 


a lot of it goes to England and Germany Do you know 
whether it is shipped to Europe in sailing vessels o1 
steamers’ If you could put us in communication with some 
first class export houses of this kind of wood, please 


inform us. MIRAMBELL & MOLLER 


{While the bulk of the cargo shipments from Pacific 
coast mills is carried in steamers sailing vessels are used 
in some cases. Some of the large manufacturers on 
the coast who cater to the foreign trade own their own 
steamships and use them in handling their products. 

The communication given is reproduced because of the 
significance of the statements made. Evidently users 
in other countries are beginning to feel the effect of 
the heavy domestic trade, which practically robs them of 
the ability to secure stocks at prices which formerly 
they were content to give. An answer has been sent 
(lireet covering other questions asked.—Eprror. | 


a nee 


Weight, Freight and Rate. 


DENISON, Lowa, Feb. 5 Editor AMERICAN LUMBERMAN 
We note with interest the different articles in your papers 
of recent date in regard to large cars of lumber. We 
ceived Pennsylvania car N 160,525 





re 
t L ; 25 January 22 last from 
Kalama, Wash., containing 35,087 feet of fir timber, weight 
107,580 pounds. While this does not compare with the rec 
ordbreakers that have been listed we note that the large 
cars mentioned were for thin lumber, principally %-inch 
stock. The freight charge on this car was $537.00 and 
while it may not have been as heavy or contained as many 
feet we thought perhaps the amount of freight paid on the 
car would be pretty well up toward the head of the list. 
If you have any records in your office in this line we would 
be glad to hear from you STEWART LUMBER COMPANY. 

[That’s some weight, likewise some freight, and it 
is easy to see that this car went forward on a 50-cent 
rate. The LUMBERMAN has no figures to compare with 
these. Probably some of its readers may be able to 
supply competitive statistics.—Eprror. | 





THE CAR STAKE HEARING. 

WASHINGTON, D. C., Feb. 2.—The conference between 
the representatives of thirty lumber organizations and 
the men authorized to speak for the eastern railroads, 
which began here yesterday at the New Willard and 
had for its purpose the settlement of the car equip- 
ment question, was resumed this morning. Lewis Dill, 
president of the National Wholesale Lumber Dealers’ 
Association, presided. The discussion did not develop 
anything new, practically the same ground being gone 
over again. _Spokesmen for the lumber organizations 
pointed out that for the railroads to furnish permanent 
equipment would not only conduce greatly to the safety 
of railroad travel by guarding against such accidents 
as that which befell the Duquesne limited, on the Bal- 
timore & Ohio, several years ago, when over sixty pas- 
sengers were killed, but would prevent enormous waste, 
aside from doing away with the discrimination against 
some lumber shippers to the disadvantage of others. 

The representatives of the railroads again fell back 
upon the plea that they were not prepared to make any 
pledges for the railroads and the conference adjourned 
without result, to assemble again in the near future. 

It is only proper to state that perhaps none of those 
present yesterday and today expected an agreement at 
this time. Nothing more was hoped for by the lumber- 
men than to prepare the ground and impress the rail- 
roads with the weight of the arguments presented in 
favor of permanent requipment. It is thought that 
when the conferees shall reassemble some decisive step 
toward a settlement of the question will be taken, 
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ECHOES FROM THE RECENT ANNUAL CONVENTIONS AT NEW ORLEANS. 


Establishing an Identity—An Observer on Conditions in Cuba—Modification in Cypress Prices—tThe List in Detail. 


It would require a Jong time and many pages of 
paper to outline even in brief the many interesting trade 
reviews given by those who attended the sixteenth annual 
meeting of the Yellow Pine Manufacturers’ Association. 
There was, however, a very satisfactory sameness to all 
of the testimony. 


Who Enoch Thompson Is. 


In passing it might be well to explain who Enoch 
Thompson is. The original telegram filed for trans- 
mission and outlining Wednesday’s proceedings contained 
a statement to the effect that Enochs and Thompson, 
the ‘‘and’’ for economy’s sake being omitted, escorted 
the new president, John L. Kaul, to the chair, Evi- 
dently the transmitting operator thought that Enochs 
was misspelled and the telegram read when received at 
this office ‘‘ Enoch Thompson,’’ hence this explanation of 
whom Enoch Thompson is. He consists of one I. C. 
nochs, senior member of the Enochs Bros. interests of 
Mississippi, now identified with the Great Southern Lum- 
ber Company, and J. Lewis Thompson, of Texas. A 
few years ago it was customary to refer to J. Lewis 
Thompson, of Willard, Tex., but now ‘‘ Texas’? is suf 
ficient to locate him and his interests. Both of these 
gentlemen are well known to the lumber trade and the 
new individual *‘ Enoch Thompson’’ doubtless will par- 
take of the merits and exhibit the sterling qualities of 
his putative antecedents. 

Literalism in Cuba. 

According to Robert Fullerton, jr., who recently 
spent several months in Cuba looking over the field there 
with a view of familiarizing himself with conditions 
and probing the possibilities of trade, the Cubans are 
a very literal people. In this particular they stand 
near the top; possibly also in other respects. It seems 
a law or city ordinance limits the speed of trains moving 
inside the city limits of Santiago and Havana to a horse 
trot; pedigree and record of the horse not stated. This 
ordinance is observed ad libitum by operating com- 
panies and when a train is ready either to leave a city 
or enter it a horseman is placed in front and he sets 
the pace. Mr. Fullerton did not state whether the horse 
had to exercise himself to keep out of the way of the 
train or his rider had to cheek him at intervals to 
let the train cateh up. 

Speaking of conditions in Cuba, Mr. Fullerton said: 

Conditions are good. The people need the lumber and hate 
to pay the price. Some of the more adyanced dealers are 
sending their buyers to the United States and that is ex 
actly what the manufacturers here want. Those who supply 
the Gem of the Antilles with lumber are satisfied to have 
the representatives’ dealers buy in the United States if they 
can do so to better advantage. 

Ilavana has sixteen retail yards and all of them operate 
planing mills in connection and have facilities for cutting 
up timbers. Tfavana trade will not buy dressed lumber in 
the United States, but in Santiago the same kinds are sold 
that are handled by Illinois dealers. Two of the big yards 
in Hlavana carry several million feet each, but some of the 
yards when IT left there had no stock at all. Cuba, it is said, 
used 125,000,000 feet of pine last year, half of it in Havana. 


Cuban Hardwocds. 

Statisticians told me there were 500,000 acres of virgin 
hardwood forests in Cuba, but I did not have opportunity to 
vscertain whether this was true. I saw some of the forests, 
however, and they certainly are beautiful. Only two sleep 
ing cars are in service in the republic and they are finished 
n wood called mohogwa, the prettiest wood IT ever saw used 
for cabinet work. 


Cypress Association Workers. 


In less than a year a number of association ‘*‘ work- 
ers’* have come to the front among cypressmen. The 
Southern Cypress Manufacturers’ Association was organ- 
ized early in the spring of 1905. For a month or so 
the organization was a somewhat tentative one, but 
gradually the work was systematized, committees ap- 
pointed, the scope of their work outlined, a secretary 
secured and today the organization is in good hands and 
excellent shape. One of the important matters brought 
up at the recent meeting of the Southern Cypress Manu- 
facturers’ Association in New Orleans was that pertain- 
ing to the proportion of 16-foot lengths which should 
be given in shipments of mixed lengths. Some of the 
ists issued by members of the association formerly con- 
tained this clause: 


The prices on this list are intended for orders which call 
for assorted lengths of 10 to 20 feet, but should any order 
for lumber call for more than 25 to 40 percent of 16-foot 
lengths (it being understood that the percentage shipped in 
any order of 16-foot varying between 25 and 40 percent 
shall be optional with shipper) $2 extra will be charged on 
all the 16-foot over and above the optional 25 to 40 percent 
allowed, and on all lumber less than 1 inch in thickness, 
as bevel siding and ceiling, the price will be advanced $1 
on all the 16-foot over the 25 to 40 percent allowed. 

After a thorough discussion it was decided to elimi- 
nate this from the list approved by the committee on 
former price list. 

A recent mail brings to hand a copy of a new list 
which shows advances on some items. Comparing this 
list with those previously issued shows advances of the 
amounts stated on the following items: 

All tank, first and second, select, No. 1 shop, No. 2 
shop and selected common tank.............. - $2.00 

No. 2 shop and selected common tank - $2.00 

eee UE RIOD 6g 6b. o 500. 0.076- kc e0.clee's aiaece es wishiiew.cee 2.00 





oe a eee ere eee ene are ere a 1.00 
». ceiling and worked flooring, drop siding, molded cas- 
EO AA PRES ore ee rr re eer 2.00 
All short ceiling, flooring, wainscoting, partition and 
IE ca: 6s set 5:0 10 cals dae Stance eh WAR Se SEO WOE 2.00 
ann NI 02 to Sia: gc Sac & vic sms, bo 2 lt aca ty Oe aan 1.00 
Re ee ee ee ee 1.00 
Oe Se er eee eee erie ee 1.00 
Window and door frame stock. ...... .ccccsesccccescs 2.00 
SIOGk GUNG TOMGET GOOLE TWIBNOE ... «200. ciccccnetesaes 2.00 
PA Deh, eI Us ak UII a: 6. oo sea 6406-020: 8 68 Os 1.00 
ee I nk acer s-0 boss 0 Re s/ebe bes o0n.2-aeeee 1.00 
UII ares sero. 0. andra: 4 Qe SBIR Ik Sn. dane BLE Bh Te Raemla ani woke -25 
NE OS ER Pee er tre thon Pa eet aE ee ee 50 


The list in detail is given here for the benefit of all 
concerned, the prices basing on a 23-cent rate. 


This list supersedes all former issues. In ordering from 
this list always mention number and date. ‘These prices are 
based on minimum carloads of 30,000 pounds and are subject 
to change without notice. 

All sales are made f. o. b. mill, but the within prices 
include freight charges and are made so that consignee may 
know the cost of stock at his station. 

The consignee shall pay the freight and take credit there 
for on the invoice, but expense bill must be sent to us 
promptly. 


TANK, CLEAR, Ist Selected 
SELECT, SHOP. Tank. and Select No.1 No.2 common 
RANDOM WIDTHS— 2d. shop. shop. tank, 


10’ to 20’. 
1°x13” and wider, 

Oe GO Be saas n0« 48.50 
11,” random widths, 


1” random widths, 
ae $44.00 $40.00 $29.00 $24.00 mee 























$1 less for 4”, 10 to 20 ft. lengths. 
l,’x4” or 6” from 1” stock, 4’ to 8’ mixed lengths, C and 
better, $15.25. 
COMMON LUMBER—ROUGII 
” No. 1 common random widths, 10’ to 20’ 
No. 1 common, 10’, 12’, 14’, 18’ and 20’....... 














3. 
24.00 
25.00 


x 4” No. 1 common 16’ 
BE ¢ 
ea eS ea eee 26.00 


i” No. 1 common 10’, 
, 


x 
x 

x 

x 

RB DE Cs WE RS ais nwo sc scisaie oreo wk. 24.00 
x10” No. 1 common, 10’ to 20’ p 
x12” No. 1 common, 10’ to 20’ 
x 4” No. 1 common, 10’ to 20’ 
x 6” No. 1 common, 10’ to 20’ 
x No. 1 common, 10’ to 20’ 
x 
x 





1 No. 1 common, 10’ to 20’ 

x1 ee a a Ce a eee 26.25 
” No. 2 common random widths, 10’ to 20’.......... 20.00 
“x6” No. 2 common, 10’, 12’, 22.00 
“x6” No. 2 common, 16’. 23.00 





’ or 2” sidewalk lumber, 3 
’ or 2” sidewalk lumber, 4’, 
oan, 228" OF SOS , BOOM, WO BO Be occ cece sce 
> - 3” peck boards and plank, random widths, 
$15. 

’ peck boards, mixed lengths, $16. 
1x8, 1x10 or 1x12 No. 2 common, $4 a thousand less 
than No. 1 common. 
2-inch No. 2 common $+ a thousand less than No. 1 com 
mon. 7 

S4S $1 more than $ 

Add for working into ceiling, flooring or shiplap, $2 a 
thousand. 

Add for working into grooved roofing or drop siding, $5 
a thousand. 





S2s. 























15” 16”, 18”, 
bucket, 20”, 22”, 
tuband 24”, 26”, 
washing 28”, 30”, 
SHORT LUMBER, CLEAR AND SELECT GRADE machine 32”, 34” 
ETC., ROUGH stock. or 36”. 52”. ,’. 5’. 6. v. 8’. 
1” clear and select, 4” and wider................$22.00 $22.00 $22.00 $25.00 ‘i er vars en 
2” clear amd wolect, T” OME WHEAT. «000 c esc ccecs ose eens $29.00 $32.00 $33.00 $35.00 
1%” or 4” clear and select, 4” and wider....... 22.00 26.00 ae ar sca 
14” or 4” clear and select, 7” and wider....... 37.00 38.00 
2” clear GO Select, 2” WUE WAGE <6 occ scccewwcce re 
2” clear an@ select, T” GOG Wider. .....ccccsccssecs 40.25 
‘ REP COT CeCe ee Ce Tee eS 37.25 
’ UN. 5. Si diinnt araiiererar da Ree erolh oy eee etank 40.25 
x UII on 6.5 8b 6a eek e600 0.8 res ct 22.50 
x EE Pe ee ee re 23.00 < Pr 
= a gy reer eee ee eee ee ee aes 36.50 38.00 
“% ee eer ee eer 34.50 36.00 
A Te ce I 5 oo salse:ec'6,b 6 44, 0 0:86.08. 0:0 Care ens 29.50 31.00 
"ys or 1°", C amd better erage. ......s.ccncecss ipo is owes 34.00 35.00 
Short stock in washing machine sets, $29 per M board measure. 
S4S $1 more than S28. Stock shorter than 4 feet willnot be surfaced. 
10’ to 20’.... .... 45.00 41.00 33.00 28.00 TURNING STOCK ETC.—ROUGH, CLEAR AND SELECT— 
1%” random widths, aan 7 re “il mor , 
10’ to 20’....$47.50 45.00 41.00 33.00 28.00 $32.00 a 20. 22. Oh. 28. 32. 86. 42. 48. 
2” random widths, 1/4” squares clear coats Sel Ga aadee 7 
10° to. 20°... 40.75 47.25 28.25 33.25 ,,and select ....$21 $22 $23 $24 $25 $26 $27 $28 
2x3” or 2” squares clear as wi a] : : 
x4”, 10’ to 20’.... 44.25 c and select .... 25 26 27 28 29 30 - 31 re 32 
2x6". 10’ to 20’. 47.25 Select and better squares (green only) .$61.50 $66.50 $71.50 





21,” random widths, 

10’ to 16’.... 55.00 52.00 46.50 38.50 
3” random widths, 

WwW’ to 1¢'.. 
4” random widths, 

10’ to 16’.... 60.00 57.00 51.50 

S4S $1 more than S2s. 

The above grades will not be furnished in specified widths 
except 2x2, 2x3, 2x4 and 2x6. 

On 2% to 4 inch lumber add $1 to the prices for each foot 
over 16 feet. 

Prices on 1, 14, 1% and 2 inch lumber are for 10, 12, 
14, 16, 18 and 20 foot lengths. Add 50 cents to the prices 
for each foot over 20 feet. 


55.00 52.00 46.50 38.50 





FINISHING LUMBER—ROUGH, 10 TO 20 FEET 
oe ad 10’ to 20’ $44.00 $42.00 $38.00 
“x 6 20° 47.00 45.00 41.00 
as S 20° 46.00 44.00 40.00 
1“xi0” 20° 47.00 45.00 41.00 
"25" 20° 48.50 46.50 42.50 
1”x1 20° 49.50 kaart 
“216” 20’ 50.50 
1”x18” 20’ 5§2.50 
see OGG Wiher........« 0. 10’ to 20’ 54.50 
O°ERE” OME WIG. occ ccicce 10’ to 20’ 56.50 


S4S $1 more than S2S. 

For 1% or 1% inch in same widths as above add $1 to 
price of inch. 

For 2-inch in same widths as above add $8 to price of 
1-ineh. 


FLOORING, CEILING, DROP SIDING, MOLDED CASING AND BASE, 
WORKED, 10 To 20 rEET— 
B. C. dD. 
$24.25 $18.75 $13.25 
24.00 19.00 
24.75 


x4” or 6” ceiling. .10° to 20’ 
4”x4” or 6” ceiling. .10’ to 20’ 
5¢”x4” or 6” ceiling. .10’ to 20’ 





From 1”x38” ..10’ to 20’ 48.50 35.50 
PeOk FRR” ov ccceeas 10’ to 20’) 43.50 41.50 387.50 30.50 
From 1”x5” (for casing 

eee 10’ to 20’ 48.00 46.00 42.00 sir 
ee arr 10’ to 20) 46.50 44.50 40.50 33.50 
> 2 gia ewer 10’ to20’ 45.50 43.50 39.50 


For 1% or 1% in same widths as above add $3 to price 
of 1 inch. 

Add for partition $3 a thousand. 

Molded casing and base will be worked to any pattern 
desired, but on orders for less than 1,000 lineal feet of any 
pattern $2 will be charged for making knives and setting 
up machines. 


SHORT CEILING, FLOORING, WAINSCOTING, PARTITION AND 
MOLDED CASING—-WORKED 
$7. 5 ft. 6 ft. 7 ft. 8 ft. 
From 1”x4” or 1”x6” A 








IE ic oop ck Ak oe a $34.50 $35.50 $35.50 $36.50 $38.00 
From 1”’x4” or 1”x6” B : 
CO RE rr 32.50 33.50 33.50 34.50 36.00 
From 1”x4” or 1”x6” C 
OT ES ere 27.50 28.50 28.50 29.50 31.00 
From 1”x3”, 1”x4” or 1”x 
6” C and better...... 32.00 338.00 33.00 34.00 35.00 
1”x5” B and better casings, 4’, 5’, 6’, T’ and 8’....... 40.00 
3’, 
WINDOW AND DOOR FRAME STOCK, CLEAR AND 3 1-2’,4’. 
SELECT GRADE, LUMBER MEASURE. Pe g 
RABBETED OR PLOWED OR S48 or 8’. 
pS ge ee foe Yee ere $38.5 
ee ee Bk” OE Se” BORER. coccccceccaracans 
SE GP Bee SU Se GRRE. cc kc cceensesecervacus 42.00 
ee ee ae. eee 38.50 
Outside casing from 144” or 1%” stock............. 39.50 


BEVEL SIDING— A. B. C. D. 
\,”x6” from 1” stock, 10’ to 20’.$23.75 $21.75 $17.25 $13.25 


Add for S18, S28, S4S or SISLE, $2 a thousand. 

Moldings 63 percent discount from official list (8,000 
book). Sizes or designs not shown in official list, 55 percent 
discount. 

Regular moldings are shipped 8 feet and longer and can- 
not be furnished otherwise. For molded casing and base see 
above. 

PICKETS, D&H riNISHED S1ZRS— 








3ft. $31-2ft. 4 ft. 
ie SUS: els: 6 ain we eid ee tis! <cerae ci kue. me bios aacesee. Se 
Ce. 2 Aree eer re $18 $19.50 20.75 
1%x1% No. 1 i 3 25.00 26.50 
eer ar a i3.00 18.25 19.75 21.25 


No. 2 ‘pickets $3 less than No. 1. Add $5 for heading 
both ends. 
Order pickets by pattern number shown on back of list. 











Band 
PANEL STOCK—ROUGH—- better. 
ee BE cic cc cc cccweveaccasscees $32.25 
eae” Me eee, BO Gb 5 non ck ce cer cccccvcas 37.00 
LATH— 
Plastering 96”x114”—4’ per M.............0000000$ 
i Ta oo inc naw 0k aja eene wo ese ores 
Byrkit’s sheathing, 8’ and longer, per M feet mixed 
NN rea ghey esa tSrsta adherent Sncm-0ise. wb aca aaa aa 16.50 


Byrkit’s sheathing, 4’ and 6’ per M feet mixed widths. 15.50 
%’x3” O. G., per M lineal feet 4 
BATTENS—ROUGH SIZES— 





Seao—wae, Per BM Men! feet... 6. ccc cccsccces $3.95 
Tose —O. G., per ME MOR) Feet... 2... ke vccvese 4.50 
P.O, OP Se OD TOO on kaw kc cccseteaaceevese 5.70 
23e—G. G., POF BE Weal Beh ... conic ccccwce ss 6.45 

CAR SIDING AND ROOFING— C and better. 
Cart sidiag, 1°nt” and 1°s6", 8’ to 10%... ccccccscas $35.00 


CRP POG, SO — oii 5h asvcescaswseccdeds 30.00 

Illustrative of the work carried on by the Southern 
Cypress association are the terms of sale that have 
been devised and the schedule of weights authorized and 
certain stock detailed information of which appeared 
on the reverse side of the official form of price list. 
Among the important steps taken are those covering the 
points outlined here. 

on GRADING RULES. 
: fhe standard grades and classifications of the Southern 
Cypress Manufacturers’ Association, as revised and adopted 
November 23, 1905, govern all stock shown on this list, and 
we cannot aliow shipments to be regraded, judged or settled 
for on any other standard. 

A copy of these grades and classifications will be furnished 
upon application to us or to the secretary of the association 


at New Orleans. 
: TERMS OF SALE. 

Sixty days open account or ninety days acceptance from 
date of invoice ; or 2 percent discount for cash, if paid 
within. fifteen days from date of shipment, or 1 percent dis 
count if paid within thirty days from date of shipment. 

Remittances must be in par exchange or cash. 

No allowances will be made for freight beyond actual 
amount paid. 

We are not responsible for delays in transit nor do we 
guarantee delivery of shipments. 

Our responsibility ceases after we have obtained bill of 
lading from the transportation company. 

More was accomplished at New Orleans in one stren- 
uous week of association work than has appeared in 
print. All of it will stand the light of day, particu- 
larly in view of its value to the interests affected, and 
all would make ‘‘ mighty interesting reading’? if eriti- 
cized. 
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ANSWER OF THE KIRBY COMPANY TO ITS ALLEGED WRECKERS AS FILED IN COURT. 


Houston, TEx., Feb. 5.—Answers and cross actions con- 
taining sensational allegations touching the alleged 
manipulation of accounts, misapplication of funds and an 
illeged conspiracy, and in which damages amounting to 
$20,000,000 are asked, were filed in the circuit court of 
the United States for the southern district of Texas, hold- 
ing sessions at Houston, today. The litigation involves 
two of the largest concerns in the state—the Kirby Lum- 
her Company and the Houston Ojl Company of Texas. 

The joint and several answers of the Kirby Lumber 
Company and Johr H. Kirby to the amended bi!l of com- 
»laint of the Maryland Trust Company, trustee, which 
inswer is contained in a printed volume of 434 pages, 
with forty-six additional pages of exhibits, was one of the 
instruments filed. 

Attached to the answer are complete statements of 
account between Mr. Kirby and the oil company, show- 
ing all the funds drawn by him or through him from 
the Houston Oil Company and the application made of 
them. In this answer the charges made in the amended 
bill of complaint are denied specifically and to the point 
and the allegations and charges in many of the para- 
graphs of the answer are sensational. 

In an amendment filed today to the cross action filed 
some time ago by the Kirby Lumber Company against 
the Maryland Trust Company, trustee, and the Houston 
Oil Company of Texas damages in $19,359,838 are asked. 
In this amendment John H. Kirby, Clark M. Votaw, Ben- 
jamin F. Yoakum, the Kirby Securities Company, the 
Houston, Beaumont & Northern Railway Company and 
Cc. W. Hillard are named as additional defendants. 


Damages Asked for Contract Violations. 

The Kirby Lumber Company by this cross action seeks 
to recover of the Houston Oil Company and its assignee, 
the Maryland Trust Company, trustee, damages for the 
nonperformance of the timber contract, and especially 
to the extent of 3,000,000,000 feet of timber sold under 
the contract and not yet delivered. It seeks also to re- 
cover an overpayment for timber made up to January 1, 
1905; also for a balance due by the Houston Oil Company 
on the lands conveyed to it by John H. Kirby; also for 
milling plants and other property lost to it by the de- 
fault of the Houston Oil Company; also for debts assumed 
by it for the Houston Oil Company at the latter’s special 
instance and request; also for an amount due on open 
account and the further amount in dividends withheld. 
The items constituting these demands are as follows: 

Damages for nonperformance of stumpage 


Uo. :0:6:6:8:0:0:0:0. 6:06.06. 0:0:05:0:0:6:050400'00006 $15,000,000 
Overpayment under stumpage contract..... 2,000,000 
Balance due on lands of John H. Kirby.... 650,000 
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In the nature of a separation of cause of action John 
H. Kirby individually files a cross action against the 
Maryland Trust Company and the Houston Oil Company 
of Texas to recover upon certain vendor's lien notes and 
additional amounts alleged to be due on open accounts. 

Want to Foreclose Vendor’s Lien. 

The first amount sought to be recovered is $51,200 
alleged to be due upon the purchase price of 14,708 26-60 
acres of land sold to the oil company by Kirby and Ham- 
ilton. This amount of $51,200 the Houston Oil Company 
claims has been paid in its preferred and common stock, 
which was delivered to Mr. Kirby. The balance above 
stated, claimed to be due upon the purchase price of the 
above lands, is secured by a vendor’s lien which is asked 
to be foreclosed. 

In another paragraph in the cross action Mr. Kirby 
asks the court to determine whether 512 shares of pre- 
ferred and 512 common stock of the Houston Oil Com- 
pany mailed to him were intended to be applied to the 
payment of the $51,200 and further asks that he be al- 
lowed to tender this stock into court, or in the alternative 
that the court refer the matter to the standing master 
of the court to ascertain the present value of the stock, 
and that such amount, together with all dividends paid 
upon the stock, be deducted from the sum of $51,200 and 
interest. 

In another paragraph of the cross action Mr. Kirby sues 
to recover $187,871.56 with interest thereon from June 30, 
1901, at 6 percent, on vendor's lien notes executed as part 
of the purchase price of 18,108 1-7 acres of land in Jas- 
per county, Texas, and he prays that he be given a fore- 
closure on these notes. 

It is asked by Mr. Kirby in his cross action that the 
court decree that indorsements made on the back of these 
notes without authority be canceled, and in conclusion 
he asks that certain credits be made on the $51,200 and 
on the four vendor's lien netes. 

It will be remembered that on February 1, 1904, the 
Maryland Trust Company, trustee, filed in the circuit 
court of the United States for the southern district of 
Texas its original bill of complaint against the Kirby 
Lumber Company and the Houston Oil Company and 
under which bill receivers were appointed for both cor- 
porations, Cecil A. Lyon and Joe S. Rice being named for 
the Kirby Lumber Company and Charles Dillingham and 
Frank A. Reichardt for the Houston Oil Company. 

In due time the Kirby Lumber Company answered the 
bill of complaint on its merits and also filed a document 
in the nature of a cross action, to which cross action the 
amendment of today was made. 

Following this and in the latter part of March, 1905, the 
Maryland Trust Company filed an amended bill of com- 
plaint and this latter document is the one that is re- 


sponded to by the answer and cross bill and other docu- 
ments filed in the federal court tcday by the Kirby Lumber 
Company and by John H. Kirby. 


Charges of Unfair Practices. 

The answer of the Kirby Lumber Company and John 
H. Kirby to the amended bill of complaint in substance 
charges that in 1901 John H. Kirby, of this city, and his 
associates in Boston, Mass., owned about 550,000 acres of 
land in eastern Texas, 235,000 acres of such land being 
the property of Mr. Kirby individually; that he had Been 
sixteen years in accumulating these properties; that 
they were owned by nearly a dozen corporations and 
partnerships of which Mr. Kirby was the principal factor, 
and that he had formulated plans for combining these 
into one ownership and management as well as to acquire 
additional properties amounting in the aggregate to about 
1,000,000 acres, that in April, 1901, he received a tele- 
gram requesting him to come to New York and that 
after reaching New York he was presented to Patrick 
Calhoun, who desired to finance, and did afterward 
undertake to finance, Mr. Kirby's plans; that those 
plans were changed to suit Mr. Calhoun and in many 
details were changed without Mr. Kirby’s knowledge or 
consent; that the result of these changed plans was 
the organization of the Houston Oil Company of Texas 
to acquire the lands, all of which were believed, in view 
of the sensational developments at Spindle Top, to be 
underlaid with oil, and the organization of the Kirby 
Lumber Company to own and operate the mills acquired 
with these lands and to cut and market the timber sit- 
uated upon these lands. 

The answer further alleges that Mr. Kirby and his 
associates entered upon these entegprises in good faith 
and with every confidence in the promises and agree- 
ments of Mr. Calhoun and his associates to fimance the 
corporations and carry out these plans; that Mr. Kirby 
and his associates proceeded to convey their lands at 
the request of Mr. Calhoun and his associates to the 
Houston Oil Company of Texas, relying upon Mr. Cal- 
houn and his associates to pay cash for such lands, at 
least to the extent of $2,500,000 for certain of Mr. Kirby's 
holdings. 


The Conspiracy Feature. 

It 1s further charged that Mr. Calhoun and associates, 
including the Maryland Trust Company, entered into a 
conspiracy to despoil Mr. Kirby and his associates of 
their landed estate, and the answer points out the acts 
and things done and performed by Mr. Calhoun and his 
associates in pursuance of. this alleged conspiracy. 

The answer further charges that Mr. Kirby in his 
deal witn Mr. Calhoun and the Houston Ol Company 
reserved all of the mills, amounting to about sixteen in 
number, and made uw contract with the Houston Oil 
Company for the purchase of 8,000,000,000 feet of yellow 
pine timber, to be measured according to the Herring 
or Beaumont rule, and for the aggregate amount of 
$38,250,000, to be paid in fixed semiannual installments 
running over a period of nearly twenty years; that the 
Houston Oil Company, after procuring conveyances 
under this contract trom Mr. Kirby and his associates 
of their lands, failed to carry out the contract and buy 
all the properties set out in the schedule to the timber 
or stumpage contract between Mr. Kirby and the Hous- 
ton Oil Company; that Mr. Kirby afterward conveyed 
the mills and the stumpage contract to the Kirby Lum- 
ber Company and that the latter company entered upon 
the performance of the stumpage contract, having abso- 
lute faith in the agreement of the Houston Oil Com- 
pany to acquire all the lands in the schedule, amount- 
ing to about 1,100,000 acres, except such as might be 
turned down for failure of title or other like cause; 
that for two years the Kirby Lumber Company faith- 
fully kept the stumpage contract, performing all of its 
obligations thereunder, and during which time it paid 
to the Maryland Trust Company, assignee of the Hous- 
ton Oil Company, $2,275,000 in cash. 

That notwithstanding the faithful performance on the 
part of the Kirby Lumber Company of its covenants 
under the stumpage contract the Houston O11 Company 
did not deliver the entire quantity of 8,000,000,000 feet 
of yellow pine stumpage measured under the Beaumont 
or Herring rule for which the Kirby Lumber Company 
had agreed to pay $38,250,000, but only delivered less 
than 5,000,000,000 feet of such timber; that notwith- 
standing such part performance only of the timber con- 
tract on the part of the Houston Oil Company and the 
delivery by it of less than 5,000,000,000 feet of such 
yellow pine timber it sought to collect from the Kirby 
Lumber Company the entire $38,250,000 and to that end 
the Maryland Trust Company, trustee, brought this suit. 


Manipulation of Accounts Alleged. 

The answer makes the most sensational charges 
touching the alleged manipulation of accounts and mis- 
application of the funds of both the Houston Oil Com- 
pany and the Kirby Lumber Company, and also of the 
conspiracy to despoil Mr. Kirby, the Kirby Lumber 
Company and others of the tremendously valuable prop- 
erties which they own or are entitled to own. 

To the answer is attached statements of account be- 
tween Mr. Kirby and the ol company showing all the 
funds drawn by him or through him from the Houston 
Oil Company and the application made of them and 
showing a debit balance in his favor against the Hous- 
ton Oil Company of $136,222.95, with interest thereon 
from May 1, 1903. There is also an exhibit of an ac- 
count between the Kirby Lumber Company and John 
H. Kirby, showing that the latter Is in debt to him in 


the sum of $38,527.74 The answer charges that both 
of these corporations have been indebted to Mr. Kirby 
since their organization and that this fact was well 
known to the attorneys who prepared the amended bill 


xf complaint in this cause when they filed such bill 


It is claimed in the answer that certain partie in 
furtherance of the conspiracy to wreck the Kirby Lum 
ber Company, in the latter part of November, 1903, or 
the early part of December of that year, secretly pre 


pared a bill in equity, designed to place the lumber com 


pany in the hands of receivers, on the claim of its 
fault in payment of the fourth installment to the ex 
tent of about $119,383.70, but the scheme then failed 


as the judge to whom the application was presented re 


fused it It is further alleged that as a part of the 
conspiracy enormous financial burdens which should 


have been borne by the defendant Houston Oil Company 
of Texas were cast upon the defendant, the Kirby Lum 
ber Company, and that by reason of these obligations 
the lumber company was not only deprived of its cash 
working capital of $2,500,000 but, independent of that, 
there was added to its liabilities and floating debts the 


aggregate amount of $2,287,526, making with said $2,500,- 





O00 of cash capital not received the full amount of 
$4,787,526, so that the fact is that the entire floating 
debt of it and more besides was caused by the breaehes 
defaults and fraudulent conduct of conspirators 


Details of Complaint 

It is further alleged that the lumber company was on 
account of the wrongful and fraudulent acts further 
burdened with debt, among other particulars, in the 
following: 

Outlays of large sums were thereby caused for in 
terest and commission on borrowed money. 

Sale of $2,500,000 par value of the preferred stock of 
the lumber company, for less than $1,700,000, was there- 
by made necessary. 

Inability there caused to meet pay rolls promptly resulting 
in poor service, in effect increasing its floating debt 

The profits from its commissary stores were thereby 
lessened, on account of its being compelled to pay credit 
prices for merchandise which were much higher than 
otherwise would be. 

And especially the great loss and injury inflicted upon 
it by complainant’s refusal, in violation of its trust 
agreement, to pay the dividend on the preferred stock 
of the oil company for the six months’ period ended 
June 30, 1903. 

“Frenzied Finance.’’ 

It is further alleged that the financial embarrassment 
of the lumber company was rendered more acute by 
the acts and conduct of the conspirators in furtherance 
of their scheme to break down the credit and com- 
mercial standing of the oil and lumber companies. 

In the answer the successive steps of the conspiracy 
charged to despoil Mr. Kirby and the Kirby Lumber 
Company of their property and big stakes for which 
the conspirators were playing are set out in detail. The 
sensationalism of these statements probably is not ex 
ceeded by anything lately appearing in the magazines on 
the subject of “Frenzied Finance.”’ 

The statement is made that not only has Mr. Kirby 
been at all times a creditor of both the Houston Oil 
Company and the Kirby Lumber Company but that he 
was an individual guarantor of their paper even up to 
the time of the receivership in amounts aggregating 
more than $2,000,000 and had loaned te the Kirby Lum 
ber Company alone securities belonging to himself of 
the value of more ‘than $2,500,000, which securities had 


been used by the corporation to aid in financing itself, 
thus performing the obligations undertaken by Calhoun. 


Denials Galore. 

In addition to the above documents an answer was 
filed by B. F. Yoakum, the Kirby Securities Company, 
the Houston, Beaumont & Northern Railway Company 
and C. W. Hillard, through their counsel, to the amended 
bill of complaint in the original suit. 

The allegation made in the amended bill of complaint, 
to the effect that B. F. Yoakum is now and has for 
some years past been largely interested in the ‘Frisco 
system” is admitted, but Yoakum denies the averments 
made that he or those he represents are seeking to 
secure the exclusive control of the carriage of orl and 
timber from the Jands of the oil company; but it is 
admitted that the Yoakum-Kirby contract planned to 
give Yoakum control of all the railways and tram roads 
owned or controlled by the Kirby Lumber Company. It 
is further admitted in the answer that the Houston, 
Beaumont & Northern’ Railway Company and the 
original directors were the persons named in the bill, 
and that B. F. Yoakum was elected president of that 
company and is still such. It is also further admitted 
that the Kirby Securities Company was formed under 
the laws of Delaware for the purpose of acquiring shares 
of capital stock of the Kirby Lumber Company, but the 
answer denies that the company secured any stock. 

It is further alleged that the defendant Yoakum had 
no knowledge of the business and affairs of either the 
Kirby Lumber Company or the Houston Oil Company 
prior to January, 1905, until he was urgently requested 
by the president of the Kirby Lumber Company to pro- 
cure a loan for that corporation. The answer then 
goes on to state how a loan of $600,000 was made and 
what securities were put up as collateral. The securi- 
ties that were put up to secure this loan were the tram 
roads and railway property of the Kirby Lumber Com- 
pany, an application for the transfer of which is pend- 
ing in the federal court. 
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LUMBER PRODUCTION ON THE PACIFIC COAST FOR 1905. 


Statistical Tables Showing Cut and Stocks—Increased Output in General of Nearly Thirty Per Centum— 
Nearly Two Billion Increase in Shingle Output —Report of Cut and Stocks by States. 
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Status of Conditions Today. 
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course, the arbiters of the destinies of lumbermen—the 
railronds—furnish cars in which to ship the lumber. 


Production. 


That the establishment of new mills and the operation 
of others at full capacity were induced by trade condi 
tions in 1905 is evidenced by the returns of the year. 
The total product for 1905 shows a gain of 29 percent 
over that reported to the AMERICAN LUMBERMAN at the 
close of business in 1904. The gain as disclosed by the 
figures is 1,274,424,000 feet. It may be said here that 
the AMERICAN LUMBERMAN this year has secured reports 
from approximately 15 percent more mills than were 
embraced in the report for 1904. Some ot these addi 
tional mills were built during 1905 or shortly before that 
time; others sre plants from which it was impossible to 
secure returns in other vears. 

While the production has been as great as circum 
stances would permit it has not enabled the western pro 
ducer to fill all orders that were tendered, some of which 
are offered with a personal plea for preference, 

With respeet to kinds of Inmber produced the returns 
show this comparison with the output in 1904 and 1903: 
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Various Products Compared. 


Of the total product of 5,734,987,000 feet the fir 
comprises 60 percent. The next heaviest item comes 
under the head ** other pines, ** which is composed largely 
ot pins ponde rosa, Which accounts for 15 percent of the 
total. Redwood, of which the eastern trade has heard so 
much and which is coming into use in many of the 
eastern markets, is less than 10 percent of the entire 
product. The cedar lumber output is only about 5.5 
percent of the total. But if the red cedar lumber and 
red cedar shingle product be included as one item and 
the shingles reduced as nearly as possible to board meas 
ure the quantity of timber entering into the manufacture 
of cedar lumber and shingles in the west would be nearly 
19 percent of the total timber eut and manufactured 
hy the lumber and shingle mills, 


Shingle Products of the Pacific Northwest. 


Figuring 10,000 shingles as the equivalent of 1,000 
feet of lumber board measure would make the shingle 
product of the northwest equal to 917,000,000 feet of 
lumber. Adding this estimated lumber product to the 
total reported makes a grand total of 6,6517,000,000 
feet, of which shingles comprise 14 percent. It scarcely 
seems possible that every seventh foot of timber cut in 
Washington, Oregon and California—from whence the 
bulk of the shingle supply of the United States is se 
cured—is manufactured into shingles. This comparison 
of the amount of timber used in the manufacture oft 
lumber and shingles applies not only to the timber cut 
in the three states named but also to that turned out 
by the mills in Idaho and Montana, 


Redwood Product. 


The output of redwood this year shows a substantial 
gain over that of 1904, though it is a little below the 
production of 1908. The comparative figures given show 
an increase of about 60,000,000 feet over 1904 and a 
loss of about 2,000,000 feet when compared with 1903. 
Of the total cut reported 347,679,159 feet was manu- 
factured by the coast country mills and shipped to dis- 
tant markets. In addition, of course, a considerable 
amount of lumber was used locally, the difference be- 
tween these totals, one of which is unknown, being made 
up by the product from the inland redwood district of 
the Sierra Nevada mountains, 


Sugar Pine. 


The increase in the manufacture of sugar pine is a 
conservative one. Considering the incomplete returns 
secured in 1903, the comparison of the output during 
the last three years—154,927,000 feet in 1905, 132,143,- 
000 feet in 1904 and 113,084,000 feet in 1903—does not 
show any great gain. As those who are engaged in the 
manufacture of this lumber are aware and as has been 
brought to the attention of users, the amount of sugar 
pine secured in the ordinary course of logging opera- 
tions varies from as low as 5 to as much as 50 or 60 
percent of the total timber cut. While the reports this 
year show a gain of only 23,000,000 feet this would in- 
volve the operations of mills producing in the neighbor- 
hood of 100,000,000 feet or more of lumber. The 
average percentage of sugar pine secured probably is not 
more than 25 percent, if that much, of the total lumber 
product of the mills in the sugar pine district. 


Other Pines. 

Under this head are embraced pines of all other de 
scriptions. In general, however, the kinds of timber coming 
under this classification may be considered as some va 
rieties of the pinus ponderosa species. The output in 
1905 approximately was 900,000,000 feet, as against 
692,000,000 feet in 1904 and 838,000,000 feet in 1903. 
The light output during 1904 is not easy to explain, as 
in that year the mills were operated to good advantage 
and generally on full time. It is probable that in re- 
porting this item the manufacturers put it under some 
other head or possibly may have failed to send in any 
return, The gain in 1905 over the preceding year was 
a very considerable one, but when compared with the 
total for 1903 shows only a normal and reasonable in 
crease. 

Spruce. 

One of the more important features of this year’s 
figures is the great increase in spruce production. Com 
pared with some of the other woods spruce is relatively 
of minor importance, as the total output in 1905 was only 
220,080,000 feet. This shows an increase of 53 percent 
over 1904 and 20 percent over 1903. 

Compared with fir and pine the spruce of the western 
states is confined to narrow limits, being largely an in 
habitant of the lowland districts and in some localities 
being known as tideland spruce. 


Miscellaneous Woods. 


One feature of the report this year of special promi 
nence is the great increase in the production of woods 
classified as ‘‘other softwoods’’ and also in the hard 
wood output. While the combined cut of woods coming 
under these heads is light when compared with the out 
put of other kinds of lumber the gains this year are the 
heaviest recorded. It is probable that‘a very consider 
able part of the increase in ‘‘other softwoods’’ is made 
up of western hemlock, though probably a part of it is 
larch. The only way in which this matter could be set 
tled wonld be by referring to the individual reports and 
classifying timber according to locality. 

In Explanation. 

Perhaps it may be well to explain briefly the sources 
from which the information given on the following 
pages was secured. Primarily the statistics are based 
upon reports received directly from the mills. Where 
the mills neglect to answer requests made upon them 
the information sometimes is obtained from staff repre 
sentatives on the coast or from local correspondents. 
This year the AMERICAN LUMBERMAN desires to ac 
knowledge the assistance given by Kditor Cornwall, of 
the Timberman, Portland, Ore., who courteously for 
warded advance proofs of the figures used in a very hand 
some and special edition issued in January. 

The completeness and accuracy of the statisties pub 
lished in this issue both with respect to the number of 
mills included and the apportionment of the product 
among the various woods, together with the statement 
showing stocks on hand, compensate the reader for the 
unavoidable delay in their presentation. 


Significant Footnotes. 


Where the information embodied in a report regard 
ing any particular mill is not obtained direct it is marked 
With an ‘*O,’? indicating ‘‘other information.’’ = In 
some cases the information obtained gives merely the 
aggregate cut. This calls for an arbitrary distribution 
as between the different woods, based upon either the 
proportion of the woods shown to have been produced in 
the previous report from the same concern or reports 
from other mills in the same district. Where these re 
sources failed the estimate is based upon the proportion 
of the different woods manufactured in the state, in which 
that dealer is located. The letter ‘‘A’’ is used to dis 
tinguish such report. 

A strong effort has been made to get information in 
regard to stocks on hand and failure to secure this data 
is indicated in all cases by an ‘*S’? unless the amount is 
considered unimportant. 

In a few instances it has been impossible to learn any 
thing in regard to the production of an important mill 
which in the past has supplied information. In = such 
cases an estimate is made based upon the operations dur 
ing the previous year. One of the notable features of 
this compilation is that the number of these estimates 
is smaller this year than ever before. 

In Conclusion. 

Part of the increase in the grand total this year may 
be explained on the ground of additions to the number 
of mills. Probably the greater portion of the increase, 
however, is due to the greater activity among manufac- 
turers on the Pacific coast during 1905. A comparison 
of reports from individual concerns with those of pre 
vious years proves this to have been the case with many. 

On the following pages are given figures which re- 
quired more than two months’ time, an almost unbeliev 
able amount of correspondence and a very considerable 
expense to compile. They are printed with the hope that 
they will prove of interest and value to all concerned 
in the manufacture and use of western lumber, 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1905. 


SUMMARY OF MILL PRODUCT AND STOCKS OF ALL PACIFIC COAST WOODS, 1905. 


























Fir. Spruce. ~ ig oe || Redwood. || Sugar Pine.|| Other Pine. ||Oth.Soft Wd 

—— m* . feet. M. feet. M. feet. || M. feet. | M. feet. M. feet. M. feet 

STATE Cut. Stk. Cut. “Stk. c ut. Stk. Cc yut. Stk. ‘Cut. “Stk. || Cut + Stk. E “Cut tk. 
Washington 2430515) 230, 537 16,580) |268,143) 18,526|| ...... aienas 0neee i6, $43 
Oregon .|$10,709| 60,443 6,641!| 14,670) 1,049/! 20,400! 301 | 1,082 7 
California 74,893) 22,114 31,145) 11,097 | 1, 220) |514, 293/)155, $42) | 40,780 
BARG  sccacevs 3,463 545 2 SERGE owaseall svcunntliskrecct cokes! 
Montana 8,468 w2 re || 

Totals 2906 ..<e<c.- 220,050) 34,320 32,400 899, 3 

To ote tals If lad 26 i670NY 2 143. 876 31, O91} 39,665 692 9 








Hard 
M 














woods Shingles 
feet No. M 
Stk Cut Stk 1905 
100! |8460 210 160, 458! |3.050, 
536 121 952 S69 
77,786) 25,518 
8,000 005 
5,400 
636) |9173348! 189, 850 
672) |7210122 284,873) |5,734,$ 


970)|2,35 





Total lumber 
1904 | 
,245 


product 
1903 1902. 

2,186 542!1,886, 087 
915,948 
829, 792 
99,147 
184 






187/14, 460,563 


4, 294,681)3,915, 364 


REDWOOD SHIPMENTS FOR TWELVE MONTHS, FROM MILLS OF HUMBOLDT, DEL NORTE AND MENDOCINO COUNTIES, CALIFORNIA, 


January February. 
17,268,401 


6,131,054] 


DESTINATION. 
Francisco.... R ‘ saaiieiall 15, 
‘alifornia 0 


ot San 





June. July 


22,766,811 
7,002 
251,677 


oS6, 


March. BOTT. 





561,148 
1,198,812 





450,020 
1,826,536 








28 5.681, 948 28, 180, 605 33.878. 140 





Aug 


ist 





September 


165, 804, 4: 6 














October November.| December 
16,831,700 19,921,421 
8, 892, 026 8,979, 262 
746, 526 “5 639 
2, 2,783, 065 4, 
Ay 1, 
1,311,596 8,962,430 35,5 





REDWOOD SHIPMENTS FOR TWELVE YEARS FROM THE MILLS OF HUMBOLDT, DEL NORTE AND MENDOCINO COUNTIES, CALIFORNIA. 











Oregon and W ashington. os 
Mexico and Central America 134,810 
South America sascevesoun 748,348 
Hawaiian islands ieSoute® . 4 ois 
\ustralia and other oriental ports................... 2,719,685 130,489 
lnited States Atlantic ports, Europe and Africa 
nals 23,669,944 24,413,102 
DESTINATION. 1894. 
ay of San Francisco.. 92,741,008 
Southern California > 
Oregon and W ashington " 
Mexico and Central America 
Hawaiian islands 
South America sae 
\ustralia and other oriental ports 
Kurope and Africa A 890,041 
Totals 157,544,080 
_MILL, OWNER. 
Albion—Albion Redwood Lbr. Co. (Hdq. San Francisco) 
Bridgeford-Cunningham Co.........s.e++e : 
Arcata—California Barrel Co. (Cooperage stock).... 
Humboldt BEAmUERetwrimg CO. einen ciccccsrccceseccscseeces il ie 
— Minor Mill & Lbr. Co. (M. Glendale. Sawed on contract for Eastern 
Redwood Co., Eureka, except 12,000,000 shingles)........ FP 
Union Shingle Manufacturing Co.. 
Bell Vista—Terry Lbr. Co....... 
Berry Creek—J. A. Hutchison 
Bieber—Big Valley Lbr. Co............ 
Boulder Creek—I. T. Bloom. (M. big 
Cal. Timber Co. (M. Waterman 


BOOORMOUE cs cscsowencces 
Bros. Tbr. Co.... 

-S. H. Rambo Co....... 

Cc. A. Smith 
Aelia A. 
Luntingville—J. a 
Cambria—F, § 
Camp Mecken-M. 
Cantara—F, H. 
> Box 
(Caspar—Caspar 
i Cc, 
Cedarville—W. A. 
¢ —Griswold Lbr. Co. 
Clairville—Clairville Lbr. C 
Clipper Miiis—Clipper Mills Lbr. 
Crescent City—Hobb, Wall & Co. 
Duffey—Alpine Lbr. 
bbuncans Mills—Duncans Mills I 
Elk—L. E. White Lbr. 
Mmigrant Gap—The Read Lbr. 
jcureka—Bayside Lumber 

(M. burned in March, 
Burns Mfg. Co...... 
& Carson Lbr. 

Redwood Co........ iene 
Minor Mill Lbr. Co., Ar 
Mill & Lbr. Co. (M. Elk R 
ROOTS Te, RERUN iccccccsscesceccss 
- Holmes-Eureka Lbr. - = 

MeCormick-Hauptman Lumber Co.. eee 
ek ee eee 

Whiting G. (M. Bucksport.) 

H. B. Switzer Co. (M. Willowbrook.) 
~- Vance Redwood Lbr. Co......... 

Frank Beckwith . 

California Redwood ‘Shingle 

Kureka Mill Co. 

D. J. Flanigan 
l‘ern—Paul Guttmann 
-B. G. Smith & Co. 
forest Hill—Bart Finning 
Bragg—Noyo Shingle 

© Umlom EARRP CBicccccsccscccccvces 

ort Jones—L. W. Miller. (M. Indian 
l‘ortuna—Eel River Valley Lumber Co. 
= ERUMIDONEG. BREST GOicsccccccccscscoeses 

Newell & MclIntyre.. ene 
Fresno—Peckinpah Lumber Co. (M. 
-A. W. Petrea. (M. Pine Ridge.) 
—C. S. Pierce Lumber Co........ 
-Sanger Lumber Co 
sazelle—Moffitt Creek Lumber Co. 
ilenblair—Glenblair Redwood Co 
eae ae narby, Gr ry & List. 
Grass Valley—J. A. Shebley................+5 
Gualala—Empire Redwood Co... 
Half Moon Bay—C. W. Borden. 
en i ee eS ear ea rer ' 
cee, oe, oe eT ere 
Highland—Brookings Lumber & Box Co......... 

Hilts—Hilt Sugar Pine 
siabert Mills—Sierra Nevada Wood & Lumoer 

erna—J. N. Durney Lumber C 
inwood- -Thatcher Lumber Co. 

anesville—W. E. Agee 

-J. Jellison ... 
Jenner—Western Redwood Lumber Co. 
iXernville—The A. Brown Co 
Knob—Wildwood Lumber Co 
iSorbel—Northern Redwood 


- Hartman 
- McAbee 


Hann Sons & Co... 
sg R 

: Mg = 
"Me a * r. 











a 
3ardshar.. 
& Door 
Lbr 
Dungan 





(M. Parker 
Cohassett) 


Creek).... 


Salisbury. 
(M, 








Co.. 
(M. 


also La 





& Lumber Co.. 





New mill ready March, 1906.) | 
-M. A. 
- Dolbeer 
astern 
(See 


-Kklk River 








shakes). 


(500 M of cut were 











(M,. 


Fort 





Creek 


(M. 


er Co. MOG WORD oie ccnscanes sae socaes 




























Lumber 


LaMoine—LaMoine Lbr. & Trd. Co. (Also purchas 
Loyalton—California White Pine Lumber Co. 


-Hiorton Bros. Lumber Co. (Surplus stock largely 








SOE: GE MUR siscbes cance sshGddieeun ockeds bandaneaesbdavduaeucwsens “a 
Lyonsville—A, E, Engebretsen. [Duplicate. Not included in footings.... 
(Cut on contract for Sierra Lumber Co., Red Bluff.) 
McCloud—Bridgeford-Cunningham Co. .. SAE ...OAS 
—- PORORER, TAMNOE Me WUMNNON Cii5.0ccccscccesseccccccreccncscsscecoeens OAS 
Moadera—Ma@era Guger Pind CO.....0....cccccosccsseccceccccssccecsses ‘ 

(No inventory on stock. Ran Apr. 29 to Noy. 10.) (M. Sugar Pine.) 





Markham—Markham Lumber Co.. 





(Hdq. E. K. Wood Lumber an 
Mendocino—Mendocino Lumber Co.........0ccece.seeeeees 
SECEVUGIID SEE, WN, TUM aisccnsnccsccnsswavsicrncssacnssessesscanees 
Metropolitan—Metropolitan Redwood Lumber Co..........cccccneconeceececee 


Milford—G.- R. Wales........+- 
Mohawk—Mohawk Box & Lumber Co. 


E—Esti 


Abbreviations; A-—Aggregate correct, apportionment estimated, 











1896. 1897 1898 1899 
35 : j 7 141, 4165, 146 
64,044,248 50,810. 140 


















































1%5. 9% —-Closed out. 





1K) 


136, 
44, 























7H, 974 








13, 
207,2 165, 894,888 217,706,464) 209,001,022 
CALIFORNIA. 
Fir. Spruce. | Cedar Redwood. Sugar Pine 
M. feet. M. feet. M. feet M. feet M. fect 
Cut Stk Cut. | Stk Cut Stk. Cut Stk. Cut. | Stk 
22,000 4,500 : an 
ee ‘ 2,000) 13,000 
2,40) $23 795 2,442 
j 
| 20,000, 8,000)) 
5. 000 
GN S 
40] 258 veceee|] 3,461) 1,072]] ...... 
? sOU 
tet 3,000} 400 
| 2,000 
2,000 600 
| , 
os | Ropes Inabecae | Gapeam: Susann se 
1,000 800 500 200 800 ow 
350 cveccel coves 3,500 
24,000) 6,000 
‘ b scndnel aesewelh s00sasl swaeSell meen eed bakeselh oeane 
20) 200] ...... 0 cee 300 
acer } a seanks sate ; 
cniehtldedeas 2,000) 200 
#1) 118 Ss Magee, eae 
A Senta | i6 P | 3,898 
928 1,048 ae ee | Remi 
er BOOE SCER ccsccel cocces 
} j 
ovesce | . 2.800 909 ee 
eoecce | 19,000 2,250 2.000 oo 
| sccece| sovcce 11,000 ,500 
! {| pats 50 "2000 200 11) 
— zs aoe) 
0) [| ican RRR Peeters amet | heed yee | haere 
EE csosectl  Mibvececeall wcceuch snuns 20 nae 
oN. cccmedhh canst aicacctll cosccadll agene: 34,000] 8,500] ..... 
~) * — { 40 
FS @) ae Pee 
200 0 25 “<a: React "100 
1 
2, 26 | 144 oe eee 
"1.000 11,000! 4.0011! 1,000! -" 130 
500 F atisases Son (ne 
14,600) ¢ 
ecscece B, BOGl wcesen 
688) 200 ne: vencect] SOM BIB accseel coscon 
Son | ™ | EER Se. 900 300 
> RIUUMEL sbc0cn) ncnkecll sveuael abesedlh sonseel eeanee sees 
6,646) 4,597 ae call <osensl casesedh <acteel poowsd 919 
1,100 200 $50 WM) i. Sel sskesel aasaas 15 
24 2 ATi cesece] ssooce!s e6cecel enccce eee 
66 13 4 oe $4 
| ROO 
: | -sceee| eoeese]| 5,500) 800)/ ..... : : 
o Joceeeee | Ul] waneen] wennne ow 
Wl cavecehl cocvcc] peuccs ecce] coesee BL scenes 
(Panes Pee eer re Rawat waked 29,000] 1,000 
966 Oo 4,074 2.175 430 aa Peer 
grr Mee | epee Besos Becsea, Sosues: sere sin (pemman 
[40 [200 
[es 5,000) . 
seen tas coowes Fs 
7,000 1,000] ..cccel] coccce] ecocce } 17,000 
cecsee 5,000 000 eee 
Rbdael edSatCEE aonuiend, eebee 20,250 4,000 
apne peters. Dake viss..{] 9,000) "7,000 
| . = Bl nocecs| ocoesell os0es ace 
pies | see 1,000 
(Continued. See next page.) 
mate. O—Outside information. P—Partial year’s cut. S—Stocks 


18,434,081 


910,495 





244,386, 075 
Other Pine 
M. feet 
Cut Stk 
600 
SO 
1,000 
1,000 
17 
100 
4,200 
, "502 
1. 106} 
049 
2000 

toe 
6, Or 
sO 
155 
7,000) 1 
215 





8,200 


18, 608 





800 


unknown. 


12, 

















Oth. Soft Wd 
M. feet 
Cut Stk 
0 
” 
4 
00) 
150 
10 
500) 
OO 
§ 
4) 
867 
400 
bo 
] 
16,586! 7,78 
000 
2 OOO 


D—Declining 





1904 1905 
221,153,287} 232,0 
78, 804 

1s 

1 

99,2 
3, 088 
13 


925, 73) 
4,064 











24,676, 96 47,679,1 
Hardwoods Shingles, 
M. feet No. M 
Cut. | Stk Cut. | Stk. 
4, 01M 
1500 
mT 
8,000) 204 
! Tt) 20) 
00) 
200 
-| 20 
| 
2,527 $4 
34,500! 1, 800 
39,000 
6, 00) Gan 
rd) 
1 ue 
12 =00 1 ahd 
mn 
2 im) 
20,82 
10,000 
7,500 
2,282 
2 4x 
25, OM 
2 00 
1 


+New mill, §Not operated 
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California—Continued. 


Fir. | Spruce. Bag er || Redwood. | ot Pine. || Other Pine. aoe — dj} Hardwoods. || Shingles. 
M. feet. M. feet. feet. || M. teet. || M. feet. || M. feet M. fe || M. feet. |[ No. M. 
MILL OWNER. | Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 7 Cut. | ae: |] Cut. | Sa || Cut. | Stk. 
Montague—Edmonds, Hall & Horn................. oo | eee Bee | eee eee I RE, iD 
A. Wetzel Lumber 90 i] ] } 
Nevada City—M. L. |} 
Ockenden—A. W. Petrea 
Orleans—Orleans Bar Gold Mining Co. 
Paskenta—Tehama Lumber Co............-. eeeuwanes ate 
Pine Ridge—William McKenzie phebwevens cian hee 
Pinogrande—Eldorado Lumber Co...........+sseseeeeeeees Raia haracta Kiana 
Quinecy—Dorsch & Gausner. (M. Spring Garden)................ceceeeeee 
Red Bluff—Sierra Lumber Co. (M. Lyonsville and West Branch) 
Redding—Turtle Bay Lumber & Mill Co.......... 
Redwood City—Virginia Timber & Lumber C = 
Requa—Klamath Mill & Transp. Co. (Hdq. Crescent C ity). 
Riverside—Northern Redwood Lumber Co. (Hdq. Korbel) 
Sanhedrin—Frasier Lumber Co....... ‘ pains 
Sattloy——P.. Ei, TUrMePscs.ccvcccccccce a senihoaceeialainc eile 
Scotia—The Pacific L umber Rave tnt < Oana gan Sie Aiea hinreela wa isn Wen SS 
(Also had 18,000,000 shingles adk ditional cut on contract. ) | | 
Shaver—Fresno Flume & Irrigation Co. (Haq. Clovis)............. oa ida . i 5, dance chee 1,750} 500 
Shingletown—L. C. Reynolds ERA Pe Poe _ oF] | i eee 
Thatcher BMingie Co. ......ccc000.. pales aad Aeaaieiin ne 
Sierraville—H. O. Nichols...... sas Rie SKeks weenie Ae 
Sisson—Wood & Sheldon Lumber “Co. (M. tainbow). Re caren 
Sonora—Standard Lumber Co. (M. Confidence)... : 
Stirling City—The Diamond Match Co. (Hdq. Chico).. 
Susanville—Odett Bros. ........ was MUSES HERAT ON 5 aan 6 RENO SOK 
Tollhouse—Pine Ridge Lumber Co............... SE Poet 
Truckee—Scofield & Smith...............ecceecccves nackcemece nis 
- Truckee Lumber Co. (Includes also mountain pine).... 
ruolumne—West Side Lumber Co... saiemrbasisee@e eens 
Ukiah—Ukiah Redwood Lumber Co. (M. near Opps)... 
Upperlake—J. M. Wray & Son....... reece: 
(Succeeded M. B. Elliott.) (M. E 1k Mountain. ) 
Watsenville—White & DeHart Co. - sare ae | peers ye 
Weed—Weed Lumber Co. (Hdq. San Francisco)........ eieceiniecnnnae | | 
West Point—J. V. Woodcock & Bro.. eters $ oka pean ana hake seal 
West Port—Pollard Lumber Co... : a Se Sip tate an Bs Saves istarerecd | 
Whitmore—B. W. Atkimns......... iapkicia saeg: MNES | 
§$Yorkville—Hiatt Bros. ......... ne sea iaa dan waters aig necuholaindenl 4h:b asia 
Yreka—Lee & Martin. (M. Moffitt Creek)...... ieleinreantan pamrneeateap ie BE) sidan D nae 
Moifitt Creek Lumber Co arr : sinictakn ideale | 
Tetals 1905 
Totals 1904 
















easen j ee | 08 
20 
“ia 1,000) 











oes wee] 1,000) oh pane ae 
ones a ee 400 SE os hats ! 
aq thea t seanws 25 20)| 875 100); . 
54,000! 37,000 | i 








70) ‘ 
40,000) 10,000 











~ 
em 

















1,000) 100) | 
















22,114]| aT 
o7 


,097|| 6,357 40, 780) |256, 24,404) 10,368) | Bi xcs WIE i) 25.5 518 
27,412)| 20 964] 2° 680)" 6,121] 


3. 75,93 1577 
3) 40,347||224-791| 71.543|| 2.000! 689/| 6| ||673.406| 36.951 





5, 
| 65.483 197. 





IDAHO. 











| Fir. || Spruce. || Cedar. || Redwood. ee Pine. || Other Pine. ||Oth.Soft Wd|| Hardwoods. || Shingles. 
— eee ; | M. feet. || M. feet. || M. feet. || M. feet. || M. feet. || M. feet. im M. feet. || M. feet. || No. M. 
MILL OWNER Cut. | Stk. {| Cut. | Stk. || | Cut. | Stk. I ‘Cut. _| Stk. || Cut. | Stk. Ih Cut. | Stk. || Cut. | Stk 


| Cut. | Stk. || Cut. | Stk. || 
Arco—Mark Hurst .. : : 
Athol—Athol Lumber Co 
5. Gauilt.... 











Stipe.. : : 
s —Bonners Ferry Lumber Co. 
mn. S. Hubble (Portable mills) 
Cavendish—Wm Le Barron 
Chesley—O. B. Chesley aves nee ae ; | } : ere 
Clark Fork—J. G. Nz igel ‘ neues ibm : - nce | 25 SOU <asecail) vouvne | 50] ... 
Coeur d’Alene—Coeur d'Alene Lumber Co... ee ere 
B. R. Lewis Lumber Co 
Stack-Gibbs Lumber Co $ e r siralcnFas : 
Colburn—C,. D. Bennett : . Gee A iia KSA a areola ‘ : Sree Eee er Janina pies ee): G 
Colburn Lumber Co painenaeaer da wa a niakieie eA eiaat ated aoe | ee : ieee ME sislcncel) <ncon 
Cora—Levi & Sons.. : eu erate weeercel ‘ ar 100 a0 
Cottouwood—H. <A. Janes ‘ : ‘ ‘ Pree sed . so 
Culdesac—Valley Lumber Co. Decken aw syaia/ maida aie Snore . OAS} 958 
+Eldorado—Eldorado Lumber Co. (J. M. Shaw & Sons, P roprs ). 
Fairburn—Ed Feehan . ae Sanaa Saeueieuen accharnie gales 
Forest—Holce Bros. aa LS aati iarpatemed oie oe eae Saeeey aes een 
Gibbonville—M. . Friedorft (Ms. Nez Perces and Salmon River.)....| 50| 1 RES) Cae > ‘ 
Gre angeville—Ezra Monlux. (M. Craig Mountain)..............sccecccecceese| socces| sovcee EL ossseel seaces }] ssevee| cocece|] soceee 
Gre anite—Hanratty & Moderie. ; d crest ; Pee OTE 
Greer—J. W. Ramey 
Hailey—C. Board Ser ee 
Harrisburg—M. R. Rawson.. . ore Sark ; eee 
Harrison—Russell & Pugh....... ; ; ; esa wide Nace Cx MEL weieacall caaes IR Tee am | 
St. Joe Lumber Co., Limited wes ; Reyes Ramey (PONRRe | Bere ee rere aA | Breen. APTS | ieee 
Hauser—Citizens’ Saw Mill Co.. sates mae om 
Hope—Hope Lumber Co.. wens aie ee a veveeeee| 
Keuterville—John Hoene : ‘ erry ; Teer rr) | 
-J. B. Krieger . a paca : Detar eaws : meer cer see al ea +é 
Kippen—E. Eric kson . aeeaes saan ste ce 2 etraloatalach ia ak ou Simene ] 
-Fred Minert .. ue RE te OP tree re - a 
Kootenai Humbird Lumber Co. (Hdq. Sandpoint.).. . seals a atop sie ae ee eo 
Laclede—Laclede Lumber Co...............seeeeeee Fs anon SERRE Seren Sree F cena eal cease bee as.ueen eatin 
Lacrosse—Lost Lake Lumber Co...............se00 Beles. Se cisaweidbiok cameos siamo Peet ots ns | 160) ......]] 1,600 | | SS Tener! | ieee 
(Sawed for Stack-Gibbs Lumber Co., Spokane ) | | || | 
Lago—D, C. Morehead. Peden ta nleasie ses S oa Rene Bese WGRcore | aeerecc (are A eed | tere sesasal] <saces]scsecayt) ae 
Lake Creek—M. C. Me Mahon. (Hdq. Rockford, Wash. Sackiatlea lei classic 100 aNceiat ve Gaus rea oe is Re, ere rey Breen 400) ... 
Lewiston—Colby, Coryell & Howe Lumber Co., Ltd. CM. Culdesac) Pe gee even P med eee ae Pa eee Paar aie oes ail -atecackcare ; of seasenth ou 
Melrose—George S. Watson........... Sei auasiasicasassn rete ae | sarerinn Renee eel Rares ERASERS eemere | weneree! meee | eee oe 500| 
Murray—Henry McGuire (M. Pritchard Creek.) panan ; a 300 a0 ; 300 
Nora—Troy Lumber & Manufacturing Co one = ‘ soscsnecedl 1008) 300 4 000) 
Orofino—Gorman & Gorman... ‘ ; 5 
Payette—J. W. Prestel & Sons... 
Post Falls—Post Falls Lumber & Manufac turing ~ Co 
Ramsey—Washington Mill Co (Hdq. Spokane, Wash.) 
Rathdrum—R. Miller ...... ses 
RRCIMRNE TATE. cnccccccccsccccses 
St. Anthony—Fogg & Jacobs...... 
-Snake River Lumber Co....... , aaa as ee 
Sand Point—Humbird Lumber Co. (See also Kootenai.) 
Soda Springs—Horsley & Co...... ; rer rer ‘ 
Spencer—Spencer-Harwood Co., Limited... 
Springston—Springston Lumber Co.............. A sie pate 
Sweet—H. A. Pugh. (M. and lumber burned August 22.)... 
Troy—Big Bear Lumber Co., Limited. cael eiaee ea eta acatt ‘ 
-Dinsmore Saw Mill Co........... 
— Dry Creek Saw Mill Co.......... he 
- Farmers Mill & Lumber Co.... 
—The Wotermill Co. (R. F. D. 3). arate Pigeon 
Viola—E. L. Meeks. (M. Rock Cre COE EEE IT 
Weiser—Scheloske Manufacturing Co. (M. Council.). eaewous 
Winchester—-W. C. BIORStOn B BoMece ines cece vcssssscsccecviscecsccsosves 
—Lepwal Lumber Co., Esmisted.. ...ccecsscicccsccssccsccscces neae 
+Wrencoe—Frost-Cope Lumber Co. (Began sawing June 1 
I SUI ae dt Ask Mca Sia reel CARS 1S e SIRO deere a chia ROR 
Totals 1904 








eee! a 




















1, 000| ee 2,000 500 





























9 O% 
44 














545 2 22,186] ii, 605] l 5,26 59, 597|| 15,232] 12,7 00] ......|] 8,000] 3,005 
2.322! 3,800]| 12,204] 10, 640). | : 2s 2011 § 547] _54. 9261 | 2"199| ‘669 || 480] 20|| 28,682] 7,618 























MONTANA. 


Fir. || ~Spruce. Cedar. || Redwood. ||Sugar Pine. |j Other Pine. <= Soft Waj| Hastwoods. || Shingles. 
M. a M. feet. feet. || M. feet. || M. feet. M. feet. M. _— {| eet. || No. M. 


MILL OWNER. | Cut. | Stk. | Cut. | Stk. \] Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |] oe. g| ‘Stk. 1 Cut. | Stk. || out ; a. || Cut. | Stk. 
Bonner—Big Blackfoot Milling Co. | | | | | ; 
30zeman—Bozeman Lumber Co.........e+eseeeeeeeees 

Columbia Falls—Howell & Son... 

— Olson & Peterson.............- ‘ sles eae oa 
a A, OQ, WeelbOre cccccccces s/n ts ge-9s 0016, boo Staite bide oe ae 
Eureka—Bader Lumber Co.............++.- ares 
Hamilton—Anaconda Copper Mining Co................. F je eee 
Henderson—Donlan & Henderson ‘ een 
Heron—Elk Creek Shingle Co....... sabe re  . eee 
TEGTIBDOT—-TIOOPIIRT TATIBOE GOicccc cic ccccencecccsccsceccccesioesseevecienese 

— The Jessup Smith Milling Co. (Hdq. Montford).. ‘ e eae | 
peed I I ec cdwcdinesnaseccbdsdeennnecthaeecenbsesinwnsansnscme onceas 
— Northwestern Lumber Co....... cane ‘ Re eee 
— State Lumber Co. (BR. Fr. D. 1)...c.cccccccccccccccccccscccccvccccceccccccascs| soccce 
Kila—Enterprise Lumber Co. (M. Ss bbvessedd nar oninncens mS Rar 
Landusky—M. C. Dwight.......cccccccccccccccccccccccccccsccccccccccscencccescoes 
































(Continued. See next page.) 


Abbreviations: A—Aggregate correct, apportionment estimated. E—Estimate. O—Outside information. P—Partial year’s cut. S—Stocks unknown. D—Declining. +New mill. §Not operated 
“ 190 9—Closed out. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1905. 


Montana—Continued. 
| Fir. Spruce. | Cedar. Redwood. || Sugar Pine. | 
| M. feet. Me feet. || MM. feet. || M. feet. M. feet. 


MILL OWNER. | Cut. | Stk. || Cut. | Stk. |{ Cut. 





os — _ << Ms - - ' 
Lewistown—Bert Logan ........ ee : Se ere 
Montana Lumber Co. (Sawed by others) 1,000} | eee b scenes 
Lothrop—Western Lumber Co..........c..eseee0- utes ‘ 1,269] 1,443]] ...... + 
Montford—William J. Wallace. (R. F. . 1.) (M. : ie eee sl. 
Somers—John O’Brien Lumber C Sadige ais ion E} 15,000] 6,000 ‘ 
Whitefish—Whitefish Lumber Co.. 1,050] 735)| ...... | 
PON GD 605.0:4640.0:65sdseasecnainsccessnecions 44,369) 8,468 802] ...... 
SNE ME a's. wisnasisdaussddcaasscacacusdentseducnisswovaustensssdicreh sbadaans 78,046] 29,912 i SEE 
OREGON. 
Fir. | Cedar. 


Spruce. || 
M. feet. || M. feet. || 
Cut. | Stk. || Cut. | Stk. || Cut. | 
Acme—M. E. Saubert & Co............ . ae 1,800) 100| ..... | 4) 
BiMSIAW TAMBBCS Oecd cccsccccesicccces é ? ‘ ‘ eres er ph 60 asdall saben see 
Alsea—W. P. Taylor...... ae ekneneens . soe panei | 250 30 
So a a | errr reer rr ees ‘ = eshte salaws 
Ashland—Ashland Manufacturing Co. 
Astoria—Astoria ox, Co.. 
-Clatsop Mill Co.......... Sean 
Tongue Point Lumber Co... 
Bacona—Peter Hoffman 
Baker City—Bennett & Son.......... 
ee PE nabskennckevikenonese4saecs 
Oregon Lumber Cc. 
Service & Wright Lumber Co. (M 
Shockley & McMurren Lumber Co 
Stoddard Bros. Lumber Co......... 
Wisconsin-Oregon Lumber Co.. 
Bend-—Deschutes Lumber Co. (M. 
The Pilot Butte Development Co.... 
Blachty—Horton Bros. Lumber Co..... 
Pe ee 
Bonanza—J. D. Honnaker ........... 
Bridal Veil—Bridal 16,000} .| 
Brooks—Voget Bros. pada ‘s ere - . See scases 20) 
Burns—Burns Milling Co........ a seciaio bhenks $6sedSKLORECESREE Se bhibed omabied | 
Harney Valley Lumber Co.. 
Canby—James Adkins 
Canyon—O, Guernsey. (M. 
Canyonville—Dunbar & 
Se rr eee ee 
Cascade Locks—Wind River Lumber Co. 
Clatskanie—Clatskanie Lumber Co.... re 
SOON BA Gi ocscck ccc tncsscccecescnes 
West Oregon Lumber Co.............0.... wae wale 
‘oburg—The Booth-Kelly Lumber Co. (Hdq. Eugene) 
‘omstock—Stewart & De Launay. (M. Bear Creek.) 
‘oquille City—W. H. Albee......... angi ‘ 
‘orvallis—Corvallis Saw Mill Co.. 
‘ottage Grove—McKibben Bros 
A. D. Owens & Son...... ‘ 
Crawtfordsville—Calapooia 
Creswell—Petty Bros. scene 
Crow—Lewis M. Hoselton...... 
Dallas—W. W. Johnson Lumber Co.. 
Dayton—F. R. Wilson & Son. (M. McMinnville.) 
Detroit—Hoover Bros. . 


MILL OWNER. 





5,970 6,226] 1,963 | 





McEwen.) waanmbabdie LE 


5,128] .. 


| 1,000) 400}] 222222] 2200 
200} | a pee 10 
Co ...... 375 } 150 


| 100 





Vance Creek.) 





2,500 

ssiees eee 
nes | ee Wee 4() 
750 eee ieee 50) 

6,500 |. | 


10/| ... oe = 13 





s seal os 





W... Bs. SRA sc cccasnasce pa eaewneae 
Dexter—Parvin & Curzan Bros............. : 
Dorena—J. H. Chambers. (Hdq. Cottage Grove.).. 
Dufur—J,. F. Springer & Co........ j iad 
Elgin—J. H. Barnes & Son 
-E. W. Cowan.... ces 
-Cummings & Weaver..... 
-Elgin Lumber Co........... 
Fisher & Chandler.......... 
CRIBOE TIPOR. os cccccscsccacencsse eee 
Goodnough Merc. & Stock Co... 
Se ee ere 
Lake Superior Lumber Co.. 
-Wm. Long 
Cc. Rusch 
Scott Bros. ... : 
~ UO PUR BE iis icccscccccssccccs 
Klmira—Walters & Son Lumber Co.................. 
Estacada—Springwater Mill Co. (M. Morrow Sta.). 
jugene—M. S. Barker 
Booth-Kelly Lumber 
(See Coburg, Harrisburg, Saginaw, Spr 
Eugene Lumber Co 
Foster—Fred Wodtli .. 
PERCE ROOD TEGR,  cnisieceiccicccccesesss 
D. S. Wheeler & Son 
Gardiner—Gardiner Mill 
Garfield—Linn Bros. aes 
Glendale—The Glendale Lumber Co.......... 
Goble—H. C. Wyatt. (P. O. McMinnville, R. F. D. 2.) 
(Sold Dec. 26 to Goble Milling Co.) 
Grants Pass—M. A. Conger. (M. Merlin.)............ 
> DI SE ioiitebinhd Sad bh phe nda eheamenaakewk eres 
- Welter-Pracht & Schmidt Bros. (M. Wonder.). 
Greenville—Davies Bros. & Co. (M. Banks.).. 
Gresham—Frank Heiney ...........scesecsseees sae 
-A. C. Wihlon & Co. (M. 
Gurdane—A. Banks : 
Harrisburg—The Booth-Kelly Lumber Co....... 
(Hdq. Eugene.) (Not yet in 
ee eel eee 
- Hilgard Lumber Co. (M. Glover Siding.)....... 
Holbrook—Bloyd & Sigler. (R. F. D. 1.).......... cei 
Hood River—Oregon Lumber Co. (Hdq. Ogden, Utah.) 
Hubbard—A. J. Lais. (M. Needy.).............+:- a 
-J. S. Yoder. (M. Needy.)........... — 
Huntington—Oregon Commercial Co............ oes 
Independence—Independence Lumber Co............. si ieccpianipvecnies .E Ssecesl} sosceed os 
Inglis—Oregon Lumber Co. (Hdq. Ogden, Utah.) nie sha chacstets 9,5 Pere ie 
Jacksonville—Jackson Lumber Co................ ae: was ec } 
Jasper—C, L. Wallace.................. 
Jefferson—Jefferson Mill Co........ ioe 
Kerby—H. S. Woodcock. (M. Stoney Point.).. pstbes eaee 
Klamath Falls—C. S. & R. S. Moore . 
Lacomb—Charles E. Clark.............. 
La Grande—National Lumber Co.... 
Langlois—O. P. Haagensen ............. 
Leona—Leona Mills Lumber Co., Inc. 
Linnton—Clark & Wilson Lumber Co 
London—W. W. Shortridge. (M. Wallace.)...... 
Lost Valley—Lost Valley Land & Lumber Co.. yer 
EGER: SPIN HOB o occ ciei ie cisccccescisscawasccesoescions i cpnscuencencte 
Manning—Carstens Bros. & Hartley. a 2. @ 3... 
Marcola—Fischer Bros. (200 M cut by J. Brookmayer, Springfield, Ore.).. 
Marshfield—Dean Lumber Co..............0e00s Dee kGubennek abhuae seek aeines 
TROP EMM TIPO ness cncsccnscncinsccecissceens 
Medford—Iowa Box & Lumber Co................ 
Melrose—Ed W. Diller...........cccccccscesceee mae . acai ; 
Menominee—Menominee Lumber Co.................+.++ ccbnntensreene ska 
Mill City—Curtiss Lumber Co......... ces isin Snake ooo dee 
Millwood—Clark & Baker.............. 
Milton—Olinger Bros. 
Mist—Lane & Lindberg. (M. 
-Casper Libel 
- Leon Malcolm 
Mosier—George Chamberlain 
Mountaindale—Thompson Bros. 
Mt. Angel—William Mortenson. (M. near Marquam.).......... 
Mulino (P. 0.)—D. L. Trullinger. (M. Sta. Union Mills.)......... nal 
Myrtle Point—Myrtle Point Lumber Co...........ccccccccccucccccccececcccct 
PO: CNG EMRNN, SENN Ss snl opinw a ccidininsnicdanansioesguaedsasaaassdeceaawsdcadwans OAP| 
Needy—S. H. Kauffman. (P. O. Aurora, R. No. | 
NUCH NOMIC OP MUMNIE o osias scan ccess es codsssvcoanccosunscessenenesoonens 
- The Chas. K. Spaulding Logging Co. (M. also Salem.) 
NOPth HONG —Allen G GUNMOOI. «6. «0.0.5 <000csc0ccssecaccsccceesacccensccoucecds 


















































































(Continued, 


Abbreviations: O—Outside information. 


1905. 9—Closed out. 


A—Aggregate correct, apportionment estimated E—Estimate. 


M. feet. 


See next page. 
P—Partial year’s cut. 


Stk. || Cut. | Stk. || Cut. | Stk 


| Redwood. ||Sugar Pine. 
|| M. feet. M. feet. 


Stk. Cut. | Stk. || Cut. | Stk. 











500) ae: 
20,000 
‘outed Pa 
ae | SS (Pee Peer 
| | 
scaukh ere 
of 
112} 77 77 
750) 
veseeel obeeas 1,000 Boos 
| ee 
on! 
"lees amen - Pesan (pare: 
4) 
100 


116.854) 47,600 











S—Stocks unknown. 


M. feet. M. feet. 


Other Pine. ||Oth.Soft Wd|| Hardwoods. || Shingles 
| |} M.f No. M 


eet. {| 





Cut. | Stk Cut. | Stk. || Cut. | Stk. || Cut Stk 
300 
1 300 
7,612| 8,657|| 3,806) 4,328 
240) ) 250 10 ] 
15,000} 6,000)! 30,000! 12,000 
1,750} 1,225 700 489 | pear 
150,412) 54.523|| 45,506! 23,377 5,400 


7, 600| 1, 


| Other Pine. ||)Oth.Soft Wd|| Hardwoods, || Shingles. 
M. feet M. feet | feet. || No. M 
Cut, | Stk. || Cut. | Stk. Cut. | Stk. || Cut. | Stk. 
20 eee 40 
9,500) . PR mas aca | ; 
Laisa “eae 
39 77 
1,000 TI | 
380 
1,500 200 
3 ° . 6 
22,50); 10,000 
: 3,000 00 
3,500 1,500 
8,000 4,000 
7 114 
3,000 is 
2,000 1,000 ‘ 300 
75 150 
100 1,800 200 
4 8 
HK 1b 
250 200 
OM) 100 
4 t 
1,850 
11f 220) 
100 ° 
200 2.000 00 600 
13 25 
1.000 
15 0 
10 2u 
8,361; 4,426 
HD ma 
4,00) 1,20) 
15 ry 
200 1,259 
10 20 
15 0 
1,250 
ow Ail 
\] 
Lo 
750 
HOO 
1,500 
1: 
1,625 7 
4 2 221 
2,500 ~~) 
200 
1,000 
"NE Ga 2 ‘ 
1,000} 200 
“1/400 ¥s 
TD sip tiacns oveee 100 
11,665 
‘ ij| . 
1,71 
3 3 HOO 
100 
} 
| 4,000 
20 
6 
‘81 Same 
14, 608) 


D—Declining. +New mill. §Not operated 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1905. 


Oregon—Continued. 




















| Fir. \| Spruce. || Cedar. || Redwood. ||Sugar Pine. || Other Pine. ||Oth.Soft Wd|| Hardwoods. || Shingles. 
— id CM feet. |] M. feet. il M. feet. || M. feet. M. feet. M. feet. || . fe M. feet. || No. M 
MILL OWNER Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. [| Cut. | Stk. || Cut. | Stk. |[ Cut. | Stk. || Cc 
North Bend (continued)—North Bend Mills.... PR ILERE MERC eTe | 30,000) ...... CTAIE EEA rs ae : ee 
Simpson Lumber Co.. . : ce aguaahch oe scan sie acd ape PER Rt RE; Sens | EGG rio | CORRE IRG saaan (Pantera | eiidaa Mimeieaey | mama is 
Oakland—Cooper & Dake......cccccccccccccceveus ar Sahai OAS ‘450 "10 
Odessa—Klamath Lake Mill & Lumber Co. (Hdq. Klamath F Pr SRT tsecshasnR os eN Ss Cl eeeCE auch ll AS OR ChE eeaes dmokee coll Raakcal Gaaicath MEEcacseuctl act 
Cvegon. City —Arere Weeee.. CE. BL BD. Gopi sacescicesccccecwccicasecsevecesees 150 “LR | MSL 5 (agi RRS, 3 UE eieear | Drchieelet | ACR SC): eee ee nbimas | Rigas, argc linn | ccieteas Nenaapant | limes: 
Orient—Rich & Moll NG) CIID 4 ware wine ncciengahc marine nies LL eerie || Mears rrel ioireedeat) | eRe sptee, mre inrec | eae | eRe | NUMER OR | Data puta | IRRENIRG: SiMi cia | Linh aaa | [ea amet 








Paisley—Chewaucan Lumber Co..... PV re er ee rr eT ee er Te Seek DEGREE “palsies 14 7 
Varkersburg—Coquille Mill & Tug Co........ suena site matali accnearaay ea a 4,000). 

Pedee—Pedee Lumber Co. (P.O, Ps nan aceconawmaeen scene E tT) Rae, Rs, Dios nines leant: tee bees! pete Dues ‘Bement Jobe: | Reaesient: Papieieias | paeegines 

PR Crem: Ee MOE Co 65 caica ca tacecinens eisscodcnceknaadasbsicsacbesct’ Ci Be hae | ee eee | MO: Genes | caregia eames | canketiea cmnanegd Ages | cas ieee | lise: Rambeaases 
Philomath—Benton County Lumber Co.......... <s sca diniaiachiong ihe Warne 3,000 RS ee Eon ee EY nD ee aE ne ee ee TR ean ee cn es eae 

Pettebure—L. Ls. DGGPIGK occ ccssccsccsscces puceameveecans ae ? inane : , ee. | maar (Raine | gitar * Skies | eiiiniod (Rae - pea Wachee’ estat Samples: | Danii Otiiieues | icegen: eae 

Point Terrace—Charles R. David.....ccccccccecces i gras ee those ansaid aialses tals a OS Raa | EI aOR) | UUIRE ~ wiabie nes: "monet Eerprnr.  Seteeat Neetoan: : \geanteaia), eegemi | Penmaes Menceian, | Taeabeies 

Portland—O, J. Brown.. A ee rre GEASS) ees | a SORE AP Seka, Ce SOS: goacE, aaa. . hanes: loeien | Deen, Labia bona peia: J ceeeee 


sh} | 19,000 
Chambers Shingle Co 



































































ear Soe Rewbscbaeebin psneeeancatan i} 12,600 
PRGLON Ce WOESUGER: TAMBOR Oe i os veccn scsi ns rece vinewsisine ceceisvicecdnn conte SRNR seccces | 
Mant Side GAUN Oe Gi Nar CO, 5-065. cece iacs.sdesreasccssstsaccaconesnsisons MOD cracctalicantenalh cotecuel ves cocs li cneacek tasatee th Goseadl: oa came ites Seecd ees GATT Aine ed each weneolice statics eke 
Inman-Poulsen Lumber Co.. ee Saco are nace els ance sar wae ...-O8/131, 17 “s 
NE SIN EI rk gered cincarcen shoeing Aina Wie Nh SEGOS'S SWS ERie Satna ble bow eee bide VTE : Ow) foo 
Multnomah Lumber & Box Co.... eck SELES DENS paeslaieis-d vie sienna watiae 300 9,000 500 
North Pacific Lumber Co........... dame aon ehiees PN Aae eee ME Mics cal ieaseemab soecun tT coral iacrscotl vexhesall accu incascca meemunall von care ta renall ecmenal apwend  ccaoel sees cdtlcsaane 
Oregon Furniture & Manufacturing Co Snes e thckVatecvs Cet GRIN waccectl sesseel otseee | 
Oregon & Washington Lumber Co.. Ti dscactsllausana litsmeroaleccsecet seca aatacet hpecassiastene tl ichossul aetecel LiGeaccedwomecal took Sez 
Sen NN a dia Bsa 5 Ah xan bib Ws-0ics bw Ale Slaicibiw-aivien a «dou bemeish. wench seeneaet ML, EL crbwecd ceaaswtl <cwsarn 
aren cme NT I a da Siw wien nian te ma enien sa WAN SORT ERORANA ree e RT 6 OMIRCE RO CMABL « ocsus 50, 00) . mw 
Port Orford—A. Adolphsen. (M. EIK River.).. Sersiemag el) | 700) ‘ 
Promise—O, S. Wigglesworth........ : Madnuinene ues whe emaaas .. OAS 378 can 8 
Prosper—Carmen & Crites Lumber Co.............. Sceisevd asics E} 3,000) ...... -j| 1,000} 
Prosper Mill Co.... ee st Seas tuadineates ns Ceesennas errors i. ene GE eiecee 3,000! 
Rainier—Willard Case Lumber Co, (Hdq. St. Louis, Mo.)............00005 10,000 eS 
Columbia River Door Co ARR en tee Ree SS eee Sainidais 92 166 1,443 18 
H. ©. Howard. apieie Fale W dora simicrtisi Maid ciatalas ei aseie eon ers vara mielote gntaaisicrsce RE | EN 4o.cccall eeccend sceweetl ‘COOL saseeall sence! vaeccefll aoacesh! osaetel || vacece) Gciacasl] Gxbceal waeecal | ssaeec 
Rainier Mill & Lumber Co, (Sawed on contract by Nordby & Wil- | | 
son and H. ©. Howard 500,000 feet each.). Seer er Sonate Riel steee 6,000 Sell Deas eP SRR EaT Osnekel amesentd lsmesned weanus 
Wilson-Case Lumber Co..... ne ; MTT <a aancl HOsseens encaacl DiRawent eraakel nenkns 
Saginaw—The Booth-Kelly Lumber Co NT 42:ccnel assent) eaeaas) soebestl caeenel taneed 
st. Johns—George W. Cone Lumber Co 
ea RE IE Sic caccce ne cdnctceeneapuccvnneceecencc chee SOM vacecxl | sccncel cosoaall nachos 
Nelson-Wileox Lumber Co. (R. F GT wscaca} cocasahl connes 
'— Seappoose Lumber Co........... of] sceees 
Scholls—Groner & Rowell Co. : : ainoh , pecan , 600 OT yee: | eae 
seaside—Seaside Spruce Lumber Co....... neers ARG Met meme e cua eaay Miereaat) wage ee 9,000} 500}| ...... 
Sherwood—Conzelmann Bros. .. A pice Sia sapien alelpin isiaierosteepieeenials : 775 SOE) cxccasl anaes | 
Silverton—Brewer Bros, .............+:. SPP e ser cesnae ere ‘ boo Ee) Pants! | Sear aee 
Schiedler & Hartman (M. removed.).... Ad eienienaie Wieaae cone Seekh sis esies ecanentl wemeae 
+Skelley—Skelley Lumber Co a eee are oo, RE BERN | SA 
Springfield—The Boothn-Kelly Lumber Co. (Hdq. FEugene.).......... re Ow 1,000 
W. H. Russell & Co (M. Thurston. Ran to July 1)... : ae A See see sal aaeeee NT -seebas | 
Star—George Taylor & Sons. (M. Vaughns Spur.)... auc mnie Aree eS ole DOL. sicecel asuman 
Summerville—McKinnis Bros Pore eo Week esos eraiongcs Sd 5s] boa eOL AN EKSRLT +eenebh oheMeEth aevees 
Summerville Lumber Co. ROECOD A RDOEH EELS Me eN SoC eeareuees nrwetcass DUET Ssicewiectt siceunset reeeuce 
Sumpter—Sumpter Lumber Co. 6 (akiaaaiiees ASE: a) a 
The Dalles—Hansen & Thomsen. (M. Perc wat 00 OEY Satsacsiad <xvracers 
Tillamook—Yellow Fir Lumber Co. «M. Nestocten Sta., Spruce P. O.).E es MOOTED MOL sicintine 
Tualatin—George Saum (P. O. Sherwood, R. F. D. i.).... De scaseueees 200 MBH cccaacne ‘ 
‘Tumalo—Hightower-Smith Co : Seah a Had Mahe SOs ua he Av SCN OL ae meen al anaaes ny 
en NIN, Conn ink an Se avs cb asap sind shale inde aerin paca AR Cac RARER ONES T eROKONT Gecucatl sieeees 
Union—Evans & Potter ORE ee ee ae hicies Pekainaeep Sensual aichmantl Cecseeet asmeeth oxen ee 
Stover & Weaver Lumber Co......... aneaseens stats sae saree 
I. O.. BOOM ck cicxsas P RT Rarer a Re Wee Enireerenrs | Ariens irene: , MNpie nen 
Viento—Oregon Lumber Co. (Hdq. Ogden, Utah.)................. siege] Set, SORE) sanccal casecell vesanen 
Wallowa—O. S. Wigglesworth SRS SMR AIRARS SERRE ueRnaaeeRaeet  )  caeNET daisweel amwaiie iD gowigcaraal 
Wamie—Magill Bros : 5 cael “QL cewaecl asGnsell snsane 
Warren—Warren Lumber Co i ie senso R rere yee ree natn 1,000 
Waterloo—Ellis P. Hurst ia sada emeienan ues das tare Sass WA mONra a BAe orator ore Be) || EL Gaiseical aware 
Wendling—The Booth-Kelly Lumber Co. (Hdq. Eugene.)............ Meet FOND. ponrcehatasaatl dacauet womundtlian camel comcsetl samen tmanssa ll accent accel Gdled cal aseasclll oc cecal eatwoeMl ted dost wcwsiea 
Wildwood—Wildwood Lumber Co (Hdq. Cottage Grove.). ‘ pure ales 350 ei asncel sascned| cuimetl cera El Rebosel abcseall eseeeinl eeeeas tl 2400s) ebeenetl wiaens 
Wiillaminma—Jomm BHCC Ly occ sc cccscecccccascsece siacmaie Sates acanenaaine Lae 1.500 DEUEL ch bCKKE dandbedl nccidel MedasetEeesieced Ganesan lh oemaniell bese estt Oosn eel Keawee ll eagben 
Woodburn—Hertzier & Haskell Lumber Co... cc cccccccccsccscesccsccsccccccce| 2,200 300 Bre recess | errs ieee | meer e es rer ee | rere Erni | lewenwery teryecewe) | MET ons= 
Yankston—Brinn & Stanwood.. eee a dik Tbsa vein are aiatniargi sac Rtaiba'sta alergi bates OAS ne ROE 125 
EUR HENOOs: (EMME WOON 61k 6 cick dca ves psicnseesb pew iiaeeadassesaepaceas ree i OE wa SRSA DERE | OR Ras Oe | | ete eat m 
Totals 1905 ......... Pee eaeacinal cua Sete Gitta eae OET ho on whee ans ae 910,709) 60,443)| 58 111,576 | 7,594 S69 
Totals 1904. dik etree eS ne . re eT PER Ee CE TCO CONTE 669,273) 76,145)! 32,023 4,624 19,047 87,104 19,716 28 
{ 
i WASHINGTON. 
Fir. Spruce. Cedar. || Redwood. ||Sugar Pine. || Other Pine. ||Oth.Soft Wd|| Hardwoods. || Shingles. 
ae - . ee _M. feet. M. feet. M. teet. || M. feet. || M. feet. || M. feet. M. feet. M. feet. No. M. 
MILL OWNER. __ ” __| Cut, | Stk. -|| Cut. | Stk. || Cut. | Stk. [| Cut. | Stk. || Cut. | Stk. [| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
\berdeen—Aberdeen Lumber & Shingle Co 30,125] 2,265 912 CURE FR, ERATE | Ke BRE | Es Ni PORREE RRR eR | 45,785| 1,280 
EAGER BN ie vciainnscscccivwecnees a ace uasiale 21,300 A ee | a RRS | Se) ROO» EG BORK ae | ae | RN, cee pee 
Anderson & Middleton Lumber Co.... desman as seccecees 1,019 
— The Bryden & Leitch Lumber Co. : 


Deming Lumber & Shingle Co..... 












































Hart-Wood Lumber Co...... Seawnakeees : 
== MICHISGN TAM Der CO... oc vnc csssciccccic PP Ter 
North Aberdeen Shingle Co.. es RARE wale tina's aed ee 
OL Gh” SERS ee ere ee re Dcue wie aaeie ia nesareate 17, 019) - 
West & Slade Mill Co. ‘ ane ibaoace ami biacens anaes Pe ..| 60,000) 6,060 
Western. EXIMIDEP CO... cccsccaccscsinaisess ER Re 17,491) 269 
Wieson Bros. @ Co........04. stad aid rr enkin A} 30,000 
Acme—Anderson-Nelson Co. (Hdq. H. Scams a ucaILEn aalewien 
E. N. Canedy..... z Shek ktirh edib we erkein sale ain W-alece 
Addy—A. W. Anderson (Sta. Bluecreek)... 
De Mey nr Ooee i 
F. A. Springstead Lumber Co........ 


Amboy—Reid Bros. AD, Me eer 

\nacortes—Anacortes Lumber & Box 
Amacortes BRINGIC Co. ......66.cc. csc 
Berard Shingle Co 





Burke & McLean...... ; SPA rs Dawa 
J. H. Cavanaugh.... haste aiae anne . 
Lester W. David Co (Hdq. Seattle). 


Fidalgo Island Shingle Co...... aici sareces 
\natone—Blue Mountain Lbr. & Mfe. 
(M. also Cloverland.) 
\rden—Thompson-Spencer Company 
Arlington—American Red Cedar Shingle 
ATEMStOR: LUMPS CO...0.0ccccseveccs se 
Arlington Shingle Co............. cancer 
Brown & Kunze Co., Incorporated. 
Lake Riley Lumber Co 
Lincoln Shingle Co.... 
WER (Cr GON cos cbcecasaccssuccceocnveene 
Ashford—A. Alex. Mesler & Son. ; é ‘ 

Asotin—Blue Mountain Lbr. & Mfg. Co. (See also Anatone).............. 7 

Avon—John W. Hall eppbaceiers | 
Baker—Baker River Lumber 
Ballard—Acme Shingle 
Ballard Lumber Co. 
3Zallard Manufacturir 
Napoleon Campbell 
Cochran & Zook.. 
- Eureka Shingle Co. 
-MeVay & Bolcom 
(Hdq. 
ane EE UNE RDS 6c ccwincnes oscwanchincoswdnssacnen 
Mullen Shingle Co 
C. H. Nichots Lumber 
Phoenix Shingle Co 
Salmon Bay Shingle Mill Co 
Seattle Cedar Lumber Manufacturing Co. (Hdq 
-Sobey Manufacturing Co. (See also Getchell & 
Stimson Mill Co. (See also Bryant) 
SORT SONI SOD onipcicciccccccdeuenvececbetdoccccenceces 
Barneston—Kent Lumber Co... 
(Planing mill burned Sept. 

jay View—J. C. Stitt.............. 
Belfast—Belfast Manufacturing Co. 
Butler Bros. (P. O. Bow) 
Es nea ee Saleh ha nbn nda keds ese bemetinsscians 
Bellingham—Active Lumber & Shingle Co. 
Alaska Shingle Co. (M. at Deming) 











30. 





one started 








8,000] .... 
28,000) 


‘Continued. See next page.) 
Abbreviations; A—Aggregate correct, apportionment. estimated, E—Estimate. OTL 8 Clana uk P—Partial year’s cut, S—Stocks unknown. D—Declining. +New mill. §Not operated 
, , esed out, 
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Woods—1905. 





i 
> 


”) 


(Ww) 


ed 


wv 


~ Bellingham 


Washington—Continued. 


Fir. || Spruce. 
M. feet. M. feet. || 
~ MILL OWNER. | Cut, | Stk. Cut. | Stk. |} Cut. | 

(continued)—Bellingham “Bay ~ Improvement Co.. 58,934) 6,104 7 

- Boleom-Vanderhoof Co. (M. at Sumas)................ 

(Hdq. H. C. Boleom Lumber Co., 
-D. H. DeCan...... een 

GOOGEE TRPOR, cccvccsiesccccccassssescese 

-Hagler & Siegel. (M. L aurel. a aa ae 

-Hampton Shingle Co. (M. Hampton.) ih lai 

- Hastings Shingle Manufacturing Co. (M. 

Homestead Shingle Co. (Sta. Van Wyck.) 

Hughey Shingle Co. (M. Silver Beach.).... 

N. Jerns. (M. at Lake Whatcom). 

Lake Shingle Co. (M. at Silver Be 

- Larson Lumber 

Manley & Sons. 
— Miller Bros. 
— Minnie Shingle Co. (R. 

-Model Mill. (Thiessen & Co., 
— Morrison Mill Co. (M. 
er a TL sunk ducks e1assbadeactahenld depansianksbne sean tedSnneecnas 

W. L. & Alex Noon. (Sta. Van Wyck.)... 

— Northwood Cedar Co. (M. Northwood.).. 

-Pancoast Shingle Co. (M. Wahl.).... 
—- Petlott & DORMS. 2 ccccccscccscscccccess : 

- Puget Sound Mill & Timber (Haq. 
—Siemons Lumber Co 

-Silver Beach Shingle Co. (M. at Lake 

Standard Mfg. Co. (See Lawrence and 

- Union Manufacturing Co. ‘> Laurel. ) 

- Upright Shingle Co. (M. at Lake 
— Valley Shingle Co. (M. Ferndale.) 

- Washington Shingle Co....... 

- Whatcom Falls Mill Co.. 

KE. K. Wood Lumber Co. 
Lake—Clear Lake 2 
Lumber Co. (Hdq. Sez * 
LGismarck—Bismarck Mill Co. (Hdgq. 
Llaine—Climax Shingle Co. (M. near 

Eclipse Shingle 

Erie Mill Company... 

Hine & Fiime......000.; 
hordeaux—Mumby Lumber - Shingle 
Lothell—Bryant Lumber & Shingle Co 

Co-Operative Shingle Co 
isow—Allen-Roray Co........... 

WMO TIO Siac 0s 00400sessnescscesican 
Bremerton—Port Orchard Lumber & Te — 
ryant—Cross & Larson ‘ x eaenemeie , .Os 
aa ee Oe ee seinean rasgawes error sna 
— Stimson Mill Co. (Hdq. 
lsuckley—McNeely & Fettig............ 

Page Lumber Co. (M 

Swope Mill 

Valley Mill Co. 

sucoda—Mutual 














Seattle.) 






















sach). 





SOS) cscews 6,220 


“p TOPS. Qe Bw es Sew nk60s.cae seas 6neasece] 6oeneel coecacls secane) 600600ll Scasest < 
Ferndale. 


also 











Seattle) 17.000 
4,000 


Whatcom).. 
Rome)... 








(casas an 


ee 14,500 
15,000 ’ oe 


40,000 





0401 7.060 
12,329) 1,370 


sees “1,893 
Foster 
Custer) 














».| 11,000 
panel scans | RMMOE bcoccs 100 


cosas ee | rere SS 
I Lumber 8,000 
burlington—Burlington 
Camano—Camano Land & 
( 

‘ 

‘ 

‘ 








(Building saw 
‘amden—Camden Mill 
‘astle Rock—The Metcalf 
‘atheart—Advance Shingle 
‘edarhome—t sedarhome 
Crescent Lumber Co...........ce.0... 
«‘enter—Tarboo Shingle Co. (M. 
Centralia—M. L. 
Centralia Shingle 


Shingle Co. 


Lumber C 


a an) 





q 4,000 “1.000 neh 


Mills. (M. also Che halis.). 


i 


} 1 j 699 








1.000 


[| Cedar. 
M. feet. 


Stk. 


M. 
Cut. 





Redwood. — 


feet. 
Stk. 





| Sugar Pine. 





Chehalis 
Kagie 


Eastern 


Lincoln Creek Lumber 
The H. H. 


EK. lL. 
William 
Salzer V 


Chehalis—H. J. 
Chewelah—E 


Cc. E. 


Christopher—Merideth Lumber 
Clayion—Beard & Olson, 
- Holiand-Horr Mill Co. 


Clearbrook 
Cle-Elum 
Cleveiand 
Clipper- 


Mill 


Palmer.. 


-F. C. 
-A. Hironimous ... 
Clipper 
- Loeb-Cutter 


River Lumber Co. 
Co. (Buck, 
Railway & 


Lumber Co.... 


Martin Lumber 
Parks 
alley Lumber Co 
Miller Lumber Co...... 
*kemeyer Bros. .......... 
eet ree 

Co. 
(Sawed for 
(Hdq. 
-Clearbrook Lumber 
WeeStCOtt.....2cccc00 








Shingle Co. 
Mill Co. (Haq. 
EMIBOE TOO. osccccccescece 


Springer & 








(Haq. 


Mays.). 


‘Kent, Wash.) 
Holland-Horr 


Mill Co.). 





PRED Diucdsesicncstienskaawac 

















10, 000 


19,250 
100 
100 

1,50) 
OO 








soenes 1,000 : 2 


Oe 80 220 


‘olby—Kitsap 






























Solville —George Wisner 
‘osmopolis—Grays Harbor 
reston—Peasley & Sons.............. 
Curlew—John H. Gallagher & Co. 
Custer—Brown & Johnston....... 
Wooldridge Mill Co........ 
Darrington—Sauk Lumber C 
Davenport—Hutton & Rae................ 
Dayton—W. C. Woodward....... 
Deer Park—Standard Lumber Co 
Deming—H. O. Canedy. (M. at 
~ SIRE SIN HOD a e:cb.scciccecesescscicee 
Doty—Doty Lumber & Shingle 
i—Luedinghaus Bros. (M. burned 
A. Onn Co. (Two mills Dryad.)........... 
Kat mville —Mashell Shingle Co..... 
Kkdgecomb—Edgecomb Mill 
Hill-Wilson Shingle Co. 
DE ai ica bese ee eAeRRaneakel whee Nese ceaweumacsewaseeeed 
Ic<dmonds—Brady Shingle 
Edmonds Shingle C 
Keystone Mill Co... 
Mowatt Mill Co. 
G. H. Mowatt 
A. C. Sorenson. 
Standard Mill 
Western Shingle 
Khrlich—Sumner Lake Milling 
(Mill sold to Parker-Bell 
klk—Consolidated Lumber 
I:llensburg—Ellensburg Lumber 
Ilma—Green Cedar Shingle Co. 
Smith Shingle 
ance Lumber ° 
White Star Lumber Co. 
Enumclaw—Smith-Welte Shingle 
— White River Lumber Co. 
Everett—C. A. Blackman & Co........cscssccscces 
Carlson Bros. Co. (M. burned September " 
OI CE Wi ccncccnccsanccses cccacewaseseer 
- Clark-Nickerson Lumber Co... 
-Eclipse Mill Co 
— Ferry-Baker Lumber 
- Lindgren-Swanson Co. 
te Eo shea oa kactbnswieedaceksaebvansuaiaus 





( 
Colfax—Potlatch Lumber Co 
‘ 

( Commerce cial 
‘ 


° ies 

































Lumber Co. and closed 





2,000) 700) 
21,600 











— The Mitchell Lumber Co 
— QO, x. Mil 

— Robinson Manufacturing Co. 
— RE TE Biicscccescscee 
— Seaside Shingle Mill 
- Weyerhaeuser Timber Co. 
Everson—J. Erb 

~ Forest Grove Shingle Co 
-Porter & Shaw.........«. ee 
— Strandell Lumber Co..... 
Fall City—McCann & Nelson. 
ferndale—Clarkson Mill Co... 
— Ferndal 
— Nooksack River Mill Co...... 
- Selkirk Cedar C 
Florence—Florence Shingle C< 







































(Continued. 








Cut. | Stk. || Cut. 








300 


1,000 
2,000 


140 
2,000 


105 


400 


1 





10,760) . 
| 700 





1,050 


\| Other Pine. 
M. feet. M. fee 
| Stk. 


j)Oth. Soft Wdj| Hardwoods. 
a M. feet. | M. feet. 
Cut. | Stk. || Cut. | Stk. 














-|| 15,000) 





1.500 200) 





|} 10,250 








Shingles. 
No. M, 
Cut. | Stk. 


35,000 


3,000 


10, 000! 
8, 000) 


| 10,000 
) 75,000 





14,000) 
5,000] ...... 

| 2 > , 000) 300 
96, 300) 





|| 29,984! ...... 
1} 1,700] 800 
500 


19, 445 


15,000 


40, 300) 
13,000 
20, 000 


20,000 1,500 


$4,524 


14,413 


4 OOO 





400 
10) 
20,300 


Tw) 
26,700 


5, 200 


DW 








60, 500 1,000 


S00 


14,000 


20,000 


1,0) 
8,000 


AM) 
1,800 





941 


"1,604 





6. 800! 
30, 000 
41,091 
33,000 





45,549 
160,474 


seees $0,600) 
14,000) 


40,000 
16, 800 

6,000 
36,000 
13,000 
10,300 





4,000 


See aont page.) 
Abbreviations: 


A—Agegregate correct, 


apportionment estimated. 


E—Estimate, 


O—Outside information. 


P—Partial year’s cut. 


S—Stocks unknown. 


1905. 


D—Declining. +New mill, 


§Not operated 


9—~Closed out. 


wee 
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Washington—Continued. 



































































































| Fir. || Spruce. || Cedar. Redwood. ||Sugar Pine. || Other Pine. |;Oth. Soft Wd|; Hardwoods. Shingles 
| M. feet. || M. feet. |] M. feet M. feet. | M. feet. M. feet. M. feet. M. feet. No. M 
MILL OWNER. | Cut. | Stk. || Cut. | Stk. |] Cut. | Stk. || Cut. | Stk. || Cut. | Stk Cut Stk. || Cut. | Stk. Cut Stk. Cut. | Stk 

Florence reg cou John Hals . Ay Pe ee ana ‘i a PUM cissscsl suceaelt cesar abvaeel) oseciee | socsee | Se | ccccce]] esccce| sovcee|] covece| eoveee 5 25,000 
Manley ar Chure! ‘ = eae ae) shocieah sivmmee tL Seices6 swenieg | -| <i | | 22,000 

Fortson—Fortson Shingle COL. cc 20:0 tseeees Ro  EeSeree repo: | arene, meer: | geeeree | +I 18,500 
McCaughey Mill Co. (M. at McCaugheys Spur.) : ee ae ; BE, CORE, » Re | 

Frances—Fern Creek Lumber Co. (P. M. and stock burned August 18.)...| 4,000) ......)) . a ---{1 2,000 50) | Ee es Keperes sik ‘ace 

Kravel—Blanchard Shingle Co... meats ne a. eee EER eed| | paneer se becsistece & i aa Recs URE REPER | RET | Dyas | (aeato * aveleat eicea weeeee]| 80,000 

fruitland—M. 8S. Little ae ee ; semael og REET AL, Kesepel Sechawll vapesal xckeselh <eeneth smears SPOT Asean steitrent) teamest seaneall ebeate 

Gate—Gate City Lumber Co..... ik, watene cman sie . : ‘ -P| 2,421) 686) a 500} o4 ; 

Getchell—E. Eggert . gaciae ss agantorins Re eel Cee eee 1,600 

- Sobey Manuta ‘turing Co RP ANG Pe Pom mares! (EME! | | geeurcre Mae wT | LESNAR ried ae | ; x a! Ce eee ; 5 a 30,000) 1,000 

- Springfield Shingle Co (M. Lake Cassidy.) + ; ee o] esses] os 7 | (neers Meirareeren | UP ptomeget Damir aE Seidel cok teeth ean : ne asin ae tl aleewiels at | 20,000 Zou 

Globe—Globe Lumber Co..... : eh aha a seccwsecsee|| GROG D,ae0rh. Ps Sere rere ey | ee Ps er (eres foe . ‘i ‘ 

Gold Bar—Gold Bar Lumber Co...............0065 Le PRT ere ceacie| ROFOUO) ccccachl 2000 ...3.01 2,000 Bi | epee ieee aes | iene see ER EA | Gren Seen cin 14,000 

(Estimate. Office and records burned. ‘August 28.) | | 

Goldendale—W. R. Fox (Sold mill in April to O. M. Thompson.) scat cimeh Cie , F araiaie Z iat ee ve eee! | Sareea 
Wells Gilbert .. ‘ a aoe rae an ne See RR eae : owen Sarde, ae MESSE) Berra lip wakiaeee 1,500 | EE (SE : 
Goidendale Lumbei & Mfg. Co (Burned July 30. Will rebuild.) pba sana ; pana a ‘ : ae . br gee | eee 300 
Cc, J. Woods...... ; ; Jo6 se xaeds reese (| Meee | ae Ene | : een ee sareeiels : 0 

Goshen—Desnoyer Shingle Co , ar . a ee | 6, 000 

Grand Mound—M. L. Boyer...... . : seeee, 2,000 Ww) : area : ie darceess ; seas a heed Sans : 

Granite Falls—Chappell Shing le Co ; ; oO; Pas ea . Rt eee, ee oe ‘ A Pes | mereecte : 17,500 
Iewald Bros - : : 5 ae ; sal O<ea¥elh saneeek waenes | ae seine ‘ sie See 19,500 Wy 
Robe-Menzel Lumber Co : OAS] 6,000/ .... WU a 5M aoe : , pias : 
Sobey Manufacturing (o (Hdg. Ballard.) ere “| ool ar ney | ‘ ‘. f sae oe ‘ 75,000 S40) 
J. Swarts ....... : ; LOE lapadenl aveeneth anes a = oar ee | eee Seana 12,000 

(iray—De hibom Lumber Co ; Ree etre Ae ee Pe | Seed eee é saioace ‘ || 1,aoo 1WU)) . be i 

Green Lake—Green Lake Mill Co sermaias see ‘ cscccescceM GUNN BGO) wcvcceh ccvceal} cannes) cavecol) sccsies) comeved) snsase a i ates 

Hadlock—Washington Mill Co ; 6s CE EE ccecsult LiGCEP sacecall, SpeRO) oc ccacll seccee) saictes EESRA | ae ecewel) © GOO) acicnms 

Hamilton—Hightower Lumber Co (M. at Highto »wer Spur.)... voncel Soe 300) | P 

Hartford—Big Three Shingle or _ is oan ea een eels aeeeenh Sacaes | Sa rh) . ona as * ere 15,000 
Hartford Shingle Co. (M. at Johnson Spur ) A Sewell «cincmel came errr ee Al ee er SAS | Seer : ‘ : 7 -|| 14,600 Gon 
Lochsloy Shingle Co . . . oe dis.seicines | irae enka ae Rt | eae ee ‘ -|| 10,387 880) 
Rucker Bros. . . a ; a NE) cARAE eco neat Diaeaaall Gaeoue | 1000 

Harvey—H. Smith & Co . : eee : O 30 ”) 

Hazei—Hazel Lumber Co > z r ee er RE oscicie) ones 0,000 

Hobart—Maple Valley Lumber Co . aineoneaeatate 6,000) 250 

Hoquiam—Grays Harbor Lumber Co --++-| 26,000) 3,000] | 
Hoquiam Lumber & Shingle Co ; ere ee ere ercece|| sosesel secees 
National Lumber & Box Co.. ‘ aeere piaeiaae --| 11,126] 1,710)] 5,034] 1,222)| leh esac 
Northwestern Lumber Co : . ores ais : -| 18,000} 3,000|| 20,000; 4,000 a0 10) 

Potson Shingle Co E fc SdaelW: seihin Pinar ota gee ao AeA ce RRTR ooapoac Re) iptebcnwre ‘ | 
Ix. K. Wood Lumber Co. (Hdq. San Francisco.).. nate 15,000 | Pi cemeees 

Ilwaco—Ilwaco Mill & Lumber Co ’ pS 200) | | ean) 200 100 

Index—Big Falls Lumber Co.. ee oes ‘ 1) | ieee | 
Smith Lumber Co.... ? ieistabiare otainieaia sie apes ear as ae f eadane hl asiencen | -| a 

Inglewood—Lake Sammanish Shingle Co. (M Sammanish Bis crisa. oti wie-3S ga deledl Swalee niles caiaaklt acs anit .6s ween | 7,000 

Issaquah—High Point Mill Co. (M. High Point Pies 1,140 
Issaquah Mill Co ‘ we Siok i ewe | Batre Roane 
RA re NE OUI os aisha vines oxmavaleinanits sina necatatasesinnbeccecse ee LEME) cwexce 60 | MO Sk TE .xocss b aiveatentths 15 15 

Kalama—Columbia Lumber On cscccccescccccrccvescecesossescscccrcccsccccee GE 8,000) ...... ii « hl] Reach esincecd evecsall wewscell aecen 
Spencer Creek Lumber Co....... heen eee | Rem i. 1,000 ME a scces is aeSa RTs MAC SE INET SoC GoseRe hl uate CAR aa cusont cise ste 

Kangley—Kanaskat Lumber & Shingle Co. (Hdq PACOIMA) nc sans oocsesecE] woconsd doe ons | ri} ee ere | UR eae, ESE, | Ube! emrpet en 

Kapowsin—Kapowsin Lumber Co. (Hdq. Foster Lumber Co., i 62,3801) .....5 [caw ech Sessa 164 edenle can Daall balanced aaasiee heaernee 
Young & Johnsons Lumber Co., Incorporated.... | seccces} covcce] coccce iz ieee Pik see | 

(52,957,000 shingles included in Young Lumber Co., Tacoma, hdq.) | | \| | | 

Kelso—Cowlitz Valley Lumber Co.... a pintatbYacd bike miscsiiaieeee ara kere OP as | MEE | | d er re 3 R eo . . : as ; ‘ Sal seas sais ‘ 
Metcalf Shingle Co. (Hdq ‘Tacoma. ). : Seasaent ; POSE es (Mee! pene | anaes Licicens Sd : ; , - sie ne en tren ae 

MOMMOTS—JGNN BICMASter BRINGIG CO... cc ce ccecccceccencincassccscccsdsncecsces f adasien ERASE) | CASARAE Greets | ene erretryes | (reer errr | sere Rename | leecre a A eres caiedeel wesceat) Mn 

Kent—Allen Shingle Co ee A Pa mes asain | Ne Pee) A Pace ivanieth 24,000 
(P. 0.) Calhoun-Kraus Mill Co. (Sta. Covington.) SOME ces ccbl! witacall cntcsiee tht sa iac'e BRU re | SA rnecsl (Meron | pen enen (teers: | UPR A: | Pi ene hall assisencebh wee al los 
Covington Lumber Co.. STEM OT ee! fT RN ees - Raa) es | SPA NOEL: ORSAY a tasty ‘ ae OS raha .|| 4,000) . 

Kingston—Badger Mill Co 11,057) 

é D. Britton Shingle Co “= Rareicainiets = 15,000] 1,500]) ......] .cccce | 

Bitmanc—ieemee mommies Co. (ida. EH. C: BHoleoms Bier; (0., BORO.) cccccnd cece cell ssccak ccccisc¥l caciecel scvccchl savcccl cececall oc-c0ce} cocccclf eavacel corvcel] secoced-scvece 

Knappton—Columbia Mills. * = Sass eines wales Ay eee | Maree (Beer | GSeror es Beri eee | eee Mees | marr ae aerate | Axe eerene: Re | Terres 

Kosmos—Charles Hopkinson ‘ cee Sion Sinai vison boa SE EE oa SAnal aascleee ticks as akl onaiaces 17 sane |i Sw eocatl Gaeake Rica oath aime sal canlecee eh catde 

Pa Re, MINUNE Ss 6 sin ccc 0a eens eden se ceebin cc eescaneedneDaeKsestenSOCCCATMNE GREEN SOcKCCEE 6046068 cooneell vec sacs L chtRenhh aeheetl ea meneih on saoal ttsnastl castae eh aeendl eee beep smelt ensieed: saaewat | emcdas 
-Thomas Wilson bschcse iE ecvacel asseral> Srsevep aeseak tl whsarel lee seReEP Maewesd wemese tl eaesiaed <peneell cases 

Lacey—Mineral Lake Mill. r so. PP EE CCT EET! ETT LRM | SNE, BPE | PPE | 
(See Young Lumber Co. Tacoma, hdq. Cut | 
Thomas N. Russell ‘. cae me : e.Mohaiarb ae broe ha ale eee Amibamve atl saient TERR ARS) | Erase! gree | GRnraan pce vone | Merrerar| erry ees | ear acs (Grraererry | (eNMre arts LaPeer | learn’ irae eeu | resem eseee]] 10,200 700 
H. G. Richardson... Sevens Bi ance SEARO ern eee RAS = = RE ERE TEE | CREE eee | MOE RS SRR | BTU eR. | nee .- {| 42,604] . 

- Union Lumber C ompany SUE EINE ts os pasa, an Ggiaca alien RE oa SIRE) ED Lara Ste siccsleae wlgie each MARS GREE Muvc coll Gaterkall ocatbeel as ee stat casdcak said oedbexd locwak | } 

Li NE NUOOOD TANNER CG ioain. oink cece ci cccciccncesccecessccouecenccd, EEN ELAMED ocscead conceal cosces Piel a tieiakl nteasel sandcou ie oases 

Lakeside—J. C. Wallace............ SaenaeNes ae ginelens hannah SHAda Ae Cee eae SS0GUal aeeeeall chosen seasealh wsisaais 300 NOEL ohaeeal. wanes 

Lawrence—Lawrence Shingle Co. (M. also Mc Kees.) SSte'b05d o KAN SMRe RE ba SK ET Sales Ral amie sinEl| Weiceeed aaivnmelly v2dass D psisadiel Sasanedl Asesien (Be | eases eam: ne eae 
Standard Manufacturing Co. (Hdq. Bellingham.)............ | cil-csk weak Gevaiked vs sicnin 

<CRVEDWOTUN—LOMP-LOAVIS TAMRDEP CO... c.cccscccccccectsscocecccscsesinssecceses eae 14,500) 10,000 oe 
ebam—Chandler Bros -OAS| Ao rs | CAs Wrarees, | Berra, mere 735) BOGE acanine 





-OAS 





zewisville—R. Watson & Son.... 
,ittell—Chehalis Lumber Co. 
Wisconsin Lumber Co............-. 
Little Falls—Still Water Lumber Co Nighaweseenes 
Littico. Hock—Alion G Bom BE CO. oiccccccccacacccccccncsce 
EK. A. Baldwin. (Sold mill to A. De a? 
Deming Shingle Co. Gane. ential shee 
TAU TEIN Ce ncn ccee cs ct esis cnssiccescsas 
ochsloy—Sullivan Bros, ............. 


I 

l : : 
Lester—Morgan Lumber Co.... 
I 

I 














| 18, 56} 1,000 









I slg paeamale 

nee RI a whgids bro. sinner kip e alein(s/ OK ma A/w aa nih Aetna al Nela kiss se REE SSRSSAL ROSSRNEN SCIGSEME SmGReEE -scwecll oxcadetl ccacant se oceabl-weeawel ccaecctl cess i 12,000) 
loon Lake—Holland-Horr Mill Co (Hdq. Spokane Sanaa eninemn \ eee 
Lowell—Silver Lake Lumber & Shingle Co. 


(Hdq. H. C. Bolcom Lumber Co., Seattle.) 
Lyle—Lyle Lumber & Manufacturing Co............. . pia 
Lyman—Hitchcock-Kelley — & Lumber 
-Minkler & Vanderford. wie 
Lynden—Bertram Shingle (ee 
-Lynden Mill & Light Co. 
Roo & Van Leeuwen...... 
McCormick—H. M. McCormick ‘Lumber ; ‘i | eee eee | one Ferats | eae a. 
MCIntOsn——A. Fi POLE ss veo ccs ciccsccsss , 500) 00} | | 500) f AI RTGS | AE! en aia 
MeMurray—Atlas Lumber & "Shingle Company. F | | 
- Bass Lumber Co. (M. at Days Spur.) 
3oleom-Bartlett Mill Co. (Hdq. H. C. Bolecom 
-Coombs Lumber Co...... awe - simian L} ccescst Satdccsa Pee | eee mane GS A (PEN 
James McCulloch ...... re cma a ee ee : oe ah canna Eh watenien Cees PRPeeL| | irene (pee mee! «ane AWeRy te 
Maltby—Gray Lumber Co... re f ] | | 
Mapie Falls—Campbell Slough ‘Shingle Co. a 
Caulkins & Gerdrum ; ‘xs 


iwakient wkiaae cessed] cccces] seccee | 12,000) 2,000 
eekotal dence Seibel Coasestiwscace| cxaceientl MMMM ache 
exces dbiveecs 16, 832 500 
De tog | 17,345] 600 












Lumber Co., 














Maple Falls Shingle Co....... a SON rh ee NRO Rar: LO ec ann | | MEU | SCS Ce it DREN | asec Pete dee | nie (eamaunet | | peeceiae Me gaa | Vea 
- Warnick Mill Co. (M. at Warnic ok.) 
Maple Valley—Smith & Christman................. 







(M. at Sherwood Hdq. H. C. Boleom Lumber Co., 
Marcus (Sta.)—Enterprise Lumber Co. (P. O. Godfrey.) 
Marietta—McMillan & Fowler : 

- Marietta Shingle Co............ 
Marysville—Barlow Shingle Co.. 
Bs, Msp accaccecseceencesese 
- Dexter Mill 
Eby Mill Co 
Harrington Shingle Co 
-~John A. Henneay............. 
- Kruse Bros. & Robert 
- Marysville Shingle Co.. 












16,200 























-Smith Manufacturing Co. yee | 45, 000) 500 
-Summit Mill Co. (M. at Summit Spur.).. | 10, 750} 750 
Meskill—J. R. Cain Lumber Co............. 
Mica—Siverson Bros. .............: : 
Midland—Howell- Hill Shingle Co.. Al 750 
(Hdq. Hill L umber Tacoma.) \] 
- Midland aaa Co. (Hdq. Hill L umber is MR oc ckdccccacsl adeecsl oamace | 200 
ee eS, Rr ee ee Een ere! Dae | an, ee ek eee Tee en ae Pee la | ee Pee ee eee Pee: 
Milldale—J. H. Parker.............. Siitantee ian | 30,000) 
Milltown—Hatch-Bonser Mill 15,000] ...... 
= | eee pe wee eee eet coe eee i| ee 30,000) 1,000 
- Puget Shingle & SEES ORY SSO URNS HSIN ed MAILED ee Ie Bn Vere, Te cae | ania te | }} eRe pe) RUS PS RN, |g 
Moab—Newman Lake Lumber Co.......... 7 | | | aes 
Monohan—Allen & Nelson Mill Co............ ae 
io sc aint nckae Hen datenineee Kine nsieciss. bekanudecks GuNkawanon 30,000 













-J. Johnson 

-—- Monroe Mill 
~H. O. Seifert Co... 
-Stephens Bros. 


..{} 30,000} «2. 
}) r} 





Al 20,000! aE 





Montborne—Nelson “e Noeals..:<.. 1] 30, me ae 
Montesano—Montesano Lumber Co ‘ ‘ ; i Te acneckeee. “MO nic oall) ME GARR an E-sacacal Seeecedt ck eeeul-ccssatt. ME acensndl ‘MME Acesendlci0esil eacaagll neaece 
oe ED TE, Ot ccriiw cnccingcenucwasenvednseecwssssioatcssdueccncseacsepemun by 





‘uationes. See next nen 
Abbreviations: A—Aggregate correct, apportionment estimated. E—Estimate. O—Qutside information. P—Partial year’s cut. S—Stocks unknown. D—Declining. +New mill. §Not operated 
1905. 9—Closed out. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1905. 











Washington—Continued. 


| _ Fir. || Spruce. || Cedar. || Redwood. ||Sugar Pine. || Other Pine. |/oth.Soft Wd]| Hardwoo s 3 
\ M. feet. || M. feet. || ! || Sug bg \ te ~s - = d|| Hardwoods. || Shingles 
__ Sh | [ q 

fl 


_ a. 101 | a. 2eCt. M. feet. | M. feet M. feet M. et M. fee M. feet No. M 
MILL OWNER. —__ : | Cut. | Stk. || Cut. | Stk. 
Montesano (continued)—Sylvia Shingle Co. (Hdq. Aberdeen.)... WE: pe ARNE, (PETRA 


|| Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. |/ Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 





seeccece! cooes . i CGA IRONS: ENGR peer jean en ee 35 5 
Mourtaindale—Thompson Bros. ..... Hides rbone caeoen ...OAS 785) .... 41 | PRS | AE } 1] 71) 1] iil : eeet osnned 
Mountain View—Gulf Shingle Co . ool | PORser: errs OR RE emit | | 1] | 12.7991 1.000 
- Mountain View Shingle Co........ | | 1} ra Sanne Tow ‘| oes ad | , “198 , 





Mt, Vernon—Little Mountain Shingle Co.............. Pcacepevinnenstlll anzeel see smetll tixsewdl iacuncell ca ced seserdll a ckeed actin ee ee oe : | Soroen red 
EE: RIE. Siva c0600009:0000600800640000 vidteosé S640 ne ‘ cats ee (Pore | er | i ‘Pipa ipteeeny hes | biker ne ' a mar 












- Williams & Henry. (M. Milltown.)...... ‘ ; ; i ; | TC ie A WERE | yea SR en! heseei ctecsee a EGE NARA ei ieee! "$00 
Mukilteo—Mukilteo Lumber Co.......... ance i. ci esantageses| MAME MEE -sxbs<cl)sacsae[l o5nc0alecance POE PRN: Wire Wenkte Wome | are: Cac coe a PS 
Myrtle—Eacrett Bros. (Or Edgewood.)............-..0-eeseeeeeeee ‘utiandl weeeee A Ge) OE eS wr (PES Pes LS pS: | pees A ne ie lis ] 8.500! .... 
Napavine—George McCoy .....cccccccccccsccccccccccecces Daten ibiee 4,000| 1,500|| ......] ......]] 200 100| i ponent a \ x: Navies sererel| coeeee| coeseel| oe . * 

Ut, L . ddakeneibwi-aeibed-se esas eenaeeekihs.o0ss acenaed ; ...O8! 9,000 ties: ase RMR, PCa [py iat: | Mee PESee eek pepiase "eet: eaise: heeate: \| 

- Somerville Bros. (Cut of about 12 mills.).. Ra é 





~ Washington Lumber & Manufacturing Co..........-.... wear Be Sak. pene i eee RS MG! Tees | if | 
(Cut 6,000,000 feet fir included in Somerville Bros.) | | | } j j _— ee is haley 

Newcastle—Charles Hornberg & Co. (M. Coal Creek.).....................E] 3,000 [pees a core (eee cee pe Roe 

Nooksack—Gillies Mill & Manufacturing Co.............. saga Sian E| 2,000) . ‘ ] ! 


Norman—R. A. Lauderdale ty ; : ; | | . cool] evel ° coccce| cocces oeeeee cool « 7,000 





North Yakima—Cascade Lumber Co..............seceeseeseeess . ee, | eee Oe | eee eee ; as ee ...{t 3 0001 6.000 om 

Norwalk—A. C. Shaw Lumber Co. (Hdq. Tacoma.).. toh bods 7,650 400 | 50 10|| 100 15 . : So a ae 

Oak Pcint—Northwest Door Co. (Hdgq. Portland, Ore.) .P 770 157 ee 282) 7| 2 io se 431 i4 

— Oak Point Railway & Lumber Co.. S iabeewgioeke ‘ : aM) 45 600 5 

Oakville—Empire Mill Co............ 5 hicaneaemdaiioneats ‘ IPD kdadaed 40 akaiedl 4006041 abeasdllssea. G 7% 

Ocosta—The Markham Shingle Co. (M. at Markham.) icaee = in deed . E on 000 

Olympia—Black Lake Lumber Co....... RE AS OAS! 1,000 ee a ; his 

— Crowell Lumber Co....... The enotiniee a eee e sien oe -OAS) 2,100 | 

— Deming Shingle Co. > Little Rock and Sine.) Pe . ; 

os I SE os anc cemuananea bane ieddeennca Gb hiiewn ‘in ne ce ee | Eee eke a ‘ . i 25 000 

— Olympia Lumber Co * 26,116 seul wane ‘fe : eres : : ris 

-H. G. Richardson............. Lance keeanenets ‘ | sesee | secces * . . 42.604) 1.500 

Orchards—Matt. & C. S. Blair................... laetcnisbaect eu 1,000 MONEE skcnont 46xsax od . , me f 
(M. at Fourth Plain. Fourth Plain Mill Co.) | | } 

Cvin—W7 ie TAMMIGT CO on icéccicininccsencccicesvecccecvcs E _ See Sees errr . : 1 5.360 

Ostrander—E. S. Collins. (Chiefly logging Logged 6,000,000 feet.) soe} 300] ...... 20) ° 

-Habighorst Co. (Hdq. Portland, Ore.)........ sineeduesesuirenseeeewesecbces P : 6.000 

Palouse—Potlatch Lumber Co. (Building 4-band mill and logging R. R.).| 17,750) 6,500 ; 

Peone—Brittain Bros. (Hdq. Mead.)....... Seneins capeasaures vim ; ee eee: 500)... 

Pilchuck—Parker-Bell Lumber Co. (Hdq. Seattle.) ere redvaccccces BENE cosevell sossccl soaned 2 767 169 

POMGSTOF—TIRIAWE. TRIOG,. oocccs svcccvsccccece : ; : ; i 40 10 5} ” 8 ” 





A. E. Odell & Co. (R. F. D. No. 1.).... ‘ . D 600) 100 i 6( 
Port Angeles—Geist Lumber Co......... eee .O ‘ nee 2 ar 

oo ee Se  rrrerrrr rrr rr errr r er ate inna eae aie 
Port Blakely—Port Blakely Mill Co. (Shingles sawed by other mills.).. 
Port Crescent—Whiskey Creek Mill Co.. 





: melt : ee RR Pe. ee 1. 304 
Port Discovery—Jefferson Mill (Dwyer & McGill.) (Hdgq. Seattle.)...... | 12’ 000 GOK 
Port Gamble—Puget Mill Co. (See also Port Ludlow.)..... 





Port Ludlow—Puget Mill Co.............. See rer 
(See also Port Gamble.) (Began sawing August 21.) 
Porter—J. H. Busing.............. eee zie sekas ‘ ccccelel cocesel a | errr paced - . a poe xd iv coal 
Prairie—J. M. Hoyt...... ide iiadins een ae EN eT | REE 1} 

Preston—Preston Mill 


....{ 5,209] 1,616] 600] 403]! 1/571) goal] 122272 at tres Penk 
Puyallup—F. W. Morse --OAS| 4,000] ......]| 2,000 53 





. . . | seeeee 2,000 
- Valley Lumber Co...........+++:- pananss : eseeeeeOAS) 3,500) -++]] 1,000] .... 1,000 
Raymond—Siler Mil! Co -OAS) 9,248) ry | 480) ..... 1,320) . 840 120 ae 
Redmond—Tarr Shingle & Lumber Co..... 2sese08l (senene 5 6.918! 


ey aa casnamestwieek ss 
Renton—Renton Shingle Co. (M. Lake Washington.). stdeaneideseagine 70001 "1000 
BD. Ts, WUOEROR occ ccccccnccsceseccs Sigwewbnganamasacae a sions jaaeun OOF cicdcnd oxeneehh aeseeel saness : : ee ce 7000. 
John Winston. (R. F. D. 1.) : eeee N Poe er | meer } | ss | 
7 








: ED AME or RR | : wae ispeanae I! 5/000} 
Robe—Best Shingle Co. (Hdq. Madison, Wis.)... . knoe P Te cenual ceadak . pen biel EEE NERS 180| . 
-Canyen Lumber Co.......... sp catasaiasiain eis ar ani hasan ite ¥ 3,000}  axuane a | ES RE COPE MK Fe CF ee Peet eee poe “It 30,050) 
Rochester—Red Cedar Shingle Co. (M. near Rochester.).. ce eee {| 5| 2 864 
Rome—Standard Manufacturing Co. (Hdq. Bellingham.)...... “a 4 > 


ee . o] oe . o] cece 1,191 
Ruth—Jeans Bros. ........... dcawniedne ee Peeedoosendnessteeneseeson cnn oesae cl rere | Gere eee : ; _ e : OR Gee : 
Ryan—Williams Lumber & Manufacturing Co. (M. Williams Siding.) ..| . o] cccccell coscee] coccoell ; : ; 3,250 275 ae Near PRK 
Sauk—Boyd Shingle Co. (Hdq. H. C. Boleom Lumber Co., Seattle.)....O; .. ee See eonad | 


iH ze . e . cocece! covcoell Magee 
-Hawkeye Shingle Co. (M. Rockport.)...... E} . J seeeee ed er . a pada oer aecnee adele 








} 20,000 
Sullivan Shingle Co....... A Poh Lab earache ana aniaea Gaia klein Soa Per , Ore peer |} 13,200 
Scotia—The Graham Valley Lumber Co................ hnpesawas soecceceel 200)... 00n]] cocees ] see ; ee ; _~ esees) 2065 1,500 50 500 BB) ccccce] cavces 
-King Sash, Door & Lumber Co. (Hdq. Spokane.)..... Pere ee 300 ee | 800 100 
-8. J. Wigte & CO....20000-.. Sassy bacninenceseeennnee . ~ 1,800 SOO} | «2.060 | ‘ 1,500 300 
ou 





Seattle—American Timber Co..................eeeeees : 7,000; 1,000 500) 150 
H. C. Bolcom Lumber Co. (See Acme, Ballard, | 
Lowell, Machias, Maple Valley, Sauk.) : . ecaueee csnoel re : : 
Te Ge TE, Te Gino nn aa nc cicecésnccccecss ‘ . --+| 12,000) 750 obs pee enmsien . = of es oon see saees . 8,000 On) 
— Bryant Lumber & Shingle Co. (M. Fremont Station.).. Stic tite na 16,713} 2,008)| ......] ave scan a oe ee é Sa) OES 
-Carstens & Earles. (M. Woodinville.)...... capes ; --++.O} 11,000) 1,750 hae 


100, 000 





aaweaa ee ar ee : well eaees 220, 000 504) 
Clear Lake Lumber Co. (M. Clear Lake.).. is -+ee+| 11,263) 4,500 460) ......]] 1,520] ...... ~" ae , , ae 1,020 inal } 

oN TEE GO, cococecdearencadeixerecdt cocuneea : ' , ool ae eee 

-John Filkins Lumber Co. (Lumber mill shut down.)... ee eee 
Kerry Mill Co. (Ms. various points.)...... woe -++++-O} 20,386) 
- Lake Weshington Mill Co....... fia ebba tn bece Spamaie pi np ceae mean 10,000 
-Latona Mill Co. (M. Latona.)...... : eden 
-Latona Mill Co. (M. Yesler.).. 





000 
1,923 
50, 000 








peaed eran 30,000 
SO Ce eikescscncencncwaos etaheiee : 14,644 i 
po” er “ : sia cai ly See L060) ee Pa eee ee ee ere era Pen oe Tee Pee, eee ae 4,00 
Schwager & Nettleton. (M. a err = rele: 10,000 
-Seattle Lumber Co..........0..0:. : ae covcceccccce| 21,4068) il es 
- Seattle Timber Supply Co. | _2,000) GEE S0aeel 6ececell asceced scoscal seecne] cescced covscel, cocodall posses] ccsceetl Sesccal oosens 
-Stetson-Post Mill Co........... cats | 12,400) 1,000)| .. 
Sutherland Mill Co.......cccccrccccccceess | 10,000; 2,000)| ......] ......] 
-H. B. Waite Lumber Co. 
Clear Lake Lumber & Shingle Co. and Sobey Mfg. Co.).........0.00] coscse] coccce|| coccee] evcces By ows ones 
- Washington Milling & Manufacturing Co.. Fane ; ; seeseeeese+O| 10,000) 1,500 «| - voll 4,000 500 : 5 . a 10,000 
Western Mills .....cccccccccsccccccccscccesees mieten seweeibas .-+-O} 10,500] 1,500 of « ee eee ae oth wane ‘ . ° eee seen | cosees |} 8,000 
Sedro Woolley—The Burns Mill Co. (M. Tyce Spur.) 





(Owned by Seattle Cedar Lumber Co., Sez 1 
~ 5. Mi, CORR Be Oe. CER. EGR Dic cccsvcscccsccccsccccccs te OF ereers |Prerer > ane _— rT P rents ee peer | 
Grand Rapides Ghingle Co.......cccocssccsecees scrbiirisbleden oy error werves, | eee | wan eS ee ison ’ pee ea oe 17,000 
-Green Shingle Co.... eeeccee . vs } s) Acxenadl acacanl oo 50,000! 
Woolley Shimgle Co.........0cs000.- eee re ; ; rare ee eae chesates puna 

Seguin—Cougar Shingle Co................ 

The Seguin Shingle & Lumber Co.... 
Sherlock—A. F. Card...........-.++ aa 
Silvana—Dorgan Bros. ......... nr 
Silver Lake—F. G. Barnes ..... - ‘ ; Piss 
Sine—Deming Shingle Co. (Hdq. Olympia.).. 


aneee ; te <a RA eae | 30,500{ 3,500 
) 





| PS: peer aise seal wcnosell SE 
ok PS ae ‘ eee Peete eeveee}} 10,000 
aiebee ee: ee Ue ; cee] coceee|] 20,800] 1,100 
Pee Pee ree yer ee FS 
RES | EE [ee Ss ; 28 seseeet] 6,000) 1,004 





senes eer: gee ee seeeee}] 20,000 
Sisco—G. K. Hiatt Estate........ ‘ jens : 23,000 

Hill & Wilson Shingle Co...... Se ee ET TT eee TE | Re Pere. Re Gee ee ee | aeeee fe eeens } .|) 10,000 
me te ER ee eT ee ee eee anes erent | Ge: eee een Deen AR Ban Seidl 5,600 
Skamokawa—Columbia Cedar Co............ ; SESE eee " ae ee : | ...|| 16,000) 1,100 





- The Howell Shingle Co. (Hdq. Portland, Ore.).........- (teen nincipece Seabed Wn eehh ackaeeh bee ken ee See PEE en pe baxane , -+eee]] 30,327} 3,104 
Skye—Hutchinson Bros. .............. 5 ot ae eee ee 1,000 100}| ......| 2 : vee, © = amb Sas , ; in 







































Skykomish—Skykomish Lumber Co..............:5seeeeeeeeeeees 12,500} 1,000]| ......) ...... 500 

PEED SUED TID accccccsccescecscecceccss | | 2.250 

+Snohomish—Cascade Lumber & Shingle ae Gee ae - 

TE ME Ritkanccnseccctessccebecesese | oe] cesces | a ere poaewalll ac , — - Pm oa we 14,500 
-Ford-Shaw Lumber Co.................. cuenenin reine oa f nocesal cxcsecll cocses b seaane ° eee | errr ore inal ree 22,000 
CE ee sahncrntcissscsachec a esenee neers A q acetal eee _ ER VETS . . 35] .. 5 8,500 
- Maughlin Mill enanes biietuines | 400} 6,000 ~~ ay oF 10,000 

- Morgan Bros. ne ee enews cescec| sssoeall Gee 300]! .. pl eee ‘an seede - , 11,000 
Nerkirchen Bros. & Ludwig... .........ccccsescses é neues FET Pree EPee Perey rire (Oe pale ecbasel ineaane = ‘ in 15,000 
POOUOON, TTL Be Oi... 2 cacccccccicces cece eee een E oeekpal aucun oaks aes whee ‘ : (eben rank 1 , 5,000 
ee Re PI ER MDa iccesenscecccassesocce . ideas bsuaaats 5 2 ‘ 480| .... ee 840 120 : 35,000 
= Wood & Bvereet, BMS. ..cc.ccccscccce potion dias sain ba ccolees : Re errr peeree | ero aaneere ‘ paid ink aie : gus 40,000 

Snoqualmie—King Manufacturing Co. val swe ecerse] cveves os ‘ seal] ereene . 45,000) . 

South Bend—Cole Shingle Co.......... ere ‘ J stress poe vnmicne eer. ee ee ‘nee , 24,712) 1,210 
~ PD BAP MRiscc craves ctssccctentsee's cpeenhannknanon sesseeees OAS] 12,000 we | eee pe ae wees Pere ae Kae - A 

— Simpson Lumber Co. (Hdq. San Francisco, Cal.) ptt at ee | 8,517| 4,060] ...... Ra Pee Lhe FHOK SE, Oe RAY REN mt 

South Park—Hoenry B. Greet........cccccsccccosscccssces és 800) ...... Pee . ‘ ‘ os 1,400 200 

South Prairie—Lucas Lumber Co. (Hdq. Tacoma.).. 200 i 

- Winkleman Lumber Co. (Hdq. Tacoma.).. mer J cecceed] eocceed coscced| eoccee| cocvcel! coscse] cocceel! eosces 

Spokane—E. L. Barnes.................0++ Capaseiiees } 10,000 i 

a. 2 — “Ea a eae ees faa 9,000 
- Fidelity Lumber Co. (M. Newport.).......cccccccccscccccces 15,000 

- Holland-Horr Mill Co. (See Clayton and Loon Lake.).... sia 

- Johnston Shingle Co (:askevibacer en ub vecwnia Jee xeueee : 11,000 
rd La deine nan toni ont peak sbabeenb ek sdanbeaeeiedl esaian «Hf | 285 ‘ ‘ 5 

—Knostman & Franke. | 700 260 .| 

a 0 tt RE eee Oe: Pere SaSKOen Eine | vial aakatan a ee : . Re 9,000 

— Meyers Falls Lumber Co. (M. Meyers Fall: ea ae 3,000 | > 

a... a 2 eS vie Perens pene o een. eee : 500) 200! | 6,000 500 

— Pend d’Oreille River Lumber Co.... pool ase | ..-|] 5,000 eae : : ! 

— The Sawmill Phoenix.......... | -.| wish | ..|| 12,500] 3,500 ' 

—J. F. Sexton & Co.... | | a a Pa ee sini . ead : 1,500/ 1,000 ] \ oF ! 

ne I pa dbepcsicsceas-oia0s bbsdbusekas qisd<daaehsestesassadecsexuanesel Sassen | | ‘porate | ARS pores Di siaum Pee Peres ae |} 5,000} 250 


(Continued. See next page.) 
Abbreviations: A—Aggregate correct, apportionment estimated. E—Estimate. O—Outside information. P—Partial year’s cut. S—Stocks unknown. 
1905. 


D—Declining. +New mill. §Not operated 
9—Closed out. 
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Report of Cut and Stocks by States, all Pacific Coast Woods—1905. 


MILL OWNER 
Spokane (continued)—Washington Mill Co. A A F 
(Ms. Elk and Colville. See also Ramsey, Idaho.) 
Springdale Lumber Mill : : R 
Anton Alseth Keebeneie~ . 
FE. H. Benedict . 
‘I ghlin 














Washington—Continued. 


| Fir. || Spruce. || Cedar. || Redwood. || Sug: 
| M. feet. || M. feet. || M. feet. M. feet. M 
| Cut. | Stk. || 


Cut. | Stk. || Cut. | Stk. || Cut. | Stk. Cut 























R. J. Mel: oes] ws 
Stanwood Lumber Co. . ee irate 160 440 
Startup—Wallace Lumber & Manufacturing Co A) ieee meee ON) REAPER ES | Wits Bene Rea eae 
Stevenson—Skamania Lumber Co oe eer Wr Be erent tl [rege cree (meio fl (Ubsrerenord Ie a i oe'n | mere cere Ieee earn | Mere 
RN TE RUNNINGS in one bccciec vivo eeicslscles naeew nae saaiviesis cet eeitspaicen asses sO seadar) seneeatl woneas) exewnct! hens 
SERIE MNTD MORNE Oi aioe 6 ac ca eiencinaitielecte seca cies manera wisscan ts heceeesivivcic MD] costce! seneee|l seasiee| sevesell secsenl céseesl) wawces 
Superior Mill Co 
Weinert Shingle Co Ol .. ‘ ions 
Suma Kk. T. Haverstick.. ae raeiaaawie Bat. DM awsasaatt csuaend! sermedul sara cca) oisneh oemeniesl tetas 
Summit—Craft & Son 2,04) MO) o6sees] esiecicehl nceceel eoncnet] ssescel oensve 
Henry McCleary Co.. ee re 11,44) 2a 
Pacoma—Alpena Shingle Co (M Alpena.).. -& = 
Arline Mill Co (M. South Prairie.)..... eeniein an OO 6,000 130 
Capital Box Co. (Uses entire product in boxes.) ‘ ath <etmeell SOOOE “OU aweaas) criaeaell dccenel enesies 
Carman Manufacturing Co.. Pee ee. OAS, 4,000 
Coenen-Mentzer Lumber Co 10,000) 2,00 | RNS | eameraer, rene | 
Derickson & Co.... ©) 13,000 MOE accent ccuaaledl coxacel sucwacll) easwue 
Doud Bros. Lumber Co (M. Pittsburg.). 1,000 2 (We EES | Ree 
Far West Lumber Co ol) SOOO SB WOO weceas] cosmos 5,000 aw 
Ferndale Lumber Co ‘ ‘ » OAS) 8,000) .. LOO ca, doch ascesh cKeme 
Koster Lumber Co (See Bismark and Kapowsin.). ae 
Gale Creek Lumber Co (South Tacoma.) ae sche P 2 SOS 235)| .. 
Hague Box & Lumber Co. (Manufactures entire cut: into boxes.) 1,000) 1") 3.000 Ww 
Hill Lumber Co.. . Ae me ee 
(Cut of Milton Shingle Co See also Edgecomb and Midland.) 
Keystone Lumber Co “ r . aie eaeIn ee 6,000 aw 
kk. J. MeNeeley & Co OF S.000 1,000 
North End Lumber Co 1511 250) 
Pacific Manufacturing Co 7,800 
Pacilic Shingle Co nemeaians igus a ‘ 
Puget Sound Lumber Co. (Sawed on contract for Wheeler-Osgood Co.). 18,00). A és De 
Reed & Andrews.. F mae wa ; , ah ee 
(Owned by and included in report of bk. J. MceNeeley Lumber Co.) 
Rist Lumber Co (Mill dismantled a : senneciaen te) “a eee ‘ 
St. Paul & Tacoma Lumber Co = 12 105.0000 5,000 SOL eres Le LL LL 
South Tacoma Mill Co oO soo 
Tacoma Mill Co... 70 12 , at 
Tide Water Lumber Co we >) ae 1,800 
West Coast Lumber Co. (Plant closed for reconstruction. ) Y . 
The Wheeler-Osgood Co (See Puget Sound Lumber Co.) >) Doi) 
The Young Lumber Co., Ine.. Pe Pe : . : a - 
(Includes Maskell Shingle Co. See also Kapowsin and Lacey.) 
Tenine—Blumauer Lumber Co ‘ 12,000) 1,00 . whe 
Mentzer Bros - Taal] . , 1) Ww 
Tenino Lumber Co.. mo ; 
Thornwood—D. J. Cain & Co OAS 14 ‘ 1,22 
Thorp—Tanum Lumber Co a A - eee ‘ 
Three Lakes—Three Lakes Lumber Co 12,000) 4,000 2 hints LeU) 
Trafton—Cooper & Aplin 
Hazel Lumber Co ~es Oo 
Servis & Hillis Mill Co.. . 2 ee natn aawe - A 
rumwater—Black Lake Lumber Co Sea : : gl 785 1S eis 137 a1 
(M. Black Lake. Began sawing Nov. 1.) 
Lea Lumber Co (P. OJ Bellevue.) , 
Valley—Valley Lumber Co (M. Kutzer Spur.) Zs : 
Vaneouver—Dubois & Son “ a ‘ : .OF 3.000 
Washington & Oregon Lumber Co.. 20,197) 2,835 
Van Hern—O. K. Shingle Co eee | eee . 
Towel Mill Co : ..OAS| 5,012 ; 260 716 
Van Zandt—R. H. Eaton 4 
Whatcom County Shingle Ce. te oO 
Wahl—Hemmi-Nygren Manufacturing “o...... ile ek ais < 
Walville Walworth & Neville Manufacturing Co (Hdq. Chicago.)..OAS) 22,0007, sian ae 
Wickersham—Dahlen Shingl SRC ata comiowns ; reieiaid ate 
De Can & Yorkston (M. Brannians.)..... Siaeiainfetis : 
Db. J. Reichert Lumber & Shingle Co.... SA pee eineeese niggin hi radicwaie amcor é ree 1) 
Wickersham Shingle Co (M. Gales Spur.) A 
Winlock—S NE ass 6insice nek enreckecsiee ae eer area ee LLL 250 
Veness & Baldwin (Two months’ run.) gaia P! 2,000) 1,000 
Winthrop—Methow Trading Co (P. O. Pateros.) avs hanes waeaen bbetat aaeweall bemkuet akteal Wkacek? Kadceel aaaaent aaeneal cacepetl ete 
Woodinville (P. O.)\—Grace Mill Co. (Sta. Grace.) a 
PU CTIRIE MONE MEINE ao ian oi nca va kcinie uiwrtinas ata op vee cies siele UO Beer 195 
Woodiand—Lewis River Ghingle Co: (Operated forty Gay.) ....ccccacccscE) coccesl cocccel| cccecc! cocceetl escocs| eessieol] cosces| eocccell eae 
Yacolt—J. Jorgensen ‘ : Wasttenetecssesasat MO DW cccacel cnousey! sacceat aoscwesh «pissin wieeeas 
Twin Falis Logging Ca, | PERO, eee. 
Totals 1905 129,055) 16,580) | 26,1 oS eee, ae 
Totals 144 88,567) 19,987) | 287,751) 24, 108 
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Declining operated 


DOOR AND MILLWORK CONDITIONS FROM COAST TO COAST. 


A change for the worse has taken place this week 
in northern and eastern weather conditions, but no 
falling off in the demand for doors and millwork of 
noticeable proportions has been revealed. Inquiries 
are numerous at all manufacturing and assembling 
points and from their character and size the majority 
of them are easily recognized as being for spring 
stocks, Retail supplies have dwindled to decidedly 
small proportions during the winter and the buying 
for the coming season, which started in before the 
holidays, has been intermingled with much trade 
for immediate wants. This has continued in un 
precedented volume and still maintains a more than 
normal aetivity. All manufacturers of stock 
are running their plants at full tapacity and have 
orders booked sufficient to keep them at work- steadily 
for months, it being seldom that so many goods have 
been contracted for so early in the season. 


voods 
goods 


The Chieago market has shown increased strength 
with each succeeding week since the opening of the 
year. The carload trade has attracted much of the 
attention of wholesalers and iarge orders have been 
accepted in such quantity in some instances as_ liter- 
ally to incapacitate them from accepting new busi- 
ness for early delivery. Estimating departments are 
uncommonly busy figuring on bills and the orders 
usually follow promptly, as much of the work sub- 
mitted is for buildings that have reached that stage 
of their construction where the mill work is wanted, 
One wholesaler states that his business is fully 50 
percent heavier than ever before at this season of the 
year. ‘Traveling representatives say that while there 
is a iair amount of building going forward in the 
country towns the demand is mainly to fill up de- 
pleted assortments. 

Prices are steady, if not wholly firm. An improve- 
mcnt of about 74% percent has taken place in carload 
prices within the month and small lots have like- 


wise shown a gain, though not of appreciable pro- 
portions, The value of everything in the shape of 
lumber that enters into the making of and 
windows has advanced so heavily within recent months 
that prices on the finished goods must perforce be 
raised. Of late factory pine has developed a dire 
scarcity in some of the staple grades and the con- 
stantly higher prices that are being asked are 
‘*viewed with alarm’? by buyers. California white 
and sugar pine in the cutting up grades are con- 
tracted for heavily in advance. 


doors 


a 
_ 


The market for sash and doors at Los Angeles, Cal, 
and vicinity is firm and prices are satisfactory. bir 
doors are in increased demand and can now be bought 
in those markets of any style or thickness desired. 
Eastern parties are considering the project of establish- 
ing a window factory at Los Angeles and 
possibly both plate and window glass plants will be 
erected there. The location of Los Angeles is par- 
ticularly favorable for such plants, as fine glass making 
material is to be found in the vicinity. 


glass 


Window glass prices have hardened under a hetter 
demand aided to some extent by recent efforts te 
effect a combination of manufacturers. Consumption 
through the winter has been unexpectedly heavy and 
manufacture has been less than the capacity of the 
plants, so that there has been very little aceumula- 
tion of stock at the factories and, with only an ordi- 
nary volume of demand the coming spring, it is be- 
lieved that stocks will be largely below the average 
at the close of the fire. 

% ~ ¥ 


St. Louis sash and door mills report that business 
conditions are fairly good. The demand is not as 
heavy as it was a few days ago but still is excellent. 

* * * 


Kansas City jobbers issued a discount card effective 


February 6, advancing doors 5 points and windows 3 
points. They say the new discounts will be maintained 
and that the market will be steady this spring. They 
do not look for much trade in stock goods until the 
retail trade in the country shall open up, as many ot 
the dealers who contemplated stocking up ahead hav 
bought liberally while prices were low. A large amount 
of good building is planned and as a rule the mills are 
busy and have fair supplies of orders on hand. 


Unusual activity is reported from the factories ot 
Minneapolis and St. Paul. Open weather permitted 
a number of buildings started late in the fall to be 
pushed ahead and now thev are being finished unde 
cover, with steam plants going as zero weather has 
arrived. This condition is keeping the factories bus: 
in getting out special work. 


* 


It would hardly be expected that the door mills of 
Buffalo, N. Y., would keep up to full summer speed, 
though it is a fact that such of them as are in the 
seaboard trade are just as far behind their orders as 
they were last summer. With the present state of the 
building operations in New York and vicinity there 
is no such thing as getting even with-orders. Some 
of the local mills are making a mixed pine door with 
broad natural graining that is given a heavy antique 
stain and appears to be selling very readily. Not 
much white pine now goés into the regular pine door, 
as the price is too high. 

x ¥ % 


Factories at Baltimore, Md., are all busy on orders. 
No easing off in building operations has been de 
tected and the present cold wave, which caused a sus: 
pension of outdoor work, will hardly last long enough 
to exert an appreciable influence upon the local sit 
uation. With plenty of work ahead the local plants 
are being operated full time, 
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REALM OF THE RETAILER. 


Saley Picking up Unconsidered but Significant Trifles—A Charge Account Conundrum—Methods for 





Keeping Tab—A Ser- 


monette—Disadvantages of Roving—Proper Fastenings of Shingles. 


Looking for Odd Items. 


Instead of hibernating like the bears there are yard 
men who during the winter will be alive to the getting 
of stock that cannot be readily picked up every day. 
More and more we are running department stores. 
Such a stock as was carried a dozen years ago would 
not fill the bill these days, not begin to fill it. Let any 
dealer who has to be awake count the items in the 
inventory he made the first of the year and then turn 
back a few years to his old invoices, and I am a ghost 
if the items have lacked much of doubling within that 
time. They keep piling up on us and if it should 
continue it will be necessary to take lessons for 
strengthening the memory that we may be able to keep 
in mind what we have in stock. 

When the building season is so lively that a house 
is going up on every corner the yardman has little time 
to attend to more than getting his regular stock. He 
isn’t paying much attention to the frills. The past 
summer a dealer in Missouri told me that he was so 
busy he had neglected to order No. 3 boards, of which 
he was sorely in need. The first he knew his three 
hoards foundations were entirely bare; one fine morn- 
ing along came an order that he was not looking for 
and away they went. He had no business, he said, 
letting that stock get so low, but there was a slip in 
the cogs of his mental clockwork and there he was. 
This man is no exception to many of us. It is easier 
running a lumber yard than it is some other kinds of 
business, yet few of us carry a level hand right along 
from year’s end to year’s end. Lapses come into our 
lives which form little humps and as we go over these 
the old vehicle of life bobs up and down just enough 
to let us know that we are not in paradise. 

At the retail conventions salesmen have inquiries 
for odd stock—little lots, kinds which the yardmen 
have learned it is to their advantage to keep but which 
they hardly regard as belonging to their regular stock. 
These desired items are for a specific purpose, the yard- 
man has devised the plan of carrying them in stock 
und it is probable he will make money by so doing, for 
if he cannot make a profit when handling specialties he 
may as well throw up the sponge, for when will he 
make it? 

My faith in the business adroitness of the yardman 
who has not specialty on the brain is not larger than 
a mountain. If, for instance, he has not an extra 
pile of 2x4 that was sorted from his general stock and 
which he will sell for special purposes he is losing a 
chanee. J heard a man who came into a Kansas yard 
ask for a few extra nice pieces of small dimension and 
the yardman went with him and threw over as much as 
«a thousand feet to get the required stuff. The delivery 
llorse standing hitched to a post, the ten pieces of 2x4 
were thrown into the wagon and the boy drove away. 

| heard the amount the purchaser was asked to pay 
for this stuff and, running it up mentally, I ascer- 
iuined it was the same rate at which the yardman had 

eviously told me he was selling No. 1 dimension. I 
‘ish you would halt for a moment and think of that 

ansaetion, which consisted in picking the cream from 

pile of stuff and getting for it only the regular price. 
Instead of Jetting our customers do the picking we 
-hould do it and, what’s more, get our pay for it. And 
ve should do it too when the customer’s back is turned. 
(of course we were all run in different molds, but to me 
looks measly to see a dealer pull a pile down for the 





























“Paying much attention to the frills.” 





benefit of a customer. If the quality of the boards in 
one pile is not satisfactory there should be another 
pile to which to take the prospective purchaser. I 
once asked a dealer who appeared to be getting along 
first rate if he sorted any. ‘‘Sort? Why, I sort and 
sort and sort,’’ said he. 

I asked this Kansas dealer if he didn’t think it 
would be a good idea to have a pile of selected stuff 
to steer such a customer as this up against and get 
about $4 extra for it, and he said he didn’t know but 
it would. This man has been selling lumber fourteen 
years and if by this time he is not alive to these points 
it is difficult to say when he will be. If 1 had a dozen 
boys to learn the retail business I should say to them, 
‘“*My boys, never serve an apprenticeship in yards 
where grades are bought and sold—that is, sold as 
they are bought—for in such yards you never will learn 
the business thoroughly. You may think you are 
learning it, but when you get out in business for your- 
self you will find some fellow who will trot all around 
you.’’ 

Many a dealer is about this time making a list of the 
special stuff he wants and now will be looking it up. A 
yardman said that nothing paid him better than the 
iittle batch of hardwood he kept; that he put in a 
earload a year and that it was one of his duties when 
his trade slackened up for the season to look up what he 
wanted. 

Material That Is Not Charged. 

The following extract from a letter treats on a stb- 
ject that is of interest to all of us. It hails from an 
old and very successful firm and is evidence in itself 
that were the conundrum easily solved it would not 
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‘Material which should be charged.” 


have remained an open question all these years to the 
dealers who present the case. If any yardmen think 
they have settled it there are numerous readers of this 
department who would be glad to know how they 
did it: 

We wish to devise some method whereby to minimize the 
possibility of material which should be charged being taken 
from the yard without being entered on the daybook by the 
salesman. Should cash be paid out or taken in on ac 
count, or should a cash sale be made and the transaction be 
not properly set down in the cashbook, the shortage or over 
plus of the cash when it is balanced at the close of the day’s 
business will disclose the fact: but in the rush of business a 
salesman may neglect to charge a load or part of a load, or 
forget to give credit for lumber returned, and we wish in 
formation as to the best way to avoid omissions of this 
kind. Of course where an order is received at the office for 
material to be delivered or called for and the proper entry 
is made in the order book these entries can be checked up, 
but in the course of the day there are a number of transac- 
tions where the customer goes direct to the salesman for 
what he wants, and we find it is these transactions which 
are most liable to be overlooked. We have tried the system 
of having a blank leaf attached to the back part of the 
pocket sales book which each salesman carries, and on this 
leaf write the customer’s name as soon as the salesman 
begins to wait on him or as sevon as he starts to fill an 
order left at the office. At night these tickets are checked 
over and if every name is not accounted for either by a 
lumber credit or charge or by a cash sale, as shown by 
the cash sales tickets, inquiry is made of the salesman. 
In this way we have succeeded in eliminating omissions of 
credit and charges in a large degree, yet by considerable 
the plan is not a perfect one, and perhaps you, or some of 
the readers of the LuMBERMAN, can offer a better way to 
overcome the trouble, 

Anyone who has made close observation in the world 
of trade would not be so reckless as to assert that 
every merchant of the thousands who do a credit busi- 
ness charges all the goods which go out. As no man 
is perfect, so the memory of no man is perfect, and this 
memory which is subject to lapses, combined with the 
carelessness with which one or more of the employees 














“Keeps the required tally.” 


or principals of every concern are afflicted, leads to 
omissions. 

Aside from general precautions I have known of 
only two definite methods to prevent these mistakes. 
Senator Lathrop, of Northfield, Minn., has given con- 
siderable thought to the matter and has settled down to 
the plan of making a ticket for every sale before an 
item is loaded or delivered. It is a requirement in 
his yard that the instant the purchaser says he wants 
such and such an item out must come the sales ticket 
and upon it must be entered the item. If cash is paid 
for the lumber well and good; if not well and good— 
there is a record cf the items sold, which is the main 
thing. 

The second method is to keep a record of every team 
or man that leaves the yard carrying material. Mr. 
Propst, of Paris, [ll., one of the great retail merchants 
of the country, does this. At the entrance of his shed 
is a bay window from which can be seen everybody 
who comes or goes and, sitting in this window, an em- 
ployee keeps the required tally. You may have seen 
from the plan of Mr. Propst’s new shed which was pub- 
lished in these columns that though the ground plan is 
unusually large, being practically 150 by 150 feet, 
there is only one entrance. Everybody who comes in 
or goes out must pass along this one alley and in 
front of the projecting window. Mr. Propst thinks 
that in this way he has solved the conundrum. To 
obviate this one difficulty even a blind man could see 
the advantage of this method over the ordinary one 
with two or three driveways entering shed and with 
one or two leading from it in the rear, thus often 
enabling teams to come and go unheeded. 

No doubt some yardmen will say that the method 
of Mr. Lathrop is feasible while that of Mr. Propst 
is too expensive. The latter would depend some- 
what on the amount of labor employed and its divi- 
sion. If it could be so arranged that the employee 
at the window incidentally recorded the comers and 
goers, his time being principally employed in book- 
keeping—as is the case at the Propst shed—the ex- 
pense would be light; in fact, it may be said there 
would be no expense connected with it. I hung around 
the Propst plant fox three days studying the very 
successful methods employed there and it did not ap 
pear to me that this continuous watch was at all 
arduous on the employee—that it had become so in- 
corporated with the system that it was hardly con- 
sidered as a separate item of labor. 

I was explaining this system to a dealer who re- 
plied that he would object to it, as it divided the at- 
tention of the bookkeeper. His bookkeeper was in a 
rear room by himself and the proprietor thought this 
was necessary in order that good work should be done. 
I said to him that in my opinion he was placing the 
cart before the horse; that in the long run he would 
be dollars ahead if the bookkeeper made a slip of the 
pen in his work while seeing to it that no material 
left the yard uncharged. If the books were wrong the 
monthly balance sheet would show it and they could 
be corrected, but if lumber was taken from the yard 
with no charge made of it no balance sheet could 
show the mistake. 

The question may be asked, What expense would a 
method stand that would prevent the removal of 
portion of the yardman’s stock without the bill be- 
ing charged? Let’s not all speak at once, for there 
isn’t a man of us who knows what it would stand. 
Many yardmen evidently have never given the sub- 
ject a thought. ‘‘Does anything ever get away from 
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‘Divided the 


bookkeeper.” 


you without being charged?’ 
ing inspired 


I asked, the question be- 
by the apparently loose way in which 
eonduected on the premises, “oh. J 
was the reply of the dealer, and I knew 
it was nothing but a guess. 

\ bright emplovee engaged with a yard the pro- 
prietor of which thought it was impossible that any 
lumber snould leave the place without being put on 
the books, and at the end of the fourth day the new 
man ealled the attention of his employer to mistakes 
in the way of not charging that would have cost him 
$14 had they not been eaught. I have known $40 
worth of cement to go out without being charged. <A 
dealer tells me he is confident that the coal that leaves 
his bins uneharged would run all winter anv furnace 


business 


Was 


Y-1-e-S-S not,’’ 


in the town. A econtraetor culled the attention of a 
vardman to a lond of shingles that had gone to his 
iob and of whieh no reeord could be found on the 


hooks. It is not uncommon for a dealer, after retiring 
for the night, to reeall to mind some sale that had not 
entered. A dealer told me that lying on the 
table at the head of his bed he keeps a tablet on which 
to record the delinquencies, He said he did this for, 
having forgotten to charge once, he might forget again 
should he wait until his nap was out. <A brief record 
of these omissions in charges which have been ealled 
to my attention would fill the columns of this page. 


A Letter Over Which to Feel Elated. 


Looking back for in my mind’s eve T see a 
big boy, as green as the grass he was walking on, ¢ross- 
ing a campus, with a tall professor by his side. As 
Artemus Ward said of his kangaroo, this green boy 
must have been ‘fan amoozin’ little euss.’’ He laeked 
much of being dressed in the hight of fashion. As 
he eooked his own grub in an iron kettle in one of 
the upper back rooms in the north dormitory he may 
have had a hungry look. His wad of money if tossed 
into a pail of water would hardly have caused a ripple. 
It was nearing commencement exercises and the green 
boy was down for a spiel from the platform that was 
to be erected in the shade of the grand old trees. The 
ill fed, green, gawky boy was literally trembling in his 
hoots—for wore. Others on that momentous 
day would spiel from the same platform, among them 
the rich boy from Cuba who flung his money and 
herded with the few that he called his own; the high- 
headed boy from New York who walked with a cane, 
wore a diamond and noticed no one who was in the 
social strata below him; the little chub, somewhere 
from the south, who would make himself obnoxious to 
all except those in his set by swelling up like a toad 


heen 


vears, 


boots he 











“Work for the opinions of those whose opinions are worth 
having.” 


in an effort to make himself appear larger than the 
Almighty decreed that he should be. There were 
others on the list who did not train in the green boy’s 
company, and what kind of a show he would make 
of himself that day he didn’t know. It was in a 
doubting moment that the tall professor overtook him 
when crossing the campus and, no doubt thinking he 
sorely needed advice, among other things said, ‘* You 
should work for the opinions of those whose opinions 
worth having.’’ 

Somehow that remark was a milestone. It was a 
tonite, and when the hour that was thought to be the 
hour of all hours came and the green boy went upon 
the platform he forgot that the rich Cuban, the high- 


are 


headed New York boy and the chubby boy from the 
south were looking on, Others were seated on the 
platform—-scholars, men who had won fame, men who 


didn’t care a rap whether a boy cooked his own mush 
in an iron pot or honrded out, and the green boy 
that day spieled for those men. Then when one of 
them reached out and shook his hand and spoke words 
of appreciation and encouragement the sky above had 
never looked Guite so blue; and the next time he 
cooked his mess of pottage, and when stirring it the 
Lig spoon clicked against the side of the iron pot, the 
sound was as if it were music. And that green boy 
whose hair is growing blond frankly admits that the 
remark of the tall professor lodged in that right ear 
of his, where it has remained ever since, Today were 
he giving advice to young men among other things 
he would say: ‘* Work for the opinions of those whose 


opinions are worth having.’’? If you guess who 
that green boy was, all right; 1f not, all right. There 


will be no harm done either way. 

Which recital leads up to a little incident of today. 
You know the most of us become weary at times. 
While we know that the sky is blue it is overeast with 
a cloud. It almost seems that those for whom we work 
are prone to forget. Yet at times there are those 
who whisper words in the ear which stay there as did 
those of the tall professor. 

Somewhere there is a wholesale 
reputation I think you all know. 
interested in the retail trade. 
could look for in a man- 


dealer whom by 
At one time he was 
He is about all you 
enterprising, honorable, cour- 


teous, highly intelligent. In a letter this wholesale 
iumberman and manufacturer writes: ‘‘I have read 
vour Realm of the Retailer in the current number of 


the LUMBERMAN with greater interest than usual. If 
ever a Man was carrying a message to Garcia you are 
doing it in giving your most sensible advice as to 
methods of doing business and building of sheds, lime 
houses and character. I can’t rest until I tell you of 
my appreciation. ’’ 

Coming from the source it does, from a man who 
is always in earnest, always practical, always push- 
ing, that letter touches the right spot, as I see in it 
the opinion of a man whose opinion is worth having. 


Would Follow the Setting Sun. 


A dealer writes from Ohio that he believes there 
must be better opportunities in the retail business far- 
ther west. He remarks that last year he did a busi- 
ness of $26,000 at a gross profit of 12 percent and is 
not satisfied with the result. Which any of us could 
easily imagine he would not be. He says nothing re- 
garding the condition of trade in the town from which 
he writes. The Red Book mentions three yards there, 
all the dealers working with moderate capital. 

Something is rotten in Denmark—calling this Ohio 
town Denmark. Somebody is playing the fool, for if 
there was not nobody would be selling lumber at a 
gross profit of 12 percent. A gross profit of that kind 
and levelheadedness don’t mix any more than do oil 
and water. I am not intimating that my correspondent 
is the one who is not levelheaded, for if he were not 
und were seized with the conviction that he ought to 
be making more money he would become out and out 
converted, turn face to and do a prosperous business. 
If he were making 25 percent profit, or even 20, on 
his present sales he would be doing about as well as 
he might reasonably hope to do should he pull out for 
the west. If he averages with the other mortals who 
are selling lumber at retail he receives only $520 a 
year over and above the expense of doing business, 
while if his gross profit was 25 percent his balance 
sheet would show profits of $3,400, which would not 
be bad on a business of that size. Here is plainly a 
good chance for somebody to do missionary work in 
this Ohio town. 

If this dealer should come west, what then? He 
might step into a snap, yet the strong probability is 
he would not. It is said that distance lends enchant- 
ment, but when we get there we always find that 
vthers were there before us. There is no one who 
would go with him on a surety bond that his financial 
success would be assured. Scores of dealers could be 
named who, if they were his competitors, would do 
their part it he would do his. It is consoling to re- 
fleet that some business men worthy of the name are 


engaged in retailing Jumber. On the other hand are 
dealers almost bevond count who lack as much of 
having good business heads on their shoulders as 


does somebody who is selling lumber in the Ohio town 
from which this letter hails. In many towns com- 
petition is so hot that if the dealers were the competi- 
tors of this Ohio vardman he would look backward 
and his old yard in his old home would appear like a 
little section of paradise, and he would long to be set 
down in the center of it once more. 

As was stated in this department not many weeks 
ago, in sections of Kansas, at the present juncture, is 
an excellent field in which to retail lumber, provided 
the fool microbe doesn’t lodge in the brains of the 
dealers. Out here where the man at a distance might 




















‘The 


lowa breezes.” 

imagine thet everything was serene one dealer has 
purchased a saw mill connection” in order that he can 
lay yellow pine down in his yard for as little money 
us possible and thus break the financial necks of his 
competitors. In several towns the scraps have not 
been measured by days, weeks and months, but by 
vears. It would be almost as easy as rolling off a log 
for this Ohio dealer to go, say to Kansas, and discove: 
that he had jumped from the frying pan into the fire. 
[ have never seen the time when the dealers so tena 
ciously clung to the idea that they have a mortgage on 
the trade they call their own as now. Recently in 
two towns most ef the dealers openly admitted that 
the new vards that were going in would be the means 
of a general eruption in the markets. The bulldog in 
the dealers these days is lying mighty near the sin 
face and showing his teeth on every occasion. No othe: 
retail line has so many advantages as has lumber a! 

here the law of compensation gets in its work, is 
there is no other line from under which the pro; 

ure knocked so easily. 

All of which is not saying that this Ohio deale: 
might not go west and better himself a hundredfold 
Not three weeks ago a prominent dealer said that it 
he were out of business and looking for a location h: 
would try the east and locate in some one of the 
good sized towns which have a small number of yards, 
like Hartford, Conn., for instance, a town of 80,000 
population and with not to exceed four yards. Hi: 
said if he could not sell lumber in a town that had 
only one yard to every 20,000 population he would eal! 
himself down. Take money? Yes, he said he knew 
it would take money, and he should expect to put 
money into the enterprise. 

One of the main points, as I look at it, when locat 
ing a yard is to know the men with whom one must 
compete. If they are men who have an idea of the 
eternal fitness of things in business there generall) 
is no trouble, but if they are inspired by the foo! 
microbe and strike out wildly and below the belt th: 
experience would be too wasteful of time and money 
A good thing in life to avoid is the friction that «is 
turbs the peace of mind and keeps the pocketboo! 
lean. 

‘The Shingle Nail. 

It would take round figures to estimate the los 
that comes to the owners of buildings by the use 
the wire shingle nail. Roofs are stripped by wind: 
the nails, after a few years’ service, failing to ho 
the shingles in place. Several years ago this qui 
tion was discussed in the columns of the Northwe: 
ern Lumberman, many prominent lumbermen taki! 
part, the consensus of opinion being that the inabili 
of the wire nail to hold the shingle was owing to t 








“A message to Garcia.” 
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action upon it by the atmosphere, in which soft coal 
had been burned. This conclusion was written down 
and the seal of authority placed upon it. I believe, 
however, it is just to repudiate this decision and say 
to the dealers who took part in the rendering of it 
that at the time they sat on the case not all the 
evidence was in. 

On my 3-acre farm in Iowa is a 50-foot henhouse 
that was covered with red cedar shingles fastened in 
place with wire shingle nails. This roof had _ been 
i existence about six years and the Iowa breezes 
vhich come this way would catch a couple of hand- 
uls of shingles from the roof and carry them over 
uto my neighbor’s yard for kindling. Every brisk 
reeze that howled over the surface of that section 
of the state would take along with it another batch 
f shingles, and these shingles became so much of a 
ecessity to my neighbor that one day he said he 

ished another wind would make its appearance, as 

e was out of shingles with which to kindle his fires. 

he roof now comes near being shingleless and early 

the spring it will be wholly so. An examination of 

nails shows that they- are about the size of a 
atch, having rusted or been eaten down to that 
mension. ‘The hole in the shingle is too large for 

e nail, hence away the shingle soars. 

[ may explain that in the neighborhood in which I 

ve no soft eoal is used. It is an aristocratic neigh- 

rhood and the housewives don’t want any colly 

















“The remedy is simple.” 


iring their wash. They would run out anybody 
used aught but anthracite and good hardwood. 
> ir eases have been brought to my attention in 
unities where it was not possible that the burn- 
of soft coal could affect the nails in the least. 
| nk it highly probable that some chemical in the 
shingle eats away the nail. 
atever the reason the remedy is simple, the objec- 
being counteracted by the use of the galvanized 
nail, or, preferably, by the oldfashioned cut nail. 
nd many dealers in the east who keep the cut 
for the benefit of their customers who buy the 
re cedar shingle. In some of the towns the cut nail 
to be had outside the offices of the lumbermen 
sell the shingles. Occasionally I see the galvan- 
nail for sale, but oftener none but the ungal- 
| one. I would suppose that the average dealer 
‘Ils the red cedar shingle would feel an interest 
e length of time it will stay on the roof, but 
tly he does not. Maybe he thinks that the 
the wind tears the shingles from the roof the 
S he will sell enough shingles to recover it. 
say he thinks this, but maybe he does. 
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OREGON’S LUMBER PRODUCTION INCREASING. 


ber now is first on the list of Oregon’s products. 
List year 1,950,000,000 feet was cut by mills in the 
Wehfoot state, the total valuation of which is placed 
at 18,000,000. Of this amount the manufacturers 
paid $3,800,000 in wages to their employees. It is 
extremely probable that lumber manufacture in Ore- 
gon will inerease by leaps and bounds. Immense 
tracts of inaecessible timber will be opened up to 
the inill man in the near future through the operation 
of roads contemplated or in process of construction. 
Oregon pine and fir goes to the southwestern and cen- 
tral states, and the markets in these states will be 
greatly enlarged by the new railroads, which naturally 
will supply the large areas of lumber consuming terri- 
tory they traverse and which, previously, had reeeived 
their lumber from the northeastern mills. 





THE EDITOR OF THE LUMBERMAN REVIEWS THE TRADE. 





New Orleans Newspapers Seek the Opinion of J. E. Defebaugh on Present Conditions and 
Future Prospects—An Optimistic Forecast. 





| While in New Orleans recently attending the sixteenth 
annual meeting of the Yellow Pine Manufacturers’ Asso- 
ciation the editor of the AMERICAN LUMBERMAN was 
asked by representatives of several of the local papers 
to give his views on the lumber trade situation and out- 
look. Some of the interviews are reproduced herewith. | 

EDITOR DEFEBAUGH DISCUSSES LUMBER PRICES. 
[From the New Orleans Picayune of January 24.] 

“The ingredients of our prosperity are many and varied. 
Anyone who listened to the able addresses of the officers 
and speakers at the meeting of the Southern Lumber Manu 
facturers’ Association yesterday was given an insight into 
the views of conservative businessmen. No longer is there 
any doubt in the minds of lumbermen that the present sat- 
isfactory and gratifying volume of trade is to continue. I 
know, from personal observation and from contact with lum 
bermen from other sections, that in the realm of lumber at 
least there is no fault to find, either on the part of manu- 
facturers or those who subsequently handle the product.” 

J. E. Defebaugh, editor of the AMERICAN LUMBERMAN, of 
Chicago, who gave voice to the foregoing, was asked for an 
opinion in regard to the high price of lumber and the possi 
bility of the present range of values continuing. In reply 
he said: 

“Manufacturers of lumber and timber owners are begin- 
ning to appreciate the force of conditions that now control. 
Consumers apparently are not. The latter are of the opin- 
ion that prices sooner or later will weaken and that they 
will be able to supply their wants at practically their own 
terms. Never were they occupying a more defenseless posi 
tion. Certain fundamental reasons control the industrial 
affairs of the world. One of these, and one that usually is 
given due weight by all manufacturers, is that it is against 
all principles of business to sell an article for less than it 
cost to produce it or for less than the amount required t¢ 
replace it. 

“Well, affairs in the lumber field have shaped themselves 
so that the cost of the lumber at the point of production 
constantly is increasing, yet it would not seem that the in- 
crease is greater, proportionately, than that which has taken 
place in other lines. 

“Much is heard today about high prices of lumber, the 
lumbermen being censured for socalled arbitrary increases, 
whereas the value of forest products has scarcely kept pace 
with the greater purchasing power of such commodities as 
cotton, wheat, corn and other products of the farm. Today 
labor will purchase as much lumber—that is, a day’s labor 
will buy as much lumber—as it would five or ten years 
ago. I am not prepared to give figures on this statement, 
but I believe it can be substantiated without difficulty. 

“Exchange or relative values are the only things worthy 
of consideration. If a day’s labor, a bale of cotton or a 
bushel of wheat—using for comparison the unit of quantity 

will buy as much lumber as it did five years ago the 
values of lumber are not high. This is a point that usually 
is passed over and today’s prices are termed high because 
they are in excess of those which obtained years ago when 
conditions were entirely different. Commercial affairs adjust 
themselves automatically, and I say this without a view of 
detracting from the results of the labors of those who are 
used as instruments to bring about revision. 

“I will admit this is a somewhat abstract consideration 
of the subject, but is one that may be applied in a concrete 
way. 

“I want to give you an instance of a change on the part 
of lumber manufacturers that I think worthy of attentions 
Within the last year, officially, the highest grade of white 
pine was abolished and in the future the small product of 
that grade will be put into the next lower. This action was 
deemed necessary because the class of logs now reaching the 
mills give such a small proportion of this upper grade as 
to make it unprofitable to attempt to keep it a separate 
item in its multiplicity of widths, thicknesses and lengths. 
Some operators continue to manufacture and sell this now 
oldtime grade, but only because their timber is of a superior 
quality to the average. Lumber of this quality commands 
its own price and the demand for it cannot be satisfied, for 
the good and sufficient reason that the raw material cannot 
be secured, 

“This is one reason why the voice of prosperity has 
reached the land of the southern pine manufacturer, has 
penetrated the farthermost recesses of the west and rings 
through the land, calling forth the timber which nature has 
stored in out of the way rooms for such emergency. This 
reserve supply will suffice for many years. Longer than 
some of the alarmists admit, longer than some of the con 
servatives now are willing to concede. This generation has 
nothing to fear, but this generation and the next will walk 
a part of the way.together and wise counsel will prevail. 

“I do not believe that in the future lumber values ever 
will be adjusted to correspond with the low levels that in 
the past have prevailed. ‘The farther timber must be trans- 
ported the greater the cost. In the south, north and west 
vast sums of money have been invested in logging appliances, 
railroads and timber itself which a few years ago had no 
value. Expense of this sort will not grow lighter; if any 
change should be made they will increase, and this places 
the situation back on the old footing that a product cannot 
be sold for less than the cost of production. 

“Value of timber at one time was one of the least im 
portant items of cost. For many years that was the case in 
the white pine districts, in hardwoods, in the south and on 
the Pacific coast. Today all this is changed, and from an 
item of secondary importance it has leaped into first place 


in the north and soon will occupy a similar position in the 
south, west, and with the hardwood manufacturers. 

“The manufacture of lumber, as a business never has been 
of itself an exceptionally profitable one. Many times has 
the mill owner run his plant at a loss rather than incur the 
seemingly greater expense of closing down. That sounds 
paradoxical, but nevertheless is true. 

“Just now prices are taking care of themselves. Lists 
are disregarded, not so much by the manufacturer as the 
buyer who is offering an inducement in the hope of securing 
what he wants without delay. I do not think any reference 
will be made to this question at the meeting now being held 
in this city. There is no call for its consideration and this 
is the policy of lumbermen, despite the fact that any ad- 
vance that might be suggested or asked readily could be 
obtained. I do not know that anything I could say would 
add materially to the statement given.” 


rELLS ABOUT LUMBER. 
[From the New Orleans Times-Democrat of January 25.] 

“Tell you about lumber? Well, it’s‘a great story this 
year. It is one that has a counterpart in practically all 
other lines of industry. I would say in a general way that 
the satisfactory condition of the trade is but the natural 
and logical outcome or result of almost ideal conditions in 
all lines. No one industry of which I have knowledge can 
lay claim to a lion’s share of that great national boon 
which, for want of a better name, we call prosperity No 
industry and no group of workers exists but that has had 
its share in the proceeds of ably applied ability and thrift. 
This condition is conferring its benefits on all, lumbermen 
included.” 

Such, in brief, was the review given by J. E. Defebaugh, 
editor of the AMERICAN LUMBERMAN, published in Chicago, 
when seen at his hotel today. Mr. Ivefebaugh is in the city 
to attend the annual meeting of the Southern Lumber Manu 
facturers’ Association, the last session of which was held 
yesterday afternoon. Asked to specify he said, relative to 
southern pine: 

“The southern pine trade of this and last year reminds 
me of an auction at which there are more bidders than lots 
of goods to be sold. In consequence considerable competition 
has developed for the product of the southern pine mills. 
Values have responded to this influence, but the soft wood 
of the south is still relatively cheap. 

“Many of the large mills have made contracts for all of 
certain kinds of stock that are produced. Take car siding 
and decking, for instance. and some of the producers are 
sold ahead for months. ‘This limits the amounts they can 
supply other users and the elimination of a percentage of 
the product in this manner strengthens the entire market. 
Throughout 1905 weather conditions militated against the 
operation of the mills to advantage, despite all the efforts 
of managers. Stocks become broken and could not be re 
placed promptly, and then came the most serious shortage 
of cars in the history of the country. At some points 75 
percent of the requirements were supplied, at others 60 or 
50, and at many not more than 15 to 20 percent. The car 
situation was no worse in the south than in other sections, 
probably on a par with that in the west. Complaints in 
regard to delayed shipments have been made with equal 
emphasis in both cases 

“Just why probably never will be known, but early in 
1905 the transportation companies began to cancel orders 


for cars or to postpone them. Awakening at length to a 
realization of the immense crops to be moved and in addi 
tion to the great amount of general traffic, there was a rush 
to the car building companies and orders for a greater 
number of freight cars than ever before were placed in one 
year. The car builders were swamped with the business 
offered, their capacity being unequal to the sudden and in 
many ways unexpected demand upon them. Orders for 
841,315 freight cars were placed, probably two-thirds of this 
business being given out during the last half of the year. 
The business now on their books will keep the larger con- 
eerns going until late this year. This one item of business 
alone would have made a strong lumber market. 

“As I stated, activity has been confined to no particular 
class or section. Another heavy call for lumber comes from 
every city and hamlet in the country. suilding permits of 
twenty-five cities show an increase over 1904 of about 39 
percent in cost, and it should be borne in mind that 1904 
was a good year. 

“The movement of southern pine is being hampered by 
lack of equipment. At some points of manufacture large 
stocks are to be seen, but very little of it belongs to the 
millman. It has been sold and will be shipped out as soon 
as cars can be supplied to move it. When that will be is 
beyond my ken. 

“How about cypress? Cypress is what you might call a 
specialty wood. The production is small, though I believe 
it has increased 20 percent in the last two or three years, 
possibly more. ‘There is, however, practically an established 
trade for all of the output. Tank manufacturers and wood 
working establishments take the bulk of the output. Louisi 
ana contains the bulk of the standing cypress timber of the 
country and the mills fast are eating into the supply. Its 
history has not been a spectacular one, but it has been a 
very substantial one. Users have had the assurance of a 
steady market. A buyer knows or should know from ex 
perience that the cypress he buys today will be worth just 
as much six months from now. In this wood the demand 
absorbs the supply easily and the trade—both ends of it 
Is satisfied. 

“Increased attention is being given the hardwoods, par 
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ticularly those of the south, which now and in the future 
are to be relied upon for much of the world’s requirements. 
The United States, as is generally recognized, has the best 
hardwoods of the world, volume and adaptability considered. 
The woods of other countries may be better for some specific 
purposes, but as structural, furniture and cabinet woods, for 
vehicles, finish and the thousand and one purposes for 
which hardwood is used, those of the United States stand 
without a peer. 

“Hardwood timber is valuable property. It is worth five 
to ten times what it would bring ten years ago and the 
timber bringing these high prices is inferior in quality, com- 
pared with the acceptable standard in the comparative 
period. Not only does the timber cost more but it is much 
more expensive to log. A Kentucky operator recently told 
me it cost his company $5 to $6 a thousand more to get the 


timber accessible for operation than it did a few years ago. 

“With respect to the hardwood trade of 1905 I would 
characterize it as quiet. Plain sawed oak was an exception. 
Ash and hickory are chronic exceptions and the supplies of 
those woods are hardly sufficient to meet requirements. 
Now, while the hardwood trade has evinced a moderate tone, 
the situation largely has been misunderstood. The small 
mill is not the factor it was at one time and the addition 
to the supply from this source is of less volume. It requires 


larger capital to launch an enterprise now than it did 
formerly and with little prospects of realizing propor- 
tionately greater returns. Users are loath to accept the 


force of changed circumstances and persist in the belief that 

the present range of values will be lowered, though how 

they are able to justify such a faith is a mystery to me. 
“What I have in mind is shown by the increased attention 


that is being given the socalled inferior woods. Cottonwood 
now is as staple an article of commerce as is oak. Gum is 
receiving increased attention not only in this country but 
abroad. All of these woods are being employed for pur 
poses for which formerly oak, poplar or other hardwoods 
were used, and notwithstanding this addition to the supply 
it still no more than suffices to meet requirements. 

“One of the things I have noticed as following the trend 
of sentiment in the lumber field is the increased attention 
that is being given to forestry. Soon or late in a talk with 
operators this matter is brought up by the lumberman. 
I have been accounted a forestry enthusiast for years, but 


never have I given utterance to as pronounced views as 
those many of the lumber manufacturers now hold. Judging 
by other developments, it is talked of today; it will be 


practiced tomorrow.” 
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SOUTHERN ILLINOIS RETAILERS IN ANNUAL CONFERENCE. 


Cairo the Scene of a Businesslike Meeting—Conditions Indicated by Annual Reports—Addresses on Timely 
Topics —Officers for the New Year—Entertainment and a Concatenation—Large 


Catro, ILu., Feb. 3.—This week marked the pilgrimage 
of the lumbermen into the land of Egypt and Cairo 
been filled with the men who handle boards and 
allied commodities. The occasion was the ninth annual 
meeting of the Southern Illinois Lumber Dealers’ Asso- 
ciation and it made a record in point of attendance 
and interest. The advance guard of traveling men 
arrived Tuesday night, but it was unable to steal a 
march on the retailers, for it found E, W. Peters, of 
Mount Vernon, had been in complacent possession of 
the city since Sunday. The headquarters of the lum- 
bermen was at the Halliday house, which distinguished 
itself in caring for the great crowd under trying cir- 
cumstances. ‘The first session of the convention was 
called to order at Winter’s hall Thursday afternoon by 
President C. C. Stotlar, of Johnson City. Mayor 
Parsons welcomed the visitors to the city, 
calling attention to Cairo’s importance as a lumber 


has 


George 


point. He placed the annual receipts of lumber at 
Cairo at 100,000,000 feet, one concern alone making 


+,000 cars of boxes annually and another 600 ears of 
sewing machine tables every year. Mr. Parsons 
coupled with his mayoral blessing the promise of 
immunity from police interference. 
The President’s Address. 

President Stotlar responded to the welcome in proper 
terms and then delivered his annual address, which was 
as follows: 


If any one comprehensive characteristic were applied to 
the epoch in which we live it would be that of combinations. 
This generation has witnessed the amassing of vast fortunes 
ot which Solomon or Croesus could not have dreamed. We 
have seen a gradual spreading of this frenzied contagion 
from industry to industry. It can be only a few years 
until some captain of finance by proper manipulation will 
hold the timbers and manufactured products of our south 
ern and western coasts at his command. Every year has 
witnessed the closer cementing of the ties of manufacturers 
and producers, the firmer establishment of prices and grades 
and a firmer hold on the markets in general. We have the 
combination of lumbermen, railroads, steel and metal pro- 


ducers in general, all with their several committees to 
establish and maintain prices even if they have to shut 
down a mill or factory to accomplish their purpose. Also, 


in recent years, there have arisen such men as Mitchell and 
Gompers who can wield and sway the huge masses of the 
laboring class. Each year has seen a closer organization 
of labor unions and a more complete establishment of prices. 
Yes, gentlemen, about all this world has heard lately from 
pulpit and platform or around street corners is “The com 
ing battle between capital and labor.” 

In the mean time the capitalist has been in his office 
counting out his money and scheming up a nice new way 
of counting some one else out of his. The laboring man 
is over in some hall hugging his companions, where they 


issue fresh bulletins every few days to increase prices, 
decrease labor and try to eliminate time. 
And where have you been dear brother retailer, the 


middleman ? 

Have you been doing what you could to help yourself 
and also your competitor? 

In this advanced age successful business men believe that 
there is a common knowledge of conditions which if im- 
parted to competitors has a tendency to eliminate disturb- 
ances and to add rather than take from the success of the 
giver. 

Association’s Features. 

The association founded on right principles, having as 
its aim the supply of present needs at legitimate prices in 
keeping with the cost and a reasonable remuneration of the 
effort, is looked upon as a necessity. This annual conven- 
tion we are now attending has its offices. First, its social 
side; we should give a few days of our time each year to 
getting better acquainted with our competitors. Second, 
the financial side; by our acquaintances thus formed we 
should be on better terms with each other, coming to the 
understanding that this world is too large for the accom- 
modation of but one man or firm. We should make these 
meetings so helpful in a business way and so enjoyable 
socially that every lumberman in this end of the state will 
feel that his time and money spent in attending this 
association brought him the largest dividends of any money 
he spent during the year. 

I am convinced that the true means of cementing you all 
together, increasing our membership and making you all 
more loyal and enthusiastic members is by the formation 
of local and district organizations. Every member of this 
association, all things being equal, should buy only of those 
wholesalers who live up to our requirements and who are 
— members of this or our state association. For it 
is only 


been able to score a success. 
more than justice and a courteous return for 
and encouragement. 


Warm Heart for the Drummer. 
Before closing I want to say a few words to these knights 
These men, taken away from 
faring on every and any 
who are thrown 
of the cold 


of the grip here assembled. 
their homes for most of the time; 
thing and being fared on by some things; 


up against the buying side—the north side 


by the loyalty and the encouragement of the fair- 
dealing wholesalers that this and similar associations have 
It is very easy and is nothing 
their help 


Attendance at a Successful Annual. 








business world—if you happen to strike us just after we 
have dunned a man on whom we have called for many 
Saturdays past and have more than doubly renewed our 


vengeance, or perchance an irate customer has just returned 
a cargo of rotten stuff which we bought some time last 
summer and was tied up for ten weeks on some side track, 
which we dumped on him and had scarcely got through 
congratulating ourselves—don't think we are all cold; we 
have a warm side for you fellows if we don't always have 
time to show it. Some of the best friends I have—and I am 
sure it is so with other dealers—are these boys of the 
road. So let us always give them an order when possible. 

Hoping that much good may be accomplished at this 
meeting and that all here will receive much that will 
lighten their business troubles and give them a clearer in- 
sight into future conditions, that everything may move off 





CHARLES W. HALL, OF SANDOVAL, ILL. : 
Secretary Southern Illinois Lumber Dealers’ Association. 


pleasantly and harmoniously, I thank the directors for their 
hearty support and codperation, the secretary for untiring 
efforts for the good of the association and the whole asso- 
ciation for the honor conferred upon me. 


Secretary Hall’s Report. 


Secretary and Treasurer Charles W. Hall, of San- 
doval, presented his annual report, which was as fol- 
lows: 

The association idea continues and will continue to grow 
and with it our Southern Illinois Lumber Dealers’ Associa- 


tion. While we have not the largest nor most important 
I believe we have the most unique organization in the 
country. 


Our association has enlarged its enrollment and general 
usefulness each year since the first meeting. nine years ago. 
Our present active membership is 101, a net gain of 11 over 
last year’s report. While this is not a large increase it 
shows a good healthy growth. 

Good of the Associations Is Good of All. 

There is a tendency on the part of many dealers to 
ignore all associations—state, district and local. They do 
not realize what associations have and are doing for them— 
how much money they have really put into the retailers’ 
pockets. To devise better and more successful ways to 
enlarge our active membership should be_ the constant 
thought of each loyal officer and member. Personal solici- 
tation on the part of the dealer, also the traveling man, 
with the aid of personal letters from the officers, has been 
the means of securing several members the past year. 
Local associations are growing slowly but surely in south- 
ern Illinois. Where it has been tried great benefit to the 
dealers resulted. 

Bear in mind this fact: That you owe most of your pro- 
tection as a retailer to the state association. You cannot 
afford not to be a member of this larger and most important 
organization. In fact every lumber dealer will find it 
greatly to his advantage, financially and otherwise, to enroll 
with all associations pertaining to his business and which 
operate in his territory. At Decatur has just been organized 
the Illinois Masons’ Supply Association. 

There have been several complaints of unfair shipments 
the past year. Most of them have been satisfactorily set- 
tled between the parties. I am sorry to state, however, 
some remain to be settled. 

In conclusion I wish to tender my grateful acknowledg- 
ment to the directors and all who have so kindly aided 
me in the work of the association the past year. 


Committee Appointments. 
The president appointed the following committees: 


Auditing—W. G. Cochran, Marion: J. F. Carmack, West 
Frankfort; Thomas Benton, Johnston City. 






Resolutions—L. M. Bostwick, Centralia; G. A. Willis 
Carmi; John Greer, Du Quoin. ; , 
Constitution—C. A. Glore, Centralia; FE. W. Veters 


Mount Vernon; J. N. 
Credentials—W. E 
ville; EK. L. Bledsoe, 
Mutual Insurance Elucidated. 

A. E. Bensen, assistant secretary of the Lumber 
men’s Mutual Insurance Company, was introduced and 
in an excellent paper on the subject of mutual insur 

ance said: 

I do not intend to bore you at this time with a long 
talk on this subject, although it should be of interest tuo 
everyone who carries insurance. In the first place, let us 
see what the principle of mutual insurance is and how long 
it has been made use of. 


Lyle, Coulterville. : 
Beal, Vienna; Chester Schwartz, Elk 
Salem. 





Beauty of Co-operation. 


The idea is that two or more persons with property at 
risk assume a portion of each other’s hazard in proportion 
as their amount at risk bears to the whole. If one hundred 
men with $1,000 risk each make such an agreement each 
assumes $10 on the risk of each of the others. Without 
insurance the total loss of one man’s property would be « 
serious calamity to him, but if the loss is divided between 
100 men it amounts to but $10 each. This was the man 
ner in which the first mutual insurance was conducted, no 
premiums being paid but assessments levied for suc! 
amounts aS were necessary to pay losses and expenses. Al 
a later date the various state governments passed laws 
regulating mutual insurance, such laws differing in the 
various states. 

Nearly all mutual companies are conducted in one of two 
ways: either full tariff rates are charged and large divi 
dends declared or rates lower than those of board coi 
panies are charged and smaller dividends declared. 3y the 
latter method a large portion of the dividend virtually is 
declared in advance. The Lumbermen’s Mutual of Chicago 
und its allied companies are conducted according to th 
latter method. 

We are not greedy and do not expect to receive all you! 
insurance, but we do think and I am sure you will agre 
with me that we are entitled to a portion of it. Otherwis 
the natural outcome will be that mutual companies wil 
go out of existence and old line companies will again contr: 
the situation and, eventually, rates will be increased. 

I do not think a dealer present will not agree with me 
when I make the statement that it is mutual competition 
and nothing else which has brought about results. Well, 
if it is why don’t the lumbermen stand by it? Every deale 
in the business should protect himself and guarantee a co! 
tinuation of low rates. The only way you can achieve th 
is by patronizing the mutuals and lumber insurance ass: 
ciations connected with your trade and more particulal 
the mutual or associations of your own state. 


An Object Lesson. 


While I am dwelling on the subject of competition I wi 
to state that two years ago the old line companies co! 
piled statistics pertaining to the lumber yards in the sta 
of Illinois. When the report was written out in full a: 
a comparison made showing the extraordinary profit derive! 
from insurance on lumber yards, both wholesale and | 
tail, they saw that they were enabled to cut rates in hal: 
As follows, take for instance a yard rating 1% perce 
($15 a thousand); they say they could make a 7o-ct 
rate on the same yard conditions everything being the san 
and still have a large margin of profit. Now, they 
this as their reason for being able to give the rates whi 
are made at the present time. This is not so. It is sim; 
that they recognize that the lumber mutuals and lum 
insurance associations have such a strong foothold in th 
state that they were forced to meet competition by red 
ing their rates. Now, if 75 cents is an adequate rate 
the present time and the hazards equally as great, if I 
greater, what an enormous profit they must have b 
making out of the old tariff, irrespective of what compan! 
were writing the business, . 

It is not from kindness of heart that the stock compan! 
reduce the rates or that they keep them at the lower figu! 
but the competition of the trade mutuals forces them 
reduce and is today forcing them to continue writing 
class of business at reduced rates. 

Every dealer in the business should, therefore, to p! 
tect himself and guarantee a continuation of low. ratt 
patronize the mutuals and lumber insurance associatio 
connected with this trade and more particularly the mutu: 
or associations of his own state. 


A short discussion of this paper was engaged in b) 
A. V. Schermerhorn, of Kinmundy; W. 8. Campbell, ©! 
Ashley; President Stotlar, and George W. Hotchkiss. 
of Chicago, secretary of the Illinois Lumber Dealers 
Association. 

More Light. 

Mr. Schermerhorn then read his paper on ‘‘ Associa 
tion—Its Benefits.’’ He said: 


The benefits of any association will depend upon the loy" 
alty of its membership. This well applies to the Souther! 
Illinois Lumber Dealers’ association. I wish to make ‘ 
most earnest appeal to the membership of this association 
to be loyal to each other. Unless we shall be true ane 
loyal to each other our association will be of little valu 
to us. Let us not for the sake of getting a bill that would, 
all things being equal, go to a brother dealer cut pee 
or make concessions secretly or otherwise. This kind 0 
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business I think poor business policy. Your sins are sure 
to tind you out, which very often results in price cutting, 
which is sure to lose you more money than the profit on 
the bill you have virtually stolen from a brother dealer. 
Above all things let us be true and fair to each other. 
There should be no guesswork about one dealer being dis- 
loyal to another. Don't believe everything you hear. Keep 
cool. Get at the facts; go kindly to the offending brother 
and state your case. Above all things, keep cool and do 
not allow your temper to get the best of you and spoil it 
all. This is a very serious question and should have a good 
deal of thought and be carefully handled. 


Fraternize in Everything. 

I am a strong believer in organizations. I join eyery- 
thing that affects my lines of business. Many things very. 
helptul are learned by rubbing up against the other fellow 
in the same business. The fraternal feeling should be cul- 
tivated in our association. Its value is farreaching in cor- 
recting many ills that attack us. We should appreciate the 
loyalty, as a rule, of the wholesalers, which is a great 
protection to us. 


Wisdom from Brother Hotchkiss. 


Mr. Hotchkiss was introduced to speak on the state 
issociation and its allied bodies. He said: 

If there is one important element aiding the state asso- 
ciation it is the efficient local association. The local organ- 
zation can do more than can the state association in 
settling local difficulties. When the question involves per- 
sons outside the local district the state association, how- 
ver, is necessary. You understand, of course, that the IIli- 
nois association is allied with other associations represent- 
ing twenty-four states and a union of the efforts of sixteen 
ecretaries in the secretaries’ bureau. This results in per- 
fect harmony of purpose and effort and in a community of 
interest and an effectiveness of action not otherwise pos- 
sible. 

The great advantage of the local association is that its 
members can get together often. They can assemble as 
frequently as necessary and as often as three or four times 
« year if need be. In many localities where quarrels had 
irisen there now is perfect accord, perfect harmony, through 
the instrumentality of the local association. 

Mr. Hotchkiss cited the Decatur association as a 
shining example to local associations and related per- 
sonal experiences in getting the lumbermen together at 
Decatur, Bloomington and Peoria. He said that in the 
work of the association the ethical principle rather 
than coercion is most prevalent. He urged response to 
the circulars sent out by the office of the secretary of 
the state asosciation. His definition of a poacher was 


‘‘a man who ships into teritory in which he has no. 


interest.’’? He continued: 

We have more trouble with the retailer who ships into 
the territory of another retailer than with any other kind 
of poacher. a 

Referring again to the matter of trade ethics Mr. 
lfotehkiss said: 

The conspiracy law of the state and the laws of morality 
forbid the blacklist and an association loses sight of the 
law when it employs the coercive policy. There is greater 
success in working along ethical lines. 

In closing I want to pay tribute to the mutual insurance 

mpanies. If you enjoy a lower rate than you did under 
the old style insurance it is due to the mutuals. You owe 
them a debt of gratitude, and their insurance is just as 

ife as that of the old line companies. 


Corroboration and Solicitation. 


S. M. Bloss, of Garyville, La., indorsed Mr. Hotch- 
‘iss’ remarks in regard to response to the secretary’s 
irculars. He said that the information furnished to 
he manufacturers by the secretaries of the associa- 
ions is prized highly by them and that the manufac- 

rers are anxious to sell only to legitimate dealers, 
ut that they cannot get this information unless it 
iould be supplied by the retailers themselves to the 
cretaries. 

C. A. Glore, of Centralia, introduced the question of 
1e new Illinois Masons’ Supply association, in process 
f formation. He declared that the cement business 
vas becoming an important factor in the building 
ipply market and urged every seller of cement to 

in the new association. 


EXECUTIVE SESSION. 


The executive session of the association was held 
‘riday morning in the parlors of the Halliday house 
with a large attendance. President Stotlar introduced 

e subject of ‘‘Poachers’’ and it was discussed by W. 

Beal, of Vienna; G. W. Hotchkiss, of Chicago; E. 

Peters, of Mount Vernon; J. A. Carmack, of West 

‘ankfort; C. T. Wade, of Farina, and A. V. Scher- 

erhorn, of Kinmundy. 
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‘*Loeal Associations’’ was discussed by C. A. Glore, 
of Centralia, and G. W. Hotchkiss, of Chicago, respec- 
tively former president and present secretary of the Llli- 
nois Lumber Dealers’ Association, and by others. 

The number of directors was increased from five to 
eight, A. V. Schermerhorn and J. W. Tate holding over; 
the board being constituted of these two gentlemen, 
the incoming president and vice president and the 
(directors elected at the executive session. Following 
were the officers elected: 


President—J. F. White, Marissa. 

Vice president—W. G. Cochran, Marion. 

Directors—Three years, P. T. Langan, Cairo. and Robert 
Tate, Ridgway; two years, A. C. Gauen, Collinsville; one 
year, Benjamin Wright, Mount Carmel. 


THE CLOSING SESSION. 

The last session of the convention was held Friday 
afternoon at Winter’s hall. John Y. Stotlar, of Car- 
bondale, son of the retiring president of the associ- 
ation, gave a comprehensive talk on the ‘‘ Mechanic’s 
Lien Law’’: 


The good book says, “Old men for counsel, young men 
for war.” But since I am a warrior neither by proclivity 
nor necessity and since it has become so popular these 
later days to give advice, whether capable or not, you 
older men here present will please excuse this assumption 
of your right. If any lawyers or legally inclined persons 
are present please bear with my infirmities, forgive any 
glaring mistakes and help us all you can in this discussion. 
The secretary says he has been trying to get some one to 
start this topic for discussion for several years and, though 
this law is little understood by lawyers, lumbermen and 
laity, I have assumed it, for it is very seldom anything 
balks a lumberman and he will take anything from a dime 
debt to a law that the legislatures have tried to mix up 
for years (and if the legislatures can’t get into rotten 
mixups who can?). Though we are not lawyers from the 
brotherly love metropolis of Pennsylvania we may unravel 
some of these things for our mutual instruction and benefit : 

Law and Logic. 

If you have failed to establish a lien or for any 
reason cannot enforce a lien nevertheless you may ob 
tain a personal judgment for the amount due you for 
your material. 

A person entitled to a lien may at the same time 
proceed to enforce the lien and bring a personal action 
against his debtor for the amount due. 

Even though a contractor gives bond for protection 
of subcontractors and material men this security is 
held not to supersede the lien. 

A mechanic's lien being of purely statutory origin, its 





E. D. CAREY, CAIRO, ILL. ; 
Who Did Much to Entertain the Visitors. 


existence and enforcement in any particular case de- 
pend upon a compliance with the statute; and, although 
it seems as if it should not be defeated by technicali- 
ties when no rights of others are infringed and though 
there is a great mass of authority for the rule that 
such statutes are remedial in their nature and should 
have a _ liberal construction, the bulk of opinion of 
courts in our state tend toward a strict construction. 
So by far the safest plan is to see that the lien con- 
forms strictly to the details of the statutes. 

The building or improvement must be on the land 
against which the lien is claimed; an exception being 
on sidewalk, fence, sewerage etc. which, though on the 
lot, are connected with the improvement. 

The lien extends to the entire building and is not 
eonfined to any particular portion where the material 
was used. 

The meaning of the words “lot” of land as used in 
the statutory provision is not limited to the particular 
city, town or village lot on which buildings are erected 
as bounded or described on the plat, but denote rather 
one single parcel of land lying in a body and known 
and treated by usage or the contract of the parties as 
one tract. 

If a single lot is divided into two or more designed 
for separate use a building on either subdivision would 
extend the lien only to that division. The area of 
land to be subject to the lien may be extended beyond 
the statutory limit by the contract of the parties. 

A lien may exist upon the building alone under cer- 
tain circumstances; as, for example, where the person 
for whom it was erected has not a sufficient interest in 
the land to support a lien or where there is a prior 
encumbrance on the land. 

Where a single building or a block of contiguous 
buildings is erected extending over several lots a 
mechanic’s lien will cover not only the building or 
buildings but all the lots upon which situated. 

The statutes allow a person who has under a single 
contract furnished material for the erection of several 
distinct buildings on separate lots to acquire a single 
lien for the entire amount due upon all the buildings 
and lots. 

Churches are subject to mechanic’s liens. Railways 
and street railways are subject to lien. A mechanic's 
lien may be acquired upon fixtures which are attached 
to and form part of the realty. : 

The statutes do not give a material man any lien on 
the particular material furnished by him even though 
the material was unused. Our state law gives to sub- 
contractors and material men a _ lien ps balance due 
to the contractor by owner and the right. by serving 
notice upon the owner that amounts are due from the 
contractor, to impose upon the owner a liability or duty 
to retain out of the amount due or to become due to 
the contractor a sufficient amount to meet such claims 
or any liens which may be established. This right is 
not dependent. on the right to a lien on the property 
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and may exist though the property be not subject to 
lien. 

A lien does not extend to puWic property such as 
school house, court house, city hall, a public bridge or 
waterworks of a municipality. ‘The property of an 
electric light company, however, is not exempt. It is 
held that property of normal schools and private schools 
are subject to lien. 

The fact that property is in the hands of a receiver 
cannot prevent the enforcement of a mechanic’s lien. 

Whether the person for whom a building or improve 
ment is erected or made is the absolute owner of the 
land or not, a mechanic's lien will attach to his right, 
title and interest therein and extend to the whole of 
such title or interest. It is, of course, necessary, in 
order to support a lien on the land, that such person 
be shown to have some interest, but a recovery does 
not depend upon the quantity of such interest. The 
lien is not confined to the interest which the person had 
in the realty at the time when the right of the claimant 
to acquire a lien first accrued, but will extend to a 
greater interest subsequently acquired by that person. 

The separate property of married women is subject 
to the operation of the mechanic’s lien statutes. 

A lien may be had on repairs, alterations, additions, 
rebuilding, moving or raising building, or fixtures which 
are permanently attached. 

The law designates a school house as a public im 
provement within the meaning of the statute, giving to 
any person who shall furnish material, apparatus or 
fixtures a lien on money, bonds or warrants due or to 
become due contractors. 

An owner is one who has some assignable, trans- 
ferable or conveyable interest in the property. but he 
need not own a fee in the land in order to subject his 
interests to a lien. 

A father cannot contract for the improvement of his 
minor child’s property so as to subject it to a mechan 
ic’s lien. 

An agent authorized to collect rents and profits for 
his own use cannot subject the land to a mechanic's 
lien by a contract for improvements. 

A person having no title to land has no power to 
subject it to a mechanic’s lien as against the true 
owner. i 

A spirited discussion during and following this 
paper was participated in hy W. E. Beal, of Vienna; 
C. C. Stotlar, of Johnston City; W. S. Campbell, of 
Ashley; P. T. Langan, of Cairo; Robert Tate, of Ridg- 
way; E. W. Peters, of Mount Vernon, and G. W. Hotch- 
kiss, of Chicago. 


Doings of the Drummer. 


The next subject taken up was ‘‘The Traveling 
Man.’’ C. M. Catheart, of Salina, Kan., the Demos- 
thenes of the knights of the grip, was the first speaker 
and he made a very successful ascension, mounting to 
a hight of 3,000 feet under perfect control, cutting a 
figure 8 over the city hall and returning safely to the 
point of departure. He said: 


It affords me great pleasure, I assure you, to be with 
you again in attendance at this annual convention of the 
lumber dealers’ association, regardless of the fact that your 
worthy secretary has invited me to bear this responsibility 
and inflict this punishment upon you by making a few re- 
marks relative to the traveling man. However, he has 
selected a very agreeable, polite, affable and usually re- 
spectable subject, one that extends over the entire length 
and breadth of the land, one that rides the crested waves 
of the ocean, and, I may add, even circles the globe; so 
pardon me if I wander in flights of thought and oratory 
and never make a point or reach any particular destination 
—not even get back to Cairo—for when you follow the 
traveling man you are going some. Permit me now, if you 
please, to impress upon you my view that the traveling man 
is not a 2x4 or a 6x8 subject. They are not all inanimate 
pieces of lumber or kiln dried sticks. They have some sap 
(not sap-heads) to keep them alive and abreast of progress 
and they are ever ready to raise the sash and open the door 
to a little information relative to the quality and price of 
anything in their line if you but open wide the blinds and 
allow a little light and sunshine to enter your mind and 
heart as the traveling man enters your place of business to 
present his line. 

These architects of the great commercial enterprises sys 
tematically go here and there, seeking the pearls in the in- 
dustrial strife, and it is with the greatest of care that they 
select their gems. Competition urges the drummer to move 
and free himself from checkmate, so he studies the map 
and where to go as you would study a game of chess. He 
comes and he goes, catching a glimpse of the great cities 
of the east, escaping the dangers of their crowded thorough- 
fares, soon to be speeding like the wind behind great black 
steeds of iron over streaks of steel to the great expanse of 
the west, viewing the grandeur of the beautiful forests and 
mountains and scenting the sweet perfume of the flowers of 
the plains. The pace at times is swift indeed, so you will 
not be surprised to learn that the slow, ordinary water 
wagon sometimes moves fast enough for him. To the 
initiated the charm and fascination of travel has long worn 
away. because he knows the responsibilities and dangers of 
the life. Figuratively speaking, travelers are compelled to 
carry kodaks and are pleased in passing from place to place 
to take a few views as the scenery changes. Nor does it 
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matter how much excess baggage they may carry or the care 
and worry the trip has brought to them they are always 
ready to take the views and, when they reach destination, 
proceed to the dark chambers to develop those incident to 
the journey. Coming forth from the dark chamber the next 
morning they appear with pleasing smile, the beauties of the 
picture engraved upon their memories. 

Representing this local territory, if you please, I will say 
that we traveling men have labored long among you, long 
enough, at least, to have all the knots knocked off so that 
we present to you a plain surfacé, or dressed on both sides 
dressed to match, if you please—and we hope to meet your 
good will and favor when we solicit your business in these 
timbers. We have been taught to paint the views of our 
kodaks a little red at times, but we paint a picture usually 
colored with grace and delicate tint in words of eloquence 
chosen and designed to interest you, for without your atten 
tion we cannot approach you. We like to talk but we are 
not phonographs tor we are more than mechanical construc 
tions, for some of us are capable of using logic. You have 
educated us while traveling among and about you. 


Importance of the Guild. 


Kk. B. Eckhard, of Carbondale, responded to the 
same topic with grace and facility, delivering the 


following practical address: 


The traveling salesman; who and what is he? First, he 
is one of the most important factors in the lumber business 
today. He is indispensable not only to the manufacturer 
who has the product of a mill or mills to dispose of but 
likewise to the retailer who has this product to buy. He is 
au sort of “go between,” a harmonizer of views and ideas 
between buyer and seller. Hibs mission is not only to sell 
his wares but to be in the truest sense of the word a repre- 
sentative of the concern in whose interest he travels and to 
guard well the interests of those to whom he sells. 

Ile comes to you, Mr. Retailer, not only to solicit your 
business but to aid you in more ways than one if you will 
but permit him so to do. He often can give you the con 
ditions of trade, of stocks, items of which may be scarce 


and liable to become more so, and in this and other ways 
help you to avoid being caught with nothing to do business 
with Did you ever know a really successful retailer who 


did not owe and was not willing to give to the traveling 
salesman po small amount of credit for that success 7 


The Retailer’s Best Friend. 

I remember a former president of your association who 
paid to the traveling salesman a high tribute when in a 
speech before you a few years ago he said, “He is the re 
tailer’s best friend.” And all of you who know Walter 
Greer, of Anna, will agree that he is not given to saying 
that which he does not believe, neither will he withhold 
that which is justly due a fellow man. 

I venture the assertion too, that not a manufacturer in 
this house but will freely admit that the opinion of the 
traveling salesman is often found helpful in his business and 
often sought. Again, the traveling salesman (of the right 
sort) is no wiseacre or knowitall, but just a good, everyday 
sort of fellow, who in his everyday contact with men of 
different ideas and in different localities acquires some 
knowledge of humanity and things in general which he often 
turns to your advantage. Many a man engaged in the retail 
business can recall times when some salesman has dropped 
in on him just when a little information was needed on the 
manufacture of some special stock, or the price of it; or he 
has been able in other ways to assist you in your business. 

The traveling salesman will be found broadminded, whole 
souled, generous te a fault and one who is ever looking for 
the good qualities which he knows every man possesses. 

Being indispensable to both manufacturer and retailer, he 
is here to stay. ‘Treat him, I pray, with kindness; use 
him freely to further your business interests, but don't be 
come disgruntled with him if the price of No. 2 flooring goes 
so high that your sensitive nature obliges him = to break 
the news of the latest advance to you for he it is 
that weeps with you today over this seeming calamity and 





tomorrow rejoices with the manufacturer over his good 
fortune in this same advance 
An Indispensable Missionary. 
Ilis position is often a peculiar and trying one. Some 


times a difference arises between a customer and the house 
and after some correspondence has taken place the matter 
is turned over to the traveling salesman to adjust and 
upon investigation he finds that both are wrong. Now, 
then, he must harmonize their views, must settle the matter 
satisfactorily to both and keep their good will and conti 
dence. This he accomplishes by being frank and honest in 
his statements to both. An equitable settlement is made and 
the same kindly feeling exists as before—friends. 

One word more in behalf of the traveling salesman whose 
“path is not always strewn with flowers,” as is generally 
supposed. If you have a cheerful word, give it him. If you 
have a pleasant smile, give it him. If you have an order, 
give it him. If you have money you wish spent, give it 
him. If you will faithfully do these things and then pre 
sent yourselves as candidates (if you have not already done 
so) to the great order of H[oo-Hoo the traveling salesmen 
will pledge you their word and honor that on entering this 
order you will receive your reward. 

L. M. Bostwick delivered one of the extemporaneous 
talks for which he has acquired fame, in which he told 
a number of good stories and emphasized the interde 
pendence of the dealer and the traveling salesman, 

The Retailer’s Side. 

W. A. Karr, of Flora, opened the ball for the retailer, 
presenting that side of the case acceptably. 

Douglas Malloch, the ‘‘lumberman poet,’’ of the 
AMERICAN LUMBERMAN, of Chicago, read two of his 
compositions and was followed by J. E. Gatewood, 
of St. Louis, who declared that he observed progress in 
the Southern Illinois association and possibility of 
even greater usefulness in its future. 

J. H. Baird, of Nashville, Scrivenoter of the Con- 
‘atenated Order of Hoo-Hoo, talked extemporaneously 
on the markets, forestry and association good. He 
said he had been endeavoring to find the reason for the 
advance in yellow pine, but that it is high only when 
compared with prices of vears ago and is not high when 
compared with the enhancement of other commodities. 
He congratulated the manufacturers on their liberality 
in contributing to the fund for the founding of a chair 
of forestry at Yale University. 

Tom <A. Moore, of St. Louis, was ealled for. He 
acknowledged the compliment with some good stories 
und sage remarks 


Resolutions Adopted. 


The following resolutions were presented by Chair- 
man IL. M. Bostwick and adopted: 


That the thanks of this association are due to Hon. 
George Parsons, mayor of Cairo, for his hearty welcome to 
this beautiful and prosperous city. 

That this association tenders its thanks to George W. 
Ilotchkiss, secretary of the state association, for his genial 


presence and for his valuable instruction and advice, which 
have contributed largely to the interest in and the success 
of this meeting. 

That the Cairo Elks have endeared themselves to the 


members of this association by 
in giving the smoker and 
evening. 

That the local committee and citizens of Cairo be tendered 
our thanks for their highly successful efforts to make 
pleasant our stay while their guests. 

That the association indorses the efforts of the Illinois 
Masons’ Supply Association to further our mutual interests ; 
and we recommend that our members become affiliated with 
that association. 

That the association hereby expresses its appreciation of 
the very able manner in which the oflicers have filled their 
various positions during the year just closed, as shown by 
the continued and increasing interest in the affairs of our 
association. 


their generous hospitality 
vaudeville entertainment of last 


The New President. 

Retiring President C. C. Stotlar introduced the in- 
coming president, James I. White, of Marissa, who 
thanked the association for the honor and urged codp- 
eration in the efforts of the officers for the success of 
the organization, 

Du Quoin presented an invitation to the association 
to mect in that city next year and Centralia gave a 
tentative invitation depending on the building of a 
hotel in that city, through L. M. Bostwick and C. A. 
Glore. On motion of Mr. Glore the determination of 
the place of meeting next year was left with the board 
ot directors. 

S. M. Bloss, of Garyville, La., urged the dealers to 
write the secretary of the cypress association at New 
Orleans for the cypress rules and explained cypress 
vrading in some detail. This closed the session and 
the convention, 


OTHER FEATURES. 


In the evening a grand concatenation was held at 
Winter’s hall under the personal supervision of Serive- 


noter James H,. Baird, who acted as Snark, the follow- 
ing being the other officers: Assistant Snark, P. T. 
Langan, Cairo; Serivenoter, F. H. Atwood, Cairo; 
Senior Hoo-Hoo, J. E. Gatewood, St. Louis; Junior 
Hoo-Hoo, A. C. Ramsey, St. Louis; Assistant Junior 
Hloo-Hoo, L. M. Bostwick, Centralia; Bojum, A. B. 
Simonson, Springfield; Arcanoper, C. E. Rittenhouse, 


Chicago; Custocatian, KE. D. Carey, Cairo; Assistant 
Custocatian, EF. G. Hanley, Decatur; Jabberwock, 
Charles Wolflin, Evansville, Ind.; Assistant Jabber- 


wock, W. G. Regan, Terre Haute, Ind. 
Russell, Padueah, Ky. 

Thursday morning, February 1, through the energy 
of P. T. Langan and E. D. Carey, the visiting retailers 
und traveling men were taken aboard the river steamer 
Three States and given a trip to the juncture of the 
Ohio and Mississippi rivers, Bird Point, Mo., and 
Wickliffe, Ky. The trip was thoroughly enjoyed. 

Thursday evening the Elks of Cairo entertained the 
lloo-Hoo and other lumbermen with a smoker and 
lunch at Winter’s hall. A short vaudeville program 
included quartet and solo singing, orchestral musie and 
buek and wing dancing. The lunch served was boun- 
tiful; the milk and honey flowed freely and the vis- 
itors themselves helped to enliven the occasion. 


AT CAIRO FEBRUARY 2, 1906. 

Cairo has ever been famous for the size and success 
of its coneatenations and it maintained its reputation 
Thursday night, February 2, with the opening of the 
eves of forty-one promising kittens. The following 
looked after the welfare of the newly elect: Snark of 
the Universe J. H. Baird, Hoo-Hoo L. Russell, 
Junior Hoo-Hoo A. C. Ramsey, Bojum A. B. Simonson, 
Serivenoter FF. H. Atwood, Jabberwock Charles 8. 
Wolflin, Custoeatian E. D. Carey, Areanoper C. FE. 
Rittenhouse, Gurdon I. G. Hanley. This team was one 
fully capable of giving the hopefuls their money’s 
worth and the latter were surprised at both the extent 
and pungeney of the onion garden of Hoo-Hoo land. 
The fellowing were those who threaded their devious 
course through the aforesaid garden: 


; Gurdon, Luke 


Senior 


Cecil Edward Anderson, Chicago. 
Jesse Asa Beadles, Cairo. 

Frank George Burmester, Cairo. 
(jeorge ‘Thomas Boren, Cairo. 
William Logan Boren, Cairo. 

Joseph Archlus Boyd, Ullin, 

Thomas Edwin Benton, Johnston City. 
Charles Monroe en Mound City. 
Voorhees Coombes, Cairo. 

Maynard Stebbins Carter, 
Carroll Claud Carter, Cai 
Charles Joseph Fender, E four ood. 

George Arthur Husman, St. Louis. 

Henry Smith Holden, Grand Rapids, Mich. 
Archie McIlwaine Hill, St. Louis. 

Enredge C. Lent, Metropolis. 

Victor’ MeMurchy, Shawneetown. 

Archie Quincey McCracken, Mound City. 
Harry Hutchings McLeod, Hough, Mo. 
Edwin DeLoss Matthews, Cairo. 

James Garfield Main, Karnak. 

David Main, jr., Karnak. 

Josiah Streeter Mertz, Mound City. 

Edgar Smith Miller, Mound City. 
Charles Clinton Payne, Reeves. 

James Austin Poole, East Prairie, Mo. 
Thomas George Puckett, Thompsonville. 
Leonard Albert Rink, Cairo. 

William Allen Spain, ee Ind. 
Frederick William Sommer, Campbell Hill. 
John Albert Snyder, St. Frane is, Ark. 
Harry Claude Thornsberry, Duquoin. 
Joseph A. VanSickle, Tamms. 

William Otis White, Cairo. 

Edwin Maxwell Whitney. Cairo. 

Frank Lester Williams, Salem. 

Frederick William Weinel, Columbia. 
Joseph Bainbridge Wenger, Cairo. 
Gustav Ernest Yunker, Carlyle. 
Frederick Peter Zimmerman, St. Louis. 
Louis Charles Zink, Cairo. 


HEARD ON THE STREETS OF CAIRO. 

The local committeemen, of whom P. T. Langan and 
E. D. Carey were particularly active, had provided 
plenty of entertainment and were const: intly endeavor- 
ing to show the Ilimbermen a good time. The local 
committees were made up of the following: 
Dra Pp. T, Langan, E. D. Carey and Ed M. 

elly. 





Reception and entertainment—H. 8. 
ningham and P. C. Barclay, from the board of trade; E. A. 
Smith, C. R. Stuart and W. J. Johnston, from the Com 
mercial Club; C. 8S. Carey, Douglas Halliday and C. ©. 
Terrell, from the Elks; C. G. Miller, E. C. Allen, Frank 
Reed, Ed Kelly, H. L. Allen, If. T. Stephens and J. W 
Wenger, from the Hoo-Hoo. 

Correspondence—C. 8S. Carey, HI. 8. 
McFarland. 


Candee, Charles Cun- 


Candee and Thomas 

The most conspicuous decoration of Winter’s hall 
was a yellow pine tree from the Union Saw Mill Com 
pany, of Huttig, Ark., and it was supplemented by 
other specimens of trunks of vellow pine trees. 

The retail yard of Wallar, Johnson & Co., at Mount 
Vernon, has been sold to the B. Pollock Lumber Com 
pany. 

The Indiana Box Company, of which Hugh Park is 
president, Thomas Munroe vice president and J. C. 
Mellwraith treasurer and manager, the week of the 
convention began the operation of a factory in Cairo 
in two buildings 100 by 100 and 100 by 40 feet in 
size respectively. The main office and factory of the 
company are at Elwood, Ind., and it has branch fae 
tories at Muskegon, Mich., and Cairo. Mr. Munroe is 
2 resident of Muskegon and Mr. Park formerly resided 
there, 

On the walls of the assembly hall were these two 
pert paragraphs, inspired by some retailer: ‘‘It’s 
an easy matter for the wholesaler to advance prices; 
how about the retaijer?’’ ‘‘Can you get a bill of 
piece stuff furnished on an estimate before the prices 
advance?’’ 


The Attendance. 


The following registered at the convention Thursday 
G. W. Hotchkiss, secretary [Illinois Lumber Dealers’ Asso 
ciation, Chicago. 


Cc, KE. Rittenhouse, Edward Hines Lumber Co., Chicag 





W. HU. Woerheide, Standard Vaint Co., St. Louis. 
T. C. Bailey, Standard Paint Co., St. Louis. 
Kellogg, Arkansas Lumber Co.. St. Louis. 


B.. We. 
O. O. Axley, 
Martin W. 


Southern Lumber Co., 
Lauer, American Clay 


Warren, Ark. 


Products Co., Chicago 


Fred P. Zimmerman, C., C., C. & St. L. R. R. Co., St. Louis 
D. J. Daniels, Huie-Ilodge Lumber Co., Tallula. 
Hl. G. Sargent, Pittsburg Vlate Glass Co., St. Louis. 


Rh. B. Bearden, William Buchanan, St. Louis. 
Charles H. Stevens, C. O. & St. L. Ry., St. Louis. 
G. H. Fyler, Union Line, St. Louis 
x €. Ramsey, George W. Miles 

St. Louis. 


Timber & Lumber © 


Cc. 8S. Leach, jr., N., C. & St. L. Ry., St. Louis. 
Hf. A. Richards, Grand Trunk Ry., St. Louis. 


J. If, Campbell, Francis Beidler & Co., 
A. KE. Ahrens, True & True Co., Decatur. 
Elon Cooper, Eastern Granite Roofing Co., St. Louis. 
Charles Wolflein, Pearl River Lumber Co., Evansville, Ind 
Frank G. Hanley, Southern Cypress Lumber Selling Co 

Decatur. 
W. E. Rhine, F. W. 


Chicago. 


Bird & Son, Chicago. 
C,. G. Atkinson, William Buchanan, St. Louis. 
Gi. W. Boogher, C. & } V. Ry., St. Louis. 
J. L. Klemeyer, Frost-Trigg Lumber Co., Effingham, 
A. C. Bensen, Lumbermen’s Mutual Insurance Co., Chicago 
J. W. Miller, Carbondale. 
W. A. Spain, Eagle Lumber Co., Eagle Mills, 
Hayward Lumber Co., Nacogdoches, Tex. 
August LBorchelt, August Borchelt Co., St. 
(". A. Shelley, Harris & Cole Bros., Inc., Cedar Falls, Iowa 
k. C. Lent, Harris & Cole Bros., Inc., Metropolis. 
Charles Lb. Kittredge, Harris & Cole Bros., Inc., Waukega) 
Arthur Gregertson, Lyon Cypress Co., Vandalia. 
Ss. M. B loss, Lyon Cypress Lumber Co., Garyville, La. 
Charles H. Wiley, Ruddock Orleans Cypress Co., Anna 
Fk. W. Sommer, Campbell Hill Lumber Co., Campbell [lil! 








Ark., and 


Peter, 


W. A. 


Karr, W. A. Karr Lumber Co., Flora. 
Frank L. Williams, Bledsoe Lumber Co., Salem 
c. T. Wade, a 
i. A. Willis, Carmi. 

W. S. Campbell, Campbell Lumber Co., Ashley 


I). S. Kimmell, Du Quoin Lumber Co., [fu (Quoin. 

A. V. Schermerhorn, Kinmundy. 

James T. White, Lyons & White, Marissa. 

kk. L. Bledsoe, Bledsoe Lumber Co., Salem. 

John Bledsoe, A, C. Robb Lime Co., Inc., Collinsville. 

«. C. Stotlar, Stotlar-Herrin Lumber Co., Johnston City 

Ik. W. Peters, Jefferson County Lumber Co., Mount Vernon 

Thad Ek. MeIntire, Wm. McIntire & Son, Equality. 

Fred Stotlar, Stotlar-Herrin Lumber Co., Herrin. 

J. A. Vansickle, A. R. Vansickle & Son, Tamms. 

J. BB. Allen, W. T. Ferguson Lumber Co., Ashley. 

R. Jonas, Brookhaven Lumber & Manufacturing Co., Cer 
tralia. 

L. M. Bostwick, Fordyce Lumber Co., Centralia. 

George H. Yunker, J. W. Mackemer & Co., Peoria. 

I’. H. Long, Du Quoin Vianing Mill Co.. Du Quoin. 

Harry CC. Thornsberry, Du Quoin Planing Mill Co 
Du Quoin. 


J. D. Waters, Barrett Manufacturing Co., St. Louis. 
W. K. Hall, W. K. Hall Lumber Co., Fulton, Ky. 
Kk. D. Carey, Carey-Halliday Lumber Co., Cairo. 


Tom Moore, F. C. Moore Company, St. Louis. 

x EK. Yunker, Carlyle. 

’. KF, L. Langan, Cairo. 

*. B. Wright, jr., F. B. Wright & Sons, Mount Carmel 
*. W. Weinel, —_——— F. Weinel, Columbia. 

Charles A. Glore, Centralia. 

Robert Tate, Ridgway. 

T. L. Dickey, Dickey, Summers & Kramer, Fairfield. | 
D. S. Cassell, Colonial Lumber & Timber Co., St. Louis. 
mm: he Pullen, Pullen & Son, Alma. 


H. J. Kauffield, jr., St. Louis Sash & Door Works, *t 
Louis 
J. B. Temple, J. A. Fay & Egan Co., St. Louis. 


R. J. Fine, Arkansas Lumber Co., St. Louis. 
kK. B. Eckhard, Monarch Lumber Co., Carbondale. 
EK. E. Willis, William G. Frye Mfg. Co., Mount Vernon 
J. H. Woodward, Cairo. 
Lee Harrison, P. T. Langan, Cairo. : 
H. L. Mathews, Lumbermen’s Mutual Insurance Co., Chi 
cago. 
Edward Quebbemann, Illinois Steel Co.. St. Louis. 
J. J. Helfer, Ste. Genevieve Lime Co., St. Louis. | 
kK. J. Cowen, Glencoe Lime & Cement Co., St. Louis. 
— Y. Stotlar, Rieth Lumber Yard, Carbondale. ; 
A. McCormick, Platt & Thomburgh Paint Co., St. Louis 
n M. Dickerson, Builders’ Supply & Coal Co., East *! 
Louis. 
Charles J. Fender, James H. 
James H. Pender, Edgewood. 2 
W. G. Cochran, Ww. G. Cochran & Co., Marion. f Ss 
J. F. Carmack. Frisco Lumber & Hardware Co., Villa 
(;rove and West Frankfort. 
A. Dugger, Creal Springs. 
Charles W. Hall, H. R. Hall, Sandoval. : 
Chester Re Schwartz, Schwartz Lumber Co., Elkville. 
Kk. M. Stotlar, Stotlar-Herrin Lumber Co., Marion. 
Harry Stotlar, Stotlar-Herrin Lumber Co., Christopher. 
Victor McMurchy, Kratz & McMurchy, Shawneetown. 
N. Woodward, A. M. Woodward Co., Odin. e 
F. G. Burton, Johnston City Lumber Co., Johnston City 
TT. G. Puckett. T. G. Puckett & Co., T hompsonville. 
J. N. Lyle, Coulterville. 
Ww. EB. Beal, Vienna Lumber Co., Vienna 
Henry Terry, William Terry & Son, Goreville. 


Fender, Edgewood. 
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A SOUTHWESTERN MINING ENGINEER’S SEVENTY YEARS OF HONORABLE RECORD. 


Nearly sixty-one years ago David Mackie applied for 
his first job. Necessity, the mother of invention, sent 
lint out into the world when 9 years old to seek what 
he might find. The assurance was given that whatever 
1e discovered and possessed himself of should be his. 
rhe first find was work—not a bad discovery nor one 
aleulated to induce disaster to the boy who had »n- 
arthed it. Relying on the assurance of his guardian 
ngel Davis possessed himself of a job as trapper in 
val mines near Dalry and thus the foundation was laid. 
He started out in life with this admonition ringing in 
is ears: ‘*Go to the top if you can, David; if you can’t 
ach the top go as far as you can with credit to your 
elf and honor to your parents.’’ 
David set out to see of what this funny old world is 
ade. He had inherited an instinctive preference for 
better things of life. He had attended a private 
chool eight months, had lived nine years and thus 
juipped set about the conquest of the world and the 
bjugation of the ‘fold man.’? What he desired more 
an anything else was a place in the busy affairs of 
in. This, his boyhood’s ideal, was quickened into 
fc by close application to his task, watered by the 
eat of his brow and warmed by midnight oil. 
David, a son of David and Janet (Barclay) Mackie, 
is born January 1, 1836, near Kilburnie, Ayrshire, 
itland. Of his youth eight months only was devoted 
the study of text books, but all his life he has at- 
nded school. Tle has studied men and affairs and 
oks. Seemingly interminable days in the mines left 
i sufficient energy and strength of purpose to study 
night. He prescribed his own course and was both 
cher and pupil in the college which he established 
d patronized. His knowledge of mining, of men and 
{ literature was not gained solely by consulting the 
ist but by and through association with men of stu- 
ous habits and thinking minds. 
ile began work as a trapper in a coal mine when 9 
irs old. By the time he was 25 he was acting as 
perintending engineer of the Barkip Coal & Ironstone 
Vorks, and this position he resigned when he left Scot- 
d for America. 
Chis young engineer was a safe man, not merely safe 
th respect to the lives and limbs of the men who 
rked under him but a guardian of their pecuniary 
erests. His word carried with the operators, yet 
ile dealing fairly and honestly with the workers he 
broad minded and practical enough to protect the 
rests of the company that employed him. 
his trait of his character became noised abroad until 
eached the ears of one Miss Elizabeth Xerr. Miss 
abeth was a daughter of Thomas and Jane (Pringle) 
r, prosperous farmers at David’s Hill, near Dalry. 
Kerr gave ear to this gossip and when David sug- 
ed that she intrust her life to his keeping she took 
suggestion under advisement—duration not known 
rendered a verdict favorable to David’s suit. As a 
t of these negotiations carried on without undue 
tation a wedding ceremony was performed October 
IS6G0, in which Miss Kerr and David Mackie were 
principals, 
ine years after the event just recorded this fouple 
passage for the United States. They proceeded to 
tland, Wis., near which place an uncle of the wife 
living on a farm. 


Here David Mackie decided to try his fortunes above 
ground. Three months in the harvest fields and at other 
farm employment was sufficient to convince him he 
woald not be a success as a tiller of the soil. Through 
the assistance of his brother, William, he secured a posi 
tion as machinist in the Chicago, Milwaukee & St. Paul 
shops at Milwaukee. This, however, was no more sat- 
isfactory than the harvest field. The miner longed for 
the old familiar sights, sounds and odors of the under 
ground recesses. The tinkle cf the hoisting bell, the 
glimmer of the miners’ lamps, the gleam of light on 
the well polished rail of the underground railroad, the 
old familiar problems of laying out entries and rooms 
and of providing for and supervising the work of scores 
of dust covered laborers was the wordless invitation 
which he could not decline. Three months on the farm, 
a few weeks in the car shops and he returned to his 
first love—coal mining. The sparkle of black diamonds 
was more appealing than the glitter of iron at white 
heat or the gleam of golden grain. Iis first employ 
ment at coal mining in this country was in the new 
mines of Bennett & Turner, within a few miles of 
Braidwood, Ill., which later was named Diamond. 

When Mr. Mackie wert to Braidwood the shaft had 
been sunk. For a month he was employed on the dump. 
Later he installed the machinery which he afterward 
operated; subsquently he was made foreman of this 
mine and in a short time became superintendent for 
3ennett & Turner, which position he retained when the 
firm was succeeded by the Wilmington Coal & Manufac 





DAVID MACKIE, OF KANSAS CITY, MO 


turing Company. In 1883 he severed his connection 
with the Illinois operation and went to Kansas. There 
he became connected with the Keith & Perry Coal Com- 
pany and continued with it and its successors in posi- 
tions of trust and responsibility until the present time. 

Today Mr. Mackie is the personification of honored 
age. He has passed the psalmist’s three score and ten, 
yet shows a mental and physical vigor ordinarily asso- 
ciated with men many years his junior. The story of 
nearly a quarter of a century’s work with one coal min- 
ing interest may be told briefly without detracting 
from its importance. When in 1883 he went to Kansas 
he was employed by the Keith & Perry Coal Company 
as superintendent of its mines in the Kansas district. 
In 1892 he was made general superintendent of this com 
pany and was given the same position with the Central 
Coal & Coke Company when that organization was 
launched to take over the Keith & Perry interests. 
When the Central Coal & Coke Company absorbed the 
Kansas & Texas Coal Company the office of manager of 
mines was created and intrusted to his capable hands. 
The Central Coal & Coke Company operated coal mines 
in Missouri, Arkansas, Indian Territory, Kansas and 
Wyoming, all of which were under the supervision of 
the manager of mines. 

January 1, 1906, Mr. Mackie asked to be relieved of 
the duties of his office, feeling the tax on his strength 
was too heavy. He consented, however, to accept the 
position of consulting mining engineer, an arrangement 
which proved very acceptable to the officers of the com- 
pany. Mr. Mackie’s services with the Central Coal & 
Coke Company is a record of continuous success. This 
record shows that while in the employ of this company 
he never made a purchase on his own judgment that did 
not result profitably to the company. 

Mr. Mackie has occupied the trying position of that 
something between the upper and nether mill stones. 
The appreciation in which the officers of the company 
hold him and the regard which is expressed by those 
who operate the mines constitute the evidence showing 
that he has filled the trying position to the satisfaction 
of all. 

While Mr. Mackie has abdicated his position as execu 
tive officer of the company his judgment is still sought 
on all important matters connected with new purchases 
and with the more difficult questions of operation. 

Of his children Thomas is general purchasing agent 
and manager of the mercantile department of the Cen 
tral Coal & Coke Compeny; David, jr., is engaged in 
the general mercantile business at Scammon, Kan.; 
George K. is president and general manager of the 
George K. Mackie Fuel Company, and John W. is 
cashier for the Central Coal & Coke Company, at Scam- 
mon, Kan. 

Thus David Mackie came into his own .not by favor 
but by force of character and the employment of phys 
ical and mental gifts with which his Scotch parents had 
richly endowed him. 

Strictly speaking he has not retired; emphatically he 
is not superannuated. The experience and knowledge 
stored up during more than sixty years of connection 
with and supervision of coal mining operations are 
valuable resources upon which his late employers levy 
a tribute which gladly is given. This is a life which 
promises neither to rust nor wear out, 





SOUTHWESTERN RETAIL LUMBERMEN AT THE KANSAS CITY ANNUAL. 


e last day of the eighteenth annual convention 
e Southwestern Lumbermen’s Association Secretary 
erpetuity Harry A. Gorsuch decided to have a pic- 
taken which would give to the world an idea of the 
the lumbermen of Missouri, Kansas and the territo- 
support their association. The picture, as exhibited 


is page, is evidence in support of the generally ac- 
( theory that even the greatest of men seatter a few 
kes along the trail of their meteoric flight toward 
stars. Had Harry separated his victims from the 
attractions of the Midland lobby and lined them 
gainst the front of Elks hall even the mediocre 








REPRESENTATIVES OF THE SOUTHWESTERN LUMBERMEN’S ASSOCIATION 


work of the local photographer would have sufficed for 
a very imposing showing. 3ut it was not to be. At 
least a thousand lumbermen and their wives were 
buzzing around the halls and corridors of the hotel 
when the order to march out for review was given, but 
only a handful responded. After all modesty is one 
of the primal and predominating characteristics of the 
lumberman, in both his wild and association state. To 
get a successful photograph of him when he is alone 
is difficult enough, but to capture him when he is eight 
or nine hundred strong verges on the impossible. 

Here are men who have built up the retail lumber 





business of the great southwest and developed the asso 
ciation idea from its incipiency to its present magni 
ture, testified to by the gigantic meeting in Kansas 
City last month. Three generations are shown—the 
veteran who has been in the harness for thirty-five o1 
forty years; the successful middle aged operator, and 
the young man just starting in to make his way in the 
world by distributing lumber to the consumers in his 
territory. 

They all have a prosperous look, borne out by what 
they had to say about trade during the year just closed 
and the outlook for the present season. 
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VALUE OF ASSOCIATION WORK IN THE MANUFACTURE AND SALE OF HARDWOOD LUMBER. 


At the fourth annual meeting of the Hardwood Man- 
ufacturers’ Association of the United States, at Louis- 
ville, KXy., January 16, J. K. Williams, of the Williams 


Haas Lumber Company, Fayetteville, Tenn., read an 
able paper on ‘*The Progress of the Lumber Trade 
Since the Organization of Association Work.’’ In 
part he said: 


Looking back upon the past--and but a few years back 
what we have accomplished is simply amazing. It is aston- 
that a such grew and 
under and prevailed in 
the lumber business, particularly among the saw mills, until 
effective organization work. No two 
had the inspection. 
rules and if you must sell 


ishing business of magnitude pros 


pered such chaos irregularity as 


changed recently by 


sections of the country same rules of 


Chicago had its sold there you 


by them. The north middle market likewise had its rules ; 
so had New York, Boston, Vhiladelphia, Baltimore and so 
on; and in each, if you sold there, you had to abide by 


markets had 
and dic 
Indeed, to have 
would have 


The different 
long before we did 


them You were made to do so. 


and associations 
only the rules but 
multiplied 
required an immense amount of study. 


formed clubs 


tated to us not prices, 


mastered these varied and rules 


Then there was no unanimity of purpose nor concert of 
uction among the mills. <A selfish feeling seemed to pre 
vail and when one obtained good prices and a big order 


it was breathed only behind closed doors for fear his com- 


petitors might hear of it and undermine him. (In this I 
speak from experience, for no one never tried harder than 
1 in the vain attempt to find out the prices obtained by* 
others.) And so unstable were prices that it kept the 
buyer busy half his time looking for bargains and fair 
prices were obtained by us only at the end of his fruitless 
search. In fact this was his only object in visiting the 


mills then — i. e., to hunt bargains. 


Early Co-operative Efforts. 

rhe wiser ones, seeing this helter skelter condition of the 
l after effort 
in organizing the first and only association of manufacturers 
of hardwood lumber that I have any knowledge of until our 
was established. I refer to the Poplar 
Manufacturers’ f£ about 1892. This, 
lived owing to the inability of the larger mills to 


usiness, projected and considerable succeeded 


present organization 


Association 


however, 
was short 
interest the then numerous country mills, and so the 


asso 
ciation disbanded. Four years ago the manufacturers, seeing 
timber and 
the ruling prices were not commensurate with the grow 
and 


the rapid disappearance of hardwood realizing 
that 
to see what 
done to take advantage of the situation, resulting 
Ifardwood Manufacturers’ 
which and are to 


interchange of views, to 


ing searceity increasing cost of timber, met 


could be 


in the formation of the present 


Association, the purposes of were bring 


about closer coéperation and regu 
inspection and generally to pro 


interest of all. 


late and unify the rules of 

mote the mutual 
Better Conditions Assisted. 

| have spoken of the astounding growth and immensity of 


the lumber business in general, but if these have been great 
greater still has been our progress in association work and 
resultant benefits. Most important of these perhaps is the 
establishment, after such and insistence, of a 
system of uniform rules of inspection throughout the entire 
hardwood trade. From my own experience I know that in 
1903 if I but mentioned manufacturers’ rules to the buyer I 
was given a frozen look in refusal. But at the inception of 
the Williams-Haas Lumber Company, in May, 1904, we 
planted our feet squarely upon these rules and never in a 
single instance have we deviated from them in quotations or 
sales. It is true we were at first snubbed, in some instances 
pompously, but our best trade now is largely with 
boastful fellows. Not only have we uniformity of 
inspection rules but instead of the former usual grades of 
and common and culls, our association has 
instrumental in establishing other grades for which 
there is a specific trade; we having now under poplar twelve 
different grades and under oak and other hardwoods seven, 
thus giving to the manufacturer the full benefit of the 
product of the log and to the consumer that which is best 


persistence 


those 
same 
firsts seconds, 
been 


suited to his specific requirements. 
Inspection and Arbitration. 

Likewise our bureau of inspection is proving very valua- 
ble, especially in its system of reinspection, preventing dis- 
putes in many cases. Put when palpable differences actually 
occur the breach is promptly closed by an official reinspec- 
tion of the shipment, generally with good feeling and satis 
faction to both sides, the event soon forgotten and dealings 
continuing uninterruptedly. It real 
remedy for a once serious impediment to the smooth progress 
of our business. <A real court of arbitration to enable us 
with a thought to dismiss from our minds the 
“kicks” once so annoying, by simply notice to our customers 
of a call for an official reinspection, and the matter is 
pigeonholed, as though but a trifling interruption on a busy 
day. Not the least of the benefits from these reinspections 
is that of the gradual education of the consuming trade in 
our rules, and the more firmly we adhere to them and prac- 
tice and insist on reinspection the sooner they will become 
familiar to all and the reinspection subside 
gradually. 

And as a result of our organization work the general good 
feeling among the mills, the interchange of views and har- 
mony of action are growing constantly, effecting as a result 
a more profitable working and promulgating more 
harmonious and profitable relations between buyer and seller, 

Valuable Statistical Data. 

Another most advantageous department of our association 
work is through our statistics of stocks on hand and market 
reports, from which the manufacturer is enabled to see at 
a glance what stocks are scarce and in active demand and 
what are plentiful and need curtailing. 


settles things. It is a 


moment's 


occasions for 


basis 


This is also a val- 


uable advertising medium, causing many sales between 
member and member and enabling the buying member to 


supply readily his customer's wants. 


Some Advantages of Co-operation. 

I might also mention the credit information and sundry 
and various other information to be had from our worthy 
secretary's office for the asking, but nothing more seems 
needed to give us blithe hearts and blooming visages at what 
we have and the progress we are making 
Indeed we have cause to be proud of our achievements; for 
considering the condition of our industry but a little mor 
than a decade ago, the advancement in our association wor} 


accomplished 


is no less marvelous than is the stupendous progress in thi 
lumber business itself. Fighting battles 


our once singl 
handed, each for himself, without a general or a leade 
we are now like our government an “E pluribus Unum 


truly ‘‘one composed of many,” like the states, each having 
his individuality to act independently as his peculiar i: 
terests dictate and, like our federal government, having i 
our organization a watchful oversight over all and one cor 

mon purpose for the good of all. 


The Golden Rule. 


I would not once presume to impeach the integrity 
any member of this association, but the tendency and ag 


grandizement from unusual success often tempt one 
make use of a little advantage when in his favor, by stuffing 
grades (a practice that 
misusing his 
to expect 


I do not at all approve of) or othe: 
Extreme liberality leads him 
too much, and niggardliness makes him hate you 
but fairness is justice and he is satisfied with it. I am 
firm believer in that moral law that ultimat: 
success always crowns the efforts of the government, co: 
poration or individual who shall practice the Golden Rul 
and has “Do Right’ for his motto; and the converse 
true, for history abounds in instances of nations, 
tions and men brought to ruin by avarice. 


wise customer. 


immutable 


organiza 


In Graceful Appreciation. 

And now to conclude my somewhat rambling remarks, | 
would be derelict in duty if I failed to give due credit to our 
trade journals, which have so faithfully espoused our caus¢ 
and battled for us in the establishment of our 
and in furthering its Their representatives are 
with us at every meeting, the most courteous of all, 
genial smiles and hearty handshakes infusing sunshine and 
good feeling throughout its sessions; and when they return 
to their homes they boost us to the skies for the lofty and 


association 
progress. 


With 


mighty things which were said and done, with a trumpet 
sound of warning to any who would dare impose on us 


They have boldiy sought for and chased the foxy, unscrup 
lous operatcr to his hole in the ground by publishing him t 
the world whenever he showed his head and their column 
are always open to every interest of the manufacturer and 
to his every wish for information and assistance. It is to lx 
hoped that all of them, without one exception, have reape 
their full share of with their patrons; 
in the language of Rip Van Winkle, “Here's to their healt 
and to their families’ good health and hoping they may 
long and prosper.” 


success along and 





AN IMPORTANT FACTOR IN LARCH LUMBER MANUFACTURE IN NORTHWESTERN MONTANA. 
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HAULING LOGS TO THE RIVER. 


In the Flathead valley of Montana-is produced some 
of the finest larch lumber that grows in the west, and 
western larch has attained an enviable reputation 
throughout the eastern country as a superior material for 


finish, molding ete. While larch lumber grows more 


or less extensively throughout the entire territory be- 
tween the Rocky mountains and the Cascade mountains, 
it is no doubt found at its best in the territory about 
Xalispell, Ment. 

One of the concerns engaged in manufacturing larch 
lumber almost exclusively is the State Lumber Company, 
whose plant is four miles from Columbia Falls and is 
reached by a spur track from the main line of the Great 
Northern railway. The State Lumber Company was 
incorporated in 1898 and operated a plant at La Salle, 
Mont., on the Great Northern. Five years ago the plant 
was moved to its present location. It is equipped with 
a Union Iron Works double cutting band resaw put in a 
year ago and has a capacity of about 65,000 feet a 
day. 

The output of the plant is about 75 percent larch, the 
balance being pine and fir. The plant is nicely located 
tributary to the company’s timber and logging is done 
all the year round. Its logs are transported to the river 
on a pole road. This manner of hauling logs is not 
common in the west but works very satisfactorily. 

The officers of the State Lumber Company are Wil- 
liam Reed, president, Columbia Falls, Mont.; G. OU. 
Hodgkins, vice president, Butte, and B. P. Bartleson, 
secretary and manager. Mr. Bartleson went west from 
Pennsylvania fifteen years ago and for the last six 
years has been engaged in the lumber business in the 
Flathead valley. His son, M. O. Bartleson, has charge 











LOG 


POND OF THE STATE LUMBER COMPANY. 
of the mill. During the past two years the company ! 
been represented on the road in North Dakota by W. ! 
Whitten. This winter a number of improvements ha 
been made to the plant of the State Lumber Compan) 
that when it again shall begin sawing it will be in sl 
to show a very suecessful year’s operations. 











A BIRDSEYE VIEW OF THE LUMBER IN 





PILE IN THE YARD OF THE STATE LUMBER COMPANY, COLUMBIA FALLS, MONT. 
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EMPIRE STATE RETAILERS IN ANNUAL MEETING AT BUFFALO. 


Twelfth Yearly Session Draws Big Crowd—Cold Weather Delays Convening—Large Gain Made in Member- 
ship—Vital Questions Discussed—Wholesalers as Royal Hosts—Election 


BurraLo, N. Y., Feb. 6.—Zero temperature throughout 
the Empire State, combined with a comparatively small 
full of snow, which drifted at some points, served to 
delay the opening of the twelfth annual convention of 
the Retail Lumber Dealers’ Association of the State of 
New York until this afternoon. ‘Trains on ali the rail- 
roads entering the city were from two to six hours late 
and only a few members who started from their homes 
last night had reached the city at 10 o’clock this morn- 
ing. The program of the convention for the day was 
disarranged and nearly the entire afternoon was taken 
up in executive session. 

The few members on hand this morning congregated 
in the lobby of the Iroquois hotel, where the conven- 
tion sessions are being held, and discussed business and 
the weather, though the latter condition was the chief 
ubject of conversation. Later in the day as the mem- 
bers began to arrive in larger numbers more iuterest 
vis evinced in the meeting. At the opening session 
ibout seventy-five retail lumbermen were in attendance. 

The convention was opened in the assembly room of 
he hotel at 2:30 p. m. by President C. J. Miller, of 
Newfane, George Wilson-Jones, secretary and treasurer 
of the association, acting as secretary of the meeting. 
Mr, Miller in his opening address said: 


The President’s Address. ‘ 


We certainly are to be congratulated on the healthy 
srowth of our association, a growth not only numerically 
but also in influence and power. We can now boast of a 
membership of about 300, and I can say to you, gentle- 
men, 300 of as progressive business men as New York 
tate can afford. 1 am proud to be a lumber dealer, I 

m proud to have the friendship of the lumber dealers 
id I am proud of the association. 

Whom are we to thank for this phenomenal growth? 

rst, the founders of this organization who did so much 
for the association in its early days; secondly, we should 
thank our friends, the wholesalers, as certainly many of 
ou will admit that through their salesmen we have been 
own the benefits of the association and have thus 
21 induced to become members. The wholesale lumber 

ulesman has been the missionary of our cause and has 
set forth the benefits of our association. Lastly. but 
it least by any means, we should thank our faithful 
retary. He certainly has the growth and welfare 
the association at heart. We as members ought to 
appreciate his work. We ought to join with him 
dad encourage him in every way. If we think he does 
do all he should we should not criticise him unjustly. 
He always is ready for suggestions and always appreciates 
ivice. Gentlemen, remember one thing: he can only 
ittempt to carry out our resolutions and wishes as ex- 
ressed by us as an association. If he went beyond this 
he certainly would exceed his authority. So, gentlemen, 
| would suggest to you that if you have any complaints, 
f you have anything which you wish done or undone, 
the association, if there are any reforms to be inau- 
irated, bring them before the association. Here they 
receive attention. Here they can be acted upon and 
secretary can intelligently carry out our wishes. Do 
wait until you get home to tell what ought to be 
done but remember that this meeting is yours to express 
ur honest convictions. In this way and in this way 
ean our association be made what it ought to be. In 
way we can make our meeting so interesting and 
fitable that no member can afford to stay away. 

Gentlemen, we are proud to say that the great and 

mary object of our association, the protection of our 

le from unscrupulous wholesalers, has almost been 
omplished. We now have the esteem of our brother 
wholesalers and the great majority of them would deem 
it breach of good faith to rob us of our legitimate trade. 
Th entertain us royally. Nothing is too good for us, 
as our experience here in Buffalo will testify. Yet, gen- 
tlemen, ‘eternal vigilance is the price of liberty.’’ They 
not all our friends. I have in mind one very promi- 
nent wholesaler, with whom perhaps you are all ac- 
quainted, who made the remark recently that he was 
opposed to all associations, and when he said this he 
had directly in mind our association. If we were less 
strong do you think he, as well as others of his mind, 
Would respect our trade and leave to us our legitimate 
tomers the consumers? I say most emphatically, no. 

So, I say, fellow retailers, build up the association. Sup- 
port it. Make it such a power that we can not only 
Y n the respect of our friend among the wholesalers 
but make it such a power that it will restrain the other 

through fear. 

_ One more suggestion and Iam done. Perhaps the most 
bitter complaints with which our secretary has had to 
contend are complaints which arise from misunderstand- 
I among ourselves. This ought not to be. Gentle- 
competitors ought to be friends. Good feeling 
ng neighboring lumber dealers should be considered 
of the greatest assets in trade. From a financial 
standpoint neighborly quarrels are ruinous. But when 
we consider that a peaceful life only can be a happy 
one why should we not live in peace with our competi- 

s? Lay down the golden rule that we will treat them 

would have them treat us and the result will cer- 
y be advantageous financially, socially and morally. 
‘e I would suggest, build up your local associations. 
ce them socially strong. Establish the bonds of 
ndship among your competitors, and then you will be 
d by a stronger law than any which we, as a re- 
’ association, can establish—the law of honor. 
n conelusion, gentlemen, I would say the meeting is 
’ yours. Let every one see that every one else is hav- 
a good time. Let us make this meeting not only 
ficial from a business standpoint but let us make it 
& grand social success. Fellow retailers, I wish you a 
Successful and happy year and hope we may all have 
many more such pleasant meetings. 


The Secretary’s Report. 


Then followed the report of Secretary Wilson-Jones, 
as follows: 
_In making this report I shall endeavor to be as brief 
aS possible. Throughout the year you have heard from 
me frequently, so frequently, in fact, that one member 
wrote me that he had no time to read my various com- 
munications. This being so, I feel that no one will feel 
slighted if I confine myself to a short review of the work 
of the past year. 

On my return home from the convention at Albany it 
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of Officers—Sessions in Detail. 





was with a determination to show by my work that. I 
appreciated the confidence expressed in me by those who 
attended that convention. The result has shown itself 
in increased membership, increased number of scalpers 
disciplined and increased classifications of consumers 
made. These points will be touched on further in the 
report. 
Attitude of Members. 

The first thing I wish to bring to your attention is 
the greater interest taken in the organization by the 
members themselves. I have received most efficient 
assistance in getting new members, in gathering infor- 
mation regarding matters coming under the jurisdiction 
of the association and in making it so uncomfortable for 
the scalper that I feel sure those members who have 
brought cases to my attention will enjoy complete im- 
munity hereafter. No matter how energetic the secretary 
is, unless he has the membership with him his efforts 
will fail. The success of this year shows that this asso- 
ciation in some respects at least works together. 

Spirit of Fraternity. 

What the association stands most in need of is a 
greater spirit of fraternity. We are solid against the 
sealper, but when it comes to dealing with one another it 
is not always done in the proper spirit. Very recently a 
case came up where a member was short some material 
and, calling up the member in a nearby town, asked for 
prices and was given a good, stiff retail price. It is hard 
to make the members so treated think there is much to 
be gained from membership. We expect the support of 
our fellow members whenever we make a complaint. 
Then why not merit it by treating a member as we would 
like to be treated? In distinction from the above case I 
received a call a few weeks ago from a member who 
said he and a competitor in a neighboring town got along 
finely. They tried as much as possible to prevent the 
customers of one going to the other and when one 
wanted some stuff to fill out a bill he always was accom- 
modated. The result is that while both are pretty fierce 
propositions to tackle if you don’t know the lumber busi- 
ness they are making money and holding their trade. 
We are in business to make money and the great teach- 
ing of this age is that there is more money in coépera- 
tion than in competition. 

Membership. 

The membership of this association keeps up, with not 

one resignation this year. Two firms have become dis- 
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gruntled over the action of other members, but my last 
reports are that they will not resign at present at least, 
no matter what they may do hereafter. The number of 
new members is especially gratifying. And I wish to 
say that I have received very great help from President 
Miller in this branch of the work. We have about divided 
honors in that branch of the work. I could mention 
other members who have succeeded in inducing their 
friends to join when my efforts were fruitless. The re- 
quests I have frequently made to have the members write 
personal letters to retailers who were not on our list 
have been received favorably and many have reported 
that they have complied with the request. My reason 
for asking this is that a retailer thinks it is my _busi- 
ness to talk association, and I know he puts a liberal 
discount on all I say. On the contrary a letter, even 
though it be short, received from a neighboring lumber- 
man carries conviction. We have received sixty-three 
new members, which surpasses even last year by a com- 
fortable margin. It is instructive to note the change in 
sentiment regarding the association. In 1902 we received 
17 new members; in 1903, 40; in 1904, 47, and this last 
year, as I have just said, 68 new members. There is no 
reason why we cannot have a proportionate increase in 
1906. 
Complaints. 

Complaints in 1905 were numerous. This does not 
mean that scalping is getting the upper hand but that 
members are paying more attention to the reporting 
of such matters. It shows incréased confidence. No one 
cares to report a scalper if there is not strength enough 
in the association to hold him, but when the member 
realizes that we can benefit him he is quick to avail him- 
self of the opportunity. This fact is not lost upon non- 
members. They are realizing as never before the benefit 
derived from united action and are joining the associa- 
tion in increasing numbers. 

Perhaps a word will not be out of place regarding my 
method of treating a scalper. On receipt of a com- 
plaint, if it is at all indefinite, I send the member a 
blank asking for all necessary information. I then lay 
the facts before the wholesaler and courteously ask for 
an explanation. I do not assume that the wholesaler is 
wilfully invading the territory of a retailer with the 
purpose of driving him out of business; I know that in 
the best regulated offices an error is liable to be made. 
I am ready to receive an explanation. In almost every 
instance one is forthcoming and, if satisfactory, we each 


stipulate that nothing more shall be said and that the 
offense will not be repeated. If, however, the reply of 
the scalper is such as to call for reference to the ‘mem- 
bers for advice I have no hesitation in sending such parts 
= oe correspondence as will enable them to act impar- 

ially. y 

My theory is that no wholesaler likes to have us inter- 
fere with his business, but that if we have claims and 
can set them forth in a convincing manner he is willing 
to meet us half way. We ourselves never would yield 
to a demand while we might readily accede to a request. 
Coerce a man and he is your enemy; approach him in 
a friendly manner and he is your friend. This sums up 
my system of handling complaints. It has, however, 
brought censure from members now and then. Believing 
themselves wronged they wished some redress. I have 
invariably, though, maintained that it is better to over- 
jook an offense and gain a promise not to repeat than 
to make an enemy watching for a chance to slide in a 
car when we cannot help ourselves. It does not take long 
for a secretary to learn who the disturbers are among 
the wholesalers. ‘They are the ones rightfully called 
scalpers. The best of our friends occasionally make 
errors, but I know of a number of cases where even a 
financial compensation was voluntarily offered; whether 
accepted or not I do not know. Last year—that is, the 
season of 1904-0s—we had 43 complaints. The year just 
closing, the season of 1905-06, we have handled 90 com- 
plaints. 

Poaching. 

Closely connected with scalping is what we term poach- 
ing, or the selling by one retailer in the territory of 
another retailer. That, however, does not define the evil 
exactly. It might more exactly be defined as the selling 
at ruinous prices simply to get business away from the 
other fellow. I never have received a complaint of one 
retailer against another who treated him fairly, and 
there are many such Cases. What we must combat is 
selling lower away from home than we do at home. We 
bave had this subject up for discussion at every con- 
vention I know anything of. ‘Two years ago here at 
this hotel we passed a strong resolution condemning such 
practices. We must go further than that. I shall not 
attempt to point out just what is to be done, because I 
think if we take up this question with a determination 
to settle it we can go far toward doing so. It is one 
of education. The retailer has a moral and legal right 
to sell where he pleases and at what prices he pleases, 
and so has the wholesaler. When the association idea 
was first discussed many scouted the idea that we could 
ever cope with the evil of the wholesaler selling to the 
consumer. We took it up, however, and we all know 
how successful we have been. ‘This applies especially 
to those who were in the lumber business ten or fifteen 
years ago. I shail be greatly disappointed if this con- 
vention closes without something very decisive being 
done on this point. 

Classifications. 

We have received a larger number of requests for 
the classification of inquiries than in previous years. In 
1904 thirty-three reports were asked for, whereas in the 
year just ended there were fifty. There is no way in 
which the association can benefit its members more 
than in getting the wholesalers into the habit of looking 
to us for information regarding the trade in the various 
towns. It has been the effort of this office to get quick 
accurate, reliable and complete reports and turn them in 
quickly. This has no doubt saved the members a large 
amount of money. I simply wish to ask the members 
whenever I ask them for a report on an inquiry, to give 
me as full a history of the case as possible. J make 
other inquiries and verify each statement, se that the 
association may not be put in a false light. I am pleased 
to say that we have yet to be reversed in our decisions. 

Wholesale Consumers, 

rhere is a growing desire on the part of some con- 
cerns to be classified as wholesale consumers. This mat- 
ter has not been brought very prominently before us for 
a number of years, but a class of contractors is coming 
to the front which uses immense quantities of lumber and 
buys largely in carlots. When such an inquiry is referred 
to a member I hope he will give it the greatest attention 
possible. There is danger in losing much that we have 
now in trying to grasp all there is in sight. 

I merely wish to say in conclusion that I wish each 
member to feel that I am his employee and that sug- 
gestions always are welcome. . 


After the secretary’s report had been received Presi- 
dent Miller announced an executive session to consider 
several communications relative to important work of the 
association. The meeting behind closed doors was not 
ended until 5 o’clock. 


TUESDAY EVENING’S SMOKER. 


Certainly no more royal hosts could have been found 
than the wholesalers of Buffalo and Tonawanda, who as 
members of the Buffalo Lumber Exchange and the 
Tonawanda Lumber Association planned a merry 
night for the retailers. The smoker was given in the 
handsome quarters of the Ellicott Club, on the tenth 
floor of the Ellicott building. Here at 8:30 p. m. 
gathered about 400 retail and wholesale lumbermen 
who were made welcome and left to speculate as to 
the entertainment provided for them. The affair was 
in direct charge of a committee comprising Gilbert L. 
Hume, of H. M. Poole & Co., chairman; Morris F. 
Tremaine, of Montgomery Bros. & Co., and E. L. 
Anthony, of W. D. Young & Co. 

When all was in readiness the guests were ushered 
into the dining room of the club, where they seated 
themselves about the small tables. Formality and dig- 
nity were forgotten for the reign of good fellowship. 
The beautiful room had been transformed into the ap- 
pearance of a court, the four sides being hidden by 
scenery depicting the exterior of lumber yards. Climb- 
ing over the piles of lumber, embracing the lamp- 
posts and walking the fence were pictured the sug- 
gestive black cat in every condition and mood. When 
the lights were turned up the orchestra struck up a 
lively selection and the numerous waiters, attired in 
the blue jeans worn by shovers, proceeded to cater to 
the thirsty wants of the crowd. At one corner of 
the room had been erected a stage and for three hours 
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the crowd enjoyed a varied assortment of dancing, 
singing and monolog. The hit of the evening was a 
opr 1 song by a quartet, as follows: 
(Air——“Everybody Works but Father." 
I:very retailer in the state 
Is teeling sore tonight 
Phey've tried their best to break the price, 
ut still it's out of sight. 
rhey think they're up against it hard 





Che wholesalers are all wrong, 
But as this is a time for joy 
They'll drop it with this song 
Chorus 


itverybody works but the wholesalers 
And they sit ‘round all day, 
Boosting up the prices 
Which we are forced to pay. 
he dealers think they’re awful 
And so do the middlenft®n, 
ut tonight it’s all forgotten 
And we are the best of friends 


And now we'll stop by saying this 
Don't be surprised, dear friends, 
If when you want to build a house 


In the year of nineteen ten 
rhe little song we've sung to you 
Should happen to be true, 
But just look wise and start right in 
The wholesaler to do 
('j “4 
Iverybody works but the wholesalers 
And they sit ‘round al! day, 
Beosting up the prices 
Which we are forced to pay. 
We'd like to see some changes 
And some things come our way, 
But tonight we'll all forget it 
To we say with all hard feelings 
he chimes of the grandfather’s clock in the library 
i the club rang out the hour of 1 before the last 


he guests had departed. 
WEDNESDAY MORNING SESSION. 


Perhaps it was the Inte hour of the night before 
that made the association members slow in reaching 
the assembly room of the Iroquois hotel for the first 
session Wednesday. It was past 11 o’clock before 
President Miller found a large enough gathering to 
warrant pounding his gavel and so call the meeting to 
oraer, 

The one hour of the session was taken up with a 
discussion of a report made by a committee appointed 
ut Tuesday ’s executive session to consider the inroads 
inade by wholesalers on the trade of the retailers, The 
committee simply reported the suggestion that a per- 
manent committee be appointed to consider during 
the year the complaints that might arise of unfair 
solicitation of trade by wholesalers and retailers out- 
side of their legitimate territory. The suggestion met 
the approval of the meeting and, upon motion, the 
president was authorized to appoint such a committee. 

WEDNESDAY AFTERNOON SESSION. 

Election of officers and directors was the principal 
business to come before the convention at the closing 
session. In order to permit of a popular choice for 
nominees for oflice of president, vice president and sec- 
retary and treasurer a committee on nominations was 
ilispensed with and nominees were selected by ballot. 
William Patterson, of Penn Yan, and William A. Ser- 
ven, of Pearl River, acted as tellers. As a result of 
the balloting President Miller received 38 out of 54 


ballots as the nominee to succeed himself. He earn- 
estly protested against reélection, urging as reasons 
that active men should be given an opportunity to 
demonstrate their executive ability and that the list 
ot former presidents should be made larger. His pro- 
test availed nothing, for upon motion the nomination 
was made unanimous and the secretary was instrueted 
to cast the elective ballot. 

The choice for vice president by ballot fell upon E. 
M. Klock, of Syracuse, to sueceed himself. His nom- 
ination was declared unanimous and the secretary cast 
a ballot for his election. George Wilson-Jones was 
again selected for the dual office of secretary and treas- 
urer. 

The chair appointed a nominating committee con- 
sisting of S. H. Beach, George W. Lddy and William 
A. Serven to select tour directors to succeed W. P. 
Rumbold, of Warsaw; E. R. Todd, of Saratoga Springs; 
A. 8. Bartlett, of Binghamton, and C. C. Beahan, of 
Rochester, whose terms expired. The four names sub- 
mitted were those of W. Li. Ensign, of Binghamton; 
R. B. Overbagh, of Saugerties; C. 8. Wicker, of Niag- 
ara Falls, and FE. A. Ileteher, of Rochester. The nom- 
inations met the approval of the meeting and the four 
men were unanimously elected by acclamation. The 
board of directors is now composed, besides the four 
already named, of S. W. Sherwood, of Cortland; J. I. 
Younglove, of Johnstown; N. G. Waterbury, of Whites- 
boro; W. M. Patterson, of Penn Yan; Spencer Kellogg, 
of Utiea; F. M. Dain, of Peekskill; S. H. Beach, of 
Rome, and H. C. Durand, of Rochester. 

Appropriate resolutions were adopted expressing the 
thanks and appreciation of the members ot the asso- 
ciation for the entertainment provided by the whole- 
salers Tuesday evening and for the prospective enter- 
tainment of the Iroquois Sash & Door Company, 
Wednesday night. 

Before the convention adjourned the question of ob- 
taining a more liberal demurrage time from the rail- 
roads was brought up. Owing to the late hour the 
subject was not gone into deeply and the president 
was authorized to appoint a committee to consider 
the question and report at the next annual meeting. 
The convention then adjourned. 

Following the precedent of holding the convention 
alternately in Buffalo and Albany the next meeting 
will be held in the eapital city. 


THE LAST NIGHT. 


The annual banquet of the association was held at 
the Troquois hotel at 6:30 o’clock. It was an informal 
affair without speeches and arranged to bring the 
members into closer relationship with each other. 

After the banquet retailers and wholesalers went to 
Shea’s theater as the guests of the Iroquois Sash & 
Door Company. About 225 seats had been reserved 
for the lumbermen and they thoroughly enjoyed the 
vaudeville show. 

THE ATTENDANCE. 
Adams—O. D. Greene, jr.; O. D. Greene, jr. 
Albany—Edward M. Cameron; Cameron & Hawn 
Alexandria Bay—J. M. Ellis. 
Amsterdam—W. R. Blackmon; Mohawk Valley Lumber Co. 
Andover—H. P. Benton. 


Arcade—F. S. Wormer; Arcade Planing Mill Co. 
— Ranger and H. C. Broadbrooks; Broadbrooks «& 
tanger. 
Auburn—C. A. Porter, jr.; C. A. Porter & Son. 
M. D. Greene. 
Jarker—L. C. Lum. 
Batavia—S. B. Spencer; Batavia Lumber & Coal Cv. 
sjasom—Michael Byrnes; Pender & Byrnes. 





Bath—Horatio Jones, Homer Jones; Jones Bros. & Varker. 


Batavia—W. T. Mylcrane. 
Binghamton—W. L. Ensign; Ensign Lumber Co. 
Lrockport—-A. Tooley; Tooley & Co. 
Byron—V. J. Dibble; W. D. Dibble. 
‘astile—J. S. Chapman; Elitsac Manufacturing Co. 
‘anastola—Fred W. Plank; Barrett Lumber Co. 
‘attaraugus—Fred 8. Rich; Rich & Euston. 
hittenango—C. Bartholomew. 
hurchville—F. W. Potter; F. W. Potter & Co. 
lyde—Charles A. Sloan; Sloan Bros. 
orning—William T. Smith; Corning Building Co. 
‘ortland—S. W. Sherwood; H. F. Benton Lumber Co. 
Despatch—W. G. Wadhams; Despatch Lumber Co. 
Dundee—Charles Goble; Goble Bros. 
Dunkirk—John T. Madigan; Madigan & Co. 
Edmeston—E. L. Ackerman. 
lairport—H. H. Moore; Fairport Lumber & Coal Co. 
Fultonville—James S. Burr; Mohawk Valley Lumber (Co. 
Geneseo—J. M. Colson; Colson & Carpenter. 
Gloversville—Charles J. Holden. 
Hamilton—Sidney D. Smith; Hamilton Lumber Co. 
High Falls—Arthur Church. 
Homer—B. Maxson; Maxson & Starin. 
Ithaca—Thomas W. Moore. 
Lancaster—J. C. Weil; Driscoll Bros. & Co. 
LeRoy—F. C. Rogers. 
Lockport—Edward Murphy; Murphy Bros. 
Little Falls—RE. Kingsbury; Andrew Little. 
Lyons—-George W. Sloan; Sloan Bros. 
Lydonville—J. C. Gray; William Gray. 
Medina—Harry E. Rowley; Rowley & Eddy. 
Memphis—-L. M. Tappan; L. & G. Crouse & Co. 
Middleport—George W. Eddy: Rowley & Eddy. 
Mount Morris—C. A. Foote; Mount Morris Lumber Co. 
New Rochelle—J. A. Mahlistedt; J. A. Mahlstedt Lumber & 
Coal Co. 
Newark—S. N. Keener. 
Newfane—S. D. Redman, James A. Kelly; Newfane Basket 
Manufacturing Co. 
New Paltz—A. P. Le Fevre. 
Niagara Falls—C. S. Wicker; Wicker Lumber Co. 
Norwich—W. H. Wells; W. L. Scott Lumber Co. 
North Tonawanda—W. G. Palmer; Thompson, Hubman « 
Fisher. 
Ovid—cC. E. Kinne; Kinne Bros. 
Pearl River—William A. Serven. 
enn Yan—W. M. Patterson. 
Perry—A. Schneckenburger: C. & A. Schneckenburger. 
Pittsford—A. H. Whitlock; Wadhams & Whitlock. 
loint Breeze—H. 8S. Selheimer. 
Ransomville—F’. B. Cotes: S. H. Morris Estate. 
Red Hook—Frederick W. Lee. 
Rochester—William S. Morse: W. B. Morse & Sons. 
E. A. Fletcher and J. H. Phelps; Phelps & Fletcher 
John Miller, William J. Whipple and William H. Rogers 
Genesee Lumber Co. 
Charles H. Crouch and C. C. Beecham; C. T. Crouch & 
Son Co. 
Fred S. Gould; Hollister Lumber Co. 
Fr. C. Mall.ng; German-American Lumber Co. 
Charles C. Morse; Otis Lumber Co. 
ltome—Samuel H. Beach; Beach Lumber Co. 
Roslyn—E. A. Conklin; John D. Hicks & Co. 
Saugerties—R. B. Overbagh; Saugerties Coal & Lumber Co 
Spencerport—L. B. McCabe; J. B. McCabe & Son. 
Syracuse—T. Otto; Taylor & Crate. 
W. A. Parkinson; Mann & Hunter Co. 
Kk. M. Klock; E. M. Klock & Sons. 
‘Trumansburg—William Hazzard. 
Union Hill—C. A. Mott; Wooster & Mott. 
Utica—Speucer Kellogg and Frederick S. Kellogg; Chas. C 
Kellogg & Sons Co. 
D. D. Nellis; Nellis, Amos & Swift. 
Vernon—N. A. Tyler. 
Waverly—Harry C. Baldwin; H. J. Baldwin & Son. 
Wilson—R. R. Singer; Wilson Lumber Co. 


~ 





LUMBERMEN, WHOLESALE AND RETAIL, CONVENE IN THE FAR WEST. 


WESTERN PINE SHIPPERS’ ANNUAL. 
(Special telegram to the AMERICAN LUMBERMAN.) 

SPOKANE, WASH., Feb. 7.—The third annual meeting 
if the Western Pine Shippers’ Association. convened 
here yesterday morning in the council chamber of the 
city hall. Over sixty members were in attendance. 
The annual reports of President T. J. Humbird and 
Secretary Kellogg were presented and covered matters 
of interest for the past year in exhaustive detail. Four- 
teen concerns were admitted to membership in the 
association. A vote of thanks was formally tendered 
the Nebraska Lumber Dealers’ Association for space al- 
lotted to the Western Pine Shippers’ Association at the 
Omaha exposition during the progress of the retailers’ 
annual convention. 

Chairman William Deary reported for the bureau of 
grades. It was shown that the bureau is now on a 
substantial foundation. Chairman J. C. Barline, of the 
committee on values, made a report of the price situa- 
tion covering the past year, in which-it was declared 
that the present situation is very satisfactory. 

At the afternoon session the name of the organiza- 
tion was changed to the Western Pine Manufacturers’ 
Association, in conformity with the action taken by 
the present Yellow Pine Manufacturers’ Association 
and the Northern Pine Manufacturers’ Association. 

The election of officers resulted as follows: 

President—T. J. Humbird, Sand Point, Ida., reélected. 

Vice president—-H. Grover, North Yakima, Wash. 

Treasurer—W. C. Ufford, Milan, Wash., reélected. 

Directors—(District No. 1) E. Cartier Van Dissel, 
Spokane; DP. Davis, Leavenworth, Wash.; C. D. Gibbs, Spo- 
kane; B. R. Lewis, Coeur d'Alene, Ida. (District No. 2) 
George Palmer, George Stoddard, La Grande, Ore. (District 


No. 3) H. G. Miller, Kalispell, Mont.; C. H. Richardson, 
Lothrop, Mont. 

Bureau of Grades—(District No. 1) J. P. McGoldrick, 
Boise; A. E. Rickerd, Bonners Ferry. Ida. (District No. 2) 
Grant Geddes and Joseph J. Stoddard, Baker City, Ore. 
(District No. 3) John O’Brien, Somers, Mont.; C. H. Rich- 
ardson, Lothrop, Mont. 

Committee on Values—(District No. 1) J. P. Reardon, W. 
C. Ufford, Spokane; C. E. Isenberger, Potlatch, Ida.; F. C. 
Ely, Harrison, Ida. (District No. 2) F. S. Murphy, Salt 
Lake City; L. G. Chapman, Boise, Ida.; D. B. Barber, 
Kalispell, Kenneth Ross, Bonner, Mont. 

Representatives of the coast associations were pres- 
ent and spoke briefly. These included President Philip 
Buehner and Sam Connell, of Portland, and J. M. 


Leiter, Bridal Veil, of the Oregon Lumber Manufac- 
turers’ Association; Secretary Victor H. Beckman, 
George Startup and A. u. Hanson, of the Pacifie Coast 
Lumbermen’s Association; Sam Somerville, of the 
Southwestern Washington Lumbermen’s Association. 

At a price list committee meeting today common di- 
mension and timbers were advanced $1. 

A banquet was given in the evening at Davenport’s 
which was attended by about eighty lumbermen, John 
R. Toole, of Bonner, Mont., presided. 


WESTERN RETAILERS IN ANNUAL CONFER- 
ENCE. 
(Special telegram to the AMERICAN LUMBERMAN.) 

SPOKANE, WASH., Feb. 7.—The third annual conven- 
tion of the Western Retail Lumbermen’s Association 
began here yesterday afternoon. Vice president 
George E. Hill, of Rigby, Ida., presided in the absence 
of President M. E. Hay, Wilbur, Wash. 

There was a large attendance of retailers from Wash- 
ington, Oregon, Utah, Idaho and Montana. Mayor 
Daggett of Spokane welcomed the lumbermen to the 
city and a very appropriate response was made by J. 
C. Weeter, of Pocatello, Ida. 

The annual address of the vice president, while out- 
lining conditions for the past year, showed an increase 
in the membership from 223 of a year ago to 345. The 
annual report of Secretary Porter carefully reviewed 
the workings of the organization, going into detail in 
all matters of moment. 

After the appointment of committees the prear- 
ranged program was followed except that at the morn- 
ing session the paper to be read by Mr. Allen, of Bil- 
lings, Mont., was omitted, he being absent. 

The Lumbermen’s Mutual Society convened this 
afternoon with President F. H. Hilliard in the chair 
and followed out the prescribed program. 

Tonight a Hoo-Hoo concatenation will be held, to 
be followed by an ‘‘on the roof’’ at the Silver Grill. 


THURSDAY’S PROCEEDINGS. 
(Special telegram to the AMERICAN LUMBERMAN.) 
SPOKANE, WASH., Feb. 8.—The final session of the 
Lumbermen’s Mutual Society was held this forenoon. 
During the proceedings a second series of policies was 
authorized. In the election of officers the results were 


the following: 
President—F. H. Hilliard, Spokane, reélected. 
Vice president—J. C. Weeter, Pocatello, Ida. 
Secretary-treasurer—A. L. Porter, Spokane. ‘ 
Directors—F. H. Hilliard, J. C. Weeter and E. G. Griggs 
Tacoma, Wash. 
The Mutual Society then adjourned sine die. 


At the final session of the Western Retail Lumber 
men’s Association, held this afternoon, resolutions wer 
adopted approving of the endowment of the chair 0! 
forestry and practical lumbering at the Yale Forest 
School and a committee was named to solicit subscrip 
tions toward that purpose. 

Place of Next Meeting. 

A spirited discussion ensued over the place for th 
next annual meeting of the association. Utah membe! 
asked it be held at Salt Lake City, in order to encou! 
age association work in that territory. They advance: 
the argument that there are now thirty-five members 
the state and that-the other fifty-five now without th 
fold should belong. George E. Merrill, Frank Murph} 
and David Eccles, jr., urged the claims of Salt Lak 
City and J. C. Weeter spoke in favor of Pocatello, Ida 
The Oregon Lumber Manufacturers’ Association e% 
tended an invitation to the Western Retail Lumbermen ’s 
Association to visit Portland and Capt. E. G. Grigg 
of the St. Paul & Tacoma Lumber Compary, Tacoma, 
extended an invitation by wire in the name of that cit) 
It was finally decided, amid considerable enthusiasn 
that the next annual shall be held in Salt Lake City. 

The New Officers. 

Election of officers followed, these being chosen: 

President—George E. Merrill, Salt Lake City, Utah. 

Vice president—J. M. Flint. Bozeman, Mont. 

Directors for one year—J. Kendall, Palouse, Wash. ; C. 
Colby, Lewiston, Ida. 

Following the election of officers the meeting finally 
adjourned. 

Entertainment. 

A great Hoo-Hoo concatenation was held last evening 
at which thirty-eight were initiated. This was followed 
by an ‘‘on the roof’’ at the Hotel Spokane, with 150 
present, that lasted until 4 o’clock this morning and 
at which Frank B. Cole, of Tacoma, presided. Tonight 
a banquet is being given as a fitting conclusion to the 
annual meeting of the Western retail association. 
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KENTUCKY RETAIL DEALERS GATHER IN FORCE AND ORGANIZE A STATE ASSOCIATION. 


Rapid Work Characterizes Formative Efforts—A Businesslike Meeting—Entertainment and Welcome for All. 


LOUISVILLE, Ky., Feb. 7.—Yesterday was a red letter 
day in the history of the retail lumber trade in Ken- 
tucky, and it was also a strenuous one for certain enter- 
prising members of the fraternity which met at the Louis 
ville hotel and organized the Kentucky Retail Lumber 
Dealers’ Association, for they put through all the 
detail work of framing and adopting constitution and 
bylaws, elected officers and directors and perfected a 
good, live, practical organization in one day. Then at 
night they had a banquet ‘‘on’’ the wholesalers, fol- 
lowed by a riproaring time in the fragrant gardens of 
the Great Black Cat. 

The idea of forming a retailers’ association has been 
receiving nourishment at the hands of the Lumbermen’s 
Club of Louisville for more than a year and when the 
call was finally sent out for a meeting to form an asso- 
ciation of this kind it met with a hearty response from 
members of the trade throughout the state. They did 
not all come, but they came from nearly all points of 
the state, from the bluegrass, from the pennyroyal, 
from the highlands of the east and the lowlands of the 
west, and they all came with the one purpose in view— 
that of forming an association of retail lumber dealers 
in Kentucky. 

THE OPENING SESSION. 

The meeting was called to order at 10:30 a. m. by 
A. N. Struck, of Louisville, whose firm had headed the 
call for the meeting. Mr. Struck said that association 
was the order of the day and that practically every 
state except Kentucky already had a retailers’ associa- 
tion, so in order to be up with the times and to con- 
serve and perpetuate the welfare of the retail lumber 
dealers he felt that the time was ripe to form a retail- 
ers’ association in Kentucky. He called on the members 
present for an expression of sentiment on the question 
and it soon developed that there was only one kind of 
sentiment on this subject, and that was to proceed imme 
diately to the forming of an association. 

After a few short talks had been made Mr. Sherrill, 
f Paducah, asked to be made acquainted with those 
present, and this led the chair to make a systematic 
introduction of all the delegates present to each other. 
\. N. Struck was made temporary chairman and J. 
(row Taylor temporary secretary. 

Mr. Tomlinson, of Winchester, moved that the chair 
ippoint a committee of five on constitution and bylaws, 
the committee to get to work at once, formulate the 
necessary articles and report back to the meeting at 2 

m. The chair appointed C. W. Roark, Greenville; 
(ieorge E. Tomlinson, Winchester; John Frey, Louis 
ille; A. B. Hammond, Frankfort; Curtis P. Hall, Shel 
byville. 

(. W. Roark, of Greenville, introduced the subject 
'! a proposed change by the present Kentucky legis 
‘ture in the lien laws of the state, shortening the time 
vithin which one ean file a mechanics’ or material 

an’s lien. John Frey, chairman of the committee of 
he Building Contractors’ Exchange having in charge 
‘he matter of looking after this legislation, said the 
ommittee of which he is chairman had been using its 
est efforts to prevent changing the present lien law 
r, rather, the enactment of the proposed law known 

House Bill No. 66, and it was going to Frankfort 

ie next day in furtherance of this mission and he 
vanted as many lumbermen as possibly could to go 
long and lend théir assistance. After further discus- 

’n on the same subject by various members the meet- 
ng adjourned until 2 p. m. 

AFTERNOON SESSION. 

\t the afternoon session the committee on consti- 

ition and by-laws reported with a complete set of 

ticles, copied mainly from those of the Indiana as- 
ciation but differing considerably therefrom in va- 
us details. The committee did its work so well 
iat through the reading of the constitution and by- 
iws only one slight alteration was made, and that 
is to set out more clearly how dues should be com- 
ted for fractions of a year. After the reading and 
he above alteration, they were by motion accepted as 
whole and the committee discharged. 

Election of Officers. 
The next thing in order being the election of offi- 
crs, the chair on motion appointed a committee of 
ve to formulate and put in nomination a slate for 
fheers and directors. The committee was composed 
George E. Tomlinson, Winchester; George S. Chown- 
ug, Shelbyville; V. K. Dodge, Lexington; A. B. Ham- 
ond, Frankfort; Henry Koehler, Louisville; who 
ubmitted the following list: 
President—I. N. Combs, Lexington. 
Vice president—C. W. Roark, Greenville. 
(reasurer—Henry Koehler, Louisville. 
Secretary—J. Crow Taylor, Louisville. 
_ Directors—C. H. Sherrill, Paducah; C. W. Taylor, Beaver 
vam; A. B. Hammond, Frankfort; A. N. Struck, Louis 

lle; F. S. Moneyhon, Augusta; R. M. Scobee, Winchester : 
I. ©. Smith, Somerset; George S. Chowning, Shelbyville : 
LL. A. Waller, Madisonville. 

All these gentlemen were elected by acclamation. 

I. N. Combs, the new president, was requested to 
take the chair, which he did after thanking the mem- 
hers for the honor conferred on him and telling him 
that he was not much of a speaker but if they would 
lend their codperation he would try to be something 
of a worker and would do his best to help build up the 
Association and keep it moving along in the right 
lines, 

Meeting of Directors. 
After half an hour spent in routine work the meet- 


ing took recess, while tne board of directors held a 
session in which lots were cast to decide who should 
hold one, two and three years consecutively, with the 
following result: 

One year members—C. W. Taylor, Beaver Dam; R. M. 
Scobee, Winchester; I. C. Smith, Somerset. 

Two year members—A. B. Hammond, Frankfort; George 
S. Chowing, Shelbyville; L. A. Waller, Madisonville. 

Three year members—C. H. Sherrill, Paducah; A. N. 
Struck, Louisville; F. S. Moneyhon, Augusta. 

The meeting was called together for a few minutes 
to hear the report of the work done by the executive 
committee and then on motion of Mr. Roark was ad- 
journed until further notice, with the following char- 
ter membership, the representatives of the various 
concerns following the members’ names: 


The Membership and the Attendance. 


Hammond & Co., Frankfort; A. B. Hammond. 

Combs Lumber Co., Lexington; I. N. Combs. 

Ruby Lumber Co., Madisonville; T. E. Ruby. 

Hall & Son, Shelbyville; C. P. Hall. 

Lexington Lumber & Manufacturing Co., Lexington; V. I 
Dodge. 

Hall & Chowning, Shelbyville; George S. Chowning. 

Reliance Manufacturing Co., Winchester; George E. Tom 
linson. 

Henry Koehler & Co., Louisville; Henry Koehler. 

J. Chilton & Co., Campbellsburg; Jess Chilton. 

Beaver Dam Planing Mill Co., Beaver Dam; C. M. Tay 
lor. 

J. N. Struck & Bro., Louisville; A. N. Struck. 

Alford-Bullock Lumber Co., Louisville; Lowry Bullock 

New Glasgow Planing Mill Co., Glasgow; E. J. Swisher. 

Congleton & Bros., Lexington. 

Capitol Lumber & Manufacturing Co., Frankfort; E. H 
Elliott. 

J. Burdett & Sons, Berea; Charles Burdett. 

G. W. Moneyhon Co., Augusta; I’. S. Moneyhon 

Tischendorf & Hecht, Louisville; W. Tischendort 

Sherrill-Russell Co., Paducah; C. H. Sherrill. 

W. K. Hall Lumber Co., Fulton: W. Kk. Hall. 

Clore & Waller, Madisonville; L. A. Waller. 

R. P. Scobee & Son, Winchester. 

R. L. Thurman, Lawrenceburg: R. L. Thurman 

Lortz & Frey Planing Mill Co., Louisville; John Frey 

Boston & Paris, Marion; J. M. Boston. 

Greenville Milling Co., Greenville; C. W. Roark. 

Crescent Lumber Co., Somerset. 

G. W. Neville, Arlington. 

WHOLESALE HONORARY MEMBERS 

Wehmhoff & Ballard, Louisville. 

Chicago Lumber & Coal Co., Louisville. 

Kentucky Sash & Door Works, Louisville 

Swan-Day Lumber Co., Clay City. 


Others in Attendance. 

W. G. Martin, Lebanon Lumber Co., Lebanon 

J. W. Carlton, Sonora. 

Emil Anderson, Anderson Bros., Louisville. . 

Fred Jones, W. J. Hughes & Sons Co., Louisville 

A. D. Jett, E. L. Hughes & Co., Louisville 

A. R. Kampf, Louisville. 

Ed Rhubesky, Louisville. 

Frank B. Russell Louisville. 

Paul Higgins, Anson-Hixon Sash & Door Co., Louis 
ville. 

Dayton Castleman, Kentucky Sash & Door Works, Louis 
ville. 
Ed A. Mehler, Louisville. 
I. W. Lincoln, Chicago Lumber & Coal Co., St. Louis 
Cal Thomas and Will Thomas, Home Building Co., Louis 
ville. 

Pete Gnau, Central Planing Mill Co., Louisville 

Cc. M. Clark, Swan-Day Lumber Co., Clay City 


THE BANQUET. 

Neat programs had been distributed to the members 
early in the morning informing them of the fact, and 
just before the meeting adjourned announcement was 
made that the retail Jambermen were invited to be the 
guests of the Louisville yellow pine and sash and door 
wholesalers at a banquet in the dining room at 6 p. 
m. The hosts who gave this spread and to whom the 
retailers gave thanks were: 


Wehmhoff & Ballard. W. J. Hughes & Sons Co. 


Parsons-Willis Lumber Co. EK. L. Hughes & Co. 
Stotz Lumber Co. J. G. Gamble. 
Chicago Lumber & Coal Co. Mehler Lumber Co. 


Hughes Moore. 

George W. Schmidt, chairman of the entertainment 
committee, held down the toastmaster’s chair at the 
head of the table, with Hon. Paul C. Barth, mayor of 
Louisville, on his right, President I. N. Combs on his 
left, flanked by Vicegerent Snark J. B. Hall and Treas- 
urer Henry Koehler. 

Toastmaster Schmidt was glad to see so many fine re- 
tailers present and, rapping for attention, started to tell 
them how pleased the local wholesalers were to have 
the retailers present as their guests and then said that 
he did not feel he had sufficient command of lan- 
guage to do justice to their feelings in the matter, 
consequently would introduce to them a man who 
differed from him politically, but resembled him con- 
siderably in personal appearance, the Hon. Paul C. 
Jarth, mayor of Louisville. 

The Mayor’s Welcome. 

Mayor Barth took a shot at the toastmaster for be 
ing his double, but admitted that some compensation in 
that he could use him right along as a political barom- 
eter and tell when things were coming his way or go- 
ing against him by noting the effect on and the at- 
tention received by George at times when he was mis- 
taken for the mayor. Then he extended in a few well 
chosen and businesslike words a hearty welcome to 
the visiting lumbermen, commending the step they 
had taken in forming an association and inviting them 
to make themselves at home and to come again. 

The New President. 

Toastmaster Schmidt then introduced I. N. Combs, 
the new president, with the request that he tell how 
it feels to be president. 

Mr. Combs was too modest to talk about his own 


honors, so he first thanked the wholesalers on be- 
half of the new retailers’ association for the ban- 
quet they had tendered, then he told about Lexington 
and the new ideas of expansion that are obtaining up 
there. He said they were working to get an annexation 
bill through the legislature that would permit them to 
annex Louisville to Lexington. At this point, owing 
to the fact that Tom Combs was mayor of Lexing 
ton, Frank B. Russefl arose to the question of ‘* Who 
would be mayor after the two cities would be made one 

Combs or Barth?’’ Combs said it was too early yet 
to tackle that question, and the filet of beef coming 
along about that time saved the situation. 


Association Work. 


C. W. Roark, who had done more active work than 
any other one man in forming the association and 
seemed to enjoy it all the time, was asked to tell why 
it is he loves to do association work. Mr. Roark said he 
came from the Pennyroyal, where they learn to work 
early and to keep hustling to make a living, so hustle 
and work were a sort of second nature with him. He 
realized the great benefits that come from association 
work where all the members of the trade could be 
gotten close together, and he suggested that Mayor 
Barth, who in business life is a lime and cement man, 
should furnish the association with a barrel of the 
cement of brotherly love, so that all could not only get 
the trade together but be held together. 


A Railroad Contractor-Lumberman. 


R. M. Cunningham was asked to explain how he 
made the Louisville & Nashville station rise phoenix 
like out of its ashes. He said he did not want to talk 
about himself any further than to explain that he 
did not know just where he was ‘‘at’’ in the present 
movement, being both a lumberman and a contractor. 
Speaking of the retailers’ association, however, he 
said that he heartily indorsed the idea as being a 
move in the right direction. 


Minor Pleasantries. 


Vicegerent Snark J. B. Hall, who was present to con 
duct his first concatenation, told the kittens present 
enough to put them on the rack—the rack of uneasi- 
ness—sprung a Dutch joke on the politics of the mayor 
and stirred up things generally, after which the speak- 
ers came thick and fast, including J. B. Senior, Fred 
J. Williams, C. H. Sherrill, John Barrickman, A. B. 
Hammond and George 8. Chowning. Mr. Hammond 
got back at the representatives of Louisville and Lex 
ington for eulogizing their cities as first and second 
cities of Kentucky by claiming that if they would 
count all things, including the new capitol at Frank 
fort, the legislature and the lobby in attendance, the 
penitentiary and the people in it, and add to this the 
politicians that ought to be in it, Frankfort would he 
the second if not the first city in the state in popula 
tion. 


THE HOO-HOO CONCATENATION. 

At 8 o’clock Vicegerent Snark Hall led the way from 
the festal board to the fragrant gardens of Hoo-Hoo, 
and from that time until 12 o’clock there were doings 
that none but Hoo-Hoo can conceive of. Seventeen 
kittens, some pretty frisky, were waiting and a lively 
pace was set. In fact, the kittens got so frisky between 
the gates of Hoo-Hoo and the outer world that one of 
the big jardinieres which adorned the parlor floor of the 
Louisville hotel was upset and broken, adding mate 
rially to the expense account of the occasion, but it 
was worth the money. It was a great concatenation, the 
biggest in peint of numbers that has been held in Louis 
ville for many a day. ‘The list of officers, initiates and 
participants follows: 

OFFICERS. 

Vicegerent Snark—J. B. Hall, Clay City 

Senior Hoo-Hoo—George E. Tomlinson, Winchester 

Junior Hoo-Hoo—Fred J. Williams, Louisvill 

sjojum—William C. Ballard, Louisville. 

Scrivenoter—Ed W. Rhubesky. Louisville 

Jabberwock—Frank B. Russell, Louisville 

Custocatian—Jesse K. Brown, Louisville 

Arcanoper—Frank S88. Griffin, Louisville 

Gurdon—J. H. Whaley, Nashville, Tenn 


INITIATES. 

Vincent L. Freeland, Cincin- Jess Chilton, Campbellsburg, 

nati. W. Tischendorf, Louisville 
S. A. Allen, Cincinnati J. N. Boston, Marion, Ky. 
W. R. Waters, Louisville. George 8S. Chowning, Shelby 
William S. Brentlinger, Lou- ville, Ky. 

isville. H. H. Brinckman, Louisville 
Hunt Jones, Louisville. Cc. H, Payne, Louisville 
J. K. Grable, Louisville J. M. Musselman, Cincinnati 
E. M. Bir, New Albany. J. A. Senior, Louisville 
P. F. Laib, Louisville. Cc. W. Roark. Greenville, Ky 


Those present at the concatenation, all of Kentucky 
where not otherwise specified, included: 
Cc. M. Clark, Clay City. J. B. McCabe, Louisville 
J. Crow Taylor, Louisville. Ed A. Mehler, Louisville. 
E. M. Anderson, Louisville. G. E. Tomlinson, Winchester 
J. R. Davidson, Cincinnati. C. H. Sherrill, Paducah 
George H. Wehmhoff, Louis- J. L. Bullock, Louisville 
ville. Rk. M. Cunningham, Louisville 
Phillip Sengel, Louisville. I. N. Combs, Lexington. 
H. E. Kline, Louisville. William K. Hall, Fulton. 
F. B. Alford, Louisville. Cc. R. Grosheider, Louisville 
Paul F. Higgins, Louisville. L. A. Skene, Louisville. 
T. Smith Milton, Louisville. J. E. Cronan, Portland, Ore 
E. M. Overstreet, Louisville. R. E. Orff, Louisville. 
J 


. J. Mitchell, Louisville. R. F. Smith, Louisville 

J. S. Calloway, Louisville. George W. Schmidt, Louisville 
J. B. Senior, Louisville. George N. Welch, Monterey, 
H. R. Pierce, Louisville. Tenn. 

H. M. Koehler, Louisville D. B. Murphy, London. 


J. H. Barrickman, Louisville. E. J. Swisher, Glasgow. 
H. E. Wofford, Baltimore, Md. 
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NEBRASKA LUMBER DEALERS IN CONVENTION ASSEMBLED. 


Sixteenth Annual Meeting Opened with Recordbreaking Attendance—Main Floor of Omaha’s New Auditorium 
Devoted to Exhibits of All Forest Growth Handled in Western Territory—Over 33 Percent Increase 
in All Lines of Business—Kind Words for [lutual Insurance—Old Officers Re-elected. 


OmaHaA, NEs., Feb. 7.—The sixteenth annual meet- 
ing of the Nebraska Lumber Dealers’ Association opened 
here today with an attendance that transcended any of 
the annuals held heretofore, however largely attended 
they may have been. The sessions were held on the 
stage of the new Auditorium building at Fifteenth and 
Howard streets, where provision had been made for 
seating 300 and the ample proportions of which might 
have accommodated several hundred more. The Audi- 
torium itself is a beautiful and massive brick struc- 
ture, typical of the renewed active growth of the city 
and the revived interest in its welfare evidenced by its 
business men. It was erected last year at a_ cost 
of $250,000, covers half a city block and its main floor 
and balcony will seat 7,500 persons. 

THE EXHIBITS. 

The main floor of the structure was devoted to exhib- 
its and the scene presented to the visitor was a revela- 
tion. All varieties of forest growth handled in the 
western territory were on view and their merits were 
fully descanted upon by competent experts in their 
manufacture and distribution. Naturally, Pacific coast 
products preponderated in the display, though the won- 
derful yellow pine room of the Yellow Pine Manu- 
facturers’ Association, the same that attracted such 
admiration at the Louisiana Purchase Exposition and 
later at Chicago, Pittsburg and other eastern cities, 
came in for its full share of attention under the aus- 
pices of Secretary George K. Smith and his assistant, 
Miss Allen. 

The exhibitors were the following: 


Humbird Lumber Co., Sand Point, Ida. 

J. H. Von Steen, Beatrice, Neb. 

Cc. N. Dietz Lumber Co., Omaha, Neb. 

Midland Glass & Paint Co., Omaha, Neb. 

Roach & Musser Sash & Door Co., Muscatine, Ia. 

Redwood Car Shippers’ Association, San Francisco, Cal. 

Peerless Brick Machine Co., Minneapolis, Minn. 

H. F. Cady Lumber Co., Omaha, Neb. 

LLeFebure Ledger Co., Cedar Rapids, Ia. 

Chicago Lumber Co., Omaha, Neb. 

Southern Manufacturers’ Association, St. Louis, Mo. 

Bradford-Kennedy Co., Omaha, Neb. 

National Lbr. & Box Co., Hoquiam, Wash. 

Crossett Lumber Co., Crossett, Ark. 

Kansas City Roofing & Corrugating Co., Kansas City. 

Miracle Pressed Stone Co., Minneapolis, Minn. 

Sunderland Bros. Co., Omaha, Neb. 

Wheeler-Osgood Co., Tacoma, Wash. 

Geo. A. Hoagland, Omaha, Neb. 

Washington Mill Co., Spokane, Wash. 

Adams & Kelley Co., Omaha, Neb. 

B. R. Lewis Lumber Co., Coeur D’Alene, Ida. 

M. A. Disbrow & Co., Omaha, Neb. 

Wilson & Ladd, Omaha, Neb. 

City Sash & Door Co., Sioux City, Ia. 
Headquarters for Manufacturers, Agents and Salesmen: 

Curtis & Bartlett Co., Lincoln, Neb. 

Puget Sound Mills & Timber Co., Seattle, Wash.; J. P. 
Lansing, agent, Minneapolis, Minn. 

Cc. M. Kinkaide, Lincoln, Neb. 

Cloquet Lumber Co., Cloquet, Minn.; M. B. Eddleman, 
salesman, Lincoln, Neb. 

Proudfit & Pulleys, Lincoln, Neb. 

Wheeler & Osgood Co., Tacoma, Wash.; Harry Osgood, 
salesman, Lincoln, Neb. 

Grays Harbor Commercial Co., Cosmopolis, Wash.: J. 
H. Yund, salesman, Grand Island, Neb. 

Dierks Lumber & Coal Co., Lincoln, Neb.; Renfrew 
Stevenson, salesman, Lincoln, Neb. 

Dodds Lumber Co., Omaha, Neb. 

Missouri Lumber & Mining Co., Kansas City, Mo.; 
N. T. Parker, salesman, Lincoln, Neb. 

H. N. Jewett, Omaha, Neb. 

Kirby Lumber Co., Houston, Tex.; J. H. Hatcher, 
Omaha, Neb. 

Long-Bell Lumber Co., Kansas City, Mo.; Will M. 
Beebe, agent, Omaha, Neb. 

Francis Lumber Co., Lincoln, Neb. 


THE FIKST SESSION. 
The opening session was called to order at 10:30 a. m. 
by President O. O. Snyder, of O’Neill, who at once 
proceeded to deliver his annual address, as follows: 


President Snyder’s Address. 

It is a pleasure indeed to greet such a large number 
of the members of the Nebraska Lumber Dealers’ Asso- 
ciation. Your presence in such large numbers bespeaks 
your interest in its welfare and success. On behalf of the 
officers and board of directors I bid you -a_hearty welcome 
to this, the regular annual session of our association, 
held in the “Gateway” city of the great middle west, 
teeming with pulsations of business activity and commer- 
cial energy, that has made itself manifest. throughout 
our state and which its honored King Ak-Sar-Ben has 
heralded far and near. The Qmaha_ lumbermen_ have 
hung out the latchstring, extended the hand of hospitality 
and bade us a royal welcome, and during our stay in the 
city through the courtesies of the Omaha Commercial 
Club and by the assistance of our many friends, the 
exhibitors, provision has been made for the use of this 
spacious auditorium for our deliberations and for the 
display of the various and extensive trade exhibits. 

This year marks the sixteenth milestone in the history 
of our association. Organizing with a small number of 
enthusiastic, energetic and stalwart lumbermen, we have 
grown until we are rightfully recognized as being the 
largest and most successful single state association 
throughout the country. It is a gratification to note that 
the earlier organizers and coworkers are still with us, 
giving us the benefit of their sound wisdom and expe- 
rience, assisting us to avoid the rocks and shoals, helping 
us to steer the old ship out into smooth and placid waters, 
where she can be the more safely anchored as she lands 
at the ports of “Legitimate Trade” and ‘Square Deal- 
ing,’’ having on board nearly 700 members enthusiastically 
bound for the “Harbor of Reciprocity.”’ 

The ‘‘Lumber Trust” Fallacy. 

Our association is to be congratulated on the hearty 
cobperation of its members and the wise, conservative 
principles that have characterized its legislation at all 
times, both in annual convention assembled and by its 
officers and board of directors during the interim. Both 








have faithfully endeavored to avoid any act or defend 
any resolution that could be construed as at variance 
with the laws of our country, either state or national. 
The past year has been one in which the searchlight of 
public investigation has played a prominent part. Here 
it is that with the uninformed we are sometimes wrong- 
fully termed the “lumber trust.’’ Nothing is more for- 
eign to our constitution and association principles than 
the idea of even attempting to regulate the supply or 
the fixing of a price on any commodity which any lum- 
ber dealer throughout the state desires to place on the 
market. Vast differences in freight rates, the different 
elasses of lumber and building materials handled at 
various points, with the local conditions at a wide vari- 
ance, successfully bar and effectually destroy the very 
thought of such a term. Furthermore, the original in- 
tent of the early organizers of our association, which 
in the main has been attained, was along the line of bet- 
terments, the same being alike beneficial to the retail 
lumber dealer and his customer. 

Since association efforts have been put forth a more 
uniform system of grading has been adopted and a bu- 
reau of inspection of grades has been established, better 
and more rapid traffic arrangements are in effect. We 
are also thoroughly investigating the advantages and 
merits that some classes of building materials have 
over others and those best adapted to builders’ use in 
our state, the use of new woods, as they have at vari- 
ous times been placed on the market, the interchanging 
of ideas of how best to improve the business of the 
retail lumber dealer by adopting new methods and of the 
benefits to be derived by carrying insurance in a strictly 
mutual lumbermen’s insurance company. These and 
numerous other advantages to be attained by associa- 
tion efforts appealed to the retail lumbermen of our 
state to the end that nearly 95 percent of those in the 
retail business are enrolled as members of our associa- 
tion. Frankly, our constitution can be read by any one, 
our annual meetings are open and are always attended 
by the representatives of the publie press. and this year 
a new feature, in the way of a trades display exhibit, 
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is added which will without doubt prove a popular addi- 
tion to this year’s convention and interest of those pres- 
ent. Not only our members and visiting lumbermen but 
the public as well are most cordially invited to visit the 
display and inspect and enjoy the same. 

Trades Display Exhibit. 

Nebraska or her citizens are always to the fore. Some- 
thing over a year ago our “Irrepressible Kit’? of the 
“Realm of the Retailer,’’ in one of his articles suggested 
the idea of such a display and discussion of merits of 
different woods and building materials. The result is 
that last year the Northwestern Lumbermen’s Associa- 
tion put the same into effect and its meeting was so 
great a success that your officers and board of directors 
have this year provided for a similar display of wood 
and material exhibits from different parts of the coun- 
try; also mill work trom sash and door factories, roof- 
ing and other supplies, as well as being so fortunate as 
to secure and have exhibited a typical western ‘‘bunga- 
low,’’ guarded by the much heard of bear ‘‘Humbird ;” 
also_the building representing the finished product of 
the Yellow Pine Manufacturers’ Association, which is in- 
stalled in all its Flemish beauty. We are sure much 
that will be beneficial will be gathered from these dif- 
ferent and varied exhibits, and to ‘“‘Kit,’’ our own former 
Nebraskan, the originator of the idea, we heartily ex- 
tend the glad hand. 


The Prosperous Outlook. 

The members of the association are to be congratu- 
lated in that the last year has been one of the most 
prosperous since our organization. Throughout the 
state our members report an unusually successful year, 
a larger volume of business, and prospects are flattering 
for greater activity in the building line in the early 
spring. In a word, the dealers are feeling jubilant, look- 
ing pleasant, expecting a big trade—and another ad- 
vance in lumber on both sides of the list. It is to be 
hoped, however, that as lumber has advanced only seven 
times since our last annual meeting the manufacturers 
might give us a breathing spell and some encouragement 
by holding off another advance until after the assessor 
is through sizing up things the first of April. 

Mutual Insurance. 

One of the objects for which this association has long 
waited is now to come before us as the most important 
question to be disposed of at this meeting, and that is 
the matter of organizing and perfecting an insurance 
department to work in harmony with our lumber asso- 
ciation. The proposition is before us as an open door. 
Conditions were never more favorable and it is to be 
hoped that when the committee which was appointed 
by the board of directors at its December meeting makes 


its report favorable action may be speedily taken there- 
on, an organization perfected and every member of our 
associatien become a subscriber to the insurance feature 
and assist in holding up a home enterprise in which we 
are all mutually interested. Let’s be loyal to the cause, 
brothers, and stand up for Nebraska. 


Railroad Ratemaking. 


At our annual meeting a year ago the following reso- 
lution was unanimously adopted: 

Resolved. That the Nebraska Lumber Dealers’ As- 
sociation is in full sympathy with the instructions 
of President Roosevelt in his recent message to 
congress in regard to extending the power of the 
Interstate Commerce Commission, and that we ap- 
prove of the position of the members of our legis- 
lature in their inquiry as to how the candidate who 
was recommended for the United States senate by 
the voters of Nebraska stood on that question, and 
that we are well pleased with the frank, open, manly 
way that Elmer J. Burkett came forward and ex- 
pressed himself. His address to the members of 
joint session yesterday was masterful, giving expres- 
sion of his high thoughts and responsibility, showing 
a heartfelt interest in our Nebraska and his old 
First district. And if he keeps his words in mind, 
as we believe he will, he will greatly assist in hold- 
ing up the president’s hands against the ravenous 
greed of the gigantic railroad combination. Your 
committee believes it is the duty of the members 
of this association to show how our desires are on 
this railroad question to ail our members in congress. 
Acting under the above resolution and endeavoring 

faithfully to carry out the ideas and intent of our asso- 
ciation, which in fact is ‘‘With malice toward none and 
a square deal for all,” we were represented at the 
Interstate Commerce Convention in Chicago in October 
last. Verbal report of same will no doubt be made by 
the delegates who were present. 


Joint Trade Relations. 


While it was considered best to abrogate the formal 
action by which trade relations were assumed with the 
several associations of manufacturers, ethical principles 
involved are still recognized and so far as they can 
will be voluntarily carried into effect for the benefit of 
all branches of the lumber trade. 

It is with no small degree of satisfaction that we are 
able to report that throughout the state information at 
hand shows that our members are thoroughly enthused 
and are alive along the line of reciprocal ideas; and as 
one of the prime objects of our association is the more 
closely cementing of the ties between the wholesaler 
and retailer the latter are especially to be commended 
for their loyalty made manifest in this respect. We find 
that with a very few exceptions the spirit has been 
faithfully lived up to and that the membership as a 
whole are thoroughly in sympathy with legitimate lum 
ber trade ethics; and, further, we sincerely believe that 
if this idea will continue to predominate and be carried 
into substantial effect without a doubt later the whole 
salers of this state will be ready to stand with us 
shoulder to shoulder in applying the remedy to correct 
existing evils and eventually establish trade relations 
that will be in perfect harmony with association ideas. 


Forestry Preservation. 


Something over a year ago the American Forest Con- 
gress convened in Washington, D. C. Along the lines of 
forest preservation our chief executive said: ‘In this 
movement we want the action and zealous help of every 
man foresighted enough to realize the importance, from 
the standpoint of the nation’s welfare, of preserving the 
forests, but that help by itself will not avail. It will 
not even be the main factor in bringing about the result. 
The main factor must come from the intelligence of the 
business interests concerned, so that manufacturer, the 
railway man, the miner, the lumberman, the dealer in 
lumber shall appreciate that it is of direct interest to 
them to preserve through use, instead of waste, the 
great resources upon which they depend for the success- 
ful development of their business. The forest is for 
use and the user must decide its future.’’ Since this 
meeting the National Lumber Manufacturers’ Associa- 
tion has inaugurated a movement for the endowment of 
a chair of “Applied Forestry and Practical Lumbering”’ 
in Yale Forest School, and it is to be hoped that this 
meeting will take suitable action by resolution indors 
ing the same. : 

The Railroad Committee. 


If you will pardon me, gentlemen, I would recommend 
that the legislative committee appointed a year ago, and 
whose excellent work will be mentioned in our secre- 
tary’s report, be continued for another year, and in all 
cases of dispute with railroad companies as to the col- 
lection and payment of demurrage charges the chair- 
man of this committee act as arbitrator for our asso- 
ciation. Furthermore, if this committee is continued 
our interests will be safeguarded. It will be in a posi- 
tion to laok after the interests of the association and its 
members on bills covering the demurrage proposition 
or effecting changes. in the mechanics’ lien laws now !n 
force upon our statute books, if same are introduced 
at the next session of the legislature. 

Before closing I want to express my sincere thanks 
to the officers and board of directors for their untiring 
efforts in your behalf during the past year, and to you 
gentlemen of the convention, I tender my most heartfelt 
thanks for the honor conferred on me one year ago, anc 
I sincerely trust that your deliberations at this session 
will be both pleasant and profitable. 


The Secretary’s Report. 
Seeretary Bird Critchfield, of Lincoln, followed with 
his annual report, substantially as follows: 





With the exception of a very few places in our stat 
the amount of building was in excess of any previous 
year, notwithstanding the successive sharp advances 1M 
lumber and other building materials in the after part 
of the season. The past year has been a period of rich 
rewards to agriculture, abundance of employment to 
labor and of very few strikes of building and constructive 
activity. It has been a year of enormously enlarged 
bank deposits. The lumber trade has received its due 
share of this prosperity from the stump to the building : 
and on account of the increased demand and the suc- 
cessful operation of the manufacturers’ associations the 
manufacturers have been able to keep ahead of the pro- 
cession In the division of profits. True, there was 4 
period of hesitation, a breathing spell, as it were, In the 
spring of 1905, and prices were lower; but this was only 
a pause to get a clearer view of ultimate crop yields and 
to enable the manufacturer to take new bearings. The 
increased demand and the shortage of transportation ol 
cilities gave a new impulse for higher prices, and the 
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year ended in almost a stampede by our retailers for 
umber and of the manufacturers for higher values. We 
ire safe in estimating that there were 50,000 cars of 
imber, shingles and lath shipped into Nebraska during 
1905, valued at about $22,500,000, and while we do not 
want to give out any information that might lead to any 
further advance in prices we believe that stocks on hand 
the retail yards are no greater than they were one 
ear ago. These estimates, which we believe are con- 
ervative, will serve to show the volume of business 
which is presented by the retail lumber dealers of Ne- 
pbraska. To this we may safely add for coal, lime, rock, 
ment, brick, paints and other material carried by the 
‘tail lumber dealers at least 20 percent, making a total 
volume of business of about $26,000,000 for 1905. Espe- 
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Vice Association. 
cially has the western part of our state come to the front 
in activity. Never have they been more prosperous in 
the history of the state. All lines of business and espe- 
cially real estate in the west have increased over 33 
percent during the past year. 
Looking Forward. 


if satisfaction with the past and confidence in the 
future are at all reliable guides, 1906 is likely to be 
equal to if indeed it shall not surpass the year just 
closed. We believe the volume of orders booked ahead 
exceeds any previous year in the country’s history and 
the high prices as yet stem to exercise no effect on con- 
sumptive demand. Predictions as to 1906 building are 
even more sanguine than a year ago. 

Let our dealers try to keep pace with the times, and 
when a wholesale price is advanced destroy the old re- 
tail list, for it is no longer in effect. Do not talk higher 
prices to your customers but charge higher prices than 
what you pay. If a customer asks you if lumber Is any 


higher than last year tell him ‘‘no, not nearly as much 
higher as compared with labor, contractors, carpenters, 
farm products and real estate.’’ This will serve as a 
soothing medicine, so that your customer will begin to 
compare things a little and not “howl” all over the 
country that the lumber trust is raising the price of 
building material so high that nobody can build. Ask 
him who is raising the price of land, town lots etc. and 
no doubt the average man will tell you it is on account 


of the increase in demand. The price of lumber not 
only depends upon the increase in demand but upon 
the decrease in the product, and thus it is whittled at 


bot ends. The lumber business 1s one of which its 
da are numbered; therefore let us make the best of 
the time while it lasts. 


Demurrage. 


the last annual convention, held in Lincoln, Jan- 
uar’ 18 and 19, 1905, your convention appointed a com- 
mit to take up the question of demurrage, with the 
view of having a bill introduced in the legislature, then 
in sion, which would reguiate demurrage charges. The 
bill was prepared and placed in the hands of one of 
ou enators, who is also one of our prominent mem- 
ber but was afterward withdrawn by request of the 
committee. 
the coal dealers’ association had a like committee 
appointed at its annual meeting and by special arrange- 
ment the two committees, together with representatives 
ot several railroads, held a meeting at Omaha February 
14, 1905. After a full discussion of the question an 
agreement was entered into, which is as follows: 
By and between the railroad companies of the 
te of Nebraska, and the coal and lumber dealers’ 


ciations with reference to demurrage _ rules, 
‘tive March 1, 1905. : 
hat no demurrage will be collected by agents 


When charges are questioned until after investiga- 
tion by the manager of the Western Car Service 
Association of the railroad companies. If after in- 

tigation charges are found correct same will be 
paid. If ineorrect, charges will be canceled. 

On cars bunched by railroad companies or delayed 
in transit, inclement weather or other conditions 
over which consignors or consignees have no control 
additional time will be allowed. 

All disputes that may arise under this agreement 
Will be submitted to a representative of the coal deal- 
ers’ association together with the manager of the 
W estern Car Service Association; their findings to 
be binding upon all parties concerned. 

A. C. JONES, manager, 
For Western Car Service Association. 
JoHN T. DorGan, chairman, 
For coal dealers’ association. 
GpOoRGE W. BALDWIN, chairman, 
For lumber dealers’ association. 
. This agreement went into effect March 1, 1905, but 
it was soon discovered that it operated only at points 
directly under the jurisdiction of the Western Car Serv- 
icé Association, which included only competitive points 
on the Burlington, North-Western and_ Union Pacific 
ants and all points on the Chicago, Rock Island & 
acific and Missouri Pacific railroads. 

This left us in trouble at what 1s termed exclusive 
points, or points where there is but one road, on the 
jurlington and Nerthwestern, the Union Pacific having 
inmediately taken action through the proper authorities 
= make the agreement cover all points on its line. We 
A Once took the matter up with the Burlington and 
“‘ter considerable correspondence the terms of the agree- 
ment, with a slight modification, were put into effect at 





the exclusive points. The North-Western also followed 
suit later, but not until the matter was made a special 
order of business at a meeting of the board of directors 
held October 3, 1905. At this meeting were present the 
representatives of the Western Car Service Association 
and after a full discussion of the important terms of the 
agreement as to its intentions and meanings we seemed 
to get together and mutually understand them. Since 
that time each case which has been reported has been 
amicably settled. 

We recommend that this convention elect a man to be 
known as the “demurrage representative,’’ who shall 
act with a like representative selected by the coal deal- 
ers’ association in the settlement of all disputed claims 
as provided in the last paragraph of the agreement pre- 
viously referred to. We suggest this for the reason that 
our experience has taught us that it is very detrimental 
to the work of your secretary.to ask him to act as an 
arbitrator in the settlement of any differences affecting 
any member of the association. His duty should be to 
gather all necessary information and if possible get an 
agreement without resorting to arbitration and to recon- 
cile these differences, but if he fails then there should 
be a committee upon whose shoulders the final decision 
or arbitration would rest. 

Bureau of Information. 

Much active work was attempted by our bureau of in- 
formation at the meeting held at Chicago last spring, 
among which was the putting into effect of the proposed 
reciprocal trades relations with all manufacturers’ asso- 
ciations. The culmination of this reciprocity plan was 
entered into at the Chicago conference, in which our as- 
sociation was honored by the appointment of your presi- 
dent, Mr. Snyder, as one of a committee representing the 
retail associations in adopting the reciprocity agreement 
with the sash and door manufacturers, to which he has 
referred in his address just made. Before we had fairly 
started, and even before our association had occasion to 
put into effect any part of this agreement, the North- 
western association, through its officers, submitted the 
whole scheme to a competent attorney and upon his ad- 
vice the entire plan and all agreements entered into 
were abrogated. Consequently at a special meeting of 
the bureau of information it was voted unanimously to 
abrogate all agreements made with manufacturers’ asso- 
ciations, and that each secretary of the several associa- 
tions notify the members of such action. These instruc- 
oe carried out in the Bulletin issued September 

Public Sentiment. 


Public sentiment has much to do with the progress 
of all undertakings, and in fact is the basis of success 
in the retail lumber trade, as well as in all other lines of 
business. Adverse public sentiment, whether started 
from a truth or a falsehood among the customers of the 
average retail lumberman, will put him out of business, 
or so cripple his influence as to make him most miser- 
able. The same is true of associations. 

We have only to point to the unfortunate litigation into 
which the Nebraska Grain Dealers’ Association have 
been precipitated to show what effect public sentiment 
will accomplish. The very gist and foundation of its 
trouble was the outcome of adverse public sentiment 
created during the last legislature. To this may also 
be added some unwise and radical methods employed 
which had much to do with molding public opinion and 
called forth some strenuous action on the part of those 
in authority. 

Our own organization had an example of these radical 
methods some years ago, which culminated in the nota- 
ble ‘“‘Anderson case”? in Dawson county, and our associa- 
tion or its members were released from legal obligation 
for damages in this case only from the fact that the 
supreme court, after four hearings, finally decided that a 
claim for damages to a man’s business will pass to a 
trustee in bankruptcy. It is a good thing, in most cases, 
to adopt strong measures in carrying out any good 
scheme, but such measures must be strictly within the 
bounds of reason and according to law and, above all 
things, not so radical as to agitate and create adverse 
public sentiment. The whole scheme of bringing about 
proper trade ethics must depend upon education and not 
by threats or dictation. 

Much of the criticism which has been flung at the 
grain dealers’ association by the public press, we think, 
has been unfairly cast at the door of other associations 
of the state and our organization has received an unjust 
share of these attacks. We firmly believe that with an 
investment of over $10,000,000 in taxable property in the 
state of Nebraska by the retail lumbermen and the em- 
ployment of some of the best business citizens of the 
state the public press of our state owe us better treat- 
ment. Our retail dealers are in this organization not 
only for their own protection but for that of their cus- 
tomers. The coping with the demurrage question, the 
protection from impositions of the manufacturers in ship- 
ping off grade lumber, discounts, mutual insurance, keep- 
ing up on the statute books proper lien laws, railroad 
rates etc. are all indirectly in the interest of the cus- 
tomer. 

As an association we do not restrict trade or fix prices, 
or even attempt to do so. We believe that the retail 
dealer who has a large investment and who extends 
credit for the benefit of his customers and thus helps 
build up the town in which he lives is entitled to a fair 
profit on his investment and labor employed. We believe 
the manufacturer and wholesaler want to _ sell their 
products to the regular retail dealer and not to the cus- 
tomer direct. We believe that the retail dealers do not 
want to purchase their stock from wholesalers or manu- 
facturers who sell to customers. Yet we recognize the 
legal right of any manufacturer or wholesaler to sell to 
whom he pleases and at whatever price he pleases. We 
also admit that the retailer can purchase his stock from 
whom he pleases. Therefore we reserve the right—and 
in fact it is one of the fundamental principles and ob- 
jects of our association—to keep our members fully in- 
formed as to the business transactions connected with 
the lumber business, which is deemed of benefit to the 
trade, without dictating to anyone what he shall do with 
such information. We believe that the dissemination of 
facts in any case is no violation of any legal or moral 
law where no evil intention is intended. 


Mutual Insurance. 


In refuting the unwarranted attacks made by the news- 
paper reports against our association wherein our ‘“‘modus 
operandi” was classed with that of the grain dealers’ as- 
sociation recently enjoined by the courts, among other 
good excuses, objects and purposes which we gave for 
the existence of our organization was that our members 
could obtain the benefit of mutual insurance, which object 
alone saved our members many times the amount of 
annual dues in the association. At the solicitation of 
Hon. M. L. Fries, our state senator from Arcadia, who 
has been a member of our association for years, and 
upon the invitation of the attorney general we submitted 
to the latter a copy of the articles of association and of 
several of the bimonthly bulletins issued from the secre- 
tary’s office for his inspection. Also, in company with 
Senator Fries, your secretary sought a conference with 
the attorney general and subjected ourselves to such 
interrogatories from that officer as would give a com- 
plete knowledge of our objects and = geen and plan of 
operation. Among other things which were discussed 
was how a dealer was benefited by the association. One 
of the principal objects which we gave in reply to this 
question was that we were getting good insurance at less 


_ than half what it formerly cost in old line companies. 


This argument was indisputable. 


When we explained that over $1,000,000 of insurance 
was now in force among the members of the association 
with outside mutual concerns and that this amount alone 
was a saving to our members of over $5,000 annually the 
question arose, Why not organize this feature in Ne- 
braska, and have insurance at home? With renewed in- 
spiration and with the assistance of a competent attor- 
ney, G. E. Hager, whom our association had retained 
for the past year, and the very courteous assistance we 
have received from Deputy Insurance Auditor Pierce and 
the attorney general in passing upon our proposed plan, 
we succeeded in framing a copy of articles the plan and 
purpose of which is to be identical with that of the Re- 
tail Lumbermen’s Insurance Association of Minneapolis, 
which is so well known to our members. 

In a very short time we succeeded in securing the re- 
quired 100 members to organize, but at a meeting called 
for that purpose the representation was so small that 
after due consideration by the executive board of our 
association it was thought best to get the consent of 
those present at that meeting to postpone the comple- 
tion of the organization until this our annual convention 
and in the meantime try to secure the required 300 
members so as to start out with issuing a $2,000 policy 
on each risk, instead of limiting the amount to $1,000 
policy on each risk, which we would have had to do with 
less than 300 members. 

This we proceeded to do at once and without exception 
those who were present at the meeting expressed them- 
selves as being heartily in favor of postponing the com- 
pletion of the organization until this convention. This 
mutual insurance feature, in our estimation, is very im- 
portant and wili add much to the success of our state 
association in many ways. It not only saves us money 
but gives us another and very important reason for our 
existence as a state organization of lumbermen. The 
entire matter will be presented to this convention as a 
special order of business tomorrow at 10 o’clock a. m. by 
a committee appointed for that purpose, of which E. 
Hall, of Syracuse, is chairman. 


Membership. 


The growth of the association in membership has been 
gradual since our last annual meeting, in January, 1905. 
At this meeting we added forty-eight new members. 
Since that time we have received forty-five new ap- 
plications, until now we have 664 members, including 
the honorary members. There were only five members 
who withdrew from the association during the year. 


Excursion. 


Your committee appointed at the last annual meeting 
termed the “excursion committee’ has performed its 
duty as contemplated and carried out the plans of a 
trip to the Pacific coast mills, which occupied twenty- 
three days of the most successful excursion ever known 
among lumbermen. The trip was made without a single 
accident and the only regret to be entertained is that 
circumstances were such that more of our members 
could not enjoy this outing. During the visit of the 
excursionists at the large mill of the Humbird Lumber 
Company, at Sand Point, Idaho, the official staff of that 
company, headed by our former citizen, E. T. Chapin, 
presented to the Nebraska Lumber Dealers’ Association 
a Cinnamon bear cub to be kept as a “mascot”’’ in future 
years. With appropriate words of thanks your vice 
president, Mr. Krotter, chairman of the excursion com- 
mittee, immediately following a royal speech of welcome 
by T. J. Humbird, this present was accepted and by 
unanimous vote of our party was named “Humbird”’ in 
honor of the manager of the Humbird Lumber Com- 
pany, which firm also had given us such a cordial wel- 
come. 

We are not inclined to be superstitious, yet we give 
much credit to ‘‘“Humbird’” as a ‘mascot’ for the suc- 
cess of our trip. He kept close watch over the contents 
of the baggage car and accompanied the members of the 
party on their trips by land or water, thus assuring us 
of good luck at all times. 

Little fear is entertained for the success of this con- 
vention for the reason «that through the courtesy of the 
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manager of the Riverview park commissioners, of this 
city, in whose keeping ‘“‘Humbird’’ has been assigned, 
we have our “‘mascot”’ with us as a full-fledged member 
of the association and willing to assist in settling any 
ordinary scrap between retailers if given a fair chance. 

The entire expenses of the excursion, including the 
printing, badges, postage and all other expenses, were 
borne by the excursionists and no doubt a general re- 
union will be held during this meeting by those who were 
members of that party. 

A full account of the receipts and expenditures of the 
excursion is herewith submitted for the benefit of those 
interested, and we suggest that a special auditing com- 
mittee of three of the members of the excursion party be 
appointed to audit the same and report. 


Finances. 


The reports of the treasurer, William Fried, of Fre- 
mont, was read in his absence, by the secretary and 
showed receipts of $5,270.27 and disbursements of 
$4,948.12, with balance on hand of $322.15. The sec- 
retary explained that the comparatively small balance 
was due to the fact that some of the expenses of the 
old litigation in which the association had been in- 
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volved several years ago had been settled during the 
year. 
Committees. 


The following committees were announced by the 
ehair: 

Resolutions—A. H. Weir. Lincoln; S. D. Ayres, Central 
City; M. L. Pries Arendia 

Auditing—Howard Miller, Battle Creek; E. C. 
Tekamah; G. W. Hassett, ‘Tecumseh 
Constitution and bylaws } J. Tucker, Howell; J. C 
Newcomb, Friend; J. W. Linhis r, Lynch 


Houston, 





Resolutions. 
.¥ Barnett, of MeCook, rend several resolutions, 


Which were, on motion, referred to the several commit 
tees. The resolutions follow: 





aemembering that a year ago a committee was appointed 
to meet with a railroed committee to form some plan in 
gard to demurrage arges on lumber, all building material 
and coal, and that after a meeting or two with the members 











Who had been appointed by the railroads an understanding 
was reached whereby there should be material moditications 
of the demurrage rules, but) believing the changes agreed 
upon were never faithtully carried out but to some extent 
were repudiated by the railroads. I make the following 
motion : 

Resolved: That a committee be appointed by the 


executive committee of the Nebraska Lumber Dealers’ 
Association at some time prior to the meeting of the 
legislature this year for the purpose of having a law 
enacted to reg aft demurrage charges, or for what is 
known as reciprocal demurr , and that every effort be 
made by the officers of this association and by the 
individual members with the members of the legislature 
from other districts, favoring some legislation that will 








” more just to the retail dealers in expediting cars in 

transit and more favorable demurrage rules for unload 

Ine ame 

Believing that the retail coal dealers in the state of 
Nebraska suffer a great loss in the weight of the coal they 
receive, upon the account of no coal being weighed after it 
enters the state, | submit the following : 


Resolved: That a committee of three be appointed to 
work with membe of the Nebraska legislature for the 
purpose of enacting a law compelling the railroads to 
weigh all commercial coal at the nearest point to dis 
tribution at which they have track scales; the president 
of this association to be a member of this committee 
and the secretary of this association to act as secre- 
tary of said committee and work in connection with it. 
The rule of the manufacturers of the different kinds of 

cement and plaster shipped into Nebraska, of charging 10 
cents each for the jute sacks in which these goods are 
shipped and then allowing a credit of 10 cents each on 
delivery to the point where the goods were shipped from, is 
working such a hardship to the dealers that it appears that 
some step should be taken by the association with the end 
in view of remedying this sack evil. ‘Therefore I offer this 
resolution : 

Resolved: That the secretary of this association be 
instructed to correspond with all manufacturers ship 
ping such goods into the state of Nebraska, and also 
correspond with their representatives in the state, com 
plaining of this practice, and to use every effort and 
every means within the reach of the Nebraska Lumber 
Dealers’ Association to bring about some understanding 
with the manufacturers and wholesale agents so that 
the prices quoted to dealers will include the sacks or 

rriers and that there will be no provision made for 
taking back these empty carriers at any price 

Recruiting Membership. 

Mr. Barnett suggested that in view of the fact that 
there was a large attendance of dealers, many of whom 
were not members of either the association or of the 
insurance company, a committee of two be appointed 
to canvass the meeting and secure such membership. 
He made this as a motion and it was seconded and ear- 
ried, whereupon the chair appointed A. Barnett, of Me- 
Cock, and J. I’. Bermingham, of O’Neill, as such com- 
mittee. 

Those who were present who were not members of 
the new mutual insurance organization were asked 
to stand up and nineteen arose. Blank applications for 
membership were passed around and all were gathered 
into the fold. 

As a great deal of noise in the convention hall 
was caused by the belated installation of exhibits, Mr. 
KXrotter moved that a committee be appointed to wait 
on the exhibitors, request them to attend the sessions 
and refrain from detaining the members of the asso- 
ciation in their exhibition stalls and also cease making 
so much ngise during the meeting. The motion pre- 
vailing, Mr. Krotter was appointed chairman of the 
‘committee on noise.’’ 

Communications, 

The secretary read several letters of regret and also 
a telegram. The latter was from that ardent associa- 
tion worker A. F. Bloomer, formerly of York, who 
wired from San Francisco his greetings to the associa- 
tion and stated that he was on the eve of embarkation 
for the orient. Frank B. Cole, of Tacoma, Wash., and 
V. HW. Beekman, . Seattle, Wash., both sent regrets at 
their inability to be present, the latter announcing that 
he was ‘‘still fighting for the 40-cént rate.’’ Poet Harry 
J. Miller, of Chehalis, Wash., sent one of his character- 
istic melanges of alleged poetry and Chehalese prose in 
the manner and style of the following, to wit: 

Harry Miller’s Letter. 

On Board Train, February 2.—My Dear CRITCHFIELD: 
I regret exceedingly that I could not accept your kind invi- 
tation to attend the convention, and that I will not have 
time to write anything worthy of presentation at the ban- 
quet, as I will not arrive at home in time to send it to you 
prior to February 6. However, I would like to express my 
appreciation of Nebraska and of the people whose kindly 
creeting brings out all that is best in one’s thought and 
nature. When your delegation was at Chehalis I had a 
very elaborate little speech prepared which expressed this 
and kindred sentiments, but when responding to the call my 
brain refused to act, intellect and thought were paralyzed 
and the only blessed thing I could do was to spout_poetry 
which, while not inferior to that of Frank Cole and other 
transmississippi bards and vastly superior to the staccato 
utterances of Platt Walker's linotype, was utterly inade 
quate to express the feeling of the occasion and made me 
hope that when 

Because I cannot get a car, 

I hitch my “wagon to a star” 

And softly lay me down to rest 

Out in the mystie, green-hued west. 

some kindly friend from your state will inscribe on my 

modest monument 

“A man of mind——‘twas quickly to be seen 

Yet when before Nebraska's ladyes fayre, 









Hys shyppe of thought gave one wylde mad careen 
And left hym helpless way up in the ayre. 


And there is another and solid tribute that is due to 
your people. During the last few seasons we have sold to 
them over $350,000 worth of material and of that not 
inconsiderable amount we have the pleasure of stating that 
we have not lost a single dollar in a bad account. This is 
a fine record for any community. 

Again, when your friends were visiting the coast, despite 
the many wonders we had to show them and the patent 
resources and advantages of the “Queen of the Golden 
West,’ they yet remained, in both thought and expression, 
intensely loyal to their native state. ‘his is a source of 
zratification to us, as we know that if the time comes when 
we who are facing the orient are brought by our country’s 
world-policy to the forefront of a Titanic struggle that will 
shake civilization to its very center we will have fighting 
side by side with us beneath the folds of “Old Glory’ men 
like the Nebraskans who, true to their friends and loyal to 
their honor and to the old home state, will shed the last 
drop of good, red, virile blocd in defense of our country 
and our flag. 

Lut the porter has poured out the “heel-taps’ and has 
been standing by, wondering if the fellow whose face reflects 
the friendliness in his heart is not good for more than the 
customary two-bits and dismissing him happy in the con 
sciousness that he has collected another installment of the 
salary due him from Mr. Pullman, to the accompaniment 
of the rythmical monotone-music of the wheels, 

{ drink but just one toast tonight to all good friends of 


mine ; 
May it be wafted unto them while pleasure ‘round them 
plays ; 
And ‘tis, “O may the fairest, brightest hour of Auld Lang 
Syne 
Be but a Shadow to the sunshine of their happy future 
days.” 


With sincere regards, 
Harry J. MILLER 
A Veteran’s Ideas. 

Comrade H. il. Hemenway, of Colorado Springs, Col., 
secretary of the Colorado & Wyoming Lumber Deal- 
ers’ Association, was discovered in the audience and in- 
troduced to the meeting as one of the most efficient re- 
tail secretaries in the country. Myr. Hemenway re- 
sponded as follows: 

H. H. Hemenway’s Address. 


Since becoming interested in association work, both as a 
Inanutacturer and retail dealer, nearly twenty years ago, | 
never have refused to say a few words when called upon 
in favor of lumber associations and but seldom make any 
attempt to deliver a public address, which would surely be 
presumptuous on my part and result in a dismal failure. 
1 belong to the working division, not the talking. One 
thing I promise you, I will be brief. 

I wish to congratulate your association in having a work- 
ing secretary, as well as a good talker on association mat- 
ters. It is simply wonderful the unprecedented owth of 
your association for the last three or four years. You 
stand near the head, as the third largest in membership of 
any of the sixteen states belonging to our Bureau of Infor- 
mation. You have a grand state, settled by wide-awake, 
brainy, intelligent citizens, and the retail lumber dealers 
rank as high as members of any other industry in your 
state. The question presents itself, Why this remarkable 
interest taken by your retail dealers? There can be but 
one answer—that you can see and appreciate the real uses 
and benefits of association ethics and also that the persist- 
ent efforts of your oflicers have brought about this proud 
result. 

I do not at this time deem it necessary for me to go into 
details as to the merits of associations or make any argu- 
ments. You have again and again listened to carefully 
prepared papers and addresses by the brightest and most 
able members of associations, those tht have given the 
matter much investigation and thought, and have imparted 
to you freely their information. 

Retail associations when first organized were somewhat 
hampered by want of experience, but the basic principles 
involved were there, viz., protection to the retail dealer, 
and by the process of education on this one line, making 
such changes from time to time as associations made it 
necessary, we now make claim that we are entitled to the re- 
spect and protection of the wholesaler and manufacturer. 

We have been assailed from many quarters by those not 
familiar with our objects and intentions. Called by some 
a lumber trust, by others a_ boycotting maumaaaian, very 
often in some city where we hold our conventions some 
paper will publish an article with glaring headlines, ‘“*Look 
Out, Lumber Trust in Convention, Prices of Lumber Will 
te Advanced.” Such statements we all know are false 
and misleading, but when refuted the question follows, 
then what use are your associations? I would answer, the 
retail lumber associations were organized for protection to 
the dealer, and for the purpose of checking practices of the 
wholesale trade which the retail dealer considered detri- 
mental to their interests, the main one being the selling of 
building material to customers, which we all are aware was 
the case. The clash gradually came on and the associaéions 
took issue with the manufacturers and wholesalers, and 
virtually won out. 

All lines of industry are more or less organized, which 
was made necessary by the methods of trade. No one 
individual could alone protect his interest, hence he had to 
ask those engaged in the same lines of business with him- 
self to throw their influence with him and the result was 
the associations. The manufacturers and wholesalers organ- 
ized to protect themselves and it finally became evident 
that our interests were mutual, and by the wise counsel 
of officers of both organizations we became aware of the 
fact that they could not expect to sell the retailer if they 
persisted in selling his customer, the consumer. 

The association idea in the western states has _ passed 
from the experimental stage to a permanent one. We are 
not organized for the purpose of doing any one an injus- 
tice. We violate no law of any state. We merely seek 
to protect our trade in a legitimate, businesslike and legal 
manner. 

I agreed to make no argument for associations and _ will 
say no more, but only refer to the social features of our 
organization, which is a powerful factor in our work. 
Becoming acquainted with each other at our frequent ses- 
sions, we meet in social intercourse with the wholesalers 
and wWanufacturers, eating salt together and exchanging 
ideas as to the methods adopted in our trade. My experi- 
ence inclines me to believe that where retail and wholesale 
dealers are inclined to be fair (and I assume that most of 
them are) and sit down and compare notes as to methods, 
friction ceases and we come to the proper solution of our 
differences on a reciprocal basis. 

We cannot expect perfection as long as men are more or 
less selfish and it takes the restraining influence of associa- 
tions and persistent, honest intent on our part in our work 
to maintain friendly relations. Let us as members, one and 
all, loyally support our association. It is worthy of our 
endeavor. 

We in Colorado feel we are more closely allied to the 
Nebraska than to any other association. Your secretary has 
kindly been with us at two of our meetings and gave us 
much assistance in various ways in our work, and we are 
desirous of extending to you all the assistance we can to 
perfect your insurance organization, and will heartily join 
you in supporting your company. There is no question 
as to its complete success. The experience of all associa- 
tions who have formed such companies proves this beyond 
a doubt. Every member of your association and of ours 
should take a policy. As to its real benefits, I will in- 
stance the experience of our firm, the El Paso Lumber 
Company, of Colorado Springs. We have bought policies 











in lumber insurance companies for the last few years and 
the result is that we have saved from 25 to 40 percent and 
now hold several policies amounting to nearly $20,000 
We consider them good enough for us. 

I am aware that I have said enough but will refer to 
your excursion to the coast last Jume. You had a grand 
and enjoyable trip and on your return home passed through 
our state, and a part of our association had the pleasure 
of meeting you at Denver and in a limited and hurried 
manner tried to make your short stop there enjoyable. Wy, 
did but little and wish we could have done more. Com 
again, stay longer, and we will give you a hearty welcom« 
Gentlemen, I thank you. 

The session took a recess at this point until 2 0’¢lock 

WEDNESDAY AFTERNOON SESSION. 

The trades’ display proved such an attraction that 
was only by dint of extraordinary effort that Seer 
tary Critchfield could marshal a respectable showing 
his retail host in the meeting room by 2:30 0’¢loc 
when the gavel fell. 

Several new subscribers to stock in the new » 
tual insurance company presented their applicati 
The secretary Pead an invitation to the members 
visit the plant of the Omaha Gas Company. 

Secretary Critchfield wanted somebody to audit 
accounts as treasurer of the Pacific Coast explori: 
party last summer, but when it was found that th 
was only 74 cents in the treasury the job went beggi: 

Champions of the Lumber of Various Sections. 

George K,. Smith, secretary of the Yellow Pine M: 
ufacturers’ Association, addressed the convention on | 
half of his organization as well as to call direct atte: 
tion to the very fine exhibit installed on the platfom 
near him. Mr. Smith was asked some very poi! 
questions by Mr. Ketridge, Mr. Barnett and others a: 
replied to the satisfaction of all. 

Kk. T. Chapin, of the Humbird Lumber Compa: 
Sand Point, Ida., addressed the meeting on the pro 
ucts of the Inland Empire. He stated that Mr. Hun 
bird had intended to be present but had been con 
pelled to forego the pleasure because of a meeti 
today at Spokane of the Western Pine Shippers’ Ass 
ciation, of which he is president. 

E. D. Kingsley, representing the Oregon Lumbe: 
Manufacturers’ Association, the Southwestern Washing 
ton Lumber Manufacturers’ Association and the Ps 
cific Coast Lumber Manufacturers’ Association, deli 
ered a lengthy address on the red and yellow fir, s} 
and hemlock manufactured in that territory. 

A. B. Wilcox, of San Francisco, spoke most + 
quently on behalf of the Redwood Car Shippers’ Bureau. 
He spoke of the great growth of redwood consumptior 
in the middle west since he first began exhibit 
samples of that product at the retail association meet 
ings a year ago. 

Met L. Saley, of the AMERICAN LUMBERMAN, s 
called for and made a few felicitous remarks appes 
taining to the stock breeders’ convention now in ses 
sion in the city, from which it seemed easy to bri 
about a reference to the ‘‘old black cow,’? and upor 
the conclusion of his talk the meeting rested until 
Thursday morning. 


THURSDAY MORNING SESSION. 
(Special telegram to the AMERICAN LUMBERMAN.) 
OMAHA, NEB., Feb. 8.—The forenoon session of today 
was devoted mostly to organization of the mutual 
ance company, upon which Elmer Hall, chairman, mac 
a report for the committee having that matter in charg: 
This was accepted upon the motion of EB. S. Clarke. 





Mutual Insurance. 

At this juncture the retail association took a recess 
until 2 0’clock and a meeting to handle the matter of 
insurance was called immediately. H. P. Shumw 
of Wakefield, was chosen temporary chairman and 1 
Critchfield temporary secretary. Upon Mr. Krotter’s 
motion the meeting proceeded to the organization of a 
mutual insurance company. Mr. Clarke offered a m« 
that the articles of incorporation be adopted as | 
which motion prevailed. Officers of the insurancé 
pany were then chosen, the election resulting as folle 

President—P. M. Green, Aurora. 

Vice president—George . Eggleston, Bennett 

Secretary—Bird Critchfield, Lincoln. 

Treasurer—S. A. loster, Lincoln. 

Directors—-(Three years) P. M. Green, G. W. Ege! 

S. A. Foster: (two years) H. Binger, Wilber: A. B. 1 
Loup City: William Fried, Fremont: (one year) ©. © 
der, O'Neill: H. H. Mohr, Pierce; William Krotter. & 

Finance committee—-A. V. Prey, Cambridge; S. I). 
Central City; H. D. Correll, Plainview. 

THURSDAY AFTERNOON SESSION. 

At the afternoon session of the retail lumbern 
association a demurrage committee was appointed 
sisting of G. W. Baldwin, Crete; H. D. Correll, P 
view; T. U. Whiffen, Dewitt. 

E. T. Chapin, manager of the Humbird Lumber 
pany, Sand Point, Ida., delivered an address explan: 
of the fact that delivered prices from the Inlid 
Empire are higher in western Nebraska than 1 
eastern section. He said these rates were based 01 
into Nebraska from Minneapolis, varying from 18 
cents a hundred, which Inland Empire manufac 
have been forced to accept in order to do a nonats 
business, as they must find wider markets for 
product. Mr. Chapin was subjected to much ‘ 
examination from dealers in western Nebraska, to 
he replied intelligently and at length. 


Election of Officers. 

The election of officers resulted in the retentio! 
their present positions of those now serving, ' ir 
conduct of the affairs of the association having 
regarded as most satisfactory, as follows: 

President—Oscar O. Snyder, O'Neill. 

Vice president—William Krotter, Stuart. 

Treasurer—William Fried, Fremont. : ; ad 

The directors chosen are P. M. Green, of Aurora, she 
George W. Eggleston, of Bennett. 
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CAR STAKE EQUIPMENT INDUSTRY. 
WASHINGTON, D. C., Feb. 2.—The inquiry before the 
terstate Commerce Commission relative to the com 
aint brought under the auspices of the National Hard 
od Lumber Association and affiliated lumber organi- 
tions in regard to the proper equipment of freight 
rs when loaded with lumber, the first proceedings of 
hich were reported in the AMERICAN LUMBERMAN this 
eek, was continued today, the joint committee holding 

adjourned meeting at the New Willard hotel and 

presentatives of both sides being present. The mat- 
r of a possible practical equipment was discussed in 
tail and a general feeling prevails that much good 

s been accomplished by the consultation. As an evi- 

nee of the better feeling existing the following reso- 
ition was offered by Edgar J. Rich, of Boston, on 

half of the railroads: 

Resolved, That a committee of fourteen, to be composed 

seven from each side, be forthwith appointed to consider 

| recommend promptly changes in the Master Car Build 

Association’s rules relative to the loading of lumber 
i to make practical experiments on one or more railroads 
th cars equipped with some form or forms of permanent 

kes; the hearing before the Interstate Commerce Com- 

ssion to be continued to a reasonable time to await the 
ults of these experiments; this special committee to re 
port to this general conference committee, at which time 
representatives of the lumbermen and of the railroads 
pectively, shall have full powers to state definitely what 

‘ion shall be taken toward the settlement of the com 

aint now pending. 

Just previous to adjournment Mr. Paulding, repre- 
sentative of the New York Central, introduced a reso- 
l\uiion moving that a vote of thanks be extended to Mr. 
\ill for the very pleasant and able manner in which he 
lid presided over the meeting. This was carried unani- 
mously, as also was a resolution for a vote of thanks 
te B. Northrup, counsel for several of the southern 
riilroad companies, for his work as secretary. 

lhe meeting adjourned at 11:45 this morning. 


TROUBLE AND LITIGATION. 


FINANCES IN APPARENTLY GOOD SHAPE. 
‘he mysterious disappearance of John R. Laing, of 
Palmer, Fuller & Co., Chicago, is still occupying the 
attention of the local sash and door trade. Nothing 
his been heard of Mr. Laing and some of the more pes- 
simistic of his friends fear that he may have committed 
suicide, as his actions before leaving were somewhat 
strange, yet marked by a deliberation which might fore- 
shadow an act of this nature in one whose mind undoubt- 
edly was shaken by the crisis to which he had brought 
himself. However this may be an assumption which will 
he found to be entirely wrong and it is more than 
likely that soon or late Mr. Laing will be heard from. 
\i least this is the view taken by the majority of his 
iiay friends, 
he following statement gives some indication of the 
stutus of the business as it was discovered to be by the 
receiver, E, L. Roberts, The report was issued under date 
f January 27: 
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connection with this balance it is not possible to 
sta'c at this time just how the company is going to come 
as several things require careful adjudication and 
il sis before a definite statement can be made as 


to Just how matters stand. Several parties are looking 
about and discussing the possible purchasing of the 
business, but just what will be done is uncertain. The 


coucern has a good volume of business and the name of 
Poimer, Fuller & Co., which has been known from one end 
of the country to the other for a great many years for 


its upright, honorable business dealings, carries with it 
this record as a sort of talisman, and one which the 
detuleation or wrongdoing of any one_ individual 
scarcely could affect. On this account any one who 
takes up the reins dropped by Mr. Laing so suddenly 
ne have no fear that the old firm will be looked 
Upon with suspicion because of this unfortunate occur- 
rence, It is still hoped that Mr. Laing will return or 


that some satisfactory explanation of his disappearance 
Will be made, but if he should not come back, or if the 
facis when known shall not reflect credit on the head of 
the old sash and door firm, the new proprietor will 
find that no stain has been left upon the good name of 
Palmer, Fuller & Co. in any event. 





The Palmer Failure. 


lhe affairs of W. C. B. Palmer, of 1172 South Robey 
Street, the cedar lumber dealer who filed a petition in 
bankruptey January 25, are still in a very tangled condi- 
‘lon. According to Receiver F. F. Klosterman Mr. Palmer's 
liabilities aggregate $43,184.86 and his assets $2,600, with 
property, claimed as not subject to execution, valued at 
$2,000, The first creditor to appear was the Naugle Tie 
ompany, which alleged an indebtedness of $113.60, due 
on a note. This was followed by a claim for wages due 
Thee employees, the amounts claimed not being given. 
ane oppralsers are W. F. Zibell, Frank McKay and Joe 
. The financial downfall of William Palmer will be re- 
sretted by many of the trade, he having been very popular, 
hpecially a few years ago. Latterly Mr. Palmer apparently 
Jas gone down hill rapidly, physica iy and in business and, 
in regard to the latter, it is stated that, practically speak- 
Dg, the management of the office for some time has been 
‘n charge of a woman employee who had been with him 
Several years on terms of close business intimacy, 


OBITUARY. 


NN al el ae 
Samuel Philo MacConnell. 

The lumber trade will be grieved to learn of the decease of 
Samuel P. MacConnell, principal member in the firm of S. P. 
MacConnell & Co., lumber commission dealers of St. Louis, 
Mo. Death was due to heart disease, superinduced by erysipelas, 
and occurred at the Evangelical Deaconess’ hospital Sunday, 
February 4, after an illness of five weeks. The funeral 
services were held in the Bofinger memorial chapel, Christ 
Church cathedral, Monday afternoon at 2 o'clock. Former 
business associates served as pallbearers. The body was 
cremated. 

Samuel Philo MacConnell was born at Ottawa, Canada, 
April 5, 1861. When 14 years of age he came to Missouri 
and five years later, in 1880, became associated with M. T. 
Greene, of the Chicago Lumber Company, Chicago. 

In 1885 Mr. MacConnell went to Council Bluffs, Iowa, 





SAMUEL PHILO MacCONNELL, OF ST. LOUIS. MO 
Born April 5, 1861; Died February 4, 1906 


and with Mr. Greene purchased the business of Frank Cul 
petzer and organized the Chicago Lumber Company of that 
city. 

During Mr. MacConnell’s residence in Council Bluffs he 
organized and maintained for several years a hardwood lum 
ber company in Arkansas, but finally disposed of that prop 
erty and discontinued the business. It was also while he 
was a citizen of the Iowa city that he met with a severe 
accident during a visit to Chicago. He was thrown from a 
grip car of one of the surface lines operating on State street 
and his hip was dislocated. Something like a sensation fol- 
lowed this accident to Mr. MacConnell for the reason that 
several eminent physicians in the city of Chicago treated him 
in a local hospital for some ailment of his knee, by which, 
as might have been expected, he was not greatly served 
On his way home from Chicago to Council Bluffs Mr. Mac 
Connell encountered a disciple of osteopathy who recom- 
mended that he go to Kirksville, Mo., for immediate treat- 
ment. Mr. MacConnell decided to follow this advice. The 
old doctor who presided over the osteopathic institution at 
Kirksville at once placed him on the cold marble and in a 
very short time discovered that his hip was out of joint and 
so informed the patient. The latter considered the physician 
insane to have reached such a conclusion after the expert 
opinions which had declared the trouble to be confined to 
the knee. Notwithstanding his unbelief, however, Doctor 
Stith twisted him around on the marble slab for a minute 
or two and the hip snapped back into place, in doing so 
making a noise like the report of a gun. The doctor then 
compelled Mr. MacConnell to leave the room without the 
crutches which he necessarily had been employing for several 
months. After that operation Mr. MacConnell recovered the 
complete use of his leg and, in some measure, mended his 
fortunes, which had suffered greatly during his absence. 

He remained in Council Bluffs ten years, leaving to become 
manager of the Gurdon Lumber Company, of Gurdon, Ark., 
which was being operated by the St. Louis Refrigerator & 
Wooden Gutter Company. He moved to St. Louis in 1897, 
taking charge of the sales department of the St. Louis Re- 
frigerator & Wooden Gutter Company, but this connection 
lasted only one year, as in 1898 he resigned this position to 
assume a similar one with the Detroit Timber & Lumber 
Company, of St. Louis. 

In 1899 Mr. MacConnell embarked in business for himself, 
organizing the firm of S. P. MacConnell & Co. and engaging 
in the handling of southern lumber on a commission basis. 
He was successful in this venture and at the time of his 
death the firm was doing a good business. 

Mr. MacConnell is survived by his widow and three chil- 
dren, Stuart, Malcolm and Joyce. 

Samuel P. MacConnell had a wide circle of friends both 
in and out of the lumber trade and his loss will be keenly 
felt. He had a very winning personality and the charm 
which attracted those who came in contact with him did not 
lessen with the passage of time. One of the best and cheer- 
iest of men, although by no means a child of fortune, Mr. 
MacConnell was “Sam” to a multitude of friends under any 
and all circumstances; the friendly smile, the kindly word, the 
gentle, active friendship were his to offer at all times and 
his face and form will be remembered and missed by multi- 
tudes who knew him but to love him and who deeply 
mourned those misfortunes which came to him in increasing 
force as the years grew upon him. 


In his, as in every other life, there should be a lesson for 
friends or foes. We come and we go as the hours speed 
away and in our lives are to be found examples for good 
and examples for evil. We all love to engage our thoughts 
with the bright side of every incident and of every career 
One thing is sure, the smile on his countenance will not soon 
fade away from the minds of the friends of Sam P. Mac 
Connell, his kindly greeting and his cordial handshake will 
always be remembered by these who knew him best, and in 
this taking away of father, husband and friend those closest 
to the deceased have the heartfelt sympathy of all the 
friends whom his many good qualities won to him, who, 
while they may grieve that his life did not bring him a 
larger share of the things which might have been his had 
he been more fortunate, will realize that in seattering bright 
ness and good cheer across the paths of those he met in 
his earthly journey he earned the right for them to hope 
that he was storing behind the great veil treasures such as 
earth cannot bestow 





J. F. Dearborn. 


BANGOR, ME., Feb. 5.—Capt. John F. Dearborn, aged 70, 
died at his home at Bryant’s Pond January 29, after an 
illness of several months. He came to Lock’s Mills about 
1865 from Portsmouth, N. H., after resigning from the 
navy. He built a spool mill and taught the operatives to 
make spools himself. So many men flocked to the town 
to engage in the business that houses had to be built. He 
continued a very successful business there until 1879, when 
his mill was burned. 

At a tewn meeting at Bryant’s Pond it was voted to 
build a mill for Captain Dearborn and exempt him from 
taxation for ten years. In 1884, while some men from 
Portland were testing the boiler, it exploded and killed two 
men who had just stepped into the boiler room. ‘The mill 
was a total wreck, but it was rebuilt and Mr. Dearborn 
had carried on a prosperous business since. He always paid 
high wages and it is understood that he had so left the 
business that it will be continued. 

Mr. Dearborn leaves an estate valued at $75,000. He 
married twice and survived both of his wives. 


an RRR new 


Ervest Melvin Price. 


From New York comes the sad news of the death of 
Ernest M. Price, of Price & Hart, wholesale lumber dealers 
of that city, whose end came at 5:30 Thursday morning, 
February 1. The remains were conveyed to Baltimore, Md., 
the burial services being conducted Saturday morning from 
the home of Richard W. Price, a brother of the deceased 
and a member of Price & Heald, lumbermen of that city. 
Mr. Price is survived by his widow, formerly Miss S. A. 
Dale, of New York, and twe children, Winifred and Ernest 
Melvin Price, jr. Besides these he left four brothers 
Richard W., Winfield S., Frank and Herbert Price. 

Mr. Price was born in 1858 and was engaged in the 
lumber business for the greater part of his life since arriv 
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ing at man’s estate. He was the first president of the 
National Lumber Exporters’ Association, continuing a 
director until his death, and was always prominent in the 
hardwood export trade—in fact, of late years he practically 
has stood at the head of the hardwood export trade of 
New York. 3esides his work in the National exporters’ 
association Mr. Price was active in furthering the interests 
of the National Wholesale Lumber Dealers’ Association. He 
was president of the Maryland Society, one of the Knoll 
wood Club of White Plains and a director of the New 
York Lumber Trade Association. Mr. Price was a skilled 
musician, devoting a great deal of time to his violin, and 
was a member of a famous New York quartet. 


William Thompson. 


A veteran of the lumber industry, a man who for more 
than thirty years has been actively in the harness, has 
passed away. William Thompson, well known to lumber- 
men of Ontario and Wisconsin for many years, died at 
Milwaukee, Wis., Monday evening last. Mr. Thompson was 
the designer and builder of the mills at Midland, Ont., 
formerly owned and operated by H. H. Cook, of Toronto, 
and after Mr. Cook’s interest in the business was absorbed 
by the British Canadian Timber & Lumber Company he 
continued with the mills in the capacity of manager. sater 
he designed and built the mill owned by Cook Bros. at 
Serpent River, Ont., known as Cooks’ Mills, and afterward 
took charge of the Ontario Lumber Company's mill at 
French River, Ont. 

In 1890 Mr. Thompson moved to Wisconsin and became 
associated with the Holt Lumber Company, at Oconto, 
taking charge of the company’s mills there. This position 
he retained until three years ago, when advancing years 
and the earnest solicitations of his family led him to retire 
from active business. Since that time he has been spending 
his time at the homes of different members of his family. 

His death was unexpected but peaceful. He was 67 years 
old and is survived by two sons and one daughter—J. 8S 
Thompson, of the Badger Box & Lumber Company, Grand 
Rapids, Wis.; F. W. Thompson, foreman for the Allis- 
Chalmers Company, Milwaukee, Wis., and Mrs. R. S. Walker, 
wife of the Merrill Lumber Company's representative in 
Illinois and Wisconsin. Mr. Thompson is also survived by 
a brother and sister who live in Canada. 
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WEEK’S RECORD OF NEW FIRMS, INCORPORATIONS, CHANGES, NEW MILLS AND CASUALTIES. 


Alabama. 

Birmingham—'rhe Mitchell Lumber Company has been suc- 
ceeded by the North Birmingham Lumber Company. 

Gordon—'The Gordon Lumber Company has incorporated 
with capital $200,000. 

‘Thorsby—-A petition in bankruptcy has been filed against 
the Denison Lumber & Manufacturing Company. 

Arkansas. 

ILumber—Several of the creditors of the bankrupt Camden 
Lumber Company recently bought the plant of that concern 
at a receiver's sale. A new company will be organized under 
the style of the Columbia Lumber Company with A. J. Nei- 
meyer as manager. ‘The Monarch Lumber Company, of St. 
Louis, Mo., will act as sales agent. 

Malvern—The Malvern Lumber Company has increased 
its capital from $75,000 to $100,000. 

Success—J. D. Proctor, C. LB. Proctor, Edward O’Dea and 
J. Frank Eggieston have incorporated the No-Tar Box & 
Crate Company with capital $10,000. 

California, 

Monrovia—The Monrovia Lumber Company has sold its 
stock to the Blinn Lumber Company. 

Vetaluma—The Camm & Hedges Company has incorpo- 
rated with capital $75,000. Incorporators: J. L. Camm, Ed 
lL), Iledges and Fred C. West. 

Visalia—Articles of incorporation have been filed by the 
Corcoran Lumber Company, giving capital as $25,000. Incor- 
porators: C. M. Cross, Herman Nathan, G. X. Wendling, R. 
M. Cross and Burton Boyle. 


Colorado. 

Loulder—-Ben Nighswander has been succeeded by the 
Boulder Planing Mill Company. 

Colorado Springs--D. W. Walsh has incorporated as the 
D. W. Walsh Vlaning Mill Company. 

Denver—The Denver Lumber Company has been succeeded 
by the Citizen's Lumber Company. 

Longmont—-The Longmont Lumber Company has char- 
tered; capital, $25,000 Incorporators: John W. Paxton, 
i. H, Bennewitz and fF. W. Flanders. 

Connecticut. 

New Haven—Charles H. Gritlin is dead. 

Florida. 

Tampa—tThe Tampa Box Company has incorporated with 
capital $100,000. 

Georgia. 

Macon—Articles of incorporation have been filed by the 
Georgia & Florida Lumber Company, giving capital as $10,- 
v0vW. Incorporators: ‘T. C. Varker, J. VP. Wheless, T. C. 
Varker, jr., and Thomas Lb. West. 

Idaho. 

Coeur d’Alene—Henry Heyn, of Rhinelander, Wis., has 
bought a one-third interest in the Kid Island Lumber Com- 
pany. 

Tllinois. 

Bradley—Charles Wertz has incorporated under the style 
of the Charles Wertz Lumber Company, with capital $35,000. 

Chicago—A. T. Vhillips has recently begun a wholesale 
business with an office at 1007 Chamber of Commerce build- 
ing. 

East St. Louis—The Healy Box Company has been incor- 
porated with capital $50,000 by Ernest Taylor, Phillip Healy 
and H. J. Russell. 

Mattoon—The Moore-Gabbert Company has discontinued 
business. 

Mound City—The G. F. Meyer Company and the Mounds 
Lumber Company are reported out of business.———The Coul- 
ter-inley Lumber Company has recently filed articles of 
incorporation giving capital as $8,000. The incorporators 
are Eugene Coulter, Ira 8. Finley and Joseph N. Bowers. 

Woodhull—Anderson & Nye have been succeeded by J. M. 
Anderson. 

Indiana. 

Indianapolis—The Vineda Company, with capital $20,000, 
has been incorporated to engage in the lumber business in 
the Republic of Nicaragua. Incorporators: William  T. 
Hearn, Annie S. Hearn and Alvin 8S. Higgins. 

Jamestown—E. R. Richmond has removed to Cortland. 

South Bend—The W. E. Conroy Lumber Company has dis- 
continued business here.- The Fullerton-Powell Lumber 
Company has removed from the Merchants’ Bank building to 
the first floor of the Masonic Temple. 


Indian Territory. 
Bartlesville—The Chastain & Toolson Lumber Company 
has recently begun a retail business at this point. 
Muskogee—The Muskogee Saw Mill & Manufacturing Com- 
pany has filed an involuntary petition in bankruptcy with 
liabilities of $20,000 and assets of $10,000. 


Iowa. 

Clinton—Babbitt & Smith, to handle the products of the 
Pacific Coast Lumber Company, have recently begun busi- 
ness here. 

Davenport—The P. J. Stelling Company, to succeed P. J. 
Stelling & Co., has been incorporated with capital $40,000. 
Officers: P. J. Stelling, president; H. P. Stelling, vice presi- 
dent, and R. J. Stelling, secretary-treasurer. 

Dayton—The Peter Mineter Lumber yard has been sold to 
the Phelleisen-Rosacker Lumber Company. 

Donahue—C. C. Burmeister has succeeded G. F. Burmeister 
& Co. 

Earlville—George Staehle & Son are reported selling out 
to the Earlville Lumber Company. 

Eddyville—The I. S. Riggs Lumber Company has been suc- 
ceeded by McCord & Harding. 

Geneva—Stoner Maier succeeds C. M. Quimby & Co. 

Oskaloosa—John A. & George Kalbach have been suc- 
ceeded by the Kalbach Lumber Company. : 

Kentucky. 

Bardwell—W. G. Ward has succeeded to the interests of 
Ward Bros, 

Paducah—The T. D. Fooks Lumber Company has been suc- 
ceeded by the Fooks-Acree Lumber Company. 

Louisiana. 

Lake Charles—Frank W. Dearborn has disposed of his 
interest in the Dearborn Cypress Company to B. M. Talbot, 
of Gibson, La. 

Nataibany—The Natalbany Lumber Company, Limited, has 
removed its general offices to Brookhaven, Miss. 

Maine. 

Fairfield—The Lawrence, Newhall & Page Company is 

closing out to the Shawmut Manufacturing Company. 
Massachusetts. 

Beverly—Jasper F. Pope is dead. 

Boston—The Metropolitan Lumber Company has been in- 
corporated by Norman J. MacGaffin, Anna Moriarty and 
Lawrence E. Lasson with capital $2,000. 

Michigan. 

Pavilion—The Wait-Van Buren Lumber Company, of Stur- 
gis, Mich., has bought the Kirby estate interests in this 
vicinity. 








Minnesota. 


Chisholm—The Mashek Lumber Company has discontinued 
business at this point. 


Duluth—The Bheldon-Mather Timber Company has been 
incorporated with capital $250,000. Officers: John P. Sims, 


president ; F. P. Sheldon, vice president, and Oscar L. Mather, 
secretary-treasurer. 

Hastings—A. J. Short is dead. 

Pine City—P. W. McAllen is selling out to C. H. Weste- 
man. 





Mississippi. 

Belzona—R. B. Bennett has sold his interest in the Ben- 
nett & Roach Lumber Company. 

Collins—The J. M. Russ Lumber Company has bought out 
S. H. Hemphill & Son. 

Hattiesburg—The McElreath Lumber Company has filed 
articles of incorporation giving capital as $50,000. Incorpo- 
rators: T. A. McElreath, J. D. Parsons and Z. A. Bolton. 

Missouri. 

Ellington—B. Santhuff has been succeeded by B. & J. W. 
Santhuff. 

Kansas City—The Pine Creek Lumber Company is out of 
business. 

St. Louis—The John F. Schabel Lumber Company has 
been incorporated with capital $12,500 by A. L. Schabel, 
John F. Schabel and W. H. Miller.——J. T. Scobee & Co. are 
reported dissolved. 

Montana. 

Billings—J. M. Broat & Son have sold out to O. J. Seeley, 
of Yankton, S. D. 

Whitetish—The Hutchinson Lumber Company has char- 


tered; capital, $40,000. 
Nebraska. 

Beatrice—A charter has been granted to the Staplehurst 
Lumber Company with capital $12,500. Incorporators: A. S. 
Larrett, Bert Froman, N. Neuman, Charles Schaal, E. H. 
Ertord and J. H. Erford. 

Beaver City—I. G. Downing has bought an interest in 
the Beaver City Lumber Company. 

Kkearney—A charter has been granted to the W. L. Stickle 
Lumber Company with capital $100,000. 

McCook—The Clint Hamilton Lumber Company has re- 
cently been organized. 

New Jersey. 

Jersey City—-H. O. Coughlin, Thomas I. Barrett and B. L. 
Mantz have incorporated the Golden Ranch Sugar & Lumber 
Company with capital $1,000,000. 


New Mexico. 
Carlsbad—The Kemp Lumber Company has sold its yard 


at this place. 
New York. 

Albany—The Gray Mountain Lumber Company has been 
granted a charter with capital $5,000 upon a petition filed 
by Clarence Valentine, Waiter J. Eaton and C. I’. Seabury. 

New York—Bernard Naumburg, Charles A. Houston and 
Emanuel M. Steindler have incorporated the Philippine Wood 
& Products Corporation with capital $3,000. 

Ransomville—S. H. Morris is dead. 

Rochester—The Imperial Floor Company has chartered ; 
capital, $15,000. Incorporators: Albert D. Cunning, James 
M. Hamilton and Walter Tewkesbury. 

Nevada. 

Tonopah—Lewis Bros. have bought a controlling interest 

in the Empire Lumber Company. 


North Carolina. 

Dover—The Dover Lumber Company has incorporated ; 
capital, $20,000. Incorporators: Seth West, D. W. Richard- 
son and N. S. Richardson. 

West End—J. B. Von Cannon has engaged in the planing 
mill business here. 

North Dakota. 

Calvin—The N. W. Hawkinson Lumber Company, of 
Munich, will establish a branch yard here. 

Hannaford—The Hannaford Lumber Company is selling 
out to the McCoy Lumber Company. 

Lakota—The Olsgard Machine & Lumber Company has 
recently been organized. 





Ohio. 

Cincinnati—Frederick Weber, Anthony Weber, C. A. 
Weber, A. G. Weber and M. Weber have incorporated under 
the style of the F. & A. Weber Company with capital 
$30,000. 

Galion—Articles of incorporation have been filed by the 
Davis-Edwards Lumber Company, giving capital as $10,000. 
Incorporators: John 8S. Davis, W. R. Edwards, D. 8. Davis 
and others. 

Payne—The Robert Hixon Lumber Company, of Toledo, 
has bought the lumber yard of Jacob Ream at this place, 
also the sash and door stock of Sullivan & Brody. 

Toledo—The Mitchell & Rowlands Lumber Company is 
out of business. 

Wauseon—The Wauseon Lumber Company has recently 
been granted a charter with capital $25,000. 


Oklahoma Territory. 

Newkirk—The Foster Lumber Company is reported sell- 
ing out to the Long-Bell Lumber Company, of Kansas City, 
Mo. 

Oregon. 

Estacada—The Estacada Wood Manufacturing Company 
will increase its capital to $30,000. 

Lentz—Meyers & Co. have dissolved partnership. D. J. 
Finn will continue the business. 

Marshfield—The Seaport Lumber Company has recently 
been organized. 

Portland—The McCormick & Columbia River Railroad 
Company, with capital $1.000,000, will build a road from 
McCormick, in Lewis county, to Gray’s Bay in Pacific 
county. Incorporators: F. L. Hale, H. McCormick and A. N. 
Riggs. . 

Pennsylvania. 

Northumberland—H. J. Stannert is closing out his yard. 

Ursina—J. B. Davis has admitted his sons F. W. and J. 
R. Davis into partnership and the style has been changed to 
J. B. Davis & Sons. 


South Dakota. 


Aberdeen—The Aberdeen Transfer Lumber Company will 

be incorporated with capital $200,000. 
Tennessee. 

Bristol—Peter H. Hunt is dead. 

Clarksville—Articles of incorporation have been filed by 
the Clarksville Hardwood Lumber Company, giving capital 
as $15,000. Incorporators: A. J. Gilliland, G. E. Gilliland, 
A. H. Card, H. N. Lech and others. 

Fayette—The McClure & Noble Lumber Company has sold 

out to the Fayette Lumber Company. 
Nashville—W. A. Ransom & Co. are reported closing out 
their wholesale lumber business. A charter has been 
Spey to the Gayoso Lumber Company with capital 
$50, x 





Texas. 

Dallas—The North Texas Lumber Company is selling out 
to the South Dallas Lumber Company, which has been in- 
corporated with capital $25,000. Incorporators: A. G. 
Wells, of Dal!as; John C. Hamm, Merkel, and F. W. James, 
Abilene. The Lumberman’s Planing Mill Company has 
‘nereased its capital from $10,000 to $20,000. J. J. & B. 
M. Carter will remove to Speer. 

Fort Worth—The Texas Lumber Yards Company has 
chartered; capital, $125,000. Incorporators: W. S. Wilson, 
S. M. Wheat, J. S. Presnall and Ray Wilson. 

Houston—George W. Akers, of Fort Worth, has bought 








the interest of C. I. Waples in the Rice-Allen-Waples Lumber 
Company. 

Sutherland Springs—George C. Smith is closing out to S. 
E. Hyder. 

Lufkin—The J. H. Kurth Lumber Company has recently 
been organized with J. H. Kurth, president; E. L. Kurth, 
vice president, and W. C. Brashear, secretary-treasurer. 

Virginia, 

Leesburg—A charter has been issued to the Kanawaha 
Lumber Corporation with capital $100,000. 

Norfolk—John L. Roper, who organized the John L. Roper 
Lumber Company, has severed his official connections with 
that concern. ‘lhe new officers are George W. Roper, presi- 
dent; I. k. Dewey, vice president, and William B. Roper, 


secretary-treasurer. 
Washington, 

Aberdeen—The Hart-Wood Company has increased its 
capital to $150,000. 

Ballard—The McBay-Bolcom Lumber Company has 
changed its name to the Bolcom Mills, Incorporated. 

Bellingham—The Bellingham Bay & Improvement Com- 
pany has changed its name to the Bellingham Bay Lumber 
Company, and articles of incorporation have been filed giv 
ing capital as $1,000,000. Incorporators: H. H. Taylor, G 
W. McEnerney, Bruce Cornwall, William J. Dingles and A 
A. Baxter. 

Bow—Charles R. Kane, Daniel Kane and Robert Foran 
have bought the Kalberg shingle mill at this point. 

Fravel—The Blanchard saw and shingle mill at this place 
—_ been sold to the Hazel Lumber Company, of Belling 
1am. 

Seattle—The Shingle Mills Bureau has incorporated with 
capital $500. Incorporators: D. W. Bass, C. F. White, Ss. 
C. Mumphy, F. J. Lytle and others. 

Sedro-Woolley—The Frenzel-Heininger Lumber Company 
is selling out to the Cogshall-Metsker Lumber Company, In 
corporated. 

West Virginia. 

Ilaywood—The Martin Bros. Company has incorporated 
with capital $25,000. Incorporators: Charles E. Martin, 
M. C. Martin and Albert W. Martin. 

Morgantown—The mill of the Kingwood Planing Mill 
Company has been sold to C. S. Stathers & Co. 


Wisconsin. 

Antioch—The Edwards Lumber Company has removed 
headquarters to Oshkosh, and the concern has also been 
reorganized. 

Eau Claire—O. H. Ingram, C. T. Bundy and R. P. Wilcox 
have incorporated the Day Lumber Company with capital 
$500,000. 

Milwaukee—The Mayhew Manufacturing Company has in 
creased its capital to $400,000. Articles of incorporation 
have been filed by the South Side Lumber Company, giving 
capital as $40,000. Incorporators: J. H. Danielski, Stan 
ley Polezyski and J. L. O'Connor. 


British North America. 
Ponoka, N. W. T.—W. Turner & Co. is out of business. 





NEW MILLS. 





Louisiana. 

Singer—W. C. Strange, of Hawthorne; J. S. Brice, Sin 
ger, and Ben Collins, Kansas City, Mo., have bought a tract 
of timber lands near this point, and will organize a com 
pany and establish a mill here. 


Oregon. 
Maple Lane—J. N. Rambo has built a mill in Clackamas 
county. 
Tennessee. 
Lewisburg—The Lewisburg Lumber & Manufacturing 
—— contemplates erecting a saw and planing mil! 
rere, 





CASUALTIES. 





Illinois. 

Chicago—Fire, which started in the dry kiln, damaged 
the plant of the Roos Manufacturing Company recently to 
the extent of about $150,000. 

Louisiana. 

Kinder—Prof. A. Thompson's saw mill, having a capacity 
of 12,000 feet daily, has been destroyed by fire; loss $3,000, 
no insurance. 

Rochelle—The saw mill and slab burner of the Louisiana 
Lumber Company burned January 29, entailing a loss esti 
mated at $125,000; partially covered by insurance. 

Winfield—Two dry kilns, together with about 40,000 feet 
of lumber, belonging to C. H. Eiliott were consumed by /ir 
January 31. 





Maine. 
Patten—L. V. Stevens & Co.’s woodworking plant was 
damaged by fire last week to the extent of $3,000. 


Michigan. 
Rose City—The shingle mill of Prescott, Miller & 
near here, was destroyed by fire on February 1 


Minnesota. 


Biwabik—Fire of supposed incendiary origin burned t! 
saw mill of Alfred Lack to the ground last week. 


Oregon. 


Goble—Winnan Bros. will rebuild their plant destroye: 
by a flood recently. ‘ 
LaGrande—The dry kiln of the Perry Lumber Compan 
was damaged by fire last week to an amount estimated 4! 
$1,500. 
Tennessee. 


Chattanooga—The planing mill of the Central Manufac- 
turing Company has been consumed by fire, entailing a loss 
of about $15,000, partially covered by insurance. It will b¢ 
rebuilt. 

Texas. 


La Porte—The main building of the La Porte Saw «& 
Planing Mill Company was destroyed by fire recently. 





TIE RATES IN MISSOURI. 


JEFFERSON City, Mo., Feb. 7.—An order was mad 
by the railroad commissioners a few months ago to the 
effect that railroad ties should be transported at the 
lumber rate. Subsequently it developed that in some 
instances railroad companies were carrying a low grade 
of cheap lumber at a rate which they did not apply on 
ties, therefore the board ordered today that, effective 
February 20, the lowest published rate on lumber used by 
any railroad company in this state shall be applied 
by such railroad on all shipments of ties. 
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WEST COAST LUMBERMEN WELCOME THE COMING OF A NEW TRANSCONTINENTAL ROAD. 


President Earling, of the “ Milwaukee,” and Associates Banqueted at Seattle—Characteristic and Enthusiastic Welcome and Responses. 


SEATTLE, WASH., Feb. 3.—It was but fitting and ap- 
propriate that the lumbermen of the north Pacific 
coast should recognize the advent of the Chicago, 
Milwaukee & St. Paul railway to the Pacifie coast by 
extending an informal banquet to President A. J. 
Karling, of this great railroad system, and his party 
of associates who have been in the west for the past 
week making final arrangements for the beginning 
of the work of construction of the western end. The 
lumber industry of Washington is by far the greatest 
industry and the one which is most vitally interested 
in seeing another transcentinental railroad come to 
the shores of the Pacific and, as stated, it was there- 
fore fitting that the lumbermen should be the first 
ippropriately to honor President Earling and the offi- 
‘ials of this road. During 1905 over 100,000 carloads 
if lumber and shingles. were shipped from the state 
if Washington and it is probably safe to state that 50 
wereent more would have been shipped had the present 
transcontinental railroads been in position to furnish 
ars and motive power. 
Owing to President Earling’s hurried visit to the 
oast and brief stay the arrangements for the banquet 
vere concluded in two days in advance, with the 
esult that it was impossible to have a very large at- 
endance of lumber manufacturers from towns outside 
f Seattle, although the attendance was _ representa- 
ive. Last evening’s banquet was given by the Lum- 
ermen’s Club of Seattle, in the beautiful rooms of 
iis club; and here it is proper to state that the 
nefits of this club to the lumbermen not only of 
eattle but of the entire Pacific northwest were very 
early illustrated by last night’s banquet. 
The banquet was a very informal affair, beginning 
7 o’clock, and the guests of the occasion consisted 
President A. J. Earling; Lawrence Fiteh, son-in-law 
{ President Earling; H. R. Williams, Seattle, presi- 
dent of the Chicago, Milwaukee & St. Paul Railway 
mpany in Washington, under which incorporation 
e construction ef the western end of the road will 
carried on; C. W. Harkness, of New York; W. G. 
den, Philadelphia; R. M. Boyd, western represen 
tive of the road in Seattle; Mayor R. A. Ballinger, 
Seattie, and Col. Alden J. Blethen, editor of the 
Seattle Daily Times. C. W. Harkness and W. G. 
rden are eastern capitalists interested in the Mil- 
ukee system, 


The Diners. 
he complete list of those in attendance follows: 


J. Earling, president Chicago, Milwaukee & St. Paul 
way, Chicago. 
R. Williams, president (., M. & St. TP. Ry. Co. (of 
Woshington), Seattle. 
iwrence Fitch, Seattle. 
W. Ilarkness, New York. 
(. Worden, Vhiladelphia. 
M. Boyd, general agent €., M. & St. P. Ry. Co., Seattle. 
A. Ballinger, mayor of Seattle. 
ol. Alden J. Blethen, editor Seattle Daily Times, Seattle. 
i. G. Griggs, St. Paul & Tacoma Lumber Co., Tacoma. 
eorge W. Stetson, Stetson-Vost Mill Co., Seattle. 
I. White, Grays Harbor Commercial Co., Seattle. 
M. Bolcom, H. C. Bolcom Lumber Co., Seattle. 
M. Warren, Weyerhaeuser Timber Co., Everett. 
I. Brehm, Brehm Lumber Co., Seattle. 
A. Stuart, Seattle Lumber Co., Seattle. 
(. Bronson, Day Lumber Co., Seattle. 
ed Newell, Newell Mill & Manufacturing Co., Seattle. 
Rh. Wilcox, Pacific Fir Co., Seattle. 
Earles, Puget Sound Mills & Timber Co., Seattle. 
ank Duggan, Washington Logging & Brokerage Co., 
tle, 


m Sanders, Bryant Lumber & Manufacturing Co., Fre 


Se 


lliam Walker, Puget Mill Co., Port Gamble. 

lin W. Eddy, Port Blakeley Mill Co., Port Blakeley. 

I). Butler, Parker-Bell Lumber Co., Seattle. 

mes Gibson, Moran Bros. Co., Seattle. 

S. Brace, Brace & Hergert Mill Co., Seattle. 

Is. Hubbard, Lumber Manufacturers’ Agency, Centralia. 

ed Hi. Gilman, Pacific Coast representative AMERICAN 
l ‘ERMAN, Seattle. 

Rk. Thomas, Post-Intelligencer, Seattle. 

Il. Kendall, Lake Washington Mill Co., Seattle. 

to Lachmund, Lamb-Davis Lumber Co., Leavenworth. 

man R. Cole, Lakeside, Wash. 

If. Beckman, secretary Pacific Coast Lumber Manufac- 

s’ Association, Seattle. 

ank Stetson, Stetson-Post Mill Co., Seattle. 


le banquet table was arranged in the shape of an 
elongated letter ‘‘H’’? and was tastefully decorated 
M cut flowers. After an informal reception in the 
assembly room the guests repaired at 7:30 p. m. to the 
clut’s large banquet room, where the festivities of 
the evening occurred. : 


The Toastmaster’s Graceful Opening. 


the conclusion of the repast, Capt. E. G. Griggs, 
of Tacoma, president of the Pacifie Coast Lumber 
Manufaeturers’ Association and vice president and 
manager of the St. Paul & Tacoma Lumber Company, 
one of the largest lumber manufacturing concerns on 
north coast, rapped for order and said that the 
luubermen of Seattle had a peculiar way of turning 
the tables on their friends from Tacoma. He had 
come over to attend the banquet, never dreaming that 
was to be toastmaster, but that his friend George 
W. Stetson, president of the Lumbermen’s Club of 
eattle, which was the host of the oeceasion, had in- 
formed him that upon him devolved the task of being 
the master of ceremonies. Captain Griggs then stated 
on his part he was delighted to have the opportunity, 
on behalf of the lumbermen of the north Pacifie coast, 
‘o-thank President Earling and the Milwaukee system 
‘or coming to the Pacific coast. He said he felt like 


repeating the yell of the Tacoma boomers, which accord- 
ing to his best recollection was something like this: 

x, B&B, 

Milwaukee. 

Forward Old Guard! 

Prosperity ! 

**T have always felt kindly to the Milwaukee road,’’ 
continued the toastmaster, ‘‘for it has always bought 
its lumber on the coast in the right way by hay- 
ing its own purchasing agent on the ground, some- 
thing that other eastern roads were long in seeing 
the advantage of. Years ago the Milwaukee road was 
instrumental in carrying out a series of tests of fir 
lumber and the results obtained convinced its of- 
ficials that fir was an excellent material for car and 
railroad construction. These results were also used by 
many Jumbermen, including myself, to advertise fir 
lumber in the east and | think helped us introduce fir 
lumber more than anything else. In doing this the 
ofticials of the Milwaukee road displayed the same 
business foresight that is now further exemplified by 
their building to the coast.’’ 

The toastmaster then called upon President George 
W. Stetson, of the Lumbermen’s Club, for a few re- 
marks, but the latter in his usual modest way declared 
that he had an engagement to sing a few nights later 
and was obliged to be careful of his voice and would 
therefore have to leave the speech making to others. 

Welcome to Seattle. 

Mayor R. A. Ballinger of Seattle was then intro- 
duced to welcome the visitors and their railroad to 
Seattle and the Puget sound country. Said he in 
part: 


I appreciate fully the importance of the advent of the 
Milwaukee system to Puget sound and the Pacific coast 
and I think in the immediate future the advancement of 
the Pacific northwest will be of material benefit to not 
only you lumbermen but the whole coast and the entire 
United States. The bringing of this great trunk line to 
the waters of the Pacific coast is another link in the 
commerce of the nations. It has been appropriately 
stuted that the Atlantic ocean is a German, a Swedish, 
a British, and a French ocean, but the Pacific ocean is 
wholly an American ocean and I believe we here are to 
see at Seattle a road way to the development of a great 
commerce with the orient. As the official head of the 
city of Seattle I am glad to welcome this great railroad 
to our city. I do not beheve in the display of any spirit 
of smallness in the city of Seattle. We should extend 
to this railroad all the privileges to everything tending 
to benefit cur commonwealth and I am glad to welcome 
Mr. Earling and his associates to Seattle and the Pacific 
coast. 

President Earling’s Remarks. 

The Toastmaster—We have been told Mr. Earling 
understands everything about railroading from the 
ground up. I take pleasure in introducing President 
Earling that he may tell us what he knows about the 
railroad business. 


President Earling—Mr. Toastmaster and gentlemen: I 
won't undertake to tell you all I know about the rail- 
roud business because it might take me all night—and 
it might take me only a very little while. Neither will 
I attempt to speak for the Chicago, Milwaukee & St. 
Paul railway, for when it gets to the coast it will speak 
for itself. I am pleased, gentlemen, at the courtesies 
vou have shown myself and my associates this evening 
and I thank you most heartily for the welcome you have 
extended to us. 

Grays Harbor Wants the Milwaukee. 

The Toastmaster—We will now hear from ‘‘ Milk’’ 
White, the milk white spruce man from Gray’s harbor. 

Cc. F. White—I would speak for the lumber interests 
of Chehalis county. On Grays harbor we have sixteen 
mil!s and six shingle mills turning out 140 carloads of 
lumber and shingles for every workday in the year; and 
that isn’t all, for on the south of Grays harbor there is 
no railroad for miles but an unbroken forest of the 
finest timber to be found on the coast. Our county has 
more standing timber than any other county in the state. 
The lumbermen there will welcome the Milwaukee road 
should it decide to come to them. Independent of thes 
products our section of the state ships a vast amount 
of fish and agricultural products and there is some coal 
in the region to the north of us. We have no complaint 
to make of the Northern Pacific, for they give us good 
service, but there is sufficient traffic there for another 
road and we hope that the Milwaukee will some day 
come to Grays harbor. 

The Toastmaster—There is a barrel of statistics at 
the other end of the table that we ought to hear from 
tonight. I refer to Mr. Beckman and would suggest 
that he tell us how he got the Milwaukee road to come 
to the Pacific coast. 

V. H. Beckman, secretary of the Pacific Coast Lumber 
Manufacturers’ Association—That is a secret between 
Mr. Earling and myself, 

Colonel Blethen Predicts Great Things. 

The toastmaster then introduced Col. Alden J. Blethen, 
editor of the Seattle Daily Times and one of the lead- 
ing daily journalists of the Pacific coast. Colonel 
Blethen stated that the Milwaukee road had always 
been held very tenderly in his mind for the reason 
that when he went from Kansas City to Minneapolis 
in 1884 to take charge of the Minneapolis Tribune 
it was the only road then running into Minneapolis from 
the south and east. All of the others stopped at St. 
Paul and for that reason the people of Minneapolis 
always felt kindly toward the Milwaukee system. At 
that time S. S. Merrill was its president and Charles 
Pryor was his able lieutenant in Minneapolis. The 
speaker continued: 

When I came to Seattle, in 1896, we had two railroads 
entering this city; one limped in from one direction on 
a crutch and the other limped in from another direction 
on a crutch. Little did I think I would live to see this 
night, Times were then very hard and the city of Seattle 
could boast of a population of only 40,000. One day the 
steamship Portland came into Seattle from what had 


always been thought of as the “frozen north’ with a 
cargo of $750,000 in gold, and from that day things began 
to change in Seattle and now three or four transconti- 
nental railroads are trying to get into dur city. I thank 
God I have lived to see this day. 

Secre tary Seward was severely criticised for purchasing 
Alaska for a paltry sum but He declared that some day 
there would be built up on the Pacific coast an empire 
that would rival the Atlantic. Ten years ago the state 
of Washington had a population of 350,000 and today its 
population is probably over 900,000 Why is this? It is 
because we have here tributary to the Pacific ocean one 
of the richest countries that can be found on the globe 
Cook and Villard and other early transcontinental rail- 
road builders either had a remarkable foresight or were 
great gamblers, and I don’t beheve they were gamblers. 
If we live we will see here on the Pacifie coast during 
the next twenty-five years the greatest development of 
anywhere in the world, and from that territory which 
Seward bought for what was then considered a fabulous 
amount will come many times more that amount in gold 
from the rich mines of Alaska, and the fisheries of 
the North Pacific coast will surely do for us what they 
have done for New England and ten times more. 

I welcome with open arms the corporation which Presi- 
dent Earling represents and I am surprised that he didn’t 
make up his mind three years ago to come out here. 

President EKarling—I am sorry I didn’t. 

Col. Blethen—The time will come when we will see in 
Seattle as many railroads as now enter the Twin Cities 
and there .will grow up here a territory more thickly 
populated than on the Atlantic coast. 

A ‘‘Milwaukee’’ Spokesman. 

The Toastmaster—It isn’t often we have with us 
representatives of the moneyed men of the east, for we 
must admit it is to the east we have to go for capital. 
Mr. Harkness, one of the directors of the Milwaukee 
system and an old Yale man, we have with us tonight, 
and if I were in a Yale gathering I would like to give 
three cheers for him. 

Mr. Harkness in response to this invitation declared 
that he was not a speech maker but he appreciated 
the courtesies shown him and his associates and hoped 
in the years to come the Milwaukee road would ‘‘make 
good,’? 

Logging and Road Building. 

Toastmaster Griggs then called upon Frank Duggan, 
manager of the Washington Logging & Brokerage Com- 
pany, to explain about the recent advance in logs, 
which he did briefly and somewhat to the point. At 
the conclusion Toastmaster Griggs said that the ex- 
planation was all right but that the Milwaukee road 
would have to pay more for its stringers. 

The toastmaster then called upon H. R. Williams, 
president of the western end of the Milwaukee road 
and the man who is directing this end of the con- 
struction work. He referred to Mr. Williams as ‘‘the 
working end of the road.’’?’ Mr. Williams declared he 
had never made a speech in his life but he was pleased 
at the opportunity to meet the representative men of 
Washington. Said he in conclusion: ‘*‘ Il became a resi- 
dent of Seattle October 1, 1905, my office is in the Col- 
man building and my latchstring is always out.’’ 


Representative Lumber and Shingle Manufacturers. 

John W. Eddy, manager of the Port Blakeley Mill 
Company, Port Blakeley, Wash., was introduced as the 
man whose mill cut more lumber and shipped it to more 
ports in the world than any other concern in the state 
and whose company would receive less benefit from the 
Milwaukee road than any other because of the fact 
that its plant was located on an island, 

Mr. Eddy stated he had been out here three years on 
an island and was just now beginning te ‘‘come out.’’ 
He had come over to the meeting this evening to see the 
beginning of the Milwaukee road. He believed the 
lumber industry and the people of the coast needed 
the Milwaukee road. 

W. M. Boleom was introduced as the man who 
shipped more shingles east than any one else. Mr. 
soleom stated that he probably had shipped more 
shingles over the Milwaukee road than any other lum- 
berman; that he had always lived at Winona, Minn., 
on the River division of the Milwaukee, and that he had 
always hoped he would never have to live anywhere 
other than on the Milwaukee road, so he was very glad 
to learn it was coming to the coast, since he had come 
to Seattle to reside and ‘‘with all due respect to my 
friends in Tacoma,’’ he declared, ‘‘I hope the Mil- 
waukee road will make Seattle its western terminus.’’ 
Mr. Boleom told a little story on his friend George W. 
Stetson. He said that in the early days, twenty years 
ago, when Mr. Stetson was running a mill on Gray’s 
harbor. he fired a shingle weaver one day. When the 
latter went into the office to get his time he asked Mr. 
Stetson, ‘‘Are you going to let the salmon come into 
the bay this fall, Mr. Stetson?’’ Mr. Stetson replied, ‘‘I 
don’t know as I will.’? Then continued the shingle 
weaver, ‘‘Mr. King, may I go up to Puget sound?’’ 
Mr. Stetson replied, ‘*T don’t care if you go toh 
In those days Mr. Boleom declared they always called 
Mr. Stetson ‘* King.’’ 

Mr. Fitch Takes the Prize. 

Lawrence Fitch, President Earling’s son-in-law, who 

recently came to Seattle to reside, was then introduced 
by the toastmaster. 
“Mr. Fitch, like all railway magnates, declared he 
couldn’t make a speech and had he known he was to 
be called on wouldn’t have been able to have enjoyed 
his dinner. In conclusion he made a very happy re- 
mark. Said he: 

‘¢fT am now known as Mr. Earling’S son-in-law and 
my only ambition is to live in Seattle long enough so 
that Mr. Earling will be known as my father-in-law.’’ 
This remark produced prolonged applause and laughter 


” 
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and at the suggestion of the toastmaster Mr. Fiteh was 
given the first prize for making the best although per- 
haps the shortest speech of the evening, 


Brief but to the Point. 


A few remarks followed by Otto Lachmund, repre- 
senting the Lamb-Davis Lumber Company, Leaven- 
worth, who recently came to the coast from Chicago. 
Mr. Lachmund stated that he had been in the state only 
three davs but from what he knew of the Milwaukee 
rozd in the east he thought the people of the north coast 
were to be congratulated upon its coming to this sec 
tion. 

Toastmaster Griggs called upon ©. ©. Bronson, chair- 
man of the committee that arranged the evening’s ban- 


quet, to explain why he had been made _ toastmaster. 

**T will say,’’ said Mr. Bronson in explanation, ‘‘ that 
it is because you always do so well everything that is 
given to you to do. We have never found you wanting 
in any respect whenever the interests of the lumbermen 
were at stake.’’ 

Fr. B. Hubbard, president of the Lumber Manufac- 
turers’ Agency, Centralia, spoke on behalf of the lum- 
bermen of southwestern Washington and stated he knew 
that section would be more than pleased to see the 
Milwaukee road come to southwestern Washington, but 
as yet no assurance had been given that it would traverse 
that section. He declared there were barrels of busi- 
ness for the road if it would only go there, not only 
in the lumber but in coal and agricultural products, 


and if it went to Grays harbor it would have to pass 
through southwestern Washington. 

“We have cars loaded with lumber in that section 
of the state,’’ continued Mr. Hubbard, ‘‘that take forty 
days to go a distance of fifty miles. That is what we 
consider very good service, and if the Milwaukee would 
do as well we will weleome it to our part of the lum 
ber producing section of Washington.’’ 

E. E. Brehm spoke briefly on the logging industry and 
Tom Sanders made one of his characteristic short 
talks. In fact nearly everybody present was called 
upon to say a word or two, after which the toast 
master declared the toasts of the evening off, with a 
rising toast drunk to Mr. Earling and to the personal 
and physical entirety of the Milwaukee system, 





SOUTHWESTERN LUMBERMEN ON THEIR EXCURSION 10 THE GEM OF THE ANTILLES. 


Long Outing Following the Annual —Scenes in Havana and Enroute—Perfect and Appreciated Service—The Association’s Most Enjoyable Journey. 


KANSAS Crty, Mo., Feb. 5.—This is how it feels: 
We have just returned from Cuba, shining jewel in the sea. 
We have seen the dark eyed people whom our boys in blue 

set tree, : . 
We have been through old Cabanas, with its dungeons deep 
and dark. , 
We've paraded on the Prado where the senoritas spark. 
Where the senoritas spark, 
Both before and after dark, 
Where the band plays Spanish music every night within the 
park. . 
Where the senoritas spark, 
And this life is all a lark; 
But the glance of Spanish maiden hit no heart and left no 
mark. 
We have just returned from Cuba, where we had a glorious 
We've ee to God's own country with its bracing, 
healthful clime. ooh . 
We've been abroad, remember, and through foreign lands did 
stray; P , 
But we are glad to claim as our native land this glorious 
U. S. A. 
This glorious U. S.A. 
It beats Cuba anv day. 
And the senoritas don't stack up with our girls at home, 
nay, nay. 
This glorious U.S. A., 
Where each one has fair play. 
We were thrilled with joy to behod its shore as we sailed 
up Mobile bay. 

(With apologies to Rudyard Kipling and the AMERICAN 
LUMBERMAN poet.) 

The longest and most enjoyable of the several ex- 
cursions participated in by members of the South- 
western Lumbermen’s Association and their ladies is a 
thing of the past and most of the participants are by 
this time at their homes living over again in memory 
their varied and interesting experiences in Cuba and 
enroute. 

The Cuban excursionists left Kansas City at the close 
of the eighteenth annual convention of the Southwest- 
ern Lumbermen’s Associatien, on the night of January 
25, going direct from the Grand Opera house, where 
the Kansas City wholesalers had entertained the vis- 
iting lumbermen, to the special train, consisting of five 
of the handsomest Pullman sleepers in the service and 
a combination baggage car and coach. At 12 o’clock 
midnight tie train pulled out of the Union Depot 
headed for St. Louis, over the Chicago & Alton road. 
Just prior to the arrival in St. Louis, on the morning 
of January 26, invitations were distributed to each 
member of the party the purport of which was publishea 
in the AMERICAN LUMBERMAN of’ January 27. 

The program of entertainment at St. Louis was ear- 
ried out as planned and the excursionists had a very 
enjoyable day in the eastern: metropolis of Missouri. 
At 8 p. m. the train pulled out for Mobile over the 
Mobile & Ohio road and arrived at Mobile on schedule 
time at 2 p. m. Saturday, January 27. The party at 
once boarded the steamship Prince George, the hand- 
somest and fleetest of the many vessels owned by the 
Munson Line Steamship Company. The voyage from 
Mobile to Havana was an eventful one for nearly every 
one of the party, and whether it was because the Hoo- 
Hoo bring proverbial good luck or because of the rab- 
hits’ feet which were distributed by one of the party 
the passige was one of the smoothest on record and 
the Prince Georye beat its schedule of thirty-six hours 
to Havana by three hours. Havana was reached about 
sunrise Monday, January 29, and as the stately steam- 
ship sailed into the harbor there was-no cloud in’ the 
azure sky and the excursionists viewed what is consid- 
ered one of the finest sights in the world—the city of 
Havana and its land-locked harbor, guarded on the outer 
side by Morro castle. 


In the Cuban Capital. 


After the necessary formalities in the way of med- 
ical and custom inspection had been complied with the 
excursionists boarded the tender and were landed at 
Machina wharf, from which they went direct to the 
Hotel Pasaje, where accommodations had been pro- 
vided for them. The party was registered in quick order 
and invited to breakfast, which in Cuba is from 11 to 1 
o’clock, the meal which we call breakfast being from 
6 to 8 and having no name other than ‘‘the morning 
meal’’ and consisting of fruit, coffee and rolls. After 
the noonday breakfast the entire party boarded trolley 
ears and spent the afternoon riding over the city, view- 
ing points of interest which were described as passed by 
experienced guides. This was the only trip taken by 
the party as a whole and the remaining time was spent 
in sightseeing in a manner which best suited the in- 
dividual members of the party. Most of them naturally 
visited Cabanas fortress and Morro castle, which are 
just across the harbor from Havana and within ten 


minutes’ ride by row boat. Some members of the party 
visited Matansas and a number of them took automo 
bile rides thirty to forty miles into the country, giving 
them a good idea of the agricultural resources and prod- 
ucts of Cuba. 

While in Havana the excursionists were treated with 
every courtesy and made the acquaintance of many 
prominent Americans who are in business at that place. 
It was a matter of general comment that so large 
a party identified with one line of business should take 
a trip of this kind, and it may be said that the lum- 
bermen’s party, consisting of 142 people, was the 
largest special party of excursionists that has ever vis- 
ited Havana, notwithstanding the fact that the town this 
winter is full of tourists from all parts of the United 
States and foreign ecuntries. 

Homeward Bound. 

The time passed all too quickly and Wednesday atft- 
ernoon, January 51, the majority of the voyagers paid 
a regretful fareweil to Havana and boarded the Prince 
George for home. Not all, however, as about thirty 
of the party decided to remain over and see more of 
the country. Fair weather, which marked the trip 
since the departure from Kansas City, continued, and 
the return trip from Havana to Mobile was if anything 
smoother than the previous one, and at times there was 
seareely a ripple on the dark blue waters of the Gulf 
of Mexieo other than the commotion caused by the pro- 
pellers of the Prince George as it speeded its way 
through the waters, or the splashes of the porpoises and 
flying fish that were seen from time to time. It was 
a matter of comment among the ship’s crew that the 
trips both going and coming were the smoothest that 
they had experienced on the Gulf. 

In and Around Mobile. 

As the bugle sounded for breakfast on February 2 
the shores of the United States were sighted and by 
9 o'clock the ship was made fast to the pier at Mobile. 
The day was spent in Mobile. During the morning the 
members of the party went sightseeing on their own 
account. In the afternoon they accepted an _ invita- 
tion tendered by the lumbermen of Mobile through W. 
B. MeDavid, of the Chicago Lumber & Coal Company, 
to take a trolley ride over the city. Three hours were 
spent in this manner and in spite of the fact that it was 
rather cool the trip was very enjoyable. The Lumber- 
men’s Special was not scheduled to leave Mobile until 
11:30 that night and most of the exeursionists spent 
the evening at the Mobile theater witnessing the per- 
formance of the ‘‘ Eternal City.’’ The stay in Mobile 
gave the lumbermen an opportunity to see this thriving 
southern city, which is becoming one of the greatest 
lumber exporting ports of the country and which within 
the last few vears has developed wonderfully in every 
wey, having at present over twenty-six miles of street 
railway and many miles of well paved, well kept streets. 

Skimming Over Jackson. 

Leaving Mobile the party was scheduled to arrive at 
Jackson, Tenn., at 10 a. m. February 3. and spend an 
hour at that place, but owing to delays the train did 
not arrive until nearly 12 o’clock, and the committee 
of Jackson citizens were much disappointed that the 
party would be able to spend only about thirty minutes 
in their city, as they had planned some elaborate en- 
tertainment, which included a drive over the roads in 


and around the city, said to be among the best in the- 


south. It being impossible to take the party on this 
proposed drive owing to the limited time trolley cars 
which were waiting at the depot were boarded and 
quickly took the party to the water works. The water 
for the city is supplied by a number of fine arfesian 
weils and the plant does credit to this thriving city. 
The citizens of Jackson gen¢rously extended true south- 
ern hospitality to the visitors and it was a matter of 
mutual regret that time would not allow of a stay of 
several hours at Jackson. While in the city a vote of 
thanks was given to the people of Jackson for their 
courtesy and regret was expressed that the stay was so 
short. 
A Stop at St. Louis and the Termination of the Trip. 
After leaving Jackson no stops were made, except 
such as were necessary to change engines or receive 
orders, until St. Louis was reached at 8 p. m. February 
3. Arriving in St. Louis most of the party went to the- 
aters or visited around in the city until 11:45, when 
the Lumbermen’s Special pulled out of the Union 
Station homeward bound. It arrived at Kansas City 
Sunday morning, February 4, at 10 o’clock, and the 
Cuban excursion was to all a pleasant memory and 


a thing of the past, a subject for happy reminiscences. 
Railroad and Steamer Service Perfect. 

It will net do to close this report of the Cuban 
trip without mentioning and commending the excellent 
service throughout. The equipment furnished by the 
Chicago & Alton and Mobile & Ohio railroads could 
not be surpassed. The dining service of the Mobile & 
Ohio road came fully up to the high expectations. The 
service on the steamship Prince George was uniformly 
excellent, and throughout the entire trip the officials 
and employees of the railroad companies and the steam 
ship company exerted themselves>to see that the ex 
cursionists were made comfortable, and nothing was 
left undone to add to the pleasure of the exeursion. 

At the suggestion of ©. P. Ives, of Baldwin, Kan., who 
has been on every one of the excursions of the South 
western Lumbermen’s Association, the following rep 
resentative committee on resolutions was appointed 
J. C. Stewart, Webb City, Mo.; Paul Klein, Iola, Kan. ; 
C. P. Van Denberg, Ardmore, I. T. This committee was 
given full power to act and drafted the following set 
of resolutions, which met with the hearty approval ot 
all concerned: 

Resolved, That we, the Cuban excursionists of the South 
western Lumbermen’s Association, do hereby extend a vot: 
of thanks to the lumbermen of St. Louis and their ladies 
for the courtesies extended and entertainment provided dm 
ing our stay in St. Louis on January 26, 1906. 

Resolved, That we do hereby extend a vote of thanks tuo 
the officers and employees of the steamship Prince Georg 
for the excellent service, courteous treatment and untiring 
effort rendered for our pleasure and comfort on our trip 
from Mobile to Havana and return. 

Resolved, That we do hereby extend a vote of thanks 
to the lumbermen of Mobile, Ala., and especially to Mr. W 
B. McDavid, of the Chicago Lumber & Coal Company, fo! 
the very enjoyable trolley ride over their city. 

Resolved, That we do hereby extend a vote of thanks 
and appreciation to the citizens of Jackson, Tenn., for th: 
pleasant courtesies extended, and express our regrets that 
our time was too limited to see more of their thriving city 

Resolved, That we do hereby extend a vote of thanks to 
the officials and employees of the Chicago & Alton railroad 
and the Mobile & Ohio railroad for their constant and until) 
ing efforts to make our trip one of pleasure and enjoymen! 
from start to finish. 

Resolved, That we do hereby express our thanks and 
appreciation to the following persons who have contributed 
to our pleasure and comfort: 

To Harry A. Gorsuch, our secretary, who first suggested 
the idea of a Cuban trip and who carried it out to a su 
cessful termination. To Robert M. Campbell, Kansas City. 
Mo., the genial and energetic city passenger agent of the 
Chicago & Alton railroad, who during the entire trip worked 
constantly to add to our enjoyment and comfort. ‘To Charles 
Rudolph, of Mobile, Ala., general agent of the Mobile & 
Ohio railroad, who met us at Havana, arranged for ou! 
hotel accommodations and in many ways rendered us service 
while in Cuba. To A, A. Norquist, commercial agent of the 
Mobile & Ohio railroad at Havana, and F. L. Chase, south 
western passenger agent of the Chicago & Alton railroad 
Atlanta, Ga., who assisted in giving us a good time whil: 
at Havana. To W. B. McDonald, general agent of the Mun 
son Steamship Company, Havana, Cuba, who extended to us 
many courtesies while in Havana and added materially i! 
making the trip on the vessel pleasant. To Col. F. L 
Ilarris, general agent of the Mobile & Ohio railroad at S1 
I.ouis, who met our party at Mobile and piloted us safel) 
to St. Louis. To II. J. Titus, superintendent of the dining 
service of the Mobile & Ohio railroad, St. Louis, who pre 
pared the excellent menus and under whose personal supe! 
vision the dining service was so well handled. To Captain 
MacKinnon, Purser Croll and Miss Ella Kelly, stewardess 
of the steamship Prince George, for their many kind atten 
tions and courtesies to the members of our party during th: 
entire time we were on the vessel. To T. J. Burns, of Kan 
sas City. Mo., general passenger agent of the Chicago & 
Alton railroad; to John M. Beall, of St. Louis, Mo., gen 
eral passenger agent of the Mobile & Ohio railroad, and t: 
A. L. Ruland, general pasenger agent of the Munson Steam 
ship Line, New York city. the officials who had in charge 
the arrangements for this delightful and successful excursion 

To all of the above. named persons we wish to express oul 
great appreciation and good will, as to them is due the grand 
success of this excursion, the memory of which will for man) 
years dwell with us as one of the our most pleasant expe 


riences. 
Notes. 

Joe Anson, of Kansas City, Mo., representing the 
American Sash & Door Company, and John F. Pollock 
of Kansas City, Mo., representing the Ash Grove White 
lime Association, made themselves especially agreeable 
to the ladies of the party, and during the éourse of th 
trip presented the ladies with some souvenirs, and thi 
ladies held a little meeting of their own and _ passe« 
the following unique resolution: 

The lady guests of the Southwestern Lumbermen's Asso 
ciation wish to express their hearty thanks and appreciation 
to Mr, Joe Anson and Mr. J. F. Pollock for the many kind 
attentions shown them on this trip. To this we hold up 
cur hands and do solemnly swear. 

This resolution was signed by all the ladies on the 
train and copies were handed to Mr. Pollock and to 
Mr. Anson, which they say they will prize among their 
dearest treasures. | 

As stated above, the party numbered 142, among 
whom were fifty ladies. The following states were rep- 
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resented: Missouri, Kansas, Oklahoma, Indian Terri- 
tory, Arkansas, Minnesota, Iowa and Illinois. It was a 
representative body of men engaged in the greatest in- 
lustry in the country and as fine a looking lot of people 
as ever took a trip to Cuba or any other country. For- 
tune favored the excursion from start to finish. There 
were no serious delays or mishaps, and while a few 
had slight attacks of seasickness this was an experi- 
ence that all had expected and those that were invul- 
erable were just a little disappointed, as they had 
fully made up their minds that they were going to be 
easick some time during the voyage. The weather 
ould not have been more favorable if made to order. 
lhere was hardly a cloud to be seen in the sky at any 
ime. The temperature was springlike and balmy from 
he time the party left Kansas City to within a few 
ours of its arrival on the return, when the train met 
he cold weather which struck this part of the country 
‘ebruary 4. 
The Excursionists. 

Following is a complete list of the Cuban excur- 
ionists: 

Harry A. Gorsuch and wife, Kansas City. 

Charles B. Floyd and wife, Kansas City. 

Paul Klein and wife, lola, Kan. 

Fred Horton and wife, Iola, Kan. 

D. P. Northrup and wife, Iola, Kan. 

J. W. Wheeler and wife, Iola, Kan. 

L. L. Northrup and wife, Iola, Kan. 

M. D. Canaday and wife, Mulvane, Kan. 

W. K. Greene and wife, Homewood, Kan. 

W. E. McClung, Colorado Springs, Col. 

aul T. Parkinson, Wagoner, I. T. 

Ira O. Shellenberger and wife, Ransom, Kan. 


E. W. Thiele and wife, Hanover, Kan. 

S. A. Crihfield and wife, Geneseo, Kan. 

T. A. Miller and wife, Aurora, Mo. 

Cc. W. MeNiel, Iola, Kan. 

J. N. Shaw, Galesburg, Kan. 

R. M. Golden, Garland, Kan. 

A. L. Scott and wife, Bern, Kan. 

M. Thompson, Lamar, Mo. 

M. Swartz and wife, Newton, Kan. 

S. Eymann and wife, Halstead, Kan 
B. Powers and wife, Paris, Mo. 

J. W. Potter, Turon, Kan. 

George C. Moses, Junction City, Kan. 

Clyde Moses, Junction City, Kan. 

P. B. Hunsberger and wife, Moundridge, Kan. 

M. L. Coleman and wife, Aurora, Mo. 

T. H. Wiegner, Memphis, Mo. 

F. O. Gulley, Fayetteville, Ark. 

Charles P. Ives and wife, Baldwin, Kan 

Cc. P. Van Denberg and wife, Ardmore, I. T. 

J. P. Spragin and wife, Ardmore, I. T. 

W. C. Baker and wife, Ardmore, I. T. 

James St. John and wife, Hutchinson, Kan 

F. M. Latham and wife, Udall, Kan. 

A. J. Best and wife, @entralia, Kan. 

A. N. Cole, wife and two children, Fayetteville, Ark 

T. E. Gray, Fayetteville, Ark. 

John Weber, Wilson, Kan. 

Herman Smith, Arapahoe, Okla. 

B. Warkentin and wife, Newton, Kan. 

J. J. Baggett and wife, Fayetteville, Ark. 

W. M. Irwin, Peabody, Kan. 

E. R. Worthington, Peabody, Kan. 

W. G. Hollis and wife, Minneapolis, Minn 

A. W. Schowalter, Kingfisher, Okla. 

J. C. Ruth, Kingfisher, Okla. 

H. DeClute, Iola, Kan. 

Bb. True, Yates Center, Kan. 

L. Roll, Kansas City. 

Ed Fitzgerald and wife, Jamestown, Kan. 

George W. Scales, Calvin. I. T. 

Fred C. Russell, Calvin, I. T. 


Cc. 
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G. W. Stober, Morland, Kan. 

F. L. Schilling and wife, Powhattan, Kan. 
Mrs. E. Worthington and daughter, Newton, Kan. 
E. Whyte, Kansas City. 

John E, Merritt, Haven, Kan. 

E. F. Hunter and wife, Chillicothe, III. 

Fk. J. Gentry and wife, Pond Creek, Okla. 
J. C. Stewart and wife, Webb City, Mo. 

A. I. Schowalter and wife, Halstead, Kan 
H. A. Kembel, Ardmore, I. T. 

Miss E. V. Kembel, Ardmore, I. T. 

R. E, Everett, Springfield, Mo. 

J. V. Moore, Hiawatha, Kan 

H. W. Brewer, Dresden, Kan. 

W. K. Harris, Rose Hill. Kan. 

k. O. Webber, Marysville, Kan. 

Marion Johnson, Erie, Kan. 

J. F. Brown and wife, Anadarko, Okla 
John A. Michel, wife and two children, St. Louis 
Mrs. ©. J. Peterson, Kansas City. 

Mrs. E. R. Gentry, Kansas City. 

Mrs. E. Whyte, Kansas City. 

J. W. Liggett and wife, King City. Mo 

W. W. Wampler and wife, Webb City, Mo. 
Mrs. W. C. Stewart, Webb City, Mo. 

W. E. Barns, St. Louis. 

Charles Belleau, Hill City. Kan. 

A. E. Kerns, Hill City, Kan 

Eimer W. Harris, Cedar Falls, Iowa. 

Joe Anson, Kansas City. 

(. F. Dubbs, Ransom, Kan 

J. T. Osborne, Humboldt, Kan. 

S. DP. Richolson, Lucas, Kan. 

John J. Richolson, Salina, Kan. 

John F. Pollock, Kansas City 

Carl J. Broderick, Plainville. Kan. 

David L. Gruver, Lansing, Kan. 

William P. Hindes and wife, Mitchell. Kan. 
William Schrenkler and wife, Walker, Kan. 
R. (. Webster, jr., Utica, Kan. 

A. L. Crist. Lucas, Kan. 

Robert M. Campbell, Kansas City. 


» 





MEETINGS AND ANNOUNCEMENTS OF WHOLESALE AND RETAIL LUMBER ASSOCIATIONS. 


An lowa District Annual—North Carolina Pine Directors Meet 


COMING ASSOCIATION MEETINGS. 


ebruary 13—Georgia & Florida Saw Mill Association, 
Mobile, Ala. 

February 18-15—Illinois Lumber Dealers’ Association, 
Chicago. 

ebruary 14-15—Southeastern South Dakota Retail Lum- 
ber Association, Mitchell. 

lebruary 17—Oregon Lumber Manufacturers’ Association, 
Portland. 

Vebruary 21-22—Hlardwood Dimension Association, Cincin 
na Ohio. 

February 23—Central Iowa Retail Lumbermen’s Associa- 
tion, Marshalltown. 

lebruary 28 and March 1-2—National Association of Box 
Manufacturers, Auditorium hotel, Chicago. 

March 6-8—Wisconsin Retail Lumber Dealers’ Association, 
Milwaukee. 

March 7-8—-National Wholesale Lumber Dealers’ Associa- 


March 7-8—Northwestern Lumber & Sash & Door Travel 
ing Salesmen’s Association, Milwaukee, Wis. 

_ March 7-8—Northwestern Iowa Retail Lumbermen’s Asso- 
ciation, Sioux City. 

March 9—National Association Lumber & Sash & Door 
Sal-smen, Incorporated, Chicago. 

March 14-15—North Carolina TPine Association, Incorpo- 
rate Norfolk, Va. 

March 15—New Hampshire Lumbermen's Association, 
Manhester, 

R te 3-4—National Hardwood Lumber Association, Mem- 
phi enn. 


SPECIAL PINE DIRECTORS’ MEETING. 
‘FOLK, VA., Feb. 3.—A special meeting of the di- 
rectors of the North Carolina Pine Association, In- 
corporated, was held in the Monticello hotel Thursday, 
Febinary 1, President Fosburgh presided and the 
following were in attendance: 

The Attendance. 


Io-ton Corwin, jr., Branning Manufacturing Co., Eden- 
c 





E y. Clack, B. E. Cogbill & Co., Boydton, Va. 
W. E. Godfrey, William Godfrey Lumber Co., Cheraw, 


{. 1. Cherry, North State Lumber Co., Charleston, S. C. 
J. M. Allen, C. M. Betts Lumber Co., Sumter, S. C. 

W. G. Underwood, Newbern Lumber Co., Newbern, N. C. 
Mr Major, Major & Loomis, Hertford, N. C. 

*. \V. Clarke, Roanoke R. R. & Lumber Co., Norfolk. 

K. J. Camp, Camp Manufacturing Co., Franklin, Va. 

A '.. Bennett, Munger & Bennett, Camden, N. J. 

: Ward, Ward Lumber Co., Lynchburg, Va. 


ge T, Leach, Eureka Lumber Co., Washington, N. C. 

tig ic W. Jones, Rowland Lumber Co., Norfolk. 

oe Harrison, Greenleaf Johnson Lumber Co., Baltimore. 
‘. Tilghman, Tilghman Lumber Co., Sellers, N. C 

- ak Hitch, Frank Hitch Lumber Co., Norfolk. 

ve Roper, John L. Roper Lumber Co., Norfolk. 

kM. Wiley, Wiley, Harker & Camp Co., New York. 

- ‘. Blades, Blades Lumber Co., Elizabeth City, N. C. 

: : Jackson, Jackson Bros. Co., Salisbury, Md. 

Blades, Blades Lumber Co., Elizabeth City, N. C. 

lclin I. Walker, secretary, Norfolk. 

“. \V, Whitehead, Wilmington, N. C. 


}> 


price list committee made its report, recom- 
Neliing slight changes to effect a systematic recon- 
Struction of the grades and to equalize them. The 
recon 


mendations offered were adopted and will be ef- 
fective immediately. 
New Members. 

Ph following were admitted to membership in the 
4ssovlation: 

Palmetto Lumber Company, McBee, S. C. 

nway Lumber Company, Conway, 8S. C. 
‘. R. Fleming, Pactolus, N. C. 


The 


a association now has a membership of about 


and this is being inereased. 

. Resolutions. 
Ps committee was appointed to draft resolutions on 
Me death of Director John Peart, of Peart, Nields & 
ormick, of Philadelphia. Mr. Peart died suddenly 
sap 25, and his death is sincerely regretted by 
the members of the association. 
, he association adopted a resolution against the 
‘ompulsory pilotage prevailing in all southern ports 


oa the members strongly favored and indorsed the 
btiefield bill, which is being pushed to break up this 


Jen to vessel traffic in those ports to which it ap- 





plies and where it has been a source of much annoyance. 
The Annual. 

Arrangements looking to the annual meeting, ban- 
quet and election of ofticers of the association were 
completed and the meeting will be held Mareh 14 and 
15. The largest attendance in the history of the as 
sociation is expected and it will be the most important 
held since the consolidation. 

Members present reported stocks very low—in fact 
lower than ever before in the history of the indus- 
try. Business was reported lively, demand active 
and mills sold considerably ahead. 

Nothing else of any importance transpired and the 
directors adjourned subject to the call of the presi- 
dent. 





TO DEEPEN THE DELAWARE. 


PHILADELPHIA, Pa., Feb. 6.—The Philadelphia Lum- 
bermen’s Exchange held its regular meeting Thursday, 
February 1. About sixty members attended the business 
session and enjoyed an agreeable luncheon served in the 
Bourse restaurant under the direction of O. G. West. 
Four applications for membership were received as fol- 
lows: Sotle Bros., R. M. Smith & Co., J. R. Williams 
and M. W. Jones. 

S. B. Vrooman, chairman of the exchange’s committee 
on river and harbor improvement, reported upon the 
steps taken by the delegation of lumbermen in con- 
junction with various other committees of local trade or- 
ganizations to secure a 35-foot channel for the Delaware 
river. Mr. Vrooman stated that publications in local 
newspapers reflecting on the congressional river and har- 
bors committee and its chairman had aroused some feel- 
ing which required recourse to diplomacy on the part 
of the lumbermen and others to overcome. He an- 
nounced that it was with great pleasure that he was able 
to report that the government would undertake the ex- 
pense of making surveys for the proposed deepening of 
the Delaware channel. 

The exchange adopted an amendment to its bylaws 
providing that new members shall be elected by its 
board of directors instead of by the exchange, as here- 
tofore. This change was bitterly contested by one fae- 
tion of the exchange and has been the cause of almost 
endless argument and debate. 

A resolution was agreed upon sustaining and approv- 
ing of the action of other local trades bodies in taking 
steps to force the Pennsylvania Railroad Company to 
abandon its rebate charge of $10 on interchangeable 
mileage books. 


CANADIAN DEALERS GATHER. 

Toronto, ONT., Feb. 5.—The Ontario Lumbermen’s 
Association held its annual meeting at the Queen’s hotel 
February 2, President J. B. Miller in the chair. Those 
in attendance included: 





John Waldie Cc. A. Parclay W. F. Waldie 
Robert Laidlaw W. HL. Chariton W. D. Lummis 
W. B. McLean J. W. Martland James Playfair 
vb. J. Turner J. S. Sharp W. E. Bigwood 
Thomas Charlton R. Cook W. P. Bull 

W. J. Smith George Thomson John Donough 

H. J. Bartlett William Lakry Robert Watt 

W. Cc. Laidlaw T. S. Young Secretary W. B. 


Tindall 

The president in his annual address said conditions 
in the lumber trade were better than at any former time 
in its history. Everything which the lumberman pro- 
duced was in good demand and bringing good prices. As 
an offset to this must be put the increased price of 
stumpage and the increased cost of operations caused by 
higher wages and prices of supplies. He alluded to the 
rapid decrease of white pine in the United States and 
said that in Canada it hardly was holding its own. 
Owing to the heavy demand stocks at the mills were 
lower than ever and sales for future delivery had been 
so extensive that the present advance in prices over 


Canadians in Conference—The Metric System Under Discussion. 


last year, amounting to an average rise of $3 a thou 
sand, was fully justified by the conditions of the market. 
He hoped that during the coming session of the provin 
cial legislature a measure would be enacted under which 
the holder of limits would get the benefit of the timber 
he had paid for without any injustice to the bona fid 
agricultural settler, 

Resolutions were adopted indorsing the views of th 
lumbermen expressed at the recent forestry convention 
at Ottawa in favor of a practical system of forest 
preservation and in favor of compelling the railroad 
companies to provide stakes for flat cars. 





~~ 


THE METRIC SYSTEM INDORSED. 

MEMPHIS, TENN., Feb. 6.—At a meeting of the Lum 
bermen’s Club of Memphis, held Saturday evening, the 
following committee to look after financial arrange 
ments in connection with the annual convention of the 
National Hardwood Lumber Association, which will be 
held here May 3 and 4, was appointed: R. J. Darnell, 
W. S. Darnell, F. E. Gary, S. B. Anderson and George 
C, Ehemann, The club expects an attendance of be 
tween 300 and 400 delegates and it goes without saving 
that they will be given a royal welcome. 

The following resolution, which was offered by 
George C. Ehemann, secretary and treasurer of the 
elub, was indorsed after much discussion on both sides: 
‘*That the Lumbermen’s Club of Memphis, Tenn., in 
dorses the movement to have congress adopt the metric 
system for official measurements. It was pointed out 
in the discussion that this system, which is in general 
use in all European countries which consume large 
quantities of American lumber, is much finer in its 
details than the one now in use and that while it 
would cause some confusion in the beginning it would 
prove advantageous to the American exporter of hard 
woods because giving him the advantage of fractions 
which are thrown away under the present methods. 

The following new members were elected: 7" Sx 
Conroy, of the Memphis Column Company; W. B. Mor 
gan, of the Anlerson-Tully Company; R. T. Cooper, of 
Hughart & Kendall, and G. V. Nash, of the Wisarkana 
Lumber Company. 





AGAINST THE METRIC SYSTEM. 

CINCINNATI, OuIO, Feb. 6—The monthly meeting of 
the Cineinnati Lumbermen’s Club was held at the 
Stag cafe Monday evening. In connection with the 
transactions of business the members enjoyed an 
elegant dinner. As an aid to digestion they listened to 
a earefully prepared history of the development of 
transportation rates read by Col. A. D. MeLeod, of the 
Circinnati, Hamilton & Dayton Railway Company. Col. 
McLeod’s paper was not so much a diseussion of the 
question now hefore the public as a historical sketch 
of transportation from the time of ox teams and 
wagon roads to the modern times of steel and steam. 

The club went on record regarding the adoption of 
the metrie svstem of weights and measures. A letter 
was received from an eastern publication seeking an 
expression of the club’s views on the question. A reso 
lution in favor of the adoption of the French svstem 
was laid on the table and the probabilities are it will 
be kept there, as members cling to the old system of 
vards, feet and inehes. It was felt that the confusion 
that would result from the change would more than 
counterbalance the advantages to be gained by the 
change. 

Preparations to attend the annual convention of the 
National Hardwood Lumber Association at Memphis, 
Tenn., May 5, were discussed. Railroads were asked to 
submit rates for the transportation of delegates. 

The firm of Charles F. Shiels & Co. was elected a 
member of the club. 
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EVENTEENTH ANNUAL MEETING OF MICHIGAN RETAILERS. 


Yardmen of the Wolverine State Get Together for Pleasure and Profit—An Unusually Excellent Program 
Draws Large Audiences—Many Pleasing Side Features—The Proceedings in Detail. 


Derrorr, Micu., Feb. 6.—The seventeenth annual con- 

t ‘ e Michigan Retail Lumber Dealers’ Asso 
pene ar the Wavne hotel in this city this 

nine he enrlyv s ssions were characterized by the 
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me. s 
Phe ! Michigar e Detroit rhis is the sev 
meet Ss sso and mest ot 
\ een doin Detroi We always had a 
eles n this city and it is hard to get a majority 
embers to consent to going elsewhere The lumber 
M sul ‘ nad vour cits They love it 
nt ‘ he lumber industry and 
oot , Iways given us here 
| werroi ‘ standard of citizenship 
‘ I “ dite iy of vou citizens have been 
deve of Mich atest re 
‘ ‘ ts pl The Mie Retail Lum 
‘ a \s intion he people of the state of 
M g rg elie the people of Detroit) have 
! ste | selection of its mayors, and 
y in the selection of the present one Inasmuch 
Detroit always has been prominent in the lumber indus 
I take pleasure in extending to you, its mayor, a hearty 
! ‘ yecome an honorary member of this associa 
The President’s Address. 
President W. T. Jones then read his annual address, 
Poda we e gathered again in our seventeenth annual 
nvention and it is a m er of pleasure and pride on my 
| ‘ your president to congratulate you upon the mag 
! el vork performed by this association in the interest 
d ‘ fit of its mbers We are making a steady 
1 h vth, as ll be indicated In the secretary's 
—— In rformance of my duties as president some 
ng ive to my attention that warrant recommenda 
ns on mv } at least upon one or two lines, and [ will 


efer to them in a very brief manner and trust that a proper 
ttee will be appointed to take up the subjects named 

nd report to this convention. 

For More Frequent Meetings. 


It oceu to me that we should have a midsummer meet 














. and the reason for this is that we cannot get together 
6 often, as is evidenced by the good which comes from our 
meeting in ¢ annual conventions. Then it cannot but be 
t that if we could meet in semiannual conventions we 
ild ge ' as much good and, gentlemen, there can be 
no doubt the semiannual meeting of this association 
would beget a interest in the work of the association 
nd ° therefore 0 at much greater benefit to each and 
every one of us; and it would be equally true that where we 
have the semiannual meeting we would all of us be in 
oser touch with the work of the association. Right here 
et me state that this work is fast becoming of such a nature 
that it would be only reasonable and common sense for us 
to meet oftener and discuss these matters so that we can 
e an intelligent understanding of what our duties are as 
member and what the association owe us as its members. 
| do not intend to present an argument in this brief ad 
dress, but if in the judgement of the conVention a committee 
be appointed it will be a pleasure for me to advance 

my reasons for a semiannual meeting. 


For Mutual Insurance. 
The other subject that is in my judgment of importance 
o all of us is that of the forming of a mutual fire insurance 
assoclation, and the time is now right for us to inaugurate 





© 








the fire insurance association. As provided in the resolu- 
tions adopted at the last annual convention much work has 
been done along these lines, of which a report will be made, 
Our secretary bas covered the state as far as it has been 
practicable for himeand the resources at his hands so to do 
and as a result of this efficient work on his part [ am_ proud 
to say to you that we have a system ol district associations 
throughout the state that indicative of the splendid) work 
of our secretary and stand as a tribute of the members in 
their loyalty to him and his eferts to uphold this associa 
tion and sheuld in the ordinary course of events demonstrate 
that they will be not enly a sustaining element in the growth 
and demand of our association but to each and every one oi 
the district associations have proven a most satisfactory 
pind profitable investment 

Some work has | the lines of field work in 
securing new members The secretary organized the district 
associations and in that way prepared the territory for the 
ield work that in the judgment of your officers can be better 
covered in the coming year, details of which work will be 
furnished vou in the executive: sesston 

Tribute to a Faithful Servant. 

I cannot clese this brief addvess without calling your at 
no to the untiring efferts and successful) work 
vonoso faithfully rendered by our secretary Gen 
ink ven, one and all, for the cordial 
riven me as your president 
successor the same indul 
he extended we have a 








veer clome ale 









tention a 
Which has 
tlemen, L desit 
and solid: support itovou hay 
during 15 and PE bespeak for on 
rence, and | know that if 1 


Cony bright prospect for oul future 
The Secretary’s Report. 
Secretary and Treasurer Arthur L. Holmes, of De 
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owed with his annual report. THe said: 


In assembling at this, vour seventeenth, annual conven 
tion L believe that 1905 will go down in the history of the 
issociation and of each individual member as beit without 
exception the banner year of your business experience, and 
in making this, my fifth, report to you feel that I am war 
runted in calling your attention to conditions that have been 
brought to my attention as your secretary during the past 








JOSEPH MYLES, OF DETROIT 


rhe New President of t ichigan Retail Lumber Dealers’ 





year. The first thought that T wish to present to you today 
is as to the metheds of members in their business relations 
with their neighbors and their effect on the wholesaler, 
whom we are so anxious to have support us, and the princi 
ples for which we are organized. IT refer to the practice of 
these who order material shipped into the territory of other 
dealers and in that way not only embar the local 
dealer directly affected but also the wholesaler, who for 
reasons that must be apparent feels that he is obliged to 
take your order or embarrass himself. Now, when this has 
been done there ean be no question but that it leaves a de 
moralizing effect, and I wish to say to you that notwith 
standing the prosperity and the fact that there has been so 
much business fer all of us, poaching of this kind has tripled 
the work of this office: and because you have been called 
sharply to account in many cases it has produced a feeling 
that perhaps the rules of the association were being to» 
strenuously enforced. 

Gentlemen, I submit that those of you to whom this state 
ment comes home must admit that it is the duty of the 
board of directors and the secretary to enforce the laws that 
you yourselves have made, and no one of your laws is more 
important than that upon this very question. It is this 
method that begets the poacher, and if you yourselves are 
responsible for conditions of this kind I ask how in common 
sense can you expect the unscrupulous wholesaler to respect 
your rights? It must also be clearly apparent to a student 
of this question and to all those who are affected by it that 
the mutual interest which we seek to propagate is at once 
destroyed and that it will require in each case years of work 
to overcome the effects of a single shipment. 

Spread the Association Idea. 

Then the next question that strikes your secretary is that 
of the organization of district associations. This work has 
progressed to what your board of directors feel is a very 
healthy condition, and in the work of the district associa 
tions, so far as your board of directors are acquainted with 
the facts, has produced results that not only are beneficial 
and profitable to the members of the district associations but 
also in a reflected manner on the mother or state association. 
This question will be discussed in the paper that will be 
presented during the convention and will, no doubt, be ot 
at interest to those who are not members of such associa 
tions. 














Car Service and Mutual Insurance. 

The question of car service has been before this associa- 
tion during the last two years and we are glad to announce 
to you that beginning January 15 the Michigan Car Service 
Association has granted seventy-two hours for unloading car 





lots of lumber in Michigan. In connection with this it is 
but fair to say that this result is the work of the committee 
to whom this work was assigned and it reflects upon the 
scope and power of our association when a united effort is 
made in any given direction, and should differences aris¢ 
between the car service association and any of our members 
they should be adjusted through the secretary's office 

Likewise on the question of mutual tire insurance. You 
onimittee are disappointed in one feature, and that is that 
they have been unable to secure a competent and prope 
person to take charge of the proposed mutual fire insurance: 
association, but, as will be reported to you in one of the 
topies ef the convention, you will at once see that we ar 
ready to take up this very profitable and interesting worl 
one Which will benefit each and every member of this asso 
ciation. We have been represented at various meeting 
throughout the country, a report of which will be made du 
ing the executive session. 

One other question of importance that has been a laly 
of love and which we have successfully performed is th 
bearing on the lien law, which has been attacked in the 
press of this state in a very onesided manner. That the ma 
ter may be thoroughly understood by all of the members une 
others who are interested in this matter a paper will 
presented by a competent person to make clear to eaeh ar 
every one what will be necessary for them to do to tak 
advantage of the provisions of the law and what is « 
pected of them to continue the law in force. 





Members Blind to Their Own Interests. 

The question of membe rship is one of great moment | 
us, and if in the work of the association we have been ab 
to accomplish such splendid results, besides the regu a 
routine work of association matters, it cannot but appeal 
all of you that if the membership can be increased we \ 
be able to produce in that very same ratio an equally erent 
result, in any matter that may be of interest to all mem! 
of this association. There have been sent to all mem 
of this association, in circular form, at different times ‘abe 
».000 circulars. In connection with these circulars requé 
have been made for responses from the members and it 
not very flattering to the members to say that respon 
have not been such as would warrant the work that 
have in hand. IT regret to inform you that it is practic: 
useless to ask for information and in this report cannot p 
this by without urging on you this point, that at no 
does your secretary ask for information unless it is for yo 
good, and you should coéperate with him by immediat: 
responding. It would lessen the work of the office and 
would make such works as are in hand that much 1 
effective, and in that manner would assist each one of vo 

After three years of tedious work on the part of rey 
sentatives of this and sister associations a reciprocal ag 
ment was made and entered into by every wholesale 
manufacturing and retail association in the country, 
which when accomplished on closer study it was thou 
best to abrogate for legal reasons that will be gone 
fully during the executive session 

Two Meetings Each Year. 

The board of directors have met twice during the 
and at these meetings as well as during previous conven 
it has been clearly evident that either a midsummer meet 
or a three day annual was necessary to properly carry 
the work of the association, and this question should be 
cussed freely so as to have a full expression from all 
are interested. The board now have the power to chang 
either or both ways, but want to hear from the members 
to what they think best. 

You are earnestly requested — aye, urged——to come into 
sessions promptly and under no circumstances should 
miss the executive session. 

Details of the Secretary’s Work. 

Your attention will be called to the heavy expenses 06 
office of the secretary during 1905. This matter wil 
explained fully in the executive session and in closing 
report LT wish to say that we have handled 101) cases 
have been of more or Jess interest to the parties making 
ports, and have still pending 36) cases which we hor 
have adjusted during this convention. We have sent 
$70 communications Our active membership at the « 
of 1904 was 142 and we have on our rolls at this time 
and on the honorary roll we had at the close of 104 
members and report to you as members at this time 74, sh 
ing a net increase of SY active members and 9 hono 
members. 

In closing T want to thank sincerely both the hono 
and active members for the cordial support and assist 
so freely given me and to say that tl las gone at 
way in encouraging me to a proper performance of the du 
of this office. 













In his report as ireasurer Mr. Holmes showed 
ceipts during the year of 309.32 and expenses 
$3,021, leaving a balance of $ S$ 

President Jones announced the appointment of 
following committees: 


Committees Appointed. 

George W. Ross, Detroit; KE. E. Hartwick, 4 

Brown, Lansing. 
tions —S. B. Gorham, Tonia ; 
: . W. Restrick, Detroit. 

Resolutions—-D. M. Baker, Adrian; E. T. Keep, 
sha; W. A. C. Miller, jr., Detroit. 

Constitution and Bylaws—The board of directors. 

Transportation——Arthur LL. Holmes. 

A Message from the Far West Coast. 

W. C. Miles, of Globe, Wash., representing 
Southwestern Washington Lumber Manufactul 
Association, the Pacifie Coast Lumber Manufactur 
Association and the Oregon Manufacturers’ Asso: 
tion, addressed the convention briefly on the sub jt 
‘*Pacifie Coast Produets.’? He referred to the mi 
uses of fir, from the decking of Japanese and © 
man warships to more domestic uses. He said: 






Arthur Kraft, DB 





The west coast manufacturers want to treat you Tl: 
If there is anything the trouble with the manufacture 
any lumber you receive from us we want you to write 
secretary of any of the three associations I represent he 
today about the matter and it will be adjusted. We ] 
organized the industry out there because we realize 
yeu are the people who sell the lumber and we watt 
give you satisfaction. Organization is the strength of ev 
commercial body; the day of the individual is past. 
want to work in closer unison with you. We want to 
away from the fellow between us who is working both end 

I have heard some talk about red cedar shingles. l 
coast manufacturers of shingles are working at a disadyval 
tage. 
will permit us to ship shingles without kiln drying 











then 


The rate on shingles at present to the Minnesota Transfet 


is 10 cents higher than the rate on lumber; that is, it 





We are trying to get a rate from the railroads tht 
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40 cents a hundred on lumber and 50 cents on shingles. 
We hope to bring this change about and many other things 
for our mutual benefit. We want you to deal with the saw- 
mill—with the man who makes the lumber. 


At the Confessional, 

Ii. H. Denison, of Boyne City, made a clever ad- 
lress in which he said he was trying to give a correct 
imitation of a humble and contrite heart. He ad- 
nitted having shipped some cars of lumber into a 
retailer’s territory, but he had done it for the good 
if the association. In this town there were two deal- 
rs, neither of whom was a member of the association, 
ut along about the time the sixth or seventh carload 
rrived they wired their application to Secretary 
lolmes ond sent the membership fee by express. By 
ving a little bad great good was thus accomplished. 
Mr. delivered himself of this 
pigrammatic remark: ‘‘If you all had to be as good 

I ought to be good you would be so busy you 
ouldn’t know when I was bad.’’ 
rhis closed the morning session, 


TUESDAY AFTERNOON SESSION. 


The Tuesday afternoon session was productive of 


closing, Denison 


iny interesting discussions and able addresses, which 
re Jistened to with close attention by a very large 
lience. The question of forestry was introduced by 
n H. Bissell, of Detroit, who said that he appeared 
hehalf of the Michigan Forestry Association. He 
wished to speak of some of the conditions 
ich oceasion the existence of such an organization 
the Michigan Forestry Association. 

\fter giving figures on the decline of the Michigan 
mber industry, Mr. Bissell said: 


dhe 





\ few days ago I was surprised to find that a woodwork 
establishment in which | am interested was not buying 
oak in central Michigan or Ohio but in Kentucky and as 
away as Arkansas. Yet there is a large part of the 
thern part of this state not fit for agricultural purposes 





for anything but the raising of timber. The Michigan 
stvy Association has discovered that there must be 
e veform in the method of taxation so that residents 
the state will not be prohibited from = raising timber. 
\ ought to have a system of taxation that will encourage 


planting of trees, 
An Authority on Conservative Forestry. 


Prof. Filibert Roth, of the University of Michigan, 


introduced and said: 
hould like to congratulate this association on its good 
¢ nment, and particularly on its hustling secretary. J 


to congratulate you also that you are willing 
time to the consideration of forestry. I go out 
wople considerable preaching this idea. Michigan 
iltural state and will be a thousand years from now ; 
is little likelihood of a change. Therefore I am in the 
of considering forestry from the farmer's standpoint. 


to give 
among 
is an 





| umer will want to know first of all, “What is forestry 
I ey’ There are many here today whe are asking, What 
dl forestry mean to the retail lumber dealer? 
ake it that you are men who look upon your state 
mething worth living in, worth living for—-that many 
0 1 would be willing to put up money if you thought 
M ean would be better for it afterward. You lumber 
d s are right at the pulse of things. You know we need 
for the upbuilding of the state, You know how we 


iged to go elsewhere for it. 


No other people in the 


s know as well as you what a tremendous amount of 
! is going out of this state in order that the people 
! © supplied with this necessary commodity. There is 


| a yard in the state in which cannot be found Seattle 
s s and yellow pine. 

\ believe that forestry 
of perpetuating your business. — I 


as foresters, 


the ele 
there are 


has in it 
venture 


Nit i this room who will see the time that the amount 
‘ iber consumed in Michigan will be cut down one-half 
1 hat it is today. 


t I have to say today is largely to report progress. 

I with you two years ago. ‘Then I made you many 
go romises. I told you how many trees we were going to 
set t and how we were going to protect the trees up 
That was two years ago. We are two years older 
had a little experience. We bave a forest reserve. 
old you we would have, and we have not bankrupted 


1 ite. In fact one reserve has sold enough dead timber 
t for protecting it. We have planted 130,000 trees 

pit nd spruce. The pine did well, the spruce not so well. 
Wi ve in the nurseries 2,000,000 young trees growing. 
Wi ve enough for all we want to set out next spring 


buying any. We have kept faith, we have set out 
tre We have proven that trees can be planted and raised 


au e scheme is now looked upon as reasonable and feasi 
th wsides what the state is doing I have many private 
etl to report. 

| woking about for a remedy for present conditions the 
re dealer meets with the same problems that have con 
Trot {| the lumberman, which confront the forestry commis 
Skt d every rightminded citizen anxious to see Michigan 


nds that, unfortunately perhaps, the first step must 
le in the way of legislation, and that before the 
p Inan can hope to accomplish much and before we can 


‘ the lumberman or farmer to use more carefully what 
lie left, and before he can afford to restock any of his 
( lands the state must do a few things; notably we 
i ave: 


lication of our tax laws, such that a man’s land and 


To! annot be confiscated under guise of taxation. With 
" ‘is difficulty remedied millions of dollars will soon be 
Inve d in reforestation. 

{ vo iire laws and better enforcement of laws so that 


longer the proper thing for any one to set fire to bis 


nel ws property. 

| er treatment of the lands held by the state, notably 
tax © lands, deeded or not deeded. The state cannot afford 
to keop these lands waste: a loss to the people and a 
nul * to the owners of other lands, and the state cannot 
aft (o waste $800,000 in five years for advertising and 
cle hire in an unwise, useless effort to get rid of lands 
Wl for twenty years and more have invariably reverted 
to state because people do not sueceed and can not or 
do care to pay taxes on them. 

Railroad Rate Legislation. 
9. P. Gothlin, of Dayton, Ohio, who has written 






articles on 
National 
ellort 


road 


rate legislation and assisted the 
Railroad Rate Legislation Association in its 
s before congress, took up the question of ‘* Rail- 
Rate Legislation.’? He said in part: 
tH I thank you fgr this opportunity of presenting my convice 
mms on the great question now agitating the public mind. 
refer to the proposed: federal legislation on railway rate 
regulation. 3 
”... ‘pproaching this question all prejudice should be laid 
temrott#t We may consider it in a fairminded, unbiased 
= 
Mper, I have no sympathy with the man who is “agin 





railroads” on 
does not feel 
company with 
his dealings with an 
will concede that the 
for the service they 


general nor with 
the moral 


the same 


principles, the man who 
i i to deal with a railway 
honestv that would govern 
Iivery fairminded citizen 
entitled to a fair return 
stockholders are entitled 





strict 
individual. 


carriers 
perform. 


are 


The 


to a just return on their investments, and the servants 
are entitled to an adequate compensation for their work. 
On the other hand, there rests upon the carrier the moral 


obligation to deal fairly with all patrons alike ; 
nate in favor of none, or against none. 

Every individual, firm or corporation will conduct its 
business with the intent of procuring or producing its wares 
at the lowest cost possible and marketing them at the high- 
est price possible. This policy is not criticism ; 
but there are limitations applicable to transportation com 
panies that are not applicable to other lines of business. I 


to discrimi 


subject to 


can best show this by illustration 
A corporation manufacturing steam engines must take 
into ,onsideration competition in making its prices. It may, 


for a limited time and to a limited extent, by means of 
patents or combinations, create an artificial monopoly, but it 
is not a natural monopoly. On the other hand, a transporta 
tion line is, in its relation to the majority of its customers, 
a natural monopoly. Those of its patrons who located 
at non-competitive points can buy of that line only. They 
cannot refuse to buy the service, at the price it is offered 
for sale, without going out of business; and more than 50 
percent of the tonnage handled by carriers originates at 
local points. 


are 


In all time since law lias been recognized natural monop 
olies have been considered amenable to legal limitations 
from which other lines of trade have been exempt. We see 
this principle applied today in sucnun small things as carriage 
fares In every city the charges that may be assessed by 
hack drivers are regulated by ordinance Street car fares 
are regulated by municipal ordinance, and in most states 
passenger fares and freight charges are subject to legislative 


control, 
dilated 
main, relations of carriers to shippers, 


The speaker upon the right of eminent do 


the railroads’ 
moral obligations as to discrimination and the ineffi- 


creney of the interstate Commerce act, and continued: 


We now ask that the law be so amended that the com 
mission’s declarations may be enforced That is all there 
is in the present agitation--nothing more—and it is hard to 
understand how any fairminded, patriotic citizen can oppose 
nan movement that makes for the general welfare, as this 
movement surely does 


commented at length upon the inopera- 
dwelt upon the 
dangers of railroad discrimination, along lines already 
familiar to readers of the AMERICAN LUMBERMAN. He 
said further: 
The present law 
reasonable Not 


Mr. Gothlin 


tive effects of the present law and 





and 
the 


declares that a rates must be 


even the most 


just 


strenuous opponent of 





<= 


SECRETARY ARTHUR L. HOLMES, OF DETROIT 


Esch-Townsend bill will a 
in principle Ile is only 


all. 
Are there any inequalities in rates that need adjustment? 


that this declaration is 


application 


seri 


wrong 
that is 


opposed to the 





It is hardly necessary to ask that question of this body: 
and yet eminent gentlemen appeared before the senate com 
mittee on interstate commerce and said there were none 

that the present adjustment was the best ever—-that no com 


mission could improve it. 
* B ES 


Whoever has appeared before a classification committee 





has forcibly realized that he was appearing before a_ body 
that constituted at once the tribunal to decide the question 
and the defendant in the case A plaintiff has very 
little chance when the defendant is the judge The 
classification of a commodity determines the rating and 
it is therefore necessary that, to decide questions of classi 
fication, there be an unbiased tribunal disinterested in both 
directions. January 1, 1900, the Official Classification Com 
mittee advanced over 500 commodities one class each. Agi 


tation and the force of public opinion brought about a pat 
tial reduction, but there was a substantial increase and the 






shippers or receivers of these commodities have paid the 
increased tax ever since. It would have been more just to 
have advanced the rates instead of the classification, thus 
making the advance fall evenly upon all shippers instead of 
on a portion. 

After paying his respects to the uniform bill of 
lading the speaker continued: 

What do the advocates of federal rate regulation ask of 
congress * Simply this: a law authorizir the Interstate 
Commerce Commission to decide whether or not a rate com- 


plained of is or is not just and reasonable and, if 
be unjust and unreasonable, to say what rate shall be sub 
stituted therefor, the interests of the carriers to be safe 
guarded by the right of appeal to a special court, the court 
if appealed to to decide whether or not the decision of the 
commission be in the nature of confiscation—if yes, to 
reyerse the commission; if no, to sustain it. Such a law. 
to my mind, would be eminently fair to both carriers and 
shippers. It would afford an inexpensive as well as a rea 
sonably expeditious means of righting wrongs where wrongs 
existed, at the same time effectually protecting the rights 
and interests of the carriers. 

Those of us who advocate such legislation believe that we 
are asking for only what is right and just. We believe that 
the need for this legislation is urgent and we ask and hope 
for the aid of all good citizens in securing it. It will 


found to 


undoubtedly pass the house promptly but in the senate a 





strong fight ¢ inst it will be made, led by Aldrich, Foraker, 
IKilkins and Platt. If they cannot defeat it outright they 
will endeavor to mutilate it. The public should speak out 
in no uncertain terms. They should let the senate know 
that they are servants of the people. This is no party 


question and patriotic citizens without regard to partisan 
affiliation should unite in urging upon their representatives 
in both houses of the national legislature that the voice of 
the people should be respected 

We who are advocating this legislation 
voicing the sentiments of the grand 
the White IIouse when he said “A 
body.” 


William Tllis, of made an address, pur 
porting to reply to Mr. Gothlin, along the lines made 
familiar by the former for several months, 





believe that we are 
citizen now occupying 
square deal for every 


Chicago, 


The afternoon session closed with an explanation of 


the mechanics’ lien law by Ralph B. Wilkinson, of 
the Detroit bar. He discussed the Michigan law at 
length and interpreted it for the members of the 


association. The address brought out many questions 
and many members were thus benefited by Mr. Wil- 


kinson’s legal opinions, 
WEDNESDAY MORNING SESSION. 


\t the Wednesday 
Arthur L. 


of the convention 
history of the 


morning sesion 
secretary Holmes gave a 











work of the association up to date in the matter of 
mutual fire insuranee, He said: 

The question of insurance has been agitated in this asso 
ciation for five years rhe several conventions have always 
adopted resolutions declaring for mutual fire insurance in 
connection with the Michigan association Committees 
have been appointed in each convention but the work per- 
formed by them has been of a very perfunctory nature, 
owing to the dying out of the enthus m displayed at the 
conventions, The last convention at Grand Rapids paid 
more attention to the mutual fire insurance proposition 
than did any other convention. The board of directors 
thought that if this mutual plan of fire insurance was to 
be adopted that move must be ely and in 
n locality where there were a large number of dealers 
(that meant Detroit) With the instructions of the Grand 
Rapids convention in mind the board of directors presented 
this matter to the Detroit District association, who in turn 
appointed a committee consisting of Charles W. Restrick, 
(harles W. Kotcher and self as members Acting undet 
the advice of this committee the insurance commissioner 
for Michigan was notified of the plan, and ultimately his 


sunction received for the formation of such a company. I 








then got into communication with the members of this 
association asking their views and whether or not they 
favored a mutual fire insurance plan; if so, would they 
take a risk in the company, and the further question of 
how much insurance they would Jet the company write. 


‘he result of this communication elicited replies which wat 
rant me in making the statement that we have had nearly 
S300,000 of risks offerec 


In closing Mr. Holmes mentioned the great difficulty 


in finding the right kind of a man to take up this 
work, as men who are suitable for the position are 
otherwise engaged, Referring to the nearly three 


dollars’ 
that 


business, 


hundred thousand 
offered he 
underwrit« 


worth of business already 


stated othe ready to 


this 


mutuals stood 


Kk. S. Nail, of Mansfield, Ohio, favored the workings 
of a mutual company in preference to that of a dis- 
trict association company. le offered in support of 
the idea the argument that better arrangements could 
be made between the company in contemplation and 
companic already organized in doing business in 


control of other retail lumber dealers 
George W. Hotchkiss, of ¢ 


the work of mutual ius 
} 
I 


associations. 
hicago, told 


something of 


rance in other states and 


Why mutua 


gave 


At this 


eusons insurance was desirable, 


juncture the traveling mer appeared by 
invitation to expostulate with the retiilers over va 
rious little matters small in themselves, but large in 
the aggregate. P. A. Gordon, of Grand &apids, acted 
“us spokesman for the knights of the grip ind protested 
with the retailers against indiscriminate kicks, can- 
cellations and other evils of the trade. le said the 


retailer needed to be 
tead of 
the delegation stirred up a 
pated in by C. H. Reiser, of 
of Niles; Fred J. Cook, of 


himself in 
appearance of 


protected against 

rhe 
lively discussion partici- 
Carleton; C. R. Smith, 
Fowlerville; H. S. Adams, 


against the wholesaler. 


ot Chiilicothe, Ohio: Hugh Jackson, of Flint R. M. 
Schorstein, of Grand Rapids, for the retailers; and 
P. A, Gordon, of Grand Rapids; C. E. Sandborn, of 


Grand Rapids; H. G. Stevens, of 
Webb, of ¢ hicago, and C. G. 


Decatur, Il.; J. B. 
tweet, of Grand Rapids, 


for the salesmen. 

Mr. Smith ventured to state that not half as many 
orders had been canceled 1 the retailers as by the 
wholesalers. Mr. Webb, however, brought out the 
statement that sash and door houses are not in the 
habit of canes ling orders. 

Mr. Cook, supported by Mr. Smith, moved a vote 
of thanks to the traveling men for ‘‘their past good 
behavior and their future good intentions.’’ Mr. Sweet 
moved to amend by making it a vote of thanks for 


‘*their past good intentions and their future good be- 
havior.’’ The motion was carried as amended. 

C. M. MeDaris, of St. Louis, Mo., was called upon 
to speak on the question of inspectors and to reply 


He 


to a query why it took so long to get inspectors. 


explained the limitations of the secretary of the 
Southern Lumber Manufacturers’ Association and 
promised to take up with that association the ques- 


tion of more rapid inspection, 

President W. P. Vivian, of the traveling men’s asso- 
ciation thanked the retailers for their and 
the withdrew. 


EXECUTIVE SESSION. 


courtesies 


salesmen 


The 


executive session was held Wednesday after 
noon, February 7, and opened with a discussion of 
district associations, led by Fred J. Robinson, vice 
president of the Detroit District association. Hugh 
Jackson, of Flint; Fred J. Cook, of Fowlerville; C. R. 


Brewer, of Battle Creek; F. B. Godfrey, of Kala- 
mazoo; J. H. Whitmer, of Sturgis, and George W. 
Hotchkiss, of Chicago, recounted local experiences, 








06 


AMERICAN LUMBERMAN. 


Fesrvary 10, 1906. 





The testimony was unanimously in favor of the or- 
ganization of district associations, 

Secretary Hotchkiss explained the reason for the 
abrogation of the national agreement. 

©. KF. Sweet, of Grand Rapids, explained important 
changes made in southern inspection and on his motion 
the secretary was appointed a committee of one, to act 
in concert with secretaries of other associations, to 
endeavor to have changes made in this revised inspec- 
tion, 

The next business was the election of officers and, 
on recommendation of the committee on nominations, 
the following were unanimously eleeted: 

President —Jeseph Myles, Detroit. 

Vice t resident —Ired J. Cook, Fowlerville. 

Secretary and Treasurer —Arthur L. Tlolmes, Detroit. 

Directors to tll vacancies —John Wood, Grand Rapids : 
( I Beck, Monroe. 

ID. M. Baker, Adrian, of the committee on resolu- 
tious, presented the following, which were adopted: 
Forestry. 

WHEREAS, We believe that the preservation of the forests 


along sensible and practical lines is necessary for the future 
welfare and future prosperity of our nation: and 


Witrenkas, We recognize that products of the forest are 
necessity to the protection, comfort and well being of the 
pecple: und 


WHEREAS, A proper conservative use of our forests alone 
can maintain the business of lumbering as one of our 
vreatest industries; be it 

Resotved, That we, the members of the Michigan Retail 
launber Dealers’ Assocation, in annual meeting assembled, 
hereby properly inderse the views of President Roosevelt, 
who emphatically says that it is the duty of the present 
veneration, and especially of those who depend for a_live- 
lihocd upon the forest and its preducts, to do their utmost 
to preserve existing forests by conservative use, for the 
benetit of generations to come; be it also 

Resolved, That we indorse the policy of the United States 
government in seeking to perpetuate the forests while at the 

ime time appreciating the needs of the people for lumber 
and which is endeavoring to edueate those engaged in the 
manufacture of lumber how to conduct their logging opera 
tions se that the supply of merchantable timber may be 
perpetually in proportion to the production of the manufac 
tured product: be it) further 

Resolved, That to this end we heartily indorse the move 
ment inaugurated by the National Lumber Manufacturers’ 
association for the endowment of a ‘chair of “Applied 
Forestry and Practical Lumbering”’ in Yale for a school 
providing a course of instruction calculated to educate for 
esters in the practical details of the lumber business and 
lumbermen in the necessities of proper forest conservation. 

We hereby approve of this endowment as one worthy of 
the support of all who are engaged in the lumber industry 
in whatever capacity——feeling that the establishment of a 
chair oof "Practical Lumbering* in the foremost forest 
school of the country wiil be a most substantial indorse 
ment of the forest policy of Pres.dent Rocsevelt. 

Weneas, ‘The annual messages cof the president of the 
United States to congress have called the attention of that 
hody and the country to the importance of preserving the 
public domain, comprising nearly half a billion acres of land, 
for the use cf actual settlers and homemakers and ree.ting 
that until so utilized they should be heid by the general 


government aga nst speculative or other misuse; and, 
Witerras, The president has appointed a special public 
lands commission for the investigation of the publie lands 


question and that commission has made a_ preliminary 
report, Known as Senate Document No. 154, tifty-eighth 
congress, third sessien, in which it is set forth that "The 
present laws sre not suited to meet the conditions of the 
remaining public domain” and specific recommendations are 
made ; 


For the repeal of the timber and stone act and the 
substitution of a policy ot government sale of timber 
from unreserved public lands. 

For radical amendment of the commutation clause of 
the homestead act, and 

For like radical amendment of the desert land act, 
requiring in both the latter cases actual residence and 
improvement of the land before title shall pass to the 
entryman, and making further recommendations for the 
control of the entire public domain, and 


Witkreas, This document was sent to congress in Febru- 
ary, 1905. with accompanying special message from the 
president stating that he is in’ full sympathy with the 
conclusions of the “commission” as set forth in their report 
und urging the earnest and favorable consideration of con 


Therefore, We urge upon our representatives in) congress 
snd senators an early and faverable consideration of this 
question. The subject of the retention of the public lands 
for the actual homemakers and the enactment of legislation 
Which will result in founding the greatest number of Ameri 
cun homes is, we believe, a question of vital importance 
to every American and, aside from its nat.onal and patriotic 
aspects, is of particular interest to the commercial pro- 
ducers of the country, to whom an increasing and lucrative 
home market for American manufactures is the most de 
sirable. 

The Rate Question. 


WHEREAS, We are in most hearty accord with the prin- 
ciple enunciated by President Roosevelt that the highways 
<a must be kept open for all upon equal terms; 
an 

WHEREAS, The evils from which the people suffer in trans- 
portation are almost wholly comprised in preferences of one 
sort or another effected by deviation from the public tariff 
through secret rebates, tap line divisions, private car service 
e other devices for evading the open tariffs; therefore, 
e it 

Resolved, That what is needed to insure the equal use 
of the highways of commerce by all is the requirement of 
just and equitable tariffs from the carriers and the enforce- 
ment of the published tariffs exactly alike for all shippers 
and the prohibition of all deviation therefrom by any trick, 
aubterfuge or device, and we urge upon our representatives 
in congress the enactment of such legislation as will give the 
Interstate Commerce Commission the fullest possible power 
to that end, But as the evilS to be cured lie in the en- 
foreement of the rate rather than in making the rate 
and as a rate made by the government would be subject 
to all the evasions that a rate made by the -carriers would 
be we believe that to confer the ratemaking power upon 
the Interstate Commerce Commission or any governmental 
body, even to the extent of naming a trate to take the place 
of one condemned, would result in the concentration of po- 
litical power dangerous to the best interest of the country: 
and we earnestly urge our representatives in congress to 
oppose the granting of that power. 


Other Resolutions. 


Resolved, That we extend to the proprietor of the Wayne 
hotel our sincere thanks for the use of the hall and for 
the many courteous treatments which we have received at 
his hands. 

Resolved, That we extend to the outgoing officers our 
appreciation for their untiring efforts to make the seven- 
teenth annual session of our association an unequaled suc- 
cess. 

kesolved, That we also wish to express our appreciation 


to the men outside of the association who have contributed 
their efforts in the way of papers and talks to make our 
present meeting interesting. : 

We also wish to tender our thanks to the Detroit dealers 
and their ladies who have made it so pleasant for our 
ladies as well as for ourselves during our stay in the city. 

The place of next year’s meeting and the direction 
of next vear’s excursion was left to a committee com- 
posed of the secretary and two members to be se- 
lected by him. To the board of directors was dele- 
gated the power of deciding whether, during the com- 
ing year, to hold a midsummer meeting or to hold a 
three days’ session in the winter. 

The convention then adjourned. 


HEARD IN THE CORRIDORS. 


In the Florence S. Babbitt collection of documents 
at Ypsilanti is a letter written in Detroit February 3, 
1851, which has particular significance and interest 
in connection with the convention of the Michigan 
retailers at the Wayne hotel. This old letter was 
written at the Johnson hotel, which stood on the 
ground now oceupied by the northwestern part of the 
Wavne hotel, at River and Third streets, and was 
as follows: 

Detrroir, Feb. 3, 1851. Jenjamin Fallett, Esq.: What 
will you deliver me 50 M Collumns 5x5 6x6 7x7 8x8 9x 
square 50 M inch boards 16 to 26 inches wide. Everaging 
19 inches wide delivered in June and July and as much 
more of Each of those kinds as you can git up to 400 M. 
feet in all Your lumber was verry good last year but was 
to narrow I want it wider Please write me at this place 
I am going up to Lexington Shant git back until Saturday 
then would like to hear from you I would like your lumber 
I want first quality well sawd Square if Collumns Square 
Edge if Boards please give your lowest price for it and 
how much if any you will git me hope to hear from you 
on my return to this place Saturday next by so doing you 
will much oblige Yours if yeu think you would be willing 
to contract why not meet me next Monday at this place as 
I shall be at this house Monday evening next if nothing 
happeus ther would like to see you and contract with you 
for your lumber. Yours respectfully, ©. BUGBEE. 


inquiry at the convention failed to reveal anybody 
whe was willing to agree to deliver white pine boards 
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in any considerable quantities in widths of 16 to 26 
inches, and it is doubtful if Mr. Bugbee would be 
very well satisfied with the narrow widths of the 
present day manufacture. 

The retail dealers of Lansing district held a 
preliminary session during the sessions of the Mich- 
igun Association for the formation of a district or- 
ganization. Fred J. Cook, of Fowlerville, was elected 
temporary president, and B. B. Crapo, of Williams- 
town, temporary secretary. A committee consisting 
of S. S. Armstrong, of Howell; H. W. Rikerd, of 
Lansing, and C. A. Estep, of Portland, was appointed 
to confer with the local dealers of the Lansing dis- 
trict in the interest of the purposed association. A 
meeting will be held at Lansing not later than March 
1 to perfect the organization. 

Preliminary steps for the organization of a Calhoun 
county district association were taken during the 
Michigan meeting by electing Leslie Hoag, of Spring- 
port, as temporary president and G. M. Lamb, of Mar- 
shall, as temporary secretary. A meeting will be held 
early in March to perfect the organization. 

Joseph Myles, the new president of the association, 
has been ill and eonfined to the hospital a part of 
the time. While in the enjoyment of good health he 
never shirked the routine work of the association 
meetings and he is, in consequence, held in high re- 
gard by members of the association. Wednesday even- 
ing a delegation visited him, conveying the news of 
his election, 

Old Chief Shoppenagons, of Grayling, was the most 
conspicuous figure at the convention. Age does not 
materially wither the old chief and he still is a con- 
.Stant center of attraction to all who attend the Mich- 
igan conventions, 

Some of the newspaper men mistook Jacob Lawson, 
of Royal Oak, for J. Pierpont Morgan and were threat- 
ening to interview him on the trusts and like sub- 
jects until they were headed off by those who knew 
that the Royal Oak man was not Mr. Morgan nor yet 
the Lawson of Boston fame, 


THE BANQUET. 

The annual banquet of the association Wednesday 
evening in the dining room and the sun parlor of the 
Wayne hotel brought out a tremendous audience and 
was one of the most delightful functions of the character 
ever seen in the City of the Strait. At 7 o’clock, after 
the speakers of the evening had been seated, the dining 
room was thrown open to the ladies and gentlemen and 
it filled rapidly. There were light and color and music 
and all those delightful elements of harmony which serve 
to elevate the heart and mind on such occasions. 

Frank J. Weber, of Detroit, acted as toastmaster and 
it is doubtful if in all Detroit a man could have been 
found to fill it more pleasingly or more acceptably. His 
opening address and introductory remarks scintillated 
with wit and were delivered in a happy, good natured 
style which captivated all who heard him. 

Lee MeCollester, D. D., of Detroit, spoke of ‘‘ The 
Men of 1906,’’ and told how public morals had been 
elevated and men’s privileges increased. He declared 
that just so far as men live up to these morals wer 
they aiding the advancement of the world. 

Homer Warren, the incoming postmaster of Detroit, 
and Robert L. Murray, sang ‘‘The Sword of Bunke) 
Hill.’’ Wherever Homer Warren’s magnificent voice is 
at command there is an immediate demand for this 
classic, which he sings so beautifully. In his vocal efforts 
at the banquet he had an able second in Mr. Murray. 

Fred M. Warner, governor of Michigan, made som 
informal remarks of a patriotic character, compliment 
ing the lumbermen on possessing those characteristics 
which are for the good of the state. 

The banqueters sang three stanzas of the Brent version 
of ‘‘ Michigan, my Michigan.’’ 

Colonel Cooper, of Chicago, gave an earnest talk on 
reforestation, urging the importance of the work that 
the government has undertaken in the northwest. 

Prof. A. H. Griffith, of Detroit, a lyveeum entertaine: 
of prominence, told several amusing stories. 

‘*Grip Talks’’ was the subject of Jeff B. Webb, oi 
Chieago, one of nature’s natural humorists, and he made 
good with several happy little stories which concerned 
nothing in particular but which pleased everybody in 
general. 

Former Mayor William C. Maybury, of Detroit, om 
of that city’s most delightful gentlemen, whose bachelo: 
hood is inexplicable, responded to the toast ‘‘The 
Ladies.’? He told some amusing experiences and ven 
tured the hope that the next convention of lumberme 
which will meet in Detroit will bring to that city som 
lovely damsel who will relieve his sad condition. 

The banquet closed with the singing of ‘‘ Auld Lang 
Syne.’’ 


THE EXCURSION. 


Promptly at midnight Wednesday, February 7, the 
excursion got away on one of the most delightful jour 
neys in the history of the Michigan association. Thi 
number had been limited to 200 and this quota was 
very much more than filled, many being turned away 
From Detroit the party proceeded to Cincinnati and 
then to Washington, Richmond and Norfolk. The dele 
gation will return to Detroit Wednesday afternoon. 
At Washington it will be received by President Roose 
velt. 

THE LADIES. 


One of the most delightful features of the conven 
tion was the presence of the ladies. Careful arrange 
ments had been made for their entertainment. They 
lent color and cheer to the corridors of the hotel. A 
B. Lowrie, who was chairman of the committee for 
their entertainment, proved himself a Chesterfield in 
that capacity. During their stay the ladies were 
treated to an automobile ride Tuesday, a theater part) 
Tuesday evening, Wednesday afternoon to a car 
party in the parlors of the hotel and Wednesday even 
ing were entertained at the banquet. 


SALESMEN HOLD THEIR MEETING. 


The first annual meeting of the Michigan Associatio! 
of Traveling Lumber & Sash & Door Salesmen was hel: 
at the Wayne hotel Wednesday morning, February /, 
with President P. A. Gordon, of Grand Rapids, in th: 
chair. Secretary and Treasurer Irwin Earl presente: 
his treasurer’s report, showing a balance of $70.47. On 
motion and in spite of the secretary’s protests he was 
voted $25 for his services during the last year and the 
salary of the office was fixed at $25 annually. Twelve 
new members were admitted and the annual dues fixed 
at $2, 

On motion the chair appointed a committee on nomi 
nations consisting of G. S. Hyde, of Lansing; J. B. 
Webb, of Chicago, and A. A. Carson, of Grand Rapids 
On its recommendation the following officers wert 
elected: President, W. P. Vivian, Monroe; vice presi 
dent, R. Kleiepell, Chicago; secretary and treasurer. 
Irwin Earl, Detroit. The incoming president appointe: 
the following directors: Three years, W. E. Heyse! 
Detroit; one year, A. A. Carson, Grand Rapids. Thi 
president appointed also the following delegates to th: 
national meeting: P. A. Gordon, Grand Rapids; J. B 
Webb, Chicago; G. S. Hyde, Lansing. 

The meeting was addressed briefly by W. E. Ford. 
president of the Union Association of Lumber & Sash 
& Door Salesmen. Clark’s Lake, near Jackson, was 
selected as the place for the midsummer outing. 


THE BADGE. 


The badge used by the association this year was 
an exceptionally neat conception. The combination con- 
sisted of a bar cf gold metal allegorical of ‘‘ Detroit the 
beautiful,’’ beneath which was a blue silk ribbon bear- 
ing in gilt the initials of the association and ‘‘1906,’ 
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pendant from which was a small piece of tongued and 
grooved flooring bearing the impress of the Thomas 
Forman Company, which concern generously and with 
characteristic enterprise donated the badge. Enormous 
demand for space has made it necessary to defer print- 
ing the list of those present until next week. 





AT THE HEAD OF GRAYS HAREOR,. 
ABERDEEN, WASH., Feb. 3.—The estimated capacity 
of the mills of the Grays harbor district, which in- 
cludes Aberdeen, Hoquiam, Cosmopolis and Montisano, 
for 1906 is 2,065,000 feet of lumber every ten hours 
and is divided as follows: 


A. J. West Lumber Co. (building at Junction City) ..125,000 


ve Se Re ee eee eee 60.000 
Aberdeen Lumber & Shingle Co., Aberdeen.......... 100,000 
tryden & Litch Lumber Co., Aberdeen............ 100,000 
Anderson & Middleton Lumber Co., Aberdeen... .. .100,000 
Western Lumber Co., Aberdeen.................... 65,000 
Hart-Wood Lumber Co., Aberdeen................. 65,000 
Ampericne DEE Ce., BPOTEOOR. 2 occ cccccccccwccsese 100,000 


West & Slade Mill Co., Aberdeen 


Michigans BEE ©O., ADOTRSOM. 202s. cece ccc seesees 160,000 
wi. eo Se OB eee 60,000 
E. K. Wood Lumber Co., Hoquiam................ 110,000 
Hoquiam Lumber & Shingle Co. (building)........ 200,000 
Northwestern Lumber Co., Hoquiam.............. 130,000 
Grays Harbor Lumber Co., Hoquiam.............. 90,000 
Grays Harbor Commercial Co., Cosmopolis..... ...140,000 


Montisano Lumber & Manufacturing Co., Montisano. 50,000 


While the Montisano Lumber & Manufacturing 
Company’s mill has been shut down in order to add 
mprovements orders have accumulated so that it 
may be necessary to run a double shift for a time. 

In 1905 324 sailing vessels and 271 steamers, all 
lumber laden, sailed from Akerdeen. 

The shingle cut of the mills on Grays harbor in 
1905 was 95,754,000, nearly double that of 1904— 
18,730,200. 

W. H. MeWhinney and W. B. Mack have sold their 
uterest in the MeWhinney Shipbuilding Company to 
’puty Collector of Customs J. A. Hood. 

Chris Enderson & Son, the sparmakers of this see 
tion, have just shipped a cargo of spars, 636 in num- 
her, to Seattle to be sent to the Pigeon Hollow Spar 
Company, of Boston. one of the big timbers was 
ss than 100 feet long. 

Manager Cooney, of the Grays Harbor Commercial 
Company, Cosmopolis, has received two beautiful di 
omas from the directors of the Louisiana Purchase 
| Lewis and Clark fairs in recognition of the ex 
hits sent by the company to those expositions. 
improvements are being made to the S. E. Slade 
mber Company’s plant to cost $20,000, This com 
nv, formerly the West & Slade, has been incorpo 
ed as the S. E. Slade Lumber Company. 





THE ‘‘RED BOOK’’ AND ITS PUBLISHERS. 


What undoubtedly is the most complete and accurate 
ng book of lumbermen and those dependent upon 
customers of the lumber trade is the January, 

6, edition of the reference book of the Lumber- 

u’s Credit Association of Chicago, familiarly known 

the ‘*Red Book.’’ This work has reached a point 

cre its size reflects merely the natural growth of the 
ntry. In some of the older states with each revi- 
comes a slight decrease in the number of names, 

le on the other hand the newer states and the 
south grow rapidly as the number of Jumbermen and 
ortant lumber consumers increase. The new edi 
represents an increase of only about 50 pages, 

t 725 towns and about 1,500 names; but it repre- 
s what probably is the most careful revision that 

ever been given the book. Special pains has 
1 taken with the eastern states, which have been 
gone over with extreme care, resulting in the change 
many names and ratings. This process of revision 
s. perhaps, been facilitated by the printers’ strike in 
ivago, Which delayed publication a few weeks. 
he lumber trade is to be congratulated upon the 
session of so valuable an auxiliary in completeness 

reliability and especially upon the watchfulness 
its publishers. During the last year the Lumber- 
n’s Credit Association has made a_ remarkable 
ord in the detection of fraudulent concerns, or in 
ticipating failures, by which its customers have heen 
ved large amounts of money. With wide and reli- 
le sources of information, with a keen nose for 
ews and with an experienced judgment which re- 
fuses to be deceived by plausible misrepresentations 
the management of the association has done good work 
for the lumber trade in this direction. As usual the 
work is well printed and bound and with its cutin 
marginal indexes is more conveniently used than most 
similar works. 

Without adversely criticizing it in any respect it 
may be proper to suggest that the time would seem to 
have come when the Canadian department should be 
hroadened. Manitoba and the Northwest Territories, 
iow the provinees of Saskatchewan and Alberta, for 
some time have been included in the red book, but rela- 
tions between Ontario and the United States are now 
so close that it would seem that the inelusion of that 
province would be justified by the needs of custom- 
ers and by the possibility of a compensating revenue 
to the publishers, 
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The Seattle office of the Allis-Chalmers Company, 
Milwaukee, reports the following recent sales of saw 
mill machinery in the State of Washington: Bryant 
Lumber & Shingle Mill Company, Tremont, Wash., 
one No. 3 right-hand Allis band mill; Preston Mill 
Company, Preston, Wash., band mill, carriage, steam 
feed, transmission machinery etc. 


FREIGHT RATE CASE. 


Hearing of the Kentucky Complaint—To Be 
Settled in Washington by the 
Entire Commission. 








LOUISVILLE, Ky., Feb. 1.—Judson C. Clements, of the 
Interstate Commerce Commission, began here today a 
hearing of the railway side of the case brought before 
the commission by the Kentucky commission, complaint 
having been brought against the railroads of the Central 
Freight Association and Trunk Line Association for al- 
leged freight rate discrimination against Owensboro 
and Henderson as compared to Evansville. The present 
hearing is a continuation of one at which the state 
presented its side of the case with witnesses from Owens- 
boro and Evansville, who testified that the rates from 
Owensborcé and Henderson to eastern points are so much 
higher than those from Evansville to the same points as 
tv result in hardship to Owensboro and Henderson 
operators. 

The first witness for the railroads was D. M. Good- 
win, general freight agent of the Louisville & Nashville, 
by whom it was intended te establish the systems of 
individual roads as well as of freight associations in 
the matter of ratemaking. The details of Mr. Goodwin’s 
examination had been settled out of court, apparently, 
us questions and all data pertaining to the answers were 
read from a volume of typewritten matter which had 
been carefully and skillfully compiled, each statement 
appearing in logical sequence. This detailed and cut 
and dried evidence was of a character which promise: 
rather to confuse than to enlighten any but a mind 
especially trained to understand railroad technicalities. 

The position taken by the railroads and which they are 
endeavoring to defend by means of Mr. Goodwin’s testi- 
mony is thet rates based wholly on mileage would be 
impracticable and that the present method of computing 
charges from fixed basing points is the only feasible 
way of arranging the matter of rate regulation. In this 
system of certain points being fixed upon as forming 
the bases for rates the through rates are computed from 
these points and the rates charged on freight to be 
moved from towns located between these basic points are 
made by adding the local rate to the proportionate 
through rate, and to this adding such incidentals as 
bridge tolls ete. On this theory counsel for the carriers 
sought to show that the lower rate obtaining from Evans- 
ville, as compared with those which Owensboro and 
Henderson shippers are forced to pay, is justified by 
the fact that Evansville is a basic point and, conse- 
quently, entitled to the through rate, while the other 
towns, being situated beween Evansville and the next 
basic point, must bear the local rate to Evansville and 
the through rate from Evansville on. 

Working out this idea it was shown that to grant 
to Owensboro and Henderson rates equal to those enjoyed 
by Evansville would bring complaints from all other 
Kentucky towns situated between basic points, to satisfy 
which would mean the establishment of purely mileage 
rates throughout the entire territory. 

In figuring the discrimination against Owensboro and 
Henderson as compared with Evansville on the latter’s 
eastern rate the difference may be given as 15 percent. 
In this computation Chicago was taken as the basis, its 
eastern rate being given as 100 percent, that of Evans- 
ville as 105 and the Owensboro and Henderson rates as 
120 percent. 

At the afternoon hearing Attilla Cox, president of 
the Louisville & Nashville and the Louisville, Hender- 
son & St. Louis railroad companies, was put on the 
stand. Mr. Cox explained that the Louisville & Nash 
ville controlled the Louisville, Henderson & St. Louis, 
owning about $2,000,000 of the securities of the latter 
corporation. Mr. Cox disclaimed all knowledge of any 
dissatisfaction with the rates from Henderson and 
Owensboro prior to the proceedings brought before 
the state commission, stating that he had never re- 
ceived a complaint in that regard. 

A. Waller, a Henderson miller, testified to the higher 
rate charged Henderson shipments, whether bound east 
or west, than on shipments from or to Evansville. Mr. 
Waller was requested to compile a statement of the 
business done by his concern, the shipments made and 
rates charged, showing the loss sustained by the differ- 
ential tariff as compared with Evansville. This he 
agreed to do. It was alleged that the 10 percent 
discriminatory rate caused an annual loss to Henderson 
and Owensboro shippers of $250,000. This would mean 
an annual freight business from these two cities 
amounting to $2,500,000, figures which the railroad 
men were inclined to doubt. The attorneys for the 
state commission were instructed to secure the figures 
covering the outgoing and incoming tonnage for these 
two points. 

This closed the ease for the present. It was de- 
cided to defer settiement of the date for the final 
hearing for a week or possibly ten days. This final 
hearing will occur in Washington and will occupy the 
attention of the entire Interstate Commerce Commis- 


sion. 
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IN WISCONSIN AND IDAHO. 


Eau Cuaire, Wis., Feb. 5.—The Northwestern Lum- 
ber Company will put in during the present logging 
season about 60,000,000 feet of saw logs which are 
being cut from lands owned by the company tributary 
to its logging railway, running north from Stanley, Wis., 
fifty miles to a point within five miles of the Minne- 
apolis, St. Paul & Sault Ste. Marie railroad. The com- 
pany owns between 150,000 and 160,000 acres of these 


lands, upon which are a sprinkling of white pine and 
a large amount of hemlock, basswood and the various 
kinds of Wisconsin hardwoods. Allowing 5,000 feet 
to the acre, which is a reasonable estimate, it will bs 
seen that this tract of timber should yield from 750,000,- 
000 to 800,000,000 feet of merchantable logs—a large 
amount indeed in the face of the waning timber supply 
of the Badger State. 

James T. Barber is president of the company, his 
connection with it dating back thirty years. He and 
his associates are heavy investors in Idaho timber. The 
Barber Lumber Company has a large saw mill plant 
at Boise, Ida., with a capacity of 30,000,000 feet of 
lumber annually. The mills are situated on the Boise 
river five miles above the city and necessary to their 
establishment was the building of a mammoth dam 400 
feet long on the spillway, eighty-six feet wide and 
twenty-one feet in hight. More than 1,000,000 feet 
of lumber was used in its construction, together with 
about 2,000 barrels of cement and 150,000 pounds of 
steel. It is expected that the mills will begin sawing 
lumber about April 1 and that the company’s timber 
supply of 50,000 acres will keep them running fifty 
years. The company’s officers are James T. Barber, 
president; William Carson, vice president; S. G. Moon, 
secretary; C. W. Lockwood, treasurer, and L. G. Chap- 
man, manager. 


H00-H00 DOINGS. 


ONAL I 
At Detroit, Tuesday, February 6. 


A successful concatenation was held in the famous sun 
parlor of the Wayne hotel, under the direction of Vice- 
gerent Snark J. F. Deacon, of Detroit. The curtains were 
opened and the blinding effulgence reflected from the throne 
of the Great Black Cat was permitted to enter into the 
eyes of a dozen purblind kittens. W. A. Ferguson, who 
acted as Jabberwock, is the historical Jabberwock of Michi 
gan, having jabberwocked at nearly all the concatenations 
ever held in the Wolverine State. He has a commanding 
voice and a graceful salaam which fit him admirably for 
the office. 

The following were in attendance at the concatenation; 
and, if the numbers are added together on an adding ma- 
chine, the sum total will be found to be a bunch of jolly 
good fellows: 3193, 4104, 12104, 1159, 3699, 11016, 5329, 
10348, 1012, 425, 8732, 3195, 2809, 4099, 4098, 9299, 4227 
12701, 7292, 6482, 11157, 3507, 6201, 8580, 5461, 2807. 
12432, 7576, 9874, 8743, 270, 457, 3511, 627, 2039, 1291, 
3189, 248, 1371 and 4248. 

These gentlemen did the heavy work : 

Snark—J. F. Deacon, Detroit. 

Senior Hoo-Hoo—H. L. Hart, La Porte, Ind. 

Junior Hoo-Hoo—William Ellis, Chicago. 

Bojum—cC. H. Adams, Grand Haven. 

Scrivenoter—John Holmes, Detroit. 

Custocatian—S. L. Mead, Detroit. 

Jabberwock—W. A. Ferguson, Ecorse. 

Gurdon—H. K. Follansbee, Detroit. 

Arcanoper—J. R. Shaw, Detroit. 

And these were the gentlemen on whom the heavy work 
was done: 

Charles Fuller Sweet, Fuller & Rice Lumber Manufactur- 
ing Co., Grand Rapids. 

Winfred Julius Weston, George Weston & Son, Richmond. 

William Phinancial Vivian, Advance Lumber & Shingle 
Co., Detroit. 

- William Deutschland Baker, Mann, Watson & Co., Grand 
aven. 

Walter Archibald Kysor, Cadillac Machine Co., Cadillac. 

William Arthur Cameron Miller, Holden-Miller-Murray 
Co., Detroit. : 

Richard James Matheson, Central Lumber Co., Detroit. 

John Francis Wolvin, N. & B. Mills Co., St. Clair. 

Henry Sidestep Otis, Detroit Lumber Co., Detroit. 

John Edward O’Hearn, F. C. Ross, Detroit. 

Cyrus Kenjamin Newcomb, Grand Rapids Blow Pipe & 
lust Co., Grand Rapids. 

Charles Brown Dudley, J. W. 
Grand Rapids. 














Thompson Lumber Co., 





At Kansas City, Mo., January 24. 

With more than half a hundred candidates Homer P. 
Allen, Vicegerent Snark of western Missouri conducted a 
highly successful Hoo-Hoo concatenation in connection with 
the eighteenth annual convention of the Southwestern 
Lumbermen’s Association. Not only was there a very large 
class of purblind kittens—some of them from the shortgrass 
country—but nearly 300 members of the order also were 
present and enjoyed the work of initiation. The Elks’ 
assembly room was admirably suited to the purposes of the 
concatenation. Those who conducted the work were the 
following: Snark, Homer P. Allen, Kansas City; Senior 
Hoo-Hoo, John F. Bruce, Kansas City; Junior Hoo-Hoo, 
George B. Maegly, Kansas City; Bojum, 8S. D. Crozier, 
Kansas City; Scrivenoter, Burt J. Wright, Kansas City; 
Custocatian, O. E. Renfas, Kansas City; Jabberwock, G. L. 
Curkendall, Muscatine, Iowa; Gurdon, George Stevenson, 
Kansas City; Arcanoper, Thomas F. Arnold, Wichita, Kan. 

After the concatenation the Hoo-Hoo and other lumber- 
men in attendance at the Southwestern meeting were enter- 
tained by a minstrel performance at the Railroad Club and 
listened to a program excelled by few of the major minstrel 
organizations of the country. he choral singing was par- 
ticularly fine. Afterward the visitors were served with those 
refreshments which flow from the fountains in Hoo-Hoo 
land as well as with the fruit of the cigar tree. 


BABB PBD PLT 
In the Country of Hoo-Hoo Birth. 


At a concatenation held recently in Pine Bluff, Ark., 
under the direction of Vicegerent Snark J. C. McGrath, of 
Malvern, about seventy-five members were present and the 
following kittens had thelr eyes opened: A. McNulty, Mike 
Schnable, F. G. Hiner, B. J. Ross, jr., O. F. Fedstrom, B. 
Sanders, M. S. Hastings. S. A. Kimes, T. A. Cosby, J. » 
Emigh, A. L. Paul, J. S. Bodley, G. G. Strickland, G, F. 
Leake, G. W. Storms, F. L. Fox, E. C. Royse, W. 8. Harris. 
J. H. Ezel, H. L. Day, G. L. Harris, M. C. Cleveland and 
J. A. Holmes. 

A big concatenation will be held February 24 at Huttig 
under the direction of Vicegerent Snark J. C. McGrath, 
Among the features of the occasion will be two lectures by 
Bolling Arthur Johnson, of the AMERICAN LUMBERMAN. 








Notes of the Order. 


The coming Chicago concatenation will be held Wednes- 
day evening, February 14, at the Sherman house. 

Jerome H. Sheip, Vicegerent Snark for the eastern district 
of Pennsylvania, announces that the fext concatenation 
will be held Tuesday, March 13, at a place and hour yet to 
be decided upon. 

D. E. Mathews, Vicegerent Snark for West Virginia, wi!l 
hold a concatenation at Knights of Pythias hall, Charles 
ton, W. Va., Friday evening, February 23. John F. Lewis, 
of the Capital City Supply Company, Charleston, is chair- 
man of the press committee and is giving the affair all the 
publicity necessary to secure a successful concatenation. 
Headquarters will be established at the Hotel Kanawha, 
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Save Your Money 


By Using the 


RED BOOK 


Published Semi-Annually in January and July. 





It contains a carefully prepared list of the buyers of 
lumber in car lots, both among the dealers and manufac- 
ture 

Che book indicates their financial standing and manner 

f eting obligations. Covers the UNITED STATES 

nd MANITOBA 

The trade recognizes this book as the authority on the 
lines it covers 

A well organized Collection Department is also operat- 
ed and the same is open to you 


WRITE FOR TERMS. 
LUMBERMEN’S CREDIT ASSOCIATION, 
ESTABLISHED 1878, 


1402 Great Northern Bidg., CHICAGO. 
16 Beaver Street, NEW YORK CITY. 


MENTION THIS PAPER, 
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OUR SPECIALTIES 


Pattern Lumber, 
Box Material, 
Factory Stock and 
Beveled Siding, 


DRUMMOND 


me Wisconsin Cork Pine 





Cut full width and thickness. Mixed cars to retail trade 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS, 


RUST-OWEN LUMBER CO., - Drummond, Wis. 

















H. M. BYLLESBY & CO. 


INCORPORATED 


ENGINEERS. 


DESIGN, CONSTRUCT AND 
OPERATE RAILWAY, LIGHT, POWER AND 
HYDRAULIC PLANTS. 


EXAMINATIONS AND REPORTS. 


171 LA SALLE STREET, CHICAGO, ILLINOIS. 


























The L. & 1. J. White Co., merrate.e% 
MACHINE KNIVES 


of every description: Planing, Molding, Veneer, Paper, Leather, Tobacco, etc. 
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It makes long messages 


American short. It pays for itself 


ber office. It is used by 
Telecode | 
circular and sample 


many times over in the 

course of ayear, It isin- 

u i I l erm an dispensable to every lum- 

leading lumbermen ev- 

erywhere. Descriptive 

geces free for the asking. Price, postpaid, $5.00 per copy. 
‘wo copies, $9.00. Three copies, $12.75. For sale by 


‘ American Lumberman, 315 Dearborn St., Chicago. 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 

New York, Feb. 6.—Notwithstanding the fact that 
the aggregate value of permits for new buildings issued 
by the building department of this city is less than last 
year the number is greater and indicates that a large 
percentage of smaller buildings will be erected this year 
than Inst. The feeling generally is that in the outlying 
sections are nowhere near enough buildings and tene- 
ments to cope with the demand that will arise from 
the exit of the city of a large class of people who are 
gradually working their way into the country sections, 
Retailers all through the market are as busy as they can 
be and never have experienced a more prosperous win- 
ter; they look forward to spring with a feeling that 
trade will eclipse last year’s good record. Wholesalers 
continue to receive large numbers of inquiries from city 
and suburban yards for all kinds and grades of stock, 
indicating very little on hand for immediate require- 
ments, and every effort is made to recoup depleted stocks 
before the anticipated demand shall become a fact. Fae- 
tory trade is in good shape and dealers catering to that 
line of trade teel certain that the season will be an 
unusually active one. North Carolina pine has again ad- 
vanced $2 a thousand and other softtwoods are stiffening 
right along. Hardwoods improve slowly but steadily 
and, with the exception of poplar, are in good average 
demand. Door and millwork men are busy and railroad 
and dock improvements undoubtedly will exceed those 
of any previous year. Reports from milling points indi- 
cate that logs, especially white pine, are scarce, 

S. KE. Slaymaker, of S. E. Slaymaker & Co., West Vir- 
ginia spruce manufacturers, says the recent advance in 
the spruce line has not had the slightest effect on busi- 
ness, that orders have continued to pour in at a rapid 
rate and that it is simply a question of getting out 
stock. The firm’s mills at Cass, W. Va., are running 
full time night and day in an effort to make some show- 
ing on contracts, but Mr. Slavmaker says that although 
shipments were about 25 percent more in January than 
any month last year it is difficult to keep pace with the 
influx of orders, 

John Harker, of the Wiley, Harker & Camp Company, 
says the outlook for North Carolina pine never has been 
better; that the market is strong, with every indication 
of continued firmness. Myr. Harker believes that the last 
advance of $2 on all sizes probably will not have much 
effect on stocks, which are moving as fast as mills are 
able to get them out. As an instance of what the de- 
mand really means, Mr. Harker says, in November, 1904, 
No. 1 inch lumber sold for $18, whereas today the list 
price is #34; that edge box sold for $13, today $20. All 
ot the company’s various mills in the south are work- 
ing full time in an effort to keep pace with the demand, 
but indications are that spring stocks will not be very 
large. 

Among the visitors for the week are: N. W. McLeod, 
St. Louis, Mo., president of the National Lumber Manu- 
facturers’ Association; Horace F. Taylor, of Taylor & 
Crate, Buffalo, N. Y.; Frank C. Rice, of the Rice & 
Lockwood Lumber Company, Springfield, Mass.; Robert 
C. Lippincott, Philadelphia, Pa.; Lewis Dill, of Lewis 
Dill & Co., Baltimore, Md., and president of the Nation- 
al Wholesale Lumber Dealers’ Association; Pendennis 
White, of White, Gratwick & Mitchell, North Tona- 
wanda, N. Y., and president of the Lumber Insurance 
Company of New York; D. H. McLennan, of Bulmer, 
McLennan & Co., Montreal, Que.; Angus McLean, of 
the Hugh MeLean Lumber Company, Buffalo, N. Y.; 
H. Shumway Lee, of Mixer & Co., Buffalo, N. Y.; 
M. S. Tremaine, of the Montgomery Bros. Company, 
Buffalo, N. Y., and C. H. Prescott, jr., of the Saginaw 
Bay Company, Cleveland, Ohio. 

H. M. Susswein, wholesale lumber dealer, with office 
at 1 Madison avenue, has disposed of a portion of his 
property in East One Hundred and Fifth street and has 
acquired several lots at Long Island City, at which place 
he will erect sheds, docks ete. He expects to move from 
his present location to Long Island City this spring. 

A. W. Swain, of Swain, Aleock & Swain, wholesale 
North Carolina pine, reports a continued strong demand 
in his line, saying that the situation never has been 
better and that January was a heavy month. In his 
trips throughout this neighborhood Mr. Swain finds the 
retail trade very active, most of it having done more 
business in January than for a good many previous 
Januarys and getting a good average run of prices. 
Swain, Aleock & Swain handle the famous Roanoke 
Railroad & Lumber Company’s North Carolina pine 
besides representing several other mills and have some 
good stocks at their command. 

The embargo on lumber shipments for New York 
City terminal points by the New York Central & Hudson 
River Railroad Company about January 1 has been re- 
moved and shipments are now coming into New York 
over this road as usual. The embargo has been a source 
of annoyance to wholesale dealers. 

New incorporations for the week include: 





Audley Clarke Company, Brooklyn. incorporated under 
the laws of New York to deal in building material with an 
authorized capital of $250,000. Directors: Audley Clarke, 
J. A. Bener and Hl. A. Robichon, Brooklyn. 

United Chairs Company, New York, incorporated under 
the laws of New York to manufacture chairs, authorized 
capital $15,000. The directors are F. M. Cowperthwait, A. 
R. Grinnell and A. P. Grinnell, New York. 

Golden Ranch Sugar & Lumber Company. Jersey 
N. J., incorporated under the laws of New Jersey, ‘capital 
$1,000,000, The inecorporators are A. O. Boughton, Thomas 
IF. Barrett and A. Swarz. 

Weisberg Mark Company, New York, incorporated under 
the laws of New York to manufacture window sash. capital 
$21,000. The directors are Isaac Baer, Michael Weisberg 
and Isaac Mark. 


City. 





THE TWO TONAWANDAS. 

Norti TONAWANDA, N. Y., Feb. 6.—The Weston 
Transit Company, named in honor of Charles A. Wes- 
ton, of A. Weston & Son, was incorporated Wednesday 
and on the following day the company closed contracts 
with the American Shipbuilding Company for the con- 
struction of the largest three vessels on the lakes. Mr, 
Weston is president of the company and L. S. DeGraff, 
ot A. Weston & Son, is a director. Each of the boats 
ordered will be 605 feet over all, with a 60-foot beam. 
Each will have a capacity of nearly 13,000 tons on 
a draft of nineteen feet. The fleet is to be completed 
by April 1, 1907, and will be engaged in the ore, grain 
and coal trade. Most of the members of the Weston 
Transit Company are interested in the Niagara Transit 
Company, owner of the steel freighter William A. 
Rogers, holder of the grain carrying reeord, and the 
Tonawanda Transit Company, for which the big steel 
freighter Charles A. Weston is being constructed at the 
Bay City yards of the American Shipbuilding Company. 

The Erie Boatmen’s Union, with which many of the 
local canalboat owners are identified, met at New York 
recently and voted to establish a minimum rate of 
$2.25 and a maximum rate of $2.50 for next season 
between the Tonawandas and the metropolis. The high 
est rate paid between these points last season was $2.25. 

Martha Gratwick, widow of the late William H. 
Gratwick, of Buffalo, yesterday recorded with the local 
assessors a deed transferring all of her property in 
North Tonawanda to her sons, Frederick and William II. 
Gratwick, of White, Gratwick & Mitchell, and daughter, 
Mildred Gratwick. The property consists of about thirty 
acres, on a part of which are located plant and docks ot 
White, Gratwick & Mitchell. y 

The A. C. Tuxbury Lumber Company’s extensive plant 
at Charleston, S. C., was put in operation yesterday. 
A telegram stated that the mill was running smoothly. 
Mr. Tuxbury was unable to be present on account ot 
the serious illness of his wife. 

A fire in the shavings bin at W. G. Palmer’s sash 
door and blind factory Saturday night resulted in $200 
damage. 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 


Boston, MaAss., Feb. 5,—Late last fall the high prices 
paid for lumber and the good demand caused prepara 
tion for a large cut of logs this winter. Several pr 
dicted that so much timber would be cut that prices 
would be easier when the spring trade opened. As 
Winter came on large crews were sent into the woods 
Now with the winter only half over crews are coming 
out owing to a scarcity of snow. Logging roads it 
many sections are destroyed. The lack of snow 
the bull feacure of the present market. Several Bosto 
Wholesalers who bave returned recently from New 
Brunswick say that lumbernien in that section are feel 
ing anxious because of mild weather. 

Charles H. Gritiin died at his home in New Haven, 
Conuu., recently at the age of 46 years. At one time 
he conducted a lumber business but of late years he 
has been engaged in the button manufacturing business 
in Shelton. He is survived by a mother, a son and 
daughter, 

William Francis Mooers married last week Miss Mil 
lie Chandler Hathaway, of Roxbury. Mr. Mooers is 
well known in lumber circles, having been manager foi 
twenty years of the Andrew F. Leatherbee Company. 

The E. E. Stone Lumber & Box Company, of Spen 
cer, Mass., has installed a machine that will increase the 
output of the plant one-third. 

Last week the incorporation of the Stamford Lum 
ber Company, of Stamford, Conn., was reported. This 
company has taken over the business of the Frank Mille: 
Lumber Company, of the same city. William B. Beck 
ley, manager of the new company, was at one time en 
gaged in the lumber business in New Haven. 

A. N. Booth, of Worcester, Mass., has opened a wood 
working plant. 

The woodworking plant of L. V. Stevens & Co., of 
Patten, Me., was visited by fire last week, resulting 
in a loss of $3,000, 

Frank A. Larrow, of Athol, Mass., will engage in thi 
lumber business soon. 

The steam mill owned by Ritchie & Ufford at Greens 
boro, Vt., was destroyed by fire recently. The loss to 
mili and dressed lumber is placed at $12,000. 

Myron L. Newton, of Shelbourne Falls, Mass., is in 
stalling a saw mill. 

L. H. Clark, of East New Boston, N. H., has leased 
a plant in that town and will manufacture box boards. 

The Metropolitan Lumber Company, Boston, has been 
incorporated, capital $2,000, 

James A. Gillies, vice president and secretary of the 
Ezra D. Fogg Lumber Company, of New Haven, Comn., 
has been united in wedlock to Miss May Agnes Sweeney, 
of Detroit, Mich. 

Bent E. Horton, of North Clarendon, Vt., died at his 
home recently at the age of 58 years. Mr. Horton fo1 
merly was in the lumber manufacturing business with 
his ‘father. For fifteen years he has carried on th 
business alone. He is survived by a widow, a son and a 
daughter. 

The Whitehouse, Grant & Tozier Lumber Company, 
of Dixmont, Me., has equipped its new mill with mod- 
ern machinery and will run to full capacity. 

The flume and dock at the J. E. Safford Lumber 
Company’s plant, Gaysville, Vf., have beer carried 
away by a freshet in the White river. The mill was 
wrecked by high water about a year ago. 
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THE CENTRAL SOUTH. 


CRESCENT CITY NEWS. 





New ORLEANS, La., Feb. 6.—Sharp advances in the 
rice of cypress, which have been expected for some 
eeks, are reported to have been put into effect yes- 


rday. The increases range from $1 to $2 a thousand 
nd the list is pretty generally covered. Increases on 
vpress shingles, enforced last week, are being firmly 
aintained. Along with the advance in are 
ightly better shades of pricing on items of yellow 
ne. A general advance is predicted in some quarters 
ring the next few weeks. 
The market continues to maintain its satisfactory 
ape, from the millmen’s point of view. Buyers are 
ving difficulty in placing their orders and manufac- 
rers are exhibiting marked reluctance to loading up 
‘ir order books. Exports continue to improve. Janu- 
clearances from New Orleans establish a new record 
the history of this port and lumber has contributed 
share to the new mark. Hardwoods have been espe- 
lly active in exports and prices obtained are said 
he satisfactory. 
lhe situation considerable improvement, 
complaints being considerably less in volume than 
months, 
\ belief is prevalent in the Mississippi lumber belt 
t the lumber trust investigation is on the point of 


cy press 


car shows 


lapse. The committee appointed to do the investigat- 
» has given no intimation of its intention to visit 
southeastern portion of the state, where, if any- 


ere, the ‘‘ trust is supposed to have its lair, and is 
(to have taken little testimony other than that of the 
ail lumber dealers in and about Jackson. Witnesses 
umoned before the committee several days ago were 
d that they would be called later if needed, and it 
believed that the report of the committee will be made 


au short time and be to the effect that no ‘‘trust’’ 
ild be located. 
Governor Vardaman, of Mississippi, has issued a 


roclamation authorizing the incorporation of the Pearl 
ver Valley Railroad Company. Its charter covers the 
te recently bought up by the Foley & Larsen syndi- 
and reported to have been transferred to an un- 
yn syndicate under an option. The railroad to 
through from Jackson to or near Columbus, Miss., 
ersing the counties of Rankin, Scott, Leake, Neshoba, 
vubee, Kemper and possibly Winston and Lowndes, 
opening a tract rich in hardwoods. 
he Finkbine Lumber Company, of Wiggins, Miss., is 
ading its logging line and will extend it to the 
ile, Jackson & Kansas City railroad, connecting that 
with the Gulf & Ship Island. One terminus of the 
will be at Wiggins and the other, in all probability, 
lucedale. 
Denny & Co., Moss Point, Miss., have bought the 
t of the Moss Point Lumber Company, together with 
tugs, barges and all the land of the latter company 
ted west of the Escatawpa river. 
e plant of the Harmon Lumber Company, near 
ithersby, Miss., is undergoing a complete overhaul- 
und will soon resume operations under the manage- 
of G, G. Antrey, of New Orleans. The mill, which 
heen shut down for some time, is owned by C. W. 
of New Orleans. 
le of the plant and holdings of the Gulf Coast 
ver Company at Lyman, Miss., to a syndicate headed 
by State Senator Hatten, of Wisconsin, reported in this 


is 


Huson, 


r last week, has been confirmed. The timber hold- 
are said to’ total 380,000,000 feet of yellow pine 
page. 

e Dorcheate Valley Railroad Company has been 
nized in Louisiana and authorized to build a road 


a point on the line of the Louisiana & Arkansas 
oad, at or near Cotton Valley, in a northwesterly 
tion to Gleason, with the privilege of extension if 
ssary, and to build required branches or spurs. The 
miny is capitalized at $50,000, its domicile is fixed 
otton Valley and its officers and directors are:  E. 
Porter, president; J. K. Wadley, secretary and treas- 
and C, D. Towery. 
box factory concern is in process of organization 
‘Meridian, Miss., and the capital, $10,000, has already 
subscribed. 
le charter of the White Sulphur Lumber Company 
been filed. Its domicile is at Alexandria, its cap- 
is $50,000 and its officers and stockholders are: 

omas H. Garrett, president; Waverly Whittaker, vice 

cident; W. L. Whittaker, jr., secretary and treasurer. 

"he charter of the Biloxi Turpentine & Timber Com- 
pany has been received by the company, which is cap- 

lized at $100,000 and domiciled at McHenry, Miss. 

‘company has acquired $48,000 worth of yellow pine 
timber from W. L. Blackledge. 

Two dry kilns, with 40,000 feet of lumber, were de- 
‘troyed by a fire last week at the C. H. Elliott saw mill 

Winfield, La. 

Report comes from Magnolia, Miss., that the surveying 
forces of the Goodyear railroad people have again taken 

© field and are at work on a survey through the east- 
ern part of Pike county. 

Figures compiled in Mississippi show that only 6 per- 
‘ent of the lumber manufactured in that state is con- 
sumed within its borders: 18 percent is exported. 
Another big railway project is in process of organiza- 
"ion in Mississippi. Promoters are moving to secure a 
“harter for the Birmingham & Mississippi Southern, to 
‘un from Baton Rouge, La., to Birmingham, Ala. The 
Proposed capital is $5,000,000 and the names of the 
following are used as promoters: Former Gov. A. H. 


Longino; former Secretary of State John J. Coman;° 


A. J. Hackett, a Jackson capitalist, said to have been 


connected with the Illinois Central; E. F. Ballard, a 
banker of Waynesboro, Miss.; C. O. Dunlap, a Chicago 
capitalist; O. A. Gibson, a Birmingham contractor, who 
is building the Mississippi Central extension, and D. EF. 
MeInnis, Howard ©. Lea, Will A. Aaron, M. Hemphill, 
T. O. Watkins, R. C. Oliver and Lewis H. Bell, business 
men of Hattiesburg. The headquarters of the company 
are to be at Hattiesburg. The route traverses in Mis- 
sissippi the counties of Jones, Perry, Lamar, Marion and 
Pike and much of it is said to have been surveyed and 
estimated. 

Work on the building of the Gulf Bag Company, in 
this city, has been attracting much local attention on 
account of the use of the cement system of piling for 
the first time in New Orleans. The concrete pile is a 
novelty here and crowds gather to watch the work. 








MATTERS AT MOBILE. 


MosiLk, ALA., Feb. 5.—The feature of the week was 
the visit of tourists ‘of the Southwestern association 
upen their return from Cuba. Much interest was mani 


fest and all were enthusiastic in praise of the magnifi 
cent now scheduled out of Mobile to Havana. 
The day was spent in sightseeing in and around Mobile 
and the visitors seemed much pleased with this part 
of their journey. 

Interior demand holds up well and all of the mills con 
tinue to decline more business than they accept. The car 
situation is acute despite the efforts of the railroads to 
afford relief. The various car factories throughout the 
country continue to be the heaviest buyers on the Gulf. 

Coastwise business likewise has held up well and ship 
pers’ business is limited only by the amount of lumbe1 
to be had. The congested condition of the docks not 
only at Mobile but at all of the Gulf ports is causing 
the shippers a good deal of annoyance and expense. 

River Plate demand is active and prices offered are 
no inducement to the mills, as they are all full up 
until August and $20 would be paid for a cargo with 
reasonably quick shipment. Conditions are all that could 
be desired and demand bids fair to continue indefinitely. 

Arrivals of sawn timber last week amounted to 4,200 
pieces and the city mills made 1,500 pieces. The unu 
sually heavy arrivals can be accounted for as being the 
accumulated twelve months’ cut of one mill, All rivers 
and streams are high and every foot and in the 
water reached the market. Arrivals for the next 
month or six weeks will be light. Very few of the mills 
are making much timber, so urgent the interior de 
mand. Indeed but few of the mills have any large 
timber left with which to make sawn. The market 
could absorb a very much larger cut and the foreign 
demand is inereasing. Stocks at Mobile are not more 
than 20,000 pieces, while for the corresponding week 
of last year they amounted to 77,000 pieces, 

The log market is active and stocks are short. Ar 
rivals were 3.300 and the city mills received 1,000. The 
mills are pursuing a hand to mouth policy and stocks 
are nearly out. At Pascagoula the mills are well sup- 
plied; about 50,000 came in on the recent rise and all 
of those mills are running full time. The recent rise 
has cleaned up all the streams and for the coming 
month or six weeks arrivals will be nominal. 

The hewn timber market is firm for good stock, but 
very little is being made. Only forty pieces arrived 
here last week. 

The Maritime Exchange & Shippers’ Association was 
organized here February 1 with the following officers: 
J. B. Waterman, president; J. T. MeKeon, first vice 
president ; W. F. Tebbetts, second vice president. The 
membership includes representative men and the organ- 
ization is a strong one and much benefit to shipping 
interests is expected. 

The Georgia & Florida Saw Mill Association will meet 
at the St. Andrews hotel February 13 and a ful! attend- 
ance is anticipated. 
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FROM ALABAMA’S CAPITAL. 


MONTGOMERY, ALA., Feb. 5.—No. 1 common and B 
rift are the aristocrats of the lumber market. They 
have seen the list and gone it one or more better. 


Prices are $2 above the list for No. 1 and $1.50 for B 
rift. Many of the other grades are up to the price 
schedule and will begin to step over before the end of 
the month. 

A great many eallers in the local market look for 
continued high prices. In fact they seem to argue for 
the present condition in the hepe that the makers and 
sellers will be content to let it stop at that. Chicago 
dealers are looking for timbers and ear sills, anticipat- 
ing the building of two or three new lines by the Llli- 
nois Central. 

The open weather of the last ten days has let back 
into the market a number of the millmen who were cut 
out by excessive rains. It is also a fact that in most 
cases the car situation is better and lumber is moved 
easier, so that the movement for the next thirty days 
wil! be better than for the last sixty. 

A local labor movement interesting the people, 
lumbermen especially. The Tennessee Fertilizer Com- 
pany has secured Italians and will discharge the negroes. 
These immigrants are thought to be stickers. <A defici- 
ency of at least 20 percent in the mill output of the 
south is because the Jabor is so unreliabe. 

The supreme court of Alabama has just held that a 
bill of lading given by a railroad agent is not legal 
evidence that the goods were shipped. Draft was made 
for the amount of a bill of lading and the court held 
that the railroad company was not liable for the differ- 
ence for which suit was brought. This is important to 
lumbermen who do much shipping. 

This section is interested in the 


is 


opening of the new 








History of the 
Lumber Industry 


of America. 


] 


| First Volume Ready for Delivery. | 


The AMERICAN 


LUMBERMAN announces the publication o 


the “History of the Lumber Industry of America,’ by its 
editcr, James Elliott Defebaugh The first volume is now 
being delivered and the remaining three or more volumes wil! 
follow in order. Each will contain approximately five hun 
dred pages. Authoritative and complete, it promises to be 
of vital interest and great value to all who are engaged in 
this, one of America’s greatest industries 

Three Primary Purposes. 

Three purpcses have been realized in this publication: To 
establish of record the beginnings of lumbering on the 
American continent; to trace the subsequent development 
of the industry, and to define and clearly present its mag 
nitude, locally and in the aggregate 

Antiquity Involved in Research. 


To these ends the work briefly reviews the forestal condi 


tions at the beginning of European settlement, and develops 
the changes that have taken place during the last four hun 
dred years, leading to discussions of the present status, from 
technical and commercial standpoints 

Trend of the Industry Followed. 

The utilization of the great forests between the Atlantic 
and the Pacific and the westward movement of the lumber 
industry are vividly described, as are the later developments 
in the South and cn the Vacifie coast. 


The Country’s Divisions Considered Separately. 
Each 
rately, 


political division of the continent is treated 


sepa 


and yet in its proper place in relation to the great 


lumber manufacturing 


addition 


interests of which it is a part In 


the 
to 


to this localization of lumber work 


the 


history, 


contains mary important chapters pertaining 


numerous forest areas of the American 


continent 


Exhaustively Descriptive and Contrastive. 


The distribution, the physical qualities and commercial 
uses of American woods are described, as well as the past 
and present metheds of manufacturing and marketing the 
commercial preduct The transportation of lumber and its 


relation to the development of the industry are carefully 


considered. 
Treatment of the Scope of the Industry. 
Withcut be'ng 


lata, 


burdened with avoidable, dry, statistical 


the history is a of an in 
1904, and 


million 


comprehensive one industry 


Which one billion dollars was invested in which 


gave to half a 
that 


character 


employment approximately people, 


cmprising a treasure and 


the 


an army will 


suggest 


the 


what as to extraordinary of work. 


The Subject of Forestry. 
The 


estry 


includes a 
the 
ation and description of the present 


publ cation the for 
enumer 
the 


tariff 


complete 
and a 
forest 


history of 


movement in United States concise 


reserves, laws 


governing them et« American and Canadian legisla 


tion is fully set forth, showing the past record and existing 
enactments 
Canadian Lumber History. 
Canada is the subject of a series of chapters giving the 
history of her individual provinces as factors in the lumber 





industry, epitomizing her forest legislation and showing her 
present lumber manufacturing position and remaining timber 


resources 
Copious and Valuable Statistical Data. 


Of great and permanent value are exhaustive compilations 
of statistics showing the lumber production of this continent 


from the earliest periods for which reports are available 
down to the present time, these data being now first put 
into readable, convenient and enduring form. Our exports 
end imports of timber and timber products also are thus 
presented. This statistical feature alone will commend the 
work to all lumbermen and students of forest economics as 
a reference authority. In the presentation of all chapters 


of the work only the most trustworthy sources of informa- 
tion have been utilized. 
A Necessity of the Library. 
This work, as the only comprehensive compilation of 
American lumber history and lumber literature, should have 


a place, not only in lumber offices and in the private library 


of every lumberman but in public libraries and in those of 
historical societies and educational institutions. It is the 
hope and belief of the publishers that it will be welcomed 


as a permanent text book of the lumber industry and related 


interests. 


Mechanical Features. 

The size of the pages of these beautiful volumes is six 
and one-half by nine and one-half inches. The text is 
printed from new type on a fine quality of antique paper 
and will be unusually pleasing and legible. The binding 
will be half leather levant grain with gold lettering on the 
back and gold top. 

The Price. 

The price of this work is $3.50 a volume. Volume 1 is 
being delivered. Specimen pages and chapter headings of 
the first volume will be sent upon application to 


THE AMERICAN LUMBERMAN, 


$15 Dearborn St., Chicago, II}, 
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Constantly carries 
large and well as- 
sorted stocks and 
are in position to 
render you prompt 
service on almost 
anything you may 
want. 

A line describing 
will 
bring prices by re- 


your needs 
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Don’t Overlook this List 


for if there is anything here you need 
we can ship it in a hurry and can also 
make the price to suit. 


5-4 Shop 4-4 Shop, 

6-4 Sho No. | White Pine Lath, 4 ft. 
5-4 No. 2 Com.| No. 2 White Pine Lath, 4 ft. 
6-4 No. 2 ea No. I Norway Lath, 4 ft. 


Prices gladly quoted on Request. 


The Waters-Clark Lumber Co. 


WHOLESALE LUMBER, 
303-4 Exchange Bldg., DULUTH, MINN. 


WHITE PINE 


LUMBER, SHINGLES and-LATH. 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 











Ready For Shipment— 





5-4 B Select «+». 10,000 ft. | 6-4 C Select 50,000 ft. 
S-4 C Select.......... 100,000 ft. | 8-4 C Select 80,000 ft. 
5-4 D Select & Better 100,000 ft | 8-4 D Select.. .. .... 50,000 ft. 
5-4 No. 1,2 & 3 Shop 500,000 ft. | 8-4 No. 1, 2 & 3 Shop 100,000 ft. 


rookston Lumber Company, 


BEMIDJI, MINNESOTA. 


CHICAGO SALES OFFICE, 
1011 Marquette Bidg. 


"Phone 
Central 6183. 














will find it to their advantage 


HARDWOOD LUMBERMEN to send for free sample pee 


of the "Climax Tally Book." American Lumberman, Chicago, 





mahogany mill on the Gulf coast, near Mobile, by Mark- 
ey, Miller & Co., which will be ready in ninety days. 
The firm has large concessions from Mexico. 

The Florence Wagon Works, at Florence, has been 
sold, though Dr. A. D. Bellamy, who built it years ago, 
will be retained. The sale was made by John T. and 
Lee Ashcraft, John T. Ashcraft becoming president. 
rhe output of wagons is to be increased from 12,000 a 
year to 15,000. 

One of the things that the legislative investigation 
nay disclose in Missisippi is that the retailers are the 
sinners. ‘The commission has examined several wit- 
nesses but is very backward about talking, but enough 
leaks out to show that there is little danger of any 
trouble being made for the lumbermen. 

The granting of the charter of the Birmingham & 
Southeast Mississippi Railroad Company is supposed 
to be a move on the part of the Illinois Central to get a 
direct line from New Orleans to the iron district of Bir- 
mingham through ihe timber section of Mississippi. The 
demand for such a line is so great that it must be met 
from somewhere. Surveys have been made which take 
the line through some of the finest virgin forests of 
Mississippi. 

The United Lumber Company, at Hattiesburg, Miss., 
just organized, has a capital of $30,000, with L. H. Bell, 
E. H. Thomasson and W, A. Aaron as incorporators. 
The company has bought the Bilbro mill at Lumberton, 
with control of 150,000,000 feet of yellow pine timber. 

Another new mill company at Hattiesburg is the Me- 
Innis Company, capital $50,000. The incorporators are 
D. E. Melnnis, J. S. Turner and H. Ogden. It has 
erected a mill just across the river from the town, where 
it will cut 75,000 feet a day. It has secured a fine belt 
of timber and will build a log road and operate its own 
commissary. A small town will be built. The lands 
cleared will be sold for farms. 

The McElreath Lumber Company also has opened for 
business at Hattiesburg. T. A. MeElreath, J. D. Par- 
sons and Z. A. Bolton are the incorporators. The capi- 
tal is $50,000. 





AT THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Feb. 7—Lumbermen report that 
demand is holding up well and that the prospects for 
the year are exceedingly bright. Trouble over car short- 
age is lessened and the product is being moved rap- 
idly. 

Manufacturers and retailers of the Birmingham dis- 
trict have been in controversy since the meeting of the 
yellow pine association at New Orleans over odd lengths 
and widths. The association decided that from an 
economic standpoint the measurement of odd widths and 
lengths was eminently preferable. The retailers for a 
time were not able to see it that way, but it is stated 
that the greatest harmony reigns and that the retail 
men will bow gracefully to the new ruling. They realize 
that the argument from an economic standpoint is a 
strong one and that while the measurement will be much 
more tedious it probably is best. 

Sibley P. King, of this city, was elected a director of 
the Traders’ National bank of Birmingham at the last 
meeting of the directors. Mr. Xing is president of the 
King Lumber Company and of the Sibley Coal Company 
and is an influential business man. He is Vicegerent 
Snark of the Alabama Hoo-Hoo. 








IN SOUTHERN GEORGIA. 


VauLposta, GA., Feb. 5.—The weather has been excep- 
tionally fine and the mills have been getting in some 
good work. If the weather should hold good for sixty 
days and ears can be secured it will not take the mills 
long to catch up with their orders. The car situation 
has been slightly better the past week. 

Demand from the interior still holds good and judg- 
ing from schedules offered among the coastwise mulls 
the demand for coastwise material is equally as good. 
‘*Can you fill the order?’’ is the first question asked of 
the millman and if his reply is in the affirmative the 
next question is ‘‘ What is your best figure?’’ The de- 
mand for dressed stock holds good also and some hereto- 
fore unheard of prices are being paid for the very cheap- 
est grades. The shingle market has an exceptionally 
good demand. 

Several large timber deals have been consummated re- 
cently and several mills ranging from 8,000 to 20,000 
feet capacity have been erected. Every one who can 
secure a body of timber large enough to utilize one is 
putting in a saw mill and as a result timber lands have 
gone out of sight. 

J. S. Betts & Co., of Ashburn, Ga., have purchased 
about 75,000 acres of timber land in Florida and will 
haul the logs by rail more than a hundred miles to their 
plant. 

The large carriage factory of the Henderson-Cran- 
ford Buggy Company, of this city, together with the 
freight station of the Georgia Southern & Florida Rail- 
way Company, several residences and about one dozen 
freight cars were destroyed by fire February 3. The 
loss is estimated to be about $135,000. The buggy com- 
pany’s plant was estimated to be worth about $90,000 
and had about $50,000 insurance. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Feb. 6.—The case of the Georgia Inter- 
state Saw Mill Association against the railroads in the 
matter of the 2-cent advance on lumber shipments from 
Georgia points to Ohio river crossings is scheduled to 
come up before the circuit court of appeals at New Or- 
leans February 12, the railroads having appealed from 
the decision of Judge Emery Speer, which was favorable 
to the saw mills. The greatest interest attaches to the 
case, as it is one of supreme importance to saw mill 


men. Judge Speer’s decision was a sweeping victory for 
the mills. He indorsed the finding of the Interstate 
Commerce Commission that the 2-cent advance was un 
just and unreasonable and issued an injunction restrain 
ing the railroads from enforcing the advanced rate. His 
decision also gives the saw mills reimbursement for all 
excess freight paid since the rate went into effect, in 
June, 1903. 

The heavy demand for lumber continues and prices are 
sustained. All the mills are sold far ahead and are 
finding it difficult to fill orders promptly. The ear short 
age continues serious. ; 

Considerable building is being done in Atlanta, the 
new year having started off with a rush. Records in 
the building inspector’s office show an increase of ove) 
100 percent in the amount of building permits. The fact 
that lumber is bringing good prices does not appear to 
be keeping anyone from building. 


—_—~wTrorornrnrre 


ON MISSISSIPPI SOUND. 

GULFPORT, Miss., Feb. 3.—But little ¢hange is 
marked in the export situaticn during the week. A 
roseate hue spreads over the entire lumber business re- 
gardless of the legislative investigations going on. Some 
members ct the committee see big things in their «reams, 
but it is doubtful if they have found .a genuine cause 
for complaint against the manufacturers of lumber. 

A shortage in cars and in supplies exists still.  De- 
mand exceeds supply by many millions of feet. A 
facetious lumberman in Mobile says in effect that they 
are making lumber and lath and shingles out of every 
part of the big pine trees except the bark. A mill not 
many miles from here is going them one better and put 
ting a lot of bark in the shingle bundles. 

The Gary & iatheree deal, which has been announced 
and denied, again is announced. Senator W. H. Hat 
ton, of New London, Wis., is the purchaser, paying 
$700,000. The sale includes the entire plant and _ be- 
longings of the Gulf Coast Lumber Company at Ly 
man. Gary & Fatheree have other mills at Perry, on 
the line of the Gulf & Ship Island, which they will con- 
tinue to operate. The state of Mr. Gary’s health is 
given as a reason for the sale. 

Clearances from the district for the week: 


Barkentine Hornet, Cardenas, Cuba—-313,000 feet lumber, 
valued at $4,064; by S. E. Naylor. 
Schooner Scotia, Cardenas, Cuba—321,000 feet lumber, 


$4,000; by the Gulf Coast Lumber Company. 

Schooner Mollie S. Look, for Santiago, Cuba—497,000 feet 
lumber, $11,131; by the Chicago Coal & Lumber Company 

Schooner Henrietta J. Powell, Vera Cruz, Mexico—116,000 
feet lumber, $1,618; 112,000 feet joists and = scantling 
$1,575; by the L. N. Dantzler Lumber Company. 

Steamship Zeno, Buenos Ayres, Argentina—1,542,000 feet 
lumber, $27,775; by the L. N. Dantzler Lumber Company. 

Schooner Advance, Wavana, Cuba—307,000 feet lumber 
$5,146; by the Chicago Lumber & Coal Company. 

Steamship Newlands, Rotterdam, Netherlands—2,275,000 
feet lumber, $66,139; 7,928 cubic feet hewn timber, $1,500 
by the W. A. Powell Company. 

Bark Charles E. Lefurgy, Montevideo, 
fect lumber, $10,154; by the L. N. 
pany. 

Schooner Otis, Havana—99,000 feet lumber, $1,582; 
000 feet boards, deals and plank, $1,853; by 
Dantzler Lumber Company. 

Schooner Marjory J. Sumner, Matanzas, Cuba—327,00 
feet lumber, $4,836; by the Moragues Lumber Company. 

Schooner Florence R. Hewson, Sagua La Grande, Cuba 
245,000 feet lumber, $4,830; by the L. N. Dantzler Lumbe 
Company. 

Schooner Novombega, Havana—246,000 feet 
$4,183; by the L. N. Dantzler Lumber Company. 

tark Svaerstad, Rosario, Argentina—453,000 feet lumbe: 
$6,345 ; 240,000 feet joists and scantling, $3,360; by th 
L. N. Dantzler Lumber Company. 

Vessels in port: 

Steamships Hornsee, Danaby, Newlands and Aphrodite: 
barks Petra, Pasquale Lauro, Ellen, Natuaca and Primus 
barkentine Frances; schooners C. 7. Sibley, F. A. Duggan 
Mark Pendleton, C. P. Dixon, Helen E. Kenney, Annie I 
Kimball, Advance, King of Avon, E. Maril Brown, Carri« 
Strong, Doris M. Pickup, Asa T. Stowell, Fred W. Ayer and 
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THE CALCASIEU DISTRICT. 

LAKE CHARLES, LA., Feb. 5.—The air has been full ot 
rumors of lumber trades, some of which have material 
ized. The first was the purchase of about 10,000 acres 
of land along the Kansas City Southern by Brice, Co! 
lins & Strange, on which a mill will be erected. An 
other is the sale by William E, Ramsay, president an 
generai manager of the Bradley-Ramsay Lumber Com- 
pany, to the Hodge Fence & Lumber Company of about 
800 acres of longleaf yellow pine in this parish for 
$17,772.75. 

Frank W. Dearborn, one of the kest known lumber 
men in this district, has transferred his interest in th 
mill and timber lands of the Dearborns Cypress Com- 
pany to B. M. Talbot, of Gibson, La., for about $15,000. 

A deal involving $13,000 was consummated during 
the week when D. A. Kelly, G. M. King and Willis P. 
Weber sold to the Bowman-Hicks Lumber Company, 
through W. C. Bowman, its president and general man 
ager, 700 acres of timber land, including right of way. 

Among the prominent arrivals during the week is 
Alfred Beling, of Antwerp, Belgium. Mr. Beling sells 
more Calcasieu pine than does any other concern on 
the continent. He is the foreign agent for F. E. H. 
Newcombe and C. B. Wilcox, both exporters of this 
district. In discussing the situation on the other side 
Mr. Beling said business was decidedly better than 
it had been for a long time and that while prices were 
not yet in proportion to what they are on this side he 
believes that if the market shall continue firm he will 
be able to educate the buyeis on the other side to the 
high prices prevailing here. 

Business among the mills in this district is very 
brisk. Manufacturers have all the orders on hand 
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they can well take care of. Inquiry is very strong 
and on such bills as millmen here give quotations is 
usually the clause ‘‘Subject to sale’’ ete. 

The amount of business on the order files is 
enormous. Railroad purchasing agents are about as 
thick in this district as are line yard buyers and a great 
many of them go away disappointed because manufac- 
turers will not quote on schedules for early shipment. 

Demand for all export material is increasing, but not 
much is being taken on at the mills in this district, be- 
cause manufacturers are pretty generally tied up on 
this eut. As high as $32 delivered for prime lumber 
11-inch and up was offered this week, but even at this 
price the schedule could not find a landing place. 





FROM A BIG EAST TEXAS MILL POINT. 

Beaumont, TeEx., Feb. 5.—The latest step of the 
King-Ryder Lumber Company will be watched with 

the closest attention by the other companies in the 
yellow pine belt. The company is about to establish 
an experimental farm of 400 acres three miles south 
ot DeRidder, La. The land is being cleared under the 
supervision of Superintendent T. 8. Granbury and the 
work of erecting homes for the workmen has been 
hegun. The land will be fenced and it is said that 
$50,000 will be spent in getting the enterprise well 
under way. Crops will be raised and orchards will 
he set out. This work was to have started last sum- 
mer, but was abandoned on account of the quarantine, 

Cecil Lyon and J. S. Rice, receivers of the Kirby 
Lumber Company; F. M. Aldridge, mill manager; B. 
, Bonner, general manager, and other officials of the 
company at Houston, and former Governor Joseph Say- 
ers, master in chancery in the receivership proceed- 
ings between the lumber company and the Houston Oil 
Company, arrived in this city Sunday night and left 
here on Monday for a trip over the Center line of the 
Santa Fe for the purpose of making an inspection of 
the Kirby mills along that line. A few days ago a 
couple of representatives of the Houston Oil Company 
went over the line in advance for the purpose of mak- 
ing a close study of the logging methods in the ter- 
ritory and to suggest to the authorities the best means 
of correcting any abuses that may exist. That much 
valuable timber is being wasted is noticeable, in some 
forests tops which would make ties being left on the 
vround to be burned or to rot. 

The Galloway & Garrison Lumber Company, with an 
office in Dallas, has bought a saw mill at Cushing, 
Nacogdoches county, with a capacity of 20,000 feet 
laily and will put in a planer which will be ready for 
peration in sixty days. 

The Kirby Lumber Company is loading the steam- 
ship Wavelet at Sabine with a cargo of 2,600,000 feet 
f yellow pine for Liverpool and Rotterdam. The 
xport business of the Kirby company through this 
port is inereasing steadily. 

Robert R. Sizer & Co., of New York, are now well 
settled in their quarters in the new Keith building and 
vill eonduet their Gulf coast business from this point. 
Mr. Sizer has been here for several days getting mat- 
ers started, but will leave the office in the hands 
f J. H. Bate, his local agent. 

The Beaumont Shingle & Lumber Company is run- 
ing its shingle mill on full time with a force of forty 
men and a daily output of 175,000 shingles. The offi- 

rs are W. C. Gray, president; E. C. Wiess, vice 
resident; N. N. Crary, secretary; T. S. Reed, treas- 
rer; John N. Gilbert, director. 

The annual meeting of the Keith Lumber Company 
is held February 1 and election resulted as follows: 
resident, J. Frank Keith; vice president, E. O. Fletcher; 
eretary, L. E. Ingram; treasurer, B. R. Norvell; 
irector, W. C. Tyrrell. 

The Industrial Lumber Company’s offices were closed 
‘anuary 31 in honor of ‘‘Arnéld day,’’ the occasion 

eing the visit of Thomas Arnold, manager of the 
‘tock Island Lumber & Coal Company, to Col. Sam Park. 
\n excursion was made to Vinton, Mrs. Arnold, Mrs. 
Park and Mr. and Mrs. Smith being members of the 
arty, 








THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


St. Louis, Mo., Feb. 6.—A feeling here is that the 
rices of yellow pine lumber will be advanced. The de- 
mand, which is unusually heavy for the time of yea, 
continues to grow and it is thought that individual manu- 
facturers will advance their prices without waiting to 
see what action others may take. Indeed, a half 
'ozen houses have issued lists which quote prices in 
advance of the December 27 list. White pine and hem- 
lock have been advanced recently and cypress, oak and 
other hardwoods have been advanced during the last 
ninety days. 
_ Announcement has been made of the organization of 
the Funnell-Unecapher Land & Lumber Company, 414 
Keith & Perry building, Kansas City, Mo., by C. E. 
lunnell and True Uncapher. 

lhe O’Neil Lumber Company has added a hardwood 
(epartment to its already large business and will carry 
a full stock of gum lumber. R. W. Warner, formerly 
of E. H. Warner & Son, will have charge of this 
department. 

Some of the creditors of the Camden Lumber Com- 
pany at Lumber, Ark., tendered a price for the plant at 
« receiver’s sale held December 28. That tender has 
been aecepted and the sale was confirmed January 31. 
lhe purchasers intend to organize and operate the plant 
under the name of the Columbia Lumber Company. A. 
J. Neimeyer, of this city, is to be the manager of the 
new concern and the Monarch Lumber Company, of which 
he is president, will be its sales agent. 

James C. Norman, of Hamburg, Ark., is at the 


Southern hotel. Mr. Norman is here in the interest 
of a project for the construction of a short line to 
connect Hamburg with the Rock Island, which is build- 
ing through Ashley county. The projected line will 
also tap the territory around Crossett in the timber 
lands. Crossett now has a saw mill with a capacity of 
400,000 feet of lumber a day. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Feb. 6.—Retail trade is in the 
midst of its dull season and dealers report demand is 
light. As compared with the corresponding period in 
past years the consumption is above normal. This: is 
due largely to the mild weather since the first of the 
year and the dealers are selling many small lots of 
lumber for repair work which under the usual weather 
conditions at this time of year would not be done now. 
Line yard people say they have moved a nice lot of 
lumber since the first of the year. 

Sunday a cold wave struck this section which promised 
to shut off building operations for an indefinite period, 
but like those that had preceded it it soon spent its force 
and today, while bracing, the weather is moderate and 
warmer weather is predicted. Retail dealers are prepar- 
ing for an active spring trade and well posted lumber- 
men predict that the consumption of lumber this spring 
will be very heavy not only in this section but through- 
out the country. They are figuring on great activity in 
building in all of the larger towns and cities and if 
Kansas City may be taken as a fair example of pros- 
pective building activity the demand from the leading 
cities will be big, as architects and contractors say that 
a larger amount of building is planned than they ever 
knew of before at this time of year. Last year build- 
ing permits here aggregated nearly $11,000,000, a gain 
of more than $2,000,000 over the total for 1904, and 
it is freely predicted that building this year will be 
materially heavier than in 1905. 

With the exception that the car situation seems to 
be improving in spots in the south and shipments from 
the southern mills are somewhat heavier than they have 
been the wholesale trade situation has not changed since 
the first of the year. Demand and inquiry for lumber of 
all kinds and for all purposes since January 1 have 
broken all records as compared with the corresponding 
period in any past year. Just now the retailers are 
coming to the manufacturers instead of the manufac- 
turers hunting for business, and while most of the sales- 
men are on the road they are making their routes 
more to keep in touch with their customers than to look 
up business, as with few exceptions the mills are so 
badly behind on orders that they are not desirous of 
much more new business until they can clean up old 
orders. 

The price situation is very firm all along the line and 
lumber of every variety is stiff at record prices. Cypress 
has advanced within the week and the sash and door 
people who have been selling stock goods at any old 
price for several months have gotten together and made 
an advance, effective today. Hardwoods of all kinds are 
scarce at the mills and prices are not only firm but show 
a continued upward tendency on some items. Whole- 
salers say that the export trade never has been heavier 
and that the railroa& and car companies are placing 
orders for large lots wherever they can find mills in 
position to take the business. 

George R. Hicks, of the Bowman-Hicks Lumber Com- 
pany, who has been seriously ill for several weeks, suf- 
fering from appendicitis, has recovered and is attend- 
ing to business again. 

The M. G. West Lumber Company has opened an 
office at 515 Keith & Perry building and will do a whole- 
sale commission lumber business, handling white and 
yellow pine, cypress and coast products. M. G. West 
is well and favorably known among the dealers in this 
section and for five years he has been with the Libbey 
& Fulton Company, of Kansas City, in the position of 
assistant manager and in charge of the sales department. 
Mr. West will continue to look after the city trade of 
the Libbey & Fulton Company. 





THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Feb. 5.—The first real hard cold 
spell struck Texas last night and with it a driving 
rain which will set back logging and shipping for a few 
days. The mills are being supplied somewhat better 
with cars and orders pile in at the recently advanced 
prices. 

In a local newspaper a lumberman goes into detail 
over the so called lumber trust of Texas, among other 
things the present price of lumber. He says that there 
can be no decline, that the northern woods have advanced 
much faster and more materially, that the demand for 
yellow pine is more general than ever and as a most 
convincing argument states that the farmer can buy 
more lumber today with the proceeds of a bale of 
cotton than he could when cotton was selling at 5 cents. 
It takes a smaller quantity of wheat, corn, oats or almost 
any other product of the farm to pay for a thousand 
feet of lumber today than it did some years ago when 
the lumbermen were floundering in the slough of despond 
and yellow pine apparently possessed no stable value. 

The Continental Lumber Company of this city finds 
conditions in Texas better today than ever before within 
its knowledge; this is true also of the Emporia, Big 
Three Trinity River and Kirby companies. Salesmen 
from the northwestern portion state that it is not a 
question of price but getting the goods. 

George Akers, of Fort Worth, has purchased the 
interests of I. W. Waples in the retail yard of the Rice- 
Allen-Waples Company and will embark in the wholesale 
business in Houston. 
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E always have a well as- 
sorted stock on hand and 
our facilities enable us to ship 


promptly all orders of 


Yellow Pine 


wvrop us a line describing your 
needs and we will quote you 
our prices. 














UPPERS, SELECTS, FINE COMMON and CUTS. 


The old-fashioned kind, wide and soft. 
Send for Stock List. 


Telecode Used. 


THE FISHER & WILSON CO. 


CLEVELAND, OHIO. 



































L. Dean Holden. Pres. 


J. M. Diver, Gen’! Mgr. 
F. A. Holden, Vice-Pres. 


EK. C. Barre, Ass’t Mgr. 


The Cleveland-Sarnia Saw Mills Go. 


LIMITED 
Manufacturers and Wholesale Dealers in 


TIMBER,:LUMBER, LATH AND 
WHITE PINE SHINGLES. 


Special Bills cut to order in White 
SARNIA, ONTARIO. 


Pine, Norway and Fir, any length 
from 10 ft. to 60 ft. long. 








THE BUFFALO MAPLE FLOORING Co. 


“STANDARD” MAPLE AND OAK FLOORING. 
OFFICE AND MILL: 
BUFFALO, N. Y. 
CHICAGO AND MACKINAW STS. 
~ Cosssbetiared ft tna very best novell machina 


thicknesses, Quick delivery. Send for stock and price lists. 
Mixed cars of flooring and maple or oak lumber. 




















White Pine 








HOLLAND, GRAVES, MANBERT 
& GEORGE, 


BUFFALO, N. Y. 


The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 
all Eastern points. Our stock is large andcomplete. Send 
us your inquiries and orders, 











A Vest Pocket Ready Reckoner 


for lumbermen, sawmill men, contractors, purchas- 
ing agents, bookkeepers, in fact, any one having any- 
thing to do with lumber. Contains 72 pages, price 
25 cents each or 5 for $1, postpaid. 


AMERICAN LUMBERMAN, Chicago, Ill. 
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Conservative Buyers 


Can scarcely afford to miss this. We have in stock 
and in excellent shipping condition the following 


Merchantable Spruce: 


600.000 feet Ix6 to 10-10 to 20 foot Boards. 
600,000 feet 2x6 to 12—10 to 28 foot Sizes, 
Either rough or surfaced. Also a quantity of 
No. t and 2—4-4 and 8-4 Clear Spruce. Can be 
shipped into New England Markets. 


A. THOMPSON 915 Betz Building, 


3 PHILADELPHIA, PA. 















‘YELLOW PINE) 


Flooring and Bill Stuff. 


North Carolina Pine, Cypress, White Pine and Hardwoods, 


EL! B. HALLOWELL & CO., 





\ HARRISON BUILDING, PHILADELPHIA, PA. j 








{ Wholesale White Pine | 
POPLAR, HARDWOODS and CYPRESS. 


Room 301 Crozier Bidg., 1420 














| Wm. H. Fritz & Co., Chestnut St., el 

















All Kinds of CAN LOAD 
Hemlock and MLO¢ IN 
Basswood +. tf MIXED 
Lumber. CARS 


PINE 


FOSTER-LATIMER LUMBER (() 


MELLEN WIS. 














yY AND 
Trenet , a/) we a White 
ipments edar 
Our Dwo Products and 
Specialty. Hemlock Lath 
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HEMLOCK, ‘| 





HARDWOOD, | 
LATH AND SHINGLES 


| On Wisconsin Central Railway, near Glidden 


The Nash Lumber Co.SWiscansin® 





























WHITE PINE and HEMLOCK 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 


MARINETTE, WISCONSIN. 









A COMPLETE STOCK OF 


wisconsin HARDWOOD LUMBER 


FENWOOD LUMBER CO., 
WAUSAU, WIS. 



















We Want Close Buyers 


to send us their inquiries, for we are in excellent 
position to name prices that are interesting and can 
ship in addition to 


HEMLOCK— MIXED CARS 


of White Pine, Basswood and Hardwood Lumber, 
Lath and Shingles. 











C. F. Stout Lumber Co., wisconsin: 
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SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 





JACKSONVILLE, FLA, Feb. 5.—Shipments of lumber 
and ties coustwise tor January were 17,271,244 feet, 
while for January, 1995, they were 15,069,480 feet. 
Foreign last month were 508,145 feet and for 1905 
3461,763 feet? Total shipments Jast month were 
W7.779.389 feet, divided as follows: 





Wellow PiU, COMSEWINE a ioaic. cece cvscccens 13.007 244 
CPUTCRD, CORMEWINE oi0i6 500s retin Steere cuts wwss 2.264.000 
TWD; COBBUWIRE 5 occ cdceccceesesereeceerreeees 1,100,000 
BOUIN DAG, TORCISE 55 5 6066s sees ceaaos ees DUS TAS 

Also 23,500 bundles shingles and 21,775 barrels 
naval stores were shipped coastwise and 100,000 
shingles in hulk were shipped abroad. 

The brigantine Jrene, which sailed from Fort Read- 


ing, N. J.. January cargo of 


was passed at sea, 


19, for this city for a 
lumber, abandoned, with flags fly 
ing union down and sails furled, eight miles off Cape 
Lookout, by the steamship Ning Haakon, No signs of 
injury were seen, 

The lumber market is quiet but stiff. The difficulties 
in the way of actual business while they hinder ship 
ments do not The low lands are 
still covered with water, thus impeding loggers, and 
the ear situation is growing worse all the time, pre 
venting Jumbermen from getting their stuff to ship 
ping points, 


Lumber shipments since last 


reduce the prices. 


report: 


Steamship J/Twron, Now York, 400,000) feet lumber. 
Steamship trapahoce, New York, 410,000) feet lumber. 


Steamship George Farirvell, New ILtaven, 560.600) feet cy 
lumber 
Schooner RL PLC. 
ber. 
Schooner Willicm TT, 


boards, deals and planks, 


press 
Hartley, New York, 335.0000) feet lum 
tlbury, Nassau. N. VP 


.. 39,500 feet 
370 bundles shingles. 


Steamship Comanche, New York, 410,000) feet lumber, 
200) bundles shingles, 
Steamship Algonquin, New York, 500,009 feet lumber. 5, 


000 bundles shingies. 
Schooner barge Southland, 
ber. 
Schooner barge 
ber. 


Providence, 650,000 feet lum 


Virginia, Philadelphia, 445.000) feet) lum 





FROM THE OLD DOMINION. 

NORFOLK, VA., Feb. 7. Capt. John L. Roper 
resigned the office of president of the John L. Reper 
Lumber Company and definitely retired from activity in 
the lumber industry he has been turning his attention to 
Norfolk real estate. Recently announcements have been 
appearing in the local papers that he is buying up con- 
siderable valuable property, evidently investing his cap- 
ital where he has great faiih, in the future of Norfolk. 
The most receit deal reported is that for the Withers 
building, one of the best and most substantial structures 
in this city, fer store and office use. 

It is announced that the interests which bought the 
properties of the John L. Reper Lumber Company and 
which are behind the new Tidewater Railroad Company 
have purchased the plants and timber holdings of the 
Blades Lumber Company, Elizabeth City, N. C., paying 
$2,500,000, The same interests have been after the big 
plant of the Brannirg Manufacturing Company, at Eden- 
ton, N. ©., but nothing definite has developed. 

The Nash County Lumber Company, of Plymouth, N. 
C., has been chartered, capital $200,000. W. M. Whaley 
and R. S. Cohn, of the Railroad & Lumber 
Company, of Norfolk, and J. H. Small, of Washington, 
N. C., are interested. 

Ernest Williams, president of the Chatham Lumber 
Company, of Durham, N. C., that the 
pany has begun the construction of its planing and saw 
mill, which will have a capacity of 40,000 feet a day. 


Since 


Roanoke 


announces com- 





FROM THE MARYLAND METROPOLIS. 

sALTIMORE, Mb., Feb. 6.—The case of John L. Alcock 
& Co., exporters of hardwood lumber and logs, against 
Gilbert H. Cobb, agent of the Pennsylvania railroad and 
the Hamburg-American line of steamers, and Robert B. 
Ways, agent of the Baltimore & Ohio railroad and the 
Johnston line of steamers, in which conspiracy to violate 
the provision of the Harter act requiring common car- 
riers to give clean through bills of lading is charged, 
which was to have come up in the United States district 
court Monday of last week, has been posiponed until next 
Monday. <A large number of 
officers of the National Lumber Exporters’ 
have been subpoenwd to testify. 

J. H. Cranwell, dealer in hardwood lumber and logs, 
who has been in rooms on St. Paul street since the great 
fire, has taken oftices in the United States Fidelity Com- 
pany’s building, on the second floor, and his offices are 
among the most attractively furnished as well as com- 
fortable in the city. Mr. Cranwell is president of the 
J. H. Cranwell Lumber Company, which operates a mill 
in Tennessee, and reports that the plant is running full 
time. 


Witnesses, among them 


Association, 





THE WEEKLY REGISTER. 

Among those interested in lumber and kindred indus- 
tries visiting Chicago during the week ended Wednes- 
day, February 7, were the following: 

J. T. Adams, Dubuque, lowe. C. Ve MeMillan, Fond du Lac, 
A. A. Barber, Grand Rapids, Wis. 

Mich. c. a 
J. T. Barber, Eau Claire, H. 

Wis. iG. ° 
C. L. Beck, Indianapolis. Ind. Mich. 
C. M. Begole, Flint, Mich. T. D. Merrill, Duluth, Minn. 
John W. Blodgett, Grand R. 1). Merrill, Seattle, Wash. 


Maley, Evansville, Ind. 
C. Marshall, Duluth, Minn. 
W Mashek, Escanaba, 


Rapids. Mich. A. ©. Menges, Grand Rapids, 
Rh. A. Buffington, Kau Claire, Mich. 

Wis. Ww. Morrison, Minneapolis, 
W. J.) Campbell, Oshkosh, Minn. 


I’. Nester, Duluth, Minn. 


Wis. F. 
T. J. Carr, Dubuque, Iowa. Nathan Paine, Oshkosh, Wis. 








Ek. J. Carpenter, Minneapo J. I. Pantlind, Grand Rapids, 
lis, Minn. Mich. 
C. Christenson, Manistee, C. N. Peaslee, Dubuque. Iowa. 


Mich. cs 
I. M. Clough, Chico, Cal. Mich. 
M. Il. Coolidge, Minneapolis. Cc... 


Phelps, Grand Rapids, 


Prouty, Des Moines, 


«. F. Curtis, Clinton, Iowa. Towa. 

e. I’. Denkmann, Rock M. J. Quinlan, Soperton, Wis 
Island, Hl. W. FE. Ransom, Marquette, 

B. W. Davis, Phillips, Wis. Mich. 


(rould C. Dietz, Omaha, Neb. C. LL. 
C. A. Eddy, Bay City, Mich. W. L. 
If. Egbert, Goshen, Ind. 2 


Ring, Saginaw, Mich. 
Roach, Muscatine, lowa 
Sanger, Milwaukee, Wis 


Ir. S. Fish, South Bend. Ind. E. Y. Sarles, Bismarck, N. D 

Robert Fullerton, Des Moines, W. ©. Schull, Minneapolis, 
Towa. Minn. 

Ss. W. Ifollister, Oshkosh, a. Stephenson, Marinette, 
Wis. Wis. 

Ilarry W. ILuttig, Muscatine, J. J. Stevenson, Oshkosh, Wis 
lowa. W. J. Stitt, Marinette, Wis. 
J. Hf. Jenks, Cleveland, Ohio. KF. A. Streich, Oshkosh, Wis 
A. IL. Kelly, Rockford, Hl. Gabriel Streich, Oshkosh, Wis 
W. Ek. Laidlaw, Cincinnati, T. B. Timlin, Wausau, Wis. 
Ohio. C. kk. Turner, Wausau. Wis 
R. A. Long, Kansas City, Mo. J. VanCleave, St. Louis, Mo. 
«. R. Lamb, Minneapolis, IT. B. Waite, Minneapolis, 


Minn. Minn. 
C. i. Latimer, Ashland, Wis. ™M. IL. Withee. LaCrosse, Wis 
J. J. MeGrath, Ottawa, Tl. TB. S. Woedhead, Houston, Tex 
T. UL. MeCarthy, New Orleans. IT. S. Youmans, Winona, Minn 


LOGGING NOTES. 


IN THE UPPER PENINSULA. 

CALUMET, Micu., Feb, 6.—Cold weather, much desired 
but long delaved, has arrived and woods works in thx 
pineries is going forward rapidly. There has been no 
lack of snow this season—in fact the snow is too deep 
in places—hut the weather never remained 
freeze the swamps and lumbermen 
been working at 2 disadvantage, 

The Escanaba Woodenware Company, of Escanaba, 
expects to cut 12,600,000 feet of logs this winter, 

The Escanaba Lumber Company is operating camps 
at Masonville, Delta county, and at Pike Lake, Mack 
inace county, where it has a railroad ten miles long and 
connecting with the Minneapolis, St. Paul & Sault St: 
Marie at Pike Lake. It is putting in this winter about 
$000,000 feet of hardwood logs and expects to get out 
LO,000,000 feet of hemlock, 2,000,000 to 2,500,000 feet 
of pine and a large amount of poles, posts, ties, pulp 








long 


have 


cold 


enough to 


wood ete. In addition timber for 10,000,000 shingles 
and 5,000,000 lath will be cut. 

The Ford River Lumber Company, of Ford River, 
Delta county, expects to get about 11,000,000) feet 


The Northwestern Cooperage & Lumber Company, ot 
Gladstone, expects to put in about 10,000,000 feet this 
vear, chiefly hemlock and hardwood. 

Owing to the great depth of snow in the woods the 
Sagola Lumber Company has decided not to start a 
Northland branch of the Escanaba & 
Lake Superior railroad before April 1, when it will 
put a iarge force of men to work cleaning up the tim 
her it owns in that district. 

The Lindsley-Bauman Company, which 
Lindsley Bros. & Co., is operating five large camps, 
employing 250 men. It expects to put in 25,000 poies, 
1I5C,000) posts, 2,000 cords of pulpwood, 75,000 rail 
road ties, 5,000,000 mixed timber for Jumber 
and sufficient shingle cuts to inake 25,000,000 shingles. 

J. J. DeFer, of Saxon, has 250 men at work in his 
camps and mill in Tron county the year round. His 
annual cut is approximately 10,000,000 feet of mixed 
timber. 

The Northern Lumber Company, of Marquette, is 
shipping two carloads of telegraph poles and hemlock 
hark daily from Birch. On the cedar tract being lum- 
hered are thousands of ties and posts yet to be hauled 
to the tracks, 


IN EASTERN MICHIGAN. 

Bay Crry, Micu., Feb. 6.—Conditions have improved 
with the advent of zero weather. Frank Buell is run 
nirg seven camps and says the hauling is fine. The Knee- 
land-Bigelow Company is operating five camps and re 
ports similar conditions. At Grayling Salling, Hanson 
& Co. are handling large quantities of logs and im fact 
everybody is improving conditions to the utmost. 

The estate of William Peter, operating at Parry Sound, 
had 20,000,000 feet of logs on skids a week 
streams and marshes over which hauling was necessary 
not being strong enough to hold the teams. However, 
colder weather arrived in the Georgian bay country last 
week and hauling is progressing finely. 

Until last week conditions for logging were very un 
saiisfactory north of the straits. The snow is deep an 
the weather mild, making it difficult to cut and. ski 
logs. Late last week colder weather was experienced 
and an improvement is noted, though some operators will 
not be able to get in what they had caleulaced on. 


camp ‘on the 


succeeded 


feet of 





ago, the 





IN THE MAINE WOODS. 

BaAncor, ME., Feb. 5.—Many ef the lumbermen oper- 
ating south of Moosehead Jake are anxiously waiting 
for snow and settled cold weather. All through the 
region south of the jake the sledding is thin and opera- 
tions proceed with great difficulty. North of the lake, 
while the snow is not deep, the roads have become 
settled and iey sinee the recent rains and hauling is 
Many operators have six weeks’ hauling vet to 
do, and as the roads usually begin to break up about 
Mareh 1 it is feared that a considerabie part of the 
eut will be left on the vards. Lumbermen are hoping 
that February will be as severe as January was mild. 

The Berlin Mills Company is buying up all the in- 
tervale and other lowlying lands along the Androscog 
gin river in the town of Bethel, in order to acquire the 
territory that will be overflowed by the building of the 
proposed big power dams. 


casyv. 
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OF A STERLING ANCESTRY. 


(Concluded from the Front Page.) 

engaged in the grist mill business, in which Lafayette 
Was an assistant. The money stringency during the 
early years of the war compelled manufacturers of lum- 
her to trade their product for anything that the farmers 
raised that was marketable. In the case of the Lamb 
mill its output was exchanged for the farmers’ grain, 
which was ground in the Lamb mill, and thus lumber 
was converted into merchantable product. Shortly after 
his experience in the retail yard Lafayette took charge 
of the flour mill and held that position until the mill was 
sold: preparatory to the erection of a saw mill on the 
sume site, 

So varied and thorough had been his training that 
Lafayette, when 22 years old, was made foreman, under 
S. B. Gardiner, for C. Lamb & Son, Artemus Lamb, the 
lder brother, having been admitted as a partner in the 
firm. In 1872 to Lafayette was given the important duty 
f managing the boats which towed the log rafts to the 
amb mills from upper Mississippi river points. He had 
he distinction of having charge of this branch of the 

dustry when the first steamer ever employed on the 
lississippi for towing Jog rafts was put into service. 

lis craft named the James Means and was the 
rerunner of a valuable fleet of steamboats operated by 

e firm. For ten vears Lafayette Lamb superintended 

is branch of the business, though during periods when 

s father and elder brother were absent he had general 

arge of the firm’s affairs. 

In 1874 he became a partner in the firm, which assumed 

style of C. Lamb & Sons. When the was 


Was 


concern 


‘orporated Lafayette was made vice president, the 
vle then being C. Lamb & Sous, Incorporated. 
In 1882 Mr. Lamb, though still retaining charge of 


firm’s river operations, began to give increased at- 
ution to the general details of the lumber business at 
linton, taking his father’s place in management so far 
that was practicable. The sawing capacity of C. 
nh & Sons, Incorporated, eventually included four big 
But during the late ’S0s and especially after 1890 
diminishing supply of northern pine induced the clos- 
vy of one after another of the great plants, until the 
st mill went out of commission October 26, 1904. Dur- 
vy the forty-odd vears that Chancy Lamb and his sons 
nufactured lumber at Clinton the combined output of 
four mills reached the enormous total of 3,000,000,000 
of white pine lumber, besides a vast volume of 
ivles, lath and pickets, 
‘he closing of the last mill at Clinton owned by 
Lamb & Sons, Incorporated, did not by any means 
the business career of that great interest. Chancy 
b, the founder of the house, died July 12, 1897, and 
mus Lamb, the older son, died April 23, 1901, from 
effect of injuries received by a railroad wreck in 
This last lamentable circumstance left Lafay- 
Lamb sole responsible head and manager of the 


ills. 


ming. 


it Lamb interests, which had become broad and 
ed. It was well that fate determined thet the prop 
es and business of the house should fall into such 


ible hands. Mr. Lamb is a virile and capable man 
any lines of business in the middle west, the Rocky 
tain region, on the Pacific coast and in the south. 
following is a list of the concerns to which he holds 
al relation and in which he is a stockholder, in 
al important instances holding the paramount inter- 
He is president and treasurer of C. Lamb & Sons, 
rporated, of Clinton, lowa; president of the Shell 
Lumber Company, Shell Lake, Wis.; the Barronett 
ber Company, Barronett, Wis.; the Lamb-Davis 
her Company, Leavenworth, Wash.; the Lamb Hard- 
Lumber Company, Memphis, Tenn.; the Bacon- 
n Hardwood Company, Chancy, Miss.; vice presi- 
of the Mississippi Lumber Company, Clinton, lowa; 
rican Wire Cloth Company, Clinton; Mississippi 
Logging Company, Clinton; the Clinton Sand & 
el Company, Clinton; a trustee of the Weyerhaeuser 
her Company, Tacoma, Wash.; a director in the Car- 
er-Lamb Company, Minneapolis, Minn.; the Chip- 
Lumber & Boom Company, Chippewa Falls, Wis. ; 
White River Lumber Company, Mason, Wis.; the 
oud River Lumber Company, San Francisco, Cal.; 
People’s Trust & Savings bank, Clinton; the Lowa & 
ois railway, Clinton; a stockholder in the People’s 
st & Savings bank, Clinton National bank, City Na- 
al bank, Merchant’s National bank, Clinton Min- 
& Mining Company, and the Cromwell Hotel Com- 
all of Clinton; a stockholder in the Northern 
her Company, Cloquet, Minn.; 3oulevard Hotel 
Npany, St. Louis, Mo., and the Tampa Hotel Company, 
pa, Fla. He has a one-third interest in one of the 
vest ranches in Colorado, known as the Studebaker- 
ub-Witwer ranch, nine miles east of Greeley and 
v miles from Denver, including 14.000 acres and con- 
ling eleven miles of riparian rights on the Platte 
er, 
Such an array of large interests, covering so wide a 
ye of investment and responsibilties, should be enough 
verburden any ordinary man, but Mr. Lamb carries 
load with ease and happiness, knowing as he does 
he has abundant capital back of his enterprises and 
his investments are of the kind that are safe and 
ofitable in the long run. He has the advantage of 
ving powerful and well capitalized interests as coiper- 
ors in his varieus ventures and his immense estate is so 
ll fortified that no possible contingency can greatly 
pair his fortune. It is like a mighty river that swells 
volume as it flows toward the sea of futurity. 
Lafayette Lamb married Olivia A. Huffmen, of Clin- 
mn, Iowa, August 21, 1866. To them were born Mer- 
tte, wife of Eugene J. Carpenter, of the Carpenter- 
amb Company, of Minneapolis, and a son, Chaney R. 
amb, of Minneapolis, who is an active member of the 
acon-Nolan Hardwood Lumber Company, of Chaney, 
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Miss. Thus the family alliances to the third generation 
are with the lumber business. 

Mr. Lamb became a Mason in 1870, as a member of 
Emulation Lodge No. 255. He is a member of Keystone 
Chapter and received the Scottish Rite degrees in 1S71. 
Five years later he took the remainder of the York Rite 
degrees in Holy Cross Commandery No, 10, of Clinton. 
He is a Shriner, a Knight of Pythias and an Elk. In 
politics he is a republican, but never has taken an active 
part in party deliberations or control. In religious 
affiliation he is a Presbyterian and has liberally aided the 
financial interests of that persuasion. 

Mr. Lamb lately built a beautiful residence in Clinton, 
thus showing that he is a homelover and prefers to con 
tinue to be identified with the city where he has risen to 
fortune rather than reéstablish his home in some metrop 
olis for the sake of social prestige, as do many wealthy 
men. His Clinton 
gatherings, where 


residence is the scene of many social 
Mrs. Lamb, with ample means and 
the hearty coéperation of her husband, entertains sump- 
tuously with* generous hospitality. 

Mr. Lamb’s and elegant 
noted among all his friends up and down the Mississippi. 
In this floating palace, in company with his friends, he 
spends much of his leisure time. The craft 
significant name of ZJdler and is towed by his steamer 
the Wanderer. Thus Mr. Lamb shows his attachment to 
the old river which has much of 
the raw material thet in its conversion into merchantable 
product has contributed to his wealth. 


OVER THE CANADIAN BORDER. 


AT THE CANADIAN CAPITAL. 

Orrawa, Ont., Feb. 5.—The rules 
promulgated by the dominion board of railway commis 
sioners fix a demurrage charge of $1 a day, Sundays 
and legal holidays excepted. The board that 
a demurrage allowance was only fair to the railway 
companies as a means of making a distinction between 


commodious houseboat is 
bears the 


borne on its bosom so 








new car service 


decided 


those who exercise diligence in unloading cars and 
those who do not and is of general advantage in en 


couraging the rapid release of cars, 

Exceptionally fine weather has worried lumbermen 
all along the Ottawa valley and a few days ago re 
ports were coming in from all directions that the lum 
her cut would Le short. However during the night of 
February 1 the weather turned much colder and snow 
fell all over Ontario. While the situation is decidedly 
more promising it is yet too early to predict. 

The Lumbkermen’s Fire Insurance Company has ap 
plied to parliament to revive and amend its act of in 
corporation and for a reduction in the amount of capi 
tal to be paid up or the time extended in which it 
must be paid. 





NOTES FROM MANITOBA. 

WINNIPEG, MAN., Feb. 5.—A farmer writing from 
3randon wants to know why there is so much opposition 
to the importation of American lumber to Canada con- 
temporary with the loud complaint which is being made 
concerning the depletion of Canadian forests. His idea 
is that Canada should be encouraged to import lumber 
from the United States as largely as possible on the 
ground that the conserving of her own. forests would 
be more valuable than the encouragement of home indus- 
try in the lumbering business with the consequent rapid 
destruction of the forests. 

I’, C. Massee, of Grand Forks, N. D., is interested in 
timber lands in the Beaudette district of northern Min- 
nesota, near the Canadian border. It is said that he 
purposes organizing a company which will erect a saw 
mill of large capacity and that extensive lumbering 
operations will be begun. 

Operations are being carried on actively in the camp 
of William Cowan & Co, near Prince Albert, Sask. The 
teams have been hauling steadily since the first of Janu- 
ary and there is now about 500,000 feet of logs on the 
dump. Robb, sealer for the company, has 
been summoned to Ottawa, Ont., on account of the death 
of his father. 

Gordon MacDonald, employed in the Port Arthur 
branch of the Pigeon River Lumber Company’s office, has 
been transferred to the office at Fort William. 

The Rat Portage Lumber Company is buying logs in 
large quantities at Warroad, Minn. It is intended to 
make the cut of the coming season one of the largest in 
the history of the mill. 


; an 
George Z 





FROM FAR NEW BRUNSWICK. 


Sr. Jounx, N. B., Feb. 5.—The southern half of the 
province js still without snow, causing much anxiety over 
the outlook for getting out the logs. Not before in more 
than thirty years has this country seen such a winter. 

Reports from the northern sections, on the Mira- 
michi, Restigouche and upper St. John waters, however, 
are very bright. Snow fell there early in the winter and 
remaired. The cut on the Miramichi and Restigouche 
will, it is stated, be as large as last year’s, with present 
prospects gocd for getting it out. The St. 
trict is more doubtful. Speaking of the province 
erally the outlook certainly is promising. 

While there is very little contracting on English ae- 
count, it is expected that business will pick up a little 
now that the elections are over. The market there is 
dul! and well supplied and shippers who contracted last 
fall for considerable 


John dis- 
gen- 


a 


space on the winter steamships 


from this port are rather sorry they took so much. It 
is stated in English journals that Galatz spruce, though 
not wholly satisfactory, is a 
Canadian spruce. 


growing compet itor of 
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Gauge Your 
Judgment 


by your bank account and you w 
buying all your stock from a firm that 
owns and operates itsown mills hat it pays, we 
are willing to prove to you if you willcome direct to 


HEADQUARTERS FOR WEST VIRGINIA 


SPRUCE 


or Hemlock, Yellow Pine, Poplar, Red and White 
Quartered Oak, Ash, Maple, Chestnut and Perfect 
Maple Flooring. We have a complete stock of No. 
1 and 2 Hemlock Boards; also, Spruce Boards of all 
grade Send your inquiries and we'll do the rest. 


WM. WHITMER & SONS, Inc. 


517 & 518 Empire Bidg., PITTSBURG, PA, 


ill soon be 














CA Trial 
Is all We Ask 


and if we can't give you the kind of ser- 
vice and quality you require we'll quietly 
take a seat way back. The fact that we 
are caily pleasing others ought to be 

some inducement for a trial. Better try us this 
week on 


NORTHWEST and TENNESSEE 


WHITE PINE 





in all grades and size, also Poplar, Yellow 
Pine and Hemlock. Besides, we manufacture 
POPLAR BEVEL SIDING and Mouldings; Yellow 


Pine Flooring and Siding; White Pine and Hem- 


lock Lath. Inquiries solicited. 


The Interior Lumber Co., 
PITTSBURG, PA. 
Branch Office and Mill: Telecode and W. U. 


Oneida, Tenn. Sth Edition. 6 

















WHITE CEDAR PILING 


POSTS, POLES AND SHINGLES | 


MILLS AND YARDS: 


Spalding, Mich. Rexton, Mich. Sault Ste. Marie, Mich, 


BRADLEY-WATKINS COMPANY 


| 
729 Lumber Exchange, MINNEAPOLIS, MINN, | 


White Cedar Shingles 


WE HAVE THEM IN ALL GRADES AND 
BELIEVE WE CAN MAKE IT WORTH 
YOUR WHILE TO PLACE YOUR 
ORDERS NOW. PRICES ON REQUEST. 


Mann, Watson & Co., 


MUSKEGON, MICHIGAN. 











[ 








Next 30 Days 


Special Prices on 


White Cedar 
Shingles 


in straight or mixed cars with posts. 
Let us quote you. 


DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 


213-214 Palladio Bullding, DULUTH, MINN. 
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PERFECTLY 
MANUFACTURED 


Maple Flooring 


Having on hand constantly a 
large stock, we are able to ship 
all orders promptly. Satisfac- 
tion guaranteed. 


E. V. Babcock & Co., 


PITTSBURG, PA. 





Telecode used. 


You Can Always 
Depend On Us 


getting your orders out promptly for 

we constantly have well assorted 

stocks on hand and have planing 

mill facilities that insure quick 

work. We have 2,000,000 feet of 4 

inch and 6 inch dry White Pine Flooring ana 
Siding ready for your orders, as well as 


EXCELLENT QUALITY SOFT 


WHITE PINE 


NO. I, 2, 3 COM.—ANY WIDTHS 


worked to pattern desired: also, Yellow Pine, 
plain and qrtd. Red and White Oak, Hemlock, 
Poplar, Basswood Mouldings; log run Chestnut 
and Spruce; Lath, Shingles and Maple Flooring. 
Our prices are right— ask for quotations. 


FOREST LUMBER CO. 


Branch Office: Diamond Bank Bldg., 


Clarksburg, W. Va.; 
Hemlock mills on T. V.R.R PITTSBURG Pa 
, ° 


Cherry Grove and Lamona, Pa. 
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WHITE OAK TIMBERS | 


Special bills cut to order on short notice. 


WHITE and YELLOW PINE 


Norway, Poplac, Cypress, Maple Flooring. 


Write us for prices. 


= 
J. M. Hastings Lumber Co. : 

Manufacturers of Lumber. PITTSBURG, PA. = 
MMM 


White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders. ; 


THE EMPIRE LUMBER COMPANY, 


DULUTH. TOLEDO. PITTSBURG. 
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North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK AND SPRUCE. 
LATH AND SHINGLES. 


Our stocks are complete and can give 
prompt service. 


WILLSON BROS. LUMBER CO., Pittsburg, Pa. 


























TO MA KE MONEY you should use the Lumber. 

. man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet. AMERICAN LUMBERMAN. Chicage 





HARDWOOD DEPARTMENT. 


—eororerorr 


NEW WISCONSIN HARDWOOD LIST. 


Members of the Wisconsin Hardwood Lumbermen’s 
Association are sending out lists which beeame ef- 
fective February 1. 

Certain changes in the prices of ash, basswood and 
rock elm were made in the list. It was generaily 
thought among the hardwood manufacturers of Wis- 
consin that a seareity exists of certain items of first 
and seeond basswood, particularly 12-foot lengths. An 
improvement is noted in the demand for No. 2 and 
No. 3 common, the inquiry being better than it has 
been for many months. The prices quoted on the last 
items are said to be obtained without difficulty, 

A letter from Seeretary A. E. Beebee states that a 
stock sheet is to be compiled at an early date, proba- 
bly in time to present to the members at the regular 
meeting in the spring. It is urged that this important 
matter should not be overlooked by any member, as 
much depends upon making the statement a complete 
and representative one. 

The new list is given, prices quoted being f. 0. b. 
Wausau freight rate: 

ASH. 
Istand No.1 No.2 No.3 
2nd. COMMON.COMMONR, COMMON, 
l-in. log run (No. 3 com- 


MAGE OUL) oc vc ssisiccs $23.00 
2 Ae erry es eerie rr B35 S25 $12 SO.00 
1%-in. and 1'%-in....... 7 25 14 9.00 
ee aeemere. . 38 26 14 9.00 
2%-in. and thicker...... 45 28 14 9.00 

BIRCH. 

1-in log run (mixed color, 

No. 3 commen cut)... 19.00 
Bam; (red OVE). 0.045505 31 1s 10 s.00 
1%4-in. and 1'%-in..... 33 20 11 8.00 
SE Wesig e's shavesiecb6s cee? Ie 22 13 8.00 
SE eee 40 28 15 
14%-in. and 1%-in. ..... 42 30 15 
SEE es Sa ear 423 30 15 
2%-in. and thicker..... 44 32 15 
Curly birch, red = and 

White mixed ........ 0 50 25 

BUTTERNUT. 

1-in. log run (No. 3 ¢com- 

Ce een ee eer 25.00 
RN i ataracar eid -oiaiiier mee ecares b 25 15 12.00 
1\%4-in. and 1\%-in....... 40 30 20) 13.00 
RMN asses aise asace sw siaveaiavs 42 $2 23 12.00 

BASS WoOoD. 

1-in. log run (No. 3 com , 

i eee eae 20.00 
1-in., 5 in. to 11 in., 8 ft. 

tS ree 29 19 14 12.50 
32-mm. and wider ....... 34.00 
1\4-in. and 1%-in....... 33 23 15 13.50 
aS eae ee 24 14 12.00 
1-in. box common (Nos. 2 

and 3 commen mixed). 13.50 


For sorting basswood to lengths of 10 and 12 feet add 2. 
SOFT ELM. 
l-in. log run (No. 8 com- 
ed Pa ee eee 20.00 
1%4-in., 1%-in. and 2-in. 
log run (No. 8 common 


OMEN Sisco wsnasana'slere 21.00 
ae rare +) 19 13 10.00 
1\%-in., 1%-in. avd 2-in.. 82 21 13 10.00 
21,-in. and thicker...... or) 24 13 10.00 


ROCK ELM. 
1-in. log run (No. 3 com 








MOM OMY ek cctidsee cee 21.00 
1%. 1% and 2 in. log 
run (No. 3 common out) 24.00 
Sra er eee 33 : 15 10.00 
14-in., 1%-in. and 2-in.. 37 17 10.00 
2%-in. and thicker...... 40) 20 10.00 
Bridge plank, 2-in., all 
Oe eer 16.00 
Bridge plank, 3-in. and 
thicker, all lengths... 18.00 
Of one length add $2. 
RED OAK. 
REN RES ee ene re 45 33 = 9.00 
Dae. OE BH Biv sccaccs 48 36 10.00 
BG. SiS hig ith: Sobor ore a0 38 10.00 
2%-in. and thicker..... aos) 433 10.00 
1-in. wormy common and 
DE wincea eee seca 15.00 
1%, 1% and 2 in. wormy 
common and better.... 17.00 
WHITE OAK. 
aN Nisaik t Glediina pa as88 91006 40 30 18 9.00 
1%-in. and 1%-in....... 44 3 22 10.00 
Een eee 45 36 24 10.00 
2%-in. and thicker..... 50 10) 
Bridge plank, 2-in., all 
Oe rr ee 17.00 
Bridge plank. 24% and 3 
in., all lengths ...... 21.00 
Of one length add §2. 
HARD MAPLE. 
l-in. to 2-in. log run (No. 
3 common out)....... 14.00 
2 SRR re ere 24 14 10 7.00 
14-in. and 1%-in...... 26 16 Ww 7.00 
| eae ere 26 16 10 7.00 
2%-in. and thicker..... 30 20 15 10.00 
SOFT MAPLE. 
1 to 2 in. log run (No. 3 
COMMON. OUT) «0.2050 16.00 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Feb. 6.—Trade was very active last 
week, much the best since the first of the year, with a 
noted increase in demand for all kinds of stock. In- 
stead ef dealers hunting for business they are kept hust- 

ling to supply the buyers who come to them. 

Carlot receipts and shipments were: 

Re- Ship- | « »Aee- Ship- 
ceipts. ments. me ments, 

‘ 


January 30.... 291 370 | February 3..... 2: : 

January 31.... 235 158 | February 5..... 141 186 
February 1.... 200 183 shania samgiasmain 
February 2.... 438 166 | ee 1,542 1.390 


C. Crane & Co. have secured additional real estate 
in the East End adjoining the company’s large yards on 
Eastern avenue. The new lots will be used for piling 
lumber. 

The Hickory Carriage Company will build a plant on 
Spring Grove avenue in Winton Place. The site cost 
$7,000. 





The F. & A. Weber Company was incorporated at 
Colunibus February 1, capital $30,000, by Frederick 
Weber, Anthony Weber, C. A. Weber, A. G. Weber and 
M. Weber. A planing mill will be operated. 





AT A BIG HARDWOOD MARKET. 

St. Louis, Mo., Feb. 6.—Business was very inactive 
the past week because of the very light market receipts. 
Under a strong inquiry for all kinds of dry lumber the 
receipts of this kind of stock are in active demand. 
While the conditions at mill points were a little more 
favorable to logging other conditions made the opera- 
tions at mills difficult. One of the principal reasons is 
that during the last few days of favorable weather in 
the south early plowing started and it was difficult to get 
mill hands. 

The Imse-Schilling Sash & Door Company has leased 
the old Aetna [ron Company’s plant at Twenty-first and 
Papin street and is ready for business. 

Charles E. Thomas, president of the Thomas & Proetz 
Lumber Company, who has been in the south buying lum 
ber, returned last week. In speaking of the lumber con 
ditions in that section he said he had not seen a dry lot 
of hardwood lumber all the time he was there. Dur- 
ing Mr. Thomas’ trip he bought a mill site of nine 
acres at Belzona, Miss., on the Yazoo & Mississippi Val- 
ley railroad and the Yazoo river. Included in the pur 
chase were a steamboat and barges and an electric light 
outfit. Mr. Thomas has associated with him in the 
purchase Edward W. Wiese, vice president of the 
Thomas & Proetz Lumber Company, and Raymond Brat 
tin, the southern representative of the company, who will 
be the manager of the new plant. A company will be 
incorporated as soon as the necessary legal steps can be 
taken, to be called the Belzona Hardwood Lumber Com 
pany, with a capital of $25,000. 

J. S. Vaughn, formerly bookkeeper for the Plumme: 
Lumber Company, will leave for Memphis, Tenn., Sun 
day, to take charge of the sales department of the EF 
Sondheimer Company. 

As a result of the withdrawal of R. C. Imse as vict 
president and Edward Schilling as treasurer of the Si. 
Louis Sash & Door Works, as heretofore announced, has 
come a change in the personnel of the officers of that 
company. J. P. Weyerhaeuser, who has been president, 
has become its treasurer as well; F. ©. Denkmann has 
been made vice president and Albert Behrens has been 
made manager and assistant secretary. 

The Stoneman-Zearing Company, of Chicago, hus 
moved its main office to St. Louis and is located at 20% 
Frisco building. 

The Ferguson-MeDaris Lumber Company has added 
another room to its offices in the Chemical building. 

The Southern States Lumber Company is at, 3874 
Easton avenue. It formerly was in the Fullerton build 
ing. 

A. R. Stevens, formerly with John F. Scobee & Co. 
as a partner, contemplates engaging in the lumber busi 
ness on his own account. 

The Wellston Lumber Company contemplates enlarging 
its storage capacity in the near future. 

Among the recent incorporations in East St. Louis 
is that of the Healy Box Company. It was incorporated 
for $50,000 by Ernest Taylor, Philip Healy and H. A. 
Russell. 

The monthly report of the building commissioner fo1 
January shows a gain of more than 74 percent over the 
business of January, 1905, Permits were issued as 
follows: 


1905. 1906. 
eg rss 82 137 
eer eee $891,065 $1,568,695 
MODRIFG ANG AAGILIONS. ........ 6 ccc scccce 64 102 
oo ae ara $ 85,873 §$ 101,293 
ek ee 108 250 
Se ee ere $ 17.630 $ 67,418 
Repairs and alterations.............. 24 56 
ee ae er rer eer $ 5,316 § 6,150 
Repairs and additions to brick and 
frame buildings, estimated cost......8 91,189 & 107,445 
POMS ooicic sc cnssiewwidicsaeiacs sree OOO See $1,748)556 





WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Feb. 6.—Weather conditions have 
shown some improvement, allowing of a slight increase 
in the number of mills in operation in the interior. A 
cold wave in progress may temporarily stop work of 
this character, but, unless it should prove unusually 
severe, a continuance of the betterment recently noted 
may be anticipated, 

Lumbermen who make trips to Memphis will be 
pleased to hear that a contract will be let in a few 
days for an addition of 120 rooms to the Hotel Gayoso. 
This hotel, which was rebuilt only a few years ago, has 
not had ample facilities, but these will be supplied 
when the addition shall be completed. The rooms 
will be in a twelve story building fronting on Main 
street with a width of about sixty-five feet. 

Meridian, Miss., is soon to have a box factory with 
a capital of $10,000. The stock has been taken ani 
the preliminary plans will be completed in a few days 
tor the erection of the plant. 

(. W. Young, of New Albany, Miss., president of the 
furniture company recently organized and incorporated 
at that place, is authority for the statement that the 
contract will be let in a short time for the erection of 
the plant. 

E. M. Terry, the newly elected traffic manager and 
secretary of the National Lumber Exporters’ Associ- 
ation, arrived in Memphis yesterday and is now in the 
offices in the Tennessee Trust building formerly oceu- 
pied by Elliott Lang. Mr. Terry has been busy since 
his arrival looking after details of his new position. 

J. R. Blair and C. R. Palmer will look after the busi- 
ness of the L. H. Gage Lumber Company, with head- 
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quarters at Memphis, for the western district. Mr. 
Palmer will have charge of the offices here, while Mr. 
Blair will look after the milling and other outside 
nterests of the company at Earle, Ark., where he was 
stationed for several years. This change follows the 
innounced resignation of F. E. Stonebraker, who rep- 
esented the L. H. Gage Lumber Company here in the 
‘apacity of western manager. 

Dispatches received here from Prescott, Ark., under 
late of February 5, are to the effect that the plant of 
he Prescott Furniture Company was destroyed by fire, 
utailing a loss of $25,000 on the building and machin- 
ry and $12,000 on the contents. The fire spread to 
he planer of the Davis Lumber Company, which was 
estroyed with a loss of about $5,000. The latter com- 
any had no insurance and the former company about 
5,000. The cause of the fire is unknown. 

John J. Bruner, former traffic manager for Bennett 

Witte, has resigned to take a similar position with 

. E. Sondheimer Company. 





~~ 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 6.—Everything indicates that 
spring trade will be as good as the fall business of 
Demand holds up phenomenally well, and all 
ilers are busy making deliveries on old and new con- 
its and getting such of their trade as they can out 
the way before the usual spring rush shall set in. 
condition among yardmen is unprecedented, as 
linarily at this time of the year the city is either 
ww or ice bound, or both. 
Nashville has $1,750,000 worth more of new build- 
in sight than last year at this time. 
\pplication has been made for a charter for the 
oso Lumber Company, capital of $50,000. The in- 
rporators are John B. Ransom, A. B. Ransom, W. A. 
Ransom, jr., E. T. Wilson and Charles C. Trabue. The 
company will operate a lumber yard in Memphis and 
\W. A. Ransom, jr.. who came here about a year ago 
from MeMinnville and went into the lumber business 
in West Nashville, will have charge of the Memphis 
yard, 
Nashville had the honor of a visit from Lieut.-Col. 
D. W. Lockwood, Maj. C. MeD. Townsend, Maj. W. C. 





Wt 
De 


Longfit and A. H. Weber, the latter assistant engineer 
aud seeretary. These engineers from Washington will 
report to the rivers and harbors committee of congress 


the result of their conelusions regarding the Cumber- 
land. The continuation of improvements on the river 
is dependent largely upon their findings and it is there- 
fore easily understood that the people in the valley of 
the Cumberland left no stone unturned to furnish all 
sary data regarding the commerce of the river. 





IN THE SHADOW OF OLD LOOKOUT. 
\TTANOOGA, TENN., Feb. 5.—Chattanooga lumber- 
men are pleased with trade and prospects for the coming 
months, but they are worried about stock. The local 
mi all have representatives who are scouring the 
country for stock. 
{imand is more active than it has been for two years. 


I ies are turned down because the stock is not ob- 
ta le. The winter has been a mild but wet one and 
f is reason logmen have been handicapped to a 
very great extent. Demand for all grades of oak is 
hol up well because of the great activity in furni- 
tu nd vehicle manufacturing concerns. 

Ov ing to the recent advance made by the North Caro- 


lin ine Association the local mills handling pine lum- 
ve advanced prices $2 a thousand. The consen- 
sus opinion is that pine lumber as well as all grades 
of rdwood will continue to advance on account of 
ost of production, scarcity of timber and _ inereased 


le d. 
the third time in its history the planing mill 


p ft the Central Manufacturing Company, of which 
I). \. and W. B. Hughes are the principal stockholders, 
hi een destroyed by fire. The residence of D. W. 
Huches was also practically destroyed. The loss 


al nted to about $15,000, with probably less than 
halr that amount of insurance. The plant will be re- 


W. Kireh, formerly of George Grant & Co., of 
York, has gone with the Case Lumber Company as 
i representative. 





IN NORTHEASTERN KENTUCKY. 


HLAND, Xy., Feb. 6.—The supply of dry lumber is 
short, many of the dealers not being able to fill 


orders as fast as booked. Demand is good for all 
thickuesses and dealers are adhering strictly to list 


prices, Millmen were disappointed in the number of 
logs brought out by the recent rise. The output was not 


large, and, the rafts being owned by the big dealers, 


; . 
the small concerns were unable to get hold of them. 
r} Yellow Poplar Lumber Company, of Coal Grove, got 
y ratts and sixty went to Vansant, Kitchen & Co., 
ner 


rporated, which company hundred 
ratts on the next rise. 
Good weather keeps Ashland’s building boom moving. 
All local contractors are busy and say prospects for a 
continuation of the aetivity in this respect are good. 
the Yellow Poplar Lumber Company’s saw mills at 
oal Grove have started, the recent rise in the river hav- 
ing brought out a large amount of timber for the 
ompany, 

The Leonora National bank, of Morehead, which 
. pended at the time of the failure of the Winton 
ogy Company, has been authorized to resume busi- 

a - 
ne The real and personal property of the Winton 

imber & Manufacturing Company is advertised for sale 


expects a more 


Sus 


February 12, 13 and 14. 





The Dawkins Lumber Company’s mills resumed work 
this week with enough timber on hand to insure a steady 
run until May. 

J. G. Ballard; of the Ohio River Saw Mill Company, 
of Louisville; James C. Cowen, of the Schultz Bros. 
& Benedict Company, Chicago; E. R. Miller, of Hayden 
& Lombard, Chicago; J. K. Williams, of the Williams 
& Haas Lumber Company, Fayetteville, La., and John 
Robb, of the J. E. Holmes Lumber Company, St. Louis, 
were among recent visitors to our markets. 

Local capitalists have organized the International 
Hardwood Lumber Company, with George Smith, form- 
erly of the Yellow Poplar Lumber & Manufacturing Com- 
pany, of Kenova, as president, L. Merrill vice presi- 
dent, and F. R. Van Antwerp secretary and treasurer. 
The company has leased the plant of the Dimension 
Lumber Company, between Ashland and Catlettsburg, 
which is being overhauled, and new machinery is being 
installed. Oak flooring exclusively will be manufactured. 





IN CENTRAL ARKANSAS. 

LittLeE Rock, ArK., Feb. 5.—Manufacturers and deal 
ers report conditions as very satisfactory, the moder- 
ate weather having had a good effect upon business. 
The car supply has improved and while the shortage 
is felt the situation is much better. Prices are re- 
maining fairly steady near the level of the last price 
list and no immediate change is expected. 

Arkansas retail dealers are gratified over the action 
of the Southwestern Lumbermen’s Association in ad- 
mitting the Arkansas Retail Lumber Dealers’ Associa- 
tion to membership. This is something that the mem- 
bers of the Arkansas association have been working 
for during the last two or three years, realizing that it 
would give the local association additional strength 
to become affiliated with the larger organization. It 
is expected that the trade relations of the Arkansas 
retailers will be benefited by the new arrangement. 

A railroad which would open up a richly timbered 
section in southwest Arkansas has been projected and 
it is expected that a charter will ke secured within 
a short time. The road will be known as the Nash- 
ville, Ashdown & Western and will extend from Nash- 
ville to Ashdown. It is claimed that the timber busi- 
ness along the line would pay for the building of the 
road. J. C. Stephenson, a prominent lumberman, is 
behind the enterprise and he says the arrangements 
for financing the enterprise have been completed. 

A charter has been granted to the Central Railway 
Company of Arkansas, capital $2,600,000, for a line 
which will traverse a thickly timbered district. The 
line will be 130 miles in length and will extend sev- 
enty miles from a point near Dardanelle to the south 
boundary of Yell county and will have a branch line 
sixty miles long extending from where the main line 
turns east, south of Ola, to Waldron. 

A charter has been granted to the Memphis & New 
Orleans Railway Company, capital $6,265,000, which 
will build a line from Marion, Crittenden county, 179 
miles south to the state line in Chicot county, twelve 
miles west of the Mississippi river. ; 

The H. Alfrey Company has been organized in Mem- 
phis and will unite the interests of several large 
manufacturers in Arkansas and Mississippi, making it 
one of the largest tight barrel heading concerns in the 
country. The capital is $400,000. H. Alfrey, of Jones 
boro, Ark., is at the head of the company and other 
incorporators are W. F. Alfrey, J. F. Dugger, Charles 
Hudson and F. W. Hurley. The company will operate 
plants at Jonesboro, Brinkley, Little Rock and Hope, 
Ark., and Clarksville, Miss. 

Three carloads of walnut timber, representing a 
large sum of money, were shipped a few days ago from 
Batesville, Ark., to Glasgow, Seotland. 

S. F. Gilmore, representative of the Kelsey-Herhert 
Company, of Detroit, Mich., is negotiating for a site 
at Newport for a spoke and rim factory. 

The warfare between the Bryant and Fourche River 
lumber companies, which operate mills and own large 
tracts of timber land near Fourche, Perry county, has 
been settled by the award of an arbitration board 
appointed to settle all points upon which an agreement 
had not been reached. The hoard decided that the 
Bryant company should pay the Fourche River com- 
pany $1 a thousand for transporting all timber ae- 
quired in the future by the Bryant people. The board 
also adopted rules governing switching and side track 
arrangements which will be binding upon the com- 
panies. The Fourche River company is building a road 
forty miles Jong through one of the finest timber belts 
in the state and will transport the timber of its rival 
company. The arbitration board will continue in ex- 
istence to settle disputes that may arise in the future. 

The Tennessee Chair Manufacturing Company, of 
Covington, Tenn., is making an investigation with a 
view to jocating a chair factory at Fayetteville, Ark. 

The Malvern Lumber Company has filed a certificate 
announcing an increase of its capital from $75,000 to 
$100,000. 

The Lake Lumber Company, of Camden, has ceased 
business and surrendered its charter. 

The H. H. Williams Cooperage Company, of Poplar 
Bluff, Mo., has been admitted to the state and has 
named H. M. Foley, of Leslie, as state agent. 





WEST VIRGINIA NOTES. 


MORGANTOWN, W. VA., Feb. 5.—The conference held 
in Elkins Wednesday of last week between members 
of the West Virginia Saw Mill Association and repre- 
sentatives of the railroads of that section promises to 
bear fruit in the immediate future. Austin Gallagher, 
industrial agent of the Western Maryland, has written 
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If 
You 
Must 
Have an Argument 


about every bill you buy there’s no use of us 





trying to do business with you, for we have 
spent so much of our time securing products 
that talk for themselves, to the detriment of 
our own conversational powers, that we are down 
and out when it comes to an argument. One 
of our greatest achievements in lumber that 


sells itself is our 


Mississippi Long Leaf 


Yellow Pine 


and because we constantly carry a line of cars 
in transit, can guarantee quick delivery to 
points north of the Ohio River for almost any 
sized order of dressed lumber, flooring, 
ceiling, drop siding and partition. Prices 


yours for a cent. 


Flint, Erving & Stoner Co. 


PITTSBURG, PENNSYLVANIA. 


Telecode Used. 











Wm. H. Schuette Co. 


WHOLESALE LUMBER 
AND MILL WORK 


Manufacturers of NORTH CAROLINA AND WHITE 
PINE, Hemlock, Poplar and Hardwoods 


320 FRICK BUILDING, PITTSBURG, PA. 
Makleyville, N.C. MILLS Belhaven, N. C. 











DAILY CAPACITY 50,000 FEET. 
POPLAR, CHESTNUT, OAK. 


Oak Timbers a Speciality. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us. 


CHEAT RIVER LUMBER CO., PITTSBURG. 


| Mills at POINT MARION, PA. 




















HEAVY LOADS AND 
GREAT STRAINS 


are borne with 
perfect safety by 


Schieren Belting, 


The leather is good— 
made of the best hides ex- 
cellently tanned. 

The belts are built right, 


joined and made practically 
one continuous piece of 
leather by our improved 
machinery. 

Send for our Dixie Belt 


Leather Book. 
it is done. 


CHAS. A. SCHIEREN & CO., 43 Ferry St., New York, U.S.A. 


Chicago: 90 Franklin St. Denver: 1524 Sixteenth St. 
New York: 43 Ferry St. Hamburg, Germany: Pick 
Pittsburg: 242 Third Ave. huben 4. 

Boston: 190 Lincoln St. Oak Leather Tanneries: 
Philadelphia: 224 No. Third St. Bristol, Tenn. 

Louis P Rice & Co.. New Orleans. La., Southern Agents, 
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wants to contract for the o stput of cypress 
mills and willadvance as fast as put in pile. 
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Also make quick shipments by steamer, 
rail or sail, of almost any sized order of 
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Our Way of 
Selling 


direct explains in a large measure the attractive 
prices we are quoting by knowing the class of 
stock each individual customer requires, we elimi- 
nate rejects and disputes, hence can afford to quote 
close. On your next order of 


YELLOW PINE 
LUMBER 


Why net give us achance to acquaint you with our 
methoas? Might mean additional profits and 
more business to us boch. What do yousay? A 
good stock insures quick service. 


Camp & Hinton Company, 


LUMBERTON, MISSISSIPPI. 














Poplar, Oak, Basswood, 
Ash and Chestnut 


FROM THE MANUFACTURERS 


R. E. WOOD LUMBER CO. 


General Sales Offices, 


608-613 Continental Trust Bullding. Baltimore, Md. 
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SAW MILL CAPACITY, 60,000. 
CANING MILL CAPACITY, 30,000. 








WHITE PINE 


The R. Laidlaw Lumber Co. 


BUFFALO. NEW YORK. 













BARNES BROTHERS CO., secnzssees* 


Manufacturers and Wholesalers of 


Short and Long Leaf Pine, Rough and Dressed. 
LATH AND SHINGLES. 














Books for Lumbermen. 


We handle a line of books valuable to lumbermen., 
Send for free descriptive booklet. 


SMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 





to Secretary K. H. Stover, of the association, asking 
for information as to the quantity, quality and uses 
for the lower grades of woods for which it is difficult 
to find a market. Mr. Gallagher said: 

Reing properly informed I will be pleased to seek for a 
market for such woods as are difficult of sale and at the 
same time try to get manufacturers to locate near the 
place of production to consume such wocds in the manutac- 
ture of suitable products of furniture, flooring and other 
articles. 

rhe secretary of state has issued a charter to the 
Martin Bros. Company, of Haywood, W. Va. The 
capital is $25,000 and the incorporators are Charles E., 

G., Albert W., Leroy H. and H. B. Martin. The 
company will take over the property of the Martin 
brothers, who have been operating in Haywood for 
two vears, 

H. J. Wilmoth, of Pennsylvania, and J. W. Me- 
Collough, of Marviand, have purchased 8,000 acres of 
timber land, three saw mills, fifteen miles of standard 
gage railroad and all equipment in Pocahontas county 
on property along the line of the Chesapeake & Ohio; 
it will cut about 100,000,000 feet of lumber. 

By the explosion of a boiler in a saw mill on Twelve 
Mile creek near Hinton, Friday of last week, three 
men were killed and ene so badly hurt that he died 
later. The dead are Peter Clark, Nat Clark, Robert 
Clark and John Frye. Peter Clark had just purchased 
the mill and was placing timber near the boiler when 
it exploded. John Frye was the fireman, 

Doubt exists about the tannery of the United States 
Leather Company at Petersburg, Grant county, being 
rebuilt. It was destroved by fire last Tuesday. It 
was acquired by the leather company only a few years 
ago from Engeman & Taylor, About $55,000 worth of 
finished leather was destroyed. The company owns 
and is operating a modern tannery at Moorefield, 
twelve miles away. 

The Watterson Lumber Company, of Parkersburg, 
will make extensive improvements to its already big 
plant. A large addition will be built and a lot of new 
machinery is to be put in, 

The West Virginia Midland Railroad Company has 
been chartered to build a railroad from Sutton to 
Marlinton, through the timber seetion of Braxton, 
Webster, Randolph and Pocahontas counties. Jacob 
Fisher is president of the company and George <A. 
Hechmer secretary. 

The Kingwood Pianing Mill Company has sold its 
mill to C.S. Stathers & Co. William Thomas, who has 
been operating the mill, will continue in active charge, 

S. A. Smith, M. O. Maxwell and John W. Davis, of 
Parkersburg, have purchased 40,000 acres of fine tim- 
ber land in the region of Wetmore, Tenn., on the line 
of the Louisville & Nashville. 





IN THE VIRGINIA TIMBER FIELD. 


GLAMORGAN, VA, Jan. 29.—The southwestern Vir- 
ginia timber field is attracting considerable attention, 
With rich coal deposits, iron ore and vast timber fields 
southwestern Virginia and eastern Kentucky are little 
short of a great boom that doubtless will continue for 
over a century—a century of the greatest industrial 
activity that the world has ever known. 

The two great railroads—the Louisville & Nashville 
and the Norfolk & Western—promise that after March 
1 there will be no complaint of car shortages. At 
present the local country trade is much heavier than it 
has ever been Lefore, owing to a big boom in building 
of all kinds. Were it not for the local trade the car 
shortage would almost paralyze the lumber business. 
Representatives of many big lumber concerns in the 
United “tates have Leen on the ground investigating 
for locations for mills and plants. Many foreign rep- 
resentatives were among the number. Walter J. 
Sharp, representing Churchill & Sim, of Liverpool, 
England, visited the timber fields of this seetion, and 
so delighted was he with the vast timber fields that 
he will early arrange to start extensive plants at a 
point near the ‘**Breaks’’ of the Cumberland moun- 
tains in Dickenson county, where the corporation will 
employ at ieast 1,000 men trom the beginning. Mr. 
Sharp anticipates a greater demand for all kinds of 
hardwoods toward the close of the present vear than 
was ever known before. ‘The largest lumber concern 
yet operating in the mountains of either of the two 
states is the Tidewater Lumber Company, a West Vir- 
ginia cor) oration thet came here less than six months 
ago and tovk control of the Stephens Lumber Com- 


‘pany, of this place, and extended the indian Creek & 


Pound River railroad ten miles. Within the next 
month this 10-miie extension will be in operation. 
Millions of dollars have been invested by the corpora- 
tion in every available tract of timbered lands covered 
by its line and cighteen big mills are running full 
time. The Tidewater has just closed a deal for 10,000 
acres of rich timbered lands in Wise county at $12 an 
acre. This completes a solid block of rich property 
twenty miles along Indian creek and Pound river— 
from Glamorgan to Pound Gap, on the Kentueky 
border line. Already the concern employs 5,000 men, 
to ke increased by a thousand as soon as the branch 
line of railroad shall he completed to the Kentucky 
border. 

Two or more furniture factories are projected for 
Glamorgan during the year. Last week George C. 
Carroll, ef Indianapolis, Ind., representing a leading 
factory, was here and practically decided to locate 
here with a branch factory to supply the southern 
trade. George Wolfe, representing a Cintinnati eon- 
cern, has been on the ground looking for a location 
and will locate a branch factory in Glamorgan at no 
distant day. A box factory, with a large capacity, 





will be one of the industries to be started here during 
the year. 

The W. R. Bowling Lumber Company has been re- 
organized with Pound and Dewey, Va., the principal 
offices, with $40,000 capital. W. R. Bowling, who 
founded the business twelve months ago, is the leading 
stockholder. The concern has met with a healthy 
growth and will increase its working force. 

A considerable inerease in the price of hardwoods 
occurred January 1, running from 50 cents to $3 
thousand. 

seven months ago the Wright & Bentley Lum) 
Company was organized to do business on Elkho 
creek, in Kentucky, twenty-five miles from a railro 
point. It began by hiring wagons to transport th: 
product to a shipping point across the mountains to 
point in this state at a cost of a little over $8 a tho 
sand, but after all this outlay the company ma 
money, 

Another new and enterprising concern is MeLemo 
Bros., who began business December 1, 1905, at Tass 
an inland point in Wise county, where shipping co 
nections can be had over the Wise Terminal Co: 
pany’s line, a branch of the Norfolk & Western. Thi 
own about 5,000 acres of some of the richest propert 
in this field, are running ten mills as a starter a 
employ about 1,000 men, During the present ye: 
McLemore Bros. will increase their milling capacit 
and employ several hundred more hands. 

Last week the Braddock-Wells Lumber Company 
was organized at Powells River, a mining town on thi 
Louisville & Nashville, with a capital of $30,000. Thi 
company is to start mills about March 1 and emplo 
1,000 hands at the beginning. 

The Continental Realty Company, a Baltimore co 
poration, through a representative, Mr. Johnson, has 
acquired vast holdings in the southern section of Wise 
county, along the Louisville & Nashville railroad 
which it will develop in the very near future. 

In Lee county are some rich timber properties t 
as vet are almost entirely undeveloped, with splend 
shipping connections over the Louisvile & Nashvi 
and the Virginia & Southwestern. 

‘For six months the Pennington-Dryden Lumber Co: 
pany has been making minor developments at I 
nington Gap, on the Louisville & Nashville. Last wer 
this concern made some considerable purchases fartli 
down the line and will begin active developments wit 
in the next few months with about 2,000 hands. 
stave mill will he run in connection with the plan 
This concern will open up a stave mill near Cumberl:a 
Gap also. 

The great timber field of Dickenson county perhaps 
has the richest timber section in the entire southwest 
ern Virginia field and is almost untouched, and thi 
McClure Lumber Company, recently organized, will |» 
one of the first concerns to make any developments of 
note. Tuesday of last week it closed a deal on 1,00! 
acres of rich timber lands lying along MeClure’s For! 
river at $10 an acre, which it will begin to develo} 
soon. The product will be hauled six miles to the 
nearest shipping point on the South & Western rail 
road until the McClure company can build a narrow 
gage road to the plant. The MeClure Lumber Con 
pany will employ 2,000 hands from the beginning. 

Among the receut incorporations in the Virgini 
field are: 

Ruckley Lumber Company. Abingdon, Va., $200,000, — TI 
M. and R. W. Buckley are the prineipal stockholders. Th: 
company will develop vast timber tracts in Scott at 
Washington counties, 

Fairwood Lumber Company, Fairwood, Va., by J. 
Campbell and ©. A. Dickey, capital $100,000, to develo} 
the timber lands of Russell and Tazeweil counties, in th 
Virginia field. 

Virginia & Southwestern Coal & Timber Company, Alex 
andria, Va., by J. H. Merriwether, president; G. EK. Terry 
secretary, and If. Fy«Ilandler, treasurer, capital $500,000 
to develop coal and timber lands along Guests and Powel 
river, in the Wise county field, to begin development 
March 1. 

Bruno Lumber Company. Abingdon, Va.. capital $50,000 
to develop timber preperties in Scott county, along the lin 
of the Virginia & Southwestern railroad. 

Woodson Lumber Company, Wise, Va.. capital $40,000, | 
George Woodson and others, to develop rich timber land 
ry Callahan and Looney creeks, in the southern sectis 
r Wise county. It will begin developments by February 







Other concerns are being organized in the Virgin 
field. In fact the initial work of the greatest dev: 
opment forces that the south’s timber field has ev: 
known has just begun and advancement and industr! 
activity are visible on every hand in the southwest 
Virginia field. The close of 1966 will see 30,000 m 
employe in the timber industries alone in the \ 
ginia field. Millions of dollars will be invested in 
Wise county field during the year. Dozens of new ¢ 
cerns aie to ke organized to begin business by eat 
spring. Aside from the developments that are taki 
place in coal mining and coke making in the Wis 
county field greater things will be accomplished in t! 
timker field than have ever been known before in an 
one industry. 


WESTERN NEW YORK TRADE. 

3uFFALO, N. Y., Feb. 6.—All reports from the sout! 
west agree that there is not much improvement in tli 
oak log situation. R. H. M. Hopkins, who lately wen! 
down there to look after the interests of Scatcherd & 
Son, found nothing to indicate that the supply woul 
improve soon. 

T. Sullivan & Co. are receiving a lot of birch from up 
the lakes, which appears to be selling very readily along 
with the big supply of Washington fir and spruce com 
ing in to meet the orders of the firm in that trade. 

The Hugh McLean Lumber Company is getting hold 
of a good lot of logs, mostly oak, in the Memphis dis- 
trict, to be ready as soon as the new mill will be ready 
to take care of them. 
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THE KEYSTONE STATE. 


QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Feb. 6.—That the lumbermen 
till see a continuation of the prosperity of the past 
.w months is accounted for by the fact that in Jan- 
iry 529 permits for 1,038 building operations to cost 
-1,738,320 were granted, an increase in cost over the 
erations begun during the like period of last year of 
most $750,000. The last month’s figures for building 
erations exceed the January figures of the last five 
ars. 

The William E. Howes Company was incorporated 

st week, capital $50,000, to manufacture and sell 
jiiling materials, The incorporators are Curtis T. 
jtaker, Herbert F. Harris and William E. Zellers. 

Lumbermen of this city are competing for the contract 

furnish timber, millwork etc. for the state hospital 
for the insane at Norristown. Proposals will be opened 
ebruary 12. 

Among the lumbermen in this city on business last 
week were: W. W. Reilley, of W. W. Reilley & Bros., Buf- 
fulo, N. Y.; H. H. Black, of the Ross Lumber Company, 
Jamestown, N. Y.; W. H. Cole, of the Little Creek 
Lumber Company, Greenbrier, W. Va.; Paul W. Fleck, 
of Bristol, Tenn.; William D. Gill, of W. D. Gill & 
Sons, Baltimore, Md., and Mr. Williamson, of Carter, 
Hughes & Co., Baltimore. 

H. L. Foot, of Dennis Bros., Grand Rapids, Mich., 
notified A. S. Gaughan that the Michigan Retail Lum- 
ber Dealers’ Association will make a ‘‘stop off’’ visit 

Philadelphia this week upon the occasion of the 
ussociation’s annual excursion through the country. 
The destination of the Michigan retailers is Washing- 
ton, D. C., the time of departure February 7 and the 
time of arrival in Washington Saturday, February 10. 

i’. W. Whiteman has resigned his position with 
Schofield Bros. to engage in business for himself in the 
Land Title building. 








SMOKY CITY TRADE NOTES. 
PirrsBuRG, Pa., Feb. 6.—A touch of winter has giver 
a snap to lumber operations, especially in the hardwood 
sections of Pennsylvania, where snow has been badly 
needed this winter to facilitate logging operations. 
The weather is not so severe as to cause any notice- 
able Jetup in West Virginia operations. Freezing 
weather has caused a halt in building operations, but it 
comes too late to make any material change in the 
plains of men who had big building projects in view. 
fhe market is brisk and buoyant. A much larger bulk 
of inquiry is reported than one year ago. ‘To this is 
added the encouraging news received from several quar- 
ters that January sales made a new high record. Con- 
iderable figuring is being done by parties who are 
cided whether to go ahead with building. It is 
robable that most of these jobs will be let, for con- 
tractors and prospective builders have absolutely no 
issurance from the lumbermen that prices will not be 
need. Many of the builders are already acting on 
th advice of the wholesalers and placing their orders 
early. Every quotation is being well sustained and in 
y quarters orders are being taken for the leading 
woods at a premium over the regular list where quick 
ery is desired. 
1e MeMillan Lumber Company last week secured an 
of 1,500,000 feet of oak for a big Pittsburg con- 
The company has 4,500,000 feet of lumber on 
at its plants at Bayard and Wilson, W. Va. Most 
‘f this is white oak, red oak and chestnut. It has cut 
its hemlock slashes for this season and will cut 
little more hemlock until peeling will start in 


Z 


wae omc 


e Cleveland business of the Nicola Bros. Company, 
us well as its Pittsburg trade, is in a very flourishing 
ition. E. C. Brainard, who is spending part of his 
in Cleveland, reports that lath are only a memory 
in ie general market. Although the company has sev- 
’ millions on the docks it is taking no orders for 
carloads, as it looks for a much higher price in 
spring. Hemlock, longer than sixteen feet, practi- 
is out of market. Mr. Brainard says oak bill stuff 
is in exeellent demand and that the Pittsburg market 
is ooking for a stiff advance in North Carolina short- 
le pine within a week. He also notes a marked 
scarcity of norway in Cleveland, where stocks are badly 

cen, 

‘he Cheat River Lumber Company has secured an 
orler for 500,000 feet of poplar, all grades, to be 
(lelivered in the Pittsburg district. The price for this 
lumber was much the best the company has ever 
secured for similar stock. A stiff call for sound wormy 
chestnut is one of the good features of its trade this 
month. 

The Farrin-Korn Lumber Company, of Cincinnati, has 
opened a Pittsburg office at 712 Ferguson building with 
Herbert Gildehaus in charge. Hereafter the company 
Will make a strong bid for the trade in cypress, gum 
and cottonwood in this district. Mr. Gildehaus is an 
experienced dealer in southern woods and has many 
warm friends in the Pittsburg trade. Frank Nicholson 
Will remain in charge of the local office of the M. B. 
Farrin Lumber Company. 

J. H. Henderson bagged a very nice order for the 
H. C. Houston Lumber Company last week, buying 200 
cars of pit posts to be delivered in the next three months. 
The order ig the largest of its kind seeured by a Pitts- 
burg house for many months. The stock will be cut 
eight feet long at the company’s plants at Emme and 
Ohio Pyle, Pa., and will be delivered to one of the 
big Pittsburg coke companies, Mr. Henderson also 


secured for the Kendall Lumber Company an order for 
the hemlock to be used in sixty miners’ houses near 
Uniontown, Pa. 

D. R. Baker, of the Empire Lumber Company, reports 
from the Carolinas, where he has been for two weeks; 
a very busy condition of affairs at the mills. He 
finds it extremely hard to buy stock and sees no pros- 
pect of relief for several months. It is equally hard 
to get white pine, the Empire company reports, or even 
to get prices on good stock. Its bulk of inquiry is 
fully 25 percent larger than one year ago and for 
Nos. 1, 2 and 3 common there is a splendid demand at 
present. A considerable amount of the inquiry is being 
made by parties who are figuring on spring building and 
are casting about for lower prices, something which is 
not likely to be seen this season. 

The J. M. Hastings Lumber Company is putting in 
a mill at Jacksonburg, W. Va., which will cut 35,000 
feet a day. Most of this will be oak and poplar. The 
tract to be cut adjoins another large body of timber 
which the company has nearly cleared. Mr. Hastings 
is back in Nova Scotia again overseeing the tremendous 
operations of the Davidson Lumber Company, of which 
he is president. 

D. L. Gillespie & Co. are loading from one to two 
vessels a month at Brunswick, Ga., and Norfolk, Va., 
for Cuba. A large part of the cargoes is made up of 
cypress ties, although the company is also shipping 
6,000,000 or 7,000,000 feet of lumber. 

The Pittsburg Sawmill Lumber Company, which op- 
erates at Jeannette, Pa., is running steadily, having 
started in October after a long delay occasioned by 
the failure of the machinery concern from which it 
had purchased the fittings for its mill to deliver the 
goods on time. The company makes a specialty of 
large and unusual sizes of rough lumber and oak tim- 
bers. Trade so far has been excellent and D. B. Evans, 
president of the coneern, is confident of its continu- 
ance, 





LAKE ERIE PORTS. 


BPP PDISI IS 


FROM WESTERN NEW YORK. 

BurFa.o, N. Y., Feb. 6.—Such a sudden turn about of 
the weather of course caught some of the yards not 
yet tidied up for the winter. What would have hap- 
pened if it had come in November, as it did the two 
former winters? 

Frame house building goes on at a good rate; the 
week’s permits, only twenty, included seventeen frame 
houses, to accommodate twenty-nine families. The en- 
tire cost was estimated at $52,007. 

Hurd Bros, had their lumber yard in order for the 
return of cold weather. Business is pretty good, with 
the planing mill running as fast as could be expected at 
this time of the year. 

Peter McNeil has gone to Mount Clemens for a short 
rest. The McNeil Lumber Company appears to have 
forecasted the lumber market very nicely in its pur- 
chase of a big block of Michigan hemlock that was 
brought down just before the close of navigation. Penn- 
sylvania hemlock cannot be depended on to fill orders 
with, city dealers say. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Feb. 6.—The records for January 
are all in and, without doubt, surpass by far any former 
January business in Cleveland’s history. Weather condi- 
tions all the month were simply ideal for outdoor work 
and building of all kinds went on uninterruptedly. The 
building inspector’s office issued permits for 358 new 
buildings, representing an aggregate investment of 
$1,700,000, and it seems as if nothing but intolerable 
weather can stop the demand for buiiuing material of 
every kind. All planing mills throughout the city are 
being worked full time and some overtime, yet with no 
accumulation of stock. ; 

Lath have recently been slightly advanced on the whole- 
sale list. No. 1 white pine is quoted at $5.50, No. 2 at 
$5, No. 1 norway at $5, No. 2 norway at $4.50, No. 1 
hemlock at $4.75 and No. 2 hemlock at $4.25. There was 
also a change in the prices on some sizes of norway bill 
stuff and on No. 2 and No. 3 white pine boards. ; 

The Smeed Box Company is using a new kind of lum- 
ber in the manufacture of boxes—or at least a lumber 
with a name new to this market, called ‘‘dry kye.’?’ 

The Martin-Barriss Company is unloading at its saw 
mill 166 Mexican mahogany logs. They measured 
(Scribner scale) 104,847 feet. These logs are said to 
be the largest average lot of mahogany ever shipped to 
this city. 

enero 


MUST CREDIT OVERRUNS. 

MENOMINEE, Micn., Feb. 6.—Judge Stone has rendered a 
decision in favor of the plaintiff in the case of Thomas Far- 
rell versus the Jerry Madden Shingle Company, of this city, 
Mr. Farrell having sued for about $5,000 for the overrun on 
a quantity of logs sawed for him by the Madden company. 
The value of the cut was about $80,000 and the Madden 
company did not allow Mr. Farrell the overrun of the tim- 
ber, which is the difference between the scale measurement 
and the actual board measurement. The judgment of the 
court awarded Mr. Farrell was $4,679 and costs. 


BABB 


It is not called a day at the True & True Company’s 
office in this city if inquiries be not received from 
some foreign country for their ‘‘good’’ doors or other 
mill work, Within a few days the company has re- 
ceived inquiries from British Columbia, New Brunswick, 
Great Britain and Italy. The gentleman writing from 
the last named country stated that he had seen some of 
the fine mill work manufactured by the company and 
hoped to secure some for himself made with similar care, 














| A Few 
































| Minutes 
of Serious 


| Thought ah 


and a careful inspection of your 
stock with the eyes of an out- 
sider might show you wherein 
you could improve certain de- 
partments and add new life. 
One of the best tonics we could 
prescribe, if asked,would be our 


Goldsboro 
N.C. Pine. 


It possesses an individuality that 





never fails to impress itself on a 
customer and you can depend 
on him coming back when he 
needs more—that's what counts. 


Ask for Prices. Telecode Used 


Johnson & Wimsatt, 











Washington, D. C. 
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Kiln Dried, Rough or wer, 

























N. Cy meu. 
Pine 


SHIPMENTS 
OUR EQUIPMENT enables us to,carrya 
good stock of kiln dried, rough and dressed 
lumber, and we have shipping facilities 
that guarantee prompt service. 


Fosburgh Lumber Co., 


MANUFACTURERS, 


Eastern Sales Offices : NORF OLK, VA. 


18 Broadway, NEW YORK. Exchange Bidg., BOSTON. 
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The Marsh & Bingham 


CHICAGO, ILLINOIS, 


YELLOW PINE, OAK and FIR 


TIMBERS 








OUR MOTTO: 3 
“PROMPT SHIPMENTS.” 


WHEN YOU WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO, 
135 Adams St., CHICAGO. 


Mills at Caryville, Florida. 








F. SLOAN & Bro. 
GALTIMORE, MO, 


WS 


= Baltimore\Worked = Flooring, \ 


= Thin Ceiling, Mouldings, Etc. 

















C. J. Garter Lumber Company, 


MANUFACTURERS 


YELLOW PINE 


SHORT LEAF FINISH, STEAM DRIED RIGH,, 
SOFT AND BRIGHT. 


Kansas City, Missouri. 
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HIGH GRADE 
DRESSED STOCK 


c 
s N e c.. Pp in OUR SPECIALTY 


Long Leaf Yellow Pine 
PROMPT SHIPMENTS DIRECT FROM OUR MILLS. 


ELLINGTON & GUY, 


‘ Wholesale Dealers and Manufacturers. RICHMOND, VA. 











The smallest 
Ad. But the 
e @ largest output. 


BLADES LUMBER CO. 


Elizabeth City, NORTH CAROLINA. 


Our Planing Mill is running 


Sanford & iaias 
Treadway | BASSWOOD 


Mixed Cars Mouldings, 
Menominee, Mich. Siding rt Pratening ar 


























THE PACIFIC NORTHWEST. 
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PUGET SOUND NOTES. 

SEATTLE, WASH., Feb. 3.—As predicted in the AMERI- 
CAN LUMBERMAN two weeks ago, the Washington Log- 
ging & Brokerage Company has advanced its list from 
50 cents to $1 in effect February 1. The supply of logs 
at the mills is small and the output of the members of 
the association will not more than keep pace with the 
demand of the mills for the coming year. If the 
present demand for lumber shall continue many of 
the mills will have te contract outside the brokerage 
company for a portion of their needs. 

Owing to heavy snow in the mountains camps in the 
foothills are unable to operate, with the result that the 
association is not putting out more than 60 percent of 
its capacity. The new list is as follows for 27-inch 
top and under: Up to 40 feet, $8; 42 to 50 feet, $9; 
52 to 60 feet, $10; 62 to 70 feet, $11.50; 72 to 80 feet, 
$13.50; 82 to 90 feet, $15.50; 92 to 100 feet, $17.50. 

For 28-inch top and over: Up to 40 feet, $8; 42 to 
50 feet, $11; 52 to 60 feet, $12.50; 62 to 70 feet, $14.50; 
72 to 80 feet, $17; 82 to 90 feet, $20; 92 to 100 feet, 
$23; up to 40-foot flooring, $10; up to 40-foot No. 2, 
$5.50. 

A Fireproof Mill. 

The Seattle Cedar Lumber Company has taken out a 
permit for the erection of a $3,000 dry kiln. This is 
the finishing touch on one of the most substantial 
plants of its kind in the west. When completed the 
plant will be constructed entirely of reinforced con- 
erete with twisted steel rods binding it together. The 
engine installed to operate the plant is the largest in 
use in any mill in the northwest. The company is 
constructing a mill on Vancouver island which will 
also be a model. 

Loggers’ Benefit Society. 

Under the name of the Royal Loggers of the Pacific 
Coast a fraternal insurance company has been incorpo- 
rated the membership in which will be limited to 
loggers. The articles name Seattle as the principal 
place of business, but the privilege of holding meetings 
in San Francisco, Portland and Victoria, B. C., is re- 
served. The objects set forth are to aid and assist 
members; to improve their social and _ intellectual 
standing; to establish benefit funds for the relief of 
sick and disabled members; to provide free medical at- 
tendance, and to establish disability and death benefits. 
The incorporators are Alex Tudney, Nils Anderson, I. 
G. Bergman, Robert Hayes, J. D. Morgan, J. P. Rudd, 
J. J. Healy, all of Seattle; William J. Curran, Joseph 
Reece and John Argue, of Maple Valley. 

Fir in the Nebraska. 

The Moran Bros. Company, building the battleship 
Nebraska, has received word from Washington indi- 
eating that the navy department will allow the use of 
Washington fir instead of Georgia pine for the interior 





FRED S. MYERS, OF RICHMOND, VA. 


finishings of the sea fighter. Senator Piles says scien- 
tific tests are being made with fir and, so far, have 
been satisfactory. The introduction of fir into the bat- 
tleship, lumbermen feel, will be another feather in 
their cap and result in a new line of orders. 

Trying to Break Shingles. 

Advices received by local shingle houses from 
eastern and middle western representatives tell of a 
determined effort on the part of line yards to break the 
present list. With that object in view they are holding 
off orders in the hope that with the resumption of 
operations by the mills the prices established by the 
two months’ closedown will decline. 

In no quarter is this considered even a probability. 
Many things will contribute to holding up the shingle 
market and prices this year probably will be higher 
than for any season in the past. February 1 the 
shingle mills or probably 60 percent of them, which 
closed down December 1, resumed operation. The re- 
mainder have been unable to complete improvements 
begun during that period or are lacking in a full quota 


of labor to operate their plants. It is therefore 
safe to say that not before March will the output of 
the coast mills have reached normal. 

In the meantime the eastern and middle western 
markets are depleted of stocks and spring building is 
approaching. The southern market is reported to b: 
entirely out of shingles and orders are beginning to 
show up in numbers. This latter territory, during the 
closedown and while the embargo was on Burlington 
ears, has been using cypress. This material now wil 
be abandoned and, if southern orders shall be filed first 
they will be the first shipped. 

Another thing which will contribute to stiffening th 
price of all grades of Washington red cedar shingle; 
is the shortage of logs. With very few exceptions th: 
mills are calling for logs and the output must, to a ce: 
tain extent, be regulated by the supply from the camps 
The general feeling among dealers is that while the 
consider the present prices—#1.70 for stars and $1.9; 
for clears at the mill—satisfactory there is more dar 
ger of an advance in the list than of a decline. 

Old Company Sells Out. 

February 1 the Loeb-Cutter Mill Company passed ou! 
of existence and its assets became the property of th: 
Standard Lumber & Shingle Company, a corporatio: 
with a capital stock of $75,000. The incorporators ar 
W. W. Caskey, Sedro-Woolley, president; Charles Reit 
ler, Chicago, vice president; Fred S. Myers, Richmond, 
Va., treasurer, and Frank 8. Loeb, Seattle, secretary. 

Besides the entire holdings of the Loeb-Cutter Mil! 





FRANK S. LOEB, OF SEATTLE, WASH. 


Company the new corporation has secured 150,000,00' 
feet of standing timber in the vicinity of the mill, : 
Green’s spur, on the Northern Pacific, and is loggins 
A new logging road 21% miles in length has been com 
pleted and a modern locomotive is hauling the output 
of the camps to the mill. Secretary Loeb says tl 
policy followed by the old company—to not accept ex 
cess orders—will be adhered to and the reputation f 
prompt delivery maintained. : 

President Caskey has for several years been ident 
fied with the Green Shingle Company and the Unio! 
Mercantile Company, of Sedro-Woolley, and while 1 
taining his interests in these organizations he seve! 
all active connection with them and will take fu 
charge at the mill. He is one of the best know 
loggers and lumbermen in the state. 

Vice President Reitler is president of the (irea 
Western Smelting & Refining Company, of Chicago. 

Mr. Myers is a wealthy southerner and is connecte 
with H. Myers & Co., of Savannah, Ga., but makes hi! 
home at Richmond. 

Frank S. Loeb since the organization of the Loe! 
Cutter Mill Company has been its president and is on 
of the best known lumbermen doing business out 
Seattle. Under his management the old concern gain 
a reputation for prompt deliveries and swiftly grew t 
importance in the coast lumber business. 





SHINGLE MILL BUREAU INCORPORATED. 


SEATTLE, WasH., Feb. 5.—The Shingle Mills Burea 
has been organized on a permanent basis and article 
of incorporation have been filed at Olympia. The capi 
tal is fixed at $500, divided into 500 shares of $1 each 
A circular letter has been issued by the board of trus 
tees and is being sent to all the mills asking that the) 
subscribe for at least one share. This circular sets forth 
the object of the organization to be the collection an‘ 
dissemination to its subscribers of information in refer 
ence to the shingle business and to issue a weekly 
bulletin, or oftener if necessary, giving the manufacturer 
an accurate statement of market conditions and prices. 
A charge of 25 cents a thousand of one day’s cut will bs 
charged for this service at present. a 

‘The bureau has thoroughly canvassed conditions. I 
is known that retail dealers are withholding thei! 
‘“stocking up’’ orders until after the middle of the 
present month and that a few wholesale dealers are offer 
ing to the manufacturers unduly low prices for the Feb 
ruary, or first two weeks thereof, cut with the expecta 
tion of selling them later at a considerable profit. 
All this information has been sent to the mills in- 
cluded in the bureau. 
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After considering these conditions the bureau trus- 
tees believe that this temporary withholding of orders 
will be followed later in February by heavy buying and 
in view of this fact all mills have been notified that the 
status of the present market warrants asking the whole- 
saler $1.70 for stars and $1.95 for clears, f. 0. b. at the 
mill, with an advance of 10 cents when dealing with 
other than wholesalers. With these prices maintained 
during the early weeks of February it is the general 
ypinion that staple lists will prevail for the remainder 
ot the season. 

The action of the bureau in not deciding on a further 
losedown is generally satisfactory. A few days before 
he meeting of January 27 there was some indication 
hat a continuance, at least until February 15, would be 
lecided upon; but in view of the fact that many of the 
nills will be unable to open until the latter date owing 

lack of labor and the completion of improvements, 
onditions were found sufficient to permit of a resump- 
ion. Subscriptions to the stock of the bureau are being 
eceived in good numbers. 





SOME SEATTLE SNAPSHOTS. 
SEATTLE, WAsuH., Feb. 3.—Roy Thompson, who has 
cen on the north coast much of the time for the last 
x months looking into lumber conditions and buying 
r the B. N. Thompson Company, Minneapolis, has 
turned from spending the holidays with his parents 
Minneapolis and has opened an office for the com- 
iny at 201 Lumber Exchange. From this office he will 
k after the buying of lumber for the company’s yard 
Minneapolis and its wholesale business. 
l.. ¥. Graham, manager of the purchasing department 
the retail yards of the Chicago Lumber & Coal 
mpany, St. Louis, is in Seattle this week. Enroute 
spent a week in Spokane territory, where he was 
t by E. L. Connor, manager of the Seattle office of 
company. From here Mr. Graham will go to Port- 
| and San Francisco before returning east. 
‘he Parker-Bell Lumber Company has ordered a 
max locomotive for its logging road running out into 
timber from its mill at Pilchuck, Wash. This was 
irchased of the Climax Manufacturing Company, Corry, 
, manufacturer of this well known locomotive, which 
used extensively on logging railroads throughout the 
intry. 
\. J. Pinney, of the New London Milling Company, 
llmar, Minn., and J. B. Quayle, of the same place, 
l retail lumber dealers, have been visiting Seattle 
Puget sound points this week. 
EK. Cleveland, president and general manager of 
Giddings & Lewis Manufacturing Company, well 
vn manufacturer of saw mill machinery at Fond du 
Wis., is in Seattle this week on his first trip to the 
fic coast. Mr. Cleveland left home January 9 and 
ped enroute at Spokane for a few days and since 
been looking into the lumber situation at Puget 
points. He expects to go from here to Port- 
and San Francisco before returning to his home 
he east. Mr. Cleveland is very much impressed with 
vrowth of the lumber manufacturing industry on the 
and the possibilities for the use of saw mill 
inery and no doubt will be a frequent visitor to 
section in the future. 
e Parker-Bell Lumber Company is making some 
ges and installing new machinery at its plant at 
huck, The log deck is being repaired and a steam 
er put in. A pony gang of the Giddings & Lewis 
facturing Company’s make is being installed and 
orting sheds are being changed to bring the lumber 
n front of the dry kilns so that it can be taken 
t from the sorting shed to the kiln trucks. 
ie H. C. Boleom Lumber Company, which owns the 
ay-Boleom Lumber Company, operating at Ballard, 
1., has amended the articles of incorporation of that 
iny and changed its name to the Boleom Mills, 
porated, under which name the business will be 
ed on as in the past. 
E. Martin, the well known wholesaler of Omaha, 
has been spending a few days in Seattle and at 
Puget sound points. 
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WESTERN WASHINGTON NEWS. 


COMA, WASH., Feb. 2.—The formal transfer of 
Coenen-Mentzer Lumber Company’s plant to the 
North Shore Lumber Company took place this 
The consideration involved is $120,000. The 
th Shore Lumber Company was incorporated recently 
\. G. Hanson, of the White River Lumber Com- 
pany, of Enumclaw; George Lewis Gower, of Tacoma; 
'. Walker Foster, of the Foster Lumber Company, of 
tacoma, and G. W. Vanderbeck, of Enumclaw. The 
‘ive management of the plant will be in the hands of 
Vanderbeck, who is a thoroughly practical man. 
ie mill is a band with a daily capacity of about 100,000 
et and was built about two years ago. It is equipped 
With planers and is thoroughly up to date throughout. A 
large dry kiln will be added in the near future. The 
Site includes ten acres of valuable water front land. 
_ Another formal transfer of this week was that of the 
ar West Lumber Company’s plant to Charles E. Patten, 
of the Atlas Lumber & Shingle Company of Seattle, and 
associates, who have acquired the plant under a lease 
with the option of purchase. Mr. Patten will look after 
the active management of the mill which is one of the 
best of its size in the city. Besides about twelve acres 
of ground the plant includes saw mill, shingle mill, a 
new planing mill, dry kilns, stock sheds, barns and all 
facilities, and the machinery throughout is up to date, 
=a of which taken in connection with the Charles E. 
Patten brand of energy will make things hum. 
. i. L. Doud, of the Doud Bros. Lumber Company, 
Says orders are plentiful, with any amount of business 
coming in, all kinds of lumber being in demand. Mr. 





Doud is a member of the city council and as chairman 
of what has been known as the Doud committee, which 
has been investigating charges of municipal corruption 
made by a self appointed citizens’ committee of twelve, 
he has had his hands full. The company, whose mills are 
at Pittsburg, Wash., is making additions to ‘its plant, 
including the installation of a 32-inch pony gang made 
by the Giddings & Lewis Manufacturing Company, 
Fond du Lac, Wis. 

The Hague Box & Lumber Company, which increased 
its capital recently, is to make a number of improve- 
ments at its plant across the bay, chief among which is 
the installation of more power. Besides its box plant 
the company operates its own saw mill and last year 
cut 3,000,000 feet of spruce, 2,500,000 feet of hemlock, 
80,000 feet of cottonwood and 1,000,000 feet of fir. 
Orders are plentiful and the company is finding its 
business steadily growing. 

The Mineral Lake Lumber Company has started its 
new mill at Mineral Lake. John Donahue, of Tacoma, 
one of the principal owners of this mill, is a thoroughly 
experienced lumber manufacturer and has a fine plant 
and an excellent hody of timber. 

The Wheeler-Reese Lumber Company is making a 
number of improvements at its plant at Lake Head. 
About $5,000 is being expended in improvements, in- 
cluding a new boiler and engine. This mill cut 12,800,- 
000 feet of fir in 1905 and will do even better in 1906. 

The Capitol Box Company has its new veneer plant, 
replacing the one burned a few months ago, com- 
pleted and in running order. The company is finding 
business pretty good and reports the 1906 outlook bright. 

The Washington Porch Column Manufacturers’ Asso- 
ciation was organized Monday at a meeting held at 
Centralia. Twelve manufacturers were represented and 
it was decided to increase the price of 4x4x8 columns 4 
cents each. 


— 


IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Feb. 3.—Prices and orders remain 
firm and the car shortage continues. A large number 
of cars are stored on the various side tracks west of 
the mountains and until the new locomotives shall arrive 
the blockade will not be raised. 

Improvements planned by the loggers of Washington 
this year will cost in the neighborhood of $6,000,000. 
This shows the prosperous condition of the timber busi- 
ness. 

A spruce log more than 100 inches in diameter was 
sawed in the mill of the Northwestern Lumber Company 
at Hoquiam last week. This log was sound throughout. 

The Weyerhaeuser timber syndicate sold several tracts 
of timber lands during the week in different parts of the 
state, prices in some cases almost reaching $100 an acre. 

Chris Endersen & Son, the enterprising sparmakers of 
Chehalis county, have closed a deal for a shipload of 
spars to go around the Horn. These spars will be used 
by the leading shipbuilders of the Atlantic coast. 

Douglas Bros., founders and machinists of Aberdeen, 
have secured the right to manufacture the Gordon hol- 
low blast grate and are having all the work they can 
do in supplying the orders. . 

Several Portland capitalists have incorporated the 
Chinook Lumber Company and will build and operate 
a railroad from Deep River to South Bend, do a gen- 
eral lumber business and operate a line of boats on the 
Columbia. 








ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Feb. 2.—The Hazel Lumber 
Company has acquired the Blanchard saw and shingle 
mill at Travel. The price paid was $21,500 for the 
mill plant and $5,000 for optional rights on the timber, 
a total of $26,500. George A. Cooper, a lumberman of 
this city, is one of the leading stockholders of the com- 
pany. It is the intention of the new concern to 
crowd the mill to its fullest capacity. The mill cuts 
both lumber and shingles. The daily capacity is 65,000 
feet of lumber and 250,000 shingles. The rehabilita- 
tion of the Bellingham Bay Improvement Company’s 
plant is progressing rapidly. By March 1 the new 
saw mill will be ready to operate. Superintendent 
LL. O. Waldo says the mill will have a capacity for 
cutting 700,000 feet of lumber in a run of twenty-four 
hours. He expects to eut 200,000,000 feet of lum- 
ber annually. When this mill shall be completed Bel- 
— will claim the greatest lumber mill in the 
world. 

The harbormaster’s report for January shows a 
total of 7,928,600 feet of lumber shipped from the local 
mills last month. One of the largest mills in the city 
has been closed for alteration since the first of the 
year. The vessels, their cargoes and destinations 
were as follows: 

Puget Sound Mills & Timber Company—Schooner Novelty, 


San Pedro, 404,000 feet; schooner William H. Smith, San 
Pedro, 744,000 feet. 

Kk. K. Wood Lumber Company—Barkentine Benecia, San 
Pedro, 847,000 feet; steam schooner Shasta, San Pedro, 
792,000 feet; bark Reaper, Guaymas, Mexico, 1,178,000 feet : 
schooner Resolute, San Francisco, 840,000 feet: steam 
schooner Rainier, San Francisco, 51,000 feet; steamer Chis- 
wick, Panama, 390,000 feet. 

sellingham Bay Improvement Company——-Barkentine Ev- 
erett Griggs, Melbourne, Australia, 1,240,000 feet: steam 
schooner Rainier, San Francisco, 450,000 feet ; steamer Chis- 
wick, Panama, 260,000 feet. 


The Bellingham Bay Improvement Company, which 
operates the big mill here, has officially changed its 
name and now is known as the Bellingham Bay Lum- 
ber Company. Articles of incorporation were filed 
this week showing the new company to have a eapi- 
talization of $1,000,000. The incorporators are H. H. 
Taylor, G. W. McEnerney, Bruce Cornwall, William J. 
Dingee and A. A. Baxter. 
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P. B. LITTLE, E. S. LITTLE, 
President. Sec’y and Treas. 


Little Lumber Co. 


100 Soulard St., ST. LOUIS, MO. 


Producers of 


RED OAK, COTTONWOOD, 
RED GUM, ASH, HICKORY 
AND ELM LUMBER. , 


Carload shipments direct from our own 
new band saw mill at Blytheville, Ark. 


We carry there about four million (4,000,000) 
feet seasoned lumber at all times, for quick ship- 
ment. Good grades only. 


We desire the patronage of the consumers of 
Lumber and will give preference and prompt 
attention to their trade. 


Correspondence solicited. 


Delivered prices always given. 


4444 


Soft Yellow Cottonwood, Extra Fine Red 
Oak, (plain or quartered) and Red Gum 
for consuming trade, our specialities. 


= Address all letters and telgrams to our General 
Office, Little Lumber Co., 100 Soulard Street, 
St. Louis, Mo. 














The Kalberg shingle mill at Bow has been sold to 





Interior Finish 


AND 


Veneered Doors 


We manufacture our own 
hardwood Iumber and can 
name low prices. 

PROMPT SHIPMENTS 
OUR SPECIALTY 


Carnahan Mfg. Co. 


LOOGOOTEE, IND. 


Estimates Furnished. 





Buy it direct of the manufac- 
turer and be insured satisfaction. 


Foreign Correspondence Solicited. 


Chas. F. Luehrmann Hardwood Lor. 


dress, “‘LUEKRMANN” 
page yen Union aad St. Louis, Mo. 
ABC 4th Edition. 








JOHN M. SMITH LUMBER CO. 
Main Office, NASHVILLE, TENN. Branch Office, DICKSON, TENN 
SPECIALTIES: 


LONG ASH, POPLAR PANELS. 


Two Band ~~ Mills, Y AR DS—Nashville, Tenn.; Dickson, 
Nashville, Sonn. Tenn.; White Bluff, Tenn.; Hohenwald. 


ag Beene gg hn Tenn.; Point Rock, Ala. 


AN UNPARALLELED OFFER 


To every manufacturer using wood- 
working machinery of any description, 
who willtell us he saw this ad in the 
American Lumberman, we will send 
free of charge one of our 


Van Duzen Loose Pulley Oilers 


They do not waste or throw oil—can be 
used on almost every size and speed of 
pulley. Tried and tested I5years. 7sizes 
all brass. Ask for price list 26 D. 

THE E. W. VAN DUZEN CO., Cincinnaf, Ohio. 2 


SAMPLE PAGES of tre Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 
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‘The Paint 
That Sells 


and on which you can give your 
customers a time guaranteeis 
the only kind that makes ita 
profitable side line. We have 
a special assortment proposi- 
tion that has proven very at- 
tractive to lumbermen whichis 
as follows, returnable within 
60 days at our expense if not 
satisfactory: 








On a 50 Gallon Assortment: 

20 1 gallon cans and 

6 5 gallon cans. 

On a 100 Gallon Assortment: 

§ 20 1 gallon cans and 

of + - s 
116 5 gallon cans, 

We will make you a special discount and 

allow freight. Illus. catalog on request. 


GEO. W. PITKIN CO., 


PAINT AND COLOR MAKERS, 
Station C. CHICAGO. } 


REMEMBER : consisting of j 
You may order dif- 
ferent or 100 
gal.assortments or 
all of one size at 
the same special 
discounts and we 
pay freight. 


consisting 


50 
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You Can Show 
Your Customers 


our stock and not be ashamed you 
handle it. We operate three modern 
band mills, with ample planing mill 
capacity, and always carry large and 
well assorted stocks on hand. Just 
now we have 10,000,000 feet of Cumberland River well 
assorted and selected rough . 


POPLAR 


{KY BRAND) 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelv- 
ing, Corner Boards, Base, Door and Window 
Jambs, Mouldings and Interior Trim. 





Also nice stocks of Poplar, Oak, Ash, Chestnut, Walnut, 
White and Yellow Pine, Hemlock, Basswood, Buckeye 
and Gum which we can ship with Poplar. 


Kentucky Lumber Co. 


General Sales Office, BURNSIDE, KY. 
5 








Now, 
Isn’t this 
plain to you? 


Because we always keep a large stock on hand we are 
able to make shipments promptly. Better drop us a 
line for we are making some interesting prices just 
now ona stock of 12,000,000 feet of well assorted and 
selected rough 


POPLAR 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Ale and Beer Staves and Heading. 





Prices are yours for the asking. 


SWANN-DAY LUMBER CO. 


CLAY CITY, KENTUCKY. 








The Burden 
of Big Business 


can be greatly relieved by dealing 
with a firm that is responsible, for 
you can put it up to them to furnish 
you right grades. When it comes 
. to quality and service, we are will- 
ing to assume our share of the burden on orders of 


POPLAR 


AND QUARTER SAWED WHITE OAK 


Because we understand thoroughly the requirements 
of the trade and know our products cannot fail to 
satisfy. Why not try us? 


Kentucky River Poplar Co. 


Incorporated. 
Address Mail to Main Office, 


SAW MILLS: FRANKFORT, KY. 


Frankfort, Irvine, Valley View. 

















Charles R. Kane, Daniel Kane and Robert Foran, mill- 
men of British Columbia. It will be known as the 
Kane-Foran mill in the future. The daily capacity of 
the mill is 100,000 shingles. 

P. B. Anderson is building a shingle mill near Sumas. 
Its daily capacity will be 40,000. 

red J. Wood, manager of the E. K. Wood Lumber 
Company’s plant, of this city, returned yesterday from 
a three weeks’ business visit to San Francisco. Mr. 
Wood declares the outlook for lumber business better 
than at any prior time during the past seven years. 

Plans are being formulated by the owners of the 
Noon shingle mill at Van Wyck, near this city, to add 
a saw mill to the plant. ‘The daily capacity will be 
40,000 feet of lumber. 

Practically all of the shingle mills of this county 
resumed operation February 1. Extensive improve- 
ments were made to a majority of the mills during 
the idle period. 

The Larson Lumber Company is making a number of 
changes at its mill on Lake Whatcom, including the 
installation of two horizontal band resaws made by 
the Giddings & Lewis Manufacturing Company, of 
Fond du Lae, Wis. It recently put in another 32-inch 
pony gang, making the second pony gang of the Gid- 
dings & Lewis make in the mill. ; 

The Whateom Falls Mill Company is putting in a 
steam log deck, a double cutting resaw and a pony 
gang, all from the works of the Giddings & Lewis 
Manufacturing Company, Fond du Lae, Wis. The 
Siemons Lumber Company is installing a pony gang 
of the same make to manufacture clear siding stock. 





EQUIPPED FOR EASTERN BUSINESS. 


SEATTLE, Wasu., Feb. 2.—N. J. Blagen, president 
of the Grays Harbor Lumber Company, Hoquiam, Wash., 
was in Seattle’a few days last week looking over the 
lumber market. In December Mr. Blagen purchased 
the controlling interest in the Grays Harbor Lumber 
Company, which has a new and up to date plant on the 
harbor at Hoquiam that is sawing about 100,000 feet 


daily. A planing mill was built recently and a spur 
track trom the Northern Pacific built alongside the 


planing mill and loading sheds and the plant is in shape 
to do a rail shipping business as well as to cater to 
the cargo trade, which had been its specialty heretofore. 
Mr. Blagen says the company is looking particularly 
after the trade in ship’s decking and wind mill and 
tower stock. At present the kiln capacity of the plant 
is not large enough and two additional kilns are to be 
built and when completed the Grays Harbor Lumber 
Company will be in excellent shape to take care of the 
eastern demand for fir lumber. 

Mr.” Blagen is an experienced lumberman, having been 
one of the owners of the Bucoda Lumber Company 
before it was sold to the Mutual Lumber Company, 
about three years ago. His home has been in Port- 
land, where he has carried on a jobbing business since 
disposing of his Bueoda plant. 

R. A. Stewart, vice president of the Seattle Lumber 
Company, returned last week from an absence of several 
weeks in the east, during which time he spent the holi- 
days at his old home in Chicago and attended the an- 
nual meeting of the company. He returned to Seattle 
by way of southern California. 





OREGON LUMBER NEWS. 


PorRTLAND, OrE., Feb. 3.—The demand for ties is so 
firm that the Denver & Rio Grande Railroad Company 
has contracted to buy 80,000 hewed ties. The prices 
paid are 32 cents for 7x8-8 ties and 34 cents for 7x9-8 
ties. Edwards & Company, of Spokane, Wash., and N. 
C. MeLeod, of Elgin, are the contractors. 

H. D. Spencer, of Elgin, returned home last Sunday 
after spending several days in the city buying ma- 
chinery for his planing mill and box factory. Mr. 
Spencer says the demand for lumber in eastern Oregon 
never was stronger than at the present time. 

The Coos Bay Manufacturing Company, of North 
Bend, purchased a large walnut stump in Indiana and 
will cut it into veneer at its factory. 

The North Bend Manufacturing Company, North 
Bend, shipped two cars of white cedar doors and a 
consignment of sash to the Atlantic seaboard cities, 
via Portland, this week. 

The Wind River Lumber Company, of Cascade Locks, 
will install a Simondson log turner, new carriage, live 
roll system and other improvements. 

The Locke shingle mill, Clatskanie, was sold this week 
under execution to Henry Kratz. 

The Deschutes Railroad Company has been organized 
to build a railroad from Deschutes through the Deschutes 
valley to Bend. The line will pass through a body of 
heavy timber. 

The McCormick & Columbia River Railroad Company 
has been incorporated in Washington by F. L. Hale, H. 
McCormick and A. N. Riggs, with a capital of $100,000, 
to build a railroad from McCormick, in Lewis county, 
to Gray’s bay, on the Columbia river. 

Construction is progressing on the plant of the 
Carlton Lumber Company, Carlton. It is expected to 
have the plant ready to operate some time in August. 

J. C. Gardner, of Chicago, has rented the Coast 
Lumber Company’s planing mill at Chehalis and_ will 
carry on a woodworking factory. 

Daniels Bros., of this city, will engage in the mill 
business on Tide creek, in Columbia county. 

Robert Suitor, of Cottage Grove, has bought ma- 
chinery for a band saw mill. 

The Moore Logging Company, of Seaside, has been 
organized to start a camp on the Necanicum. The 
logs will be delivered to the Seaside Spruce Lumber Com- 





pany. George Moore will be manager of the camp. 

During January twenty-one vessels cleared from Port- 
land with lumber for domestic points, carrying a total 
of 12,446,874 feet, and four vessels cleared for foreign 
ports carrying 7,822,164 feet. 

The trustee in bankruptcy of the Warrenton Lumbe: 
Company, Warrenton, has filed a petition in the United 
States district court asking for an order to sell the 
property. 

Fire damaged to the extent of $1,500 the kiln of the 
Perry Lumber Company, La Grande, on Tuesday. 

Winans Bros.’ saw mill, wrecked last week by a flood 
in Goble creek, back of Goble, will be rebuilt. Work has 
already begun. A spur from the Northern Pacifie will be 
put in. 

The Multnomah Trunk & Bag Company has moved its 
factory and offices from South Portland to 53 Front 
street. 

J. N. Rambo is installing a small mill at Maple Lane 
Clackamas .county. Ties will be the principal output. 

Frank H. Lamb, of Hoquiam, Wash., delivered a very 
interesting address on ‘‘ Modern Pacific Coast Logging 
Methods’’ before the class in forestry of the Young 
Men’s Christian Association. Mr. Lamb is a recog 
nized authority on logging and lumbering and _ his 
address was listened to and enjoyed by a large audience. 





NORTHERN WASHINGTON NOTES. 
EVERETT, WASH., Feb. 2.—Demand and prices in both 
rail and cargo business continue bobbing against the 
ceiling. During February thirteen cargoes carried away 
9,000,000 feet and a handsome sprinkling of shingles and 
lath; in the same thirty days 524 cars left Everett 
for the east carrying in round numbers 13,000,000 feet, 


making a rather wholesome January record. Sounds 
rather odd to hear lumbermen kicking because they 


have too much business, but they’re doing it; and at 
the same time they reach out for all new business thei: 
outputs will stand. 

Cargo business for January was: 


Clark-Nickerson Lumber Company—Schooners Vaurus 
200,000 feet; Nakukona, 500.000 feet: Ensign, 500,000 feet 
all for San Pedro. 

Loading at this mill are the schooners Polaris, 600,000 
feet; J. H. Lunsmann, 1,200,000 feet, and ©. F. Crocke) 
1,000,000 feet, all consigned to San Pedro. 

Weyerhaeuser Timber Company Steamship Craigard, 364 
»26 feet, for the west coast of South America; brigantin: 
Geneva, 501,000 feet, for Redondo, Cal.; steamship Umatilla 
1,000,000 lath, for San Francisco. 

Mukilteo Lumber Company—Steamships Hazel 
3,350,000 feet, for China: Grace Dollar, 460,000 feet, for 
San Francisco; Robert Dollar, 780,000 feet, for San Pedro 
schooner Ensign, 450,000 feet, for San Pedro. Loading are 
Ship Abner Coburn, 1,350,000 feet, for South Africa, and 
schooner Lyman D. Foster, 1,000,000 feet, for San Pedro 

Mitchell Lumber Company—Schooners Carrier Dove, 512 
000 feet, for San Pedro; Luzon, 530,000 feet and 300,000 
lath, for San Pedro. 

H. O. Seiffert Company—Schooners Lottie Bennett, 1,000, 
000 feet; Novelty, 200,000 feet and 3,500,000 shingles, bot 
for San Pedro. 


Rail shipments for January: 


H. O. Seiffert Company, 119 cars. 
Ferry-Baker Lumber Company, 101 cars. 
Clark-Nickerson Lumber Company, 86 cars. 
Weyerhaeuser Timber Company, 75 cars. 
Mukilteo Lumber Company, 70 cars. 
Eclipse Mill Company, 73 cars. 

Mitchell Lumber Company, 28 cars. 


Dolla 


C. A. Poyneer has been elected treasurer of the Ierry 
Baker Lumber Company. Mr. Poyneer is one of the bes 
posted lumbermen in this section. He will continue a 
sales manager, a position in which he has set a ho 
pace for other managers on the Sound. 

Work is under way on the new plant of the Weidaue: 
& Lansdown Company. A planing mill will be added 
This concern manufactures porch columns and a general! 
line of millwork. 

Five shingle mills started cutting this week. Ther 
is no question that the shingle market has been strengt! 
ened by the curtailment; all agree on this point. Pric 
are fair, with indications of permanency. 

When Fred K. Baker turned his hand to learning 
Siwash he did so with a distinct object in view and no) 
he expects to realize financially from his investment 
gray matter. Mr. Baker is pretty well known to th: 
Indians of Tulalip reservation, eight miles across wate! 
from this city, and he has arranged a deal with then 
whereby they are to tufn over to him one-half tl 
stranded logs they pick up about the beaches of Pug: 
sound free of charge; the other half Mr. Baker expect 
to buy for a song. ‘‘I expect the Indians will tur! 
in 2,000,000 feet during the next month,’’ said M 
Baker. 

George Farr, manager of the Skykomish Lumber Con 
pany, Skykomish, Wash., is making many improvement 
about that company’s saw mill, including a steam lo: 
deck, log stop and loader; and the power is being i! 
creased by a pair of 20x26 heavy duty engines and thi 
sawing equipment by the addition of a 40-foot automat! 
overhead trimmer and a 32-inch pony gang, live rolls an: 
sorting sheds to take the lumber direct to the dry kil! 
trucks. The additional machinery is all from the Gi! 
dings & Lewis Manufacturing Company, Fond du Lat. 
Wis. 





ACROSS THE CANADIAN BORDER. 


Vancouver, B. C., Feb. 2.—So hotly has the contes 
been waged in the provincial legislature over the pro 
posed prohibition of export of manufactured logs an‘ 
timber that in committee of the whole house an ad 
verse vote was recorded against the government whic! 
brought in the measure. From interior British Colum 
bia, or the Mountain section comes a protest agains! 
the proposed legislation on the ground that it will kill 
a very profitable and active industry in the small timber 
of that section, the manufacture and export of mining 
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props and ties. The percentage of small timber in 
the mountain sections is very large. The associated 
boards of trade of eastern British Columbia have unani- 
mously adopted a resolution condemning the proposed 
umendment. 

After years of trouble with disposition of mill refuse 
the big conzerns here have been offered a profitable 
yneans of using the waste product. The city comp- 
troller has asked for proposals from the mills to supply 
electrical power generated from the burning of the mill 
refuse. His proposal is to get energy for running a 
municipal lighting plant. As Comptroller Gibson was 
until recently connected with the Pacific Coast Lumber 
Company, one of the iargest concerns in this city, he is 
pretty well posted on both sides of the mill refuse 
problem. Several mills have replied to his letter. One 
large company writes that it is prepared to supply suffi- 
cient mill waste to generate 5,000 horsepower. 

The Sutton Lumber Company, comprising lumbermen 
and capitalists of Seattle and Ballard, has begun opera- 
tions looking toward building a large mill on the west 
coast of Vancouver island at Clayoquot sound. Fifteen 
cars of machinery have been received. E. G. Pake, an 
castern millman of large experience, is to have charge of 
the new plant, which is to be in operation by June 1. 
The entire cut is intended for export, no local trade 
heing sought. 

The mills of the Fraser River Lumber Company at 
New Westminster are to be rebuilt. They were burned 
lust fall and subsequently the sudden death of Mr. Tait, 
the manager, delayed the restoration. 


THE INLAND EMPIRE. 


IN THE PINE COUNTRY. 

SPOKANE, WASH., Feb. 3.—The weather remains mild, 
the snow has practically disappeared from the valleys 
ind the fields are beginning to be dotted with butter- 
cups, one of the first harbingers of spring in the Inland 
Empire. Indications are that the season for winter 
logging is near its close. The market remains firm and 
demand good. Manufacturers of white pine are asking 
and obtaining the prices recommended by the price list 
committee of the Northern Pine Manufacturers’ Asso- 
iution and have issued lists adopting the recommenda- 
tions. Buyers continue eager to make purchases in 
large lots, which indicates clearly the coming demand 
for spring trade. 

The Oregon Lumber Company is making prepara- 
tions to replace its circular saw with a new double cut 
band, which will give the mill one double cut and one 
single cut band and a gang. 

The Boder Lumber Company, of Eureka, Mont., has 
heen reorganized under the name of the Eureka Lum- 

r Company with an increased capital and will begin 

operate the mill within two or three weeks. 

L. V. Graham, manager of the purchasing department 
tor retail yards; E. L. Connor, manager of the purchas- 

g department at Seattle, and J. C. Edmonds, all of the 
Chicago Lumber & Coal Company, made the rounds 
imong the mills of Spokane and vicinity during the 

eek. Mr. Edmonds formerly was connected with the 

ilifornia Sugar & White Pine Agency. 

The Potlatch Lumber Company will start sawing at 
‘he Palouse mill February 5. While the spur to the mill 

as not been completed the mild weather has made it 

issible to bring down a portion of the drive by way 
the Palouse river. 

Ek. T. Chapin, sales manager for the Humbird Lumber 

ompany, left for Omaha February 2 to attend the 
inual meeting of the retailers. The company some 
ne ago forwarded a bungalow made up of the various 
and Empire woods. The house was built in sections 
as to make possible its shipment by rail. 











A BIG LINE YARD CONCERN. 
POCATELLO, IpA., Feb. 1—The Weeter Lumber Com- 
uy, whose headquarters are here, is one of the larg- 

line yard concerns in this state. J. C. Weeter, 
resident of the company, is from Pennsylvania, but 

s in the lumber business at Park City, Utah; he 

me from there to Pocatello in 1901 and formed the 
\Veeter Lumber Company. The company has yards at 
‘ocatello, Blackfoot, Firth, Shelley, American Falls, 
linidoka, Sherrer, Rupert, Heyburn, Burley, Kimberly, 
win Falls, Filer and Buhl, Ida. Vice President W. D. 
Galvin, of the company, formerly was in charge of the 
vards in North Dakota for the Rogers Lumber Company. 
‘fe became associated with the Weeter Lumber Company 
hout a year ago, his experience in North Dakota prov- 
ing valuable to this concern in establishing its yards 
'n southern Idaho. 

Idaho is rapidly developing and irrigation is making 
the arid land very productive and small villages and 
prosperous farming communities are springing up all 
along the Oregon Short Line, with the result that 
southern Idaho is becoming each year a more important 
lumber consuming market; and of all the concerns en- 
gaged in the lumber business in this section the Weeter 
Lumber Company is one of the most successful. Three 
other yards in Pocatello—those of the Bristline Lumber 
Company, W. J. Harvey and A. W. Service—are doing 
good business. 


AT THE MORMON CAPITAL. 

Sat Lake City, Utau, Feb. 1.—Conditions are very 
favorable for a good year’s business in Utah and the 
retail yards of this city and the wholesalers who ship 
throughout this territory report a satisfactory condi- 
tion of trade with indications pointing to a large con- 
sumption of lumber during 1906. A good fall of snow 





this winter has assured water for irrigating purposes 
during the summer, which will result in good crops and a 
larger use of lumber. 

The Eastern Oregon White Pine Agency, whose head- 
quarters are in this city and of which Frank 8. Murphy 
is general manager, reports the demand for pine lumber 
for shipment into this section and to the east as very 
satisfactory. The eastern Oregon mills are closed for 
the winter and are being repaired and put in shape so 
when they shall start up they will be in condition to 
make a good season’s run. The output of seven Oregon 
mills is handled through the agency as follows: Grande 
Ronde Lumber Company, Perry; Oregon Lumber Com- 
pany, Baker City; Elgin Lumber Company, Elgin; Stod- 
dard Bros., Baker City; Shockley & MeMurren Lumber 
Company, Baker City; Service & Wright, Baker City, 
and Goodnough Mercantile & Stock Company, Elgin. 
The total capacity is 500,000 feet and they are among 
the largest mills in eastern Oregon. The agency has a 
large and commodious office at 73 South Main street, 
in the center of the business district, adjoining the 
Deseret National bank, one of the strongest financial 
institutions in the state. General Manager Murphy 
spends most of his time in this city, although his business 
takes him to the mills frequently. 


CALIFORNIA. 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Feb. 2.—January closed with a 
good line of business in retail lumber all over south- 
ern California. Contrary to expectations early in the 
month building has kept up to a remarkable degree 
and the month beats the record, with one exception, 
since building statistics have been taken here. The 
total number of permits issued during the month was 
834, of a value of $1,304,356, while January one year 
ago showed only 670 permits, of a value of $1,131,561, 
The total number of permits issued last week was 
an even 200, of a value of $273,637. During January 
just past no permits for costly buildings were issued, 
the bulk being for small but well built business 
structures of two and three stories in the downtown 
district and the remainder for dwellings. 

Wholesalers at San Pedro are asking more for a 
number of items in none too good supply, but there 
has been no advance in cargo prices, although retail- 
ers expect a jump at any time of another dollar. 

The weather has been very mild and dry and build- 
ing is being pushed everywhere and every yard is 
rushed to the limit. A good many customers are buy- 
ing heavily just now, expecting a rise which may go in 
effect any day. 

Business in the interior towns is fine and is ex- 
pected to continue so. The rush of tourists and actual 
settlers never was so great and the demand for 
houses is unprecedented. At the wharves this morn- 
ing was a total of twenty-seven vessels unloading. 
Owing to serious disasters along the coast vessels are 
chary of taking risks. Several persons from this city 
and vicinity lost their lives in the wreck of the 
steamer Valencia off Vancouver island. A fair fleet 
is reported as due, many on the way down, the total 
numbering thirty-six vessels, all with forest products. 

A iittle more is doing in northern box shooks, as 
orange shipping has revived and a good many other 
lines are calling for northern crates and boxes. Nearly 
1,400 carloads of celery has been shipped already. 

The local box trade is all that could be desired. 
This is really the busiest season in the wholesale and 
manufacturing line of the year and every local fac- 
tory has all it can do to keep up with orders, some of 
them running overtime and still behind. 

Mrs. Francis Beidler, wife of the well known Chi- 
cago lumberman, registered at Hotel Green, Pasadena, 
January 31, and Mr. Beidler is expected later. 

Since the change in the management of the San 
Pedro wholesale headquarters of the E. K. Wood 
Lumber Company business has assumed its regular 
proportions under the regime of Frank Curran, formerly 
of Pomona. 











FROM THE GOLDEN GATE. 

San FRANCISCO, CAL., Feb. 3.—The following preamble 
and resolutions complimentary to E. C. Williams, presi- 
dent of the Mendocino Lumber Company, who has re- 
tired from business at the age of 86 years, were pre- 
pared by C. A. Hooper, James Tyson and C, R. John- 
son, representing the Redwood Association, and 
adopted at a recent meeting in this city, as follows: 

WHEREAS, Edwards C. Williams, president of the Men- 
docino Lumber Company, after a successful career of fifty 
five years in the manufacture and sale of lumber, is about 
to retire from business, and recognizing his manifold ser- 
vices to the redwood lumber industry, steady and unremit- 
ting, and wishing in some manner to make a public recogni- 
tion of these facts and also to testify our appreciation of 
his value as a colaborer in the field of work to which he 
devoted his life and the high esteem in which we hold him 
as a public spirited citizen; be it therefore 

Resolved, That we, the members of the Redwood Asso- 
ciation, do hereby offer these resolutions as a_ testimonial 
of the regard in which we hold Edwards C. Williams, who 
for fifty-five years has unwaveringly fostered the interests 
of the redwood lumber industry, and who, in making it his 
life work, spared neither time nor money in the pursuit 
of this laudable ambition ; 

Resolved, That the members of this association owe a 
deep debt of gratitude to their friend and coworker in his 
chosen field and wish to place on record the fact that in 
introducing this magnificent lumber to the commercial 
and industrial world and in being the first to place it on 
the foreign market he has performed a work the value 
of which can never be adequately realized ; ; 

Resolved, That the members of this association present 
the Father of the Redwood Trade, on his retiring from 
business, our best wishes for his health and happiness 
and hope that he may long continue to enjoy the happiness 











to buy. Sing 
what we wan 
pend on us always shipping stoc 
you come back for more. To 


QUARTERED WHITE OAK 


also Plain Oak, Ash, Chestnut and Walnut, abso- 
lutely dry—all lengths and thicknesses. Inquiries 


from consuming trade will rece 


tion. We can ship at a moment's notice. 


Vestal Lumber & Mfg. Co., Inc. 


Band Mills at 
Knoxville and Baxter, Tenn. 





there's no use 
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le orders are not 
t, so you can de- 
k that will make 
prove it, try our 


ive prompt atten- 


KNOXVILLE, TENN. 
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NORTHERN STOCK 


Hemlock, 
Birch, 
Basswood, 
Rock Elm, 
Soft Elm, 
Ash, 

Oak. 


SOUTHERN STOCK 


Qtd. White and 
Red Oak, 

Plain White and 
Red Oak, 

Sycamore, 


Poplar, 
Cypress, 
Gum. 


Page & Landeck Lumber Company, 


WELLS BLDG., MILWAUKEE, WIS. 

















WALNUT 


ONLY 








lumber. We are always in 





We manufacture and export walnut exclusively 
and constantly have ample stocks and high class 


GOOD WALNUT LOGS. 


the market for 








| Telecode used, 


‘Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 





























Hardwood Lumber 








our mills by rail or 


our own timber. 


Correspondence solicited. 


DENNIS BROS., Grand 


Prompt Shipments direct from 


water. 


Hard Maple Flooring 


Manufactured by ourselves from 


Long distance Phone. 


Rapids, Mich. 





. MANUFACTURERS AND WHOLESALERS. j 











HARDWOOD 


staves, Cooperage stock, 
lath, shingles, etc. 





CYPRESS, COTTONWOOD, OAK, 
POPLAR and RED GUM. Also 


| THE SOUTHWESTERN LUMBER & BOX CO 


606 Hibernia Bank Bidg.. NEW ORLEANS, LA. 


We are manufacturers 
and exporters of 


box shooks, 
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Ist Class in Lumber Making and 
Selling—Attention | 


Question ? 


If maple flooring can run 2 ft. and longer 
by odd inches, why should 4 in. & in. and 6 
in. Beveled Siding be trimmed back two 
feet for a 6 inch defect? 

Why (in the nature of its use) put on over 
Sheathing must it be manufactured in mul- 
tiples of 2 feet? 

Send your answers to J. E. Defebaugh, Editor, 
American Lumberman, Chicago. 


W. H. WHITE CoO., 


BOYNE CITY, MICH. 

















If you want 
Quick Service 
drop us a line for 
we makea 
specialty of 


WISCONSIN © 


Basswood, Birch, Oak and Elm 


Also Southern plain and Quartered Red 
and White Oak. Our milling is perfect 
and prices are right. 


UPHAM & AGLER, 
Bedford Bldg., CHICAGO. 


Telephone, 
Harrison 4280. 








HEATH-WITBECK COMPANY 
HARDWOOD LUMBER 


We have for quick shipment 170,000 feet DRY 
BIRCH, First and Seconds and Common 
2, 2%, 3 and 4 inch. 


Main Office and Yard: 
Loomis and Twenty-Second Streets 
CHICAGO, ILL. 


PANINI INISININSPIININININININININEINII PA 


SPECIALS: 


5-4 to 12-4 BIRCH. 
1, 14 and 1%-INCH BASSWOOD. 


Write for | 
2, 2% and 3-INCH MAPLE. 


delivered 
1% and 14 INCH {| and 2 RED GUM. prices. 
WHITE OAK BRIDGE PLANK. 


Chicago Office, 
1717 Railway G. W. Jones Lumber Co., 


Exchange. APPLETON, WIS. 


LDA PDP PAPAL LDLALADI{IMDGYImmrmppyrpy— Prpsppp rm". 
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Importers and Manufacturers ( 


MAHOGANY AND 
SPANISH CEDAR. 


MAHOGANY and CEDAR VENEERS. 


: ; 
Office, Mill, Yard and Salesrooms, 
y NOS. 1 TO 41 BROADWAY, - Chelsea, Mass. 

















Cypress Lumber Coneeeenes 


Manufacturer of Hardwoods and Cypress, 


Plain and Quartered White and Red Oak, Yellow 
Poplar, Yellow Pine, Walnut, etc. Millsin Tenn., 
Ala.,and Va. Office, Gestand Dalton Av. Yards, 
1211, 15 Gest St., through to New Court St., and 
Gest and Dalton Av, 


deeeeeesCincinnati, Ohio 


arising from a life well spent and the consciousness of duty 
well performed ; 

Resolved, That the foregoing resolutions be fully spread 
on the minutes of the association. 

At the recent annual meeting of the McCloud River 
Lumber Company, held in San Francisco, J. H. Queal, 
who has been acting president since the death of Presi- 
dent S. S. Johnson, was elected president. S. O. John- 
son is retained in the position of assistant general man- 
ager and has the supervision of the mills at McCloud. 
I, A. Robie has been elected secretary of the Califor- 
nia Pine Box & Lumber Company, succeeding Z. 8. 
Cather, who died a short time before the annual meet- 
ing. Mr. Robie was until less than a year ago in charge 
of a mill at Grant’s Pass, Ore., and has held a responsi- 
ble position in the company’s San Francisco office. 

Henry Templeman, for many years in the San Fran- 
cisco office of the Mendocino Lumber Company, resigned 
when the sale was made to the new owners operating un- 
der the name of the Mendocino Lumber Company. Mr. 
Templeman is selling lumber on commission at the old 
offices at 40 California street, where the old company 
will retain an office until its affairs can be wound up. 

The Loop Lumber Company’s new steam schooner 
Johan Paulsen has made her bay trial trip satisfactorily. 
One hundred invited guests were on board during the 
trip. The Johan Paulsen is an oil burner and has a 
carrying capacity of 800,000 feet of lumber. 

L. C. Reynolds, who owned a saw mill and a tract 
of timber land in the Shingletown section, Shasta 
county, has transferred his holdings to T. B. Walker, 
of Minneapolis. It is said that this sale will be fol- 
lowed by others, as the expense of getting lumber to 
the railroad is very great. The proposed railroad 
from Fall River to Red Bluff is reported to have been 
abandoned, which may account for the eagerness to 
sell timber land. The price paid for the Reynolds 
properties is said to have been $50,000. 

Hobbs, Wall & Co. have bought additional machinery 
and will increase the capacity of their mills at Crescent 
City without shutting down. They have two mills 
with four band saws altogether. The increase in ¢a- 
pacity will be necesasry to take care of the increased 
trade, as many orders for redwood lumber were turned 
down last year. 

Arthur Page says of freights: 

Lumber freights on the coast are firm and in good de 
mand for foreign voyages. We quote them steady at 32s 6d 
to 33s 9d Sydney, 837s 6d Melbourne, Adelaide or Port 
Pirie, 45s to 47s 6d Fremantle, 40s to Valparaiso for or- 
ders, Pisagua Range 2s 6d less direct, 37s 6d to 38s 94d, 
Callao or Mollendo, 41s 3d direct China or Japan, 33s 9d 
to 55s Africa, 57s 6d United Kingdom or continent, $12.25 
to $12.50 Manila, $15.50 to $16 New York, Philadelphia 
or Boston. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Feb. 7.—Railroad reports of 
freight handled show the strength of the Minneapolis 
lumber market clearly. January shipments were 21,696,- 
000 feet, which is a big gain over December and also 
over January of last year, when shipments were only 
17,055,000 feet. Last December 16,416,000 feet was 
shipped. 

Receipts for the month were about normal—12,224,000 
feet—compared with 13,568,000 feet in December and 
11,792,000 feet in January, 1905. The shipment figures, 
however, indicate the improved demand felt by the mills, 
which was a factor in the price advance of January 23. 
This advance, by the way, is being firmly adhered to by 
the manufacturers and they are having no difficulty in 
selling lumber. 

Retail yards are not buying much just now. They feel 
that there is no hurry about it now that the advance has 
been made. However, early buyers are getting the stock 
they want and those who defer buying may not be so 
fortunate. ‘This section is enjoying prosperity in every 
line of trade. Farmers have been able to realize on 
their crops and in most parts of the northwest they 
have surplus cash which they are now ready to put into 
improvements. Retailers report a great deal of figuring 
going on for the erection of houses and farm buildings 
and are confident of a heavy trade as soon as warm 
weather shall set in again. In the cities building has 
been checked somewhat by the advent of cold weather, 
but the cold snap held off so long that a good many 
structures got farther along than was expected. Mill- 
work factories are having the unique experience of 
filling special work orders in midwinter. 

The new bureau of grades of the Northern Pine Manu: 
facturers’ Association is at work on the problem of 
revising dimension grades, but will be some time in 
agreeing on a solution and drawing up the necessary 
amendments to the present grading rules. 

The body of I. J. Bruer, the Minneapolis retail lum- 
berman whose life was lost in the wreck of the Valencia, 
was found with two others where they had drifted ashore 
and is now on its way to this city for burial. The dis- 
covery was made on Saturday and a daughter, Miss 
Mina Bruer, was able to identify the body by a descrip- 
tion of dental work wired to her at Seattle. 

E. Payson Smith, of the E. Payson Smith Lumber 
Company, who returned Monday from the south, reports 
everything increasing in value, including yellow pine 
stumpage. Hardwood dealers are advancing prices on 
all their holdings and buyers are finding difficulty in 
placing orders for oak of all kinds. Mr. Smith was not 
able to complete his journey, as he was taken with an 
attack of malarial fever and spent ten days at Hot 
Springs. 











F. W. Shepard, eastern representative of Carstens & 


Earles, Incorporated, who is back from a visit to the 
main office in Seattle, expresses the belief that more 
freight cars will not help the present situation unless 
more engines shall be provided. Long trains of cars he 
saw waiting on spur tracks that had been held thirty 
to sixty days waiting for engines. He believes a 
single track inadequate to handle the business of the 
transcontinental lines and predicts through double tracks 
before the problem can be solved. 

The Minneapolis Cedar & Lumber Company will in- 
crease its capital to $250,000 in order to enlarge the 
scale of its operations, which include a terminal yard in 
Minneapolis, a mill at Gagen, Wis., and white cedar 
yards at three points. 

Fir has been included in the specifications for creo- 
soted wooden paving blocks on which this city will ad- 
vertise for bids. The contract will call for 45,000 square 
yards of 4-inch block, averaging eight inches in length. 
Last year fir was not included in specifications because 
norway pine was cheaper, but pine has advanced. Bids 
may be submitted on either longleaf yellow pine, norway 
pine, Washington fir or tamarack. 

Logging operations in the Minnesota woods are in a 
bad way, according to J. E. Murphy, of McGregor, wh 
was in Minneapolis today. He says the 3-foot blanket 
of snow which arrived before the ground froze put the 
roads in bad shape and that ma.y contractors have been 
unable to get more than half the work done that they 
had undertaken. 

O. U. Miracle, of the Miracle Pressed Stone Company, 
has been attending the Iowa convention at Ames and 
is spending a few days at Colfax, Iowa, recuperating 
from a season of hard work and conventions, which has 
put him somewhat under the weather. 





ON THE ST. CROIX. 

STILLWATER, MINN., Feb. 6——The temperature agai 
is below zero, the logging roads are improved and as 
a consequence good work in the pineries on the upper 
St. Croix is being done. 

William Kaiser a few days ago started his resaw 
mill, an adjunct of the Eclipse, to fill urgent orders 
The activity of building caused a shortage in son: 
sizes. 

Otis Staples is picking up a crew of skilled mil 
operators to take to Bayard, B. C., with a view to r 
opening his big mill there early in March. 





IN AND AROUND CLOQUET. 

CLOQUET, MINN., Feb. 6.—Trade is very good and 
mand much better than a year ago, even at the advance 
prices. Shipments for January were almost twice 
large as a year ago and February promises to be equal! 
good. Stocks are becoming badly broken, although Clo 
quet manufacturers are able to fill a good proportio: 
of mixed car orders. Buyers are showing up earlier tha: 
usual and appear to be willing to place orders for thei: 
coming season’s business; in fact, some very nice co! 
tracts have been closed for stock to be cut the coming 
summer. Cloquet has always enjoyed a nice trade wit! 
dealers at lake ports and indications are that a good 
block of stock will be moved in that direction this year 

The Northern Lumber Company’s upper mill was 
started on a night and day run which is expected 1 
continue until the end of the summer season. The mil 
has been remodeled and repaired throughout, enabling 
it to make a larger cut. This makes the second mill i 
operation at Cloquet, so that the season has been open 
in earnest. The other mills will be started as soon 
conditions on the river will permit. 


WISCONSIN. 


PADPIBPDPLD LDL 


IN THE HEMLOCK COUNTRY. 


MELLEN, WIS., Feb. 6.—The weather has turned col 
and is ideal for logging. But the warm spell in Januar; 
and the big storm following were fatal to the chance 
of getting in a full cut and it is estimated that th: 
amount landed at mills will fall below 60 percent o 
the estimate. 

Shipping continues active in spite of the recent ad 
vance and a good sized string of cars is daily haul 
out of the local yards. 

The superiority of and growing demand for norther 
lumber of all kinds is evidenced by an inquiry for bas 
wood stock received by one of the large manufacture! 
from Monterey, Mexico. 

Smith & Bailey, who are operating near Iron Bel 
have contracted to sell their entire hemlock cut to on‘ 
of the big mining companies at Iron Belt. 








WISCONSIN VALLEY NOTES. 


MERRILL, WIs., Feb. 6.—The feature of the lumbe: 
trade is the steady increase in demand. Inquiries fo: 
lumber of all kinds are coming in and orders are piling 
up, and many have been turned down owing to inability 
of shippers to fill them. The demand for hemlock anc 
hardwood lumber is on the increase and indications 
point to higher prices. ; 

Logging is going on with might and main. The 
weather has been very favorable and loggers are taking 
advantage of improved conditions. If logging weather 
shall continue for five or six weeks the input of logs 
will reach fair figures. 

E. C. Learning, of Indianapolis, has accepted the 
position of manager of the Anson-Hixon Sash & Door 
Company, succeeding C. L. Barnett, who resigned in 
order to go into business in Toledo, Ohio. _ f 

The Wilson-Salsich Company, of Starlake, is rebuild- 
ing its saw mill. 
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THE SAGINAW VALLEY. 

Bay City AND SAGINAW, Micu., Feb. 6.—W. B. Mer- 
shon takes a rather pessimistic view of the prospects 
for the lumber business this year. He said Saturday: 

In general things look prosperous. W. B. Mershon & Co. 
received more orders for band resaws in January, 1906, than 
hey did a year ago the same month and they made more 
band resaws in 1905 than they had any previous year. They 
ire continually getting out new machines and keeping up to 
late in every respect. 

Mershon, Schuette, Parker & Co. had a satisfactory year 
nd have a good stock of lumber for the coming year, as 
nost of our supply is manufactured and on dock, a fact that 
; reassuring to us on account of the open winter that has 
revailed and the uneasiness existing at northern and Cana- 
lian mill points on account of the shortage in the log supply. 
Notwithstanding the price list of the early part of January 

as startling and looked high to us, it does not seem to 
estrict business, for orders are coming in freely at new 
rices. The most startling advances have been made in 
No. 2 common. A year ago the first of January we were 
illing to sell our 1x5 No. 2 common at $20.50, for we had 
surplus of it; but today our list price is $27 and we are 

t cutting it a cent. Six inch No. 2 was selling freely a 
ear ago at $22, and today’s price is $28; No. 3 common was 
elling at $18 to $18.50 last year and today the same widths 

e bringing from $23 to $25.50. Just think of a 12-inch No. 
common board listed at Saginaw at $26.50! ‘There has 

t been much of an advance in shop and better for the 
st two years. Common and the low grades are the most 
‘fected, as the better grades of white pine find competitive 
bstitutes. 

A glance at the depletion of white pine timber, at 

ist in Michigan, will explain in a measure the increase 
in the price to which Mr. Mershon refers. Take the 
Saginaw river district, for instance. As long ago as 
i856 the output of white pine was 110,000,000 feet. 
fen years later it was 349,767,344 feet and in 1880 the 
igures were 873,047,731 feet. The high water mark 

n production in the Saginaw district was reached in 
isS2, the output that year being 1,U11,./4,905 feet. As 
te as 1892 the output was 708,465,027 feet, but after 
hat date the production fell off amazingly, the output 
for 1899 being 224,660,135 feet. In 1905, while the out- 
put of the Saginaw river mills aggregated 107,955,757 

et, it is to be borne in mind that of this amount 

ly 26,085,912 feet was white pine. The decline in 
production for the state is nearly in the same ratio. 
\Vhile the Saginaw district produced more than 20,000,- 

),U00 feet of white pine and shipped to market nearly 
1,000,000,000 feet a year for many years it now imports 
125,000,000 feet by lake and nearly as much more by 
ruil every year to maintain its numerous factories in 

ration. 

Valter S. Eddy, of Eddy & Glynn, Saginaw, left 

‘ Wednesday night for Toronto and on February 1 he 

ed a deal for the sale of what is known as the 
\inckenzie limit in the Georgian bay district, seventy- 
square miles and estimated to contain about 100,- 
00 feet of standing timber, to the Holt Lumber 
pany, of Chicago and Oconto, Wis., the considera- 
being $500,000 cash. Holland & Graves, of Buffalo, 
an option to take the limit February 2 at the same 

In 1896 Holland & Graves sold this identical 
to the Delta Lumber Company, of Detroit, for 
$225,000. The Delta people cut a portion of the timber 
ati. in 1898 sold the limit to Eddy & Glynn for $260,000. 
doy & Glynn also sold last Thursday timber limit No. 
il’, in the Georgian bay district, estimated to contain 

10,000 feet of timber, the consideration being $325,- 
Ov. and the purchasers Wells & Co., of Menominee, Mich. 
Ecsly & Glynn still have four limits in that district. 

ss complaint is heard of lack of cars and shippers 
say they are fairly well supplied and that the movement 
of ‘umber products by rail the last few days has been 
lars 


Uf Ss. 


. QO. Fisher, the well known Bay City lumberman, 
cel-orated the sixty-third anniversary of his birth Sat- 
urcoy, February 4, and entertained a party of friends 
at is home in the evening. 

. W. McGraw, of Bay City, has acquired 3,000 acres 
of imber land in the southeastern part of Oscoda county 
an. will cut the timber, estimated at about 80,000,00v 
tec, after which the tract will be converted into a sheep 


scott, Miller & Co.’s shingle mill near Rose City 
was destroyed by fire Thursday night. The firm manu- 
ta:‘ured 3,000,000 shingles and 4,500,000 feet of lumber 
ast year, 
he new shingle and tie mill built by Lombard & Rit- 
ter iouse, of Cheboygan, at Sable Lake, began operat- 
ing last week and will be run day and night during the 
wiiter and next summer. 

‘rank Perry, of the Soo, has leased the Hall & Mun- 
son mill at Bay Mills and will begin cutting lumber there 
eariy in April. Mr. Perry has extensive holdings in that 
region, 

Selig Solomox, the well known Au Sable lumberman, 
was sued last fall by Joseph A. Light to recover on a 
charge of trespass and the latter secured a verdict of 
$2,500. A new trial has been granted. 

The hemlock market here has gone out of sight and 
prices are soaring. A very small stock of hemlock re- 
mains in manufacturers’ and dealers’ hands and the mill 
firms are not contracting any because they have orders 
booked for all they can cut. 

— A. Bigelow, manager of two large mills at Bay 
“ity, said that his houses had practically sold all the 
hardwood lumber the two mills will manufacture except 
beech and bireh. The beech culls have all been sold to 
local box manufacturers. Boxmen are resorting td 
all kinds of. timber that can be utilized, owing to the 
Scarcity and high price of common pine. Mr. Bigelow 
Says he gets $1 a thousand more for his basswood and 
ane aan he did last year, while elm holds about 
e. 





Arthur Hill, of Saginaw, has made a formal announce- 
ment of his candidacy for the United States senate in 
1907. 





FROM THE FURNITURE CITY. 


GRAND Rapips, Micu., Feb. 5.—The Harbor Springs 
Lumber Company has sold its season’s output to the 
John Schroeder Lumber Company, of Milwaukee. 

The Lowell Cutter Company, capital $75,000, has 
filed articles of incorporation. The stockholders are 
A. H. Peckham, R. J. Flanigan and H. A. Peckham. 

The Phillips Lumber Company, of Pokagon, Cass 
county, has bought for $18,500 ninety acres of timber 
land in LaGrange township and sixty acres of stump- 
age in Pokagon township. The 60-acre tract will be 
cut off first and a saw mill will be put in. This tract 
has been the pride of Cass county for years and is 
one of the best pieces remaining in southern Michigan. 

The East Jordan Maple Flooring Company has 
bought 1,500,000 feet of seasoned stock, to be worked 
into flooring in the spring. 

F. C. Cobb, of Charlotte, has bought H. P. Webster’s 
interest in the Charlotte and Olivet lumber yards and 
Mr. Webster has bought Mr. Cobb’s interests in the 
Eaton Rapids and Ypsilanti yards. The Charlotte firm 
will be F, C. Cobb & Co. 

The Jackson Body Company, of Jackson, has been 
restrained by injunction from selling its plant and 
business at the request of T. B. Stone & Co. and John 
Dulweber & Co., of Cincinnati, and the Fullerton 
Hardwood Company, of South Bend, Ind., creditors 
whose claims aggregate $58,000. A trustee is asked 
for to succeed Z. C. Eldred. 

The Manistee Land & Timber Company held its an- 
nual meeting last week and elected the following offi- 
cers: President, William H. Nuttall; vice president, 
Patrick Noud; secretary, T. J. Elton; treasurer, J. M. 
Peterson. 

The Waite-VanBuren Lumber Company, of Sturgis, 
has bought for $40,000 a large tract of land at Pavilion 
station, including over 150 acres of timber, which will 
be manufactured by a portable mill. 

F. D. Merchant, of Petoskey, who is putting logs into 
Alanson this winter at the rate of 100,000 feet a day, 
engaged the services of six old men, whose combined 
ages reached 436 years, to snow the roads. He says that 
they shoveled more snow than did many younger men, 
making it plain that Dr. Osler did not get the data 
for his theory in Emmet county. 


LAKE MICHIGAN PORTS. 


COPPA III IEF 


MENOMINEE RIVER NOTES. 


MENOMINEE, MICH., Feb. 6.—A prominent lumberman 
raises the question What is the world to do for hard- 
woods after 1925? He says walnut has disappeared 
from the commercial market and it is probable that oak, 
ash, cherry and mahogany will have disappeared 
within about five years. The only considerable supplies 
left, he says, are in Siberia, Africa and South America. 
Even these will not last long before American saw mills. 
Some mills in Michigan cut fifty acres of timber a day 
and would clear up twenty-five square miles in a year. 

Loggers everywhere welcome the cold weather, es- 
pecially those who are working in swamps. The swamps 
have been very soft all this year, but the late cold snap 
has mended matters and the work has taken a great 
ump. 

The Chicago Lumbering Company of Michigan, Man- 
istique, has promised to give to St. Francis de Sales 
parish of that city a fine site for the new $10,000 school 
building. 

Redmond Pangborn, of the Peninsula Box Company, 
says that although the variable weather has interfered 
with logging the work all through Menominee and Mari- 
nette counties is progressing favorably. The company 
will have 1,200 cords of timber ready for cutting by 





spring. 

J. J. De Fer, one of the most prominent lumbermen of 
Iron county, Wisconsin, was once a lumberjack in 
the woods of this region. Mr. De Fer now is one of the 
wealthy promoters in the northern country, owning large 
tracts of timber and big farms. 





ON THE MENOMINEE. 


MARINETTE, WIs., Feb. 6.—A new record in water lum- 
ber shipments was established last Saturday, when the 
Ann Arbor car ferries cleared from this port with sev- 
eral carload lots of lumber consigned to points east. 

Perrizo & Sons, of Daggett, have taken charge of the 
properties purchased at Talbot from the Lily Lumber 
Company. The sale, which was made some time ago, in- 
cludes the mill, equipment, town site and buildings. The 
mill has been idle several years. 

The cold snap of this week is just what the loggers 
have been looking for and hauling is in full swing all 
through the lumber woods. Soft weather had melted 
the snow and the extreme cold has made natural ice 
roads, 

The hardwood sections farther north report a decided 
falling off in the amount of hardwood to be shipped 
during the present year. The warm weather has inter- 
fered considerably and the shortage of cars has made 
shipments almost impossible. The hardwood districts 
around Crystal Falls which last season put out 18,000 
cords of hardwood will this year put out only about 
12,000 cords. 

The Crystal Falls Woodenware Company elected the 
following officers last Tuesday: E. B. Westen, president; 
John Cummisky, vice president; W. A. Cotton, secretary 


and treasurer, and F’. A. Lucas, manager. The officers 





FIC. CO! 


MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 


GOOD GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: 


417-18 KEITH & PERRY BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr. 








White Cedar 
Posts and Poles. 


We carry a large, well assorted stock 
in our cedar yards in Wisconsin and 
Michigan and are sure we can satisfy 
you both in grades and delivery. Tell 








us your requirements. 


Red Cedar Shingles. 
Siding and Fir Lumber. 
We operate our own mills on the Coast 


and are in good position to handle all 
orders for above. 


PENDLETON & GILKEY, 
816-17 Lumber Exch., Minneapolis, Minn. 














Pacific Coast Stocks 





W:I-MSKEE LUMBER CO- 
QUINCY. ILL. 


We are excellently equipped to handle large 


and small orders promptly and owing to the 
fact that we place quality and service on a par 
you can rest assured we can satisfy you on any- 
thing in 





FIR, SPRUCE, CEDAR, REDWOOD 


WESTERN WHITE PINE, 
REDWOOD SHINGLES. 


‘We would be pleased to 
quote you on your wants. 


FI R FLOORING, CEILING, BEVEL SIDING AND 
FIN'SH. 
LONG TIMBERS, JOISTS, DIMENSION, ETC 


CEDAR wim" 


MIXED CARS A SPECIALTY. 


Wallace-Ballord Lumber Company, 


531-4 Lumber Exch. MINNEAPOLIS, MINN. 
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C. W. GRIGGS, President. 

A. G. FOSTER, Vice-President. 

E. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec’y & Treas. 


Eastern Office: 
HARRISON G. FOSTER, 
109 Lumber Exchange, Minneapolis, 
Minnesota, 


WASHINGTON 
FIR 

Lumber and 
Vertical Grain 
Flooring. 





RED CEDAR 
Lumber 

and 
Shingles. 








We Believe We Know 


a thing or two about prompt service and satisfac- 
tory grades and for that reason are anxious to 
ship you a car or two. We want youto know 
about our good traits, but can't think of a better 
way for you to become acquainted than to order 
some of our 


FIR, CEDAR AND 


SPRUCE LUMBER 
RED CEDAR SHINGLES 


Long and Select Timber. Having a plant modern 
in every respect we can insure peifect milling 
and uniform grades. Address all mail to main 
office, Tacoma. 


DOUD BROS. LUMBER CO. 


TACOMA, WASHINGTON. 


Eastern Office, 
317-318 Lumber Exchange, 
MINNEAPOLIS, MINN. 


Mills at 
Pittsburg, Wash. 











The Value 
of a Chance 


to some means little, but 
to us—all we ask is a 
chance to fill your next 
order for 


FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and operate the following mills: 
KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 


TACOMA, WASH. 





decided to buy timber and do their own logging; here- 
tofore they have bought their logs from jobbers. 

The boom company last fall and this winter has raised 
nearly 5,000,000 feet of sunken logs. The deadheads 
have been piled on the banks and will be put in the 
water again next summer. The work of raising this 
sunken timber will continue on a larger scale. 


———EeeEeeooror> 


ON MICHIGAN’S WEST SHORE. 

MuSKEGON, Micu., Feb. 7—The Muskegon Navigation 
Company, capital $5,000, has been incorporated at Lan- 
sing, the object being to work jointly with the Muskegon 
Log Lifting & Operating Company in clearing Muskegon 
river of obstructions and deepening the river channel. 
The stockholders are identical with the stockholders in the 
other company. Dredges and steam derricks will be used 
by the companies. 

The Dempsey Lumber Company, of Manistee, has 
placed an order with the Allis-Chalmers Company, of 
Milwaukee, for one of the largest and most complete 
saw mills on the Pacific coast. The machinery will be 
the heaviest ever constructed by the Allis-Chalmers Com- 
pany and will include two band saws, one eleven and the 
other nine feet, carrying double saws eighteen inches 
wide. A log 120 feet long and ten feet in diameter can 
be cut. 

Congressman Roswell P. Bishop, of Ludington, has 
announced his intention of again being a candidate for 
congressional honors from the ninth district. He is 
serving his sixth term. 

A. B. Seery’s planing mill and sash and door factory 
was visited by fire set by tramps early Wednesday morn- 
ing. Damage, $1,500, covered by insurance. 


LOCAL AND PERSONAL. 


—ow—orn— eee 

J. W. Hays, of the Lawrence County Lumber Com- 
pany, Newcastle, Pa., was a visitor in Chicago late last 
week and made the LUMBERMAN an appreciated visit. 

C H. Underwood, of the Kleeb Lumber Company, 
South Bend, Wash., was in Chicago a few days ago 
and paid the LUMBERMAN a visit. Mr. Underwood was 
on his way east on one of his semi-occasional visits to 
that section. 

Edmund F. Dodge, of the P. G. Dodge Lumber Com- 
pany, Twenty-second and Lumber streets, this city, re- 
turned last Friday from a two weeks’ trip into the 
southern hardwood country. Mr. Dodge says that re- 
ported conditions as to the meager stocks of hardwood 
lumber at the southern mills are not overdrawn, but that 
dry stock is a very scarce commodity in all varieties of 
hardwoods. 

T. J. Bermingham, of William Hoskins & Co., Galena, 
Ill., dropped in at the LUMBERMAN office last week Sat- 
urday while on his way home from a visit to the yard at 
Kenosha, Wis., in which he is interested. Mr. Berming- 
ham, who usually keeps his hand firmly on the pulse of 
lumber conditions, says that everything indicates a 
good retail market the coming spring. ‘Trade at his 
yards is momentarily light, but has been good all 
winter. 

W. J. Dunlap, selling representative for the H. J. 
Huston Lumber Company, a manufacturing and whole- 
saling institution of Pittsburg, Pa., and also with the 
Kendall Lumber Company, an allied concern, was in 
Chicago Monday on a _ business visit and made the 
LUMBERMAN a call. Mr. Dunlap says there is a splendid 
demand for everything in the lumber line in the east and 
prices there, as here, are unusually firm with a strong 
upward tendency. 

Frederick L. Brown, of the wholesale hardwood firm 
of Crandall & Brown, Thirty-third street and Center 
avenue, this city, left last week for a trip to New Or- 
leans and intends to stay south for a week or ten days. 
Crandall & Brown have recently made arrangements 
to handle considerable cypress and in addition to their 
regular hardwood and yellow pine trade will make a 
specialty of cypress. Users of that item in this market 
will henceforth find a stock in all sizes and dimensions 
at the Center avenue yards. 





Charles F. Thompson, general manager of the Mis- 
sissippi Lumber Company, Railway Exchange, this city, 
has been visiting the mill at Quitman, Miss., the past 
week or two. Charles P. Miller, in charge of the sales 
department of this company, says that demand is phe- 
nomenally strong and that the company’s stock : being 
light he is compelled to turn down about as many orders 
as are accepted. The mill of the company is running 
steadily. and orders that are being booked are filled 
with a reasonable degree of promptness. 


W. G. Wilmot, of the Wilmot Machinery Company, 
New Orleans, La., has been in Chicago a week or more 
within the last fortnight and called upon many of his 
old friends. Mr. Wilmot radiated from Chicago in the 
olden days and is one of the best known machinery men 
in this territory. About ten years ago he went south 
and established himself at New Orleans, where he has 
become a leader in his line in the southern country. His 
friends in Chicago were glad to greet him and the 
LUMBERMAN wishes to acknowledge the courtesy of a 
brief call. 


T. M. McGill, who is well known in the lumber trade 
locally as well as outside through his conection through 
a series of years with several Chicago lumber concerns 
and trade journals, has recently resigned the connection 
which he formed last year with Francis Beidler & Co., 
of this city, to take the business management of the 
Engineering World, a leading technical journal with gen- 
eral offices in the Manhattan building, this city. Mr. 
McGill has purchased a one-third interest in the paper 














and has already assumed the responsible duties of his 


position. His many old friends in the lumber trade 
will wish him all the good fortune possible. 

Robert R. Sizer & Co., of 15 William street, New 
York, have opened a purchasing office at Beaumont, Tex., 
which will be in charge of J. H. Bate. The firm has also 
leased dock space at Port Arthur, Tex., and has con- 
tracted with the American Hoist & Derrick Company to 
install thereon three large derricks to facilitate unload 
ing cars and loading vessels. This dock, when its equi; 
ment shall be completed, will surpass anything of th 
kind on the Atlantic or Gulf coast for capacity and t 
economic and prompt handling of dimension lumbe: 
The business of Robert R. Sizer & Co. is confined 
Atlantic coast ports in the United States, the concer 
having no foreign trade whatever. Its new branch hous 
in Texas will prove of decided advantage to the ma 
facturers of that district, who will no doubt apprecis 
it accordingly. 

Henry Wheeler, one of the best known and most expe 
enced salesmen in the sash and door industry a 
whose continuous service of twenty-three years wit 
the firm of Palmer, Fuller & Co., this city, is a su! 
cient testimonial to his ability, has recently associat: 
himself with the Lockwood & Strickland Company, 
well known sash and door manufacturing and wholesali: 
concern at Forty-ninth and Halsted streets, this cit: 
Both Mr. Lockwood and Mr. Strickland, of this co 
pany, started in the sash and door business with Palme: 
Fuller & Co. and are worthy graduates of that esta! 
lishment and Mr. Wheeler, therefore, is in a manne: 
renewing old associations in connecting himself with t! 
institution. He will travel in northern and western Iii 
nois, in which territory, it is safe to say, he is person 
ally acquainted with every dealer. 

Charles S.. Keith and I. H. Fetty, of the Central Coal 
& Coke Company, Kansas City, Mo., respectively th 
vice president and general manager and the general sales 
agent, were in Chicago this week and called upon thi 
LUMBERMAN. Mr. Fetty says he is up against thi 
same proposition that every other southern pine manu 
facturer contends with—that is, a shortage of cars at 
the mills and a superabundance of orders for stock. 
One salesman, he said, was sending in practically all th 
business the company could handle and the other travel 
ing men of the company were cooling their heels in the 
general office. Car shortage and adverse weather ar 
restricting shipments, the responsibility for delay being 
about equally divided between these two agencies. Mr. 
Fetty said that the reasonable expectations of manufac 
turers that business would drop off during the winte 
had not been realized; that a broader and more general 
demand existed now than last fall. 





YELLOW PINE REVIEW BY AN ARKANSAN. 

In the course of a discussion of current conditions 
among southern pine manufacturers C. A. Edgar, of tli 
Edgar Lumber Company, Wesson, Ark., outlined «an 
innovation which his company had made. He said tl 
practice of keeping a stock sheet practically had been 
abandoned and in its place a record of what had been 
sold ahead was maintained. The idea is not to take 
orders for material which cannot be furnished within a 
reasonable time. Mr. Edgar said: 

It is a fact that a great many orders are accepted while 
the birds are singing in the trees from which the lumbe! 
is to be made—rather they would be if it was the right 
season of the year. A well equipped plant can handle a 
certain amount of such business, but we have made it a '\ 
not to take orders for material that cannot be supplied 
promptly, using that term in its present significance. We 
turn down a great many orders stating that we are unajje 
to supply the lumber promptly and not infrequently ('\ 
buyer comes back and says “Do the best you can. t 
that understanding we take the business and the custome! 
will get his goods as soon as circumstances will permit 

The great drawback during the last year has been th 
handicap of all woods operations. I will venture to su) 
that it costs $1,50 to $2 more to log a mill now than it 
would under normal conditions. ‘The policy has been, he 
ever, to get out the logs regardless of expense. Anot! 
drawback comes from the shortage of cars and the inabi 
of producers to ship lumber even after it is manufactur 
I do not believe I can say anything on this point t 
would add to the voluminous testimony that has been ¢! 
relative to the hardship it imposes. 

C. H. Newell, the mechanical genius of the Ed: 
Lumber Company, was in the LUMBERMAN office 
week. Mr. Newell has built up a magnificent plant 
Edgar out of what was at one time regarded as a s¢1 
pile. This company, having what is considered on 
the best tracts of shortleaf pine timber in the south, ‘ 
cluded that such timber deserved the best possible 
cilities for its manufacture into lumber. Mr. Nev 
visited Chicago in company with C. A. Edgar on a b 
ness trip, during which a call was made at this office. 


+ 





UNDER THE FIFTH RIB. 

Society folk of Indianapolis, Ind., produced recen' 
a play at the leading theater of that city for — 
benefit of a worthy charity. Among the representati 
of the Four Hundred who participated in the affair» 
Nelson A. Gladding, vice president of E. C. Atkins 
Co., Incorporated, the great saw manufacturing conce! 
The play was ‘‘Lady Huntworth’s Experiment,’’ 3 
Brother Gladding’s part in the cast was in the role 
Captain Dorvaston. In speaking of the work of t} 
gentleman the Indianapolis News had the following: 

A strikingly clever impersonation was the Captain I 
vaston of Mr. Gladding, wel: conceived and consiste! 
maintained throughout. Mr. Gladding played the part as 
he really felt it and as if he did not know an audience \ 
criticizing him all the time. His debona‘r and jolly mani 
in the first act gave the tone to the act and his clever acti'- 


in the last act sent the curtain down in a most satisfyit 
way. 

There is a ‘‘knock’’ that is worthy of the knocke! 
of the Chicago News. The question is, Who was sat!s- 
fied when the curtain went down? Now, everybo:ly 
knows Mr. Gladding is a good actor and his frien's 
ardently protest against such an unfair suggestion on 
the part of his home paper. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 

The lumber business of February, so far, accentuates 
he promise of a good season’s trade evinced by the 
lemand for and movement of product in January. There 
ibsolutely has been no winter dullness this season. 
\ll available stocks of the building woods have been in 
xtraordinary request and manufacturers are generally 
ehind with their shipments for the mere lack of capacity 
) turn out lumber as fast as it is wanted. Dealers 
nd large consumers are reaching ahead so as to be sure 
‘f securing adequate supplies for the future, and seem 
0 be more anxious to be sure of the lumber than they 
‘re about what they pay for it. Winter consumption 
las been unusually large, owing to the general absence 
‘f extreme cold weather. No prolonged period of cold 
veather can be expected now that the spring breakup 
is so near. It is about time for the veritable spring 
irade to begin, and altogether we may expect the volume 
of business to increase. 

* * * 

The southern pine manufacturers are leading the 
same strenuous life that they have pursued for nearly 
« year. They are wrestling with the problem of how 
best to satisfy the demand with available resources. 
Generally they have orders for more lumber than they 
can deliver within thirty to sixty days. Within recent 
time there has been some cold weather in the southwest 
and consequently some interruption to logging and mill 
work. In the middle south and southeast labor is 
scarce and hard to handle profitably. With some relief 
from car shortage shipments are going forward better 
than earlier in the winter. There apparently is no 
abatement in the call for car and railroad stuff, and in 
the middle south and southeast the mills are largely 
engaged in sawing such product.. At Mobile, Gulfport, 
Pascagoula and Pensacola the coastwise trade is holding 
up well, and the shipping business is limited only by 
the amount of lumber that can be had. The River 
Plate demand is active, but the prices offered for that 
trade are no inducement to the mills, as they are all 
engaged on orders to last until August. Few mills 
aire making much sawed timber for export so urgent 
is in the interior demand. Throughout the middle south 
No, 1 common and B rift flooring are the aristocrats of 











the market. Prices are $2 a thousand above the current 
‘‘official’’ list for No. 1 common and $1.50 above for 
B rift flooring. 

In the Caleasieu district of Louisiana business among 
the mills is very brisk, manufacturers having all the 
orders they can take care of. Inquiry is very strong 
and shippers are selecting only the most desirable orders, 
many being accepted with the condition clause ‘‘sub- 
ject to sale.’’ Like conditions prevail all over the 
territory west of the Mississippi river. 

The market in the eastern cities is active and prices 
are about as the seller chooses to make them. In the 
middle west the wholesale trade in yellow pine is putting 
forth more effort in securing supplies at the mills and 
getting them forward than in making sales, demand all 
the time being ahead of ready supply. Prices on all 
yellow pine, with perhaps the exception of finishing 
lumber, are tending to further advances. 

* * . 


The nerthern pine market is strong throughout. At 
the Tonaiandas dealers predict that this will be the 
banner year in the northern pine trade, basing their 
opinion on the amount of business done in January 
and inquiries being received. Sales at the Tonawandas 
of 1,000,000 feet in single orders have not been infre- 
quent this winter, most of the stock of such large orders 
being for the use of manufacturers. 

In the Saginaw valley the lower grades are scarce ana 
held at almost prohibitive prices, though buyers so 
far are taking what they can get, asking no questions 
about prices. Box stock is very strong and its manu- 
facturers are not complaining of lack of business or 
inability to secure orders. All the secondary products 
so extensively turned out in the mills and factories of 
the valley towns are in good demand and selling freely 
at strong prices. In Chicago the yard trade was never 
before so active in the dead of winter as now. Though 
wholesale stocks are fairly full dealers are exacting 
about getting top prices, for they fear that they will 
have to pay higher prices in the replacement of lumber 
sold. Building operations show an increase over those 
of a year ago, which gives promise of a heavy trade 
throughout the season. At Minneapolis January ship- 
ments were 21,696,000 feet, as compared to 16,416,000 
feet in December and 17,055,000 feet in January, 1905. 
The prosperity in the northwest is encouraging to the 
expectation of a good demand for upper Mississippi river 
lumber throughout the year. 

* * * 

The hemlock business as a whole was never more pros- 
perous than now. In Michigan the condition is reflected 
by the statement from Saginaw that prices are soaring 
aloft. For 2x4 to 2x10, in 12 and 14 foot lengths, the 
price in that market is $16 a thousand; 16-foot lengths 
are $17 and longer lengths are 50 cents higher. Boards 
are strong at $17.50 a thousand. Such high prices were 
never before thought possible, and even at such advances 
stocks are inadequate to meet the demand. In Chicago 
territory and Wisconsin there never before was so good 
a demand in a like time of year. The recently adopted 
list of $17.50 for piece stuff, Chicago delivery, is being 
well maintained and for altitude exceeds anything be- 
fore known. Chicago yards are now well supplied, but 
are railing in to supplement stocks on hand. In New 
York the base price of $21 a thousand is well sustainefl, 
while in Buffalo it is thought that the base at $18.50 
will have to be raised before long. 


~ * * 


In the hardwood trade in the country at large all 
markets report a constantly swelling requirement. At 
Memphis demand is good and inquiries are increasing. 
Plain oak and ash in all thicknesses are among the best 
sellers. The cottonwood movement is limited only by 
extent of supply. First and second gum sells readily, 
while red and clear saps are active. High grade poplar 
sells well. Quarter sawed oak is quiet, though prospects 
are good for that variety. Dry lumber receipts at 
St. Louis recently have been light, which intensifies the 
demand. In Chicago an increased demand for quarter 
sawed white oak is reported. Plain oak is scarce 
in that market. Cottonwood and gum are in demand. 
Birch is in ample supply and is selling well. Maple 
is moving readily. Elm, both soft and hard, is sellin 
at unchanged prices. Poplar is in active demand in the 
Chicago trade, showing much improvement since the first 


of January. Wagon stock is selling freely at Minne- 


apolis, but the factory trade is buying only for current 
use. Dry stocks are inadequate at that point. Basswood 
is beginning to thin out and is meeting a rising demand 
there and elsewhere. In the Saginaw valley maple and 
basswood are selling $1 a thousand higher than last 
year at a like time. Ash is scarce and firm at advanced 
prices from those of last year. Elm and beech are 
firm and steady. In New York a slight improvement is 
noticed in most hardwoods. Birch and ash are scarce 
and strong. Maple shows signs of renewed activity. 
Other markets report a rising tide in the hardwood 
trade, with prices tending to strength. 
* * * 

In Pacific coast products conditions continue to favor 
the manufacturers. On Puget sound is a brisk demand 
for all kinds of lumber at stiff prices and many of the 
mills are rejecting orders that they are unable to fill. 
The sentiment of the operators seems to be against a 
further advance of prices, on the principle of ‘‘let well 
enough alone.’’ Not only the rail trade but the cargo 
and local business are in excellent shape. The red cedar 
shingle mills have partly resumed operations and proba- 
bly the majority have begun to turn out product by this 
time. It is stated from Tacoma that despite the two 
months’ shutdown shipments of shingles from the mills 
from that point in January greatly exceeded shipments 
in the like month of 1905. No especial change has oc- 
curred in the California production and trade. Favor- 
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Our Specialities are 
FIR FLOORING, 
CEDAR BEVEL SIDING, 
FIR MOULDINGS. 


We have made extensive preparations to manufacture these 
specialties, knowing the trade appreciates the highest class 
of workmanship, good grades and prompt shipments. 
These are our Watchwords, 


The Ferndale Lumber Co. 


) Mills and General Office, 
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TACOMA, WASH. 














HAPIN’S LUMBER RECKONER 


WORTH 
TEN 


ONE OF THE MANY 
TESTIMONIALS. 


Laynesville, Ky. 


“Enclosed please find check for $2 cover- 

ing Chapin's Lumber Reckoner. The TIMES 

time saved in figuring is WORTH TEN a 

TIMES the cost of the book.” ITS 
Winton Lumber & Mfg. Co. 





cost 
Address —_——- 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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Western White Pine 
Factory Stock 


is our specialty and we give good grades, good stock 
and good thickness. We also have good stocks of 
the following ready for immediate shipment: 


WESTERN WHITE PINE LUMBER, LATH AND BOX 
SHOOKS AND WASHINGTON FIR PRODUCTS. 


Delivered prices upon application. 


CASCADE LUMBER CoO., 


NORTH YAKIMA, WASH. 


IDAHO ana WESTERN 


White Pine Lumber. 
Larch Lumber and Idaho White Pine Lath. 





Weare manufacturers. 
Eastern yard and factory trade solicited, 
Correspondence solicited. 


THE LACLEDE LUMBER CO., 


LACLEDE, IDAHO, 








WESTERN PINE LUMBER 


in all forms for yard trade. 
STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 
MILAN, WASH. 











IDAHO RED CEDAR 


Posts, Poles, Piling and Shingles 


For delivered prices, write 


SAND POINT CEDAR CO., Ltd., 


SAND POINT, IDAHO. 
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and Idaho — Sener rumser 
SHINGLES, 
Lumber. CEDAR and FIR. 


! 
{ 
f 
f 
f POLES AND PILING. 
f 


e . 
Pacific Fir Company, 
64 Dexter Horton Bank Bidg.. SEATTLE, WASH. 
Minneapolis, Office: 731 Lumber Exchange, 





— A, i 
Fir and Cedar Lumber 


Fir Bevel Siding. Flooring and Drop 
Siding, etc. Cedar Siding and Shingles. 


DAY LUMBER CO., 
Seattle, Wash. 








We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. Ask for 
our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we carry a large stock at La 
Crosse, from which we fill rush orders. Address all 
correspondence to our Eastern office or wire your 
orders at our expense. 


Cc. H. NICHOLS LUMBER CO. 


Batavian Bank Building, 
Western Office, SEATTLE, WASH. LA CROSSE, WIS. 














If Everybody Were Wise 


to our superior service we would have 
more orders than we could fill. As it 
is we can handle more orders and want 
your next one for 


FIR, CEDAR and SPRUCE LUMBER 
and RED CEDAR SHINGLES. 


E. F. HEISSER LUMBER CO. 


Manufacturers and Wholesalers, 
Sales Office, Lumber Exchange, SEATTLE, WASH. 





————e 











E. G. GRIGGS, Pres’t. WM. MORAN, Treas. 


Lumbermens Indemnity Exchange 


214 Colman Bldg., SEATTLE, WASH. 
SAVE YOUR FIRE INSURANCE PREMIUMS. 


FIRE INSURANCE FOR MEMBERS ONLY. 
HANFORD & deVEUVE, Managers. 



































FIR AND CEDAR LUMBER 


Red Cedar Shingles. 
SEND US YOUR INQUIRIES. 


Parker-Bell Lumber Co., 


Mills at 
Pilchuck and Milldale, Wash. SEATTLE, WASH. 











able conditions prevail from one end of the state 
to the other and prospects for the year are bright. 
* * * 

Demand for North Carolina pine seems to jmprove as 
the year advances. Prices are maintained at the list 
made effective in January. Logs and some kinds of 
lumber are scarce and the mills are driven to their ut- 
most to satisfy the demand. 

* * * 

The cypress business in all its branches and in all 
sections of supply, origin and distribution is in a satis- 
factory condition. The supply is keeping pace with the 
demand, but dry stock is no more than is needed for 
furnishing assortments. The trade, south, west, north 
and east, is in a very healthy state. 





Northern Pine. 





Chicago. Yard men here are active as never be- 
fore at this season of the year. Their city trade is 
good and their country trade in some instances hardly 
less than during an ordinary building season. Lum- 
ber is wanted in all kinds of corporation and con- 
struction lines. Projected building operations are al- 
most as heavy as in midsummer and the inquiry from 
other markets is of a character that demonstrates 
equal urgency to the demand elsewhere. The entire 
situation may be denominated strenuous to the maxi- 
mum degree. In short, ordinary adjectives are inade- 
quate to properly describe the state of the wholesale 
market when so many factors, all of them bullish, have 
a decided bearing on the supply, the demand and the 
price for northern pine. 

There is no doubt as to the exceeding strength of 
prices. Dealers’ stocks are reasonably full and yet 
they fear that when they replenish them they will not 
be able to do so at as good a price as they are selling 
at now. Consequently they are selling most cautiously, 
asking prices that they never would have dreamed of 
asking sixty days ago and even at that are fearful 
that they will be accepted and their lumber taken 
away from them. One of the leading dealers states 
that he is all at sea as to prices and is almost afraid 
to figure on a bill. However, there are some among 
the local trade who have no such timidity, but who are 
apparently as anxious to sell lumber as they were a 
year ago. 

Building operations in Chicago during January show 
an increase over the corresponding month last year of 
43 percent in the number of permits issued and 52 
percent in the estimated cost, which is a pretty good 
starter for the year. The number of permits granted 
in January, 1906, was 495, the frontage 14,824 feet and 
the estimated cost $2,830,200. In January, 1905, the 
number of permits issued was 345, the frontage 9,498 
feet and the estimated cost $1,847,700. 

Chicago Lumber Receipts and Shipments. 


_ Reported by George F. Stone, secretary of the Board of 
Trade. 
RECEIPTS, WEEK ENDED FEBRUARY 3. 


Lumber. Shingles. 
Se ere ee ee 33,158,000 10,853,000 
De sila icinclahaneiels. ciate ciown 25,205,000 6,693,000 


Increases rere eer 7,953,000 4,160,000 
TOTAL RECEIPTS, JANUARY 1 TO FEBRUARY 3. 
Lumber. Shingles. 














ee ee ee ee emer eee 151,344,000 38,445,000 
BM (oie ane Rb acteale dd yale kh dele alee 113,260,000 33,835,000 
Increases ...............++ 38,084,000 4,610,000 
SHIPMENTS, WEEK ENDED FEBRUARY 8. 
Lumber. Shingles. 
EE a. ciao ina bs Raed ewe uelen 11,340,000 2,278,000 
UNDE. alevece,cita) 25-016 ara bib ela aigw smiaiere 15,247,000 5,723,000 
ee ee 3,907,000 3,445,000 
TOTAL SHIPMENTS, JANUARY 1 TO FEBRUARY 8. 
Lumber. Shingles. 
ME calhg a dar coroek ver ack Rac Aiea ret eo as 88,244,000 37,830,000 
PPE errr rrr Ser 72,090,000 32,939,000 
Increases .............-.00- 16,154,000 4,891,000 


Permits issued by the Chicago building department 
during the week ended February 7 were: 


CLass— No. Value. 
INI 6a pena bre spies aiereive ark: «. (aw iass 13 $ 6,700 
$ 1,000 and under $ 5,000............ 42 109,950 

5,000 and under eee 14 87,400 
10,000 and under ee 10 149,000 
25,000 and under 0, ee 3 96,500 
50,000 and under 100,000............ 4 210,000 
Board of Education, school............ i 125,000 
L. G. Wisher, office building............ 1 300,000 

NN faa oat aio aire atins, sigs adie 4) dve.aoS wiacens. 88 $1,084,550 
Totals preceding week ............. 110 889,150 
Totals corresponding period 1905.... 42 391,000 
Totals from Jan. 1 to Feb. 7, 1906. .423 3,948,500 
Totals for corresponding period 1905.311 2,358,860 
Totals for corresponding period 1904.264 3,431,675 


Totals for corresponding period 1903.324 2,433,675 





Saginaw Valley. Lower grades are scarce and at 
almost prohibitive prices, yet it is not difficult to get 
about any price asked, buyers taking what they can 
get and asking no questions. The larger dealers gener- 
ally have secured their stock for the season, as the 
outlook was so good late in the fall that they bought 
freely for future delivery. Box stock is very strong 
and manufacturers are not complaining of any lack of 
business or inability to secure orders. The same con- 
ditions apply to sash and doors, siding, ceiling, molding 
ete. The market is decidedly strong, with a good vol- 
ume of business and fair stocks in dealers’ hands. 





Minneapolis, Minn. Unusually heavy shipments 
from this city are reported by the railroads, going in 
every direction. Lumber bought by the retail yards 


for spring trade is beginning to go out and the large 
consumers at Chicago and other cities south and east 
are taking lumber in quantities. The market is strong 
and the outlook is for a demand that will be embar- 
rassingly heavy in proportion to stocks. Dimension is 
getting scarce and manufacturers are husbanding their 
resources in that line. Receipts and shipments for the 
week ended February 5 were: 

Receipts. Shipments 














IEEE SS te Arce Sra ana ey ce mere ARNE 896,000 800,000 
EIS a5 oo oho Serle. avauelinecere aie 256,000 896,000 
IN yi. fa: 50s 5- args cece a8 esd a aa 880,000 1,136,000 
ae EEO Oe Rr ie nee 704,000 1,200,000 
Maturday .......% pee ie 512,000 1,296,000 
WII 55.05.3000. bcersele evs shelsia s Sharetotal 1,328,000 1,248,000 

Sa Ce re sss eserce oie re 6,576,000 
I calls cinachrntciaica kta x bid ena 3,104,000 5,648,00( 

i 928,000 
Corresponding week last year....... 3,880,000 4,152,000 


——_—eeOOOoe 


New York. Demand is better than two weeks ago 
and some desirable business is placed on the new base 
of price made effective the middle of January. Mill 
reports indicate that logs are scarce and that 6, 8 and 
10-inch No. 2 and No. 3 barn boards are especially 
hard to obtain, as is also the case with thick lumber. 
City and suburban trade is encouraging and the out- 
look is bright. 





North Tonawanda, N. Y. Dealers predict that this 
will be the banner year, basing their opinions largely 
on the amount of business transacted during January 
and inquiries being received. The condition of the 
market was voiced by a leading dealer when he said 
he transacted more business during January than in 
January, February and March of last year. Sales of 
1,000,000 feet on single orders have not been unusual! 
during the last few weeks and most of the stock being 
purchased is reported for consumption by manufa 
turers. 





Buffalo, N. Y. The word is still ‘‘big sales,’’ es 
pecially for this time of the year. It would be a great 
exception to the rule for a dealer to say that his Janu 
ary business was not the biggest on record for that 
month. And all this in the face of the fact that prices 
have been going up right along and are not through 
soaring. 





Spruce. 





New York. Not much spruce is in evidence and thi 
little that comes to the market is bought up quickly. 
The interest of the local wholesaler now lies at milling 
points, with the hope that the elements will permit th: 
moving of logs to the mill. Reports so far received 
are not very encouraging and several mills have close: 
because of inability to obtain logs. 





Buffalo, N. ¥Y. One of the many stirs in lumber has 
been in spruce from Lake Superior and Georgian bay 
Dealers found that it could be sold under white pine 
and it was about as good, as all sorts of stuff was 
made of it, even to siding. The yard that has a good 
lot of spruce on its list, bought at bottom prices, is 
considered lucky. 

i ee ad 

Boston, Mass. The situation is even stronger than 
it was a week ago and prices are higher in some in- 
stances. The lack of snow in the woods is a serious 
handicap. Warm weather has destroyed the logging 
roads in many places. Crews are coming out of the 
woods and more will come out. Snow will not help 
now unless it should come inside of the next two or 


three weeks. 
White Cedar. 


Chicago. The center of attraction in the cedar 
market is poles, which are scarce beyond precedent 
and for which the demand is becoming steadily more 
urgent as spring draws near. The telegraph and trol- 
ley companies are fairly on the anxious seat and de 
spite their best exertions the pole men find themselves 
unable to secure what they will need for early spring 
delivery or even for the many immediate wants. 
Their only recourse is to go into the cypress forests of 
the middle south or the cedar tracts of Idaho and Mon- 
tana, and this they are gradually doing. Posts are 
quiet, save for an increasing number of inquiries. 











Minneapolis, Minn. Inquiry is phenomenally large 
and indicates that the pole business this season wil! 
be even heavier than last year. A tremendous amount 
of rural and long distance construction is planned, and 
repairs on the city systems will take a large number of 
long poles, 





Buffalo, N. Y. Dealers in posts and ties are com- 
plaining that all sorts of wood are going up but their 
specialty, though they look for a good demand soon, 
when it may be possible to push the prices up @ trifle. 
Only a moderate stock is carried in this vicinity. 





Hardwoods. 


Chicago. It has been noted frequently in the past 
that the hardwood and pine markets were hardly ever 
equally active and strong at the same time, but this 
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eason is a marked exception to the rule. The strength 
f the hardwood market has been particularly noticea- 
le since the first of the year, as while prior to that 
ime it was reasonably firm and active, no general in- 
rease in demand and price was visible until after the 
iolidays and it has been gathering force ever since. 
Many dealers here say that they are simply stalled 
with the business that is offered them; that they could 
sell several times as much lumber if they could find 
he stock; that they have been delayed in their 
nanufacturing operations by bad weather and in their 
shipments by lack of cars; that there is absolutely 
o dry stock to be found in several of the staple varie- 
ies and especially in firsts and seconds. This, accord- 
ig to reports, is not a local but a general condition 
ver the country and indicates a snug market for the 
ext several months, at least. 
An increased demand has been reported for quar- 
red white oak, which has been in the doldrums for a 
ear or more. There is no hint of scarcity in this 
em, though nobody seems to think there is much of a 
rplus locally. Plain oak is unchanged and buyers 
re in despair because of its long continued scarcity. 
)ttonwood and gum are in almost equally good de- 
and, but cottonwood is the more active of the two. 
Vhite ash is as firm as oak and hardly more plentiful. 
mong the northern woods birch has lately come well 
nto the limelight and now sells readily. Elm, both 
‘k and soft, is selling easily and at a slightly im- 
oved price. Maple is in good demand and some sales 
f this winter’s cut are already effected. The price is 
derstood to be unchanged at $23 for firsts and sec- 
ds, $16 for common and $10 for cull at Michigan 
ke ports. The maple fiooring manufacturers are 
joying the greatest demand they have been blessed 
ith for many years. Their product is bringing $37.50 
r firsts and seconds, 24-inch face, Chicago delivery. 
Some disappointment has been expressed by furni- 
re manufacturers over the results of the January 
‘positions at Chicago and Grand Rapids. Since their 
ise it has been given out that the attendance at Chi- 
go was about the heaviest ever recorded and that 
es, while not correspondingly large, were entirely 
tisfactory. At Grand Rapids the attendance was 
out the same as a year ago, while sales were some- 
at less. The falling off in sales at both places was 
inly because of an advance of 15 percent made by 
e ease goods manufacturers, to cover the higher cost 
lumber, hardware and other material. 


—_—e—eoere—rnese 


St. Louis, Mo. Business is gradually getting better 

i the hardwood dealers and is showing an increase 
cr a couple of weeks ago. Receipts are light and 
ks are small. Prices are firm and are tending up- 
rd. Reports from the producing territory showing 
t the bad weather is not likely to let up for some 
e is the cause of the stiff prices. 


————eoeoOoroOorn 


Memphis, Tenn. Good demand continues and inqui- 
show a steady increase. Plain oak and ash in all 
des and thicknesses are among the best sellers, 
igh cypress is active at top prices. The cotton- 
d movement is as large as the limited offerings of 
stock will allow. Gum lumber in firsts and seconds 
and clear saps is active, with a moderate move- 
t in the lower grades. Poplar in the higher grades 
: good seller. Quarter sawn oak continues quiet, 
th the volume of business below normal for the time 
ear. The export demand is somewhat better and 
rs from the other side are reported on a slightly 
her basis. 
fobile, Ala. Shippers and mills on the Gulf are 
fining their attention to the export trade, which is 
easing daily. The log supply is short at all of the 
s and arrivals at the ports are light. The only ar- 
ls at Mobile were 150 cottonwood logs. All hard- 
ds are in active demand and the market is firm. 





‘inneapolis, Minn. Retail yards are taking a con- 
rable amount of wagon stock and the supply of oak 
nning decidedly low. The factory trade is buying 
for known needs and is not stocking up for the 
mn. Dry stocks now on hand seem inadequate and 
rs predict a scramble before long for what little 
'l be left. Even basswood is beginning to thin out. 
rood stock of birch apparently will hold out, but 
demand for upper grades of birch is coming from 
y quarters and is taking the surplus. 





Saginaw Valley. Trade is firm. Maple and bass- 

ds are selling at $1 a thousand over last year’s 

» and several manufacturers have sold all they 

wii) manufacture this year. Ash is scarce and firm at 

advance over last year. Elm is firm at last year’s 
tations. Beech and birch are steady. 





New York. A slight improvement is noted in most 
1ardwood lines, especially in factory demand. Plain 
oak is none too plentiful and orders are free, with a 
corresponding stiffness in prices. Quartered oak holds 
1's own satisfactorily and is in better call than a 
month ago. Maple, while not brisk, shows signs of 
renewed activity. Birch and ash are scarce and strong. 
Basswood is in steady demand for the upper grades and 
very strong in the cheaper items, which are used con- 
siderably for box manufacturing purposes. Poplar is 
the slowest of the hardwoods. 


} 
} 
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Buffalo, N. ¥Y. The better feeling in the trade con- 
tinues, with at least a fair prospect of a general stiffen- 
img of the prices all along the line. Some dealers 


are selling basswood more readily and there is more 
eall for elm. With maple stiffening in Michigan the 
situation is slightly better for the other woods on the 
list have been doing well right along. All dealers re- 
port the same good demand for birch and all sorts of 
ash are active, with always a good demand for the 
higher priced woods, mahogany, walnut and cherry. 

Boston, Mass. The tendency of values is toward a 
higher level and demand is improving. Quartered oak 
is firmer and demand better. Brown ash is firm and 
offerings are not large. Beech and chestnut are in 
demam. Maple flooring continues to sell in fair sized 
lots. Prices are firm. 





Baltimore, Md. All the hardwoods are in fine shape, 
demand being active and prices high enough to stimu- 
late production to the utmost. The plants are running 
whenever conditions make lumbering possible, and the 
product finds a ready market. Much competition pre- 
vails among the wholesalers to secure stocks and 
consumers are actively in the market. Good dry oak, 
ash and all other woods in general use are required in 
relatively large quantities, and though this is ordi- 
narily the quiet season no letup in demand is observed. 
The revival in walnut as far as the domestic market 
is concerned continues and mahogany is being used 
liberally for store fixtures and other purposes. Pros- 
pects abroad continue promising and exporters feel 
greatly encouraged. 





Hemlock. 





Chicago. Trade in hemlock products has never been 
quite so good in this territory at this time of the year 
as now. Certainly prices have never been higher, as 
the recently adopted list made short piece stuff $17.50 
Chieago delivery and other items in proportion. Bad 
logging conditions are expected to make probable a 
curtailment of the cut of 30 percent or more. Not any 
of the Chicago retail yards have adequate supplies, but 
are railing in whatever they can get hold of and will 
trust to luck and early lake navigation for the rest 
of their season’s requirements. 





Saginaw Valley. Lumber has soared. For 2x4 to 
2x10, 12 and 14, the price in this market is $16; 16- 
foot stock is $17 and 2x12 is 50 cents additional. 
Boards are strong at $17.50. Nothing like this in 
prices has ever been thought of in connection with 
hemlock stocks and at this advance they are inade- 
quate to meet the demand. All manufacturers are sold 
ahead and many of them have quit booking orders. 





New York. The base of $21 is strictly adhered to 
and, while no official increase has been made, a large 


number of orders are taken at an advance where de-, 


liveries are made promptly. The car shortage situ- 
ation is beginning to show improvement and millmen 
hope to get some of their surplus stock out of the way 
within a few weeks. The surplus that has accrued 
has been because of lack of cars and not because of 
any scarcity in orders, as most mills are still sold far 
ahead. 





Buffalo, N. Y. Producers are few and they have the 
trade well in hand. If the retail price here is $23 it is 
claimed the wholesale base is too low at $18.50. Stocks 
are low everywhere, as the mills have been short of 
cars and the demand has been so heavy that the con- 
sumer has very little to say about prices. The disposi- 
tion to keep up building at whatever the price of the 
material is so plain that there is really no limit to the 
range of prices of foundation lumber when there is as 
little to take its place as is the case with hemlock. 


——e—_—e—n—e—e—nrr»vU 


Boston, Mass. A decided scarcity of eastern boards 
is reported. Orders are received and turned down, as 
wholesalers do not know where they can get the stock. 
Complaints of lack of snow apply to this wood. 
Pennsylvania is very firm, but demand is light, as 
prices are too high, 





Poplar. 





Chicago. The demand for poplar locally has re- 
ceived added impulse since the first of the year and 
several dealers report an active movement. Firsts and 
seconds are wanted in greater quantities than they can 
be easily supplied. The saw mill people are not 
getting out much lumber these days, excepting those 
who can log by rail and their stocks are low and 
broken, with firsts and seconds particularly scarce. 
Common has lately shown the result of a revived in- 
terest by a slight advance in price. Shipping cull and 
mill cull are most active. River manufacturers say 
they are getting $45 for firsts and seconds inch at 
river points. 

Buffalo, N. ¥. All members of the trade agree that 
demand is improving and that the stock promises to 
be light, so all prices are firm, with prospect of an 
advance soon. About a normal demand exists here and 
a small advance would be accepted by the trade. 

oe 


Boston, Mass. A better demand is found, confined 


to the better grades largely. Some mills have with- 








CAREY’S 


MAGNESIA—FLEXIBLE—CEMENT 


ROOFING 


OLDEST COMPOSITION ROOFING 


SPECIFIED and USED BY ENGINEERS, ARC- 
HITECTS and CONTRACTORS EVERYWHERE, 
USED BY ALL RAILROAD COMPANIES ON 
THE LARGEST CONSTRUCTION WORK. 


THE MOST SUCCESSFUL ROOFING EVER 
APPLIED TO DRY KILNS, LUMBER SHEDS 
and SIMILAR BUILDINGS, SAMPLE MAILED 
UPON REQUEST. 


The Philip Carey Mfg. Co., 


Sole Manufacturers, 


40 Branches. LOCKLAND, OHIO. 
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We Aim to Please 
Our Customers 


and work on the theory that a customer 
well pleased is the best advertisement. 
We can furnish anything in the line of 


FIR, CEDAR or SPRUCE 
LUMBER or 
RED CEDAR SHINGLES. 


We make a specialty of Red Cedar 
Beveled Siding and Shingles in mixed 
cars. Tell us your wants and we will 
gladly give you prices and time of 
delivery. 


LEWIS & HUGHES, 


Generel Office CHICAGO OFFICE, 


' 
| 1502 Fisher Building. 
SEATTLE, WASH. MINNEAPOLIS OFFICE, 
—EE 804 Lumber Exchange. 
| NEW YORK OFFICE. 
907 No. 18 Broadway. 


H. C. FRANCE, Oskaloosa, Iowa. 


Special Representative. 





| 


Are You Ready? 


Try Upright Red Cedar 
Shingles in Straight Cars 


1x 4inch Vertical Grain Fir Flooring. 
36 x 4inch Fir Beaded Ceiling. 
1 x 6inch Fir Drop Siding. 


% x 6inch Cork Fir Bevel Siding. 
% x 4inch and 6 inch Red Cedar Siding. 


Quick Shipments. Grades Guaranteed. 


Fir Yard Stock a Specialty. 


Atlas Lbr.& Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J. D. Hayford, Fargo, N. D.:; 
j. A. Uhler. Burlington, Ia.; R. T. Means, McPherson, Kas. 


FIR, CEDAR AND SPRUCE LUMBER, 


CEDAR SHINGLES. 





J. P. CRANSTON & CO. 


MANUFACTURERS AGENTS, 


217 Bailey Bidg.. 
SEATTLE, WASH. 


Eastern Office: Minneapolis, Minn. 
Mills at Issaquah. 








SAMPLE PAGES of the Lumberman’s Actuary 


sent free upon request to any address 


AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 
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You 
Need it— 


We 
Have it. 


Shop 


Lumber 


Have six million feet of our famous 
Western Pine Shop. What portion 
of it do you want? Some for immedi- 


ate shipment. All kinds of yard stock. 


W. H. Gerh2rt-Bradrick Lumber Co. 


SPOKANE, WASH. 
Or W. H. Gerhart Lumber Company, 
OMAHA, NEBRASKA. 


Mills located at Ryan, Myers Falls and Addy, Wash., on 
G. N. Ry., and Athol, Idaho, on N. P. Ry. 
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WESTERN WHITE PINE 


We are particularly well equipped to handle or- 
ders from the yard trade as we have large and well 
assorted dry stocks at both our mills on the North- 
ern Pacific. Can fill mixed car orders for common 
and finish in assorted lengths and widths. Also 
have in stock 





5-4, 6-4 and 8-4 
No. 2 Shop and Better 


1,000,000 Fee 


for which we solicit inquiries from the sash and 
door trade. Write for special prices. 


JENKINS-LUELLWITZ LBR. CO. 


SPOKANE, WASH. 





Cut Stock 
For Sash and Doors- 


cut to size from the best Western 
White Pine. We make this a 
special feature of our business 
and the strongest argument we 
can extend for your trade is the 
satisfactory service we are ren- 
by repeated 
We also manufacture 


dering — evidenced 


orders, 


MOULDING, SIDING, FINISH 
AND FACTORY PLANK 


perfectly milled and in good 
grades. Drop us a line telling us 
about your requirements and we 
will gladly 


prices, 


Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 


give you delivered 

















CHAPIN’S LUMBER. RECKONER 


‘THE TABLES reduce to board measure all the 
fractional sizes of lumber, Reliability guar- 
anteed. Sample pages free. Price, postpaid: 


Bound in Morrocco, lap and pocket, $3,00. 
Bound in Cloth, $2.00. 


For Sale by AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 




















PAROID 


ROOFING 


**The roofing of quality’ 


? 


Lumbermen all over the country are 
making in Paroid one of their most 
profitable side lines. You can do it 
too. Ask for our proposition. 

F. W. BIRD & SON; Makers 


ESTABLISHED 1817. EAST WALPOLE, MASS. 
NEW YORK CHICAGO WASHINGTON 


ry 
CANADIAN FACTORY & OFFICE, HAMILTON, ONT. 











Mills are behind in deliveries. One 


drawn quotations, 
dealer here is short sixty cars. 


Terre" 

Baltimore, Md. The improvement has become more 
marked with the progress of time, the wood being 
affected by general conditions. Stocks are in fairly 
strong request and reports from dealers as well as 
manutacturers are favorable. Millmen take the view 
that there is no generally acceptable substitute for 
poplar and that at a reasonable figure stocks can al- 
ways be disposed of. Improvement in demand abroad 
helps the local situation. 


Pacific Coast Woods. 


San Francisco, Cal. The second month of the new 
vear opened without any weakness developing in any 
variety of lumber produced on the coast. The asking 
price for export fir is on a basis of $13.50—that is 
$1.50 off the new $15 basis of the E list, just adopted. 
Domestie cargo prices on fir are also well maintained 
and the mills are well supplied with eastern and coast 
orders. Stocks in the local yards are still low but will 
gradually be replenished. Eastern market for redwood 
is looking very favorable and is expected to continue 
growing. The ratio of increase is shown by the ship- 
ments east during the past three vears—5,000,000 feet 
in 1903, 12,000,000 in 1904 and 36,000,000 in 1905, The 
white and sugar pine market appears to be in good 
shape and it is thought the manufacturers will be able 
to dispose of about all they can cut during the coming 
season. 
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Tacoma, Wash. Brisk demand for all kinds of lum 
ber, stiff prices and many of the mills turning down 
orders continues the rule. While the market is very 
firm and the demand showing anything but an inclina- 
tion to slacken, sentiment among the manufacturers 
seems to be rather against any further advance in 
prices, as the present list admits of fair margin of 
profit and the conservatives think this ought to be 
satisfactory. Not only the rail trade but cargo and 
local business are in excellent shape. Tacoma rail 
shipments for January were 640 cars and this is the 
third biggest month in the volume of lumber shipments 
in Tacoma’s history. The record month was June, 
1905, with 657 cars, closely followed by May of the 
same year with 647 cars, the month just ended ranking 
third. This is 833 cars more than were shipped in 
January, 1905. January, 1904, had 260 cars; 1903 the 
same, 1902 288 ears and 1901 166 cars. Fir logs are 
inclined to be a little scarce with association prices 


firm. Flooring logs are worth $10 and not easy at that 
figure. 


OLLI 

Seattle, Wash. Orders continue to pile up and the 
list is exceedingly strong. Cars are so scarce that 
prompt shipments, except on occasional days, are impos- 
sible. With the advance in the log list comes talk of 
again revising the lumber list. All mills are being 
crowded to their utmost. 

Kansas City, Mo. The car shortage on the coast 
still is troubling the lumber manufacturers of Wash- 
ington and Oregon and shipments continue slow. Job- 
bers here who represent coast concerns report an ac- 
tive inquiry and demand for stock to be shipped in 
time for the spring trade and are looking forward to a 
heavier business this spring than they have enjoyed 
during any past season. The markets are all very 
firm, with every indication that they will continue so 
through the spring. 


Buffalo, N. Y. More and more attention is being 
paid to the condition of the far west supply of lumber 
and report has it that certain white pine interests are 
preparing to make a descent in that direction as soon 
as their supply will begin to run down. The woods 
brought here for yard use are still confined to spruce, 
fir and redwood. Good profits are made and the trade 
will steadily increase unless the demand may become 
large enough to put up prices. 


————eor—rra- 





Southern Pine. 





St. Louis. The market is strong. Many of the 
manufacturers have issued lists in advance of the 
December 27 list from 50 cents to $2 on various items. 
A feeling among the best posted buyers is that de- 
cided advances wili be made within the next few days. 
Orders have been coming in very freely even in the 
eity markets at straight list for some time. The 
demand for finishing lumber has been very large. 
With most favorable conditions obtaining in the dead 
of winter it is hard for anyone to predict where the 
prices will go by the time the spring business will 
become active. 

_—_oo ere 

Chicago. Storms and cold weather late last week 
and early this week may have retarded movement to 
some extent, but did not radically change the condi- 
tion heretofore reported, which has been one of un- 
usually brisk demand for the winter season. The fact 
that building projects for January were much in excess 
of those of January last year encourages dealers to the 
belief that there is to be no halt in the demand for 
yellow pine throughout the spring months. The main 
thing now is to secure stocks from the south and get 
them delivered as promptly as they are wanted. It is 
also a matter of some difficulty to adjust mill prices to 





correspond with what customers here are willing t: 
pay. Competition is not only sharp between dealers 
but competition between the several kinds of wood is 
always something to be reckoned with. It is always so 
in a great consuming market, and becomes especially 
intense whenever prices at the mills are wholly in thi 
hands of the manufacturers, as they are now. But it 
has come to this: southern pine must be had at any 
price, its uses have become so various and essentia 
Dealers are busy with getting lumber delivered, whi 
the demand is absorbing all that can be obtaine 
Chicago men are constantly out among southern mi 
buying lumber and urging it forward to destinatio 
_— eee 
Kansas City, Mo. Manufacturers report some i: 
provement in the car supply. This, while encouragi: 
does not mean that the car famine is over. Wh 
they have had some bad weather most of the mi 
have been running steadily and on the whole the sh 
ping situation is better than for many weeks. In 
meantime demand continues strong and comes fr 
over a wide area of territory. Leading manufactur 
are making no attempt to push trade and on the ot! 
hand are picking their orders carefully and returni 
a large portion of the business offered. The deman 
from the retail dealers has been very heavy since { 
first of the year, and the same may be said of railro 
and ear trade. Prices could hardly be firmer. ey 
concessions can be secured on anything and on t! 
other hand some manufacturers are asking more thi! 
the December list for certain items. 
POO 
New Orleans, La. So far as can be learned ther 
has been no general increase in yellow pine prices 
yet, but many local lumbermen regard it as sure ti 
come in a short time. Slightly better quotations o1 
some items are reported by several millmen, due pri 
cipally to the seareity of the items concerned and thi 
pressing demand. Exports from the Gulf ports con 
tinue heavy and ear material is in unabated demand 
a ae 
New York. Under a brisk demand for all grades 
and sizes prices are what the seller wants to mak« 
them. Stocks are searce, shipments are slow and mill 
reports denote that manufacturers are trying in ever) 
way to clean off their slates. The consuming outlook 
in this market never was brighter and it is believed 
that heavy construction and ordinary contract work 
will require more yellow pine this year than last veut 
—_—eoeeeeere 
Boston, Mass. Demand is strong and there is every 
reason to believe it will increase. The only schedul 
of any size in the market is for the shed to be erected 
at Readviile, Mass., by the New York, New Haven & 
Hartford Railroad Company, calling for about 400,000 
feet. Stocks in the yards are larger, due to the arrival 
of three vessels with about 1,500,000 feet. Reports 
from the mills are not encouraging. Wet weather has 
made the roads heavy, checking hauling of logs. 





North Carolina Pine. 





Norfolk, Va. The market has been strong, wit 
every grade of lumber in steady demand. Prices a) 
firm and all negotiations are being made on basis 
flat list. Inquiries are being quoted on with a vir 
strictly to yphold standard figures and in some instances 
a premium is being asked for those classes of materi 
which are searee. Roofers are in abnormal demand 1 
both ear and cargo lots and operators are considerabl) 
oversold. Domestic traffic promises continued activit 
indefinitely, with foreign business livelier than 
has been for several months. Stocks at milling point 
are reported lower than has ever been known in t! 
business and the mills are utterly unable to get stock- 
on hand for a reserve. Planing mills and vene: 
plants have all they can do to care for the busine: 
being offered and in local circles unusual activity p 
vails in spite of the recent severe weather. Predi 
tions are made that lumber will be scarcer in 
spring than now. 


——_—eoeren—rrr~srev 


New York. The advance of $2 on good lumber mia 
effective last week has caused a little falling off 
orders, but it is believed the market will recover 
former good shape within a few days, as city sto: 
seem to be comparatively light and not sufficient 
cope with the demand, which continues strong. 
large dealer said: ‘‘The price situation does not se: 
to enter into the North Carolina pine business. It 
simply a question of getting stocks, and we have les 
complaint about prices than we have about the time } 
takes to make shipments.’’ 





Baltimore, Md. Trade continues remarkably buo 
ant. This is strikingly indicated by the action of 1! 
manufacturers, who last week met and decided 
another inerease in the price list ranging from $2 1 
the good grades to $5 for the commoner grades. Th 
advance is the biggest yet made and puts shortlea 
pine lumber up to what perhaps are record figures 
Notwithstanding the increase, however, the deman 
remains active, and there are no accumulations. — Al 
indications point to a continuance of the prevailing 
good conditions for the year. 

—ereaere 
The long expected advance was an 
nounced last week. Even at the higher prices it 1s 1m 
possible to get all the stock wanted. Mills are — 
up with orders. Export demand is strong and is tak 
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ng out considerable lumber that otherwise would be 
fered here. Partition is in good eall. 





Cypress. 





St. Louis, Mo. Prices are firm. The advance 
dopted recently is being secured by nearly all manu- 
turers and does not seem to lessen the number of 
rders being placed, and the demand for a great deal 
‘the material is in excess of the supply. The yards 
cem to be using more cypress all the time, due per- 
ips to the falling off in product of white pine. De 
iind for common stock is also improved. 





Kansas City, Mo. Representatives of cypress con 
rns say that existing trade conditions justify the 
lvances of February 5, and that the new list will be 
firmly maintained as was the previous one. De- 
md is active and the dealers have been buying 
eely. Cars are somewhat searce at the mills, but 
ipments have been coming forward without very 
uch delay since the first of the year. Stocks are 
ported light but in fair assortment for the yard 
ule, and mixed orders are being handled nicely. 
eevee 
New Orleans, La. An advance of $1 to $2, effective 
lebruary 5, is reported to have been made on the 
veneral list. Demand continues to outstrip supply and 
stocks are badly broken. The mills are running to 
heir full capacity, but the seasoned stuff is not being 
rmitted to accumulate on the yards. Dozens of 
rders are being turned down by manufacturers who 
re loaded up. It no longer seems to be a question of 
price but solely of the ability of the millmen to supply 
increasing demands of the trade. Prices are very 


m. 
ie a 


Chicago. The cypress trade of Chicago and in tribu 
tury country was unusually good in January and starts 
t this month encouragingly. The call from door 
fnetories and finishing shops is continuous and lumber 
for such kinds of consumption is selling freely at firm 
prices. The call from outside retail yards and a 
wiety of manufactures in different towns probably 
was never so pronounced in midwinter as now. There 
scarcity of the upper grades for finishing purposes 
the result is an unusually good demand for shop 
voods and even common stock. Probably the higher 
rices prevailing for fine selects and clear lumber 
rn the attention of buyers to the lower grades. In 
< respeet cypress in the interior trade is passing 
ough the transition peculiar to all lumber for which 

re is a rapid development of demand. 


——_—e—eeeeern 


New York. The strong demand in other softwoods 
evidence in the cypress trade also. Demand from 
ufacturing centers is very good and, while there is 
lifticulty in filling most orders, due to the adequate 
ks within easy shipping distance from New York, 
claimed that generally stocks are none too large. 

ces are firm and reports from mill sections indicate 

-'iffening in the market at those points. 





Boston, Mass. A fair demand is reported and, judg 
from reports received this week, demand is in 
ising. Prices are firm. 





Baltimore, Md. Manufacturers are as optimistic as 
r with regard to present trade conditions and the 
ok as well. They can find a ready market for 
their output, and the = are being operated to the 
t of their capacity. Values are very attractive, 
this does not seem to affect the inquiry, which per- 
s was never more active at this season of the year. 


Shingles and Lath. 


‘thicago. The red cedar shingle mills on the north 
ifie coast resumed February 1 and dealers are try- 
to see what effect this will have on the market. 
blockade at the Minnesota Transfer continues and 
connecting roads running eastward do not yet 
m to have the means or disposition to give relief. 
‘inter trade so far has been very good. White cedar 
‘l\ingles show an increase in receipts so far this year 
are selling at $2.85 a thousand, Chicago delivery. 
ih are in demand and prices are strong. The recent 
ivanee on hemlock lath is maintained. 


—oOooor> 








Minneapolis, Minn. Dealers all report a fair run of 
orders, which are taking care of transit stock. Clears 
vmmand $2.85 at Minneapolis and stars $2.50: The 

‘ockade of shingles at Minnesota Transfer is very 
ittle if any improved and the supply of cars on Minne 
apolis-Chieago lines does not seem any better than 
het re, 


ooeoaaaenaererooowee 

San Francisco, Cal. Coast prices for green redwood 
Shingles remain $1.95 at vessel’s tackle San Francisco 
and $2.05 southern California ports, but the full effect 
of these prices cannot be ascertained until the mills 
Shall have, completed their back orders at the old 
prices. A big supply of fir lath at about $2.60 re- 
mains on the wharf, San Francisco. 





Los Angeles, Cal. Good No. 1 redwoods are prac- 
tically unchanged, although some wholesalers are ask- 


ing 5 cents more, perhaps on account of short supply. 
The retail price is still about $2.75, with some dealers 
asking 5 cents more. Out in the adjoining towns 
shingles are retailing at from $2.90 to $3. Lath are 
arriving only in driblets. Prices are unchanged except 
as local wholesalers are asking and sometimes getting 
5 cents more by the carload. The retail price runs all 
the way from $3.75 to $4. 


——_—e—eoownenre~’ 





Tacoma, Wash. Red cedar shingles are in pretty 
good shape. Some mills resumed operations this week, 
although a number will not get under way for several 
days yet. The supply on hand is reliably reported 
less than the ordinary kiln capacity. Despite the fact 
that the mills are idle January was the biggest month 
on record in the volume of rail shipments of shingles 
from Tacoma, the total being 98 cars, 18 more than in 
January, 1905. In January, 1904, 77 cars were shipped; 
70 in 1903, 25 in 1902 and "44 in 1901. 

APA 

Seattle, Wash. While few shingle orders are being 
placed the 20-cent advance over November prices 
brought about by reason of the closedown is firm, not- 
withstanding the battering forces of the line yards. 
Not more than 75 percent of the mills will be operating 
before March 1. 


oOo 
Kansas City, Mo. While the demand for shingles is 
light it is fully up to the supply of transit cars and 
jobbers here are having no trouble in disposing of all 
the red cedar shingles they can get, at good prices. 
The thing that is bothering shinglemen here is the 
continued ear shortage. 
Oooo eee 
New Orleans, La. Cypressmen report that lath or 
ders are almost out of the question, Stocks are ab 
sorbed so rapidly that there is practically no aeccumula- 
tion whatever at the mills. Best shingles are very 
scarce and in consequence buyers are taking primes in 
large quantities. Stocks are said to be badly broken. 
The advance effective last week is being maintained. 





North Tonawanda, N. Y. Some dealers report a few 
carloads of red cedars on hand but by no means any- 
thing like a supply. The advances in prices since the 
close of navigation have made it possible for holders of 
white pine to compete with the cedars. 


enews 


Buffalo, N. Y. Consumption of shingles is greater 
than it has been in winter lately and the light stock at 
the outset kept the prices going up. As the Pacific 
coast mills are holding their stock back and keeping 
stiff prices the outlook is much better than it used 
to be. 





Boston, Mass. Shingles are not in active demand, 
but asking prices are firm. Cedar extras are held at 
$3.25 to $3.50. But little business can be done at 
better than $3.40. Lath are in demand and prices rule 
firm. Local dealers report a strong demand from 
New York and Pennsylvania at top prices. In those 
sections the question is more of getting supplies than 
of prices. 





Cooperage. 





Chicago. Trade is pronounced flat and about the 
worst that has been known for years. Accumulations 
on the local market of tierces and barrels and all 
cooperage are a drug, and if sold at all go at prices 
that represent a cut below the quoted figures. It is 
hard work to get $1.15 for lard tierces and 90 cents for 
pork barrels. Coopers’ stock is said to be almost un- 
salable at prices that leave any margin to the shipper. 
And yet it is proclaimed all over the country that 
there is a short supply of timber to be worked into 
coopers’ stock and that the supply of manufactured 
material at initial points is small. This conflict of 
conditions outside with the local market is something 
of an enigma. 





Louis, Mo. Stock continues scarce. Owing to 
excessive rains in the south and southwest the mills 
in those sections have been so short that many of them 
have shut down. This condition has caused an ad- 
vance in prices and factories are holding their stocks 
at high figures. Hoops are in good demand also, at 
advanced prices. The heading situation has improved 
very much, but the heading factories are holding their 
stocks very firm at advanced prices. 


a ie 


Los Angeles, Cal. A large amount of asphalt street 
paving work is under way and the oil refineries are 
busy. Considerable still is doing in vinegar and pickle 
kegs and barrels owing to a good demand in the east 
for California goods. Prices are unchanged for all 
kinds of stock, but in many instances the coopers are 
getting a little more for completed work. 


—e—_—eeE—e—ee_rrre»* 


Buffalo, N. Y. The sudden cold turn has encour- 
aged the trade to a considerable extent. Slack stock 
is very firm and likely to advance. Anybody with a 
stock of staves is holding them firm for summer prices. 
Jobbers quote first class dry elm flour barrel staves at 
$9.50 to $9.75, first class b: asswood heading at 6 to 64 
cents and 6-foot coiled hoops at $9.50 to $10. Local 
shops have advanced the price of barrels to 42 cents 
for 8-hooped flour, but the demand is very light, es- 
pecially from the flour mills. 
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Advertisements will be inserted in tnis department 
at the following rates: 


For one week, - - - 25 cents a line. 
For two weeks, « - - 465 cents a line. 
For three weeks, . - . 60 cents a line. 
For four weeks, - - . - 75 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 
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Wanted- Cmployees | 


WANTED 
Practical lumber manufacturer and manager, with $5,000 
to $10,000 capital, to take full charge of management of 
band mill now in operation on water front in large city. 
Operate entire year. Excellent proposition. 
Address “C. 50,” care AMERICAN LUMBERMAN 








- WANTED— -COMPETENT £ ASSISTANT 


Bookkeeper and stenogrs apher; young man about 22. State 
experience, salary. LOX 363, Hattiesburg, Miss. 


- WANTED-—MAN EXPERIENCED IN GRADING. 


Of various hardwood lumbers suitable for flooring after 


manufacture. This position requires more than ordinary 
general ability and wages will be paid accordingly to right 
party. Address “B. 69," care AMERICAN LUMBERMAN. 


WANTED— PRACTICAL LOGGER 
In eastern Washington. One capable of logging about 10 
millions of Washington pine timber each year. Good coun 
try to work in with a three turn haul. Good river to drive 
for 3 to 5 miles. Will give the contract to some good outfit 
to take logs from the tree and deliver them to the boom at 
mill. Work to commence immediately and continue for two 
or three years. Address “C. 56," care AMERICAN LUMBERMAN 
HARDWOOD FLOORING SALESMAN 

Wanted for city trade: must have ability and good record. 
Give full particulars, referencés, age, experience and salary 
wanted. _Address “C, 58.” ‘care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS 


Sash and door man, one that thoroughly understands laying 
out all kinds of odd sash and doors. None but an energetic 
and up-to-date man need _apply. State salary, age and ex 
perience. Address “C. 57,” care AMERICAN 1 MBERMAN. 


WANTED-— INSPECTOR. 

A thoroughly competent hardwood inspector by a concern 
located in Northern Wisconsin: must have gvod references 
A good salary to the right man. 

Address “C. 61," care AMERICAN LUMBERMAN 





- WANTED— EXPERIENCED BOOKKEEPER 
For retail lumber yard and planing mill. State age, salary 
expected, married or single. References required. 


Address “C. 62," care AMERICAN LUMBERMAN 


WANTED—FOREMAN FOR PLANING MILL. 
Must be capable of estimating, taking work off plans, and 
see that it is gotten out properly State experience, salary 
expected, age, married or single. Answer if you can give 
good Al reference. 

Address “C. 635,° care AMERICAN LUMBERMAN 

WANTED—COMPETENT STORE MANAGER, 
Must be good buyer and thoroughly familiar with mill sup 
plies, hardware, dry goods and groceries. References and 
bond required. F. B. WIL LL. AMS CYPRESS COMPANY, 
LTD., Patterson, La 


WANTED-—AN EXPERIENCED MANAGER 
For city yard; must be a high class thorough business man 
with established reputation capable of managing the entire 
business except purchasing stock. A good salary and perma- 
nent position. Do not answer this unless you can fill the 
requirements. HARRY A. GORSUCH, 

Room 302 Postal Telegraph Bldg., Kansas City, Mo. 











~ WANTED— HARDWOOD INSPECTOR, 
Industrious and capable, to travel principally in Arkansas 
and Missouri. State age, experience, recommendations, and 
by whom now employed. 
Address ‘Cc. 66,° care AMERICAN LUMBERMAN 


 'WANTED— -SAW MILL FOREMAN. 

State experience as millwright, knowledge of machinery, 
whether an engineer and if you understand these subjects 
thoroughly. Also what experience you have had in handling 
men, if you are capable of judging how much power is 
required for certain machinery, capacity per day, knowledge 
of belting and practical experience as a general saw mill 
foreman in a double nae and one resaw mill in the north, 

Address . 86,” care AMERICAN LUMBERMAN. 


‘WANTED-YARD FOREMAN 
For large planing mill in Mississippi. We want a man who 
thoroughly understands the grading and manufacture of 
yellow pine and who can handle a large crew of men to 
advantage. Give references and state salary wanted. 
Address “C. 70," care AMERICAN LUMBERMAN. 


WANTED— —PLANING ‘MILL FOREMAN 
For large yellow pine mill in Mississippi. We want a man 
who thoroughly understands the manufacture of yellow pine 
and who is capable of producing the best of results as 
ae quantity and quality of product, economy in manu 
facture and attention to details. Applications accompanied 
by first class references only considered. State salary ex 
pected. Address “CO. 69," care AMERICAN LUMBERMAN. 

WANTED— A SUPERINTENDENT AND 
General foreman to take charge of a mill and lumber yard 
in Chicago. Must be experienced and thoroughly familiar 
with duties and competent to handle men and take charge 
of the lumber yard and mill. Must have good references 
aay sosition for the proper person. 

aires ‘C. 82,° AMERICAN LUMBERMAN. 
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STENOGRAPHER 
With thorough lumber experience. Salary $75 per month. 
State age, previous experience and when you could come. 
Write fully furnishing references. 
STEWART & ALEXANDER LUMBER CO., Gifford, Ark. 


WANTED-—A FIRST CLASS VENEER SAWYER 
lo saw mahogany, rosewood, ebony, vermilion tulip and 
other foreign hardwoods. Write to 

Fr. A. MULGREW & SONS, 
Foot East 8th St., New York, N. Y. 
WANTED—TURNER. 

Automatic back knife lathe turner. First class man for 
taking charge of Clements No. 2 and No. 3 automatic back 
knife lathes for turning balusters. Steady employment the 
year round. State salary expected and references. Address 

THE WORDEN LBR. & MFG. CO., Cleveland, Ohio. 


WANTED IN CITY RETAIL LUMBER YARD 
(Remington) typewriter and shorthand man. Must be 
quick and accurate at figures. Steady job for the right man. 





One having some knowledge of lumber preferred. Address, 
with references, “C. 106,” care AMERICAN LUMBERMAN. 
WANTED SAWYER AT ONCE 
For 15,000 capacity circular saw mill cutting pine, oak and 
poplar. Must understand the grades of hardwoods and be a 
first class sawyer. No booze fighters wanted. 
Address BOX 235, Harriman, Tenn. 





WANTED—SASH AND DOOR SALESMAN 
Acquainted with the trade in Ohio and Michigan. 
Address “C. 88,” care AMERICAN LUMBERMAN. 


WANTED SUPERINTENDENT 
ior general woodworking factory doing odd work, contract- 
ing, marine work and manufacturing hardwood. Liberal 
salary of percentage of profits. State experience, salary ex- 
pected, reference and age in first letter. Do not apply un- 
less you have ability and are sober. 
Address “C. 87," care AMERICAN LUMBERMAN. 
WANTED-—SALES MANAGER 


wholesale hardwood lumber 


kor 


business. Applicant pre- 
ferred who is familiar with eastern trade. State age, ex- 
perience, references and salary wanted. 
Address 


“C. 90,” care AMERICAN LUMBERMAN. 


WANTED—-THOROUGHLY CAPABLE AND 
Reliable man to take care of band, rip and resaws, moulding 
machine ete. One who has had experience in working men. 








Only first class, sober man need apply. State age and 
salary wanted. Address 
KEYS PLANING MILL CO., Graham, Va. 
THE LIDGERWOOD MFG. COMPANY 
Want experienced and practical loggers, with engineering 


ability, to sell logging machinery. 
of log loaders preferred. Address 
LIDGERWOOD MFG. CO., 96 Liberty St., New York. 


Those having knowledge 


WANTED-—PRACTICAL MILL MAN. 

Wish to correspond with practical lumber manufacturer 
of large river or city mill. Band mill on river in large city 
ready for operation. Applicant must be able to invest and 
show good record. 

Address “C. 109,” care AMERICAN LUMBERMAN. 
WANTED—OFFICE MANAGER. 

Wish to correspond with office manager of large retail or 
wholesale yard. New mill in large city ready for operation. 
Applicant must be able to invest and show good record. 

Address “C. 108,” care AMERICAN LUMBERMAN. 

WANTED ON PUGET SOUND 

A first class band saw filer who can handle two band mills 
in new and up to date saw mill. Must furnish some money, 
as I hold $10,000 in stock in this concern. Part cash and 
balance on long time if so desired. I must retire on account 
of old age and poor health. 

Address “HA. 31,” care AMEKICAN LUMBERMAN. 


W ANTED—A HARDWOOD LUMBER SALESMAN 
Thoroughly familiar with the Chicago trade. 
Address “A, 64,” care AMEKICAN LUMBERMAN. 





WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 


7 WANTED-—RETAIL YARD MAN, 








Salesman, estimator and all around good helper. Must be 
experienced, accurate, sober, willing. Prefer a married 
Scandinavian, speaking American. Salary $60. Right 
man will be advanced. State age. Send photo and refer- 
ences. Location, good North Dakota town; home yard; 
small line company. 

Address “B. 65," care AMERICAN LUMBERMAN. 





WANTED—ASSISTANT MANAGER. 

Young man for assistant manager of large hardwood 
plant in northern Tennessee. Output thirty million feet 
annually. Fine climate. Must be a practical lumberman 
with executive ability and experience. State age, salary 
expected, references. Fine opportunity for right man. 

Address “B. 86,” care AMERICAN LUMBERMAN. 
WANTED—EMPLOYEES. 

A first class saw mill foreman for a double band cypress 
mill located in Louisiana. Give all references, salary wanted 
and how soon could come in first letter. Also two compe- 
tent cypress inspectors. 

Address “B. 66,” 








care AMERICAN LUMBERMAN. 





WANTED 
By large Wisconsin sash and door firm, stock clerk; one 
eapable of pricing articles from list. Good opportunity for 
party with ambition. 
Address a 


B. 68,” care AMERICAN LUMBERMAN. 





WANTED-—FIRST CLASS MILLWRIGHT. 
One who will contract for putting up band saw mill. 
Cc. L. WILLEY, 1225 Robey St., Chicago, Ill. 





WANTED-—A FIRST CLASS MILLWRIGHT, 
One fully competent to be head millwright in a modern 
saw mill, at Portland, Ore. A good position for the right 
man. Answer, stating fully past experience and salary ex- 
pected, P. O. BOX 1388, Portland, Ore. 





WANTED—-WOODSMAN 
To take entire charge from stump to pond of logging oper- 
ations for plant cutting 18 million feet yellow pine per 
year, principally for export. Applicant must be thoroughly 
conversant with and able to handle labor in southern Ala- 
bama. We log with oxen. Our R. R, haul is from 8 to 15 
miles, using two locomotives. Don’t answer this “ad” 
unless you are capable, experienced and full of energy. 
Good salary for right man. 
Address “B. 59,” care AMBRICAN LUMBERMAN. 





WANTED—A COMPETENT MAN 
Capable of taking charge of cutting and moulding depart- 
ment in a large factory in New York state, manufacturing 
interior hardwood trim. Must understand woodworking ma- 
chinery and handling of men. None but practical, sober 
man, not over 45 years of age, need apply. Address, stating 
experience, salary expected and references, to 
“WOOD WORKERS,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS MAN 
To take charge of logging for longleaf pine mill in south- 
ern Louisiana cutting 10U,0UU0 feet per day. Must be sober 
and understand laying out spurs and handling southern 
labor. Give references, salary wanted and when could report 
for duty. Address “B. 58,’’ care AMERICAN LUMBERMAN. 


WANTED A MAN TO TAKE CONTRACT 
To manufacture lath at yellow pine saw mill cutting an 
average of 80,000 ft. per day, log scale. Address, giving 
reference TREMONT LUMBER CO., Tremont, La. 


WANTED—EXPERIENCED LAND MAN 
To organize and take charge of the land department of a 
large corporation in the south. None but men of character, 
capability, experience and good references need apply. Ad- 
dress “SOUTHERN PINE,” care AMERICAN LUMBERMAN. 
WANTED-—A COMPETENT MAN 
To take full charge of the purchasing and shipping of Pa- 
cific coast material, ranging from Vancouver, B. C., to San 
Francisco, Cal. One competent to determine grades of all 
classes of lumber manufactured. A good salary to the right 
man. Address “B. 84,” care AMERICAN LUMBERMAN. 
WANTED—COMPETENT MILL MAN, 
One who can take sizes from plans, good detailer and 
who thoroughly understands billing out work into mill. 
Address “B. 64,” care AMERICAN LUMBERMAN. 

















WANTED-—FOR A FIRST CLASS BAND MILL 
In the south, one good edgerman, one good setter, also one 
good extra man, capable of filling either of the above po- 
sitions. Wages $2.50 per day. 

dress “B. 89,’ care AMERICAN LUMBERMAN. 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5.00 per copy, postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


WANTED—EXPERIENCED 
Lumber stenographer and bill clerk for hardwood manufac- 
turing plant in eastern Tennessee. State age, references 
and salary expected. 
Address “A, 86,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED BOOKKEEPER 
For large hardwood manufacturing and wholesale lumber 
Co., northeastern Tennessee. Must be an up-to-date ac- 
countant. State experience, references and salary expected. 
ddress “A. 87,”" care AMERICAN LUMBERMAN. 


WANTED—COMPETENT STENOGRAPHER 
And assistant bookkeeper with lumber experience. Give 
references, age and salary expected. 

Address “A. 88,”’ care AMERICAN LUMBERMAN. 
WANTED-—TRAVELING SALESMAN. 


Sash and door salesmen to sell California redwood on good 

















commission in Illinois and Indiana. Satisfaction to the 
trade guaranteed. All correspondence confidential. 
Address “A, 85,’ care AMERICAN LUMBERMAN. 





WANTED—A FIRST CLASS STENOGRAPHER 
Who can also do general office work and assist on books. 
Preference given to one who has had experience in sash 
and door business. Salary $15 per week to start; good 
opportunity for advancement. Address in own handwriting, 
stating age, reference and how soon you can come, 

EL PASO SASH & DOOR CO., El Paso, Tex. 


WANTED-—-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 








WANTED POSITION 
As planing mill superintendent; have charge of large mil! 
at present, but want to make a change; Al reference. 
Address “C. 53,” care AMERICAN LUMBERMAN 





WANT POSITION AS RETAIL YARD MANAGER 

Thoroughly understands bookkeeping and the retail business 

can give reference; Indiana or farther west preferred. 
Address “C. 60,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAW FILER. 
Filer of six years’ experience. Will guarantee satisfa: 
tion in every respect. Always have saws in best conditio: 
Strictly sober. Good references, present employers included 
dress “R. 35,”’ care AMERICAN LUMBERMAN. 








SAW MILL AND LUMBER BOOKKEEPER 
Wants position with first class concern in the south th 
sells output direct ; at present employed; will furnish reco: 
mendation from employers; reason for change given in fi! 
letter; commands good salary. 

Address “C. 54,” care AMERICAN LUMBERMAN 


WANTED—AN OPENING 
3y energetic young married man, with live lumber concer: 
with opportunity for advancement. Am a trained forest: 
surveyor, timber estimator, bookkeeper, office man. Mo 
erate experience in other branches. Best of references. 
dress “C. 59,” care AMERICAN LUMBERMAN 








WANT POSITION WITH LUMBER CONCERN. 
Now employed as general manager planing mill, yard ar 
office. Address 598 Norwood St., Cleveland, O 


EXPERIENCED RETAIL MANAGER 
Wants position as retail manager. Address “‘C. 71,” ca 
AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BOOKKEEPER BY 
Experienced bookkeeper, cashier, stenographer and generi 
office man. Also store experience. Formerly head boo 
keeper for one of the largest lumbering companies in t! 
north. Do not use liquor or tobacco. Hard, willing work: 
No objection to out of the way or small place. Good pe: 
man. Address “C. 76,” care AMERICAN LUMBERMAN 


WANTED—POSITION AS BOOKKEEPER 
Or timekeeper. All around office experience. Hard, willi 
worker. Strictly temperate. 

Address “Cc. 


.—_— 


ee 














care AMERICAN LUMBERMAN 





In wholesale white pine lumber is open for engagement Apri 

1. Will take full responsibility of making a distributing «: 

trade pay. Knows eastern market well. References. 
Address “C. 74,” care AMERICAN LUMBERMAN 


WANTED—POSITION AS MANAGER. 

An experienced Texas lumberman desires a_ position 
manager of a yellow pine or hardwood mill or wholes 
lumber office in the south. 

Address ow. aes 





care AMERICAN LUMBERMAN 





BOOKKEEPER OR STENOGRAPHER 
Thoroughly experienced, desires position. 
care AMERICAN LUMBERMAN. 


WANTED-—A POSITION AS BUYER 





Address “‘C. 7 





Of supplies and general assistant with lumber concert 
south preferred. Experienced; 30 years of age: married 


Al reference. Address BOX NO. 1, Wendling, Cal 
{YARD FOREMAN & | HWD. LBR. INSPECTOR 
Want position at once. None but healthy location will 
accepted. Address “C. 81,” care AMERICAN LUMBERMAN 














EXPERIENCED LUMBERMAN. 


Salesman, correspondent and office manager at liberty Mar: 


1. Age 27. Married. Financially responsible. Last en 
gagement $1,800 yearly. 
Address P. O. BOX 3, Glen Jean, W. Va 





BAND SAW FILER WANTS POSITION 


In south. Permanent place with good concern. Am sob« 
and steady. First class results guaranteed. Can furnis! 


Al references and come at once. 
and soft wood. 
Address a 


Experienced in both har 


80,” care AMERICAN LUMBERMAN. 








WHEELWRIGHT AND BLACKSMITH 

Wants position. Experienced man. 
of references. Married. 

Address “C. 105,” care AMERICAN LUMBERMAN 





> 


Steady and scber. Best 





| Wanted:Employment 


WANTED-—SASH, DOORS, BLINDS, 
Mouldings, columns, balusters, porch work, etc. Would like 
to correspond with manufacturers with a view to selling 
their goods on commission. 

ddress “C. 67,” care AMERICAN LUMBERMAN. 


WANTED BY STRICTLY UP-TO-DATE 
Band saw filer, one band mill, with or without resaw. 
Guarantee entire satisfaction. 
Address “R. 10,” care AMERICAN LUMBBRMAN. 








WANTED-—A POSITION WITH LUMBER CO. 
Never drank intoxicating liquors of any kind and never will; 
36 years old; held the following salaried positions, em- 
ployed by lumber companies: Bookkeeper, accountant, aud- 
itor, Manager, assistant to president and treasurer of the 
largest lumber corporation in Washington state, had entire 
charge of the large plant. The above positions I held for 12 
years. Have finest and best reference letters from all em- 
ployers. Have traveled for myself in every state in the 
Union and all over Canada, buying, selling and inspecting 
lumber for five years. Do not answer this ad unless sal- 
ary is $100 per month; can leave on five days’ notice. 

ddress “K. 10,” care AMERICAN LUMBERMAN. 





WANTED-—IN SASH AND DOORS 
Responsible position by a thoroughly capable, reliable office 
man. Address “C. 68,’’ care AMERICAN LUMBERMAN. 


WANTED A POSITION 
By educated, energetic young business man with line yard 
concern, with opportunity for advancing and eventually man- 
aging a yard. Can invest small amount. Some experience 
in the business and a good office man. 
Address “C. 51,” care AMERICAN LUMBERMAN. 


WANTED—LOGGING CONTRACT 
To log 30,000 to 50,000 foot mill. 300 days in year, from 











1 to 5 years. TINE BUXTON, Pawnee, La. 
WANTED-—POSITION. 
Single; thirty; sober habits; twelve years in yellow 


pine; experience in planing mill, box factory, sash and door 
and office work. Not a mechanic. Now in charge of retail 
yard doing business of $200,000 a year. Want to get with 
Al concern in office or clerical capacity. 

Address “HOO HOO,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS STENOGRAPHER 
And assistant bookkeeper. Best of references. Experienced 
Address “C. 101,” care AMERICAN LUMBERMAN 





WANTED—POSITION 
As lumber inspector on live rollers or dressed lumber grad 
Eight years’ experience in yellow pine. 
Address “C. 102,” care AMERICAN LUMBERMAN 


EXPERIENCED MANAGER AND SUPT. 
Wants position. Competent and reliable. 
Address “C. 103,” care AMERICAN LUMBERMAN 








WANTED-POSITION AS MANAGER 
Of yellow pine plant. Eleven years’ experience from stun 
to car and market. Thoroughly familiar with all details o 
the business. At present in Chicago. 
Address “C. 104,” care AMERICAN LUMBERMAN 





BUYER OR MANAGER WANTS POSITION. 
Eighteen years’ experience with Northern and Souther! 
products. Best reference assured. 
Address “C. 84,” care AMERICAN LUMBERMAN. 





WANTED TO INVEST 
$8,000 to $10,000 with services in any first class lumbe 
or manufacturing proposition. Reliable man; 27; with seven 
years’ experience. 


Address P. O. BOX 3, Glen Jean, W. Va. 


WANTED-—POSITION. ; 
A first class mill man and draftsman, capable of billing 
out general miliwork from large plans into factory, mak« 
full size working details and designing for bank, store and 
oflice fixtures, an up-to-date, practical man for large mill 
Will give best of references of twelve years’ standing. 
Address “C, 89,” care AMERICAN LUMBERMAN. 








WANTED-—POSITION AS MANAGER 
Of mill. Young man, 36 years old, an expert accountant, 
able to take charge of any office in connection with a mil! 
proposition. Experienced in cypress from stump to market 
and have a knowledge of other woods. Willing to oversee 


all office work and at the same time take complete charge 
Best of references. 
“B. 61,” care AMBRICAN LUMBERMAN. 


of the mill. 
Address 
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AMERICAN LUMBERMAN. 


Sl 





WANT POSITION AS BAND SAW FILER. 
No. 1 references. Satisfaction guaranteed. Sober and re- 
iable. Address “C. 93,” care AMERICAN LUMBBRMAN. 


AN ENERGETIC, CAPABLE MAN 
Who can qualify in any particular, wants to invest any part 
of ten thousand dollars and take manager’s position in 
uttractive southern lumber proposition. 
Address “C. 92,” care AMERICAN LUMBERMAN. 


SALES MANAGER 
amiliar with yellow pine, cypress, ash, cottonwood etc. 
vishes position with manufacturing plant at $150 per 
month. Address “C. 96,’ care AMERICAN LUMBERMAN. 











WANTED-POSITION 
\s planing mill or box shook foreman. Sober, reliable. Will 
‘uarantee results. Good band resaw filer. Have handled a 
uill of twenty-two (22) machines successfully. Good refer- 
neces. Address “C. 95,” care AMERICAN LUMBERMAN. 





WANTED— LATH MILL 
run by the thousand by a practical lath mill man. 
Address “LATH MILL,” care AMERICAN LUMBERMAN. 
- WANTED-— POSITION WITH LUMBER co. 
» buy and inspect on road. Familiar with W. Va., although 
illing to locate anywhere. 
Address — oa” 


EXPERIENCED FILER WANTS TO LOCATE 
\Vith first class company in south. Used to all modern file 
om machinery. Experienced in double, single cut and 
saw. References giv en. 
Address “C. 98,” care AMERICAN LUMBERMAN. 














care AMERICAN LUMBERMAN. 





A MAN OF EXPERIENCE 

Skilled in all the details about a first class saw mill and 
lumber business from stump to consumer; a man that can 
put his own hands to any part of the work, such as filing, 
millwrighting, management of men and work etc., is open 
for business in any capacity. Would as soon take a job 
filing for a band mill or the management of a saw mill 
plant, any kind of timber. 

Address “A. 78,” care AMERICAN LUMBERMAN. 





WANT POSITION AS SUPERINTENDENT 
In sash door factory. 36 years of age and a hustler. 
Address “A. 73,” care AMERICAN LUMBERMAN. 





BAND SAW FILER WANTS POSITION. 
ey work guaranteed. My work is my reference. My 
age 40. JOSH. A. LAWSON, 
55 N. Conception St., Mobile, Ala. 


WANTED TO MAKE CHANGE. 

Young married man, age 28, who is at present employed 
as general bookkeeper and sales agent for yellow pine manu- 
facturing concern, and who has had several years experience 
as stenographer, bookkeeper and salesman desires position 
with wholesale concern in healthy locality as sales agent, 
southern buyer, or would accept combined place as _ book- 
keeper, stenographer and sales agent or buyer. Own type- 
writer and can furnish best of references. Please give full 
particulars and name salary you can pay. 

Address “W. 25,” care AMERICAN LUMBERMAN. 


WANTED TO CONTRACT WITH 
ee mill company to saw lath by thousand. 
dress “W. 12,” care AMERICAN LUMBERMAN. 











EXPERT BAND SAW FILER WANTS POSITION 
Strictly reliable. Can come at once. 
Address “C. 97,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
ist of Mississippi river by man of 34, as manager or 
uperintendent, with lumber concern. Have 20 years’ prac- 
cal experience in lumber from stump to car; 12 years a 
sanufacturer. Willing to begin with moderate salary 
vhere merit will be recognized and rewarded. 
Address “R.,” Lock Box 217, Crawfordsville, Ark. 


WOODS FOREMAN WANTS POSITION. 
I:xperienced in both north and south. Al reference. Age 
i) years. Married and strictiy sober. 
Address “C. 100,” care AMERICAN LUMBERMAN. 


WANT POSITION AS SUPERINTENDENT 
Or assistant manager in a planing mill that makes a spe- 
ialty of interior trim, special work, sash, doors etc. Wide 
xperience in estimating from plans, detailing and billing 
nto mill. Could bring several good machine hands with me. 
Address “B. 63,” care AME RICAN LUMBERMAN. 
SITUATION WANTED AS MANAGER 
i sales or purchases of lumber. Years of experience. Hard- 
od. Address “B. 50,” care AMERICAN LUMBERMAN. 


ENGINEER WITH CHIEF LICENSE 
nts position. Good reference. State salary. 
J. H. BERGSVET, Brandon, Minn. 
- EXPERIENCED BAND SAW ‘FILER 
nts position. Steady and reliable. Can come at once. 
‘ite or wire “B. 55,” care AMERICAN LUMBERMAN. 
WANTED BY MARCH IST, 1906, 
ition as mill foreman or band sawyer. Good references. 
Address “B. 78,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
th lumber concern as retail yard manager by experienced 
mberman. Would invest $3,000 if desired. 
Address “B. 73,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
retail yard. Ten ee experience and best of reference. 
Address D. §&.,” Lock Box 32, Cayuga, Ind. 


“COMPETENT YOUNG MAN WANTS POSITION 
\ssistant sales manager, traffic manager or accountant. 
C.vable of taking charge of any of these departments. Now 
¢ loyed by large hardwood lumber concern. Address 
“HARDWOOD,” 1195 Elliston Ave., Memphis, Tenn. 


WANTED-—POSITION BY BAND FILER 
long and varied experience in oe bs frozen timber. 
capable of handling mill of any cap Good refer- 
es, M. L. DEMOREST, Shemeld. Mo. 


WANTED-—SITUATION AS GEN’L MGR. OR 
of Mfg. Dept. or some good saw mill plant, south or 
Address “SUPT.,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION. 
( or more bands. Hard or soft lumber. Best references. 
Address “A, 53,” care AMERICAN LUMBERMAN. 















































BAND SAW FILER WANTS POSITION. 
«perience in north and south. Sober and steady. Al 
rence. Address “P. 21,” care AMERICAN LUMBERMAN. 


DO NOT 

id unless you are interested in finding some one of marked 
iulity, very familiar in every department of the lumber 

ness, an expert accountant, pleasing yet shrewd corre- 
spondent, broad, classical, as well as business education, and 
possesses a character that will bear the most searching inves- 
t ‘ion from the cradle past thirty summers. Such a man, 
wo is married, will be open for a position March 1 as 
olice manager, sales manager, superintendent of works or 
a like position which requires marked ability. Now em- 
Dioyed. Address 

“HAWTHORN,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
As manager or superintendent of a saw mill plant in the 
South or west. Best of reference. Address 
“EXPERIENCE,” care AMERICAN LUMBERMAN. 


POSITION AS YARD MANAGER OR 
Shipping clerk by a young man thoroughly acquainted with 
Michigan and Mississippi valley grades of white pine, also 
California sugar and white pine. Cal., Tex. or Mexican 
territory preferred. a edge references. 
Address . 70,” care AMERICAN LUMBERMAN. 














LUMBERMAN AND MINING ENGINEER 
Familiar with conditions in Old Mexico and Pacific coast 
States, will be open for engagement February 1. A thor- 
ough knowledge of timber lands, construction and operation 
of lumber manufacturing plants, railroads, steam skidders 
and loaders and the development of mining properties. 


High class ‘wane. as manager and civil engineer. 


( Wanted Tinber=jimber Lands | 


WANTED TIMBER LAND IN UPPER MICH. 
4,000 to 6,000 acres. Good percentage of hemlock pre- 
ferred. Send estimates, descriptions and price. 
Address BOX NO. 177, Pellston, Mich. 


WANTED-LARGE TRACTS OF TIMBER LANDS. 

Must contain white or other oak suitable for tight barrel 
staves, and pine, gum, cottonwood or other timber suitable 
for boxes. Timber must be accessible to either water or 
rail transportation. “A. 56,” care AMERICAN LUMBERMAN. 











TIMBER LANDS. 
I have customers with the cash for good timber invest- 
ments. Correspondence solicited. 
WILLIS H. GILBERT, 410 Fine Arts Bldg., Chicago, Ill. 





WANTED—A TRACT OF YELLOW PINE 
For a manufacturer. 10,000 to 50,000 acres. Want 5,000 
to 15,000 acres choice hardwood for a car builder. 
JOS. R. PUTNAM, Portland Blk., Chicago. 


[Wantedfumber Shingles 


WANTED FOR SPOT CASH 
Dry hardwoods, all grades and thicknesses. Address, 
giving full particulars, . M. SUSSWEIN & CO., 
105th St. and E. R., New York City. 


CYPRESS, YELLOW PINE & HARDWOODS 
Bought for cash. Send stock lists with description and 
best prices to GEO. M. GRANT & CO., New York. 


WANTED—WALNUT SQUARES. 

We require*for immediate and future _—. large quan- 
tities of walnut squares, 2”x2” to 5”x5”, 18” and up long. 
Apply for specification of sizes 

Address P. O. BOX 1569, New York. 




















WANTED—RED OAK 
One inch 5-4 and 6-4 firsts and seconds common f. o. b. 
G. DODGE LUMBER CO., 
2116 Lumber St., Chicago. 


your mill or Chicago. +. 


WANTED—WALNUT AND POPLAR LOGS. 
Black walnut logs, 16-inch and up; yellow poplar export 
logs, 28-inch and up. Write full particulars what you have 
to offer and quote prices. We inspect at shipping points, 
pay spot cash. 
Address ALEX. SCHMIDT, Mitchell Bldg., Cincinnati, O. 





WANTED—WHITE PINE DIMENSION 
Stock, cut 4x4, 4x4™%, 4x5, 4x6, 4x7, in lots 200 M and 
larger. For specifications apply at once to 
AMERICAN aE ICT STEAM CO., 
N - Tonawanda, N. x. 








LARGE WHOLESALE FIRM DESIRES 


To handle output of yellow pine mill. Do not answer this 
unless you mean business. Responsible mills only consid- 
ered, Address “C. 77,” care AMERICAN LUMBERMAN. 


WANT 30 /CAR ‘LOADS ‘CAR OAK FOR EXPORT. 
Address JOHN EBERT, Indianapolis, Ind. 
WANTED ‘FOR CASH 
4-4, 5-4, 6-4 and 8-4 Is and 2s and No. 1 common chest 
nut; also plain oak, all grades and thicknesses. 
Quote either f. o. b. ar — or Cincinnati. 
mw ALL, Cincinnati, Ohio. 


WANTED-F. O. B. BUFFALO, N. Y. 


M ft. oe") 14 and 16’ No. 1 white pine barn 
boards, 50% 

M ft. 2%, ou 7 3” No. 1 common white pine. 

M ft. 1x6—12 to 16’ No. 1 norway, sound knotted. 

M ft. 1 to 4” white ash, Ists and 2ds, green or dry. 
M ft. 1 to 4” black ash, Ists and 2ds, green or dry. 


F. O. B. Chicago, Ill. 
cars 2x6” 8 & 10”—10 or 20’ yellow pine standard deck 


wo 
o 


_ 
asc 
aano 


” 
o 


ng. 
cars 2x10—12’ yellow pine standard "~-- 
cars 2x7%—12’ yellow pine standard decking 
car 2x814%4—12’ yellow pine standard decking. 
cars 2x6” 8 & 10”—9 or 18’ yellow pine standard deck- 


ing. 
10 cars 2x6” 8 & 10”—10 or 20’ No. 1 norway. 
25 cars 1 to 4” white ash, green or dry. 
50 cars 1x6”—8’, 9’, 14’, 16’ No. 1 common yellow pine. 


HAYDEN & LOMBARD, Railway Exchange, Chicago. 


me DO 





WANTED— POPLAR. 
100,000 ft. 4-4 mill cull poplar. 
100,000 ft. 4-4 shipping cull poplar. 
40,000 ft. 5-4 mill cull poplar 
LOWRIE & ROBINSON, Detroit, Mich. 


WANTED-—MILL CULL POPLAR 
i 5-4 and 6-4 in quantities of 100 M ft. or more. Will 
inspect at shipping point and pay cash as soon as loaded 
State shipping point, quantity, weight and price. 
Address “B. 76,” care AMERICAN LUMBERMAN. 














BUTCHER & COOPER, , CLINTON, IND. 
Buyers and shippers of good white oak and black walnut 
logs. 





WANTED-—BEECH AND GUM VENEERS 
To be machine dried to the following sizes, all to be cut 
1-16” thick, half of the order 36” wide and 36” long, and 
balance 36” wide and 72” long. Wanted for immediate de 
livery. Address, giving full particulars, 
M. W. MIX, Mishawaka, Ind 


WANTED-—HICKORY AND OAK DIMENSION ’ 
Stock of all kinds) MAHANNAH LBR. CO., Lyon, Miss. 


[ WanleSeeond and Machinery 


{| HAND FEED DRUM SANDER WITH TABLE. 
Machine must be in good condition. Name lowest cash price 
Address EVANS & CALLAWAY, Fowler, Ind. 
WANTED— BOILERS. 
Two new or good second hand boilers, 60x16 and one 
54x16. Address “C. 107,” care AMERICAN LUMBERMAN. 


WANTED-—RIP SAW: TRIMMER: EDGER: 
Rip saw self feed. Machines must be in good serviceable 
condition. Address “R. 46,’ care AMERICAN LUMBERMAN. 




















WANTED-—FOR CASH, 
One to two million ft. 4-4, 5-4 and 6-4 1s and 2s and No 
1 common chestnut, all to be delivered by Dec. 1st. Quote 
best price and state amounts you are willing to contract for. 
WILLIAMSPORT PLANING MILL CO., Williamsport, Pa. 


LUMBER WANTED. 
One million feet each No. 2 and 3 Basswood. 
One million feet each No. 2 and 38 Birch. 
One million feet each No. 2 and 3 Poplar. 
One million feet each No. 2 and 3 Cottonwood 
500,000 feet 1” strictly sound wormy Chestnut. 
One million No. 1 or 2 Hemlock Lath. 
Make lowest cash’ et f. o. b. mill. 


Address 85," care AMERICAN LUMBERMAN. 


WANTED-LARGE AMOUNT OF DRY ASH 
15” and wider ist and 2nds and No. 1 common, also good 
ash logs. M. BROWN & CO., Wapakoneta, Ohio. 


WANTED-—1! INCH COMMON ie aaaatae 
Gum and yellow pine. Spot cash. Quote u 
CANNON LUMBER CO., East. ‘St. Louis, Ill. 


WANTED FOR IMMEDIATE DELIVERY, 

100 to 250 M feet 1%” common and better sap gum ; 75% 
12 ft., balance 8, 10, 14, 16’. Quote delivered prices, if 
possible. Stock must be thoroughly seasoned. 

COLUMBIA MFG. CO., Paducah, Ky. 


i ptedrinvengit aaa 
300 ft. %” No. common poplar. 
200 M ft. %” shipping’ cull poplar. 
Quote ae £2. s Cincinnati. 
DUHLMEIER ‘BROTHE RS, Cincinnati, Ohio. 




















WANTED-—STAVES. 
Large quantity of staves for kerosene barrels, by a Nor- 





ddress . 39,” care AMERICAN LUMBERMAN. 


wegian firm. OTTeSEN f. o. b. nearest seaport. 
Address FR. OTTESEN, 2 Dewey St., Edgewood Park, Pa. 








[WantedLogging ty Ci 


WANTED-—STEEL RELAYING RAILS. 


Will purchase any quantity, any weight, located at any 





point. Highest cash prices paid. Write us, giving full 
particulars. 


HYDE BROTHERS & COMPANY, Pittsburg, Pa. 





WANTED-—25 MILES OF 30 LB. 
Good relaying rail. Describe and e_ price. Address 
MR. W., 154 South Union St. Grand _Rapids, Mich. 


LOCOMOTIVES, CARS AND R. R. EQUIPMENT 
Wanted. We will pay cash at all times for any kind of 
railroad equipment that you may wish to dispose of. Write 


us fully what you have for sale. 
A. C. TORBERT & COMPANY, 
547-548 Monadnock Block, Chicago. 





SHAY GEARED LOCOMOTIVE. 
Want one 30 to 40 ton, also one 40 to 50 ton engine; must 
be in good condition and price low. 
Address “M. 713,” Traction Bldg., Cincinnati, Ohio. 


WANTED-—RELAYING TEE RAILS 
Advise quantity you have for sale, weight per yard, and 
shipping point. Spot cash paid. 
ROBINSON & ORR, Pittsburg, Pa. 





AMERICAN LUMBERMAN. 


Fesruary 10, 1906. 





WANTED—-RUSSEL LOGGING CARS 
And one box car 
LUG ER LUMBER CoO., eaptcoesttnla Minn. 


WANTED-LOCOMOTIVE. | 


One | | 1) standard gauge Shay locomotive, weight about 
15 to SY tons, to be used on logging road in the north. 
Address MICHIGAN IRON CO., LTD., 


Newberry, Luce County, Michigan. 


Tuietsoes pacino 





TIMBER AND TIMBER LANDS FOR SALE. 
Long and shortleaf round virgin pine, virgin white and 
red oak, red cypress, red gum, hickory and cottonwood. 
Well blocked and a ss 
ee BANTA & CO., Jackson, Miss. 


FOR SALE-—500 ACRES, FEE SIMPLE, 
Shortleaf pine at Fuqua, Hardin Co., Texas, 4 mile of rail- 
road ; cut 6,000 per acre. F. H. KAUPP, Shubuta, Miss. 
FOR SALE 

Between twenty and thirty million feet of standing pine 
timber, excellent quality, easily accessible. Prospective pur- 
chasers will be shown through it. 

ALLEN BROS. CO., Louisburg, N. C. 











WANTED 
Varties owning portable saw mills to saw wagon stock by 
the thousand. ‘Timber located below Pine Bluff. 
W. H. WEBER, 4810 Michigan Ave., Chicago. 
WANTED BY EXPERIENCED MILLMEN 


Able to furnish their own band mill and logging equipme nt 


to saw by the 1,000 from stump to car: large tract of tim 
ber in South; none but actual owners of timber considered. 
Address "C. 55." eare AMERICAN LUMBERMAN. 


WANTED-—RETAIL LUMBER YARD 
Located in Kansas, Oklahoma, Illinois or Missouri. Will pay 
ash Address “oO. & M.,” care AMERICAN bs UMBERMAN. 


WANTED-—INTEREST IN RETAIL YARD 


And management of same. 
Address “W. 45," care AMERICAN L UMBERMAN. 


WANTED— —RETAIL LUMBER YARD 
Without planing mill, in Chio or eastern Indiana only. Spot 
ash. Give full partic ulars. 


Address ‘E. 55," care AMERICAN LUMBERMAN. 


RETAIL YARDS WANTED. 
ferably in lowa. Spot eash basis. 
Address No. 333, care AMERICAN LUMBERM AN. 


WANTED-—RETAIL LUMBER YARD. 
Will pay cash. Give full particulars. Illinois only. 
Address “S. 74,” care AMERICAN LUMBERMAN. 


| Wanted:Misvellaneous | 


WANTED—REFUSE BURNER. 
Give full description, location and price, also approximate 
weight Hl. W. DYAR, 204 Dearborn St., Chicago, Il. 


for Sale:Timber=-imber Lands 


FOR SALE-—24,000 ACRES PINE. 
24,000 acres, 8,000 ft. per acre, 75 per cent original pine, 
ind timber. Whole property underlaid 30 inches hard bitu 
minous coal. Two miles —_ railroad; $3.50 per acre in 
ALBERT HAAS, Atlanta, fra. 


CALIFORNIA TIMBER LANDS FOR SALE 
OUW acres redwood, near the coast; good shipping facili- 
es to be had by water: price equal to about TOU cents per 
1.000 feet of lumber on the land. <A new lumber and shingle 
mill combined in oper: ition; cape ‘ity 50,000 feet lumber and 
100,000 shingles per 10 hour day; ‘all shipping facilities by 
water complete, with mill. 2,000 acres redwood timber, con 
taining over 70,000,000 feet of merchantable timber; 400,- 
000,000 feet more can be had erg to mill. 

Address JOHN H. MAHAN, P. 30x 332, Eureka,’ Cal. 


LET ME ‘SELECT You a ‘TRACT 
of land in the south. I am in touch with owners of farm 
ind timber lands Tell me what you want, and I will get 
for you. J. E. GLISSON, 
151 Baronne St., New Orleans, La. 




















_ 


FOR SALE— VIRGIN HARDWOOD TIMBER 
I.ands, 11,740 acres; located in Arkansas, 8 to 5 miles from 
ailroad; cheap freight rates; land fine for farming after 
timber is removed. For full particulars address HORACE 
N. SMITH, 1214 Tennessee Trust Bldg., Memphis, Tenn. 


TIMBER CRUISERS 

The only absolutely reliable. 

Cc. A. SCHENCK & CO., Biltmore, ae 2A 
FOR SALE-1, 200 ACRES 
Average 5,000 feet per acre; ’ million good pine, balance 
oak, ash, elm, birch, bass, hemlock; will loan mill and site 
free to cut it; very convenient; want quick turn over. 

Address BOX V, Thessalon, or MANAGER, 261 King West, 
loronto, Canada. 


4 ‘OWN, IN FEE SIMPLE, “AND OFFER 
For sale about 4,300 acres (one bunch in North Carolina, 
s5 miles from Norfolk, Va.) of hardwood timber land, old 
yrowth, tall bodied, oak, white ash, hickory, gum, syca- 
more, cypress, etc., having a frontage of about nine miles on 
navigable river to Norfolk, Va., and one and one-half miles 
from railway station. 
Address “C. 64,”’ care AMERICAN LUMBERMAN. 











3 SECTIONS TIMBER LAND NEAR ‘CABLE, wis. 
Basswood, red birch and hemlock; about 6 million feet ; 
good land, good road and timber; 5 to 7 miles from station : 

$10 to $13 per acre; easy terms. 
W. H. C. ELWELL, McGregor, Iowa. 
FOR SALE IN BRITISH COLUMBIA, 

13,000 acres timber east of Cascade mountains. Will 
run 20,000 ft. to acre. Yearly dues, $5 per square mile. 
Price, $3.50 per acre. 

Address bh: 72," care AMER ICAN LUMBERMAN. 


‘TIMBER. 
Eighty to ninety millions first class Virginia timber. 
R. B. CHAFFIN & CO., INC., 
Richmond, Va. 


FOR SALE. 

A tract of 4,000 acres of hemlock and hardwood lands in 

Ashland and Iron Co., near the Wisconsin Central railroad. 
Inquire LOUIS AUER & SON, Milwaukee, Wis. 
FOR SALE-STANDING “TIMBER 

Near Nelson, British Columbia, and C. P. railroad; 100 

million feet white pine, a, fir, tamarack, hemlock. 


FOR SALE—-LARGE TRACT OF TIMBER 

In Central Ontario, the property of The Canadian Land & 
Immigration Company, of Haliburton, Limited. This com- 
pany has a large tract of well timbered land about eighty 
miles north of Lake Ontario. There are large quantities of 
Cedar, Hemlock, Spruce, Balsam, Basswood, Maple, Cherry 
Birch and Beech, also considerable Pine, Elm and Ash on 
this tract. It is well served by two railroads. The company 
is prepared to sell this timber in blocks of from five to fifty 
thousand acres. There are several good mill sites on the 
property. There are no dues or government conditions as to 
manufacture or against the exportation of this timber. This 
would be a good opportunity for parties who are at present 
cut out and looking for a new location. Maps and plans 
and further particulars can be had by applying to 

W. H. LOCKHART re Managing Director, 

57 Bay Street, Toronto. 


35, 000 | ACRES L. L. Y. PINE. 
Cut 10,000 it. per acre; railroad and water; title perfect; 
solid body : select timber; oil belt 
J. KARL BAIN, 1029 Law Bldg., Indianapolis, Ind. 





VIRGIN PINE—FLORIDA LANDS— CYPRESS. 
1,100,000 acres pine and cypress timber lands. Tracts 
10,000 to 200,000 acres. hoa ne our own property and 
have selected “timbered” 

SHACKE LTON & HUTCHINS, Jacksonville, Fla. 


HARDWOOD TIMBER LANDS. 
Several choice tracts from 3,000 acres to 25,000 acres. 
E. J. BODMAN, care Union Trust Co., Little Rock, Ark. 








SCRIBNER’S LUMBER AND LOG BOOK 
Gives measurements of all kinds of Lumber Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measures; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measures; Wages, Rent, 
Board, Interest; Stave — Heading Bolts ete. 

Price 25 cents per coy 

AMERICAN LUMBERMAN, Chicago. 


FORESTRY EXPERTS 
The only absolutely reliable 
Cc. A. SCHENCK & CO., Biltmore, N. C. 








35,000 ACRES HARDWOOD 

Comprising virgin timber of white oak, ash, gum, hickory 
and cypress, in Arkansas, near railway and water; can 
barge to New Orleans; estimated at 7,000 ft. per acre. 
When cleared lands alone will realize purchase price. Price 
$10 per “_ Apply for further particulars 

‘ARTER, POWELL LAND & LUMBER CO. 
604 Temple Bldg., Toronto, Ont., Canada. 


FOR SALE-BRITISH COLUMBIA TIMBER. 
9,600 acres selected timber on good stream and easily 
reached for logging. On line of Canadian Pacific Ry., near 
Ienderby. Db. G. COOPER, Collingwood, Ont., , Canada. 








TIMBER FOR SALE. 

640 acres white oak and other timber cutting about 6,000 
ft. to the acre. Sec. 35, Twp. 6 N., Range 11 W., Tunica 
county, Mississippi. Six miles from railroad. 

Ww M. L. ELDER, No. 201 Saks Bldg., Indianapolis, Ind. 





FOR. SALE—YAZOO DELTA TIMBER. 

10,000 to 15,000 acres of the finest oak and other valu- 
able hardwood timbers in the Yazoo Delta, near to contem- 
plated extension of the railway; lands all suitable for cot- 
ton when timber has been removed. 

QUAKER REALTY COMPANY, LIMITED, 
No. 838 Sommon St., New Orleans, La. 








TIMBER LANDS. 
Timber land investments; estimates furnished. 
R. C. HULBERT, Adams Bldg., Sault Ste. Marie, Mich. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mill properties in Washington, Ore- 
gon and —— address 
W. I. EWART, XN. Y. Life Bldg., Seattle, Wash. 


FOREST ENGINEERS 


The only ee, reliable 
“SCHENCK & CO., Biltmore, N. C. 


| lor Sale: umber» Shingles | 














FOR SALE-POPLAR BEVEL SIDING 


Special widths Poplar Boards, all thicknesses, rough o 
dressed; grades Ist and 2nds, selects and No. 1 common 
also mouldings. We carry all of above in stock and can 
make prompt shipments. GAMBLE BROsS., 


Highland Park, Ky 


< 





DRY ASH FOR SALE. 





ft. 4/4 1Ists and 2ds. 
ft. 4/4 com. 
ft. 4/4 cull. 
ft. 5/4 com. 
6,000 ft. 5/4 cull. 
20,000 ft. 6/4 cull. 


6 to 12 months on sticks; well manufactured. Good 
lengths and widths. 
THE M. B. FARRIN LUMBER CO., Cincinnati, 0. 


FOR SALE—DRY | HARDWOODS. 

15 cars 4-4 No. 1 common poplar, 15 cars 4-4 No. 2 
common poplar, 5 cars 4-4 sound wormy chestnut, 3 cars 6-4 
and 8-4 sound wormy chestnut. All of the above are of 
exceptionally good grades and we can deliver at once at 
right prices. SOUTHERN LUMBER’ CoO., 

312 Keller Bldg., Louisville, Ky. 


FOR SALE 
,000,000 feet spruce and some hardwood in Catskill re 
gion, near railroad; 2,000,000 logs cut, new mill, operation 
just siasted. 
Address “ Ee OD.” « 


WANT To CONTRACT 


To cut a bill of oak, sugar beech and elm chair stock squares 
and flats. Address “C. 52,” care AMERICAN LUMBERMAN. 


OAK J AND POPLAR FOR SALE. 
90,000 ft. com, plain oak. 

25,000 ft. 6. com, plain oak. 

30,000 ft. 8, com. plain oak. 

10,000 ft. 5/4 com. quarter sawn oak. 

36,000 ft. 6 com. quarter sawn oak. 

18,000 ft. 8, com. quarter sawn oak. 

60,000 ft. 5/4 No. 1 com. poplar. 

150,000 ft. 6 No. 1 com. poplar. 

120,000 ft. 8 No. 1 com. poplar. 

90,000 ft. 5 sel. and clear sap poplar. 
150,000 ft. 6, sel. and clear sap poplar. 
110,000 ft. 8 sel. and clear sap poplar. 

Dry stock, well manufactured; write for prices. 
THE M. B. FARRIN LBR. CO., Cincinnati, 0 





25 


‘are AMERICAN LUMBERMAN 
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FOR SALE—TENNESSEE RED CEDAR 
Posts, poles and piling. 
WIL LF. B RUER, Kansas City, Mo. 


FOR SALE IN CARLOADS ‘ONLY | 
Locust and red cedar and chestnut posts, all sizes and 
lengths, sawed or split. Address W. F. SMALLEY, Eaton. © 








FOR ‘SALE CHEAP, PINE TIMBER AND MILL 
In Alabama (stumpage), within few miles of L. & N. R. R.; 
10 to 20 years to cut; 24,000,000 ft. and mill. Price, 
$35,000. A. CAMPBELL (Owner), 
‘Chicago Beach Ho Hotel, Chicago, Ill. 


FOR SALE—TIMBER LANDS. 
I make a specialty of Oregon fir, cedar and Idaho white 
timber. FREDERICK A. KRIBS, Timber Lands, 


330 Chamber of Commerce, Portland, Ore. 





PACIFIC COAST TIMBER LANDS. 

Choice tracts white and sugar pine and first class fir tim- 
ber lands in California, Oregon, Washington; 2,500 to 20,000 
acres; examined, recommended by experienced, reliable tim- 
ber men. Correspondence solicited with bona fide investors. 

ROBERT P. MAYNARD, 472-3 Colman Building, Seattle, 
Ww ash. 


GOVERNMENT LAND SCRIP FOR SALE. 

We are prepared to fill orders on short notice, for all 
issues of land scrip and land warrants. Our guarantee, 
which is worth par, accompanies each piece of scrip we sell. 
Correspondence solicited. THE W. E. MOSES LAND SCRIP 
& REALTY CO., Denver, Colo. Eastern office: McGill 
Building, Washington, D. C. 


TIMBER APPRAISORS 
The only absolutely reliable. 
Cc. A. SCHENCK & CO., Biltmore, N. C. 


FOR SALE—TIMBER LANDS. 

Our sales for year 1905 aggregate nearly $10,000,000. 
Every tract of timber was sold on our own estimates. We 
have no “snaps. They are of the past. Bona fide timber 
investments our specialty. We solicit correspondence with 
actual timber investors or timber owners who desire to buy 
or sell high class properties in the south, Pacific coast or Can- 
ada. We employ the largest and most. competent crew of 
timber cruisers = ‘aca States or Canada. 
AMES D. LACEY & CO., 
507 Ixumber Ex., 1: 200 Ola C olony Bldg., 

Seattle, Wash. Chicago. 








608 Hennen Bldg? 
New Orleans. 


FOR SALE-10, OOO ACRES 

Of white and sugar pine, the largest body now left in Cali- 
fornia. Price $30 per acre. 

ddress “L. 19,” care AMERICAN LUMBERMAN. 











FOREST SURVEYORS 


FOR SALE—CANADIAN HARDWOODS. 
250,000’ 1” common and better birch. 
120,000’ 2” common and better birch. 
140,000’ 2%” common and better birch. 
95,000’ 3” and 4” common and better birch. 
THE BRADLEY COMPANY, Hamilton, Ont. 
WE WANT YOUR ORDERS 
For 4-4 No. 1 common, also 4-4 No. 2 common birch. 
THE SIMMONS LUMBER COMPANY, Simmons, Mich. 








FOR SALE—DRY POPLAR. 
Two cars 4-4”—5-4” —_. og strips, largely clear, suit- 
able for planing mill work to 8” wide, mostly 5-4 and 
6-4” thick. CHARLES F. SHIEL S & CO., Cincinnati, Ohio 


FOR SALE 
shipping cull poplar. 
No. 1 common poplar. 
1s and 2s quartered red oak. 
No. 1 common quartered red oak. 

100,000 ft. clear strips quartered red oak. 

200,000 ft. 1s and 2s quartered white oak. 

20,000 ft. 4. 4 No. 1 Tennessee red cedar boards. 

All bone dry. 

We will make rock bottom delivered prices. We have 
10,000,000 feet of hardwoods on sticks. —— Saeed mixed 
cars, rough or dressed, also cedar poles and post 

LOVE, BOYD & CO., Nashviile, Tenn. 


|For Sale:Second Hand M 


EDGERS TRIMMERS RIP SAWS 
Edgers, 2 to 5 saw, at very low price. Trimmers, to work 
16 ft. to 24 ft. stock. Self-feed rip saws, woed or iron top 
Byrkit sheathing lath machine in strictly good condition. 
HUGH W. DYAR, Marquette Bldg., Chicago. 


FOR SALE—REBUILT MACHINERY. 

Buffalo 44” circular resaw. 1 Fisher slab saw. 
Fay 60” band resaw. 3 Fay 36” band saws. 
Buss, 1 Berlin, 6’ 6” glue jointers. 
Moore 4-spindie carving machine. 
Moore Imperial rubbing and sanding machine. 
— double cutoff saws, No. 2. 

Fay 36”, 2 Egan 26” double surfacers. 

neleee, 50, 60, 80, 100, 150 horsepower. 
ollers, saw mill and ‘cooperage machinery. 











500,000 ft. 
500,000 
500,000 ft. 
300,000 ft. 
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RANK SEAMAN, Nelson, B. C. 


The only ame ng — 
c. SCHENCK & CO., Biltmore, N. C. 


im sheet. HANNA-BRACKENRIDGB COMPANY, 
Fort Wayne, Ind. 


Send for 
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